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                           You could receive property tax credits when filing your 
tax return 







Hi Ratio Mortgage

A conventional mortgage is a loan of no more than 80 per cent of a home's purchase
price or appraised value — meaning you pay 20 per cent of the price as a downpayment 

Conventional Mortgage

Fixed RateMortgage

Variable RateMortgage

A high-ratio mortgage is a home loan in which the buyer’s down payment is less
than 20%, meaning they have to borrow more than 80% of their home’s value.

With a fixed-rate mortgage, the interest rate you agree to with your lender a
 outset of your loan will remain the same for the entirety of your loan term.

The rate of interest charged on variable-rate mortgages may rise or fall depending
on which way the Bank of Canada moves its overnight rate. The higher the

overnight rate goes, the more your monthly mortgage payments will increase.

Open, Closed and Convertible Mortgages

An open mortgage allows you to increase your regular payments or make extra lump-sum
payments without being penalized. The flexibility can be great for borrowers looking to pay off

their mortgages early, but open mortgages tend to come with interest rates that are higher than
those attached to closed mortgages.

Closed mortgage terms, including how much you’re allowed to pay back each year are
determined at the outset. There are generally allowances to make some prepayments or pay on a
bi-weekly rather than a monthly schedule, but making any significant changes often requires you

to break your mortgage contract and pay steep penalties.
There’s also the option to go for a convertible mortgage, which allows you to switch from open to closed,

or closed to open, at some point during your mortgage term. Interest rates are generally lower for
convertible mortgages than they are for open mortgages.



Home Buyers Plan ( HBP) 

Tax Free Home Savings Acount FHSA

Tax Credits 

First Time 

You can use the Home Buyers’ Plan (HBP), if you are eligible, to make a tax-free withdrawal
from your registered retirement savings account (RRSP) to buy or build a home. Ideal for first-
time buyers, the HBP allows each borrower to withdraw up to $35,000 ($70,000 for a couple).
You then have 15 years to repay what you’ve borrowed, interest-free, starting two years after

you make your withdrawal.

The FHSA is a new account that allows you to save for your first home. It also allows you to make
tax-deductible contributions of up to $8,000 per year, up to a lifetime maximum of $40,000.
Your contribution room starts to accumulate as soon as you open your first account. You can
carry forward your unused FHSA contribution room, up to a maximum of $8,000, to use in the

following year.

Tax credits can also reduce some of the costs of buying your first home at both the provincial
and federal levels. There are two credits for buyers who meet certain criteria.

You (or your spouse or common-law partner) acquired a qualifying home and you intend to
occupy it, or have a related person with a disability occupy it, as a principal place of

residence.

1.

You did not live in another home owned by you (or your spouse or common-law partner) during
the year of acquisition or in any of the four preceding years (first-time home buyer).

2. In some provinces, including Quebec, individuals who co-own a new (or substantially
renovated) home may be entitled to a partial or full tax rebate (GST and provincial sales
tax), provided that the home is used as the primary residence of one of the purchasers

or one of their relatives.
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Much of the paperwork and signing is done several days before closing, so everything is reMuch of the paperwork and signing is done several days before closing, so everything is re
done and ready for things to go quickly on closing daydone and ready for things to go quickly on closing day  
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