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When it comes to selling your most valuable asset,
hiring the right agent is an investment in your �nancial 

security and peace of mind.

It's natural for sellers to seek ways to save money, and one 
common approach is to hire an agent offering a lower 
commission rate. While the idea of paying less upfront may 
seem appealing, it's essential for sellers to consider the 
potential downside.
 
Experienced agents who command higher commission rates 
often bring a wealth of knowledge, negotiation skills, and 
marketing strategies to the table. They have a deep 
understanding of the local market dynamics, pricing trends, and 
buyer preferences, allowing them to position your property 
effectively and maximize its value.
 
Agents who discount their commission rates may lack the 
experience or resources necessary to effectively market your 
home or negotiate on your behalf. 
 
They may cut corners in areas such as photography, staging, or 
advertising, ultimately diminishing the appeal and perceived 
value of your property. This can result in a longer time on the 
market and ultimately a lower sale price, costing you more in 
the long run.
 
A reputable agent with a proven history of successful 
transactions and satis�ed clients may justify a higher 
commission rate through their ability to deliver results. They 
have built relationships with other agents, industry 
professionals, and potential buyers, giving your property greater 
exposure and credibility in the market.
 
Agents who are willing to work for less may be more inclined to 
prioritize quantity over quality, potentially leading to errors, 
oversights, or legal issues during the transaction process.
 
You may be tempted to hire an agent for less commission but 
sellers must carefully weigh the potential risks and bene�ts of 
this decision.
 
If you’d like to go over your options, please reach out today.

COULD COST YOU MORE!
Paying Less Commission


