The Turst 10 Clients Blueprint

A Simple Plan to Find, Book, and Keep Your First Paying Clients

Landing your first client is one of the biggest milestones in business.

This blueprint will help you on your journey to staying focused, build confidence, and take
consistent action towards your first 10 paying customers.

SLLTIN T

Your First Client Goal

Business Name

What service or product are you selling?

How many clients do you want to book this month?

Goal

Clients

Why is reaching your first 10 clients important to you?

SLLTIN 7

Know Your Ideal Client

The better you understand your customer, the easier it becomes to market your business.

Who is your ideal client?




Age Range

Where can you find them?
o Instagram

o Facebook

o TikTok

o Friends & Family

o Referrals

o Local Events

o Community Groups

o Networking

o Other

What problem are you helping them solve?

Why would someone choose your business?

SECTION 3
Your Weekly Client Action Plan

Consistency builds momentum!
This week | will:

o Introduce my business to 5 new people
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o Post on social media 3 times

o Ask for 2 referrals

0 Reach out to previous contacts

o Share my business card or website
o Join one networking opportunity

o Collect one testimonial

o Follow up with interested customers

My personal goal this week

SLLTIN A

Client Tracker

Client Date Service Referral? Review Received?
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SLLTIN 5

Celebrate Your Wins

Every client is proof that your business is growing!

What worked well?
What did you learn?

What will you improve next time?

FINAL REMINDER

Building a successful business doesn't happen overnight.

Your first 10 clients are more than just customers, they are the foundation of your reputation, your
confidence, and your future growth.

Stay consistent.
Keep learning.
Keep showing up.

Your next opportunity could be one conversation away!
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