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IN 7 SIMPLE STEPS

A FAST AND LOGICAL FLOW TO ESTIMATE YOUR BUSINESS VALUE
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DEFINE GATHER CHOOSE CALCULATE ANALYZE
THE PURPOSE KEY INFORMATION THE RIGHT THE VALUE THE RESULTS
VALUATION METHOD
g

Why do you want
to know your
business value?

Use one or more
of these approaches:

ab)l] Income-Based

Apply the method,
make adjustments,
and calculate the

estimated value.
@ Market-Based

OF /i
@ Asset-Based ‘ III

KEY FACTORS THAT DRIVE VALUE

Financials

(3-5 years)
Profitability &
cash flow
Assets & liabilities

Review the value range
and key value drivers.
@ Sell your business

& Get investment

@ Strategic planning

@ Succession planning

& Understand
your position

Customers &
market data

3 METHODS. ONE GOAL:
KNOW THE REAL VALUE OF YOUR BUSINESS.
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INCOME-BASED MARKET-BASED ASSET-BASED
Value based on future Value based on Value based on the A
. : ; (" ). Improve these areas. Increase your value.
income and cash flow. comparable companies company’s assets ( / d

in the market. (tangible & intangible). g Sustainable value comes from strong fundamentals.
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KNOW THE VALUE OF YOUR BUSINESS

KNOW YOUR VALUE

MAKE i \[E T
MAKE BE1 E( >

BUILD A STRONGER FUTURE.

&

IDENTIFY USE YOUR VALUE
IMPROVEMENT WITH CONFIDENCE
OPPORTUNITIES

f Increase profitability Negotiate better
f Optimize processes
4 Reduce risks

4 strengthen your team
4 improve systems

Attract investors
Plan your exit

Make informed
decisions

VALUE IS A RANGE, NOT A SINGLE NUMBER

CONSERVATIVE MOST LIKELY OPTIMISTIC
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DRIVING EXCELLENCE. TOC

A range gives you perspective.
A plan increases your value.




