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YOUR AGENT

Passionate, Client Focused and High Achiever, Eric Hunter, one of the leaders of the Hunter Durham
Team, has always been fascinated by real estate. His career began in 1998 as a mortgage broker with
one of the most successful mentors in the Phoenix area. He attributes his success in the real estate
industry to the mentoring he received and the experience from finalizing hundreds of real estate
transactions. During that time he also gained experience buying and managing rental properties,
construction, and residential development.

Part of the Hunter Durham Team’s success comes from combining that experience with a deep 
understanding of the local Phoenix market, along with hard work and the willingness to give
straight forward advice/opinions in the best interest of his clients.  His focus is not on the hundreds
of deals the team has closed, but on the providing the best for the people those numbers represent.
Eric is fiercely protective of his clients and uses his experience as a savvy negotiator to make sure
his clients benefit the most in every transaction. Being an experienced mortgage broker  and real
estate investor, along with his degrees in Finance and Accounting allows Eric to bring distinct talent
and skill to real estate transactions. He is able to not only foresee any challenges, but be prepared
with creative solutions for his clients.

He is passionate about empowering clients and his team. His mission is to share with others the
opportunitiesprovided by real estate. He knows how simple it can be and wants every person he
knows to share in those opportunities. Eric, along with Team Leader Ed Durham, have built the 
team with the belief that in creatingvalue for others or giving back, they are rewarded.
His areas of expertise include:

•  Clients buying and selling their homes
•          Investment transactions
•          Building construction
•          Real estate financing
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WHY HIRE US? 
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OUR CLIENT PHILOSOPHY 
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BEFORE, DURING & AFTER 
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YOUR GOALS, WHAT ARE THEY?
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FIRST IMPRESSIONS 
MAKE ALL THE DIFFERENCE
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PREPARING TO SELL
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PRESENTING YOUR PROPERTY
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SHOWING YOUR HOME
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HOME WARRANTY
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KEY MARKET FACTORS
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