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HECTOR DIAZ

Hector Diaz, Founder and Director of the international contemporary
art gallery HECTOR DIAZ

By: J. Francisco de Anda Corral

Media outlet: El Economista

Date: January 23, 2025

Link: https://www.eleconomista.com.mx/arteseideas/mexico-hay-pocas-galerias-muchas-
tiendas-arte-hector-diaz-20250123-743290.html

The gallerist and curator from Chihuahua reviews the contemporary art market in Mexico and
shares the process of internationalization of his gallery, which is about to turn five years old; Art
Week “is a visual spectacle, a farce disguised as glamour,” he asserts.

Héctor Diaz is one of the youngest dealers in Mexico's pictorial art market. Ah, but that is where
the identifying characteristic of our interviewee lies—he doesn't just sell artworks; he considers
himself a “builder of artistic careers and collections.”

Born in Ciudad Juarez in 1986— “in a border city in the middle of the desert; very far north of
Mexico and very far south of the United States,” he says with a certain pride—Diaz grew up in a
binational culture, studied Business at Tecnoldgico de Monterrey and IPADE, and in 2020, at 33
years old, he embarked on the adventure of founding his own art gallery in Zapopan, Jalisco,
under the seal of his name: HECTOR DIAZ; thus, in capital letters and without accents, “an
international and universal contemporary art gallery,” he affirms.

Furthermore, he is an art critic and curator who represents internationally renowned painters in
Mexico. On the eve of Art Week in Mexico City, he offers us a fresh point of view on the pictorial
market, contrasting with the euphoria that this great showcase of Latin American art unleashes
among artists and collectors. In addition, he explains the concept of the gallery that he represents
and defends.

You are a young player in the contemporary art market in Mexico; how do you define
yourself?

“l am the first gallerist from Chihuahua, and one of the youngest in the country to start a gallery. |
specialize in primary market painting, | am not in the secondary market, | prioritize living artists. |
am a young gallerist in age and new to the art industry in Mexico and the world. | believe that one
does not seek art, but that it finds you, and captures you forever,
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HECTOR DIAZ

My career has consisted of representing artists and collectors, and in high-impact cultural and
social exhibitions. | never set out to be the best gallery in Jalisco, in Mexico, or in Latin America;
no, that would have been a very easy challenge... | set out to be a gallery that competes in the
world, even on a smaller scale.”

How did HECTOR DIAZ emerge, and what has its itinerary been?

“Upon entering and understanding this industry, | discovered that there are almost no galleries in
Mexico;, we are very few; what exists are art stores. Sadly, there is a tremendous lack of
professionalism in the sector; artists and collectors are not represented, but rather abused; art
sellers only look out for themselves, the promotion of artists in the art industry and the global
scene is almost utopian.

| also discovered that there are many pseudo-artists who seek fame and a label, but that there
are really few true artists per generation with a unique voice capable of transcending and writing
the new art books.

I have the honor of representing two great European masters: the realist Javier Arizabalo from
France and the Fauvist Stefano Puleo from lItaly. They are so great that they call themselves
painters and not artists, and they still seek to improve and continue learning, something
uncommon in young creators.”

What role do collectors, artists, and alliances with exhibition spaces play in your
project?

“‘Representing artists is similar to the process of wine; you need good grapes, a good harvest,
and careful aging. Just because a wine is behind a showcase does not mean it is good,; the same
thing happens with art.

The representation of collectors does not exist in Mexico; art dealers sell to anyone who is willing
to buy. In theory, galleries first represent collectors, then artists. | assure you that few Latin
American gallerists know who Joseph Duveen was.”

Why does HECTOR DIAZ remain outside the major circuits like the upcoming Art Week
in Mexico City?

“If you go to an art fair, and there are 100 galleries participating with 10 artists each, well, that's
1000 creators, but not necessarily 1000 artists... it is a visual spectacle, a farce disguised as
glamour.”
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HECTOR DIAZ

Why did you embark on the adventure of setting up a gallery in a tequila factory, why
did the project fail, and what lessons did it leave you?

“In 2023, | moved my city gallery— "White Cube" style—to a tequila distillery, in Tequila, Jalisco. |
was working there for six months; it was intended to be the first Tequilera-Gallery in the world and
one of the largest private cultural venues in Mexico with four exhibition halls. | decided to cancel
the project for professional reasons, so | lost both spaces.

It was difficult to cancel our successful Exhibition Program, but | took the opportunity to take my
gallery to the next level: implementing institutionalization.

Most galleries—and companies in general—fail to remain in the market and continue in the future
due to a lack of institutionalization.”

Explain what that institutionalization consists of.

“Institutionalization allowed HECTOR DIAZ to operate under international standards and represent
our collectors and artists in a spectacular way, always adding value to them. It also allowed us to
introduce ourselves to the international market and industry, which is where everything really
works.”

Do you believe in the idea of the democratization of art?

“I do not believe in the democratization of art in the art industry; | believe in artists and | believe in
collectors, but the true ones are scarce, which is why it is a luxury industry. However, | do believe
in the democratization of exhibitions for communities, because they are culture.”

In addition to being a gallerist, you are a critic and opinion leader; tell us about that
facet.

‘I have had the opportunity to write opinion articles in El Economista for years; this has allowed
me to share ideas and reflections on the Mexican industry, which is so unknown, so romantic, but
also so devastated and forgotten, to generate awareness, hoping that it can improve; the artists
deserve it.”

How do you currently perceive the contemporary art market in Mexico and the world?

“‘Mexico does not lack artists, but gallerists. There are artists creating spectacular art, but there
are almost no gallerists creating possibilities.
Being a gallerist is not just selling art and doing exhibitions; it is building careers and collections.
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HECTOR DIAZ

Few understand what a gallery entails: you sell something that almost no one needs; your buyers
are often the richest people in the world; you deal with international artists; you mount high-
impact exhibitions; you generate editorial topics; you make alliances with media; you have digital
Strategies; you offer chic events; you manage international logistics... all at the same time; a
gallery's operation is very complex.

Half of the galleries in the world operate in the red... a gallery is almost destined to close... that's
why it is important to show that it can be done.”

What is your highest aspiration as a gallerist?

“I want to position Mexico in the 21st Century art industry; | want global artists and collectors to
feel represented from my country.”

Artists Represented by HECTOR DIAZ

Javier Arizabalo | France
Stefano Puleo | Italy

Daniela Kovaci¢ | Chile
Francisco Correa | Colombia
Duma Arantes | Portugal
Valeria Reyna | Mexico
Heyder Reyes | Cuba
Christian Escobar | Guatemala
Edgar Mendoza | Mexico
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ARTE E IDEAS

“En México hay pocas galerias 'y
muchas tiendas de arte”: Héctor
Diaz

Por J. Francisco De Anda Corral -23/01/2025 - 1:50

www.hectordiaz.art




HECTOR DIAZ

EDITOR:
J. Francisco

de Anda
Corral

=
francisco.deanda
@eleconomista.mx
eleconomista.mx
COEDITORA GRAFICA
Paola Ceja

D |

ntrevista Héctor Diciz, ruoaor yDRECTOR o L GALERA INTERNACIONAL DE ARTE CONTEMPORANED HECTOR DAZ

Tristemente existe una tremenda falta de profesionalismo en el sector,
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aventura de fundar su propia ga-
lerfa de arte, en Zapopan, Jalisco,
bajo el sello de su nombre: HEC-
TOR DIAZ; asf, en mayusculas y
sin acentos, “una galerfa de arte
contempordneo, internacional y
universal”, afirma.

Ademds, esun criticoy curador
de arte que representa en México
apintores de talla internacional,
y enlaantesala de la Semana del
Arte en Ciudad de México, nos
ofrece un punto de vista critico y
novedoso sobre el mercado pic-
tdrico, contrastante con la euforia
que desata entre artistas y colec-
cionistas este gran escaparate del
arte latinoamericano y, ademds,
nos da razén del concepto de ga-
lerfa que él representay defiende.

— Eres un jugador joven en el

do del arte pord
en México, ;como te defines?

—Soy el primer galerista que da
Chihuahua, y uno de los mas jo-
venes en el pafs en emprender una
galerfa. Me especializo en pintura
delmercado primario, no estoy en

aneo

-

el mercado secundario, priorizo
alos artistas vivos. Soy un gale-
rista joven de edad y nuevo en la
industria del arte en México y en
elmundo. Creo que uno no busca
elarte, sino que éste te encuentra,
y te atrapa para siempre.

Mi trayectoria ha consistido en
representar artistas y coleccio-
nistas, y en muestras expositivas
de alto impacto cultural y social.
Yo nunca me propuse ser la mejor
galerfa de Jalisco, de México, de
América Latina, no, eso hubiera
sidounreto muy fécil...me propu-
se ser una galerfa que compita en
el mundo, aun en escala menor.

—¢;Como surge HECTOR DIAZy
cudl ha sido su itinerario?

Alingresar y comprender esta
industria, descubr{ que en Mé-
xico casi no hay galerias, somos
muy pocas, lo que hay son tiendas
de arte. Tristemente existe una
tremenda falta de profesionalis-
mo en el sector, los artistas y los
coleccionistas no son represen-

/
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tados, sino abusados, los vende-
dores de arte solo ven por ellos; es
casiutépico el impulso de artistas
enlaindustriadel arte y enlaes-
cena mundial.

Descubri también que existen
muchos pseudo artistas que bus-
canlafamaylaetiqueta, pero que
son realmente pocos los artistas
verdaderos por generacion con
una voz unica capaz de trascen-
der y escribir los nuevos libros
dearte.

—¢Por qué HECTOR DIAZ
permanece fuera de los grandes
circuitos como la Semana del
Arte, ya proxima, en Ciudad de
México?

Si ti vas a una feria de arte, y
hay cien galerfas participando
con diez artistas cada una, pues
son mil creadores, pero no ne-
cesariamente mil artistas... esun
espectdculo visual, es una farsa
disfrazada de glamour.

—¢Por qué te lanzaste a la
aventura de montar una galeria

enuna fdbrica de tequila, por qué
naufrago el proyecto'y qué ense-
fianzas te dejo?

En el afo 2023 mudé mi gale-
ria en la ciudad -estilo “White
Cube”- a una destileria de te-
quila, en Tequila, Jalisco, estuve
trabajando durante seis meses,
pretendia ser la primera Tequi-
lera-Galerfa del mundo y uno de
los recintos culturales privados
mds grandes de México con cua-
tro salas de exposiciones. Decid{
cancelar el proyecto por razones
profesionales, entonces me toco
perder ambos espacios.

Fue dificil cancelar nuestro
exitoso Programa de Exposi-
ciones, pero aproveché el mo-
mento para llevar mi galerfa al
siguiente nivel: implementar una
institucionalizacion.

—Explicanos en qué consiste
esa institucionalizacién

La institucionalizacion le per-
mitié a HECTOR DIAZ operar
bajo estdndares internacionales
y representar a nuestros colec-
cionistas y artistas de una manera
espectacular, siempre aportan-
doles valor. Ademds nos permitio
introducirnos al mercado y ala
industria internacional, que es
donde realmente funciona todo.

— (Creesenlaideadelademo-
cratizacion del arte?

Yo no creo en la democratiza-
cién del arte en la industria del
arte, creo en los artistas y en los
coleccionistas, pero los verda-
deros son escasos, por eso es una
industria de lujo. Sin embargo, si
creo en la democratizacion de las
exposiciones, porque son cultura.

—¢Como percibes actualmente
el mercado del arte contempord-
neo en México?

México no carece de artistas,
sino de galeristas. Existen artistas
creando arte espectacular, pero
casi no existen galeristas creando
posibilidades.

Ser galerista no es vender
arte y hacer exposiciones tini-
camente, es construir carreras y
colecciones.

—¢Cudl es tu aspiracion mds
alta como galerista?

Yo quiero posicionar a México
en la industria del arte del Siglo
XXI, quiero que desde mi pais,
artistas y coleccionistas mundia-
les se sientan representados.

www.hectordiaz.art
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Reflections on being a gallerist, the art of selling art:
Héctor Diaz Gallery turns 5

By: Gabriel Ibarra Bourjac

Media outlet: Conciencia Publica

Date: January 13, 2025

Link: https://concienciapublica.com.mx/2025/01/12/reflexiones-sobre-ser-galerista-el-arte-de-
vender-arte-galeria-de-hector-diaz-cumple-5-anos/

Zapopan, as never before seen, hosted international artists from North America, Central America,
Latin America, the Caribbean, Europe, and Africa.

Positioning Jalisco as one of the most important regions in the art world has been one of the
gallery's priorities.

“Being a gallerist is neither a vocation nor a profession; it is one of the most complex trades in the
world. It is no coincidence that there are so few of us in Mexico,” states Hector Diaz in an
interview with Conciencia Publica.

Héctor shares his reflections on being a gallerist and indicates that for strange and unknown
reasons, little is known about how galleries operate and about the gallerists behind them; it is an
overly hermetic industry, perhaps that is why it is so romantic.

“I would have liked to read about Mexican gallerists, but there is almost no information available;
the media mainly covers artists and exhibitions,” he points out.

Héctor Diaz presents his brief reflections on the ten areas where he has worked, with the interest
of making the work transparent and understanding the effort of a gallerist in action.

Artists

“A gallerist represents artists; if he only collaborates with them, then he is an art dealer. | feel
proud of the representations | have taken on, international talents ranging from Moscow, Russia,
in Europe, to Punta Arenas, Chile, in Latin America, or from Costa Rica, in Central America, to
Nigeria, in Africa, or from Cuba, in the Caribbean, to Sicily, in the Mediterranean, to name a few
regions of the world.No one teaches you how to deal with artists; it requires sensitivity,
transparency, trust, a sense of humor, and absolute professionalism—simply: you have it or you
don't. The relationship with an artist is similar to that of a family member, very close, and similar to

Index www.hectordiaz.art
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HECTOR DIAZ

that of a couple, very jealous; it requires a balance; it is only solidified with endless conversations,
experiences, and achievements.”

Exhibitions

“Galleries are distinguished by our exhibitions; they are an art; you require deep knowledge of
curatorship, museography, and conservation, in addition to a characteristic aesthetic seal. Good
exhibitions are those that, in addition to selling well, strengthen the artist's curriculum and the
collector's portfolio. Exhibitions are not for collectors; those are few; they are for the public; they
represent a cultural and social responsibility in the community, city, and country where they are
presented.”

Events

“The most glamorous part of the business are the Openings and events, always under a
seductive halo of art, press, wine, canapés, music, and personalities from the artistic, cultural,
social, business, and intellectual worlds (also influencers and even presumed collectors who
come for the drinks, the photo, and the atmosphere). Events must be chic and exclusive; the
people who are not invited are just as important as those who are invited, they must be talked
about and appear in the social pages. However, they are more of a custom than a true
commercial strateqy; collectors prefer personalized treatment; they are allergic to crowds and
spotlights.”

Collectors

“The art of selling art is making someone acquire something they don't need, but thanks to the
gallerist, they desire it. It is a luxury industry — good galleries, of course —; most gallerists soon
discover that placing art requires extraordinary public relations skills to make money; it's not
about talking about art, but about wine, travel, cinema, literature, politics... gallerists who lack
worldly knowledge and charisma have a big problem. There are busy collectors who, through a
call with their gallerist, invest thousands of dollars in one or several works; there are others who
arink your wine for hours chatting with you and spend only a few hundred dollars, sometimes
nothing... in practice, you don't know who and how much... but you learn to profile and close.”

Auctions

“In addition to the sales they can generate due to their broad reach with collectors, they play a
very important role in the value of an artist's works, because who prices the art? The artist? No,
the gallery, of course, but when an auction house publishes an artist's values in its catalog, then
there is additional support from an institution. The adrenaline of the moment is unique, the
bidders, the estimates that go up when things go well, or the disappointment when it didn't even
exceed the reserve price. Negotiating with auction houses is an art, from the presentation of the
artist and the work to the day of the event and its subsequent handling with the media.”

www.hectordiaz.art Index
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Media

“‘No one imagines that a good gallery must be an expert manager of communication media. |
don't know of another business that requires publishing so much and so constantly: artists,
exhibitions, collectors, collaborators, events, opinion, and more. | have had the opportunity to
contribute to the world of ideas by sharing my positions on the art industry through Opinion
articles. Managing editors, journalists, and intermediaries is an art; you don't deal with media, but
with people, they like you or they don't.”

Editorial

“A gallerist must know how to read and write a biography (even a short one), as well as an artist's
Statement, an exhibition history, and a bibliography. The more organized the past is, the easier it
will be to present it in the present and project it into the future. It is also necessary to know about
the design, publication, and dissemination of art catalogs and books. Galleries are essential in
editorial management, both for artists and for collectors. If a gallery does not add value in the
editorial world, it should urgently learn how.”

Consulting

“Good gallerists identify talent, but in many cases, that is not enough, because the industry
requires other skills, so one becomes an artist advisor; and sometimes even an aavisor to other
gallerists. Being a gallerist is so complex that you must know so much that you can teach any
member of the ecosystem. | have aadvised about 30 artists from various parts of the world over
the last 5 years, and one or two Mexican gallerists.”

Institutionalization

“A gallery is a company, an extremely difficult company, please understand. If you are not good at
business—and | don't mean being an entrepreneur or having sales skills, but in the administration
of an international organization—you are going to have a very hard time. | strongly suggest
implementing institutionalization to smoothly manage operations and to be able to plan and
execute the future of the gallery, collectors, artists, collaborators, and partners. My gallery
reached the point where, after great introspection and tremendous organization, we operate
internally under international standards, with processes as professional and complex as those of
a franchise.”

Industry

“It is not enough to understand the art business; you must understand the art industry. Sales
from galleries in local markets will cause them to stagnate or fail, because collecting resides in
certain global markets, which requires precise, proprietary, and exclusive strategies for the art
market. Understanding the industry opens the doors to the international market and major
capitals. The only way to understand an industry is by reading about its market economy.”

Index www.hectordiaz.art
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HECTOR DIAZ

[Semana del 13 al 19 de Enero 2025) Guadalajara | SEMANARID CONCIENCIA PUBLICA
REFLEXIONES SOBRE SER GALERIS

>EL ARTE DE VENDER ARTE

LA GALERIA TAPATIA
HECTOR DIAZ CUMPLE 5 ANOS

Por Radl Cantid

apopan, como nunca se habia

visto, fue el anfitrion de artistas

internacionales de Norteaméri-

ca, Centroamérica, Latinoamé-
rica, el Caribe, Europa y Africa.

Posicionar a Jalisco como una de las
regiones mis importantes en ¢l mundo
del arte ha sido una de las prioridades de
la galeria,

“Ser galerista no es una vocacién,
ni tampoco una profesién, es uno de
oficios mis complejos de mundo. No es
casualidad que seamos tan pocos en Mé-
xico"™, precisa Héctor Dinz en entrevista
con Conciencia Priblica.

Héctor comparte sus reflexiones so-
bre el ser galerista ¢ indica que por extri-
fias v desconocidas razones, se sabe poco
sobre el funcionamiento de las galer|
sobre los galeristas detris; es una indus-
tria demasiado hermética, quizi por eso
s tan romiintica,

“*A mi me hublera gustado leer sobre

galeristas mexicanos, pero casi no ha
I‘ormacmn disponible, los ml:dlm cuhrm
pr artistas y s
apunta,

Héctor Diaz nos presenta sus reflexio-
nes breves sobre las diez dreas en don-
de se ha desempenado, con el interés de
transpa; Ia labor ¥ P! o
esfuerzo, de un galerista en acci

ARTISTAS

“Un galerista representa artistas: si so-
lumente colabora con cllos, entonces es
un Art dealer. Me siento orgulloso de las
representaciones que he asumido, talentos
intemnacionales que van desde Maoscd, Ru-
sia. en Europa, hasta Punta Arenas, Chile,
en Latinoamérics, o desde Costa Rica, en
Centroamérica hasta Nigeria, en Africa, o
desde Cubs, en el Caribe, hasta lia, en el
Mediterréneo, pnr nombrar algunas regio-

fianza, sentido del humor, y lnul'r\lm
mo absolutc nplemente: lo tienes o no Jo
tienes. La relacién con un arti i
@ la de un familiar, muy
da a la de una parcija,
r balance: solo
expeniencias y logros, se solidifica”.

EXPOSICIONES : HECTOR DIAZ, galeria orgullosaments tapatia, cumplio 5 afios en diciembre de 202
“Las galerfas nos distinguimos por
nuestras expasiciones, son un arte, requie-  “Ser galerista no es una vocacién, ni tampoco una profesion, es
res conocimicntos profundos de curnduria,
fiseogafia'y conservacn, adords dows. D de los oficios mas eomplelnsnde mundo. No es casualidad
sello estético que te caracterice. Las buenas U@ Seamos tan pocos en México”.
exhibiciones son las que, ademds de vender galerias po
bien, fortalecen el curriculum del artistay el “f mi me hubiera gustado leer sobre galeristas mexicanos, perg i descubren pronto que acomodar are
ortafolio del coleccionista™. : ¢ i i
Fe BoTiE casi no hay informacién disponible, los medios cubren princi-

gucr adquiera algo que no necesita, pero
as al galenis

Ts una in:
upuesto-;

s exposiciones o son para los co- hi P _
leccionistas, éstos son contados, son p: palmente artistas y exposiciones”. trata de hablar de arte, sino .lc Alc vine dr
¢l piiblico; representan uni responsabilidad viajes, de cine, de literatura, de polit

cultural y social en la comunidad, ciudad y antistico, cultural, social, empresarial ¢ inte- embargo son mas una costumbre que  los galeristas que no tienen mundo,
pals do e presentan”. lectual (también influencers y hasta presun-  una verdadera estrategia comercial; los  ma, tienen un gran problema”.

s coleccionistas que van por los tragos, la coleccionistas prefieren un trato personali- “Hay coleccionistas ocupados que me

EVENTOS foto y el ambiente) zado, son alérgicos a las multiudes y alos  diante una llamada con su galerista invier-

arte méds glamorosa del negocio “Los eventos deben ser chic y exclu-  reflectores’ ten miles de délares en una o varias obras:
son los Openings y eventos, siempre bajo  SIVOS, €3 igual de impertante la gente que hay otros que se toman tus vinos durante
un halo seductor de arte, prensa, vino, ca- 10 5¢ invita como la que se invita; se debe COLECCIONISTAS horas platicando contigo y se gastan solo
napés, misica y personalidudes del mundo  hablar de éstos y aparecer en l prensa rosa “El arte de vender arte es hacer que al-— unos cientos lares, a veces nada. .. en

12 Index www.hectordiaz.art
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CONCIENCIA PUBLICA

[Semana del 13 al 19 de Enero 2025] Guadalajara | SEMANARID

““Me siento orgulloso de las representaciones que he asumido,
talentos internacionales que van desde Moscii, Rusia, en Euro-
pa, hasta Punta Arenas, Chile, en Latinoameérica, o desde Costa
Rica, en Centroamérica hasta Nigeria, en Africa, o desde Cuba,
en el Caribe, hasta Sicilia, en el Mediterraneo, por nombrar algu-

nas regiones del mundo”.

car

pre A s - A R

Héctor Diaz nos presenta sus reflexiones breves sobre las diez reas en donde se ha desem-
pefiado, con el interés de transparentar la labor y comprender el esfuerzo, de un galerista en
accion.

lu prictica, no sabes quién y cudnto. ... pero
aprendes a perfilar y a cerrar”,

SUBASTAS

“Ademds de Jas ventas que pueden ge-
nerar por su amplio alcance con coleccio-
mstus, jucgan un papel imporantisimo en
¢l valor de las obras de un artista, porque
(quién le pone el precio al arte? el artis

1a? No. la galeria por supuesto, pero cuando
una casit de subastas publica los valores de
un artista en su catdloge, entonces se dene
un respaldo adicional de una institucidn. La
adrenalina del momento es dnica, los puja-
dores, los estimados que suben cuando va
hien, o la decepcidn cuando ni siquiera re-
biasd el precio de reserva”,

“Es un arte negociar con casas de su-

“Las exposiciones no son para los coleccionistas, éstos son
contados, son para el publico; representan una responsabilidad
cultural y social en la comunidad, cludad y pais donde se pre-
sentan”.

Ibarra Bourjac.

Héctor Diaz con el coleccionista de arle Benjamin Fernandez Galindo y el periodista Gabriel

“El arte de vender arte es hacer que alguien adquiera algo que
no necesita, pero gracias al galerista lo desea”.

bastas, desde Iz presentacidn del artista y la
obra hasta el dia de! evento y su posterior
manejo con medios”

MEDIOS

“Nadie se imagina que una buena gale-
ria debe ser experta gestora con medios de
comunicacion. No conozco otro negecio
que requicra publicar tanto y tan constante:
artistas, expasiciones, coleccionistas, cola-
boradores, eventos, opinion, y ni

“He tenido la oportunidad de aportar al
mundo de las ideas compartiendo mis pos-
turus sobre la industria del arte mediante ur-
ticulos de Opinidn La gestidn con editores,
periodistas e intermediarios, es un arte, no
tratas con medios, sino con personas, les
caces bien o les caes mal”.

EDITORIAL
“Un galerista debe saber leer y redactar
una biografia (aunque sea corta), asi como

galeristas”,

“Ser galerista es tan complejo que de-
bes saber tanto gue puedas arle a cual-
quier miembro del ecosistema”,

“He asesorado a unos 30 artistas de va
rias partes del mundo los Gltimos
2uno que otro galerista mexicano”

“Una galeria es una empresa, una em-
presa ex ' dificil, entiénd
por favor. Si na eres bueno en los negecios,
y no me refiero a ser emprendedor o tener
habilidades para vender, sino en la admims-

acid i 5

de unaor la
vas a pasar muy mal. Sugiero ampliamente
I una i ionalizacion para

llevar suavemente las operaciones y poder
plancar y ejecutar el futuro de la galeria, los
coleccionistas, los artistas, los colaborado-
res y los socios”

2Mi galerfa llegé al punto en doade,
después de una gran introspeccién v una
organizac inter-

¥ una
organizado seu el pasado, m
presentarlo en el presente, y proyectarlo en
el futuro™.

“Tumbién ¢s necesario conocer sobre
disefio, publicacién y difusion de catdlogos
y libros de arte. Las galerias somas indis-
pensables en gestiones editoriales, tanto
para los artistas como para los coleceionis-
tas”.

“St una galeria no aporta valor en el
mundo editorial deberia aprender urgente-
mente”,

ASESORIAS

“Los buenos galenstus identificamos
talento, pero en muchos casos ro basta,
porque la industria requiere de otras habili-
dades, entonees uno se vuelve asesor de -
tistas; y en algunas ocasiones hasta de otros

namente bajo estindares internacionales,
con procesos tan profesionales v complejos
camo los de una frangui

INDUSTRIA

“No basta con entender el negocio del
arte, se¢ debe comprender lu industna del
arte, Las ventas de las galerfas en mercados
locales hardn que se estanquen o fracasen,
porgue ¢l coleccionismo reside en ciertos
mercados mundiales, mismo que requiere
de estrategias precisas, propias v exclusivis
del mercado del arte’

“Comprender la industria te abre las
puertas ul mercado internacional y u los
grandes capitales. La Gnica manera de com-
prender una ia es leyendo sobre su
economia de mercado”,

www.hectordiaz.art

Index

13



14

HECTOR DIAZ

Painting. Héctor Diaz transforms the art industry

By: Gabriela Gorab

Media outlet: Milenio

Date: April 6, 2024

Link: https://www.milenio.com/cultura/hector-diaz-transforma-negocio-industria-pintura-artistica

“In Mexico, there are many art stores that collaborate, but very few galleries that represent; this is
a problem in the industry, but also an opportunity in the market”, says the gallerist.

With the aim of achieving dynamic and sustainable organizational growth, Héctor Diaz has
decided to finance himself through issuing shares, so he will transition to a corporate focus, led
by a board of directors made up of experienced entrepreneurs, moving away from a unidirectional
management style.

“In Mexico, there are many art stores that collaborate, but very few art galleries that represent;
this is a problem in the industry, but also an opportunity in the market. Most of the galleries in the
country (with some exceptions, mainly in Mexico City) fail to transcend and even disappear due
to their business model: the focus is on the sale of artworks, not on the artist's career,” shared
the innovative gallerist.

In January 2020, Héctor Diaz established an international art gallery based in Zapopan, Jalisco.
He has stood out for representing artists specializing in painting from various parts of the world,
as well as for offering museum-quality exhibitions with rigorous curation and exquisite
museography.

The collecting market in Mexico is not only vast but also has significant potential, as
demonstrated by the import of artists and works from Latin America and Europe. Today, the best
Mexican galleries are dedicated to conceptual art and enjoy international recognition.

However, formal galleries specializing in painting are scarce. It is precisely in this market niche
that Diaz has focused his efforts. Regarding Mexican galleries, the entrepreneur poses the
questions:

“Which are the best in the field of painting? Which have national or international recognition?
Which galleries represent international artists and project them onto the global stage?”

Index www.hectordiaz.art
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HECTOR DIAZ

New lifeblood

According to Artsy's Art Collectors Insight 2023, people acquire art primarily for five reasons: to
build a collection; to decorate their homes, offices, or spaces; to support artists; to find
inspiration; or to make an investment.

The report highlights that 80 percent of art transactions are carried out through digital platforms,
reflecting the market's evolution in a post-pandemic world. Currently, physical galleries fulfill
additional functions as exhibition spaces, offices, and warehouses; however, local strategies are
no longer sufficient, and national and international approaches are required to remain competitive
in the global art industry.

Despite operating from Jalisco, Diaz primarily directs his gaze toward broader markets, such as
Mexico and the United States, in addition to other countries. His aspiration is to turn the Perla
Tapatia (Guadalajara/Jalisco) into a prominent center for international artistic talent, an
unprecedented challenge for any gallerist in the region.

“Local galleries have evolved into an international model, where business management gains
more relevance than purely artistic management. In this sense, my gallery stands out by
representing artists from various parts of the world and by implementing both local and global
Strategies to promote my work and that of my artists,” he says.

In contrast to previous decades, where the focus of Mexican galleries was centered on the
owners' benefit, Héctor Diaz Gallery prioritizes the support and promotion of its artists,
recognizing the importance of establishing a symbiotic relationship between gallerists and artists
to drive success in the international art scene.

“For me, Héctor represents the new lifeblood that the tree of art needs to keep growing. He is the
gallerist most committed to the artist that | have had the pleasure of knowing,” shares Javier
Arizabalo, whose creative practice focuses on figurative themes, emphasizing solid realism
techniques.

“His energy, vitality, and enthusiasm are contagious, always weaving new projects and ideas.
However, his disappointment is also notable when expectations are not met with artists who are
not up to standard. It takes a great deal of enthusiasm to continue fighting in an environment
where everything seems to be against you,” the artist concludes.

www.hectordiaz.art Index
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A world of artists

The gallery, based in Jalisco, represents a select group of international artists, offering a space
where they can develop and promote their work in an environment of international standards.
Those represented include Stefano Puleo from ltaly, Javier Arizabalo from France, Francisco
Correa from Colombia, Duma Arantes from Portugal, Christian Allison from Nigeria, Johnny
Palacios from Peru, Daniela Kovacic from Chile, and Valeria Reyna from Mexico, among others.

MILENIO®

Pintura. Héctor Diaz transforma la industria
artistica

En México hay muchas tiendas de arte que colaboran, pero muy pocas galerias que representan;
esto es un problema en la industria, pero también una oportunidad en el mercado, dice el galerista

Index www.hectordiaz.art
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Stefano Puleo,
Three Fij
2022, ESPECIAL

EnMeéxicohay
muchas tiendas de
arte que colaboran,
pero muy pocas
galerias que
representan: estoes
unproblemaenel
sector, pero también
unaoportunidad en
elmercado, diceel
galerista

MILENIO, SABADO 6 / DOMINGO 7 DEABRIL 2024

Pintura.

Héctor Diaz transforma
la industria artistica

GABRIELA GORAB
CIUDAD DE MEXICO

on el objetivo de al-
canzaruncrecimien-
to organizacional di-

oportunidad en el mercado. La
mayoria de las galerias en elpais
(con algunas excepciones, prin-
cipalmente en Ciudad de Méxi-
co) no logra trascender e incluso
desaparece debido a sumodelo
denegocio: el enfoque estden la
ventade obras, no enla carrera
del artista”, compartiéelinnova-
dorgalerista,

Enenerode 2020, Héctor Diaz
establecié una galeriade arte in-
ternacional conbaseen Zapopan,
Jalisco. Se ha destacado por re-
presentar aartistas especializa-
dos en pintura de diversas partes
delmundo, asi comopor ofrecer
exposiciones de calidad museis-
tica con una curaduria rigurosay
una museografiaexquisita.

Elmercado del coleccionismo
enMeéxico nosolo es vasto, sino
que también tiene un potencial
significativo, como lodemuestra
laimportacion deartistasy obras
de Lati: éricay Europa. Hoy

namico ysostenible,

Héctor Diaz hade-

cidido financiarse através de la
P

las mejores galerias mexicanas

se dedican al arte conceptual

y gozan de un reconocimiento
i ol

misién i porloque se
orientara haciaun enfoque cor-
porativo,dirigido por unconsejo
deadministracion conformado
porempresarios experimenta-
dos, dejando atrds la gestiénuni-
direccional.

“En México hay muchas tien-
dasde arte que colaboran, pero
muy pocas galerias de arte que
repre ;estoesun probl

nter

Sin embargo, son escasas las
galerias formales especializadas
en pintura. Es precisamente en
este nicho de mercadoen el que
Diaz ha centrado sus esfuerzos.
En cuanto alas galerias mexica-
nas, el empresario hacelas pre-
guntas: “.Cualessonlas mejores
eneldmbito de la pintura?, écua-
lestienen imi nivel

enlaindustria, pero tambiénuna

nacional o internacional?, équé

www.hectordiaz.art
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Javier Arizabalo,
CristinaIl, 2012 ESPECIAL

Unmundo
deartistas
Lagaleria, con sede en Ja-

Stefano Puleo,
Bathers, 2023.
ESPECIAL

oficinasy almacenes; sinem-
bargo, lasestrategiaslocalesya
noson suficientesy se requie-
ren enfoques nacionalese in-
ternacionales para mantener-
secompetitivasenlaindustria
globaldelarte.

A pesar de operar desde
Jalisco, Héctor Diaz dirige su
mirada principalmente hacia
mercados mas amplios, co-
mo México y Estados Unidos,
ademds de otros paises.Suas-
piraciénesconvertiralaPerla
Tapatiaen un centro destaca-

___dodetalentoartistico inter-

nacional, undesafiosinprece-
dentepara cualquier galerista
enlaregion.

“Las galerias locales han
evolucionado haciaun mode-
lointernacional,dondela ges-
tibnempresarial cobra mayor
relevanciaque lagestion pura-

lisco,rep unse-
lectogrupo de artistasin-

tistica. Eneste senti-
do, mi galeriase destaca al re-

un espacio donde pueden
desarrollary promover

artistas de diversas
partes del mundoy al imple-
mentar estrategias tantoloca-
1 1ohal.

sutrab

1
de estidndares internacio-
nales. Entre losrepre-
sentados se encuentran
Stefano Puleo, de Italia;
Javier Arizabalo, de Fran-
cia; Francisco Correa, de
Colombia; Duma Aran-
tesde Portugal, Chris-
tian Allisonde Nigeria,
Johnny Palacios de Per,
DanielaKovacicde Chiley
Valeria Reyna de México.

galerias representan a artistas
internacionalesy los proyectan
enel ambitomundial?”,

Lasavianueva

Segiin el “Art Collectors Insight
2023 de laplataforma Artsy, las
personas adquieren arte princi-
palmente por cinco razones: pa-
raconstruir unacoleccién; para
decorar sus hogares, oficinas o
espacios; paraapoyar alos artis-
tas; paraencontrar inspiracién o
pararealizar unainversion.

El informe destaca que 80 por
ciento de las transacciones ar-
tisticas sellevaacaboa través de
plataformas digitales, reflejando
la evolucién del mercado en un
mundo después de lapandemia.
Enlaactualidad, las galerias fisi-
cascumplen funcionesadiciona-

AT

apromo-
ver mi trabajoy elde misartis-
tas”,comenta.

En contraste con décadas
anteriores, donde el enfoque
delas galerias mexicanas esta-
bacentrado enel beneficio de
los propietarios, Héctor Diaz
Gallery prioriza el apoyo yla
promocién de sus artistas, re-
conoce laimportanciade esta-
blecer una relacion simbiética
entre galeristas y artistas para
impulsarel éxito enlaescena
internacional delarte.

“Parami, Héctor represen-
tala savia nueva que el arbol
del arte necesita para seguir
creciendo. Es el galerista més
comprometido con elartista
que he tenido el placer de co-
nocer”, comparte Javier Ari-
zabalo, cuya practica creativa
secentra en temas figurativos,
yenfatiza en técnicas derealis-
mosdlido.

“Su energia, vitalidad e ilu-
siénson contagiosas,siempre
tejiendo nuevos proyectos e
ideas.Sinembargo, tambiénes
notable su desilusién cuando
lasexpectativas nosecumplen
con los artistas que no estin a
la altura. Se necesita una gran
dosisdeilusién paraseguirlu-
chando en un entorno donde
parece que todo estd en con-

lescom i

tra”, I ] artista

delos

Elescritordice quela y

JORGECARBALLO

Letras. “Quiero reivindicar
la tradicion de la sonrisa”

Elnuevolibrode
Armando Gonzilez
Torresahondaen temas
que proveen alegria

VICENTE GUTIERREZ
CIUDAD DE MEXICO
o primero que llama
la atencién de Libros
alegres (El tapiz del
unicornio) es la capa-
cidad lectorade Ar-
mando Gonzélez Torres (México,
1964). Su voracidad para buscar
libros, datos y escritores ayuda a
otroslectores adescubrir mundos
quepueden sacar sonrisasy darun
respiro entiemposaciagos.
Elautor de la columna “Es-
colios”, del suplemento cultural
Laberinto, hablade sus ensayos,
alos que califica de “autoayuda
dealtura”.

&Qué tipo delector eres?
Lalectura siempre hasido pa-
ramiun refugio y trato de serun
lector omnivoro. Desde luego,
mis campos principales son los
delaliteratura, pero creo que la
excelenciaen laescritura seen-
cuentraen todos los terrenos.
Soy lector de las mas diversas
materias. Ami me interesa mu-
cho salir de lazona de confort de
los escritores, que es lasimple li-
teratura, yleer de todo, creo que
es unamanera muy fecunda de
contaminarse.

$En qué te ayuda el periodis-
mo paraescribir?

Aronco Gonélez Tarres

L1BROS ALEGRES

Libros alegres

Yo estoy muy agradecido conel
oficio periodistico porque te obli-
gaalaconcision, esungran gim-
nasio del estilo, del periodismo
cultural, y esta construccion de
espacio te obligaaejercer poder
de sintesis, poderde selecciény a
practicarlaescrituramasdirecta
ymasexpresiva.

Librosalegresesunaseleccion
de 60 ensayos publicadosen La-
berintoque llevanal lector adis-
tintos universosa partir de libros
yescritores.

&Como hicistela seleccién?

Creoquehaymuchoenlaproduc-

cién contempordnea, tantode lite-

ratura comode pensamiento. Por
§ S

Amimeinteresabaestablecer ma-
ticesyporesoelegilibrosyautores
que,sibiennobuscan ser edifican-
tesnicomplacientes, si establecen
unmatiz.En estesentido, creo que
podriamos hablar de unatradicién
deautoayudade altura que viene
desde los helenistasgriegosy que
llegaalsiglo XX.

Entonces, ési existen los
libros felices?

Desde luegoque si, enla literatu-
ratambién hayunatradiciéndela
sonrisa,delacelebraciéndelavida
queviene desde Safo, desdelos liri-
cos griegos, llega hastala poesiade
Szymborskay pasa por los gran-
desensayistasingleses. Meintere-
sareivindicar esta gran tradicién.
Creo que estos autores, aparte de
suinmensa calidadliteraria, ejer-
cen unefecto lenitivo enellector.
Uno sale de ellos mis fresco, mds
optimistay més contento.

&Por qué crees queatraeel la-
dooscurodela literatura?

Tienequeverconun fenémenoco-
mercial. Creo que es muyrentable
el pesimismoylavisiénapocalipti-
ca.Muchos de estos filésofos que
estdn en el candelero, sus ventas
parten de ofrecer visiones abso-
lutamente sin saliday se traduce
también en una enormeirrespon-
sabilidadalahora de ejercer diag-
nésticos,como pasé en pandemia.

h

unlado, este pesi i-
co,dondese ve, digamos, lamoder-
nidadsin ningunasalida. Yenella-
docontrarioestalaideadelaautoa-
yudanorteamericanade que conla
meravoluntad uno puede ser feliz.

Enlaliter iertas tenden-
cias, comola llamada autoficcién
ysobretodo laque tiende alo mas
tremendista, alo més exhibicionis-
ta,y también estamuy bendecida
por el mercado. s

www.hectordiaz.art

Index

19



20

HECTOR DIAZ

Art and tequila, the perfect mix

By: Kike Esparza

Media outlet: El Informador

Date: September 17, 2023

Link: https://www.informador.mx/Arte-y-tequila-la-mezcla-perfecta-1202309170003.html

Both worlds come together in a gallery located inside the El Patriota Agave Spirits
distillery, in the municipality of El Salto.

The visual arts and tequila are an unparalleled experience; they are a blend that, when combined,
generate interesting projects like the one being driven by gallerist Héctor Diaz and the tequila
distillery El Patriota Agave Spirits: a proudly Jaliscan contemporary art gallery located inside this
distillery in the municipality of El Salto, bearing the name HECTOR DIAZ Gallery.

As the gallery director shares in an interview with EL INFORMADOR, right now they are the first
and only tequila distillery-gallery in the world, where the intention is to become a destination for
Jaliscan identity and art, providing the community with a unique cultural venue. The gallery
specializes in primary market painting, with a strong international focus. The project was born
thanks to the alliance between the tequila businessman, Mr. Armero, and Héctor Diaz himself.

“Since 2020, | took a turn; | used to make documentaries and biographies, so that year | started
an art gallery that bears my name. But in this 2023, we made an alliance with this distillery,
becoming the first tequila distillery-gallery in the world. I'm not saying there aren't exhibitions or
that exhibitions won't be held in distilleries, but those have a start and end date; however, as
such, an art gallery hosted in a tequila distillery is something that doesn't exist,” at least in Jalisco,
he states.

“We became one of the largest galleries in the western part of the country because we have four
exhibition halls. It is practically like running a museum, but with the administration of a gallery.”

He also shares that it is located five minutes from the airport: “We are one of the few distilleries
located within the metropolitan area, which has tremendous potential because, being close to the
airport, we would like to turn it into a tourist and art destination for the community, but also for

foreigners.”
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Regarding the alliance, Héctor recalls that Mr. Armero, in addition to being a tequila producet, is
an art collector and was a client of the gallery. So he shared with Diaz that he was developing the
idea of filling the distillery with art: “We saw tremendous potential in fusing the passion for tequila
with the passion for art; the place is deeply beautiful.” Previously, Héctor's gallery was located
near Valle Real. “So arriving at a distillery meant adapting everything; it has become quite an
experience, because distilleries have their charm, you can learn about the beverage's
manufacturing processes, but added to this, being able to find museum-quality halls with a lot of
art is something profoundly beautiful.”

Reiterating the vocation, Diaz expresses that they are a gallery specialized in painting,
characterized by representing international artists: “80 or 90% of our artists are not Mexican.” He
confesses they have been questioned for being a local project but not commonly featuring local
artists: “Of course we have them, we are proudly a Jaliscan gallery, but our proposal is that
people can also see art from Europe, Africa, Latin America, and North America, because most
other galleries focus only on Jalisco, and we want to turn Guadalajara into an international
meeting point for artists, art lovers, and collectors.”

He also states that each exhibition is characterized by having significant curatorship and
museography. There are currently four exhibitions inside the distillery-gallery: two solo shows
called “Avanza” by César Plascencia and “La oscuridad” by Vanesa Castillo, plus two collective
ones: “Arte ¢;pasion u obsesion?” (Art: Passion or Obsession?) and “Tomadores de riesgo" (Risk
Takers).

Among the represented artists the gallery has, in addition to César Plascencia and Vanesa
Castillo, are: Javier Arizabalo, Stefano Puleo, Christian Allison, Johnny Palacios, Duma Arantes,
Miguel Escobar, Francisco Correa, Gustavo Bustos, and Valeria Reyna.

Heéctor points out that having these figures in the gallery is a great challenge, because you have
to earn their trust. “High-level international artists already have representation; they are already
with galleries. So presenting them with the project of one inside a tequila distillery is very
complicated, but at the end of the day, what the artist seeks is not just to collaborate with a
gallery, but for it to represent them, and we are very good at that. Because there is a difference
between an art gallery and an art store, which is something Jalisco suffers from in the industry;
there are many stores that collaborate with artists, but galleries that represent them, there are
hardly any.”

In that sense, he states that when an artist works with an art store, it worries about selling the
pieces consigned to it. “And a gallery, obviously, has to sell the pieces, but more than worrying
about what they gave us, we worry about the artist, what we are going to do for them in the long
term, because you have to put on their solo and collective exhibitions and you have to get them
into international auctions and media.”

www.hectordiaz.art Index
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Without a doubt, Héctor Diaz, through this project, is setting a precedent: “We are elevating
Jalisco as a meeting point. We want to be a gallery proudly operating in the State, but become a
major player in the scene. Furthermore, we want to have some award or contest for Jaliscan
artists where the jury is made up of international artists.” Also, he reaffirms that part of their
vocation as a gallery is to promote humanism and universal discourses with artworks that reflect
values.

A double visit

The gallery can currently be visited on weekends, which is when the distillery is also open to the
public. On Saturday mornings or afternoons: “It's a family plan; you go and discover the tequila
processes, and at the same time, you enjoy the museum-quality exhibition halls with their
discourses.” Admission is free, notes Héctor, who asks those interested to stay tuned to the
gallery's social media and website for more information: www.hectordiaz.art

Finally, Liliana Leyva, director of the distillery, shares that this fusion is aimed at reaffirming that
tequila is also an art, "which has been made for many years and has seen many advancements.
So it has been a very well-managed industry in the sense that we have the best quality controls
to go anywhere in the world.” El Patriota Agave Spirits manufactures brands for abroad and has
other projects in the pipeline.

»
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Ambos mundos se unen en una galeria ubicada dentro de la destileria El
Patriota Agave Spirits, en el municipio de El Salto
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Passion for art

By: Brisa Frias

Media outlet: El Diario de Juarez

Date: September 4, 2023

Link: https://diario.mx/espectaculos/pasion-por-el-arte-20230903-2094678.htmll

Juarez-born Héctor Diaz directs a gallery bearing his name with an innovative concept
inside the El Patriota distillery, in the Guadalajara metropolitan area.

The brick walls of the El Patriota distillery, located in El Salto—within the Guadalajara metropolitan
area—house the 'Héctor Diaz' gallery, a space dedicated to the exhibition of visual arts, primarily
by international creators.

The venue is directed by the Juarez-born gallerist Héctor Diaz, who has long been active as an
artist representative, in addition to having founded the gallery in 2020.

“We were in Zapopan and now we are in El Salto because something very interesting happened. |
had a completely white gallery, where only the artwork stood out, and recently a collector and
tequila producer had the idea of setting up the gallery inside the distillery. | closed and moved. We
became the first and only gallery hosted in a tequila distillery,” shares the 37-year-old gallerist.

“For me, it was intense because | come from a blank space, and arriving at the brick walls of the
distillery was a shock, but | started to develop a taste for it. There were times | redid the

museography, but it is a profoundly beautiful place; it has its charm.”

Diaz emphasizes that the space, which fuses a passion for art with a passion for tequila, has
constant activity. Outside, one can see the agave pinas arriving from the fields to begin the
extraction process, while inside, the gallery showcases four exhibitions that opened
simultaneously, and which, after six months, will give way to four more.

“We will become one of the largest galleries in the western part of the country—not in terms of
physical space, but because we have the capacity to host four exhibitions at the same time. We
want to be a meeting point for international artists, and that is complicated. Currently, we have
artists from Latin America, the United States, Europe, and Africa. Getting an artist to trust
sending their works to the other side of the world is no easy task.”

Index www.hectordiaz.art
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Specializing in painting, the gallery has exhibited work by artists such as Javier Arizabalo (Spain),
Christian Allison (Nigeria), Francisco Correa (Colombia), Johnny Palacios (Peru), and César
Plascencia (Mexico).

“We don't just sell art; we take on the representation of the artists, because if you only sell their
art, there is no transcendence. There are even some who have passed away, and we continue to
represent them,” says Diaz, who projects having 20 painters under his representation by the end
of this year: 10 men and 10 women from 15 countries.

Immersed in art

It is said that without the work of the gallerist, contemporary art could not be understood, and
that profession was exactly the one chosen by the Juarez native, after having trained as an actor
in Mexico City and Los Angeles.

“Later | started making documentaries, and in the last one we made, which was about the
Guadalajara-born artist Karla De Lara, | was very close to the artist's representative, and he
opened up the panorama of art for me for the first time.”

“It is something nobody teaches you, and little by little you discover your own gallerist style. It is
very complicated because artists are complicated; it is one of the few professions in the world
where individualism is justified. An artist spends eight, 12 hours in front of a painting, with their
Joys, their fears; they are isolated, and we somehow become the counterpart, because we are
also standing between them and the collectors,” concludes Héctor Diaz, who left Ciudad Juarez
17 years ago to pave his way and shape himself into what he wanted to be.

www.hectordiaz.art Index
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Espectaculos  Lunes 04 Sep 2023, 11:59

Pasion por el arte

El juarense Héctor Diaz dirige una galeria que lleva su nombre con un
concepto innovador dentro de la destileria El Patriota, en la zona
metropolitana de Guadalajara

Brisa Frias / El Diario

Marco Tapia /El Diario
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HECTOR DIAZ Gallery
“A space for admiration, contemplation, and collecting”

By: Gabriel Ibarra Bourjac

Media outlet: Legisladores de México

Date: March 1, 2023

Link: https://legisladoresdemexico.com.mx/hector-diaz-gallery/

HECTOR DIAZ Gallery is an art gallery based in Zapopan, Jalisco, founded by Héctor Diaz in
January 2020; this December 2022, it celebrates its Third Anniversary.

It specializes in contemporary art from the primary market, collaborating with internationally
established artists.

The gallery gained notoriety for integrating creators from various parts of the world with unique
and solid styles. Its founder challenges and revolutionizes today's gallery management; he firmly
believes that an art store is not an art gallery, since the former favors the art dealer but not the
artist. Without fear of saying it, Héctor Diaz (columnist for Conciencia Publica and El Economista)
shares that the difference lies in the support, promotion, and shared vision with the creator.
Selling paintings is easy... developing and consolidating careers is an art in itself.

He explains that one of the main differences between a store and a gallery can be defined by two
words: static (exhibiting, selling, and replacing) and dynamic (primarily solo Exhibition Programs
for its artists).

The gallery collaborates with a select group because its purpose is not to sell works in the short
term, but to represent artists in the long term. The standard for a "pseudo gallery" is to increase
inventories, both of artists and works, yet often they do not understand who their own artists are
or their artistic proposals.

Jean-David Malat, french celebrity and art dealer, founder of the London gallery JD Malat
(considered one of the most important in the world today), with his friendship and advice
encouraged Heéctor Diaz to truly make a difference, both for artists and for galleries.

HECTOR DIAZ Gallery distinguishes itself by adopting international practices with a strong
commitment to the transcendence of its artists. Héctor Diaz shares that his Gallery is “a space for
admiration, contemplation, and collecting,” aiming to position itself as one of the best in Latin
America.

Index www.hectordiaz.art
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Who is Héctor Diaz?

“I consider myself a disruptive and determined entrepreneur; no one taught me to be a gallerist. |
discovered this vocation at 33 years old.
I am a proud father of a girl and a boy. Everything revolves around my family and artists.”

How did you start in the art world?

“Before being a gallerist, | ran a company called “The Art of Preserving Memories” for 7 years, an
organization specialized in preserving stories through Biographies and Documentaries. The last
documentary | made was about an artist; my friendship and admiration for her representative led
me to discover the art industry, and | found it fascinating. | still believe that an artist not only sells
their work, but their story, and in this, | consider myself very good.”

What does being a Gallerist mean?

“Many see the glamour of the gallerist, few understand the craft. A gallerist sells art, yes, but also
discovers talents, consolidates careers, penetrates and conquers markets, adds value to creators
and their works with multiple strategies such as solo exhibitions, international auctions, media
appearances, catalog design, administrative, marketing, and financial management with their
artists, among so many things. An artist is a Brand in the market, it is my job to make it grow in
perception, value, and demand.”

What are the challenges for a gallery?

“The most difficult thing for me has been creating/having credibility in the industry. A gallerist is
the one who introduces an artist to the market, often determines the values, is the one who
negotiates, is the one who leads the expansion and commercial strategy, and so on. It is essential
that the artist trusts their gallerist, that they are aware that building a Brand takes time.”

What are the satisfactions of a gallery?

“Personally, | really enjoy the craft; being surrounded by art is a luxury. Supporting artists in their
different stages is very satisfying. Placing works with collectors who appreciate and value art.”

What is the Gallery's Program?
“Our represented artists have the support of the gallery for solo exhibitions;, we also organize

group exhibitions. Our Program focuses on the artists but is also designed for collectors; it is
easler to satisfy than to create a market.”

www.hectordiaz.art Index
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What is the difference between representing and collaborating with an artist?

“‘Representing is giving everything, collaborating is pretending. Representing is listening to and
understanding the creator's dreams. Collaborating is trying to sell to anyone.”

How do you select artists for the gallery?

“Sometimes | invite them, sometimes they arrive, however, in both cases, it is a slow process of
mutual acquaintance that must become a partnership and friendship. | try to ensure that the
artists do not compete in styles; that is the competitive advantage of each one. | look for
spectacular work.”

Why do some artists succeed and others do not?

“It is not enough for an artist to produce spectacular work; a Strateqy is essential. It requires
dedication, patience, sacrifice, humility, courage, being an artist is not easy. What works for one
does not necessarily work for another. Careers are built little by little; they are adjusted along the
way as many times as necessary. Listening to the market is something that not everyone wants
to do, but it is strictly necessary, and | do not mean pleasing it, but listening to it.”

How important is an artist's theme in the market?

“Every artist has their own voice, but we must admit that certain themes are more feasible in
certain markets. | see a trend toward humanism; perhaps we have too much drama in our lives.”

Do artists make works or do works make artists?

“A creator dedicated and committed to their art unconsciously becomes an artist through
spectacular works... yes, works make artists.”

Why do people buy art?

“Because they appreciate beauty and want to live with it. Works dress spaces, but they fill our
fantasies and illusions. A work of art is daily inspiration.”

Who are the so-called “Art Collectors”?

“Anyone who has a work at home or the office is a collector; they possess something unique
capable of impacting every gaze. A collector is not an investor; they are a recruiter of beauty.”

Index www.hectordiaz.art
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Is art an investment? Why?

‘It is an investment for day-to-day life. | believe one should not collect thinking about the
acquisition amounts and future capital gains. It is easier to buy than to sell. Blue Chip Art would
be an Investment, in my opinion.”

How does an artist achieve capital gains?

“Easy: with demand! Achieving demand implies high-quality production, constant presence in
markets, and a lot of credibility in the industry. In short, doing things well for a long time.”

What do you think of Auction Houses?

“I think they are an excellent means to support the values of artists. Prices are set by gallerists,
but when an artist's value is included in an international auction house catalog, the values are
backed by institutions, benefiting the ecosystem: Artist, Gallerist, and Collector. You have to know
how to play in Auctions; few understand the processes and timings.”

What do you think of Art Fairs?

“Indispensable today to enter new markets and try to win over collectors. It adds a lot of
credibility in the industry to a gallery. The investment in a good Art Fair is truly very high.”

What do you think of alliances between Galleries?

“Well-structured, it is a strategy that allows the integration of artists into other markets. Achieving
a good alliance will depend on the personalities of the gallerists.”

How to stand out in a globalized market?

“If what is being sold is art, then have spectacular art. Good gallery management, presence in
various markets, relationships with the Media.”

What is the vision that HECTOR DIAZ Gallery aims to achieve?
“Every artist is a responsibility. The gallery is a responsibility. Maneuvering both while pursuing
transcendence is the vision.

| do not believe in “good galleries” based on the amount of square meters or artists; it is
irrelevant. | believe that a “good Gallery” is one that generates value for its artists and collectors.”
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Estilo de Vida

ARTE

HEGTOR DIAZ

Gallery

“Un espacio de admiracion, contemplacion

Gabriel Ibarra Bourjac

HECTOR DIAZ Gallery es

un Galeria de arte con sede en

Zapopan, Jalisco, fundada por
Héctor Diaz en enero de 2020; este
diciembre de 2022 celebra su Tercer
Aniversario.

Se especializa en arte contempo-
rdneo del mercado primario, colabo-
ra con artistas consolidados interna-
cionalmente.

La Galerfa gané notoriedad por
integrar creadores de varias partes
del mundo con estilos tnicos y soli-
dos. Su fundador reta y revoluciona
la gesti6én galeristica de hoy en dia;
cree firmemente que una Tienda de
arte no e¢s una Galeria de arte, ya
que la primera favorece al Art dea-
ler pero no al artista. Sin miedo a
decirlo, Héctor Diaz (columnista de
Conciencia Puiblica y EI Economista)
comparte que la diferencia radica en
el acompaiamiento, impulso y visién
compartida con el creador. Vender
cuadros es ficil... desarrollar y con-
solidar trayectorias es en si un arte.

Expone que una de las principales
diferencias entre una Tienda y una
Galeria sc puede definir con dos pa-
labras: estdtica (exhibir, vender y re-
emplazar) y dindmica (Programa de
Exposiciones principalmente indivi-
duales de sus artistas).

La galeria colabora con un selec-
to grupo, porque su fin no es vender

50 LEGISLADORES DE MEXICO

y coleccionismo”’

obras en el corto plazo, sino repre-
sentar artistas en el largo plazo. El
estindar para una “Pscudo Galeria”
es acrecentar inventarios, tanto de
artistas como de obras, sin embargo
muchas veces no comprenden quie-
nes son sus propios artistas ni sus
propuestas artisticas.

Jean-david Malat, celebridad y
Art dealer francés, fundador de la
Galerfa londinense JD Malat (con-
siderada una de las mds importantes
hoy en dia en el mundo), con suamis-
tad y consejos impulsé a Héctor Diaz
a realmente hacer una diferencia,
tanto para los artistas como para las
galerias.

HECTOR DIAZ Gallery se dis-
tingue por adoptar practicas interna-
cionales con una marcada vocacién
en la trascendencia de sus artistas.

Héctor Diaz comparte que su Ga-
leria es “Un espacio de admiracién,
contemplacién y coleccionismo”,
pretende posicionarse como uno de
las mejores en Latinoamérica.

$Quién es Héctor Diaz?

Me considero un emprendedor
disruptivo y determinante, nadic me
enserio a ser Galerista, descubri esta
vocacion a mis 33 afios.

Soy un orgulloso padre de una
nifia y un nifio.

Todo gira en torno a mi familia y
artistas.

¢Cémo iniciaste en el mundo del
arte?

Antes de ser Galerista dirigi por 7
afios una empresa llamada “El arte de
preservar recuerdos”, organizacion
especializada en preservar historias
mediante Biografias y Documentales.

El ultimo Documental que hice
fue sobre una artista, mi amistad y
admiracién con su Representante me
llevé a conocer la industria del arte,
me parecié fascinante.

Sigo pensando que un artista no
solo vende su obra, sino su historia,
y en esto me considero muy bueno.

+Qué significa ser Galerista?

Muchos ven ¢l Glamour del Gale-
rista, pocos comprender ¢l oficio.

Un Galerista vende arte, si, pero
también descubre talentos, consoli-
da trayectorias, penetra y conquista
mercados, agrega valor a los creado-
res y sus obras con multiples estrate-
gias como Exposiciones Individuales,
Subastas Internacionales, aparicio-
nes en Medios, disenio de Catilogos,
gestiones administrativas, mercado-
légicas y financieras con sus artistas,
entre tantas cosas.

Un Artista es una Marca en el
mercado, me corresponde hacerla
crecer en percepcién, valor y deman-
da.

;Cudles son los retos de una Ga-
leria?

COMX / FEERERO 2023
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Pintor Gustavo Bustos.

BfiSta Héctor Diaz.
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Pintor Javier Arizavalo.
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Estilo de Vida / Arte

Lo mads dificil para mi ha sido
crear/tener una credibilidad en la
industria. Un QGalerista es quien
presenta a un artista en el mercado,
muchas veces es quien determina los
valores, es quien negocia, es quien lle-
va la estrategia de expansién, comer-
cial, etcétera. Es indispensable que
¢l artista confic en su Galerista, que
sea consciente de que construir una
Marca lleva tiempo.

;Cudles son las satisfacciones de
una Galeria?

Personalmente  disfruto mucho
el oficio, estar rodeado de arte es un
lujo. Acompafiar a los artistas en sus
distintas etapas es muy satisfactorio.
Acomodar obras con coleccionistas
que aprecian y valoran el arte.

;Cudl es el Programa de la Gale-
ria?

Nuestros artistas representados
cuentan con el apoyo de la Galeria
para Exposiciones Individuales; tam-
bién montamos Exposiciones Colec-
tivas.

/

Pintor Christian .

52 LEGISLADORES DE MEXICO

Nuestro Programa se centra en
los artistas pero también estd pensa-
do en los Coleccionistas, es mas facil
satisfacer que crear un mercado.

;Cudl es la diferencia entre repre-
sentar y colaborar con un artista?

Representar es darlo todo, cola-
borar es pretender. Representar es
escuchar y comprender los sucfios
del ereador. Colaborar es intentar
venderle a quien sea.

:Cémo seleccionan a los artistas
en la Galeria?

A veces los invito, a veces llegan,
sin embargo en ambos casos es un
proceso lento de conocimiento mu-
two que deberd convertirse es una
sociedad y amistad.

Intento que los artistas no compi-
tan en estilos, es la ventaja competi-
tiva de cada uno. Busco obra espec-
tacular.

;Por qué algunos artistas logran
éxito y otros no?

No basta con que un artista pro-
duzca obra espectacular, es indispen-

Hector diaz Gallery.

sable una estrategia.

Se requiere dedicacién, paciencia,
sacrificio, humildad, valentia, ser ar-
tista no es facil. Lo que funciona para
uno no necesariamente funciona
para otro.

Las carreras se construyen poco a
poco, se ajustan en el camino las ve-
€es que sea necesario.

Escuchar al mercado es algo que
no todos quieren hacer, pero es es-
trictamente necesario, y no me refie-
ro a complacerlo, sino a escucharlo.

+Qu¢ tan importante es la temati-
ca de un artista en el mercado?

Cada artista tiene su propia voz,
pero hay que admitir que ciertas te-
miticas son mis factibles en ciertos
mercados.

Veo una tendencia hacia el hu-
manismo, quiz4 tenemos demasiado
drama en nuestras vidas.

¢Los artistas hacen obras o las
obras hacen artistas?

Un creador dedicado y compro-
metido con su arte se vuelve artista

CDMX / FEBRERD 2023
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inconscientemente mediante obras
espectaculares... si, las obras hacen
artistas.

¢ Por qué compra arte la gente?

Porque aprecian la belleza y quie-
ren convivir con ella.

Las obras visten espacios, pero
llenan nuestras fantasias e ilusiones.
Una obra de arte ¢s inspiracién dia-
ria.

;Quiénes son los llamados “Co-
leccionistas de arte”?

Cualquicra que tenga una obra en
casa u oficina es coleccionista, posee
algo tnico capaz de impactar a cada
mirada.

Un coleccionista no es un inver-
sionista, es un reclutador de belleza.

:El arte es una Inversién? ;Por
qué?

Es una inversién para el dia a dfa.

Creo que no se debe coleccionar
pensando en los montos de adquisi-
cién y futura plusvalia.

Es mis f4cil comprar que vender.

Blue Chip Art seria en mi opiniéon
una Inversién.

:Cémo logra plusvalia un artista?

galerias.

Pintor Juan Herndn Javier.

DIAZ GALLERY

Santa Margarita 4099,
Valle Real, Plaza D'Luc-
ca C20 Zapopan, Jalisco,

Mexico hello@hectordiaz.
art| www.hectordiaz.art |

@hectordiazgallery

Fécil: jcon demanda!

Lograr demanda implica produc-
cién de alta calidad, constante pre-
sencia en mercados, mucha credibili-
dad en la industria.

En pocas palabras, hacer las cosas
bien por mucho tiempo.

;Qué opinas de las Casas de Su-
bastas?

Me parecen un excelente medio
para respaldar los valores de los ar-
tistas.

Los precios los dan los Galeristas,
pero cuando se incluye el valor de un
artista en un Catdlogo de una Casa de
Subastas internacional, sc respaldan
los valores por medio de institucio-
nes, beneficiando al ecosistema: Ar-
tista, Galerista y Coleccionista.

Jean-david Malat, celebridad y Art dealer fran-
cés, fundador de la Galeria londinense JD Malat
(considerada una de las mas importantes hoy
en dia en el mundo), con su amistad y consejos
impulsé a Héctor Diaz a realmente hacer una
diferencia, tanto para los artistas como para las

Hay que saber jugar en las Subas-
tas, pocos entienden los procesos y
los tiempos.

..Qué opinas de las Ferias de
Arte?

Indispensable hoy en dia para in-
gresar a mercados nuevos e intentar
enamorar coleccionistas.

Le aporta mucha credibilidad en
la industria a una Galeria.

Realmente muy elevada la inver-
sién en una buena Feria de Arte.

;Qué opinas de las alianzas entre
Galerias?

Bien estructurada es una estrate-
gia que permite integrar artistas en
otros mercados. Dependerd de las
personalidades de los Galeristas lo-
grar una buena alianza.

;Cémo destacar en un mercado
globalizado?

Si lo que se vende es arte, pues te-
ner arte espectacular.

Buena gestién galeristica, presen-
cia en varios mercados, relaciones
con Medios.

;Cudl es la vision a lograr de
HECTOR DIAZ Gallery?

Cada artista es una responsabili-
dad.

La Galeria es una responsabili-
dad.

Maniobrar ambos persiguiendo
trascender es la visién.

No creo en las “Buenas Galerias”
basadas en la cantidad de metros cua-
drados o artistas, es irrelevante.

Creo que una “Buena Galeria” es
aquella que le genera valor a sus ar-
tistas y coleccionistas.

Pintor Carlos Cortés.
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Jalisco is experiencing a gallery crisis:
Gallerist Héctor Diaz

By: Gabriel Ibarra Bourjac

Media outlet: Conciencia Publica

Date: May 15, 2022

Link: https://concienciapublica.com.mx/2022/05/15/jalisco-vive-una-crisis-de-galerias-galerista-
hector-diaz/

“From the moment we are born, galleries are in danger of extinction,” expresses Héctor Diaz,
who ventured into the art business world in 2020. “/ believe Jalisco has fallen into a crisis, not of
artists, but of galleries. There aren't any; those that exist are promoters, they have a short-term
vision. Here, we focus on long-term projects,” he affirms.

“There are good galleries, but they focus on conceptual art. I’'m not a fan, but | respect it. | don't
understand at what point they gained so much ground in Jalisco, but for painting galleries, |
believe we are the only one in the western part of the country that represents artists and has a
Program. They tell me it’s great, but | wish there were more. Being a pioneer is complicated, there
would be more awareness of art. There is a lot of ignorance.”

One of the main challenges for galleries and artists is internationalization; it is no longer enough to
have local or national success, but international success, says Héctor Diaz in a dialogue with
Conciencia Publica.

“Whether we like it or not, with the world's opening through the Internet, the artist competes
internationally today,” emphasizes our interviewee, who heads the Héctor Diaz Gallery located in
Plaza D’ Lucca in Zapopan.

A native of Chihuahua, Héctor decided to settle in Guadalajara just over a decade ago to create
his art gallery and stresses the difference between an art gallery and an art store.

“Art stores are static; they have art, but one piece is sold and replaced. In contrast, galleries are
dynamic; they have an Exhibition Program. No matter what, they have their events scheduled,
and the exhibition changes every month.”

He emphasizes that the gallery focuses on the artist, while the stores focus on consigned art.
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He elaborates on the challenge he believes the artist faces in this era of the global village—what
he calls internationalization—thanks to technology and instant communication through the
Internet.

“How do we achieve this internationalization?” he asks.

He gives his answer: “We have an international vocation, it is easy for me to represent an artist
from Jalisco and to represent one from Nigeria, we collaborate with artists from Africa, Russia,
Colombia, Argentina, and Mexico.”

The interview

You are very young; how did you start in the art world?

“I am 35 years old. | would have liked to be a writer; | greatly admire Vargas Llosa. | never dared
to write. Some time later, everything clicked in my life. | had a Company similar to Clio, | worked
as a private biographer and documentalist. It was easy: if a person, a family, or an organization
wanted to leave a legacy, who would you go to? There was no one. | had the opportunity to
collaborate with personalities, preserving their stories. The last project | did involved making a
documentary about a famous artist. | got deeply involved in the industry. That's when | realized
that an artist not only sells their work, but also their story. The change was easy.”

What did you study?

‘I don't have a degree. | was always restless as a child. The closest thing | had to a degree was
studying at IFPADE. It gave me administrative tools to structure a business. | don't have a degree
as such, but | do have an artistic flair.”

Is art a passion for you?

“Yes, when running a gallery, you not only share your passion for your business but also the
contagious passion of the artists themselves. One person may be demotivated, but another
motivates. It becomes a great team. Being a gallerist, one is also sometimes a cheerleader, so
the artist doesn't give up. One is a psychologist; you have to listen to them, understand them. It's
many things at once.”
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How did you decide to become a gallerist?

“There is a gallerist | admire very much, a Frenchman who has his gallery in London. | used to do
my homework, look at his website, read his social media. At some point, | dared. | told him |
admired him greatly; | approached him. He is perhaps the most important gallerist in England and
is profiling himself as one of the best in the world—he is Jean-David Malat. | even got to meet
him. | once interviewed him for EI Economista; he was very grateful. He knows the admiration |
have for him.”

And how do you view the process of artists exhibiting their works so they become
known... starting in group exhibitions...?

‘I used to see the subject of collections at his gallery; | started to understand it and saw how it
worked. An artist who works piece by piece and exhibits in collective shows will not stand out.
Group shows are not the way; nor is their trajectory the way. We know artists with impressive
résumes who don't generate money; that's the truth.”

Well, many artists want their works in museums...

“‘Many artists want to be in a museum. Pieces are worth more outside the museum than in the
museum. What museums do is devalue art. When the piece is on our side, it has value, but when
it enters a museum, it belongs to everyone; it is no longer a collector's. If you analyze it, many
artists want to enter; it's a matter of transcendence, yes, but we need to rethink things regarding
building collections; an impressive resume won't help you that much.

| tell artists to put themselves in the collector's shoes. Even a Picasso is decorative; it is inherent
to painting. No collector is obliged to understand an artist's whims; the work must be focused
toward the market.”

How has it gone for you as a gallerist?

“Very complicated. Yes, | live from this one hundred percent, but it is complicated. One of the
main challenges for me is not selling art, but having credibility in the market. \Who prices art? Not
the market. It's sometimes priced by the artist. The price of art is set by industry agents. You see
a Picasso in one of the world's best auction houses; it is the auction house's prestige that
determines what something is worth. The best galleries in the world don't ask the artist how
much their work costs. For me, the most difficult thing as a gallerist is having the prestige to
present an artist and say, 'Sirs, this is what this is worth,' or to present myself to one of the best
auction houses and tell them what this is worth. For me, gaining prestige in the industry has been
the most complicated part. | see the need to have a presence in other markets. The gallery is a
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showroom; the business is not just here. We have to have a presence at fairs to reach other
markets. We are not in the business of selling; we are in the business of consolidating careers,
because anyone can sell.”

How do you decide to organize an exhibition?

“It has to have feasibility: an exhibition project, artistic feasibility, and financial feasibility. That's all.
It sounds easy, but it's complicated.”

You write about art; this allows you a connection with that world...

“Yes, | had never had that connection. | didn't know what it was like to be published and have the
audience like the content. | like opinion articles. Sometimes the profiles are great, but having the
opportunity to write opinion has been satisfying. | am writing what | would have liked to read
about the industry, because galleries tend to be hermetic; there is this aura and romanticism, and
that's not the case.”

How do you see galleries in Jalisco and the promotion of art?

“Honestly, in Jalisco, there are some galleries that represent artists and have exhibition programs.
There are good galleries, but they focus on conceptual art. I'm not a fan, but | respect it. | don't
understand at what point they gained so much ground in Jalisco, but for painting galleries, |
believe we are the only one in the west of the country that represents artists, that has a Program.
They tell me it's great, but | wish there were more. Being a pioneer is complicated; there would
be more awareness of art. There is a lot of ignorance. People ask me if we charge admission, if
we are a government entity, if the art is for sale—who would have thought.”

It seems that art is for the elite. How do you break that perception?

“By fostering collecting, removing people's fear of galleries. They think we are expensive. People
don't know if they will ask an improper question. But it's about bringing art closer to people. |
believe Jalisco has fallen into a crisis, not of artists, but of galleries. They don't exist; those that
do are promoters, they have a short-term vision. Here, we focus on long-term projects. That's
why you see galleries in other parts of the world continuing, even when the artist has passed
away. The representation continues; we are in a long-term business with the artist.”

How do you see artistic expression in Jalisco?

“Vibrant, excellent. | believe Jalisco has the best artists in Mexico. Oaxaca has good artists, but
the art is very 'Oaxacan.' Here, we have a variety of styles. Jalisco is excellent in terms of art. The
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artistic community has failed to work as a team. It is complicated; | don't know if it's the egos or
the personalities. | think they have failed to launch a joint project. | don't know if the artists will
form an association of gallerists, a chamber that looks after the guild. It can be done. | have
thought about doing it. In Mexico City, a route is established where galleries can be visited, or an
art fair is held with the artists. | see a lot of potential. The issue is that someone wants to take
leadership, and they get lynched— 'who are you to do it?™"

How have you fared in this regard with the disruption you've brought with fresh ideas?

“We are not reinventing the wheel either; we are being faithful to what a gallery should be—it is
about representing artists. Even though my base of operations is in Jalisco, | am from Chihuahua,
but | consider myself Jalisciense, | have grown professionally and personally here. This is my city.
Even though the gallery is based in Jalisco, we don't just operate here. We have some artists in
the gallery whose works do not have a market in Jalisco. We have an Argentine artist whose
pieces are worth 40 thousand dollars; it is not his ideal market. | have an artist in Nigeria. In
Jalisco, it is easier to put up a Virgin of Guadalupe, but that is what we are managing to do: cross
artists with different markets, because today, it can and should be done.”

And the work of Benjamin Fernandez, what value do you place on it?

“He never thought of it as 'work'; he turned a personal passion into something spectacular, and
in the process, he helped many artists. | think he doesn't see it as work, but as a passion. Thanks
to that, he has a great collection, he has supported many artists. He is one of the most important
collectors in Mexico, yes, due to the quantity of works, but also because he is so close to the
artists. He is building his museum. | find his case interesting.”

What does the future hold for Héctor Diaz?

“To be one of the best galleries in Latin America is our vision. In two years, we would like to be
among the best. It's not about the number of artists—we don't collect artists—nor about the
square meters; | can have 10 artists. But we want to be the best because of the achievements
with both the artists and the collectors. We need to get them featured in national and
international media, and ensure that collectors have capital gains. It's about the results with both
the artists and the collectors.”

What exhibitions are you preparing for the coming days, weeks, and months?

“The gallery inaugurated with the '‘Mona Lisa' project. It was a group show from six countries;
each artist created a version of the Mona Lisa. There were artists from Nigeria, Russia, Spain,
Colombia, the United States, and Mexico—a very beautiful visual spectacle. We had an exhibition
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by Francisco Correa, who is said to be the best-kept secret in Latin America. We have an
exhibition of ‘bombs, "' very beautiful, where the discourse is not warlike, it is about the importance
of time. An exhibition by an artist from Bulgaria is coming—it will feature works in black. We will
bring in Hernan Javier Murioz, who is one of the best artists in Latin America. We have plans; our
program continues to consolidate ourselves.”

CULTURA / 4 anos atras

Jalisco vive una crisis de
galerias: Galerista Héctor
Diaz

Por Gabriel Ibarra Bourjac // “Desde que
nacemos las galerias estamos en peligro de

extincion”, expresa Héctor Diaz, quien desde
el 2020 incursiona en el mundo...
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[Semana del 16 al 22 de Mayo 2022] Guadalajara | SEMANARI

HECTOR DIAZ/ LA ENTREVIS

CONCIENCIA PUBLICA

>JALISCO VIVE CRISIS DE GALERIAS

"DESDE QUE NACEMOS LAS GALERIAS
DE EXTINCION”

ESTAMOS EN PELIGRO

Por Gabriel Ibarra Bourjac

Desde que nacemos las galerias
‘ estamos en peligro de extincion™.

expresa Héctor Diaz, quien desde

el 2020 incursiona en el mundo
del negocio del arte.

“Creo que Jalisco cayd en una crisis
no de artistas, de galerias, no hay, los que
hay son promoto ticnen una vision
cortoplacista, aqui son proyectos a largo
plazo rma.

“Hay galerias buenas pero de arte
1, no soy fan pero lo respeto,
momento ganaron
it pero galerias
de pintura, creo que somos la tnica en
ente del pais, que represente ar-
tistas, que tengamos un programa. Me
dicen qué padre, pero ojalit hubiera mas,
ser punta de lanza es complicado, habria
mids conciencia del arte, hay mucho des-
conocimicnto”.

Uno de los principales retos para las
galerias y los arti i
zacidn, ya no es suficiente tener un éxito
local o nacional, sino un éxito internacio-
nal, expresa Héctor Diaz en didlogo con
Conciencia Priblica.

“Nos guste o no con la apertura del
mundo a través de Interrnet el artista
compite hoy internacionalmente”, re-
salta nuestro estrevistado, quien estd al
frente de la Galeria Héctor Dinz Gallery
ubicada en Plaza D' Lucea en Zapopan.

Chihuahuense de nacimiento, Héctor
hace poco més de una década decidio es-
tablecerse en Guadalajara para crear su
galerfa de arte y hace hincapié sobre la
diferencia que hay entre galeria de arte y
tienda de art

“Las t s de arte son es s
tienen arte, pero se vende una pieza y la
reemplazan, en cambio las galerias son
, tienen un programa de expo-
siciones, pase lo que pase tienen progra-
mado sus eventos y cada mes cambian la

tista, mientras que las tiendas se enfoca al

0 que con-
sidera tiene el artista en esta época de la
aldea global que es lo que llama la infer-

ionalizacion, gracias a la logi:
v comunicacién al instante que permite
Internet.

“;Como hacer esa internacionaliza-
cién? -pregunta-.

Da su respues!
una vocacion internacional, es Ficil para
mi representar a un artista de Jalisco y
hacerlo de i B
con artistas de Africa, Rusi:
Argentina y México™.

IrAmos
Colombia,

LA ENTREVISTA

Eres muy joven, jodmo te iniciaste en
el mundo del arte?

“Tengo 08, 2 mi me hubiera gus-
tado ser escritor, admire mucho a Vargas

El galerista Héctor Diaz en entrevista con Conciencia Pﬁb| habla de los desafios que enfrentan las galerias hoy en dia.

El ser galerista a veces uno también es porrista, que el artista no
se caiga, es uno psicologo, hay que escuchario, entenderlo, son

muchas cosas a la vez”.

“Nosotros tenemos una vocacion intemacional, es facil para mi
representar a un artista de Jalisco y hacerio de uno de Nigeria;
colaboramos con artistas de Africa, Rusia, Colombia, Argentina y

México”.

Llosa, nunca me atrevi a escribir, tiempo
después todo hizo clic en mi vida, tenia
una empresa similar a Clio, me desempe-
¢ como bidgrafo vy documentalista pri-
vado, era ficil, una persona, una familia
0 una organizacién que quisiera dejar un
legado con quién vas, no hay, me locé co-
laborar con personalidades, preservando
sus s, el iltimo proyecto que hice
me tocd hacer un documental sobre una
artista famosa, me meti en ks industria
de lleno, fue cuando me di cuenta que un
artista no solamente vende su obra, sino
también su historia. Fue ficil dar ¢l cam-
bio™.

ué estudiaste?

No tengo carrera, siempre fui in-
quicto desde chico, lo mis cercano que
tuve a una carrera me toco estudiar el
DE, me dio herramientas adminis-
ativas para estructurar un negocio,
carrera co 1 no tengo, tengo vena
artistica eso

¢Para ti el arte es pasion?

“Si, al frente de una galeria no so-
lamente compartes la pasién por tu ne-
gocio, sino la pasion de los propios ar-
tistas que se contagia, uno puede estar
desmotivado pero otro motiva, se vuelve
un equipo padre. El ser galerista a veces

uno también es p no
a, es uno psicélogo, hay que escu-
charlo, entenderlo, son muchas cosas a la

Hay un galerista que admiro mucho,
{ iene su galeria en Londres,

|
leia sus redes sociales, en algin momento
me atrevi, le dije que lo admiraba mucho,

lo abordé, es quizd el galerista w
portante de Inglaterra y se perfila como
uno de los mejores del mundo, es Jean-
David Malat, va hasta pude conocerlo,
me tocé alguna vez hacerle una entre-
vista para Fl Economista, quedé muy
agradecido, €l sabe la admiracion gue le
tengo.

Y cémo ves el proceso de los artistas
de exponer para que se CONOZCAN Sus
cmpiezan en exposiciones colec-

Fl tema de las colecciones lo veia
en su galeria, lo empecé a entender y vi
como funcionaba esto, un artista que t
pieza por pieza expone en colectivas,
no va a destacar, el camino no son las co-
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[Semana del 16 al 22 de Mayo 2022] Guadalajara | SEVANARID

La exposicién Individual en el mundo del mexicano Emmanuel Meneses, artista contempe-
raneo, nos presenta su coleccion Time Bombs, invila a la reflexion sobre la impertancia del
tiempo.

lectivas, tampoco ¢l camino es la trayec-
toria, conocemos artistas con curriculum
i . no te generan di s la

P
verdad,

Bueno, hay muchos artistas que quic-
ren tener sus obras en museos...

Muchas artistas quieren estar en mu-
seo, las piczas valen mis fuera del museo
que en ¢l museo, lo que hacen los museos
es desvalorizar el arte, cuando la pieza
estd de nuestro lado tiene un valor, pero
cuando entra i un museo ya es de todos,
¥a no es de un coleccionista, te pones a
analizarlo, muchos artistas quieren en-
{rur, es un tema de rascendencia, si, pero
hay que replantear cosas respecto a gene-
rar colecciones, el curriculum impresio-
nanle no te ayudard tanto.

Les digo a los artistas que se pon-
gan de lado del coleccionista, hasta un
, s algo propio de
coleccionista tiene la
obligacién de entender los caprichos de
un artista, hay que enfocar ka obra hacia
el mercado”.

4Cémo te ha ido como galerista?

“Muy complicado, si vivo de esto al
cien por ciento, pero es complicado, Uno
delos principales retos para mino es ven-
der arte, sino tener una dibilidad al

El pasado afio presentd en su galeria una exposicion sobre la obra de La Mona Lisa.

de las mejores casas de subasta del mun-
do, es el prestigio de la casa de subastas
la que determina cuinto vale algo, las
mejores galerias del mundo no le pregun-
tan al artista cudnto vale su obra, para
mi lo mis dificil como galerista es tener
prestigio para presentar a un artista y
decir sefiores esto vale, o presentarme
con una de las mejores casas de subasta
y decirles esto vale, Para mi ha sido lo
mis complicado, tener un prestigio en la
industria, veo la necesidad de tener pre-
sencia en otros mercados, ka galeria es un
showroom, el negocio no nada mis estd
aqui, hay que tener presencia en ferias
para poder legar a otros mercados, no
estamos en un negocio de vender, esta-
maos en un negocio de consolidar trayec-
torias, porque vender cualquiera’,
oCémo decides organizar una expo-
sicidn?
Tiene que tener una viabilidad, un
proyeclo expositivo, una viabilidad artis-
tica y otra financiera. Nada mas. Se escu-
cha facil, pero esta complicado™.
Escribes de arte, te permite una cone-
xidin con ese mundo...
‘Si, nunca habia tenido esa conexidn,
no sabia lo que era ser publicado y que
cia le I ik

 la audi g os

mercado. Quién le pone precio al arte, no
e reado, se lo pone el artista, a ve-
ces, el precio del arte lo ponen los agentes
de la industria, td ves un Picasso en una

me gustan los articulos de opinidn, que a
wveces los perfiles son padres, pero tener la
oportunidad de escribir opinién ha sido
satisfactorio. Estoy escribiendo lo que a

“Si se trabaja pieza por pieza no se va a llegar a ningin lado, asi
funciona con las grandes galerias del mundo, los grandes artistas
generan una coleccién, bien planeada, desde la parte artistica
como la financiera, una coleccién le permite al artista poder ex-

presar mejor su discurso”

“Muchas artistas quieren estar en museg, las piezas valen mis
fuera del museo que en el museo, lo que hacen los museos es

desvalorizar el arte”

mi me hubiera gustado leer sobre la in-
dustria, porque las galerias tienden a ser

artistas, 2 pesar de que mi base de opera-
ciones esti en Jalisco, soy chihuahuense

herméticas, hay esta aura y
mo, ¥ no™,

pl 0 ves lus galerias en Julisco y ln
promocidn del arte?

“La verdad, en Jalisco hay unas ga-
lerias que representan artistas v tienen
programas de exposiciones, Hay galerias
buenas pero de arte conceptual, no soy
fan pero lo respeto, no entiendo en qué
momento ganaron tanto terreno en Ja-
lisco, pera galerias de pintura, creo que
somos la tinica en el occidente del pais,
que represente artistas, que tengamos un
programa no hay, Me dicen qué padre,
pero ojald hubiera més, ser punta de lan-
zaes habria mis concienci
del arte, hay mucho desconocimiento, la
gente me pregunta si cobramos por en-
trar, si somos de gobierno, si estd a la ven-
ta, quién diria”.

Pareciera que el arte es para la elite,
icomo romper esa percepeién?

“Fomentando ¢l coleccionismo, qui-
tarle a la gente el miedo de las galerias,
piensan que somos caros, la gente no
sabe si hard una pregunta indebida, pero
es acercar ¢l arte a la gente. Creo que
Jalisco cayé en una crisis no de artistas,
de galerias, no hay, los que hay son pro-
motores, tienen una vision cortoplacista,
aqui son proyectos a largo plazo, por eso
ves galerias en otras partes del mundo,
incluso cuando el artista fallecié, la re-
presentacion sigue, estmos en un nego-
cio de largo plazo con el artista”.

2Cémo ves esa expresidn artistica en

peron me aqui he
crecido profesionalmente, personalmen-
te, esta es mi ciudad, A pesar de que la ga-
leria esti basada en Jalisco, no solo ope-
ramos aqui, tenemos algunos artistas en
la galeria que sus obras no tienen merca-
do en Jalisco, tenemos un artista argenti-
no que sus piezas valen 40 mil délares, no
es su mercado ideal, tengo un artista en
Nigeria, en Jalisco es mis fiicil que pon-
gan una Virgen de Guadalupe, pero es lo
que estamos logrando hacer, cruzar a los
artistas con distintos mercados, porque
hoy en dia se puede y se debe™.

Y la labor de Benjamin Ferndndez,
qué valor le das?

“Nunca pensé en hacer una labor,
convirtié una pasién propia en algo es-
pectacular, de paso ayudé a muchos
artistas. Creo que €l no lo ve como una
labor, sino como una pasién, gracias a
es0, tiene una gran coleccion, ha apoyado
a muchos artistas, es de los coleccionis-
tas miis importantes en México, si por la
cantidad de obras, pero también por es-
tar tan cerca de los artistas, estd constru-
yendo su museo, s¢ me hace inferesante
su caso”.

1Qué viene en el futuro de Héctor
Diaz?

“Ser de las mejores galerias de Lati-
noamérica es nuestra vision, a dos afios,
quisiéramos ser de las mejores. No es
por la cantidad de artistas, nosotros no
coleccionamos artistas, ni por los metros

Jalisco?

“Pujante, excelente, creo que Jalis-
co tiene los mejores artistas de México.
Oaxaca tiene buenos artistas, pero ¢l arte
€5 muy oaxaqueiio, aqui tenemos una va-
riedad de estilos, Jalisco es excelente en
cuestion de arte, ha hecho falta al gremio
artistico hacer equipo, si es complicado,
no s¢ si son los egos, las personalidades,
creo que si les ha hecho falta un proyec-
o en conjunto, no sé si los artistas hagan
una asociacion de galeristas, una cimara
que viera por el gremio, se puede hacer,
¥0 he pensando en hacerlo, en Ciudad de
México se hace una ruta donde se pue-
den visitar las galerias, o hacer una feria
de arte con los artistas, si le veo mucho
potencizl, el temz es que alguien quiera
asumir un liderazgo y te linchan, quién
eres tii para hacerlo™.

¢Cémo te ha ido en ese sentido con la
irrupcién que has tenido con ideas fres-
cas?

“Tampoco estamos inventando el hilo
negro, estamos siendo fieles a lo que de-
beria ser una galeria, es representar a los

drados, puedo tener 10 artistas, pero
queremos ser los mejores por los logros
tanto con los artistas como con los co-
leccionistas, hay que sacarlos en medios
nacionales ¢ internacionales, que los co-
leccionistas tengan una plusvalia, son los
resultados tanto con los artistas como con
los coleccionistas™.

{Qué exposiciones preparas para los
siguientes dias, semanas y meses?

“La galeria inaugurd con el proyecto
Mona Lisa, fue una colectiva, de seis pai-
ses, cada artista generd una versién de la
Mona Lisa, hubo de Nigeria, Rusia, Espa-
fia, Colombia, Estados Unidos y México,
un especticulo visual muy bonito, Tuvi-
mos una exposicion de Francisco Correa,
se dice que es el secreto mejor guardado
de América Latina. Tenemos una expo-
sicién de bombas, muy bonita, donde el
discurso no es hélico, es la importancia
del tiempo. Viene una exposicion de un
artista de Bulgaria, seriin obras en negro,
traeremos a Hernin Javier Muiioz, es de
los mejores artistas de Latincamérica,
traemos planes, nuestro programa conti-
niia para irmos consolidando™.

www.hectordiaz.art
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HECTOR DIAZ Gallery
Contemporary art

By: Fernando Sanchez
Media outlet: AmelieArt
Date: April, 2022

Link:

Héctor Diaz Gallery is an art gallery founded by Héctor Diaz in January 2020. It specializes in
contemporary art from the primary market, collaborating with internationally consolidated, mid-
career, and emerging artists. The gallery gained notoriety for integrating creators with unique and
solid styles from various parts of the world, from as far away as Nigeria, Russia, Colombia, Cuba,
among others.

Despite the international offering, its founder challenges and revolutionizes gallerist management
today; he firmly believes that an art store is not an art gallery, since this model favors the art
dealer but not the artist.

Unafraid to say it, Héctor Diaz (columnist for El Economista in the Art Department since 2021)
shares that the difference lies in the accompaniment, promotion, and shared vision with the artist.

Another of the main differences between a gallery and a store can be defined in two words:
dynamic and static; the first is dynamic because it has a Program (public calendar of exhibitions)
where it is allowed to show its artists primarily through solo exhibitions; the second is static
because its business model is to exhibit, sell, and replace. The art industry has evolved;
nowadays, any art seller calls themselves a gallerist, a dangerous title just to show and sell.

The gallery collaborates with a select group of a maximum of 10, because it does not seek to sell
pieces in the short term, but rather to represent people in the long term. The standard for a
"pseudo-gallery” is to increase inventories, both of artists and artworks; however, many times
they do not understand who their own artists are, nor their artistic proposals.

Jean-David Malat, French celebrity and art dealer, founder of the London gallery JD Malat
(considered one of the most important galleries in the world today), was the one who, with his
friendship and advice, encouraged Héctor Diaz to venture into the industry, but truly making a
difference, both for the artists and for the galleries themselves.

Index www.hectordiaz.art
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Héctor Diaz Gallery distinguishes itself by adopting international practices with a marked vocation
in the transcendence of its artists.

The Gallery opened its doors in October 2021; faithful to its program, it prides itself on exhibitions
such as "The Mona Lisa Project" (collective from 7 countries), "The best kept secret" (solo show
by Colombian Francisco Correa), "Absolute" (solo show by Mexican Juan Carlos Manjarrez), to
name just 3.

Héctor Diaz shares that his gallery is a space for admiration, contemplation, and collecting. It has
a solid exhibition program through which it intends to position itself as one of the best private
cultural venues in the western part of the country.

Contact

Héctor Diaz
+52 (33) 31 18 48 53

hello@hectordiaz.art

www.hectordiaz.art
@hectordiazgallery
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HECTOR DIAZ

L lector

@hectordiazgallery |

‘ABSOLUTE"

JUAN CARLOS MANJARREZ
ARCHIVE
DECEMBER 14 - 19, 2021
ZAPOPAN. JALISCO, MEXICO.

www.hectordiaz.art

HECTOR DIAZ | DerecHos Reservabos

éctor Diaz Gallery es un galeria de arte fundada
por Héctor Diaz en enero de 2020. Se
especializa en arte contemporaneo del
mercado primario, colabora con artistas
consolidados internacionalmente, de mediana
carrera 'y emergentes. La galeria gand
notoriedad por integrar creadores con estilos
Unicos y solidos de varias partes del mundo,
desde tanto lejos como Nigeria, Rusia,
Colombia, Cuba, entre otros.

A pesar de la oferta internacional, su fundador reta y
revoluciona la gestion galeristica de hoy en dia; cree
firmemente que una tienda de arte no es una galeria de
arte, ya que este modelo favorece al art dealer pero no al

artista.

Sin miedo a decirlo, Héctor Diaz (columnista de El
Economista en el Departamento de Arte desde 2021)
comparte que la diferencia radica en el acompanamiento,
impulso, y visibn compartida con el artista.

www.hectordiaz.art




“THE MONA LISA PROJECT"

GRAND OPENING
ARCHIVE
OCTOBER 7 - NOVEMBER 21, 2021
ZAPOPAN. JALISCO, MEXICO.

HECTOR DIAZ

Otra de las principales diferencias entre una galeria y una tienda se puede
definir con dos palabras: dinamica y estatica; la primera es dinamica porque
cuenta con un Programa (calendario publico de exposiciones) en donde se
permite mostrar mediante exhibiciones principalmente individuales a sus
artistas; la segunda es estatica porque su modelo de negocio es exhibir,
vender y reemplazar. La industria del arte ha evolucionado, hoy en dia
cualquier vendedor de arte se dice galerista, peligroso titulo para solamente
mostrar y vender.

La galeria colabora con un selecto grupo de maximo 10, porgue no persigue
vender piezas en el corto plazo, sino representar personas en el largo plazo.
El estandar para una “pseudo galeria” es acrecentar inventarios, tanto de
artistas como de obras, sin embargo muchas veces no comprenden quienes
SON Sus propios artistas ni sus propuestas artisticas.

of
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“ABSOLUTE”

JUAN CARLOS MANJARREZ
ARCHIVE
DECEMBER 14 - 19, 2021
ZAPOPAN. JALISCO, MEXICO.
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Jean-david Malat, celebridad y art
dealer francés, fundador de la galeria
londinense JD Malat (considerada una
de las galerias mas importantes hoy en
dia en el mundo), fue quien con su
amistad y consejos impulsé a Héctor
Diaz a incursionar en la industria, pero
haciendo realmente una diferencia,
tanto para los artistas como para las
propias galerias.

Héctor Diaz Gallery se distingue por
adoptar practicas internacionales con
una marcada vocacibn en la
trascendencia de sus artistas.

La Galeria abri6 sus puertas en octubre
de 2021, fiel a su programa, se
enorgullece de exposiciones como “The
Mona Lisa Project” (colectiva de 7
paises), “The best kept secret”
(individual del colombiano Francisco
Correa), “Absolute” (Individual del
mexicano Juan Carlos Manjarrez), por
nombrar solo 3.

Heéctor Diaz comparte que su galeria es un espacio de admiracion, contemplacion y
coleccionismo. Cuenta con un sdlido programa de exposiciones mediante el cual
pretende posicionarse como uno de los mejores recintos culturales privados en el
occidente del pais.

Contacto:
Héctor Diaz
+52 (33) 31 18 48 53

hello@hectordiaz.art
www.hectordiaz.art
@hectordiazgallery

www.hectordiaz.art Index
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Héctor Diaz and art as a way of life

By: Ana Garcia

Media outlet: Players of Life Guadalajara

Date: March 16, 2022

Link: https://playersoflife.com/guadalajara/hector-diaz-y-el-arte-como-forma-de-vida/

Héctor Diaz has gained notoriety in the international industry for integrating extraordinary artists
from around the world.

Héctor Diaz, an entrepreneur and art dealer based in Zapopan, lives in a constant search for
great talents to exhibit in his gallery. He studied business at IPADE, which helped him transform
his passion for art into a true business.

“I believe a gallery must be treated as a company. We have to set aside romanticism and see it as
the business it is,” comments Héctor.

Héctor has gained notoriety in the international industry for integrating extraordinary artists from
around the world, satisfying the tastes of new and mature collectors.

What is the difference between a gallery and an art store?

“The big difference between a gallery and a store is that stores are static; it's as if | put a hundred
works from different artists at different prices in my gallery, to sell them and then replace them.

But no, a gallery is dynamic. To truly be considered a gallery, you have to have three things:
represent artists (not just collaborate with them), which means opening the market for them
domestically and internationally, getting them into the media, etc. Second, you must have a
physical space, and third, you must have an exhibition program.

Every gallery must always have three things in its Program: the exhibition you currently have, the
one that was, and the one that is coming.”

Where did the motivation to open your own gallery come from?

“I previously worked as a biographer and documentalist, but Jalisco was not the right place for it.

Index www.hectordiaz.art
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However, | realized that in the art world, an artist not only sells their work, but also sells their story.
So, when | understood that, it was very easy for me to take the step into this world.

My vocation is very focused on the transcendence of the artists rather than the sale of the pieces.
Anyone can sell paintings, but helping an artist transcend—that's something else, which is why |
decided to open my own gallery.”

What are the biggest challenges you have faced over these years?

“As with everything, there are good things and bad things, but the main challenge has been
credibility. Some people think the price is set by the market, but that is not true—it's the best
auction houses in the world.

So, for me, the most important thing has been to have credibility as a gallerist and as a gallery
because | represent the artists and their works, and | want them to be given their fair value.”

What part of your job are you passionate about?

“What | am most passionate about is having the opportunity to transcend. There are few
industries in which you transcend through what you do, and one of them is art. So, it is very
satisfying that everything done day by day, or when a work is placed, you don't know where it will
end up, and that is incredible.”

What are the short and medium-term plans?

“We are focusing on three areas. First, on our famous Exhibition Program,; we want to become
one of the best private cultural spaces in the western part of the country.

Next, we are having a lot of presence in auctions—national, Latin American, and international.
This allows us to present our artists in other markets. And finally, we are now going to art fairs.”

What advice would you give to those people who want to dedicate themselves to art
but do not dare?

“For artists, it is very important to have a gallery that represents them. It is important to work as a
team; if you are a writer, you need a publishing house, if you are a singer, you need a record label.
So, | would recommend that they learn to team up with galleries, and two, that they do not work
piece by piece. They have to create collections for their work to truly become known.”

www.hectordiaz.art Index
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He firmly believes that spectacular collections and enchanting exhibitions are the way to win over
the public.

“And well, many people live from art. More than a dream, | believe it is one of the most secure
Jjobs today if you truly dedicate yourself to it.

Furthermore, it is an industry where there is magic in every sense; | couldn't describe it with
words.”

Index www.hectordiaz.art
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HECTOR DIAZ Gallery
Artists, styles and stories from around the world

By: Gabriela Gorab

Media outlet: Watch it First (WiF)

Date: July, 2021

Link: https://wifmagazine.com.mx/wp-content/uploads/2021/07/WIF-MAG-5-SPREAD. pdf

“People buy art for decoration; even a Picasso painting is decorative, it is something implicit in a
work of art. For inspiration, people want to be surrounded by pieces that generate this feeling.
For collecting, those who enter this fascinating world begin to collect by themes, eras, etc. To
support, when you like an Artist, it is very likely that you will continue buying their works. For
investment, art, when it is good, does not depreciate; on the contrary, its value goes up over
time.”

—Héctor Diaz

Founded in Jalisco in 2020 by Héctor Diaz (Juarez, Mexico)—an art dealer and entrepreneur
based in Guadalajara who is constantly in search of great talent—Diaz gained notoriety in the
international industry for integrating extraordinary Artists from all over the world, appealing to the
tastes of both new and mature collectors.

Héctor Diaz Gallery has over 100 contemporary artworks from 8 countries: Russia, Spain,
Nigeria, the United States, Mexico, Cuba, Costa Rica, and Colombia. The artworks correspond
to highly curated collections, from their conceptual discourse; during the process: careful
technique, unique and limited pieces, and all the way to the hands of the right collector, every
artwork finds its home.

The main techniques of the Artists are Qil, Acrylic, Mixed Media, Pastel, Charcoal, and Cochineal
Carmine. Likewise, the creator originally from Spain, Marta de los Pajaros, uses High-end
Collage, which consists of collecting images from books and encyclopedias from all over the
world, to gradually give shape to what she seeks to express according to her discourse.

“dust as there are Art Collectors, there are also Artist Collector Galleries. It is managed like a
Casino business model: no matter what machine you play, the house always wins, meaning no

matter what Artist you buy, the Gallery always wins.”

—Héctor Diaz

Index www.hectordiaz.art
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Today, Héctor Diaz Gallery gathers 8 Artists, and by the end of 2022, it hopes to represent 20,
with the notion of integrating protagonists from China, India, England, France, Italy, and Pakistan.
Héctor Diaz Gallery is an independent gallery; however, it does not rule out the possibility of
collaborating with the London-based JD Malat Gallery, owned by Frenchman Jean-David Malat
(Paris, 1975).

The 8 artists that make up the gallery are all bearers of a unique, innovative, and disruptive artistic
proposal: Christian Allison (Lagos, Nigeria), Alexis Caballero (Oaxaca, Mexico), Yamila Coma
Vargas (Las Tunas, Cuba), Francisco Correa (Pueblorrico, Colombia), Jessica Feldman (Ohio,
United States), Marta de los Pgjaros (Barcelona, Spain), Sasha Neschastnova (Voronezh, Russia),
Daniela Vargas Winiker (San Josg, Costa Rica).

If one analyzes the case of Gagosian (a global network of art galleries specializing in modern and
contemporary art, which has 17 locations and represents approximately 150 Artists), we can
reach the conclusion that its exclusivity is due to its focus on the commitment to creators in their
different stages.

“There is a great difference between an art store and a art gallery; they might seem the same
because both offer art, but they are not. The first focuses on its business, the second focuses on
the Artists.”

—Héctor Diaz

S HECTOR

-’

DIAZ

GALLERY

www.hectordiaz.art Index

55



HECTOR DIAZ

P22 | mave...,

HECT
DIAZ
GALL -

ARTISTAS, ESTILOS E HISTORIAS DEL MUNDO

undada en Jalisco en 2020,

Guadalajara quien
e se encuentra en una busque-

tement
da de grandes talent
toriedad en la indus
por integrar Artistas extracrdinarios de
todo el mundo, gustos agradables de
coleccicnistas nuevos y maduros.
Héctor Diaz Gallery cuenta con mas de
100 obras de arte contemporanec pro
venientes de 8 p 5

Nigeria, Estados Unidos, Méxic
Costa Rica y Colombia. Las
arte cnrrrspondm colecciones muy
cuidadas, desde su concepcidn: discur
so; durante el proce écnica cuidada,
piezas (nicas y limitad
“La gente compra arte por decoraci()n, incluso manes del coleccionis
una pintura de Picasso es decorativa, es algo 0“;“1“]‘5:
implicito de una obra de arte; por inspiracion, <o Bloo: AerlliZo, Tchica. FAidta: Pas
gente quiere estar rodeada de piezas que le illo, Grana cochinilla, de
generen este sentimiento; por coleccionar,

rma la creadora origina

quienes se introducen en este fascinante Espaia Marta de los Pdfaros utlliza el
d iezan a colecci 2 t oo Collage de Alta gama (High-enc Colla
mundo, empiezan a coleccionar por temas, S ol e Constats e i recclnotich
epocas, etcetera; por a[l))o /ar, cuando te gusta de imdgenes de libros y enciclopedias
un Artista, es muy proba le que continue de tode el mundo, para que paulatina
comprando obras suyas; por inversion, arte, o ‘o que busca ex
cuando es bueno, no se deprecia, al contrario, X<l comb bay. Coleclonista
su valor sube con el tiempo.” también hay Galerias C
- Héctor Diaz de Artistas, se maneja com

le de negacio de un Casino, nc
ta la maquina en que jueques, la casa
siempre gana, es decir no importa qué
Artista compres, la Galeria siempre
gana.” - Héctor Diaz.
Hoy Héctor Diaz Gallery agrupa 8 Ar-
tistas, para finales, para 2022 espera
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representar a 20, con la nccidn de in-
tegrar protagonistas de China, India,

Inglaterra, Francia, Italia y Pakistan;
Héctor Diaz Gallery es una galeria in
dependiente, sin embragc no descar-
ta la posibilidad de colaborar con la
Londres JO Malat Gallery, del francés
Jean-David Malat (Paris, 1975).

Los y las 8 artistas que conforman la
galeria son todos ellos y ellas porta-

HECTOR DIAZ

“Existe una gran
diferencia entre una
tienda de cuadros y una
Galeria, pueden parecer
lo mismo porque ambas
ofrecen arte, pero no
lo son, la primera se
enfoca en su negocio,
la segunda se enfoca en
los Artistas.”

- Héctor Diaz

dores de una propuesta artistica dnica,
innavadora y disruptiva:

Christian  Allison (Lagos, Nigeria),
Alexis Caballero (Oaxaca, México), Ya-
mila Coma Vargas (Las Tunas, Cuba),
Francisco Correa (Pueblorrico, Colom-
bia), Jessica Feldman (Ohio, Estados
Unidos), Marta de los Pdjaros (Barcelo-
na, Espana), Sasha Neschastnova (Vo
ronezh, Rusia) Daniela Vargas Winiker
(San José, Costa Rica)

Si se analiza el caso de Gagosian, (red
global de galerias de arte especiali
zadas en arte modernc y centempo-
réneo, que cuenta cc i

y representa a aproximadamente 150
Artistas), podemos llegar a la conclu-
sion  de que su exclusivismo es debi-
do a que su enfoque se encuentra en el
compromiso con los creadores en sus
distintas etapas.

Para mds informes y adquisicion de obra:
www.hectoridiaz.art
Ciudad de México: gabriela@inteligencias.info
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