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Welcome to "The PRO in Probate Real Estate." I'm honored that you've
chosen to read this e-book and | hope that it provides you with valuable
insights and information on the world of probate real estate.

As a true & real Probate Real Estate Specialist, I've had the privilege of
helping countless families navigate the complex and often overwhelming
process of selling a property in probate. Over the years learning from the
pinnacle of probate, my father, Gary DiGrazia Sr, I've gained a wealth of
knowledge and experience that I'm eager to share with you.

In this e-book, I'll be covering everything you need to know about probate
real estate, including the probate process, the role of the PR, common
mistakes to avoid, and strategies for maximizing the value of the
property. I'll also be sharing real-life examples of successful probate
sales I've handled and giving you an inside look at my own experience
and credentials as a probate specialist.

Whether you're a real estate professional, an court approved executor/
administrator, potentially the Personal Representative of an estate, or
simply someone who wants to better understand the probate process,
this e-book can help you. By the end of it, | hope you'll feel more
confident and empowered to tackle the challenges of probate real estate
with ease.

Thank you for joining me on this journey. Let's get started.
Sincerely,

W\*

Gary D. DiGrazia Jr.
"The PRO in Probate Real Estate"

www.garvdjr.com
www.digraziaassociates.com



http://www.garydjr.com
http://www.digraziaassociates.com

Ray Marquez, eXp Broker.

Derrick Ruiz, eXp Broker

Chris Shaw, PMZ Broker



"I have had the pleasure of working with Gary as a probate
specialist on several occasions, and I can say without
hesitation that he is the real deal. His expertise and
attention to detail make him a valuable asset to any probate
real estate transaction. If you want to maximize the value of
your property and navigate the probate process with ease,
Gary is your go-to guy."

"Gary is an exceptional probate real estate specialist. He is
always on top of his game and delivers results beyond
expectations. I have had the pleasure of working with him
on multiple occasions and each time, he has exceeded our
client's expectations. His expertise and knowledge in the
field are unparalleled. If you're looking for a top-notch
probate specialist, look no further than Gary Di Grazia Jr."

"I've known Gary Jr his whole life and since he started
working with his legendary father, he's always been the go-
to guy for probate real estate. His experience, knowledge,
and commitment to his clients are unmatched. He has a
unique ability to navigate the complexities of the probate
process and ensure a smooth transaction for all parties
involved. I highly recommend Gary Jr to anyone looking to
sell real estate during probate. He truly is the PRO in
probate real estate."



When it comes to selling real estate during probate
in California, it's essential to have an experienced
probate specialist by your side. Probate is a
complex legal process, and selling real estate
during this time involves many unique challenges
and requirements that can easily trip up those
without specific knowledge and experience.

As a probate specialist with nearly 20 years of
experience in the industry, | have seen firsthand the
many pitfalls that can arise when dealing with real
estate during probate. From navigating complex
legal requirements to ensuring timely



communication with all parties involved, selling real
estate during probate requires a level of expertise
that most general real estate agents simply do not
possess.

One of the biggest benefits of working with an
experienced probate specialist is that they
understand the nuances of the probate process and
know how to navigate the many legal and
administrative requirements involved in selling real
estate during this time. They can ensure that all
necessary documents are filed correctly and on
time, and that all parties involved are kept informed
throughout the process.

Another key advantage of working with a probate
specialist is that they have a deep understanding of
the local real estate market and can provide
valuable insights into pricing, marketing, and other
factors that can impact the sale of the property. This
knowledge can help ensure that the property is
priced correctly and marketed effectively,
maximizing the value of the estate for its
beneficiaries.

Finally, an experienced probate specialist can help
shield the estate from potential legal liabilities that
can arise during the sale of the property. By
including an addendum in the sales contract that
protects the estate from any unforeseen issues that



may arise, the specialist can ensure that the estate
is not left vulnerable to costly legal disputes.

In conclusion, selling real estate during probate is a
complex process that requires specific knowledge
and expertise. By working with an experienced
probate specialist, sellers can ensure that the
process goes smoothly, that all legal requirements
are met, and that the estate is protected from
potential liabilities. If you're selling real estate during
probate in California, hiring a probate specialist is
one of the most important decisions you can make.

Overview of the probate process in California

The probate process in California can be a lengthy
and complicated process, especially if there is real
estate involved. This process is designed to ensure
that the decedent's assets are distributed according
to their wishes or state laws, and any outstanding
debts are paid off.

The first step in the probate process is to file a
petition with the court, requesting to be appointed
as the executor or administrator of the estate. The
court will then review the petition and issue a
certification of letters, which gives the executor or
administrator the legal authority to act on behalf of
the estate.



Once the executor or administrator has been
appointed, the next step is to identify all of the
decedent's assets and debts. This includes any real
estate, personal property, bank accounts,
investments, and outstanding loans. An appraisal
may be required to determine the value of the
assets.

After all of the assets have been identified, the
executor or administrator must pay off any
outstanding debts, including funeral expenses,
taxes, and other liabilities. Any remaining assets will
then be distributed to the beneficiaries according to
the decedent's will or state laws.

When it comes to selling real estate during probate,
the executor or administrator if under “Limited
Authority”, must obtain court approval before listing
the property for sale. The court will require that the
property is marketed for a fair price and that the
terms of the sale are in the best interest of the
estate. Once the real estate has a ratified purchase
contract with a buyer, the sale must be confirmed by
the court and then wait on the court calendar for a
overbid hearing. Also with Limited Authority the
estate can only accept an offer that is 90% of the
appraised value, the appraisal during the inventory
& appraisal period, isn’t an appraisal conducted by
a licensed real estate appraiser. The appraisal
conducted to satisfy value for the estate is
performed by a court CPA, appraising the property



with what’s referred to as the “Windshield
Appraisal”’. Thus, the court CPA aka Probate
Referee, drives by the property, takes a look at the
exterior though his car window, compares what he
sees with comparable sales found on Zillow, Trulia
or even if provide by a title company. The probate
referee does not enter the home to evaluate it’s
conditions nor take into consideration any known
material facts about the home, everything that
actually represents current value of a home. Any
other number without the individual properties of the
property are vague and ballpark. In addition to the
buyer buying a probate home under “limited”
authority also have to put up no less than 10% of
the appraised value. Has to be by cashiers check
and available the day of the court overbid hearing.
So if an estate receives “Limited Authority”, in order
to sell the estate home the buyer must have a 10%
cashiers check deposit, must purchase for no less
than 90% of the appraised value, go on the court
calendar and then go for overbid. All of this and
maybe the valuation is inaccurate compared to the
current condition of the estate home. Maybe the
interior is original, outdated, old and out of touch.
What if it needs to floors and paint? What if the
inspection reports identify problems with the HVAC,
water heater, roof, termite and pest inspection, what
if there are underlining issues that reduce the
market value of a home in comparison to homes
sold or on the current market remodeled, clean and
clear. What if there was a death in the house within



the last 3 years? Legally, when selling the real
estate a death in the house has to be disclosed and
material facts like that weigh in on the overall
appraised value of the home. The only way to truly
know what a homes value is in comparison to the
homes similar from the market is to have an
experienced realtor preview the home personally
and provide you with a CMA (comparative market
analysis.) But to get back on track, as you can see,
Limited Authority really ties the hands of the estate
and narrows the real estate buying pool.
Understand “limited authority” isn’t the worst thing
and it’s there for good reason, but the best way to
go is with Full Authority. Full authority give the
estate complete control over all monetary exchange
of assets. Please keep in mind, once you are
approved, you can monetize any asset, you just
can’t distribute the monies until the end of the
probate, which is called final distribution. But when
you are approved with Full Authority, there isn’t any
court confirmation, the estate can accept any
deposit amount, sell for any price, no court
calendar, no court overbid, close the sale in at the
least 16 days bases on the Notice of Proposed
Action. In order to start liquifying assets into their
monetary equivalent you will want to open up a
separate bank account in the estates name where
all proceeds from any sold asset will be deposited,
used to pay deceased debts and creditors and then
to distribute to the rightful heirs.

It is important to note that the probate process in



California can take anywhere from 7-10 months or
longer. It is crucial to have an experienced probate
specialist who can navigate the process efficiently
and effectively. An experienced probate specialist
can help ensure that the process goes smoothly,
from filing the initial petition to distributing assets to
beneficiaries. They can also provide guidance on
the specific requirements for selling real estate
during probate, such as obtaining court approval
and communicating with the probate attorney.
Overall, understanding the probate process in
California is essential for anyone involved in the
process, especially when real estate is involved.
Hiring an experienced probate specialist can help
alleviate stress and ensure a successful outcome
for all parties involved.

The Probate Advisory Disclosure:

The Probate Advisory Disclosure is a document that
must be provided to potential buyers of a probate
property in California. It is a disclosure that informs
buyers of the unique circumstances that may be present
in a probate sale, which may differ from a typical real

estate transaction.

The Probate Advisory Disclosure outlines the
following key points:

For the PR, providing the disclosure is a legal
requirement, and failure to provide it could result in



legal consequences. Therefore, it is important for
the PR to work with an experienced probate
specialist who can guide them through the sale
process and ensure that all legal requirements are
met.

Overall, the Probate Advisory Disclosure is an
important document that serves to protect both the
seller and the buyer in a probate sale. It is essential
for both parties to understand its contents and
implications before proceeding with the sale.

1. The sale could be subject to court confirmation if under
limited authority. This means that the court must approve
the sale before it can proceed. In most cases, Full
Authority is awarded not needing court confirmation.

2. The seller has limited knowledge about the property. The
PR, as the representative of the estate, may not have
lived in the property and may not be familiar with the
condition of the property.

3. The seller may be exempt from certain disclosures. As
we discussed in the previous chapter, probate sales are
exempt from certain disclosures that are required in
typical real estate transactions.

4. The buyer may have limited remedies. Because the PR
is selling the property as-is and may not have full
knowledge of the property’s condition, the buyer may
have limited remedies if there are issues with the
property after the sale.

It is important for both the seller and the buyer to

understand the Probate Advisory Disclosure and its
implications. The disclosure serves as a warning to
potential buyers that they should conduct their own



due diligence and inspections to ensure that they
are fully aware of the property’s condition before
making an offer.

The Certified letters also come with certain
responsibilities. The PR must give notice to all
interested parties, including creditors and
beneficiaries, and must follow certain legal
procedures throughout the probate process. Failure
to comply with these requirements could result in
legal and financial consequences for the PR.

Overall, the PR plays a crucial role in the probate
process, and it is important for them to act with
diligence and in accordance with the law. The
issuance of the Certified letters gives the PR the
legal authority to act on behalf of the estate, but it
also comes with important responsibilities and
obligations that must be fulfilled.

Exemptions from seller disclosures

When selling a property in California, a seller is
required to make certain disclosures to the buyer
regarding the condition of the property. These
disclosures can include information about the
property's physical condition, environmental



hazards, and other important details that could
affect the buyer's decision to purchase the property.

However, when it comes to selling real estate during
probate, the rules around seller disclosures are
slightly different. In California, sellers in probate
sales are exempt from some of the standard seller
disclosures that are required in other types of real
estate transactions.

The most significant exemption for probate sellers is
the Transfer Disclosure Statement (TDS). The TDS
is a form that sellers must complete and provide to
buyers that discloses known defects or issues with
the property. However, in a probate sale, the PR is
not required to provide a TDS, as they are not
considered to have personal knowledge of the
property's condition.

Similarly, sellers in probate sales are also exempt
from providing a Natural Hazard Disclosure (NHD)
statement. The NHD is a document that discloses
whether the property is located in an area prone to
natural hazards, such as earthquakes, wildfires, or
floods. However, in probate sales, the PR is not
required to provide an NHD, as they are not
considered to have the knowledge or expertise
necessary to make this determination.

Finally, sellers in probate sales are exempt from
providing a Smoke Detector and Carbon Monoxide



Detector Compliance Disclosure. This disclosure
certifies that the property has functioning smoke
detectors and carbon monoxide detectors installed
in compliance with state law. In a probate sale, the
PR is not required to provide this disclosure, as it is
the buyer's responsibility to ensure that the property
is in compliance with state law.

It is important to note that while sellers in probate
sales are exempt from certain disclosures, they are
still required to disclose any known material facts
about the property that could affect the buyer's
decision to purchase. Failure to disclose known
material facts can result in legal action against the
estate, so it is important to work with an
experienced probate specialist who understands
these requirements and can help navigate the
process.



Title company requirements for closing the sale

When it comes to selling real estate during probate,
there are certain requirements that must be met by the
titte company in order to close the sale. The following
are the three most important documents the title
company requires to close a probate sale:

Letters of Administration/Testamentary: The
Letters of Administration or Testamentary is a
legal document issued by the court, after a
successful approval hearing, authorizing the
personal representative (PR) as the Administrator
or Executor acting on behalf of the estate. This
document gives the legal authority to sell the
property during probate.

Notice of Proposed Action: The Notice of
Proposed Action is a document that must be sent
to all heirs, beneficiaries, and interested parties in
the estate. The document outlines the proposed
action to be taken by the Admin/Exe and provides
a 15-day period for any objections to be raised.
Federal Tax Statement Letter: The Federal Tax
Statement Letter confirms that all taxes due on
the estate have been paid.

These documents are required in order to transfer the
title of the property to the buyer. It is important to note
that these documents can take time to obtain, and the
titte company will require them before they can close the
sale. As a result, it is important to work with an
experienced probate specialist who understands the
timeline and requirements for closing a probate sale.



In addition to these documents, the title company may
also require additional documentation depending on the
specific circumstances of the sale. For example, if the
property is being sold as-is, the title company may
require an addendum to be signed by the buyer
acknowledging the condition of the property.

Working with an experienced probate specialist can
ensure that all necessary documents are obtained and
that the sale is closed smoothly and efficiently. They can
also help to identify any potential issues that may arise
and address them before they become a problem.

Importance of having an addendum to
protect the estate

When selling real estate during probate, it is important
to have an addendum in place to protect the estate from
any potential liabilities that may arise during the sale.

The addendum should be included in the purchase
agreement and outline specific provisions that protect
the estate from any potential legal issues that may arise
during the sale process. This can include provisions that
address issues such as delays in closing due to probate
extensions or delayed court proceedings resulting in
buyer financing issues or additional fees and/or funds
owed by the buyer.

Having an addendum in place is particularly important
because the probate process can often be lengthy and
complex, and there may be issues that arise during the



sale process that could impact the estate. By including
specific provisions in the purchase agreement, the
estate can protect itself from any potential liabilities and
ensure that the sale proceeds smoothly.

It is also important to work with a real estate agent who
is experienced in probate sales and can help to draft an
effective addendum that addresses the specific needs
of the estate. Ask any real estate professional egger to
represent your estate “how do you protect the estate
from any liabilities?”.

Working with an experienced agent, the estate will be
confident the addendum is comprehensive and provides
the necessary protection for the estate during the sale
process.

In summary, having all probate addendums in place is
crucial when selling real estate during probate. It helps
to protect the estate from potential legal issues that may
arise during the sale process and ensures that the sale
proceeds smoothly. Working with an experienced
probate real estate agent is also important to ensure
that the addendum is comprehensive and meets the
specific needs of the estate.

Working with a Probate Specialist

Benefits of hiring an experienced probate specialist

if you're involved in the probate process and have real
estate to sell, it's important to hire an experienced
probate specialist. There are many benefits to working



with someone who has expertise in this area. Here are
just a few:

1.

Knowledge of Probate Laws: An experienced
probate specialist will have a deep understanding of
the probate process and the laws that govern it. This
knowledge is crucial when it comes to selling real
estate during probate. They will be able to guide you
through the process and work seamlessly with your
attorney, ensuring that you are in compliance with all
the necessary legal requirements.

Expertise in Real Estate: In addition to
understanding probate law, an experienced probate
specialist will also have expertise in real estate.
They will know how to properly price the property,
market it effectively, and negotiate with potential
buyers. They will also have a network of
professionals they can call on, such as appraisers,
handymen and inspectors, to ensure that the
property is in good condition and that the sale goes
smoothly.

Ability to Communicate with Probate Attorneys: A
probate specialist who is experienced in working
with attorneys will know how to communicate with
them effectively. This is important because the
attorney is responsible for preparing and issuing the
Notice of Proposed Action, which is necessary to sell
the property during probate. By working with an
experienced probate specialist, you can ensure that
this process goes smoothly.

Addendum to Protect the Estate: As discussed in a
previous chapter, having an addendum to protect the
estate is crucial when selling real estate during



probate. An experienced probate specialist will know
how to draft an effective addendum that shields the
estate from any liabilities that may arise during the
sale. This can provide peace of mind and ensure
that the estate is protected throughout the process.

5. Smooth and Efficient Sale: Ultimately, working with
an experienced probate specialist will ensure that
the sale goes smoothly and efficiently. This can save
time and money, and help to avoid any unnecessary
stress or complications.

6. In conclusion, hiring an experienced probate
specialist when selling real estate during probate is
essential. They can provide knowledge in both
probate law and real estate, communicate effectively
with attorneys, draft an effective addendum, and
ensure a smooth and efficient sale. Working with a
specialist can provide peace of mind and help to
protect the estate throughout the process.

Our experience and credentials as a
probate specialists

| can tell you that | have been exclusively focused on
probate real estate since 2006. You may or may not
know that my father was the nationwide leader on
probate real estate for over 40 years, he traveled the
country teaching probate real estate to realtors all over
the United States. | am probate real estate. Since my
father’s passing in 2021, | continued to build on his
legacy becoming a recognized, award-winning real
estate professional. Two-years in a row.



Over the course of my career, I've closed hundreds of
successful probate transactions and helped numerous
families navigate the complexities of the probate
process.

This e-book is to help educate you as mush as possible
about the sale of real estate during the probate process.



Importance of understanding the timelines
and deadlines

When it comes to selling real estate during probate,
understanding the timelines and deadlines is crucial.
Probate sales can be a lengthy and complicated
process, and missing a deadline or not following the
timeline can lead to significant delays, financial losses,
or even the sale falling through.

The probate process in California typically takes seven
to ten months, although this timeline can vary
depending on a variety of factors, including the
complexity of the estate, the number of beneficiaries,
and any legal challenges that arise. During this time,
there are several key deadlines and timelines that must
be adhered to in order to ensure a successful sale.

One of the most important deadlines is the approval
date of the Personal Representative as either the
Executor or as the Administrator of the estate. If
something goes wrong, if notes are giving but not
addressed, this could cause for the PR during the court
hearing date, most likely would receive a continuation
from the court, a block of time given to satisfy any
corrections needed to be made with prior filings.
Depending on the county you are filing the probate in



this continuance of time for your next scheduled court
hearing approval hearing could be 30 days or more.

The next important time period to be fully aware of is
call the Notice of Proposed Action, which must be
issued by the executor or administrator of the estate at
least 15 days prior to the sale. This notice informs all
interested parties, including beneficiaries and creditors,
of the proposed sale and gives them the opportunity to
object.

Another important deadline is the confirmation
hearing(limited authority), which is typically scheduled
45 days after the Notice of Proposed Action is issued. At
this hearing, the court will review the proposed sale and
ensure that all legal requirements have been met. If
there are no objections, the court will issue an order
confirming the sale.

With Full Authority, a ratified contract moves directly into
escrow towards closing and transfer of proceeds and
title post the 15 day NOPA period.

It's also important to understand the timeline for
obtaining the Certified Letters, which are issued by the
court and give the executor or administrator of the
estate the legal authority to sell the property. This
typically occurs after the PR court hearing, which is
when the PR is approved as either the executor or
administrator of the estate and issued the Certified
Letters.

Working with an experienced probate specialist who
understands these timelines and deadlines can help



ensure a smooth and successful sale. They can help
you stay on track and ensure that all legal requirements
are met, which can help minimize delays and prevent
any unexpected complications from arising.

In addition, a probate specialist can help you navigate
the complex probate process and ensure that you are
taking all the necessary steps to protect the estate and
its assets. This includes understanding the exemptions
from seller disclosures, obtaining the required
documents from the title company, and having an
addendum to protect the estate.

Overall, understanding the timelines and deadlines
involved in the probate process is critical for anyone
looking to sell real estate during probate. Hiring an
experienced probate specialist can help ensure that you
stay on track and avoid any unnecessary delays or
complications, which can ultimately lead to a successful
sale and a smoother probate process.

Communication strategies with the
probate attorney and other parties
involved

Effective communication is key in any real estate
transaction, but it is especially crucial when dealing with
probate sales. As the probate specialist, | will be in
contact with various parties involved in the probate
process, including the probate attorney, the personal
representative, the court, and the title company. Here
are some strategies for effective communication:



. Establish clear lines of communication: At the start of

the probate process, make sure to establish clear
lines of communication with all parties involved. This
includes setting up regular check-ins with the
probate attorney and the personal representative,
and making sure everyone has your contact
information.

. Keep everyone informed: Throughout the probate
process, keep all parties informed of any updates or
changes. This includes updating the probate
attorney and personal representative on any offers
or interest in the property, and keeping the court
informed of any necessary documentation.

. Be responsive: Promptly respond to any calls or
emails from the probate attorney, personal
representative, or other parties involved in the
probate process. This helps build trust and
demonstrates your commitment to the success of
the sale.

. Use clear and concise language: When
communicating with the probate attorney, court, or
titte company, use clear and concise language.
Avoid legal jargon or overly technical terms, and
instead use language that is easily understood by all
parties.

. Be respectful and empathetic: Dealing with probate
can be an emotional and stressful experience for the
personal representative and their family. As the
probate specialist, it is important to be respectful and
empathetic towards their situation. Show that you
understand their concerns and are committed to
helping them through the process.



By following these communication strategies, you
can help ensure a smooth and successful probate
sale. Effective communication can also help build
strong relationships with the probate attorney and
other parties involved, which can lead to future
referrals and business opportunities. Common
mistakes to avoid selling real estate during the
probate process can be a complex and time-
consuming task, but it's essential to get it right.
Unfortunately, many people make mistakes that can
delay the process, cause legal problems, and cost
the estate money. Here are some common mistakes
to avoid:

. Not hiring an experienced probate real estate
specialist: As we've discussed earlier, it's crucial to
hire a real estate agent who is familiar with the
probate process. Not doing so can lead to costly
mistakes and delays.

. Not understanding what the estate is exempt from:
As a probate seller, you are exempt from certain
seller disclosures, such as the Transfer Disclosure
Statement (TDS), Natural Hazard Disclosure (NHD),
and Smoke Detector Statement. Not understanding
these exemptions can cause delays or legal issues.
. Failing to provide an addendum to protect the estate:
As a probate seller, it's important to have an
addendum to protect the estate from any liabilities
that may arise during the sale process. Not having
one can lead to legal issues and additional costs.

. Not understanding the timelines and deadlines:
There are specific timelines and deadlines that must
be followed during the probate process, such as the



Notice of Proposed Action. Not understanding these
timelines can cause delays and legal issues.

5. Not communicating effectively with the probate
attorney and other parties involved: Communication
is key during the probate process. Failing to
communicate effectively with the probate attorney,
titte company, and other parties involved can cause
delays and legal issues.

6. Not pricing the property correctly: Pricing the
property too high or too low can cause delays in the
sale and can cost the estate money.

7. Not preparing the property for sale: Failing to
prepare the property for sale can lead to a lower sale
price and longer time on the market.

By avoiding these common mistakes, you can help
ensure a smoother and more successful probate
sale process. As a probate real estate specialist, |
can guide you through the process and help you
avoid these and other common pitfalls.

Maximizing the value of the property

Maximizing the value of a probate property is important
because it directly impacts the amount of money the
estate will receive from the sale. While there are factors
outside of your control such as market conditions and
location, there are still steps that can be taken to ensure
the property sells for the highest possible price.



One important factor is presentation. This means
ensuring that the property is clean, decluttered, and
cleaned out appropriately.

Another important factor is pricing. While it may be
tempting to price the property higher to maximize
profits, it's important to remember that an overpriced
property can sit on the market for too long, leading to
fewer offers and a lower eventual sale price. It's
important to work with your probate specialist to
determine a realistic and competitive price for the

property.

Marketing is also crucial. An experienced probate
specialist will have access to a range of marketing tools
and techniques to ensure the property is seen by the
right buyers. This can include online advertising, direct
mail campaigns, and networking within the real estate
community.

It's also important to be flexible and open to
negotiations. Buyers may have different ideas about the
value of the property and may want to negotiate on the
price or other terms. Being willing to listen to their
concerns and negotiate in good faith can help ensure a
successful sale that maximizes the value of the

property.

In summary, maximizing the value of a probate property
requires careful attention to presentation, pricing,
marketing, and negotiation. Working with an
experienced probate specialist who understands these



factors can help ensure a successful sale that
maximizes the value of the property for the estate.

In this guide to probate sales, we have covered a lot of
ground. Here is a recap of some of the key takeaways
to remember:

1. Probate is a legal process that follows the death of a
person, during which their estate is settled and their
assets are distributed to their heirs or beneficiaries.

2. The PR, or Personal Representative, is the person
who will be appointed by the court to manage the
estate during probate.

3. Certified letters of administration or testamentary
give the Administrator or Executor the legal authority
to sell the property during probate.

4. ltis crucial to hire an experienced probate specialist
to navigate the process and ensure a smooth sale.

5. Exemptions from seller disclosures and the Probate
Advisory Disclosure are important to understand in
order to protect the estate from liability.

6. The title company will have specific requirements
that must be met in order to close the sale.

7. An addendum is necessary to protect the estate
from any potential liabilities during the sale.

8. Understanding the timelines and deadlines is crucial
to successfully completing the probate process.

9. Communication with the probate attorney and other
parties involved is important for a smooth and
successful sale.



10. Common mistakes to avoid include not hiring an
experienced probate specialist, not understanding
exemptions and disclosures, and not meeting title
company requirements.

11. Finally, maximizing the value of the property is
possible with proper cleaning, repairs, and pricing
strategy.

By keeping these key takeaways in mind, you will be
better equipped to navigate the probate process and
achieve a successful sale.

Hire Your Probate Specialist

After reading this guide on probate real estate, | hope
you understand the importance of hiring an experienced
probate specialist to help you navigate the complex
probate process. With nearly 20 years of experience in
probate real estate, | have successfully closed hundreds
of probate transactions in California. | specialize in
probate real estate, which means | have the knowledge,
expertise, and resources necessary to handle all
aspects of selling a property during probate. My
company, DiGrazia & Associates, our a team of
experienced real estate professionals dedicated to
serving the needs of those who are going through the
probate process. We work closely with probate
attorneys, court personnel, and other parties involved to
ensure a smooth and successful sale.

In addition to my personal website, www.garydjr.com,
you can also visit our company website at

www.digraziaassociates.com to learn more about our
services and view our past successful probate sales.


http://www.garydjr.com/
http://www.digraziaassociates.com/

Our team is committed to providing exceptional service
and communication throughout the entire process, and
we understand the importance of maximizing the value
of the property for the estate.

If you are in need of a probate specialist, | encourage
you to contact me or my team at DiGrazia & Associates.
We are here to help you navigate the probate process
with ease and ensure that the sale of your property is
handled with the utmost professionalism and care.

I'm honored that you've chosen to read this e-book and |
hope that it provides you with valuable insights and
information on the world of probate real estate.

As a Probate Real Estate Specialist, I've had the
privilege of helping countless families navigate the
complex and often overwhelming process of selling a
property in probate. Over the years, I've gained a wealth
of knowledge and experience that I'm eager to share
with you.

Whether you're an executor, administrator or PR of an
estate, this e-book is for you. By the end of it, | hope
you'll feel more confident and empowered to tackle the
challenges of probate real estate with ease.

Sincerely,

Al

DPDIGRAZIA

& ASSOCIATES
REALTY I

THE “PRO” IN PROBATE REAL ESTATE
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Gary DiGrazia Jr. is an accomplished real estate professional
who has dedicated his career to helping clients navigate the
complexities of probate real estate transactions. Going on 20
years of experience in the industry, he has earned a
reputation as the go-to expert for probate sales in San
Joaquin, Alameda, San Mateo, Stanislaus and Los Angeles
counties. Gary has an extensive background in real estate
sales, marketing, and finance, as well as a deep
understanding of the legal and financial aspects of probate.
He is committed to providing exceptional service to his
clients and has a proven track record of delivering results.
Gary is also the co-creator of the DF Probate System, a
comprehensive program designed to help other real estate
professionals learn the ins and outs of probate real estate.
With his expertise and experience, Gary is the ideal choice
for anyone seeking guidance and support during a probate
real estate transaction.
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