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| was raised in a family business of Real Estate agents with both my mom and
dad being Realtors and carried that over into my adult life when | married my
wife, Lexy Barnett, who is also a licensed agent and the Broker of our company,
Modern Movement Real Estate. Along the way | fell in love with the business
and saw how it could really impact peoples lives in so many different aspects,
including mine.

| love helping buyers reach their goals and their potentials that they never
thought would be possible. Overall, | just love to get people plugged into the
community that is surrounding them and helping them love the place that they
live. My goal in this business is to guide people in these huge decisions, show
them that homeownership is possible and to be a steady mind in this roller
coaster of life.



HOME BUYER'S ROADMAP

FIND AGENT FINANCIALS SEARCH

Find a great agent Determine what you Start searching

that you're can afford, get a for and touring
comfortable working credit check and pre- homes
with approved for a loan

APPRAISAL

Set up for an
appraisal to be
done on the new

home

SCHEDULE MOVE

Call and set up
your moving date

with movers

INSPECTION

Set up an
inspection and
plan to attend

CLOSING

Attend the
closing meeting,
get keys and
celebrate!

OFFER

Make an offer and

negotiate with

seller

DISCLAIMER: Use this roadmap as a quick overview of the buying process. If

you have any questions, please reach out to your realtor!
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REAL ESTATE TERMS

PRE-APPROVAL

A pre-approval is a preliminary
evaluation conducted by the lender to
show that the buyer has the funds to
purchase up to a certain amount. This is
extremely helpful when you find a home
you're ready to put an offer on.

OFFER

An agreement between a buyer and a
seller to purchase a piece of real
estate. This is sometimes referred to as
a sales contract.

CONTINGENCY

When an offer is accepted by the
seller, but there are certain
conditions that must be met before
the sale is final.

CLOSING COST

The fees that are paid at the end of the
purchase by either the buyer, seller or
both. These include taxes, insurance
and lender expenses.

EARNEST MONEY

Also known as "good faith" money, this
is money put up by the buyer into a
trust or escrow account. This action
shows the buyer is serious about
purchasing the home.

TITLE SEARCH

A title search proves that the property
is, in fact, owned by the seller. You can
also purchase title insurance to make
that no issues that arise later.

APPRAISAL

The appraisal is the value given to a
property based on comparable
properties that have recently sold. This
is typically required by the lender in
order to decide if the requested loan
amount is in alignment with the value
of the property.

HOME INSPECTION

An inspection is a professional
examination of the property's
condition. Your agent can recommend
a qualified home inspector for you.

DISCLOSURES

All seller's are required to fill out a
property disclosure stating what they
know about the property - good or bad.

CLOSING

This is the final step of your real estate
transaction. At closing the funds from
the buyer are provided to the seller and
the buyer receives the keys. This process
typically takes an hour.
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FINDING A
GREAT AGENT

CONNECT YOU WITH THE PERFECT HOME

Agents often have access to information about homes going on the market before
the public. They can also arrange open houses and tours of homes that match
your criteria.

NEIGHBORHOOD KNOWLEDGE

Agents will be able to offer insightful details about the neighborhoods you are
considering.

ATTENTION TO DETAIL

The process of buying a home requires a good deal of paperwork. Your real estate
agent will help you fill out all documents and get them submitted properly.

PROFESSIONAL NEGOTIATOR

Agents deal with any difficult conversations that need to happen. They will also help you

submit. a strong offer and negotiate with the seller on your behalf.

EXPERT GUIDE

Realtors are there to help you with any questions you have along the way. They offer

an objective opinion when you're analyzing the features you're looking for.

A real estate agent is a huge asset to you as you go through
the home-buying process. This is one of the biggest
decisions of your life and you need a skilled professional
guiding you through the process.

Your agent will be working with your best interests in mind
and can help guide you through all the stages of home
buying.




FINANCIAL

HOU MUCH HOME CAN YOU AFFORD?

i
Lenders recommend that you h
spend no more than 3-5 times your '
annual income on a new home.

You <can find many mortgage
calculators online, which provide a
great starting point. When
calculating, don't forget to include
extra expenses like attorney fees,
home inspection and appraisal
costs and money for any home
improvements.

e KINFOLK

e KINFOLK v

DO YOU NEED A DOWNPAYMENT?

While it's ideal if you can put a 20%
down-payment on your new home, it
certainly isn't necessary.

There are many ways to put down much
less and with certain types of loans you
may need as little as 3.5%.




FINANCIAL

CREDIT CHECK

It is important to have a credit
check done as this will be a factor in
determining your mortgage approval
and interest rates.

While sometimes a score in the 500's
can get you a loan, ideally you want
to aim for 620 or above. The higher
the score the lower the interest rate.

PRE-QUALIFIED & PRE-APPROVED

Many times these terms can be used interchangebly in different areas.
You will want to ask your real estate agent which is more credible in your
market and then apply.

Either way, being pre-qualified or pre-approved shows the seller that
you're serious and that you most likely have the funds to purchase the
home should you choose to place an offer. Pre-approval can also help you
budget as you will know exactly what you can afford.

This pre-approval does not guarantee a loan will be offered so you still

want to be careful with your spending during this time. Don't make any
large purchases, change jobs or apply for new credit cards during this

time.
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TOUR HOMLS

HOME SEARCHING TIPS

We will start touring
homes and weigh all the
positive and negative
aspects of each one.

When you find the house,
your next step will be to
make an offer and go
through any negotiations.

Make a list of all the
things you need and
want in a new home.
Think about how many
bedrooms and
bathrooms you need.

Do you want a big
kitchen or is a fenced-
in yard more important
to you?

e Take photos with your phone while visiting each house.
Organize the photos at home with the address of the property
SO you can remember details later.

e Focus on the things you can't change like the neighborhood, lot
or size of bedrooms.

e Test things as you walk through the home. Open and close
windows, turn faucets on and flush toilets to make sure
everything is in working order.



MAKE AN
OFFER

Once you've found the
home you want, the next
step is to make an offer.
We will look at
comparable properties in
the area and decide on a
strong first offer.

Many owners price a
little high expecting to
negotiate so we will take
that into consideration
as well.

NEGOTIATE AN
OFFER

Many times after the initial offer is presented the owner will
come back with a counter-offer.

As a buyer, don't be afraid to bargain for what you want.
Whether that be safety items, damaged items, preventative
,measures. in certain markets, buyers hold the power to ask
for certain items to ensure they are walking into a good
home.




INSPECTION

It's always a good idea to add a
contingency clause into your
offer stating that you have a
certain amount of time to have
the property inspected.

This gives you the right to back
out of the agreement if you and
the seller can't agree on repairs.

Plan to attend the inspection and be
prepared to ask any questions you have.

You will receive a report of findings, but
it's sometimes easier to see the issue and
hear the information directly from the
inspector.

After the inspection is complete, decide if
there are any pressing issues you want to
negotiate with the seller.

Be careful to not be too picky, but also
not let major concerns go unaddressed.
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APPRAISAL

Your lender will require an
appraisal of the home before
finalizing the loan.

The home appraiser will take
into account the
neighborhood, housing
market, age and condition of
the home, etc.

A property title search will
ensure that the sellers are
truly the owners of the
property and any leins or
judgments are disclosed.

& LOAN APPROVAL

The loan is only fully complete after the lender approves
the loan. You will receive a final approval letter after they

review your income, credit report and employment status
once more.

Home owners insurance is also required before the mortage
company will finalize the loan.
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SCHEDULLE
YOUR MOVE

You will want to get movers
scheduled as soon as possible.
Make sure to avoid scheduling
the move and closing on the
same day if possible. If you will
be doing renovations, start
getting quotes from
contractors.

Make sure you set up the
transfer of utilities for closing
day.




CLOSING

Closing is the final step for you to become the legal owner
of your home. You will take a final walk-through just
before closing to assure that negotiated work has been
completed and everything is in working order.

The closing process itself requires a lot of paperwork and
patience. Be prepared with your government issued photo
ID, cashier's check and any other documents required by

the title company or loan officer.

Don't forget to re-key all the locks and change the garage
door opener code when the property is officially yours.

Congratulations on your new home!




CUSTOMER TESTIMONIALS

Charly Barnett was a CRITICAL asset
throughout my home buying process. As a

O—'Q 72&&/;?/—5_&_1 first time home buyer | had lots of

guestions and Charly was responsive to all
of them. | HIGHLY recommend Charly!!

Rey Chavez

“Lexy and Charly were by far the most
understanding agents that | have ever dealt A 1
with. They took our situation and turned it

around and got us sold and in our new 0_u|] ﬂm/j’faﬁ
forever home. They are the greatest. Hands

down | would not use anybody else for my Z ~
real estate needs. O <

Kari Giacalone

e | can't begin to express how grateful we were to meet
D Charly at an open house “just to look”. Little did we know
O EJ‘P that would turn into us having the best agent we could ask
\-\K\ 1 for! If you're looking for a realtor who truly listens to your
asks and makes the buying process feel seamless, | highly
recommend Barnett Dream Homes. Charly went above and
beyond to ensure we were truly happy and helped us land
new construction when she noticed we wanted something a
little more personalized. As first time home buyers, we felt
lost but she helped us every step of the way! We started
off with a real estate agent and at the end we left with

someone we truly consider a friend! - .
Juilianna View
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CURB APPEAL INTERIOR

ONONONBONO ONONONBONO

DISLIKE NEUTRAL LOVE DISLIKE NEUTRAL LOVE

EXTERIOR PRICLE

ONONONBONO ONONONBONO

DISLIKE NEUTRAL LOVE DISLIKE NEUTRAL LOVE

LOCATION NEIGHBORHOOD

ONONONONO ONONONBONO

DISLIKE NEUTRAL LOVE DISLIKE NEUTRAL LOVE
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