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DISCLAIMER: 

THIS WHITEPAPER MAY CONTAIN FORWARD-LOOKING STATEMENTS AND 
INFORMATION RELATING TO, AMONG OTHER THINGS, THE COMPANY, ITS BUSINESS 
PLAN AND STRATEGY, AND ITS INDUSTRY. THESE FORWARD-LOOKING STATEMENTS 
ARE BASED ON THE BELIEFS OF, ASSUMPTIONS MADE BY, AND INFORMATION 
CURRENTLY AVAILABLE TO THE COMPANY’S MANAGEMENT. WHEN USED IN THE 
OFFERING MATERIALS, THE WORDS “ESTIMATE,” “PROJECT,” “BELIEVE,” “ANTICIPATE,” 
“INTEND,” “EXPECT” AND SIMILAR EXPRESSIONS ARE INTENDED TO IDENTIFY 
FORWARD-LOOKING STATEMENTS, WHICH CONSTITUTE FORWARD LOOKING 
STATEMENTS. THESE STATEMENTS REFLECT MANAGEMENT’S CURRENT VIEWS WITH 
RESPECT TO FUTURE EVENTS AND ARE SUBJECT TO RISKS AND UNCERTAINTIES THAT 
COULD CAUSE THE COMPANY’S ACTUAL RESULTS TO DIFFER MATERIALLY FROM 
THOSE CONTAINED IN THE FORWARD-LOOKING STATEMENTS. INVESTORS ARE 
CAUTIONED NOT TO PLACE UNDUE RELIANCE ON THESE FORWARD-LOOKING 
STATEMENTS, WHICH SPEAK ONLY AS OF THE DATE ON WHICH THEY ARE MADE. THE 
COMPANY DOES NOT UNDERTAKE ANY OBLIGATION TO REVISE OR UPDATE THESE 
FORWARD-LOOKING STATEMENTS TO REFLECT EVENTS OR CIRCUMSTANCES AFTER 
SUCH DATE OR TO REFLECT THE OCCURRENCE OF UNANTICIPATED EVENTS. 

IMAGES CONTAINED IN THIS OFFERING CIRCULAR ARE ARTIST’S IMPRESSIONS AND THE 
ACTUAL FACILITIES MAY VARY. 

THE INFORMATION SET FORTH HEREIN IS BELIEVED BY THE COMPANY TO BE RELIABLE. 
IT MUST BE RECOGNIZED, HOWEVER, THAT PREDICTIONS AND PROJECTIONS AS TO THE 
COMPANY’S FUTURE PERFORMANCE ARE NECESSARILY SUBJECT TO A HIGH DEGREE OF 
UNCERTAINTY AND NO WARRANTY OF SUCH PROJECTIONS IS EXPRESSED OR IMPLIED 
HEREBY. NO REPRESENTATION, EXPRESSED OR IMPLIED, IS MADE BY WES CONSULTING, 
OR ITS DIRECTORS WITH RESPECT TO THE COMPLETENESS OR ACCURACY OF THE 
CONTENT OF, OR ANY OTHER MATTER SET FORTH IN THE WHITEPAPER. 

ALL INVESTMENTS INVOLVE RISK AND MAY LOSE MONEY. 

OFFERS AND SALES WILL ONLY BE MADE TO PERSONS WHO HAVE THE KNOWLEDGE 
AND EXPERIENCE TO EVALUATE THE MERITS AND RISKS OF THE INVESTMENT AND 
WHO HAVE THE ECONOMIC MEANS TO AFFORD THE POSSIBLE ILLIQUIDITY OF THE 
SECURITY TOKENS OFFERED HEREBY. 

OFFERS AND SALES WILL ONLY BE MADE TO PERSONS WHO ARE LEGALLY ALLOWED 
BY THEIR RESPECTIVE COUNTRIES OF RESIDENCE TO PARTICIPATE IN SECURITY TOKEN 
OFFERINGS OR WHO ARE LEGALLY ALLOWED TO PURCHASE SECURITY TOKENS AND 
TRADE IN COMPLIANCE TO THE PUBLIC EXCHANGES’ KYC/AML REGULATIONS. EACH 
RECIPIENT IS HIGHLY ADVISED TO CHECK THEIR QUALIFICATION AS THERE ARE 
RECENT CHANGES ON REGULATIONS IN THEIR RESPECTIVE COUNTRIES OF RESIDENCES.  

EACH RECIPIENT IS URGED TO DETERMINE ITS INTEREST IN INVESTING BASED UPON 
SUCH INVESTIGATIONS AS IT DEEMS NECESSARY FOR SUCH PURPOSE.WES CONSULTING 
WILL NOT BE RESPONSIBLE FOR THE CONSEQUENCES OF ANY FAILURE BY ANY 
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PROPOSED INVESTOR TO MAKE SUCH INVESTIGATION OR FOR ANY RELIANCE BY ANY 
PROPOSED INVESTOR UPON ANY STATEMENT CONTAINED IN THE WHITEPAPER. 

ALL MATERIALS REGARDING WES CONSULTING AND ITS PROJECTS ARE TO BE 
CONSIDERED CONFIDENTIAL. INTERESTED PARTIES MAY NOT DISCLOSE TO OTHERS 
(UNLESS REQUIRED TO DO SO BY LAW) THAT THEY ARE ENGAGED IN ANY EVALUATION 
OF THESE OR RELATED PROJECTS. ALL COMMUNICATIONS, INQUIRIES AND REQUESTS 
FOR INFORMATION RELATING TO WES CONSULTING SHOULD BE DIRECTED TO THE 
ADDRESS AND PHONE NUMBERS LISTED IN THE CONTACT SECTION OF THIS DOCUMENT. 
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ABSTRACT 

 

WESTO, Wes Consulting Group Ltd. is an international project funding, decentralized finance, and 

blockchain consulting firm specializing in tokenization, digital securities, security token offerings (STO, 

ICO, IEO), and business development.  

As part of our core business, we work with companies from all sectors and industries with all their capital 

requirements. We are connected to 50+ high value investors made up of Sovereign Wealth Funds, Hedge 

Funds, Ultra High Net Worth Family Offices, Private Equity Funds, VC Funds and Royalty.  

WESTO merits itself with over two decades of business development experience ranging from various 

industries. We work with companies from all sectors, Real Estate, Oil & Gas, Blockchain, Deep-Tech, 

Film, Agri-Tech, Impact Investments, and Sustainable Investments.  

WESTO has built a unique and strong international business connections from key financial market areas 

in Dubai, China, Hong Kong, Taiwan, S. Korea, Japan, Singapore, Philippines, Vietnam, Thailand, 

Malaysia, Cambodia, India, France, Germany, UK, EU, and USA.  

 

INTERNATIONAL EVENTS 

Singapore World Blockchain STO Summit 2020 

Dubai Dragon Gateway & The Private Investment Group 2020 

Tokyo Blockchain Powerhouse 2019 

Manila Blockchain Powerhouse 2018 

Vietnam Blockchain Powerhouse 2018 

Mekong Blockchain Powerhouse 2018 

Asia Blockchain Summit 2018 

Dubai Blockchain Summit 2018 

San Francisco Dev-Con Hackathon 2018 
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PUBLIC SERVICES 

Kalinga “Outreach” Feeding Program, Marikina Philippines 2018 

Kalinga “Outreach” Feeding Program, Balut Tondo Philippines 2018 

Mang Den Pho, Komtum Province “Outreach” Feeding Program, Vietnam 2018 

O.U.R. “Operation Underground Railroad” 

Los Angeles Children’s Hospital 

Ronald Mcdonald House of Charities Los Angeles 

St. Luke’s Children’s Cancer Research Hospital 

LifeStream Blood Drive San Bernardino California 2017, 2018 

 

WESTO/USDT Trading at MASEx.io 

 

Republic of Seychelles - IBC Registration No. 219335 
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INDUSTRY OVERVIEW 

The Security Token Industry 

Security tokens are financial securities created using blockchain technology. Like traditional 

securities, they represent ownership interests in assets (equity, debt, real estate, etc.), but 

being created digitally (tokenized) allows them to unlock the power of the blockchain with 

enhanced features. Security tokens introduce benefits to the market like efficiency through 

automated operations, increased global liquidity pools, and the creation of new and unique 

financial assets. The defining feature of security token offerings is in its definition. When ICOs are 

conducted with cryptocoins and IPOs with securities, STO is a combination of both.  

 

In the development process, a company can move in two directions when developing a brand-new asset 

for the security token offering. The first way is to issue real-life securities and tokenize them via various 

platforms by using the distributed network as a repository for all the transactions. Blockchain won’t allow 

the info about securities to become misleading and will provide it with secure and high-speed operating. 

In this way, securities will be more manageable to provide to the initial investors and to offer its secure 

exchange. Besides, the potential investors will be sure that the company is firm in its plan and has some 

assurance in its future success. On the other hand, this approach still requires some prominent juridical 

work in order to develop the securities. The other way is to issue such tokens that are securities by nature 

but not in the real-life representation. It means that for such assets, the value is in the encoded rules that 

those tokens abide by. Such STO tokens don’t require any legal work but need significant work on the 

technical side of development as all the rules should be defined precisely and correctly. Anyway, both 

paths will provide the business issuing such securities with an efficient way to gather funding. Investors 

will have a robust and stable way to both store and transfer their ownership rights over the assets. 

As of March 25th, 2019, more than $500,000,000 has been invested into the security token industry. The 

first security token was created in April of 2017. The first compliant, peer-to-peer security token transfer 

on a public blockchain however, took place in November of 2018. Throughout the security token history, 

real world assets such as equity, real estate, investment funds, REITs, and even fine art have become 

tokenized in a regulatory compliant manner. Distributed ledger technology (DLT) is anticipated to bring 

significant benefits to the capital markets industry through numerous elements: fractional ownership, an 

interoperable financial realm, the removal of unnecessary middlemen, instant settlement cycles, and 

added liquidity. So far, at least $500,000,000 has been poured into the security token infrastructure, with 

expectations of that number to rise. Projections indicate that the security token market size will grow to 
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Two (2) Trillion USD by 2030 with a 59% CAGR during 2019-2030, amid steady improvement of the 

digital asset ecosystem, toward institutionalization possibly after 2025.  

 

 

 

 

 

 

 

 

 

Security Token Study: 64 Successful STOs Raised Nearly $1 Billion So Far, Trends Suggest Significant 

Growth. On July 4th, 2019, BlockState— a Swiss Securities Tokenization platform— published an 

investigative study which analyzed over 120 concluded, running, or planned Security Token Offerings 

(STOs). Its findings suggest the nascent industry, which saw only 5 STOs in 2017, has raised almost $1 

billion with just five jurisdictions representative of 75% of all issuances. BlockState’s global security 

token study shows the notable growth experienced by the new industry. But more importantly, it 

highlights the massive growth that is anticipated to come. The research analyzed factors such as types of 

assets tokenized, industries, success rate, and geographical distribution. The results were not completely 

surprising for those who follow and advocate for the industry. The current level of growth features a 

predicted 83 STOs in 2019, whereas in 2017, that number was a mere 5. So far, the industry has 

witnessed 64 successful STOs which raised nearly $1 billion.  

 

 

 

 

 



9 | P a g e  
 

 

 

 

 

 

 

 

 

 

 

Security token is a token that assets are converted into a form of token and has similar features with 

traditional financial products such as stocks, bonds, and derivatives. Although FINMA specified security 

token as 'Asset token', the term 'Security token' is more commonly used in the blockchain industry. What 

makes security token different from payment token or utility token is whether it is regulated by capital 

market law. To bypass jurisdiction, many ICO projects claimed their tokens were utility tokens and 

succeeded in easily raising capital even though every altcoin may be classified as securities based on the 

Howey Test. (Investment of money, in a common enterprise, with the expectation of profit, solely on the 

efforts of others). 
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The Business Consulting Industry 

 

Management consulting is a $250 billion industry. It is big, it is growing, it is highly profitable, and it is 

about to be disrupted. Whether the focus is strategy, operations, tax, finance, HR, or IT, business 

consultants are a staple of corporate life. Today, over 700,000 consulting firms provide services across 

virtually all aspects of business globally. From defining strategic direction to simply serving as an 

additional pair of hands for outsourced work, consultants have become inextricably linked to the success 

of most large organizations. 

An industry becomes susceptible to disruption when it becomes entrenched in its longstanding solutions 

and financial structure. Disruptive innovations provide simpler or more elegant solutions to existing 

problems, enabled by new technology and often at a lower cost. Management consulting is not immune to 

the dynamics of disruption. According to IBISWorld, for example, "the Management Consulting industry 

is in the mature stage of its life cycle. The industry is characterized by growth in line with the overall 

economy, an increasing number of industry players, and technological change based on improving 

efficiency rather than developing entirely new services. 

In any industry, when the basis of competition becomes efficiency versus innovation and new solutions, 

disruption lies on the horizon. 

Here are five inherent qualities of the management consulting industry that make it susceptible to 

technology-driven disruption: 

 

• Labor intensive. Most consulting services rely on humans as the fundamental source of research, 
analysis, recommendations, process definition, process management, and facilitation. 

• Billable time-based business model. The fee structure underlying most consulting services is tied 
to billable hours or days, which encourages lengthy, overstaffed engagements to maximize 
revenue. 

• High margins. The cost of "goods" in consulting refers not to products but to people. The billable 
rates of junior consultants in most large firms far exceed what they are paid by the firms in which 
they work. Value pricing models also dramatically increase the profitability of many projects and 
firms. 

• Time-bound value. With the increasing pace of change, the moment a research report, 
competitive analysis, or strategic plan is delivered to a client, its currency and relevance rapidly 
diminishes as new trends, issues, and unforeseen disrupters arise. 

• Knowledge commoditization. The models, templates, and tools of the consulting trade have 
historically been kept "secret" by consultants and locked away as intellectual capital. The 
"democratization" of just about everything, including management information and knowledge, 
will continue so that anyone can access and apply "best practices" on their own. 
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• Paradoxically, even with these fundamental flaws -- all of which are contrary to the best interests 
of clients -- the industry continues to grow. Last year, for example, the management consulting 
industry saw a 4.1 percent growth rate. 

Intersecting trends drive disruption. 

Rapidly emerging trends have created a new breed of competitor -- even if the industry doesn't yet view 

these upstarts as competition. Firms like Domo, Looker, Qlik, Radius, and CBInsights tap into the 

converging trends shaping the future of business, and the world. By creating solutions at the intersection 

of big data, data analytics, the cloud, cognitive computing, visualization, and cross platform anytime 

access, these firms provide a glimpse into the type of automated, scalable data gathering, insights, and 

decision-making made possible by next generation technology. 

While many consultants and consulting firms have established practices advising clients on strategies to 

leverage disruptive trends and technologies, few apply this to themselves. Investing in the technological 

innovations and next generation business models is a fundamentally paradoxical concept in an industry 

driven by billable hours, billable days, and closely held best practices in the form of "knowledge capital. 

Repeatable processes, models and tools are indeed important for efficiency, scalability, and profitability. 

Yet the physical delivery of these staples of the trade remain chained to an entrenched business model. A 

new approach is needed if the management consulting industry -- let alone individual firms and 

consultants -- will have the chance to unlock the next phase of its evolution and value, before some 

dramatic external threat forces the issue. 

Many clients hire consultants to tap into strategic thinking -- seeing the big picture, identifying scenarios, 

choosing options, and creating game plans. Yet a conspicuous void exists when it comes to addressing 

strategic questions by and for the industry itself. Here is a set of questions that can help jump start new 

business models for management consulting: 

Transformative problems. What emerging client challenges and needs exist that, if addressed, would 

transform their business by 10x, or even 100x? 

Radical intelligence. How do we leverage big data, artificial intelligence, collaboration tools, and other 

technologies to create a step change in the level of knowledge and insight we deliver? 

Scalable relevance. How do we scale our tools and methods while ensuring applicability to the widest 

possible audience globally? 

Knowledge democratization. How do we make our models, tools, and resources ubiquitously available 

while building a sustainable business model? 
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Collaborative ecosystems. What networks can we build or join that exponentially elevate the value we 

create and deliver? 

In the field of business strategy, the "tyranny of success" is a well-known dynamic: what led to today's 

success will ultimately lead to tomorrow's failure. Individual consultants and consulting firms that 

recognize the limitations of their existing business model while exploring opportunities that tap into 

emerging technologies and new delivery models will have the best chance of thriving in the fast-

approaching disruptive future. 
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Blockchain technology has a transformative ability to tokenize real-world assets. Real Estate for example 
is one of the most common asset that can be fractionalized into digital securities giving ownership to 
hundreds or even thousands of investors globally. Gold, diamonds, other assets, debts, equities, and 
businesses can also be tokenized to offer income and growth to holders of these digital securities or 
security tokens. Blockchain technology is able to bring liquidity to an illiquid market but the process isn’t 
simple and there is now a real growing demand for proper guidance and legal framework for this 
tokenization process. 

WHO ARE WE? 

WES Consulting Group Ltd. (WESTO) founded in 2018, is an international BLOCKCHAIN consulting 
firm specializing in Tokenization, Digital Securities, Security Token Offerings (STO), and Business 
Development. We provide a cost saving and efficient step-by-step process for an STO- Security Token 
Offering from start to finish which includes the legal framework in different jurisdictions and key market 
areas. 

In addition, we provide a secondary market for Security Tokens and for investors’ liquidity solutions 
which is an integral part of business ecosystem. WESTO merits itself with over two decades of business 
development experience ranging from various industries in Real Estate, Insurance, Lending, Marketing, 
Events, and Blockchain technology development. 

WESTO’s founder, Verlin Sanciangco, an international key-note speaker and C-Level Executive to 
various global enterprises, has built a unique and strong business connections for the company from key 
financial market areas in Dubai, China, Hong Kong, Taiwan, S. Korea, Japan, Singapore, Philippines, 
Vietnam, Thailand, Malaysia, Cambodia, India, France, Germany, and USA. 
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Wes Consulting Group Ltd. (WESTO) recent offshore incorporation in Seychelles is part of its long-term 
plan to service a growing demand for tokenization, blockchain technology, and business development by 
small businesses, large enterprises, and government sectors. This global demand for blockchain 
technology as a liquidity solution will continue to increase as more and more countries, territories, and 
jurisdictions are now beginning to accept the inevitable need for a better, faster, and more secure 
distributed ledger technology. 

 

WHAT IS WESTO? 

As part of Wes Consulting Group Ltd.’s core business model, its very own Security Token “WESTO” is 
currently trading in a secondary market. WESTO digital securities represent fractional ownership and 
equity position of the company. WESTO is giving its investors and token holders growth opportunities 
and dividend rights to receive company’s profit sharing. The growth and income opportunities for 
WESTO token holders can increase exponentially as the company continues to thrive in an industry that 
is trending towards a global surge in demand for liquidity in different asset classes using blockchain 
technology’s tokenization. 

WHY TRADE WESTO? 

Token holders do not only receive income and growth from owning WESTO security tokens but also have 
access to liquidity from a public exchange. The company secures its growth by its ever-expanding 
portfolio of clients it serves. Here are some of the key reasons why WESTO security tokens are an 
attractive investment. 

INCOME VALUE PROPOSITION. Token holders receive a dividends payout quarterly, in which case the 
next payout will be on June 2020. Dividend payout averages between 8%-10% annually paid quarterly to 
token holders as part of its profit-sharing business model. 

GROWTH VALUE PROPOSITION. Token holders benefits from the increase in value of each WESTO 
security token, as Wes Consulting Group Ltd. continue to create and increase its revenue from its core 
business model servicing global enterprises with their tokenization, blockchain technology, and business 
development needs. The company positions itself to receive not only revenues from its global clients but 
also valuable equity positions which furthermore expand Wes Consulting’s growing portfolio which in 
turn benefits WESTO security token holders. 

WESTO/USDT TRADING IN MASEX.IO. Most asset classes biggest challenge is liquidity. Having a 
secondary market where you can buy, sell, and trade digital securities which represent fractional 
ownership of assets or equities is one of WESTO token holders strategic advantages. Token holders can 
simply register a free account with https://www.masex.io/ and WESTO security tokens can be transferred 
into a wallet where token holders can access trades. 

WHAT’S NEW? 

Wes Consulting Group Ltd. presents RUBY FUND (Latest & Most Exciting Project in Digital Securities) 

WESTO is TOKENIZING REAL-WORLD ASSET…As we know 

Security Token Offering (STO) and blockchain technology have the transformative ability to tokenize 
real-world assets and give investors access to very lucrative investments globally and safely. Our 
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company is founded on the principle of bringing liquidity to a global market by navigating international 
enterprises to a new world of technology and capital market. 

WESTO is pleased to assist Ruby Fund, as the “First Real-World Ruby Asset On Blockchain” by offering 
fractional ownership of its Ruby asset through tokenization. To find more about this project, visit, 
https://rubyfund.info/ 

WHAT’S COMING? 

WESTO token holders can expect more projects from Wes Consulting Group Ltd. this year 2020 as the 
global demand for tokenization, blockchain technology, and business development continue to increase. 
Here are some of the projects that WESTO token holders can expect wherein Wes Consulting Group Ltd. 
is working on behind the scenes; 

Real Estate Tokenization, USA and UAE 

Cannabis Industry Tokenization, USA 

Gold Reserve Tokenization 

Art Collection Tokenization 

Sports Business Development Tokenization 

 

IN SUMMARY. 

This newer digital age of blockchain technology opens up vast opportunities for billions of global 
investors to access financial instruments normally not accessible to the un-banked. Wes Consulting 
Group Ltd. is keenly aware of this global need from investors and also aware of the need from enterprises 
both local and international for capital raising, crowdfunding, and blockchain technology integration. 
Wes Consulting Group Ltd. spearheads this movement in connecting a bridge between the investors and 
businesses through tokenization, fractional ownership, digital securities, legal framework, and 
blockchain technology development. 
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TEAM MEMBERS AND ADVISORY 

 

Verlin Sanciangco 

Founder and Managing Advisor 

Founder & Managing Advisor at WESTO, Wes Consulting Group Ltd. is an 
international project funding, decentralized finance, and blockchain consulting 
firm specializing in tokenization, digital securities, security token offerings 
(STO, ICO, IEO), and business development. As part of our core business, we 
work with companies from all sectors and industries with all their capital 
requirements. We are connected to 50+ high value investors made up of 

Sovereign Wealth Funds, Hedge Funds, Ultra High Net Worth Family Offices, Private Equity Funds, VC 
Funds and Royalty. WESTO merits itself with over two decades of business development experience 
ranging from various industries. We work with companies from all sectors, Real Estate, Oil & Gas, 
Blockchain, Deep-Tech, Film, Agri-Tech, Impact Investments, and Sustainable Investments. Verlin and 
WESTO has built a unique and strong international business connections from key financial market areas 
in Dubai, China, Hong Kong, Taiwan, S. Korea, Japan, Singapore, Philippines, Vietnam, Thailand, 
Malaysia, Cambodia, India, France, Germany, UK, EU, and USA. Verlin continues to be involved in 
some key INTERNATIONAL EVENTS: Singapore World Blockchain STO Summit 2020, Dubai Dragon 
Gateway & The Private Investment Group 2020, Tokyo Blockchain Powerhouse 2019, Manila 
Blockchain Powerhouse 2018, Vietnam Blockchain Powerhouse 2018, Mekong Blockchain Powerhouse 
2018, Asia Blockchain Summit 2018, Dubai Blockchain Summit 2018, San Francisco Dev-Con 
Hackathon 2018. Verlin also continues to be a part of giving back through different PUBLIC SERVICES: 
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Kalinga “Outreach” Feeding Program, Marikina Philippines 2018, Kalinga “Outreach” Feeding Program, 
Balut Tondo Philippines 2018, Mang Den Pho, Komtum Province “Outreach” Feeding Program, Vietnam 
2018, O.U.R. “Operation Underground Railroad”, Los Angeles Children’s Hospital, Ronald Mcdonald 
House of Charities Los Angeles, St. Luke’s Children’s Cancer Research Hospital, LifeStream Blood 
Drive San Bernardino California 2017, 2018.  https://www.linkedin.com/in/verlin/  

 

Trina Dinh 

Vice-President and Global Market Advisor 

With over a decade of experience in marketing and strategic leadership, Trina 

is positioned and spearheading Wes Consulting Co. Ltd. global expansion as 

its Vice President. She has held multiple roles across various organizations 

with her excellent leadership and passion for others.  

"I am a people person and look for opportunities to work with others. I am 

drawn to groups of people who work together to improve themselves and each other. I believe in the 

practice of personal development and it’s something I do daily. I love to travel the world and use these 

opportunities to learn more. I like to challenge myself and am willing to accept the obstacles that come 

my way. I keep charity work and community giving close to my heart, especially ones that involve 

working with children. I am always ready to delicate my time and hard work to what I love to do".... 

https://www.linkedin.com/in/trina-dinh-13bab09b/ 

 

Richard Bowman 

Marketing & Project Advisor 

WES Investor Consultant / Commercial Real Estate agent/ Investor/ 

Entrepreneur/Family Man. Mr. Bowman has been active in the Southern 

California Business Community since 1980 with over 30 years of experience 

working with investors. He thrives on the many ways he can utilize his 

experience and his knowledge to add value to an organization. Not only does he 

have superior communication skills, but he enjoys the management of developing client relationships. Mr. 

Bowman also has an exceptionally good understanding of the global institutional investment industry and 

the ability to make proactive, business development calls to prospects and clients. 

https://www.linkedin.com/in/richard-bowman-a2a98015/  

https://www.linkedin.com/in/verlin/
https://www.linkedin.com/in/trina-dinh-13bab09b/
https://www.linkedin.com/in/richard-bowman-a2a98015/
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Albert Donald III 

Marketing & Project Advisor 

Branding professional with over six (6) years of experience in brand strategy, 

marketing, budget management, campaign development as well as endorsements 

and sponsorships within the sports industry. Proven success building and 

establishing a long-lasting brand for clients especially with an international focus. 

Possesses strong verbal and written communication as well as interpersonal skills 

to close deals and establish mutually beneficial relationships for clientele. 

https://www.linkedin.com/in/albert-donald-iii/  

 

Charles Nearin 

Marketing & Project Advisor 

Former President of Summit Global Group , LLC .  company facilitates 

various funding projects for start up company in the UD. Former Regional 

Marketing Director representing Midland National Life Insurance  Company. 

licensed in California, Oregon, n Washington. Former President of Trans 

Global Minerals. Company engaged in international distributor ship of mineral clays. Member board of 

director of High Five Foundation. Local TV game show broadcast on OPB channel. Founding member of 

the Cambodian-American Community of Oregon (C.A.C.O.) Former ESL instructor at Portland 

Community College ( PCC ) Certified in Commercial Real Estates. Former Marketing Director of World 

Leadership Group.Board of director, Mass Tram America. 

https://www.linkedin.com/in/charles-nearin-9213014/  

 

Jose Rafael Verdugo 

Marketing & Project Advisor 

I seek challenging assignments that enhance my professional skills and enable 

my working capabilities. As well, I like to be part and collaborate towards the 

business efficiency with sheer determination and commitment. 

https://www.linkedin.com/in/jos%C3%A9-rafael-verdugo-81042150/  

https://www.linkedin.com/in/albert-donald-iii/
https://www.linkedin.com/in/charles-nearin-9213014/
https://www.linkedin.com/in/jos%C3%A9-rafael-verdugo-81042150/
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Walter Chan 

Marketing & Project Advisor 

He is a High Ticket Closer. A Blockchain Advocate, Evangelist, Investor, 
Trader and has a CPL. Started business accounts, grew revenues and handled 
accounts across Europe, USA, ME, Oceania and Asia. He creates marketing 
and technical integration solutions to cryptocurrency partners and projects. He 
provides the Best Large Bitcoin OTC buyer and seller mix. He loves to help 

Winners win more in business and life with HTC High Ticket Closing Consulting! Closes for Coaches 
and Influencers. He Lives life with a win/win relationship and attitude for long term Growth and 
Happiness. “Don’t just live life, experience it" He does Social Media Growth Marketing Risk Taker, 
Problem Solver and solution provider. New Technology Solutions provider. Networks with VCs, 
Investors and Business Partners. Travel internationally for partners, OTC Mandate and events. What will 
your verse be? Cashflow is King! Life is short so LIVE life to the FULLEST. No Limit but yourself. Do 
your best and God will do the rest!  

https://www.linkedin.com/in/walterchan/  

 

 

Prashant Pandit 

Marketing & Project Advisor 

A Profit Center Head with expertise in various industries. "NEVER JOINED 

COMPETITION" Believes in entering a new industry with fresh ideas and do 

a turn around. Awarded as the best Marketing Professional for 2009 in 

Apparel category, Business Today 'India's Top Young Executives', 2008, Best Speaker, Thailand 

Marketing Conference, 2010, Asia Business Forum, Best Leader, Employee Productivity, 2011. Visiting 

faculty in leading management institutes like NMIMS, JBIMS, Regular speaker at International seminars 

with Marcus Evans, Asia Business Forum, World Retail Congress on Project Finance, Luxury brands, 

Strategy, E commerce, Marketing and Retail environment. President of All India Lifestyle and Luxury 

Retail congress, for 2011-12. Specialties: Bottom line approach, Product Launch and life cycle, 

Distribution and Effective placement of products, Advertising and Promotions, Proactive approach to 

decimate the Competition. 

https://www.linkedin.com/in/prashantpandit08/ 
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