Important notices

THIS PRESENTATION AND ITS CONTENTS ARE NOT FOR RELEASE, PUBLICATION OR
DISTRIBUTION, IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO OR FROM THE
UNITED STATES OF AMERICA, CANADA, AUSTRALIA, JAPAN OR ANY JURISDICTION WHERE
SUCH DISTRIBUTION IS UNLAWFUL.

This presentation has been prepared for information purposes only and may in particular not
be used in making any investment decision. Without limitation, copies of this presentation
may not be sent to countries, or distributed in or sent from countries, in which this is barred
or prohibited by law.

This presentation includes forward-looking information and statements including statements
concerning the outlook for our businesses. These statements are based on current
expectations, estimates and projections about the factors that may affect our future
performance, including global economic conditions, and the economic conditions of the
regions and industries that are major markets for Accelleron Industries AG (the "Company").
These expectations, estimates and projections are generally identifiable by statements
containing words such as “expects,” “believes,” “estimates,” “targets,” “plans,” “outlook,”
“on track,” “framework”, “guidance”, “forecast” or similar expressions.

There are numerous risks and uncertainties, many of which are beyond the control of the

Company, that could cause our actual results to differ materially from the forward-looking

information and statements made in this presentation and which could affect our ability to

achieve any or all of our stated targets. The important factors that could cause such

differences include, among others:

- business risks associated with the volatile global economic environment and political
conditions

- costs associated with compliance activities

- market acceptance of new products and services

- changes in governmental regulations and currency exchange rates.

Although the Company believes that its expectations reflected in any such forward-looking
statement are based upon reasonable assumptions, neither of them can give any assurance
that those expectations will be achieved.

Certain figures in this presentation are subject to rounding. Accordingly, figures shown for
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the same category presented in different charts or tables may vary slightly and figures
shown as totals in certain charts or tables may not be an arithmetic aggregation of the
figures that precede them. Certain financial information relating to the Company and
presented herein has been prepared on a combined carve-out basis from historical
consolidated financial statements of the Company's former parent group and therefore may
not necessarily be representative of past results.

Certain financial data included in this presentation consists of non-U.S. GAAP financial
measures. Definitions of these measures and reconciliations between these measures and
their U.S. GAAP counterparts can be found in the appendix of this presentation. These non-
U.S. GAAP financial measures may not be comparable to similarly titled measures presented
by other companies, nor should they be construed as an alternative to other financial
measures determined in accordance with U.S. GAAP. You are cautioned not to place undue
reliance on any non-U.S. GAAP financial measures and ratios included herein. In addition,
certain of the financial information contained herein has not been audited, confirmed or
otherwise covered by a report by independent accountants and, as such, actual data could
vary, possibly significantly, from the data set forth herein.

Certain industry and market data contained in this presentation is based on the Company‘s
analysis of multiple third party sources, including industry publications, studies and surveys.
Third-party industry publications, studies and surveys generally state that the data
contained therein has been obtained from sources believed to be reliable, but that there is
no guarantee of the accuracy or completeness of such data. While the Company believes
that each of these publications, studies and surveys has been prepared by a reputable
source, the Company has not independently verified the data contained therein. In addition,
certain of the industry and market data contained in this presentation comes from the
Company’s own internal research and estimates based on the knowledge and experience of
the Company*‘s management in the market in which the Company operates (including with
reference to and derived or extrapolated from such aforementioned third party sources).
While the Company believes that such research and estimates are reasonable and reliable,
they, and their underlying methodology and assumptions, have not been verified by any
independent source for accuracy or completeness and are subject to change without
notice. To the extent that the Information presented in this presentation has been sourced
from third parties, such Information has been accurately reproduced and, as far as we are
aware and able to ascertain from the information published by such third parties, no facts

have been omitted that would render the reproduced information inaccurate or misleading.
Market studies and analyses are, however, inherently predictive and subject to uncertainty
and not necessarily reflective of actual market conditions, are frequently based on
information and assumptions that may not be accurate or technically correct, and their
methodology may be forward-looking and speculative. In particular, market studies and
analyses are based on market research, which itself is based on sampling and subjective
judgments by both the researchers and the respondents, including judgments about what
types of products and transactions should be included in the relevant market.

This Presentation does not constitute or form part of, and should not be construed as, an
offer or invitation or inducement to subscribe for or otherwise acquire, any securities of the
Company or the Group, nor should it or any part of it form the basis of, or be relied on in
connection with, any contract to purchase or subscribe for any securities of the Group, nor
shall it or any part of it form the basis of, or be relied on in connection with, any contract or
commitment whatsoever. This Presentation is not an offer to sell or a solicitation of offers to
purchase or subscribe for shares or other securities. This document is not a prospectus
within the meaning of the Swiss Financial Services Act ("FinSA") or a prospectus under any
other applicable laws. This Presentation constitutes advertising within the meaning

of article 68 of the FinSA. Potential investors are advised to consult their bank or financial
adviser before making any investment decision.

This Presentation does not constitute an offer to sell, or a solicitation of an offer to
purchase, any securities in the United States. Securities may not be offered or sold in the
United States absent registration or an exemption from registration under the U.S. Securities
Act of 1933, as amended (the "Securities Act"). Neither the Company nor any other member
of the Group has registered or intends to register any securities under the Securities Act or
the securities laws of any state or other jurisdiction of the United States.

This Presentation does not constitute investment, legal, accounting, regulatory, taxation or
other advice.

THIS PRESENTATION IS NOT AN INVITATION TO PURCHASE SECURITIES OF THE COMPANY OR
THE GROUP.
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Management team presenting today

Daniel Bischofberger
Chief Executive Officer
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Michael Daiber
Head of Strategy and IR
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A global leader in high power turbochargers for mission-critical

applications
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OEMs stand for Original Equipment Manufacturers

#1 position across segments

Industry leading technology offering

Preferred partner to both OEMs' and operators
>180k turbocharger installed base

>100 service stations globally

~75% recurring service-driven revenues

Strong cash conversion

Source: Company information, third party analysis and Audited Combined Carve-out Financial Statements A /
; /.



Best-in-class technology enabling leading product and service
offering

v’ Efficiency up to 2% above peers
v' 25% higher power density’

v Industry leading emission reductions

Efficiency

v" Predictive maintenance & remote monitoring /
diagnostics

~2,300? people with clear goals

~185 R&D employees

>500 service engineers

80 training hours per annum per engineer

~7% R&D as % of revenues?3
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119 patent families

Source: Company information and Audited Combined Carve-out Financial Statements
1. Power density refers to power per unit of volume (e.g. W/m3)

. 2. Includes externals A /
5 Investor Roadshow Presentation 3. Based on 2021 /



We are organized into two reporting segments with three operating
divisions working hand in hand

Medium & Low Speed reporting segment High Speed reporting segment

Medium & Low Speed High Speed
products products

Integrated Service
business

Services

Service business is intrinsically linked with our product businesses’ value chain

6 Investor Roadshow Presentation Source: Company information and Audited Combined Carve-out Financial Statements . . % share of 2021 revenues A //



We are positioned in critical applications and the sustaining segment
of the turbocharger market

On-Highway

(high volumes, serial production)

(lower volumes, bespoke design, high performance)
category

N 1
Traction
(Rail, Mining, Agriculture, {)ther)

cC
o
)
O
Q
Q
Q
<<

Truck Personal vehicles

High

Low Medium
(<200 kW/cyl)

(500-5720 kW/cyl) (90-2100 kW/cyl)

Ay/
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Accelleron has focused applications with market leading positions

of revenues' Competitive T4 & = Sl Competitive
o & positioning [ o . positioning?
Medium & Low Speed High Speed

Industry? == % %

Marine  Energy Energy
Average useful life of a
9 20 - 30 years ~15 years

TC

Differentiation Highly customized Small series production

Key competitors include s QM= N\ KBB 9 Garrett  (Hoiser) MY e
Source: Company information, Company internal estimates, third party analysis and Audited Combined Carve-out Financial Statements
1. Based on 2021 revenues

8 Investor Roadshow Presentation 2. Pos_ition in I-!igh Sp_eec! Gas Engines segment only, excluding High Speed Diesel Engines A //

3. Main focus industries in black



Strong share in key products and services, with High Speed providing
growth opportunities

; ; Accelleron
Overall addressable off-highway market size ~$2bn’ ]
Industry peers
High speed
Medium & Low speed —
Diesel Gas
100%
80%
c
c
o ©°
60% g 2
Q ()]
|
N <
40% Significant share <
growth opportunity
WAl Accey/eron Accey/eron
Acceleron Accey/eron
0% : T .
Product Service Product Service Product Service

Source: Company internal estimates and third party analysis A /
9 Investor Roadshow Presentation 1. In 2020, excluding rail /



Product led growth is expected across our markets

Addressable Off-Highway Market:

~$2bn' in 2020

Product

~4% market growth'

~$500m

$200m

<

J

25%
Product

Overall market growth
~2%
Accelleron’s revenue-weighted
market growth’
~2%

75%
Service

Service

©

\_

~1% market growth?

~$1,500m

$500m

Medium &
Low Speed

$1,000m

Source: Company internal estimates and third party analysis and Audited Combined Carve-out Financial Statements
Note: Traction not included in addressable market size

Medium & Low
Speed
1. Excluding rail
10 Investor Roadshow Presentation

2. FY20 - FY26E CAGR, excludes inflation and FX impact
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The world requires massive emission reductions and industry
megatrends are creating significant opportunities for Accelleron

Energy emissions reduction Accelleron revenues by core Marine emissions reduction
required by 2050 end-markets required by 20502
s N Other 4% s N\
| . ‘ -50%

= nergy Marine = |

0 12 Gt =g

g = 430 \ (%] g’

28 L - 53% 25 921 Mt

£ o - — g S \ 4

58 —_——— ES 461 Mt

g8 ("Net ) 52

g \_Zer0 ) VE

2021 2050 2008 2050

Future

+ Trends: synthetic fuels, fossil fuel decarbonization, bio fuels, 1% reduction in maritime industry fuel
blends, increased efficiency use is equivalent to:

. . If maritime industry was a country, it _ ) ) ) 7
Decarbonization would be the world’s 6t" largest CO, + Power: grid balancing for intermittent renewables 1. ~$2bn of annual savings

olluter , S8 3 . S
P + Heavy-duty: carbon neutral fuels where batteries are not a 2. C(_iz_ reduction from taking ~2
solution million cars off the road
Source: Company information, BloombergNEF and International Maritime Organization /
1 Investor Roadshow Presentation 1. Based on net zero 2050 emission targets outlined in Paris agreement A /

2. Basedon IMO targets



The energy transition provides us with multiple opportunities

1 ICE upgrades / retrofits

We reduce emissions across our end markets and expect to do so for many
years to come

? Transition fuels

We are a leader in transition fuels and enable gradual decarbonization of
installed products through blending with green fuels

3 Future technology

12 Investor Roadshow Presentation

Accelleron products already today are ready to run with future green fuels (incl.
High Hydrogen Blend, 100% Hydrogen, Biogas etc.)

Ay/



Levers to grow our products business

Penetrate non-
core markets

Expand share
in core

markets with
superior
technology

with evolving
tech
requirements

Market leader in core markets and energy transition fuels

13 Investor Roadshow Presentation
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Continuously growing installed base securing service business with
further potential for growth

Development of Accelleron charged power

(GW)
500

450

Assumed lifetime:

— Medium & Low Speed: ~25 years

400 — High Speed: ~15 years

M High Speed

350
300 &

Continuous growth of charged power
Accelleron - charged power in GW is expected to
grow with a ~1% CAGR?

250
200
150
100

¥ B Medium & Low Speed

Accelleron Service revenues expected to
outperform the market, benefiting from growth in
service agreements

Source: Company information
1. Average turbocharger age by the end of 2021: High Speed = 6-7 years; Medium & Low Speed = 11-12 years A /
14 Investor Roadshow Presentation 2. 2020 -2026E /



Accelleron’s service evolution from a classic spare parts business
to a smartly enabled, “availability as a service” model

7

Avadilability as a service

L%J “Smartly Enabled Services”
Turbo SmartCare
Committing service Turbo MarineCare

&9 agreements * Individual optimization of

N4 o turbocharger maintenance,
(N “ . P
o Keep it up and running performance and customer
1 K Turbo LifecycleCare experience

Maintenance man ment .
aintenance manageme « Customer benefits:

Classic spare parts business agreements (MMA) Turbo UptimeCare . Einamcial bredictabil
Accelleron responsible for care Financial predictability
“Parts & labor” “Contractual servicing” +  Customer benefits: \‘: Easy budgeting
% Non-committing v' Easy planning & budgeting v’ Financial predictability g glec.ce of m|n|d _
- Customer responsible for supported v Easy budgeting arity on ;e;]o -tllme
service % Non-committing v" Peace of mind equipment hed
Reactive Planned maintenance Proactive: from preventive to predictive

Expanding service scope
Increasing differentiation potential

Ay/
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Our value proposition: support customers through entire product
lifecycle with digitalization encompassing every step

Manufacture

Digitalization across full lifecycle...

Accelleron Digital Twin Turbo Insights
Software simulation & Real-time performance
Sl continuous optimization =L insights. Smartly-
e of TC' system ] enabled services
+ ATURB?
incorporated
Loreka Tekomar XPERT in ERP
— T Customer portal for = = Automated advisory
- clear data visualization = on engine optimization

& emission compliance

_______________
\\\\\\\\\\\

! ‘ﬁ} / {oTe—=] N

| 1 o 1 1 v [

\ f \ / \ —:' v /

\‘ y \\ ° / \\\ —_— A /'

Lifetime Extension Upgrade Service
Source: Company information
16 | tor Roadshow P tati 1. TC = turbocharger A//
nvestor koadshow Fresentation 2. Integrated portal for efficient resource planning and TC servicing



Market leading global service business with highly attractive customer
value proposition

High customer
loyalty with

Exclusive
“full cover”

: frequent
service model

engagement

Recurring revenues demonstrating resilience & predictability

17 Investor Roadshow Presentation A //



Financial outlook

2022 organic
revenues growth?:3

~8%

2022E operational
net income3-4

~$150m

Net leverage?
at spin-off

~0.7X

: . Dividend polic
Organic revenues Operational EBITA Free cash flow polcy 5
Mid-term growth2,3 morgin3 conversion3 If net leverage?® 2 1.0x: TGrget net |€V€I'C]g€

targets’ 2-4% CAGR 23-26% 90-100% 50-70% of reported net 0.5-1.5x

income, otherwise up
to 100%>5

2022 operational 2022 free cash flow

EBITA margin3 = LY Ve conversion? 2022 dividend

60-70% ~$75m

Source: Company information, Audited Combined Carve-out Financial Non-U.S. GAAP financial metric

Statements, Unaudited Condensed Combined Interim Carve-out Financial Non-recurring guidance target

Statements 5. Barring unforeseen events. The ability to pay dividends remains subject

1. Referring to mid-term period of 4-5 years to the availability of sufficient distributable reserves, as well as certain A / /

Pw

18 Investor Roadshow Presentation 2. At constant currency and adjusted for M&A other legal and contractual restrictions applicable



In summary: Why to invest in Accelleron

Future-proof positioning Our growth strategy

Resilient end markets * Increase segment share in our
core markets

 Market leader

» Global service footprint Core enabler of decarbonization

« Expand business offering into

« Cutting edge technology » Leader in fuel transition adjacent areas
» Operational excellence » At the forefront of innovation * Further grow lifetime service
offering
 Attractive financial profile with
resilient margins and strong cash * Increase digital scope and
flow facilitate customer energy
transition

19 Investor Roadshow Presentation Source: Company information A //



AppendiX

20 Salesforce Presentation
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Our proprietary global service network is continually optimized
to changing market demands

45 countries

2000

75 locations

53 countries

109 Iocations

We regularly assess suitability of sites based on:

0 Customer proximity

Q Business
opportunities

Q Changing markets

21 Investor Roadshow Presentation

ﬂo >500 highly
G trained service
engineers

>200 dedicated
G service sales
experts

Source: Company information

B Service stations

@ Accelleron Service Center Baden

Ay/



Sustainability is at the core of our strategy and operations

We aim to improve the Environmental impact of... We take Social responsibility for...

...OUr own operations: ...our employees:

v Scope 1 & 2 CO, emissions reduced by 50% since 2019. Further 60% reduction v' Global development opportunities for local talent at one worldwide standard (e.g.
planned by 2030 >80h of training per year for service engineers)

v New test facilities to operate with alternative green fuels from 2022 (e.g. H,)’ v" Worker safety: LTIFR? of 0.45% in 2021, plan to achieve 0.2 by 2024

v Transition 80% of test center operations to green fuels by 2030 v’ Diversity: 2021/22 Female share of 15% across senior leadership4, >20% across new

hires. Employees from 80 nationalities in 50 countries

...our customers’ operations: ... our external stakeholders:
v Improving customers’ efficiency by reducing their fuel consumption and combustion v’ Ethical and social supplier due diligence
engine size
v Support local communities in which we are active, e.g. China, UK, Ecuador,
v Enabling longer usage of customer assets via prioritizing repairs and upgrades over Philippines and India
replacements

v Helping our customers to decarbonize further by leading the transition to green fuels

Executive compensation will be linked to environmental and social targets;
Support of UN Sustainable Development Goals, to be laid-out in dedicated Sustainability Report

Source: Company information 3. Per 200k hours worked /
22 Investor Roadshow Presentation 1. H2 stands for Hydrogen 4. Senior leadership defined as highest A/
2. Lost time injury frequency rate graded 4% of employees



Turbocharging technology helps end users achieve key
decarbonization and financial KPIs

How does a turbocharger improve Adding a turbocharger to an engine
engine performance? helps to...

... increase power by up to 300%
A\ =n WWF. = .. lower fuel consumption and CO,
3 N =N A W emissions by up to 10%
5 | ... reduce NO, emissions by up to 60%

... save OpEx of up to ~$3m' per annum,

being multiple times of the initial outlay

Source: Company information
1. For alarge container vessel; calculated as 250t of fuel per day at $500/t for 250 days of

23 Investor Roadshow Presentation operation per annum and assuming 10% fuel savings. Upside potential from carbon credits
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Trends in core market segments support the growth trajectory

Ener , Marine
<5% o Accelleron’s revenue by core
Share of ICE’ market segments
Other Share of ICE

>90%

Energy transition Segment growth

) o Marine . boch licati
increases turbocharger applications Energy, Increases turbocharger applications

" Grid balancing from ICE critical with A [ . . - h

. . Strong investment in shipping supported by
» Accelerating shift to renewables lobal trade

.+ Overall electrification trend y [ 9 p

4 A 4 A
Back-up power ever more important for critical Stricter CO, emission regulations for propulsion
infrastructure (inc. data centers) systems create new technology opportunity

\ \

a ~ 4 ~
Continuous demand for baseload in emerging New propulsion systems and alternative fuels
markets emerging

\ y, \ y,

Source: Third party analysis A /
24 Investor Roadshow Presentation 1. ICE refers to internal combustion engine /



Pressure is rising to decarbonize Accelleron’s core segments...

Corporations are committing to net zero carbon

s R
5

U MICHELIN UMQWW

amazon
N

cargo users

e
c
O

9

=
c

2

(72

AMERICAN e q EVERS—URCE
[EE"  encie & TeDF

FirstEnergy €7 PSEG

TENNESSEE

SCOTTISHPOWER

v Superior power density

Accelleron can help
customers to achieve
their net zero goals
through:

v Fuel efficiency and flexibility

v Engine performance advisory

25 Investor Roadshow Presentation Source: Company information

A Southern Company WA ey @) Xcel Energy

Accelleron is the partner of choice...

.. for the world’s first carbon neutral liner vessel coming into
operation by 2023 and running on green Methanol

.. on 18t major container vessel series running on green
Methanol for Auxiliary engines

.. on 1st newbuild Methanol-fueled Wartsild engines
for an Offshore Wind Installation Vessel

Ay/



.. and we are the partner of choice for low carbon fuels to enable this
decarbonization

Energy

Diesel

—

K7
[7]
6 2
o S
52
v 2
S
= 2016
o 1.6
S .0
55 1.4
29
o 1.1
~ .
s
% é 0.9
g o
< 8 0.6
2016

2017

2017

2018 2019 2020

100%
75%
50%
25%

0%

2018 2019 2020 2021

M Transition fuels M Conventional fuels

2021

Marine

Diesel

— T

100%
75%
50%
25%

0%

2016

1.8

1.6

1.4

1.2

1.0

2016

2017 2018

2019 2020 2021 2022°

2017 2018 2019 2020 2021

A segment share ratio of above 1.0 indicates Accelleron’s share in transition fuel engines is greater than its share in the broader

market

Source: Third party analysis and Company information
Based on produced engines output

1.
2.

26 Investor Roadshow Presentation 3.

2022 based on Low Speed only

Accelleron segment share in transition fuels / total Accelleron segment share
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Division Medium & Low Speed

Customer overview, competitive position and market segments

Customers Competitive position Market segments
100%

: . [ 1 @
0 =) 80% ~1.3
2 S O~

= 0 N @
55 $551m s 28 @
- T m 4 40% €=
5 % 8 g5
£ 0 = 20% = £
© 5 2 O P
|2 S 0% » =
o 3 Product Service 2020 2026

m Accelleron ®m OEMs ® Other®

m Product = Service = Totdl

mTop-5 m Othertop-50 mOther

Product Service o Product Service
-4 o MITSUBISHI
w A HYUNDAI P ] TURBOCHARGER
> £ N 1 1 IR ol fan) Variety of o
g 3 @ ) i sc L. g & MAN Energy Solutions | | ]
- - WARTSILA =3 KBB @ ocdlrepair Merchant Cruise & Power .
= ° ) shops Mari Eerri Offshore G . Rail
o YANMAR 2~ EDF o ©)) Napier p arine erries eneration
Source: Company information, Company internal estimates, third party analysis and Audited Combined Carve-out Financial Statements
Note: Figures include rail
1. 2021revenues; includes 3rd party service and rail
2. Based on 2020 revenues /
27 Investor Roadshow Presentation 3. Includes 3rd party service providers and internal servicing A /
4. Expected FY20 - FY26 market CAGR



Vision for Medium & Low Speed: Changing industry landscape leading
to significant growth opportunity

[

$ 551m

+ Next-Gen Axial Turbo introduction
+ Segment share gain in e-fuels

+ China Coastal and River introduction
+ Tekomar XPERT ramp-up

+ MXP ramp-up

+ Market uplift (e.g. in Merchant Marine
newbuilds and Cruise service)

/i

/

2021 Medium-term Long-term
revenues revenues revenues

Source: Company information and Audited Combined Carve-out Financial Statements
Note: Medium-term refers to a 4-5 year horizon. Long-term refers to a 5-year+ horizon A /
28 Investor Roadshow Presentation Revenues provided include product and service revenues /



Division High Speed

Customer overview, competitive position and market segments

Customers Competitive position Market segments
Gas Diesel Gas Diesel
N

(7] — 100%
S S ous 07 G
E ¢ S 80% .g - ~0.28 @
>3 S 60% e oz
~ T = %t
& & | S 40% S = 0%

o = £ ¢
5 5 [y 0% 2o
- NS 6‘V
o (&) Product Service Product Service 2020 2026 2020 2026

mTop-5 = Othertop-50 mOther m Accelleron = OEMs = Other® m Product = Service m Total

Product Service Product Service
0 <
4 o Garrett .
m .t ADVANCING MOTION OEM SerV|Ce
> £ > o .
v o (TR AFolls-Royce organizations, their
X & a. AFolis-Royce X g— o partners and local Energy Marine  Off-highway
3 JENBACHER "“‘EDF S HOLSET service suppliers o
‘ \ TURBOCHARGERS GppIiCOtion
Diesel application
Source: Company information, Company internal estimates, third party analysis and Audited Combined
Carve-out Financial Statements
1. 2021revenues /
29 Investor Roadshow Presentation 2. Based on 2020 revenues A/

3. Includes 3rd party service providers
4. Expected FY20 - FY26 market CAGR



Vision for High Speed: We expect to excel in the market with outsized
growth through our initiatives

I

—
$ 206m o
+ Leverage gas market growth + Leverage gas market growth —
\ + Grow in diesel applications + Grow in diesel applications
+ Service growing installed base
2021 Medium-term Long-term
revenues revenues revenues

Source: Company information and Audited Combined Carve-out Financial Statements
Note: Medium-term refers to a 4-5 year horizon. Long-term refers to a 5-year+ horizon A /
30 Investor Roadshow Presentation Revenues provided include product and service revenues /



Accelleron provides the best lifecycle support to its customers

There are many opportunities to generate revenues /‘ New service business models enabled by digitalization
streams with a Turbocharger, from inception, #j provide further opportunities to entrench Accelleron
to routine maintenance and upgrades / modifications with the end users and engine builders

lllustrative Revenues Model of Marine Turbocharger

Revepu_es type New build Dry dock 1 Dry dock 2 Dry dock 3 Dry dock 4
and timing
€ >

Initial Sale

Spare Parts, Labor and €

>

Service Agreements

Upgrade / €
Modernization

Year o 5 10 15 20 25 30

31 Investor Roadshow Presentation Source: Company information A //



Developing the upgrade business
to support decarbonization

Key upgrade benefits

@ Reduce engine and TC' component wear

\ls Reduce fuel consumption, lower emissions

CO02

\I Remove load limitation, more power output

\—

Tangible real-world benefits - ferry vessel case study?

Investment cost of $ 800,000 per vessel
Expected annual fuel savings of $ 200,000

1,400 tons CO, reduction per year, equivalent to >22,000 trees
planted every year

H KO &F ED

Return on investment in less than four years

Source: Company information
1. TC = turbocharger

2. Calculations are based on a normalized fuel price environment
3. Cll stands for Carbon Intensity Indicator regulation framework
4. EEXI stands for Energy Efficiency Existing Ships regulation

32 Investor Roadshow Presentation

Regulatory impact

* Regulatory and social pressure towards decarbonization in
shipping industry (ClI3, EEXI4) is continuously increasing

* The need for upgrades in the marine industry is increasing,
Accelleron is well positioned:

— Cooperation with OEMs

- Capability to provide complete solution directly to end user,
including certification

Accelleron works with OEMs to provide
comprehensive upgrade packages
Thermodynamic Entire Retrofit of
components turbocharger non-Accelleron TC

Ay/



Digital is at the core of our offering

Smartly-enabled engine, advisory and turbocharging services

Turbo Insights

%

Tekomar Xpert

Accelleron’s Digital Twin

Operating
data

Accelleron

knowledge and
expertise

Data driven
processes and
tools

Source: Company information
1. TC = turbocharger

O
/J

Individually optimized
maintenance,
performance and
customer experience

Automated advisory
on engine optimization

Software simulation
of engine &
turbocharger system

AN N NN

AN NN

AN N NN

Real-time insights on TC'! performance
Provides engine data for lifecycle of a TC
Data visualization — Loreka? customer portal

Standard on all new low speed TCs

Engine optimization (e.g. 2% fuel savings)
Emission predictions & compliance
Easy upgrade from standard Turbo Insights

100% subscription model

Real time in field & test analysis of TC
Simulation of engine and TC systems
Artificial intelligence & physical modelling

Condition-based & predictive maintenance

33 Investor Roadshow Presentation 2. LOREKA is a customer portal tool covering TC service + Tekomar XPERT enabling enhanced customer experience A//



Vision for Service: Steady growth through continually optimized best-
in-class service offering

+ Service agreements
+ Turbo SmartCare & Turbo MarineCare

+ Further grow market penetration
of own and non-Accelleron

/i

+ Upgrade business turbochargers S —
+ Servicing of non-Accelleron turbochargers
+ Fleet management initiative

2021A Medium-term Long-term

Source: Company information A /
34 Investor Roadshow Presentation Note: Medium-term refers to a 4-5 year horizon. Long-term refers to a 5-year+ horizon /



Compelling investment proposition translating into attractive
financial profile

Market
leading position

Sustainable
revenue growth

Technological
& digital leadership

Enabler of : :
ACce//e ron R otion Attractive margins

Recurring

service Strong cash generation

contribution

Comprehensive
product offering
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Attractive financial profile with resilient margins and strong cash flow

Revenues and growth

$m
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% YoY growth
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2019 2020 2021 . H12021 H12022
® Medium & Low Speed  ® High Speed

e Limited decline in 2020 thanks to resilient and
service-driven business model

« +6% YoY growth in 2021 as a result of continuing
recovery from COVID-19 impact

+ Strong YoY growth in H1 2022 driven by
increased demand and favourable pricing (+11%
on a constant currency basis)

Operational EBIT and margin’

$m
%’r%'?n |25.9%| |2o.5%| |24.8%| |23.9%| |25.3%|
gg‘ed 248%  217%  241% @ 23.4%  21.1%
["o‘f,‘vjiggne‘gd 26.2%  20.1%  251% = 241%  26.9%
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2019 2020 2021 . H12021 H1 2022
® Medium & Low Speed  ® High Speed

* Robust margin recovery in 2021 in both
segments also on the back of swift
implementation of cost measures

» Further expansion in H1 2022 as a result of
operating leverage and higher share of services
in Medium & Low Speed

Free cash flow and conversion?-3
$m
Conversion |101%| |113%| | 94% | | 93% | | 39% |

over net
income

161
126 136
63
H =
.

2019 2020 2021  H12021 H12022

+ Average FCF conversion of around 100% in the
last 3 years

* Impact in H1 2022 of inventory build up due to
unplanned longer lead times within supply chain

Source: Company information, Audited Combined Carve-out Financial Statements, 1. Equivalent to operational EBITA margin, as there has been no acquisition-related

Unaudited Condensed Combined Interim Carve-out Financial Statements
Note: Numbers might not add up due to rounding 2. Non-U.S. GAAP financial metric.
3. Excluding ‘Changes in financing receivables’
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Coherent financial framework to deliver attractive total shareholder
return

» Clear R&D focus on efficiency Organic « Selective and disciplined approach
improvements and decarbonization growth
« Strategic fit, complementarity to current

» Maintain capital expenditures : :
business and value creation

largely in line with depreciation level

Inorganic
opportunities

Financial

Dividend framework

returns

« Committed to attractive dividend policy

of 50-70% of reported net income « Conservative net leverage corridor

* Maintain a solid financial structure
allowing for financial flexibility

» Payout of up to 100% of reported net
income, if net leverage is below 1.0x
operational EBITDA!

Capital
structure

1. Barring unforeseen events. The ability to pay dividends remains subject to the availability of sufficient distributable reserves, as well A /
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