
 
Impact of rising mortgage rates in Australia to property listings: 

In general, rising mortgage rates in Australia can have a cooling effect on the property 
market and impact property listings. When mortgage rates rise, the cost of borrowing 
money to buy a home becomes more expensive, which can deter some potential buyers 
from entering the market or reduce their budget for purchasing a property. 

As a result, property demand can decrease, which may lead to a decline in property prices 
and fewer property listings. Homeowners may be less inclined to put their properties on the 
market if they believe that they won't receive the desired price, which can lead to a 
reduction in the number of available properties for sale. 

However, the impact of rising mortgage rates on property listings can vary depending on 
various factors, such as the state of the economy, housing supply and demand, and the 
availability of credit. Other factors that can influence the property market include 
government policies, interest rate fluctuations, and changes in population demographics. 

Overall, rising mortgage rates can have a dampening effect on the property market, which 
may lead to fewer property listings. However, it is essential to consider other factors that 
can affect the property market when predicting its impact. 
 

Real estate agents can take several steps to secure property listings during periods of 
rising interest rates in Australia. Here are some strategies they can implement: 

1. Educate potential clients: Real estate agents can educate potential clients about the 
impact of rising interest rates on the property market. By explaining how mortgage 
rates work and their effect on the housing market, agents can help clients make 
informed decisions about whether to sell their property or wait until interest rates 
stabilize. 

2. Offer flexible terms: Agents can offer flexible terms to clients who want to sell their 
property but are worried about the impact of rising interest rates. For example, 
agents can suggest a delayed settlement, where the sale is agreed to at a fixed price, 
but the settlement occurs at a later date when the market has stabilized. 

3. Use targeted marketing: Real estate agents can use targeted marketing to reach 
potential sellers who are motivated to sell their property despite rising interest 
rates. For example, agents can focus their marketing efforts on homeowners who 
have owned their properties for a long time or have a high equity position, as they 
may be more willing to sell their properties. 

4. Offer value-added services: Agents can differentiate themselves from their 
competitors by offering value-added services, such as property styling, virtual 
staging, or home improvement advice, to help sellers present their properties in the 
best possible light and attract potential buyers. 

5. Leverage technology: Real estate agents can leverage technology to reach potential 
sellers and buyers. For example, agents can use social media platforms, online 



 
advertising, and virtual property tours to showcase properties and attract potential 
buyers. 

By implementing these strategies, real estate agents can increase their chances of securing 
property listings even during periods of rising interest rates in Australia. 

 


