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The Ultimate North Alabama Home Seller's Guide

Whether you're selling your first home, moving up, downsizing, relocating, or selling an
investment property, this guide will help you understand the home-selling process and how to
maximize your home's value in today's North Alabama market.

Serving Huntsville, Madison, Athens, Decatur, Owens Cross Roads, Harvest, Meridianville,
Hazel Green, and surrounding communities.
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Welcome

A Message from Bill Stewart

Thank you for considering Stewart & Associates Real Estate.

For more than 26 years, I have had the privilege of helping North Alabama homeowners
successfully sell their homes and move on to the next chapter of their lives.

As a former President of both the Huntsville Area Association of REALTORS® and
ValleyMLS, as well as a recipient of both the HAAR Realtor of the Year and HAAR Broker of
the Year awards, I understand the importance of professionalism, integrity, communication, and
market expertise.

At Stewart & Associates Real Estate, our team of 17 experienced REALTORS® is committed to
providing exceptional service and delivering results for our clients.

We look forward to helping you achieve your real estate goals.
Bill Stewart

Broker/Owner
Stewart & Associates Real Estate



Why North Alabama Sellers Are in a Strong
Position

North Alabama continues to attract buyers from across the country due to:

Growth at Redstone Arsenal

NASA Marshall Space Flight Center
Blue Origin

Boeing

Lockheed Martin

Northrop Grumman

Mazda Toyota Manufacturing

FBI

HudsonAlpha Institute for Biotechnology
Cummings Research Park

Additional factors driving buyer demand include:

Strong local economy

Excellent quality of life

Outdoor recreation

Highly rated communities

Diverse housing options

Relative affordability compared to many major metropolitan areas

These factors help create ongoing demand for homes throughout the Tennessee Valley.

Why Choose Stewart & Associates Real
Estate?

Local Expertise Matters
When selling your home, experience matters.
Our Advantages

v 17 Experienced REALTORS®

v Local North Alabama Market Experts



v Independent Brokerage Focused on Personalized Service
V' Strong Negotiation Skills

v Professional Marketing Strategies

v Extensive New Construction Knowledge

v Military Relocation Expertise

v/ Commitment to Integrity and Professionalism

Leadership & Credentials

Bill Stewart has served as:
e President, Huntsville Area Association of REALTORS®
e President, ValleyMLS

o HAAR Realtor of the Year
¢ HAAR Broker of the Year

Understanding Today's Market

Every Market Is Local

Real estate values can vary significantly between:

o Huntsville

e Madison

o Athens

e Decatur

e Owens Cross Roads
e Harvest

e Meridianville
o Hazel Green

Factors affecting your home's value include:

e Location

e School district

e Condition

e Updates and improvements



o Lotsize

e Floor plan

e Market conditions

o Competing inventory

Your REALTOR® will help analyze these factors to determine the most effective pricing
strategy.

Step 1: Preparing Your Home for Sale

First Impressions Matter

Buyers often decide how they feel about a home within seconds.

Exterior Improvements
Consider:

Pressure washing

Fresh mulch
Landscaping touch-ups
Clean windows

Fresh paint where needed
Repairing damaged trim

Interior Improvements
Focus on:

Decluttering

Deep cleaning

Neutralizing décor

Minor repairs

Touch-up painting

Replacing burned-out light bulbs

The goal is to help buyers envision themselves living in your home.

Step 2: Pricing Your Home Correctly



The Importance of Strategic Pricing
One of the most important decisions you'll make is determining the asking price.
Overpricing Can Lead To:

e Fewer showings

e Longer days on market
e Price reductions

o Lower offers

Proper Pricing Can Lead To:

Increased buyer interest
More showings
Stronger offers

Faster sales

Your Stewart & Associates REALTOR® will analyze:

Recent comparable sales
Active competition
Market trends
Neighborhood activity
Current inventory levels

Step 3: Professional Photography

Online First Impressions Matter

Most buyers begin their home search online.
Professional photography helps:

e Capture attention

e Increase showings

e Showcase your home's best features

Improve online presentation

Homes with strong visual presentation often generate more interest and better results.



Step 4: Marketing Your Home

Maximum Exposure Matters
At Stewart & Associates Real Estate, our marketing strategy includes:
MLS Exposure

Your home is placed in ValleyMLS where it is visible to thousands of REALTORS® and
buyers.

Website Marketing

Your property receives exposure through online platforms and search portals.
Social Media Marketing

Property promotion across multiple social media channels.

Agent Networking

Direct promotion to local REALTORS® and industry contacts.

Open Houses (When Appropriate)

Strategic open houses may help increase visibility and buyer interest.

Step 5: Showings and Open Houses

Preparing for Buyer Visits
When buyers schedule showings:

Keep Your Home:

v Clean

v Well Lit

v Comfortable Temperature



V' Free of Odors

V' Clutter-Free

Whenever possible:
e Leave the property during showings
e Secure valuables

e Make pets arrangements if needed

The easier it is to show your home, the more opportunities you create.

Step 6: Receiving and Negotiating Offers

More Than Just Price

The highest offer is not always the best offer.
We evaluate:

Purchase price
Financing strength
Earnest money
Inspection contingencies
Appraisal contingencies
Closing timeline

Special requests

Our goal is to help you select the strongest overall offer.

Step 7: Home Inspections

What Happens During Inspections?
Once under contract, buyers often conduct inspections.
Inspectors may evaluate:

e Roofing



HVAC systems
Plumbing

Electrical systems
Structural components
Appliances

Inspection findings may lead to repair requests or negotiations.

Your REALTOR® will help guide you through this process.

Step 8: The Appraisal Process

Understanding Appraisals
If the buyer is obtaining financing, the lender will typically require an appraisal.
The appraiser determines:

e Market value

e Property condition

e Comparable sales analysis

If challenges arise, your REALTOR® can help evaluate potential solutions.

Step 9: Preparing for Closing
Final Steps Before Closing

Prior to closing:

Complete agreed-upon repairs

Gather warranties and manuals

Schedule moving arrangements

Coordinate utility transfers

Prepare keys, garage remotes, and access codes

Your REALTOR® and closing attorney/title company will help coordinate the details.



Closing Day

Congratulations!
On closing day:
e Documents are signed
e Ownership transfers
e Loan funds are disbursed
o Sale proceeds are distributed

Congratulations on successfully selling your home!

Seller Preparation Checklist

Before Listing

0 Declutter every room

0 Deep clean the home

0 Touch up paint

O Improve landscaping

O Repair obvious defects

o Service HVAC system

o0 Replace burned-out bulbs
o Organize storage areas

0 Clean windows

o Prepare for photography
O Gather warranties and manuals

o Discuss pricing strategy with your REALTOR®



Frequently Asked Questions

How Long Will It Take to Sell My Home?
Market conditions, pricing, condition, and location all influence selling time.
Should I Make Repairs Before Listing?

Some repairs may improve marketability and value. Your REALTOR® can help prioritize
improvements.

Is Staging Necessary?

Not always, but proper presentation can positively influence buyer perception.

Can I Stay in My Home During Showings?

Yes, but leaving during showings often creates a more comfortable experience for buyers.
What Costs Should Sellers Expect?

Costs vary but may include closing expenses, mortgage payoff, taxes, and agreed-upon repairs.

What Makes Stewart & Associates Different?

Higher Standards...Better Results.

We believe successful real estate transactions are built on:
Integrity

Honest communication and ethical representation.
Professionalism

Attention to detail and commitment to excellence.
Experience

Over 200 combined years of North Alabama real estate expertise.



Service

Personalized guidance throughout every step of the process.
Results

Focused on helping clients achieve their goals while minimizing stress.

Ready to Sell Your Home?

Stewart & Associates Real Estate

Higher Standards...Better Results.

Whether you're moving across town or across the country, we're ready to help.
Contact Us Today

. Office: 256-325-2527

@ HSVREl@gmail.com

www.StewartAndAssociatesRE.com

© Madison, Alabama


http://www.stewartandassociatesre.com/

