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OK, so your goal—if you’re like most buyers—is to find the best house and get it for 

the best possible price. But what’s crazy is that even though that’s the goal of most 

people, it’s almost never achieved. 

 

Sadly, many people don’t find the best house for their wants and needs. And if they 

do, they often don’t get it for the best possible price. 

 

Why? Because so many people begin their search for a new home by going to open 

houses! 

 

It seems like a harmless thing to do, and it’s a really common way for people to begin 

their search...but it’s not the best way to approach buying a home... 

 

Yet people continue to do it, year after year, decade after decade. Which begs the 

question: 

 

If they’re not the best way of going about looking for a home, then why do agents hold 

them? 

 

Well, mostly because buyers and sellers want and expect them. It’s just part of how 

things go in this business. And when an agent tries to tell a buyer it isn’t the best way to 

go about looking for a home, it just doesn’t come across the right way. It ends up 

feeling like the agent is just trying to get you to work with him or her. 

 

Which is why we created this booklet. 

 

It’s the best way for us to give you our professional insights into how and why looking 

for your next home by going to open houses can hurt you...without coming across as 

trying to sell you on working with us. Whether we end up working together to find 

your next home or not, we hope this booklet helps you avoid costly mistakes many 

other buyers make. 

 

Also, if you feel this booklet was helpful, make sure to ask us for our Buyer’s Guide. 

That’ll truly help you find the best house (and get it at the best possible price)! 

 

OK, let’s get into why you shouldn’t look for your next home by going to open 

houses... 
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It isn’t always love at first sight when it comes to looking for a home. Many buyers who begin by 

looking at open houses find that they aren’t just walking into an open house, falling in love with 

it, and having the agent who hosted the open house write up an offer and represent them. 

On the contrary, many buyers go to open houses to start the process, and in doing so they meet 

lots and lots of agents. Some good. Some not so good. Some pushy and aggressive. Some who 

barely speak a word. Some nasty. Some sweet as pie. Some busy. Some with all the time in the 

world. 

And what happens is a buyer gets to a point of wanting to work with one agent who can get them 

into houses as soon as they come on the market. So, they end up dealing with an agent that just 

feels like a good fit for them—whether it’s a personality thing or simply that they’re nice or easily 

available. 

Just because an agent is pleasant and responsive doesn’t mean they’re the best agent when it 

comes down to the actual knowledge, skills, and expertise required to get someone the best 

home at the best price. 

But once a buyer has been working with an agent for some time, they often feel guilty or 

obligated to continue working with them, even if they aren’t the best agent. 

What’s this got to do with open houses? 

That’s often where buyers meet the agent they end up working with, and the relationship just 

evolves over time. It was never a deliberate choice made as to who should represent their best 

interests. 
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