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Six words with the same meaning:
Larry Mikeska.  Business stability.  Total 

integrity.
Four words:  No money up front.
Mikeska, who has lived in Katy for 53 

years, has operated his Katy Painting compa-
ny since 1982.  As his company approaches 
having completed some 4,000 jobs during 
that period, he looks forward to continuing 
to provide the kind of service that has earned 
him the reputation as one of the most credible 
service businesses in the entire Katy region.

He has employees who have worked for 
him for many years.  New employees merge 
into the value system of the company that 
says that each customer gets the highest qual-
ity of service and materials.  The company 
has endured for decades and grown because 
of its reputation.

It starts with Mikeska himself.  From day 
one to now, he personally inspects every job 
several times a day for every day that work is 
being performed.  There’s the philosophy of 
quality of control.  Then, there’s Mikeska’s 
implementation of quality control.

Katy Painting specializes in both exterior 
and interior painting.

Exterior work can include the installa-
tion of Hardiplank siding, pressure washing, 
and exterior stain removal. Prior to paint, 
Mikeska will assess specific areas of a home 
that might have unusual exposure to wetness 
(sprinkler system as a major cause) or heat 
(hot spots with unusually prolonged exposure 

to sun).
“We try to identify all the problems that 

might affect the stability of the paint job prior 
to even beginning,” Mikeska said.  “We want 
our job to stand the test of time.  We know 
that we have passed that test with our cus-
tomers because of the tremendous number of 
referrals we receive.”

Interior work includes painting as well as 
preparation.  This include sheetrock work and 

of the houses are chemically treated to kill 
mildew and then thoroughly washed.  All 
peeling paint is sanded and primed,” he said.  
“Caulking is very important, and we provide 
full detail caulking which includes all win-

dows in brick area.  We do not leave little de-
tails that would threaten the endurance of the 
job unattended. We use only the top quality 
paints and apply heavy coats for maximum 
protection,” he said.

Interior work receives the identical atten-
tion to detail and the same ‘fanatical’ dedica-
tion to quality and quality control.

“We receive our payment upon job comple-
tion and when our customers are 100% satis-
fied.”

With the summer season approaching, 
Mikeska is offering a special deal for Katy 
consumers.

“You can have a genuine 5% discount if 
you select us to paint your home.  Once we 
have given you a firm bid for the work, just 
mention this article.  We’ll take 5% off the 
bid,” Mikeska said.  “Don’t tell us about the 
article in advance.  Get our firm bid; then tell 
us; and we’ll take 5% off the bottom line.”

“We are very appreciative of the sup-
port our business has received over the past 
couple of decades, and we are excited about 
the future,” Mikeska said.  “Katy has been 
and will be our home.  We always want to be 
able to greet our friends and neighbors with 
the pride of a job well done.”

Katy Painting
281-391-1595
713-764-6903

texturing, stain work, crown and base mold-
ing installation and installation of doors.

Over the course of a couple of decades, 
Katy Painting has also been called upon to 
work on homes of historical value – a task 
that they enjoy but one which often imposes 
the unexpected challenges.

Mikeska, a long time civic leader in Katy, 
encourages Katy homeowners to use caution 
in the selection of a painter.  Over the years, 
he has personally observed many painters 
come and go after having offered “low-ball” 
prices and incredible guarantees.

While he appreciates any business that 
comes to him, he knows from years of expe-
rience that many of his customers have come 
to him second. It’s after learning “a bitter 

lesson” that quality of 
service and the reputa-
tion of standing behind 
one’s work is some-
thing that a consumer 
should never take for 
granted.

“The cost of painting 
a house represents an 
important investment 
to a family. It’s hard to 
explain how happy I 
am when a prospective 
customer tells me they 
have to perform due 
diligence research on 
my company,” Mikeska 
said.  “After 23 years, 
our customers are our 
due diligence.  We 
strongly suggest that 
every consumer thor-
oughly research the 
company it hires to per-
form work at a home.”

“We treat every 
home as if it were our 
own.  The exterior 

IT’S TIME TO BOOK KATY PAINTING
FOR YOUR SUMMER PROJECT NOW!
If you are planning on a majormsummer 
project, and want to utilize one of Katy’s 
most respected painting companies, it 

would be wise to call Katy Painting now.  
His summer schedule fills quickly...

Larry Mikeska’s Katy Painting Is Recognized For Its
Outstanding Record Of Customer Satisfaction; His ‘No

Money Up Front’ Policy Puts Action Above Words

- - Stability, Integrity Has Shaped Business Growth Since 1982 - -
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