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The New Incentive Plan
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Building a Successful 
Business 
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The Powerhouse Tool
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All Consultants can create a Powerhouse from Jan 1 through the end of March 2023
Starting in April this is only for a New Consultant and they have their sign-up month and 
two additional months to take advantage and create Powerhouses.
The Idea here is that this is a tool to attract attention mainly for new people or to motivate 
an existing Consultant.
When you sign up a new Consultant as part of the Powerhouse that new Consultant can 
create the required volume by signing up a Customer and starting their own Powerhouse.
Each New Customer gives the Consultant a $ 60.00 Bonus and there is no limit on the 
number of customers that purchase the Waterfall from the special site.
When you create 3 new Customers and 1 new Consultant in a month then you have 
completed a Powerhouse and you earn the additional $120 Bonus. If a Customer decides 
to become a Consultant in the same month and does the required 500 PPV then this 
counts for the PH. The Powerhouse must be done in a calendar month.  



Building a Powerhouse

• A Distributor/Consultant needs 3 Customers and 1 
Distributor/Consultant to create a Powerhouse

Cust 1          Cust 2         Cust 3     +     Distrib/Consult



Building a Powerhouse

• A Distributor/Consultant needs 3 Customers and 1 
Distributor/Consultant to create a Powerhouse

Cust 1          Cust 2         Cust 3     

Customers 1, 2, or 3 could also become a Distributor 
and do the 500 PPV required, and therefore because 
of the 3 original Customers complete a Powerhouse. 
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An Idea Using the Powerhouse

Strategy means method and the whole idea in building a business with an 
objective and a plan and a concept that can be duplicated
This idea creates a duplication that each individual starts by getting trained,
becoming a customer, and getting a Waterfall then becoming a
Distributor/Consultant and building the business.

Become a Customer 500

Become Distributor 25

Get 1st Customer 500    PPV 93.33 60 Senior

Get 2nd Customer 500    PPV 93.33 60 $8..$12 1000

Convert 1st C to Dist #1 500 PGPV Exec/1500

Get 3rd Customer 500    PPV 93.33 60 120$16..$24 1/3 PH

Convert 2nd to Dist #2 500 PGPV $16..$24

Convert 3rd C to Distr #3 500 PGPV $40..$60

525 3000 280 180 12040-60 $630 



Going Silver Using the Powerhouse

Step Two

Get 4th Customer 500  PPV 93.33 60

Get 5th Customer 500  PPV 93.33 0

Get 6th Customer 500 PPV 93.33 60

Use Dist conv # 2 120

4500 280 180 120 $50 $630 

Step Three

Get 7th Customer 500 93.33 60

Get 8th Customer 500 93.33 60

Get 9th Customer 500 93.33 60 120

Use 3rd Conv # 3

6000 280 180 120 $50 $630 Silver

$1,900 



Customer # 1                                 Customer # 2                              Customer # 3

Distributor # 1                                  Distributor # 2                            Distributor # 3

John

Another Idea of using the 
Powerhouse



Customer # 1            Customer # 2   Customer # 3
468 468 468

New Prospect
First is a 
customer 
Then Becomes
A Distributor
Then
Finds 3
Customers

# 1 becomes a 
Distributor

Now #1  gets 3 
Customers 
And one of
them, # 2 
becomes a
Distributor

Results 
Total PGPV  3340
Total Inc Earned $ 900

3 Customers generate 1,404 in Vol
$ 180  in Bonuses
$280 in Retail Profits
About $ 50 I Rebates

When Sally, Customer # 1 becomes a 
Distributor and does 500 PPV then 
you would create your first 
Powerhouse and earn a bonus of 
$120

When Sally, your #1 creates her first 
Powerhouse then John earns a bonus 
of $200

John

Distrib
Jane
500
PPV

Sally 500 
PPV

1,404 PGPV

An Example



2nd Cust becomes
a Distributor

John

John gets 3 new 
Customers 

This creates another 
Powerhouse
1,500 in Volume
Additional Income $630

Total Vol 6,000 Plus 
Reach Silver
Total Income around 
$2,000

Sally  # 1 expands and builds 
a second Powerhouse and 
their Distributor, Jane # 2 
develops a Powerhouse as 
well 

Continued Growth

Sally

Jane



Powerhouse Potential
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Each Powerhouse will generate a minimum of $580 income and when you add in Rebates 
based on rank achievement, this can reach well over $600, almost $675.00 depending on 
the Rank of the Consultant creating the Powerhouse.
The volume generated on this will be a minimum of 1,404 Points. Each New Customer’s 
volume, will be 468* and the distributor volume of at least 500PV creates a total of 1904.

Therefore, one could do 3 Powerhouses which would total 5,712 points, and then add a 
balance of 288 points to get to the Silver Rank. All other qualifications of 100 PPV, 1000 
Points outside the primary leg, and 500 Points outside the primary and secondary leg must 
also be met to achieve Silver.

The estimated income for going Silver is approximately $1,800 to $2,000 
* Customers can buy more than just the waterfall but this must be done in a separate 
order. 





Powerhouse Potential for the Sponsor 
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Each Powerhouse will generate a minimum of $200 for the sponsor and when you add in 
the Overrides earned based on rank,  can reach almost $300.  * 

Therefore to help someone get to Silver as the sponsor could be worth $600 to $700  

So, this then creates a very interesting story to use to attract attention. A new Consultant 
could do 3 Powerhouses plus the extra 288 Vol and earn over $1,800 in their first thirty 
days and it gets even more interesting after that. 

*If the sponsor is not active and another upline helps, the bonus currently goes to the sponsor. This is currently being 
reviewed and may change to the active upline.
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*

* The new consultant has his sign up month plus 2 additional months to take 
advantage of creating a powerhouse, otherwise it ends.



Starting New Customer or Consultant

• Go to Tools

• Business Tools

• Powerhouse



Creating the Customer Link

In order to create the link 
you first need to create a 
customer account with 
your new customer.
Same as for a Consultant 
they need to have an ID 
and be registered before 
you can create a link for 
them. 



New Consultant and Special Packs

In order to create the link 
you first need to create a 
Consultant account with 
your new prospect or 
existing customer.
They need to have an ID 
and be registered before 
you can create a link for 
them to get the Value 
Added Packs. (See next 
slide)





Tracking The Powerhouse



Tracking The Powerhouse



Thank You
Dave Rolfe

617-388-9109

rolfeman@earthlink.net

www.daverolfe.com
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