
SAP Pre Sales Executive 

 
 
Our client is a solution provider and system integrator focusing on M&A related IT services, ERP, 
Digital Transformation and Analytics. Invasystems with its global presence between US, Europe, 
Middle East, and India was incorporated in US in 2017 as a startup and has grown into a mid-
size IT services company with over 350 associates within a span of 7 years.  
 
Invasystems focusses on upper Mid-Market segment to provide services around M&A related 
technology services coupled with IT modernization consisting of ERP, digital transformation, 
and Analytics.  
 
 
They are hiring an SAP Pre-Sales Executive  
 
Locations are preferably Dallas, Houston, LA, SFO or Atlanta may be open for the right 
candidates. 
 
SAP Pre-Sales, Customer Facing with S/4 HANA end to end demo experience with customers on 
finance or supply chain.  Understands implementation plans. 
 
Requirements: 
 

1. Experience level 10-15 years in handling SAP requirements, hands on. 
2. Knowledge of SAP S4 Hana platform 
3. Functional expertise either from Finance or supply chain 
4. Ability to discuss requirements with customers and define high level solutions for 

implementation.  
5. Ability to do SAP system demo for the prospects. 
6. General understanding of data migration in SAP context 

 
Send me your resume if you are interested! 
 
Laura@footinthedoorrecruiting.com 
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