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About Me

First and foremost, I am a devoted Christian, passionate about
putting Christ first in all things. I am a loving wife and mother of
two beautiful girls, and an entrepreneur. My deep faith guides
my every step, bringing joy to nurturing my family and pursuing
my business ventures with passion and integrity. My
commitment to excellence and values-driven approach make me
a trusted and inspiring figure in both my personal and
professional communities.

My mission is to guide you through every step of this intricate process with clarity and ease. My goal is not only
to ensure a successful sale but also to make the experience enjoyable and stress-free for you. For me, this

journey is more than just a transaction; it's about helping you achieve your buying objectives and transition
smoothly to your next adventure.

My Mission



PRE-APPROVED FOR MORTGAGE1
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Search and choose r ight lender for you
Compare mortgage origination fees

Get different loan estimates
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Home Buyer's
R o a d  M a p

TİME TO SEARCH
After you are Pre-approved its t ime to search. Look at your
pre-approval letter as your green l ight to begin looking for

your dream home!

What's your ideal location?
Number of bedrooms and bathrooms, square footage

Outdoor space, preferred location, type of home

CREATE A WİSHİST

BEGIN HOUSE HUNTING
Consider your expectations and criter ia

Think long term, your goals,  kids goals etc.
Ask any questions you have about hunting and expectations

MAKE AN OFFER
Make sure the home is r ight for you

 Submit purchase and sale agreement to real  estate agent
Add dates you’d l ike to close on  and preferred move-in dates

Let your real  estate agent help you manage negotiat ions



Home Buyer's
R o a d  M a p
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7 The buyer pays for the appraisal
Appeal i f  you think the appraiser made a mistake

Don't stress if  i t 's worse than you expected

HOME APPRAISAL

Choose the home inspector and pay for the home inspection
Go over each item l ine by l ine and look for major issues

If  there are big and expensive problems at home, consider the offer 

HOME INSPECTION

Check your repair areas
Check home systems before closing day

Make sure nothing is left  of the former residents of the house

FINAL WALKTHROUGH

Buyer’s f inal  walkthrough again!
Signing f inal  documents

Prep for closing
Make the sale off icial

CLOSING DAY

Negotiate repairs,  i f  repairs are expensive ask for a discount
Identify repairs that need to be made before closing day

If  you can't  agree with the sel ler,  review your offer

NEGOTIATE REPAIRS
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pre-approvedL e t ' s  g e t



G e t t i n g  P r e - a p p r o v e d
f o r  a  m o r t g a g e
A  m o r t g a g e  p r e - a p p r o v a l  i s  a  s t a t e m e n t  f r o m  a  l e n d e r  i n d i c a t i n g
t h a t  y o u  q u a l i f y  f o r  a  c e r t a i n  m o r t g a g e  a m o u n t ,  b a s e d  o n  a n
e v a l u a t i o n  o f  y o u r  c r e d i t w o r t h i n e s s  a n d  f i n a n c i a l  s i t u a t i o n .  I t
g i v e s  y o u  a  s o l i d  i d e a  o f  w h a t  y o u  c a n  a f f o r d  a n d  s h o w s  s e l l e r s
t h a t  y o u ' r e  a  s e r i o u s  b u y e r .

P r e - a p p r o v a l  c a n  p u t  y o u  i n  a
s t r o n g e r  p o s i t i o n  w h e n  y o u ' r e
r e a d y  t o  n e g o t i a t e  w i t h  s e l l e r s .  I t
d e m o n s t r a t e s  t h a t  y o u ' v e  a l r e a d y
b e g u n  t h e  m o r t g a g e  p r o c e s s  a n d
t h a t  a  l e n d e r  i s  w i l l i n g  t o  f i n a n c e
y o u r  p u r c h a s e .  T h i s  c a n  g i v e  s e l l e r s
c o n f i d e n c e  t h a t  t h e  s a l e  i s  m o r e
l i k e l y  t o  g o  t h r o u g h  i f  t h e y  a c c e p t
y o u r  o f f e r .

G e t t i n g  p r e - a p p r o v e d  b y  s e v e r a l
l e n d e r s  i s  r e c o m m e n d e d  t o
c o m p a r e  m o r t g a g e  r a t e s  a n d  t e r m s
R e m e m b e r ,  a  p r e - a p p r o v a l  d o e s n ' t
c o m m i t  y o u  t o  a  p a r t i c u l a r  l e n d e r ,
b u t  i t  d o e s  e n a b l e  y o u  t o
u n d e r s t a n d  a n d  e s t a b l i s h  y o u r
b u d g e t .

U s e  y o u r  p r e - a p p r o v a l  t o  n a r r o w  y o u r  h o m e  s e a r c h  t o  p r o p e r t i e s
w i t h i n  y o u r  p r i c e  r a n g e .  H a v i n g  a  c l e a r  b u d g e t  c a n  s a v e  y o u  t i m e
a n d  p r e v e n t  t h e  h e a r t a c h e  o f  f a l l i n g  i n  l o v e  w i t h  a  h o u s e  y o u
c a n ' t  a f f o r d .

P r e - a p p r o v a l s  o f t e n  e x p i r e  a f t e r  6 0  t o  9 0  d a y s .  I f  y o u  h a v e n ' t
f o u n d  a  h o m e  w i t h i n  t h i s  t i m e f r a m e ,  y o u ' l l  n e e d  t o  s u b m i t
u p d a t e d  d o c u m e n t a t i o n  t o  r e n e w  y o u r  p r e - a p p r o v a l .



Right  property
S e a r c h i n g  f o r                         

D e t e r m i n e  Y o u r  M u s t - H a v e s  a n d  D e a l - B r e a k e r s

B e f o r e  y o u  s t a r t  l o o k i n g  a t  h o u s e s ,  m a k e  a  l i s t  o f  y o u r  n o n - n e g o t i a b l e
f e a t u r e s .  T h e s e  c o u l d  r a n g e  f r o m  f a c t o r s  s u c h  a s  t h e  n u m b e r  o f  b e d r o o m s
a n d  b a t h r o o m s  t o  t h e  t y p e  o f  n e i g h b o r h o o d ,  o r  e v e n  p r o x i m i t y  t o  s p e c i f i c
a m e n i t i e s  l i k e  s c h o o l s  o r  p u b l i c  t r a n s p o r t a t i o n .

R e s e a r c h  N e i g h b o r h o o d s

C o n s i d e r  f a c t o r s  s u c h  a s  s c h o o l  d i s t r i c t  q u a l i t y ,  c r i m e  r a t e s ,  a n d  t h e
a v a i l a b i l i t y  o f  l o c a l  a m e n i t i e s .  T h e  c o m m u t e  t o  w o r k  o r  a c c e s s i b i l i t y  t o
f a m i l y  a n d  f r i e n d s  s h o u l d  a l s o  p l a y  a  s i g n i f i c a n t  r o l e  i n  y o u r  d e c i s i o n .  T r y
v i s i t i n g  t h e  n e i g h b o r h o o d  a t  v a r i o u s  t i m e s  o f  t h e  d a y  a n d  d i f f e r e n t  d a y s  o f
t h e  w e e k  t o  g e t  a  g e n u i n e  f e e l  f o r  t h e  c o m m u n i t y .

U t i l i z e  O n l i n e  T o o l s
T a k e  a d v a n t a g e  o f  t h e  n u m e r o u s  o n l i n e  p l a t f o r m s  t h a t  o f f e r  l i s t i n g s  a n d
v i r t u a l  t o u r s .  T h e s e  r e s o u r c e s  c a n  h e l p  y o u  s a v e  t i m e  b y  f i l t e r i n g  o u t
p r o p e r t i e s  t h a t  d o n ' t  m a t c h  y o u r  c r i t e r i a .  T h i s  a l l o w s  y o u  t o  f o c u s  o n
s c h e d u l i n g  i n - p e r s o n  v i e w i n g s  o n l y  f o r  h o m e s  t h a t  m e e t  y o u r  r e q u i r e m e n t s .

t h e



Right Property
S e a r c h i n g  f o r

t h e

T a k e  N o t e s  D u r i n g  V i e w i n g s

D u r i n g  h o u s e  v i e w i n g s ,  b e  s u r e  t o  t a k e  n o t e s  a b o u t  e a c h  p r o p e r t y .  I t ' s  e a s y
t o  m i x  u p  d e t a i l s  a f t e r  s e e i n g  m u l t i p l e  h o m e s .  T h e s e  n o t e s  w i l l  b e  i n v a l u a b l e
w h e n  c o m p a r i n g  f e a t u r e s  a n d  m a k i n g  d e c i s i o n s .

K e e p  a n  O p e n  M i n d

R e m e m b e r ,  a  h o u s e  m i g h t  n o t  c h e c k  o f f  e v e r y  i t e m  o n  y o u r  w i s h l i s t  b u t  c o u l d
s t i l l  b e  a  g r e a t  f i t  f o r  y o u r  n e e d s .  K e e p  a n  o p e n  m i n d  a n d  c o n s i d e r  t h e
p o t e n t i a l  e a c h  p r o p e r t y  h o l d s .

B e  P a t i e n t

F i n d i n g  t h e  r i g h t  h o m e  o f t e n  t a k e s  t i m e .  A v o i d  t h e  t e m p t a t i o n  t o  r u s h  i n t o
p u r c h a s i n g  a  p r o p e r t y  t h a t  d o e s n ' t  f e e l  q u i t e  r i g h t .  T h e  m a r k e t  i s  d y n a m i c ,
w i t h  n e w  l i s t i n g s  a p p e a r i n g  r e g u l a r l y ,  s o  r e m a i n  p a t i e n t  i f  y o u r  i d e a l  h o m e
d o e s n ' t  m a t e r i a l i z e  i m m e d i a t e l y .



W H A T  I F ? ? ?

 T H E
A P P R A I S A L
C O M E S  I N

L O W ?

T H E
A P P R A I S A L
C O M E S  I N
H I G H E R ?

If the appraisal value
is lower than the
offer, it can pose

challenges. Options
include renegotiating

the price with the
seller, challenging
the appraisal, or, in

some cases, the
buyer might opt to

cover the difference
in cost.

If the appraised
value comes in

higher than the offer
price, it's a bonus for
the buyer, indicating

they might be
getting a deal.

However, the seller
is under no

obligation to adjust
the price based on a

higher appraisal.



T h i n k  o f  e s c r o w  a s  a  n e u t r a l  t h i r d - p a r t y  g u a r d i a n  t h a t  h o l d s  o n t o
s o m e t h i n g  o f  v a l u e  ( u s u a l l y  m o n e y )  d u r i n g  t h e  t r a n s a c t i o n  p r o c e s s .  I n
r e a l  e s t a t e ,  i t  e n s u r e s  t h a t  a l l  p a r t i e s  p l a y  f a i r ,  h o l d i n g  f u n d s  s e c u r e l y
u n t i l  a l l  c o n d i t i o n s  a r e  m e t .

P e a c e  o f  M i n d

K n o w i n g  y o u r  m o n e y  i s  i n  s a f e  h a n d s  p r o v i d e s
a n  a d d e d  l a y e r  o f  c o m f o r t  t h r o u g h o u t  w h a t  c a n
o f t e n  b e  a  n e r v e - w r a c k i n g  p r o c e s s .

EscrowR o l e  o f

S e c u r i t y

W i t h  s i g n i f i c a n t  s u m s  i n v o l v e d ,  y o u  d o n ' t
w a n t  t o  r i s k  a n y  f o u l  p l a y .  E s c r o w
e n s u r e s  f u n d s  a r e  r e l e a s e d  o n l y  w h e n  a l l
t h e  t e r m s  o f  t h e  a g r e e m e n t  a r e  s a t i s f i e d .

O p e n i n g  E s c r o w

O n c e  y o u  a n d  t h e  s e l l e r  a g r e e  o n  t h e  t e r m s ,  a n
e s c r o w  a c c o u n t  i s  o p e n e d  w i t h  a  n e u t r a l  t h i r d
p a r t y .

D e p o s i t s

T h e  b u y e r  p l a c e s  t h e  a g r e e d - u p o n  e a r n e s t  m o n e y  i n t o
t h e  e s c r o w  a c c o u n t ,  s i g n a l i n g  t h e i r  c o m m i t m e n t .

D o c u m e n t  V e r i f i c a t i o n

T h e  e s c r o w  a g e n t  v e r i f i e s  t h a t  a l l  n e c e s s a r y  p a p e r w o r k ,  s u c h  a s  l o a n
d o c u m e n t s  a n d  i n s p e c t i o n s ,  i s  i n  o r d e r .

C l o s i n g  t h e  D e a l

O n c e  a l l  c o n d i t i o n s  a r e  m e t ,  f u n d s  a r e  r e l e a s e d  t o  t h e  s e l l e r ,  a n d  t h e  t i t l e  o f  t h e
p r o p e r t y  i s  t r a n s f e r r e d  t o  t h e  b u y e r .


