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Whitney Samuels Realtor 



About Me

First and foremost, I am a devoted Christian, passionate about
putting Christ first in all things. I am a loving wife and mother of
two beautiful girls, and an entrepreneur. My deep faith guides
my every step, bringing joy to nurturing my family and pursuing
my business ventures with passion and integrity. My
commitment to excellence and values-driven approach make me
a trusted and inspiring figure in both my personal and
professional communities.

Welcome to the exc�t�ng journey of
sell�ng your property!

I understand that dec�d�ng to sell your
property can st�r up a wh�rlw�nd of

emot�ons: the ant�c�pat�on of mov�ng on
to a new phase �n your l�fe, the
exc�tement of showcas�ng your

property to potent�al buyers, the hope
of f�nd�ng the perfect match, and

perhaps a touch of apprehens�on about
the �ntr�cac�es of the sell�ng process.

That's prec�sely why I crafted th�s comprehens�ve
Home Seller's Gu�de just for you!

My m�ss�on �s to gu�de you through every step of th�s
�ntr�cate process w�th clar�ty and ease. My goal �s not
only to ensure a successful sale but also to make the

exper�ence enjoyable and stress-free for you. For
me, th�s journey �s more than just a transact�on; �t's
about help�ng you ach�eve your sell�ng object�ves
and trans�t�on smoothly to your next adventure.
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Home Seller's

Contact Me to set up your l ist ing appointment!

Define home repairs and f ixes
Complete repairs with high return on investment

I  wi l l  Research recently sold propert ies in your neighborhood
And provide you with a “CMA”

 Comparative Market Analysis report.

Remove al l  superf luous items to create more space
Deep clean and declutter

Remove al l  family photographs
Remove al l  chi ldren and pet toys

RENOVATE REPAIR STAGE 

 SELLING PRICE

PROFESSIONAL PHOTOS

LIST YOUR HOME

LİSTİNG APPOİNTMENT

We wil l  go l ive on the MLS, Zi l low, Trul ia etc.
I  wi l l  aggressively Market your home onl ine & off l ine!

W h i t n e y
S a m u e l s

412-557-1553

REALTOR

R o a d  M a p
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7 Review al l  offers
Accept it  or make a counter-offer or reject the offer

Look closely type or payment,  deposit  amount

REVİEW AND NEGOTIATE OFFERS

Make beds, put al l  dishes away
Do laundry, sweep f loors/vacuum carpets

Wipe down al l  countertops & sinks
Depersonal ize your home

PREPARE YOUR HOME FOR SHOWING

Buyers wi l l  most l ikely order inspections & banks wi l l  order
appraisal .  Do not be alarmed it ’s al l  a part of the process. 

INSPECTION / APPRAİSAL 

Buyer’s f inal  walkthrough
Signing f inal  documents

Prep for closing
Make the sale off icial

SIGN AND CLOSE THE SALE

Once you Have accepted an offer Congratulat ions your home is
now contingent.

OFFER ACCEPTANCE

Home Seller's
R o a d  M a p



F i r s t  I m p r e s s i o n
F � r s t  � m p r e s s � o n s  a r e  e v e r y t h � n g
w h e n  s e l l � n g  y o u r  h o m e .  A  w e l l -
p r e s e n t e d  p r o p e r t y  c a n  b e  t h e
d � f f e r e n c e  b e t w e e n  a  q u � c k  s a l e
a t  a  g o o d  p r � c e ,  a n d  y o u r  h o m e
s � t t � n g  o n  t h e  m a r k e t  f o r  w e e k s
o r  e v e n  m o n t h s .  H e r e ' s  h o w  y o u
c a n  p r e p a r e  y o u r  h o m e  t o  a t t r a c t
p o t e n t � a l  b u y e r s :

for SaleP r e p a r � n g  Y o u r  

D e e p  C l e a n � n g :  A  c l e a n  h o m e  � s
a n  � n v � t � n g  o n e .  A  d e e p  c l e a n  n o t
o n l y  e n h a n c e s  t h e  a p p e a r a n c e
b u t  a l s o  s � g n a l s  t o  b u y e r s  t h a t
t h e  p r o p e r t y  h a s  b e e n  w e l l -
m a � n t a � n e d .

D e c l u t t e r � n g :  C l u t t e r - f r e e  s p a c e s
m a k e  r o o m s  a p p e a r  l a r g e r  a n d
m o r e  a p p e a l � n g .  C o n s � d e r
t e m p o r a r � l y  s t o r � n g  e x c e s s
b e l o n g � n g s  o f f - s � t e .

S t a g � n g :  S t a g � n g  � n v o l v e s  a r r a n g � n g
f u r n � t u r e  a n d  d e c o r  t o  s h o w c a s e
y o u r  h o m e ' s  b e s t  f e a t u r e s .  W h � l e
p r o f e s s � o n a l  s t a g � n g  c a n  b e  w o r t h
t h e  � n v e s t m e n t ,  e v e n  m � n o r
a d j u s t m e n t s  c a n  m a k e  a  s � g n � f � c a n t
� m p a c t .

R e p a � r s  a n d  I m p r o v e m e n t s :
A d d r e s s  a n y  n e c e s s a r y  r e p a � r s  t o
a v o � d  p o t e n t � a l  b u y e r s  b e � n g
d e t e r r e d .  C e r t a � n  � m p r o v e m e n t s ,
s u c h  a s  a p p l y � n g  a  f r e s h  c o a t  o f
p a � n t ,  c a n  a l s o  s � g n � f � c a n t l y
e n h a n c e  y o u r  h o m e ’ s  a p p e a l .

C u r b  A p p e a l :  D o n ' t
u n d e r e s t � m a t e  t h e  � m p o r t a n c e  o f
t h e  e x t e r � o r .  L a n d s c a p � n g ,  a
f r e s h  c o a t  o f  p a � n t ,  a n d  c l e a n
g u t t e r s  c a n  a l l  c o n t r � b u t e  t o  a
p o s � t � v e  f � r s t  � m p r e s s � o n .

N e u t r a l � z � n g :  C o n s � d e r  d e p e r s o n a l � z � n g  y o u r  h o m e  t o  h e l p  p o t e n t � a l
b u y e r s  e n v � s � o n  t h e m s e l v e s  l � v � n g  t h e r e .  T h � s  m � g h t  m e a n  p a � n t � n g  o v e r
b r � g h t l y  c o l o r e d  w a l l s  o r  r e m o v � n g  f a m � l y  p h o t o s .

H o m e



MarketingP r o p e r t y

O n l � n e
A d v e r t � s � n g :

S u c c e s s f u l l y  s e l l � n g  y o u r

h o m e  � n v o l v e s  a

s t r a t e g � c  a p p r o a c h  t o

p r o m o t � o n ,  r e a c h � n g

p o t e n t � a l  b u y e r s  a c r o s s

a  v a r � e t y  o f  m e d � u m s .

H e r e ' s  h o w  I ’ l l  m a r k e t

y o u r  p r o p e r t y :

A l l o w � n g  p o t e n t � a l  b u y e r s  t o  e x p e r � e n c e  y o u r
h o m e  f � r s t h a n d  c a n  b e  a  p o w e r f u l  s e l l � n g
t o o l .  W e ' l l  c o o r d � n a t e  t h e s e  v � s � t s  t o  f � t  w � t h
y o u r  s c h e d u l e .

O p e n  H o u s e s  a n d
P r � v a t e  S h o w � n g s

I ’ l l   l � s t  y o u r  p r o p e r t y
o n  p o p u l a r  r e a l  e s t a t e
w e b s � t e s  a n d  u s e
t a r g e t e d  s o c � a l  m e d � a
c a m p a � g n s  t o  c a p t u r e
t h e  a t t e n t � o n  o f
p o t e n t � a l  b u y e r s .

P o s t c a r d s  a n d  
F l y e r s

I ’ l l  d e s � g n  a n d
d � s t r � b u t e  a t t r a c t � v e
p o s t c a r d s  a n d  f l y e r s
t h a t  h � g h l � g h t  t h e
u n � q u e  f e a t u r e s  o f  y o u r
h o m e .  T h e s e  c a n  b e
m a � l e d  d � r e c t l y  t o
p o t e n t � a l  b u y e r s  o r
d � s t r � b u t e d  a t  s t r a t e g � c
l o c a t � o n s .

A  p r o f e s s � o n a l  a n d  e y e - c a t c h � n g  " F o r  S a l e "
y a r d  s � g n  c a n  a t t r a c t  p a s s e r s b y  a n d  s p a r k
� n t e r e s t  � n  y o u r  h o m e .

Y a r d  S � g n s

I n  c e r t a � n  m a r k e t s ,  b � l l b o a r d s  c a n  b e  a n
e f f e c t � v e  w a y  t o  r e a c h  a  b r o a d e r  a u d � e n c e
a n d  g e n e r a t e  b u z z  a r o u n d  y o u r  p r o p e r t y .

B � l l b o a r d s

W e ' l l  c r e a t e  e n g a g � n g  p o s t s  a n d  e y e -
c a t c h � n g  g r a p h � c s  t o  r e a c h  p o t e n t � a l  b u y e r s .
I n s t a g r a m ' s  v � s u a l l y  d r � v e n  p l a t f o r m  � s  � d e a l
f o r  s h o w c a s � n g  y o u r  h o m e ' s  a e s t h e t � c s .

S o c � a l  M e d � a  P r o m o t � o n


