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ReAbility, Inc.

Empowering Mobility, Transforming Lives

The Problem

Space and cost barriers in effective
physical rehabilitation

The Solution Product - ReAbility WorkStation Pro
S A multi-gym designed for / Combines 12 devices into 1 with
-/ cost-effective, space-saving rehab @ standard safety in a compact design
,d Made for people with mobility limitations, @ Foldable, storable, and portable for use
8% including seniors 2N across multiple settings

Lots of accessories and add-ons ‘ Cost-effective, low maintenance, and
available for purchase ) easy to use; patent pending

¢

Business Model

Direct sales of RWS Pro at $24.5K/unit, plus revenue

Market from installation, training, accessories, and the
U.S. Physical Therapy value: $40B forthcoming Home version
Customers include PT clinics, PT schools, hospitals,
$AOB $3B and nursing homes

Total Available Market Total Serviceable Market

Team

Raising Capital % Thatcher "Tad’ Duni

Chief Executive Officer

$1M: Angel Round founders@r4x90.com

c Joanne Duni, PT
Targeting Chief Clinical Officer
e  Obtain US and global patents for Pro model & Craia Duni
forthcoming Home model raig buni
e  Conduct key engineering studies for enhanced /‘ Chief Technology Officer

safety and quality
e  Increase East Coast presence and raise production % . .
to 20 units/month ' Chris Duni

. Establish US and international hospital and health “‘ Chief Program Officer
advocate partnerships



