
Who’s Who and What They Do 

 

Navigating a real estate transaction involves a cast of characters, each playing a distinct role in 

the process. From buyers and sellers to agents, lenders, and more, understanding who's who can 

help streamline the journey to home ownership. Here's a breakdown of the key players and their 

roles in a typical real estate transaction: 

 

1. Buyer: The buyer is an individual or entity looking to purchase a property. Their primary 

role is to find a suitable home, negotiate the terms of the purchase, secure financing, and 

complete the transaction. 

 

2. Seller: The seller is the current owner of the property being sold. Their responsibilities 

include listing the property for sale, negotiating offers, providing necessary disclosures, 

and facilitating the transfer of ownership. 

 

 

3. Real Estate Agent: A real estate agent acts as a liaison between buyers and sellers, 

helping them navigate the complexities of the transaction. Buyer's agents assist clients in 

finding and purchasing properties, while seller's agents represent homeowners in selling 

their properties. Both types of agents facilitate negotiations, provide market expertise, 

and guide their clients through the closing process. 

 

4. Lender/Mortgage Broker: Lenders or mortgage brokers provide financing to buyers to 

purchase properties. Their role involves assessing the buyer's financial situation, 

processing loan applications, and issuing pre-approval or pre-qualification letters. 

Lenders work closely with buyers throughout the loan approval process and coordinate 

with other parties to ensure a smooth closing. 

 

 

5. Home Inspector: A home inspector evaluates the condition of the property on behalf of 

the buyer. Their role is to identify any potential issues or defects that may affect the 

property's value or safety. Buyers may use inspection reports to negotiate repairs or 

adjustments to the purchase price. 

 

6. Appraiser: An appraiser assesses the value of the property to ensure it meets the lender's 

requirements for financing. They conduct a comprehensive evaluation of the property's 

features, condition, and comparable sales data to determine its fair market value. The 

appraiser's report helps lenders determine the appropriate loan amount for the property. 

 

 

7. Title Company: A title company oversees the property title and insurance aspects of the 

real estate transaction including title searches, insurance, and closing procedures. They 

ensure that the property's title is clear of any liens or encumbrances and facilitate the 

transfer of ownership from the seller to the buyer. 

 



8. Closing Agent/Escrow Officer: The closing agent or escrow officer oversees the final 

stages of the transaction and ensures that all necessary documents are properly executed 

and recorded. They coordinate the exchange of funds, facilitate the signing of closing 

documents, and disburse funds to the appropriate parties. 

 

 

Understanding the roles of each player in a real estate transaction can help buyers and sellers 

navigate the process with confidence and clarity. By working collaboratively with these 

professionals, individuals can achieve their real estate goals and secure a successful outcome. 

Whether buying or selling, having a knowledgeable team of experts by your side can make all 

the difference in a seamless and stress-free transaction. 

 

If you find yourself needing assistance with contract management or marketing services, 

Colorado For Sale By Owner Services Company is here to help. I provide licensed Contract 

Management and Marketing Services tailored to your FSBO needs. Feel free to contact us at 

cofsbo@outlook.com or give us a call at 720-498-9909 for personalized support and guidance 

throughout your FSBO journey. 
 


