
"Preparation for your successful home sale"



DEAR VALUED CLIENT,

We would like to thank you in
advance for considering us to assist
you with selling your home. As you
read through this brochure, we hope
you will begin to see the ways that
we set ourselves apart from other
real estate agents. A client is not just
a transaction they become part of
our family. Once you have reviewed 
 all of our information and are ready
to move forward with your home
sale we will work diligently to exceed
all of your expectations. We are
confident that once you place your
trust in Sand & Sea Realty we will
remain your agents of choice for all
of your future real estate needs. 

AS YOUR AGENT , I WILL GO ABOVE
AND BEYOND TO HELP- consistently
providing you with the expert
guidance you deserve throughout
the home selling process.



OUR TEAM

WE ARE AT YOUR SERVICE

Amelia Johnson
REALTOR

ameliasells757@gmail.com
859-361-9032

Sarah Grace Schroder
REALTOR-Broker/Owner 

 sg@sandseaproperties.com
757-362-8529 

Rebecca Tower
Realtor

rebecca@sandseaproperties.com
 757-839-1002 

Starr Varela
REALTOR | PROPERTY MANAGER

starr@sojourndc.com
757-230-0072

Genesis Wheeler
REALTOR

 wheelergenesis@gmail.com
832-876-9334 

Christy Banks
Office Manager

manager@sandseaproperties.com
205-454-0826
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HOME SALE TIMELINE
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schedule an appointment
meet with Interior Staging
Consultant
discuss best strategy for selling
formal listing presentation
executed sales agreement
property evaluation
complete market analysis 
establish sales price

pre-listing

marketing campaign started
professional photography taken
signs installed
submitted to multiple listing
services
Showing times selected 
direct mail campaign launched
e-mail campaigns started
open house scheduled

listed and active

offer(s) received
offer(s) negotiated
offer accepted
back-up offer(s) accepted
inspections & disclosures
completed
appraisal completed
contingencies removed
property closes

under contract



MOVING CHECKLIST
8-9 Weeks Prior

Create a realistic budget for moving expenses. If you’re hiring professional movers, remember
small things add up like tape, boxes, transportation, storage, etc.
Request time off work for moving day. Give yourself ample time to get everything moved and
settled, without the stress of work responsibilities sitting in the back of your mind.
Get started on home renovations. If there is painting or major remodeling, you will want to get a
head start on this sooner than later.
Purge time! Go through every room of your house and begin getting rid of items you know you
won’t keep and identify any items that can be donated to charity.
If you have children, make sure you reach out to their new school(s) for information on
registration and transfer records if necessary.

6-7 Weeks Prior
The worst kind of surprise is when your movers are at the door of your new home
and you realize the couch just won’t fit. Make sure to measure rooms and
doorways and confirm all furniture will fit correctly.
Create an excel spreadsheet of family members, friends, and colleagues who will
need your new address and share it with them via email.
Contact your doctor, dentist, and veterinarian to get copies of all records and
arrange to transfer files to new healthcare providers. You can do this online if you
have access to a patient portal.

4-5 Weeks Prior
Pack items that you need easy access to in an “essentials” box, such as toilet
paper, soap, trash bags, chargers, box cutters, tape, tools, paper plates, snacks,
towels, etc.
Contact utility companies and transfer or cancel service. Make sure they’re aware
of your move date and arrange for service and installation as needed.

2-4 Weeks Prior
Change your address with important service providers, such as your bank(s),
credit card companies,subscriptions, and others.Don’t forget to submit your
addresschange to USPS.com.
Check insurance coverage in all areas. Update or transfer your homeowner,
vehicle, or any otherinsurance you may have. Know the insurance your moving
companyprovides will generally only cover the items they transport for you.

1-2 Weeks Prior
Unplug, disassemble, and clean out appliances.
Ensure all essential utilities like gas, electricity, water, and internet services are
ready at your new home. Empty your safe deposit box if you have one.
Clean stovetop and oven. Defrost freezer.

Moving Day
Collect all keys, finish any touch-ups, and complete your walk-through. Do a final
check of closets, cupboards,drawers, basement, and other areas where
thingsmay have been forgotten.
Finalize any paperwork and ensure it’s accessible.
The cleaner the better. Remove all garbage and recycling.
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THINGS TO DO BEFORE
SELLING YOUR HOME

Depersonalizing and Decluttering

Remove personal photographs, memorabilia, and personalized
artwork. 
Clear countertops, shelves, and surfaces of excessive items.
Pack away personal collections or hobby-related items. 
Organize closets and storage spaces to create a sense of
spaciousness. 
Deep clean the entire home to create a fresh and inviting
environment.

Repairs and Maintenance

You will be guided throughout the process!

Inspect the home for any visible issues such as leaky faucets, loose
doorknobs, or cracked tiles.
Repair or replace any broken or damaged light fixtures.
Ensure all doors, windows, and locks are in good working condition.
Check for water stains or signs of water damage and address them
promptly.
Touch up paint or consider repainting rooms with bold or outdated
colors.
Consider hiring professionals for a pre-listing home inspection to
identify any hidden issues.

Staging Tips

Arrange furniture to maximize space and flow, making rooms appear
more spacious.
Add tasteful decor, such as plants, artwork, and accent pieces, to
create a welcoming ambiance.
Consider hiring a professional stager for expert advice and assistance.

Sand & Sea Realty | sandseaproperties@gmail.com



PROPERTY MARKETING PLAN

Price it properly

How well it shows

Proactive Marketing Plan

The Three Keys To Selling Your Home:

 
There are 3 Keys To
Selling A Home! 

 
Our focus is to make
certain we have all
three of these keys in
alignment with what
the market, for this
price point, is telling us
is required to selling
your home. 

 

Price - Home Staging - Marketing
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PROPERTY MARKETING PLAN

SAND AND SEA REALTY
 “The FIVE P’s"

Put the Property on MLS

Put a Sign In the Yard 

Place Property on Social Media
Platforms

Price Watch the Market

Proactively Market your Property

When it comes to successfully
marketing any home the key to
“getting it done” is in the word

proactive! 
 

We want to share with you the
specific proactive marketing plan

we have prepared for your property.
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SMART PRICING TO ATTRACT BUYERS

•Pricing your property
competitively will generate
the most activity from agents
and buyers.

•Pricing your property too
high may make it necessary
to drop the price below
market value to compete
with new, well priced listings.

The value of your property
is determined by what a

buyer is willing to pay and a
seller is willing to accept in

today’s market.
 

Buyers make their pricing
decision based on

comparing your property to
other properties SOLD in

your area. Historically, your
first offer is usually your

best.
 

Sand & Sea Realty | sandseaproperties@gmail.com



WHAT SELLS - PRICE RIGHT

To get your home sold
for the most money in

the least amount of
time, we have to price

it “in the market”.
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INTERNET MARKETING

Value of Websites:
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MEDIA PLAN

We create posters, flyers, and
postcard and post them to

different social media platforms.
This encourages people to tell
their friends and families about

your home.
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sandseaproperties.com

500 East Main Street Suite 16-137, Norfolk, Virginia 23510
Office: 757 793-8327
Direct: 757.362.8529

 

tel:7577938327

