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_________________________________________________________________________ 
 
 
This Form ADV Part 2A (the “Brochure”) provides information about the qualifications and business practices of 
Sherwood Financial Management (“SFM” or Advisor). If you have any questions about the contents of this 
Brochure, please contact us at (716) 302-4265 or by email at tracy@sherwoodfinancialmanagement.com. You 
may also visit our website at www.sherwoodfinancialmanagement.com.  
 
The information in this brochure has not been approved or verified by the United States Securities and Exchange 
Commission (“SEC”) or by any state securities authority. 
 
Additional information about Sherwood Financial Management is also available on the SEC’s website at 
www.adviserinfo.sec.gov.  
 

 



 

 

 

Item 2 – Material Changes  

  

  

Annual Update  
The last annual amendment update of this Brochure was filed on March 26, 2025. 

  

  

Material Changes since the Last Update  
Since the last filing of this brochure on March 26, 2025, there have been no material 
changes to this ADV. 
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Item 4: Advisory Business 

 
 
Sherwood Financial Management (“SFM” or the “Advisor”) is a financial planning and investment 
management firm wholly owned by Tracy L. Sherwood. 
 
The Advisor serves as a fiduciary to Clients, as defined under applicable laws and regulaƟons. As 
a fiduciary, the Advisor upholds a duty of loyalty, fairness and good faith towards each Client and 
seeks to miƟgate potenƟal conflicts of interest.  
 
SFM managed $23,904,903 in non-discreƟonary regulatory assets under management as of 
December 31, 2025. 
 
Types of Advisory Services 
 
Sherwood Financial Management offers Financial Planning and Investment Management 
Services, which are described in more detail below. Before receiving any advisory services, clients 
will need to sign a wriƩen advisory agreement that details the terms of service.  
 
Financial Planning Services 
 
Financial planning involves an evaluaƟon of a client’s current and future financial state by using 
currently known variables to predict future cash flows, asset values, and withdrawal plans. The 
key defining aspect of financial planning is that through the financial planning process, all 
quesƟons, informaƟon, and analysis will be considered as they affect and are affected by the 
enƟre financial and life situaƟon of the client. Clients engaging our Financial Planning Services will 
receive an electronic report, providing the client with a detailed financial plan designed to achieve 
their stated financial goals and objecƟves.  
 
In general, the financial plan will address any or all of the following areas of concern. We will work 
with the client to select specific areas to cover. These areas may include, but are not limited to, 
the following:  

 
•  Financial Goals: We will help clients idenƟfy and prioriƟze their financial goals, and work with 

them to develop a plan to beƩer focus their efforts and resources over the relaƟve Ɵme 
period.  

 
 Cash Flow and Debt Management: We will conduct a review of the client’s income and 

expenses to determine their current surplus or deficit, along with advice on maximizing their 
income, saving and/or paying down debt.  
 

  College Savings: This includes projecƟng the amount that will be needed to achieve college or 
other post-secondary educaƟon funding goals, along with advice on ways for the client to save 



 

the desired amount. RecommendaƟons as to savings strategies are included, and, if needed, 
we will review the client’s financial picture as it relates to eligibility for financial aid. 

 
  Employee Benefits OpƟmizaƟon: We will review their benefits package and offer 

recommendaƟons for maximizing their employee benefits.  
 
 Insurance: This includes a review of exisƟng policies to ensure proper coverage for life, health, 

disability, long-term care, liability, home, and automobile.  
 

  Investment Analysis: This analysis involves assessing the client’s current investment asset 
allocaƟon relaƟve to profiling their risk tolerance, discussion of their financial goals and Ɵme 
horizon to invest. The strategies and types of investments we may recommend are further 
discussed in Item 8: Methods of Analysis, Investment Strategies, and Risk of Loss below.  

 
  ReƟrement Planning: Our reƟrement planning services typically include projecƟons of the 

client’s likelihood of achieving their financial goals and maintaining their financial 
independence over their lifeƟme. We may provide mulƟple scenarios to highlight strategies 
to consider and their relaƟve impact, such as working longer, saving more, modifying the level 
of risk they are accepƟng with investments, and social security maximizaƟon strategies. We 
may also stress test their plan to highlight the impact If the client is near reƟrement or already 
reƟred, advice may be given on appropriate distribuƟon strategies to minimize the likelihood 
of running out of money or having to adversely alter spending during reƟrement years. 

  
  Risk Management: A risk management review includes an analysis of the client’s exposure to 

major risks that could have a significant adverse impact on their financial picture, such as 
premature death, disability, property and casualty losses, or the need for long-term care 
planning. Advice may be provided on ways to minimize such risks and about weighing the 
costs of purchasing insurance versus the benefits of doing so and, likewise, the potenƟal cost 
of not purchasing insurance (that is, “self-insuring”).  

 
  Tax Planning Strategies: Advice may include ways to minimize current and future income taxes 

as a part of the client’s overall financial planning picture. For example, we may make 
recommendaƟons on which type of account(s) or specific investments should be owned 
based in part on their “tax efficiency,” with the consideraƟon that there is always a possibility 
of future changes to federal, state, or local tax laws and rates that may impact the client’s 
situaƟon. We recommend that clients consult with a qualified tax professional before 
iniƟaƟng any tax planning strategy, and we may provide clients with contact informaƟon for 
accountants or aƩorneys who specialize in this area when hiring someone for such purposes.  

  



 

 
 
  Estate Planning: This usually includes an analysis of the client’s exposure to estate taxes and 

their current estate plan, which may include whether the client has a will, powers of aƩorney, 
trusts; and other related documents. Our advice also typically includes ways for the client to 
minimize or avoid future estate taxes by implemenƟng appropriate estate planning strategies, 
such as the use of applicable trusts. We always recommend that clients consult with a 
qualified aƩorney when iniƟaƟng, updaƟng, or compleƟng estate planning acƟviƟes. We may 
provide clients with contact informaƟon for aƩorneys who specialize in estate planning when 
hiring an aƩorney for such purposes.  

 
We base our financial plans on the informaƟon provided to us. Inaccurate or incomplete 
informaƟon could result in an inaccurate or incomplete financial plan. To create a financial plan, 
we must make certain assumpƟons with respect to interest and inflaƟon rates, past trends, and 
future projecƟons of the performance of the market and economy. Changes to a client’s personal 
financial circumstances, goals, or objecƟves could cause the financial plan to become inaccurate 
and out of date.  
 
Financial Planning Services are provided on a non-discreƟonary basis. This means clients have the 
opƟon to implement any of the recommendaƟons made in the financial plan. Clients are not 
obligated to implement any financial planning recommendaƟons made by us. We do not have 
any control over the Ɵming or accuracy of any transacƟons executed by the client.  
 
Depending on the client’s needs, we offer three different arrangements for our Financial Planning 
Services: Ongoing Financial Planning, Project Based Financial Planning, and Hourly Financial 
Planning.  
 
  Ongoing Financial Planning: Our Ongoing Financial Planning Services involve working one-

on-one with a planner on an ongoing basis. By paying a fixed quarterly fee, clients work with 
a planner to develop and implement their plan. The planner will provide ongoing support for 
implementaƟon and monitoring of the plan, recommending any required changes, and 
ensuring the plan is up to date as the client’s financial situaƟon evolves. The client will be 
taken through a data-gathering process establishing their goals and values around money. 
Once the client’s informaƟon is reviewed, their plan will be built and analyzed, and then the 
findings, analysis, and potenƟal changes to their current situaƟon will be reviewed with them. 
Clients subscribing to this service will receive a wriƩen or an electronic report, providing the 
client with a detailed financial plan designed to achieve their stated financial goals and 
objecƟves. If a follow-up meeƟng is required, we will meet at the client’s convenience. The 
plan and the client’s financial situaƟon and goals will be monitored throughout the year and 
follow-up phone calls and emails will be made to confirm that any agreed upon acƟon steps 
have been carried out. On an annual basis, there will be a full review of the plan to ensure its 
accuracy and ongoing appropriateness. Any needed updates will be implemented at that 
Ɵme. We rely on clients to noƟfy us of any changes to their investment objecƟves or financial 
situaƟon, so the plan can be updated.  



 

 
  Project Based Financial Planning Services: We provide Project Based Financial Planning 

Services on specific financial topics or quesƟons, such as reƟrement planning, risk 
management, college savings, cash flow, debt management, work benefits, and estate and 
incapacity planning. This service is engaged on a project basis for a one-Ɵme financial plan. 
Clients will receive a wriƩen or an electronic report, providing them with a detailed financial 
plan designed to achieve their stated financial goals and objecƟves. We will provide an 
analysis and recommendaƟons regarding specific topics, depending on the client’s needs. For 
Project Based Financial Plans, we do not provide ongoing review of or updates to the financial 
plan.  

 
  Hourly Financial Planning Services: This service involves working with a planner on an hourly 

basis to build a financial plan or answer quesƟons based on specific topics. We provide a 
limited-scope financial plan or analysis based on the client’s needs. We do not provide 
support with implementaƟon of the plan, and we do not provide ongoing support with 
implementaƟon, review, or monitoring of the plan. 

  
 
SFM does not serve as an aƩorney, accountant or insurance agent, and no porƟon of our services 
should be construed as legal, accounƟng or insurance services. SFM does not prepare estate 
planning documents or tax returns, nor does it sell insurance products. To the extent requested 
by a client, we may recommend the services of other professionals for certain non-investment 
implementaƟon purposes. The client is under no obligaƟon to engage the services of any such 
recommended professional. The client retains absolute discreƟon over all such implementaƟon 
decisions and is free to accept or reject any recommendaƟon from the Registrant and/or its 
representaƟves. Please Note: If the client engages any recommended unaffiliated professional, 
and a dispute arises thereaŌer relaƟng to such engagement, the client agrees to seek recourse 
exclusively from and against the engaged professional.  
 
  
Investment Management Services 
We are in the business of managing individually tailored investment porƞolios. Our firm provides 
conƟnuous advice and ongoing management oversight to clients regarding the investment of 
their funds based on the individual needs of each client. Through personal discussions in which 
goals and objecƟves based on a client’s parƟcular circumstances are established, we develop a 
client’s personal investment policy or an investment plan with an asset allocaƟon target and 
idenƟfy a porƞolio based on the client’s individual needs and investment objecƟves. We will also 
review and discuss a client’s prior investment history. 
 
The client’s investment porƞolio includes brokerage accounts held by a qualified custodian for 
which the client has appointed us as the investment adviser of record. We assign an investment 
porƞolio designed to meet the client’s specific needs and financial circumstances.  
 



 

We assign an investment strategy based on the informaƟon clients provide to us. Inaccurate or 
incomplete informaƟon could result in an inappropriate investment porƞolio. Past performance 
is no indicaƟon of future performance, and we cannot offer any guarantees or promises that 
clients’ goals and objecƟves will be met. Changes to a client’s personal financial circumstances, 
goals, or objecƟves could cause an investment strategy to become inaccurate and out of date. We 
rely on clients to noƟfy us promptly of any changes to their investment objecƟves or financial 
situaƟon so their investment porƞolio can be updated, if necessary. 
 
ReƟrement Plan Rollovers - A client or prospecƟve client leaving an employer typically has four 
opƟons regarding an exisƟng reƟrement plan (and may engage in a combinaƟon of these opƟons): 
(i) leave the money in the former employer’s plan, if permiƩed, (ii) roll over the assets to the new 
employer’s plan, if one is available and rollovers are permiƩed, (iii) roll over to an Individual 
ReƟrement Account (“IRA”), or (iv) cash out the account value (which could, depending upon the 
client’s age, result in adverse tax consequences). If SFM recommends that a client roll over their 
reƟrement plan assets into an account to be managed by SFM, such a recommendaƟon creates a 
conflict of interest if SFM will earn an advisory fee on the rolled over assets. As such, any 
investment recommendaƟon that SFM makes is based on SFM’s belief that the recommendaƟon 
is in the Client’s best interest.  
 
 
SelecƟon of Other Advisers 
 
Third Party Asset Managers - Sub-Advisor referred to as “Outside Managers” 
 
A third-party asset manager acts either as a sub-advisor or direct advisor over the account and 
makes all investment decisions in accordance with model porƞolio allocaƟons. A model is a 
collecƟon of individual securiƟes specifically chosen with the goal of achieving a parƟcular 
investment objecƟve. The decision about which model to offer is made by the Advisor based on 
each end-client’s risk profile and investment objecƟves. The manager trades the model.  
 
Sherwood Financial Management may delegate the management of all or part of the Porƞolio to 
one or more independent investment managers or independent investment management 
programs (“Outside Managers”). Client may approve or disapprove the use of outside managers 
for their account. 
 
Outside Managers will have limited power-of-aƩorney and discreƟonary trading authority over 
those assets the Advisor directs to them for management. This discreƟonary authority is provided 
to Outside Managers pursuant to a sub-advisory agreement with the client’s advisor. Client 
provides discreƟonary trading and fee collecƟon authorizaƟon through paperwork required by 
their custodian.  
 
The Outside Managers will be authorized to buy, sell and trade in accordance with Client’s 
investment needs and to give instrucƟons, related to their authority, to the broker-dealer and the 
custodian of Client’s Porƞolio.  



 

 
Outside Managers selected to manage designated assets for Client will have discreƟon to 
determine the securiƟes to buy and sell for the account, subject to any reasonable restricƟons 
imposed by client. Client will be provided with a copy of the sub-advisor’s annual ADV Disclosure 
Brochure, which Client should carefully review for important details about the manager; their 
fees and services. 
 
If we recommend using an Outside Manager, SFM will: 
• Assist in the idenƟficaƟon and ongoing review of your investment objecƟves 
• Recommend and assist in the selecƟon of appropriate money managers 
• Recommend specific investment strategies offered by the money managers 
• Assist in the review of performance and progress toward your investment objecƟves 
• Recommend any appropriate changes to your investment strategy 
• Recommend the hiring and firing of money managers, as needed.  
 
Client ObligaƟons 
In performing its services, SFM shall not be required to verify any informaƟon received from the 
Client or from the Client’s other professionals; and is expressly authorized to rely thereon. 
Moreover, each Client is advised that it remains the Client’s responsibility to promptly noƟfy SFM 
if there is ever any change in the Client’s financial situaƟon or investment objecƟves for the 
purpose of reviewing/evaluaƟng/revising SFM’s previous recommendaƟons and/or services.  
 
Client Tailored Services and Client Imposed RestricƟons 
 
SFM offers the same suite of services to all clients. SFM will focus on client’s specific needs and 
may tailor financial planning services and use model allocaƟons together with a specific set of 
recommendaƟons for each client based on their personal restricƟons, needs, and targets. The 
Client may, at any Ɵme, impose reasonable restricƟons, in wriƟng, on SFM’s services.  
 
Wrap Fee Programs 
A wrap fee program is an investment program where the investor pays one stated fee that 
includes management fees, transacƟon costs, and certain other administraƟve fees. SFM does 
not parƟcipate in wrap fee programs. 
  
Item 5: Fees and CompensaƟon 
 
Below is a brief descripƟon of our fees, however, you should review your executed Advisory 
Contract for more detailed informaƟon regarding the exact fees you will be paying.  
 
Please note, unless a client has received this brochure at least 48 hours prior to signing an 
Advisory Contract, the Advisory Contract may be terminated by the Client within five (5) business 
days of signing the Advisory Contract without penalty. 

 
  



 

Financial Planning Fees 
 
Project-Based Financial Planning / Comprehensive Financial Plan 
  
SFM charges either a fixed or hourly fee for Project-Based Financial Planning / Comprehensive 
Financial Plan. Fixed fee rates range between $3,000 to $10,000. Our hourly rate is $300. 
  
The fee range is dependent upon variables including the specific needs of the Client, complexity, 
esƟmated Ɵme, research, and resources required to provide services to you, among other factors 
we deem relevant. Fees are negoƟable at Advisor’s discreƟon and the final agreed upon fee will 
be outlined in your Advisory Contract.  
  
The one-Ɵme engagement commences once new client onboarding materials are executed, 
requested documentaƟon is provided, and the retainer fee is paid. While the Ɵme it takes to 
complete the planning engagement will depend on several factors; including but not limited to, 
advisor/client schedule, client’s ability to provide documentaƟon as well as complexity of their 
financial situaƟon, it will typically be no later than 6-8 weeks from commencement.  
SFM requires up to half of Project-Based Planning / Comprehensive Planning fees to be collected 
in advance with the remainder due upon delivery of the project. SFM will not bill an amount 
above $500 more than 6 months or more in advance of rendering the services. 
 
In the event of early terminaƟon, any prepaid but unearned fees will be refunded to the Client 
and any completed deliverables of the project will be provided to the Client and no further fees 
will be charged Fees for this service may be paid by electronic funds transfer.  
  
Ongoing Financial Planning 
SFM charges a quarterly fixed fee for Ongoing Financial Planning. These arrangements are 
typically for a defined period and meant to assist in plan implementaƟon and provide on-going 
advisory oversight as client nears their stated goal, such as 1-3 years from full reƟrement. Fees 
are paid quarterly in advance, ranging from $750 to $2,500 per quarter. The fee range is 
dependent upon variables including the specific needs of the Client, complexity, investable assets, 
esƟmated Ɵme, research, and resources required to provide services to you, among other factors 
we deem relevant. Fees may be negoƟable at the Advisor’s discreƟon and the final agreed upon 
fee will be outlined in the Advisory Contract. Client is subject to an iniƟal fee which is the fee for 
the construcƟon of a comprehensive financial plan as highlighted above. 
 
Investment Management Fees 
 
Fee Schedule: 
 
 Total Assets Under Management Annual Fees 
 $0 - $500,000 1.00% 
 $500,001 - $1,000,000 0.75% 
 $1,000,001 - and up 0.60% 



 

 
The advisory fee is calculated using the value of the assets in the Account on the last business day 
of the prior billing period. 
 
SFM generally requires a minimum relaƟonship size of $300,000. The Advisor, in their sole 
discreƟon, may choose to waive the minimum. Clients who may not meet the investment 
minimum may engage SFM for financial planning services under a separate agreement. 
 
SFM’s annual investment advisory fee shall include investment advisory services, and, to those 
who avail themselves, financial planning services. There is no addiƟonal charge for these services.  
 
Investment Management Fees are negoƟable at the adviser’s discreƟon. The final fee schedule 
will be memorialized in the client’s advisory agreement. Clients may terminate the agreement 
without penalty for a full refund of SFM's fees within five business days of signing the Investment 
Advisory Contract. ThereaŌer, clients may terminate the Investment Advisory Contract 
immediately upon wriƩen noƟce. Refunds are made by check and mailed to clients.  
 
SelecƟon of Other Advisers Fees 
 
SFM may direct clients to third-party investment advisers. SFM will not be compensated for 
direcƟng clients to uƟlize a third-party investment adviser.  
 
Third-party asset manager fees are currently fixed, paid quarterly in advance and paid by 
Sherwood Financial Management (net from the quarterly fees charged by SFM).  
 
The client would be noƟfied prior to any future changes in this arrangement.    
  
Other Types of Fees and Expenses  
 
Our fees are exclusive of brokerage commissions, transacƟon fees, and other related costs and 
expenses which may be incurred by the Client. Clients may incur certain charges imposed by 
custodians, brokers, and other third parƟes such as custodial fees, deferred sales charges, odd-
lot differenƟals, transfer taxes, wire transfer, and electronic fund fees, and other fees and taxes 
on brokerage accounts and securiƟes transacƟons. Mutual fund and exchange-traded funds also 
charge internal management fees, which are disclosed in a fund's prospectus. Such charges, fees, 
and commissions are exclusive of and in addiƟon to our fee, and we shall not receive any porƟon 
of these commissions, fees, and costs.  
 
Item 12 further describes the factors that we consider in selecƟng or recommending broker-
dealers for Client’s transacƟons and determining the reasonableness of their compensaƟon (e.g., 
commissions).  
 
We do not accept compensaƟon for the sale of securiƟes or other investment products including 
asset-based sales charges or service fees from the sale of mutual funds.  



 

 
Prepayment of Fees 
 
SFM collects fees in advance. Refunds for fees paid in advance but not yet earned will be refunded 
on a prorated basis and returned within fourteen days to the client via check or return deposit 
back into the client’s account. 
 
For investment management fees, fees are paid quarterly in advance. Clients may terminate the 
investment management immediately upon wriƩen noƟce.  The fee refunded will be equal to the 
balance of the fees collected in advance minus the daily rate* Ɵmes the number of days elapsed 
in the billing period up to and including the day of terminaƟon. (*The daily rate is calculated by 
dividing the annual asset-based fee rate by 365.) 
 
For hourly fees that are collected in advance, the fee refunded will be the balance of the fees 
collected in advance minus the hourly rate Ɵmes the number of hours of work that has been 
completed up to and including the day of terminaƟon. 
 
For fixed fees for ongoing financial planning, fees are paid quarterly in advance. SFM requests a 
30-day wriƩen noƟce to terminate the ongoing financial planning relaƟonship. If the service is 
terminated mid quarter, SFM will refund any unearned pre-paid fees.  
 
Outside CompensaƟon for the Sale of SecuriƟes to Clients 
 
Neither SFM nor its supervised persons accept any compensaƟon for the sale of investment 
products, including asset-based sales charges or service fees from the sale of mutual funds. 
 
Item 6: Performance-Based Fees and Side-By-Side Management 
 
SFM does not accept performance-based fees or other fees based on a share of capital gains or 
on capital appreciaƟon of the assets of a client. 
 
Item 7: Types of Clients 
 
SFM generally provides advisory services to the following types of clients: 
 
 ❖ Individuals 
 ❖ High-Net-Worth Individuals 
 
There is an account minimum of $300,000, which may be waived by SFM in its discreƟon. 
 

  



 

 
Item 8: Methods of Analysis, Investment Strategies, & Risk of Loss 
 
Methods of Analysis and Investment Strategies 
 
Methods of Analysis 
 
SFM’s methods of investment analysis include fundamental, cyclical, passive invesƟng and applies 
to the underlying principles of modern porƞolio theory.  
 
 
Fundamental analysis involves the analysis of financial statements, the general financial health of 
companies, and/or the analysis of management or compeƟƟve advantages. 
 
Cyclical analysis is a type of technical analysis that involves evaluaƟng recurring price paƩerns 
and trends based upon business cycles. Economic/business cycles may not be predictable and 
may have many fluctuaƟons between long-term expansions and contracƟons. The lengths of 
economic cycles may be difficult to predict with accuracy and therefore the risk of cyclical analysis 
is the difficulty in predicƟng economic trends and consequently the changing value of securiƟes 
that would be affected by these changing trends. 
 
Passive Investment Management We primarily pracƟce passive investment management. Passive 
invesƟng involves building porƞolios that are comprised of various disƟnct asset classes. The asset 
classes are weighted in a manner to achieve the desired relaƟonship between correlaƟon, risk, 
and return. Funds that passively capture the returns of the desired asset classes are placed in the 
porƞolio. The funds that are used to build passive porƞolios are typically index mutual funds or 
exchange-traded funds, subject to low porƞolio expenses (i.e. the funds inside the porƞolio have 
low internal costs), minimal trading costs (due to infrequent trading acƟvity), and are relaƟvely 
tax efficient (because the funds inside the porƞolio are tax efficient and turnover inside the 
porƞolio is minimal). In contrast, acƟve management involves a single manager or managers who 
employ some method, strategy or technique to construct a porƞolio that is intended to generate 
returns that are greater than the broader market or a designated benchmark. 
 
Modern porƞolio theory is an investment approach that aƩempts to maximize porƞolio expected 
return for a given amount of porƞolio risk or equivalently minimize risk for a given level of 
expected return, by carefully choosing the proporƟons of various assets.  
 
The underlying principles of MPT are:  

• Investors are risk averse. The only acceptable risk is that which is adequately compensated 
by an expected return. Risk and investment return are related and an increase in risk 
requires an increased expected return.  

• Markets are efficient. The same market informaƟon is available to all investors at the same 
Ɵme. The market prices of every security are fairly based upon this equal availability of 
informaƟon.  



 

• The design of the porƞolio as a whole is more important than the selecƟon of any 
parƟcular security. The appropriate allocaƟon of capital among asset classes will have far 
more influence on long-term porƞolio performance than the selecƟon of individual 
securiƟes.  

• InvesƟng for the long-term (preferably longer than ten years) becomes criƟcal to 
investment success because it allows the long-term characterisƟcs of the asset classes to 
surface.  

• Increasing diversificaƟon of the porƞolio with lower correlated asset class posiƟons can 
decrease porƞolio risk. CorrelaƟon is the staƟsƟcal term for the extent to which two asset 
classes move in tandem or opposiƟon to one another. 

 
Investment Strategies 
 
SFM primarily invests in Outside Managers model porƞolios that consist of broadly diversified 
index ETFs and acƟvely managed mutual funds and/or addiƟonal ETFs. Each porƞolio is diversified 
among a variety of asset classes. The asset classes represented in each porƞolio will vary 
depending upon the goals and objecƟves of the porƞolio and the market condiƟons prevailing at 
the Ɵme, but may include funds that represent US stocks, internaƟonal stocks, US fixed income, 
internaƟonal fixed income, real estate, commodiƟes, managed futures and gold. The asset classes 
represented in the porƞolios will be determined by the holdings of the mutual funds and ETFs 
comprising the porƞolio. AcƟvely managed funds will be selected based on Outside Manager’s 
assessment of the skill of their managers and their ability to contribute posiƟvely to the 
performance of the porƞolios. As part of this process, these decisions will draw upon the input 
of the Outside Manager’s Investment CommiƩee. 
 
Clients may impose certain reasonable restricƟons on securiƟes such as transferring in securiƟes 
to be held long-term and not sold. Those securiƟes may serve as a security proxy for security held 
in a model porƞolio.  

 
InvesƟng in securiƟes involves a risk of loss that you, as a client, should be prepared to bear. There 
is also a risk that the porƞolios will not achieve their specific investment objecƟves. There is an 
addiƟonal risk that the acƟve managers will not provide posiƟve contribuƟons to the porƞolio 
anƟcipated by the outside managers’ investment commiƩee. There is a risk that index-oriented 
funds included in porƞolios will not precisely track the performance of the indexes they are 
intended to replicate. 
 

  



 

Material Risks Involved 
 
Methods of Analysis 
 
Fundamental analysis concentrates on factors that determine a company’s value and expected 
future earnings. This strategy would normally encourage equity purchases in stocks that are 
undervalued or priced below their perceived value. The risk assumed is that the market will fail 
to reach expectaƟons of perceived value. 
 
 
Modern Porƞolio Theory assumes that investors are risk averse, meaning that given two 
porƞolios that offer the same expected return, investors will prefer the less risky one. Thus, an 
investor will take on increased risk only if compensated by higher expected returns. Conversely, 
an investor who wants higher expected returns must accept more risk. The exact trade-off will be 
the same for all investors, but different investors will evaluate the trade-off differently based on 
individual risk aversion characterisƟcs. The implicaƟon is that a raƟonal investor will not invest in 
a porƞolio if a second porƞolio exists with a more favorable risk-expected return profile – i.e., if 
for that level of risk an alternaƟve porƞolio exists which has beƩer expected returns. 
 
Investment Strategies 
Long-term trading is designed to capture market rates of both return and risk. Due to its nature, 
the long-term investment strategy can expose clients to various types of risk that will typically 
surface at various intervals during the Ɵme the client owns the investments. These risks include 
but are not limited to inflaƟon (purchasing power) risk, interest rate risk, economic risk, market 
risk, and poliƟcal/regulatory risk. 
 
Short-term trading risks include liquidity, economic stability, and inflaƟon, in addiƟon to the long-
term trading risks listed above. Frequent trading can affect investment performance, parƟcularly 
through increased brokerage and other transacƟon costs and taxes. 
 
InvesƟng in securiƟes involves a risk of loss that you, as a client, should be prepared to bear. 
 
Risks of Specific SecuriƟes UƟlized 
 
Clients should be aware that there is a material risk of loss using any investment strategy. The 
investment types listed below are not guaranteed or insured by the FDIC or any other government 
agency. 
 
Exchange Traded Funds (ETFs): An ETF is an investment fund traded on stock exchanges, similar 
to stocks. InvesƟng in ETFs carries the risk of capital loss (someƟmes up to a 100% loss in the case 
of a stock holding bankruptcy). Prices may vary significantly from the Net Asset Value due to 
market condiƟons. Certain Exchange Traded Funds may not track underlying benchmarks as 
expected. 
 



 

Mutual Funds: InvesƟng in mutual funds carries the risk of capital loss and thus you may lose 
money invesƟng in mutual funds. All mutual funds have costs that lower investment returns. The 
funds can be of bond “fixed income” nature (lower risk) or stock “equity” nature. 
 
Equity: Generally, it refers to buying shares of common stock in return for receiving a future 
payment of dividends and/or capital gains if the value of the stock increases. The value of equity 
securiƟes may fluctuate in response to specific situaƟons for each company, industry condiƟons 
and the general economic environments. Common stock may go up and down in price quite 
dramaƟcally, and in the event of an issuer bankruptcy or restructuring could lose all value. A 
slower-growth or recessionary economic environment could have an adverse effect on the price 
of all stocks. 
 
Fixed income: Investments generally pay a return on a fixed schedule, though the amount of the 
payments can vary. This type of investment can include corporate and government debt 
securiƟes, leveraged loans, high yield, and investment grade debt and structured products, such 
as mortgage and other asset-backed securiƟes, although individual bonds may be the best known 
type of fixed income security. In general, the fixed income market is volaƟle and fixed income 
securiƟes carry interest rate risk. (As interest rates rise, bond prices usually fall, and vice versa. 
This effect is usually more pronounced for longer-term securiƟes.)  Fixed income securiƟes also 
carry inflaƟon risk, liquidity risk, call risk, and credit and default risks for both issuers and 
counterparƟes.  The risk of default on treasury inflaƟon protected/inflaƟon linked bonds is 
dependent upon the U.S. Treasury defaulƟng (extremely unlikely); however, they carry a potenƟal 
risk of losing share price value, albeit rather minimal. Risks of invesƟng in foreign fixed income 
securiƟes also include the general risk of non-U.S. invesƟng described below. 
 
Corporate Bonds: Debt securiƟes to borrow money. Generally, issuers pay investors periodic 
interest and repay the amount borrowed either periodically during the life of the security and/or 
at maturity. AlternaƟvely, investors can purchase other debt securiƟes, such as zero coupon 
bonds, which do not pay current interest, but rather are priced at a discount from their face values 
and their values accrete over Ɵme to face value at maturity. The market prices of debt securiƟes 
fluctuate depending on such factors as interest rates, credit quality, and maturity. In general, 
market prices of debt securiƟes decline when interest rates rise and increase when interest rates 
fall. The longer the Ɵme to a bond’s maturity, the greater its interest rate risk.  
 
Municipal Bonds: Debt obligaƟons generally issued to obtain funds for various public purposes, 
including the construcƟon of public faciliƟes. Municipal bonds pay a lower rate of return than 
most other types of bonds. However, because of a municipal bond’s tax-favored status, investors 
should compare the relaƟve aŌer-tax return to the aŌer-tax return of other bonds, depending on 
the investor’s tax bracket. InvesƟng in municipal bonds carries the same general risks as invesƟng 
in bonds in general. Those risks include interest rate risk, reinvestment risk, inflaƟon risk, market 
risk, call or redempƟon risk, credit risk, and liquidity and valuaƟon risk. 
 
Past performance is not indicaƟve of future results. InvesƟng in securiƟes involves a risk of loss 
that you, as a client, should be prepared to bear. 



 

 
Item 9: Disciplinary InformaƟon 
 
Criminal or Civil AcƟons 
There are no criminal or civil acƟons to report. 
 
AdministraƟve Proceedings 
There are no administraƟve proceedings to report. 
 
Self-regulatory OrganizaƟon (SRO) Proceedings 
There are no self-regulatory organizaƟon proceedings to report. 
Item 10: Other Financial Industry AcƟviƟes and AffiliaƟons 
 
 
RegistraƟon as a Broker/Dealer or Broker/Dealer RepresentaƟve 
Neither SFM nor its representaƟves are registered as, or have pending applicaƟons to become, a 
broker/dealer or a representaƟve of a broker/dealer. 
 
RegistraƟon as a Futures Commission Merchant, Commodity Pool Operator, or a Commodity 
Trading Advisor 
Neither SFM nor its representaƟves are registered as or have pending applicaƟons to become 
either a Futures Commission Merchant, Commodity Pool Operator, or Commodity Trading 
Advisor or an associated person of the foregoing enƟƟes. 
 
RegistraƟon RelaƟonships Material to this Advisory Business and Possible Conflicts of Interests 
Neither SFM nor its representaƟves have any material relaƟonship to this advisory business that 
would present a possible conflict of interest. 
 
SelecƟon of Other Advisers or Managers and How This Adviser is Compensated for Those 
SelecƟons 
SFM may direct clients to third-party investment advisers. SFM will not be compensated for 
clients that uƟlize a third-party investment adviser. The fees will not exceed any limit imposed by 
any regulatory agency. SFM will always act in the best interests of the client, including when 
determining which third party investment adviser to recommend to clients. SFM will verify that 
all recommended advisers are properly licensed, noƟce filed or exempt in the states where SFM 
is recommending the adviser to clients. 
 
Item 11: Code of Ethics, ParƟcipaƟon or Interest in Client TransacƟons and Personal Trading 
 
 
Code of Ethics 
SFM has a wriƩen Code of Ethics that covers the following areas: Prohibited Purchases and Sales, 
Insider Trading, Personal SecuriƟes TransacƟons, Exempted TransacƟons, Prohibited AcƟviƟes, 
Conflicts of Interest, GiŌs and Entertainment, ConfidenƟality, Service on a Board of Directors, 



 

Compliance Procedures, Compliance with Laws and RegulaƟons, Procedures and ReporƟng, 
CerƟficaƟon of Compliance, ReporƟng ViolaƟons, Compliance Officer DuƟes, Training and 
EducaƟon, Recordkeeping, Annual Review, and SancƟons.  
 
The firm also adheres to the Code of Ethics and Professional Responsibility adopted by the CFP® 
Board of Standards Inc. and accepts the obligaƟon not only to comply with the mandates and 
requirements of all applicable laws and regulaƟons but also to take responsibility for acƟng in an 
ethical and professionally responsible manner in all professional services and acƟviƟes.  
 
A summary of the Code of Ethics Principles is outlined below. 

•  Integrity - Associated persons shall offer and provide professional services with 
integrity. 

 
• ObjecƟvity - Associated persons shall be objecƟve in providing professional services 

to Clients. 
 
•  Competence - Associated persons shall provide services to Clients competently and 

maintain the necessary knowledge and skill to conƟnue to do so in those areas in 
which they are engaged. 

 
•  Fairness - Associated persons shall perform professional services in a manner that is 

fair and reasonable to Clients, principals, partners, and employers, and shall disclose 
conflict(s) of interest in providing such services. 

 
•  ConfidenƟality - Associated persons shall not disclose confidenƟal Client informaƟon 

without the specific consent of the Client unless in response to proper legal process, 
or as required by law. 

 
•  Professionalism - Associated persons' conduct in all maƩers shall reflect the credit of 

the profession. 
 
•  Diligence - Associated persons shall act diligently in providing professional services. 
 

SFM's Code of Ethics is available free upon request to any client or prospecƟve client. 
 
RecommendaƟons Involving Material Financial Interests  
 
SFM does not recommend that clients buy or sell any security in which a related person to SFM 
or SFM has a material financial interest. 
 
InvesƟng Personal Money in the Same SecuriƟes as Clients  
 
From Ɵme to Ɵme, representaƟves of SFM may buy or sell securiƟes for themselves that they also 
recommend to clients. This may provide an opportunity for representaƟves of SFM to buy or sell 



 

the same securiƟes before or aŌer recommending the same securiƟes to clients resulƟng in 
representaƟves profiƟng off the recommendaƟons they provide to clients. Such transacƟons may 
create a conflict of interest. SFM will always document any transacƟons that could be construed 
as conflicts of interest and will never engage in trading that operates to the client’s disadvantage 
when similar securiƟes are being bought or sold. 
 
Trading SecuriƟes At/Around the Same Time as Clients’ SecuriƟes  
From Ɵme to Ɵme, representaƟves of SFM may buy or sell securiƟes for themselves at or around 
the same Ɵme as clients. This may provide an opportunity for representaƟves of SFM to buy or 
sell securiƟes before or aŌer recommending securiƟes to clients, resulƟng in representaƟves 
profiƟng off the recommendaƟons they provide to clients. Such transacƟons may create a conflict 
of interest; however, SFM will never engage in trading that operates to the client’s disadvantage 
if representaƟves of SFM buy or sell securiƟes at or around the same Ɵme as clients. 
 
Item 12: Brokerage PracƟces 
 
 
Factors Used to Select Custodians  
 
Our firm does not have any affiliaƟon with any custodian we recommend. Specific custodian 
recommendaƟons are made to clients based on their need for such services. We recommend 
custodians based on the reputaƟon and services provided by the firm. 
 
In recommending custodians, we recognize our obligaƟon to seek the best execuƟon of 
transacƟons in client accounts. However, it is our belief that the determinaƟve factor in the 
analysis of best execuƟon is not the lowest possible cost, but whether the custodian’s transacƟons 
represent the best qualitaƟve execuƟon, while taking into consideraƟon the full range of the 
services provided. The factors we consider when evaluaƟng a custodian for best execuƟon 
include, without limitaƟon, the custodian’s:  
 

 CombinaƟon of transacƟon execuƟon services and asset custody services (generally 
without a separate fee for custody), 
 

 Capability to execute, clear, and seƩle trades (that is, buy and sell securiƟes for client 
accounts), 
 

 Capability to facilitate transfers and payments to and from accounts (such as wire 
transfers, check requests, or bill payment), 
 

 Breadth of available investment products (such as stocks, bonds, mutual funds, and 
exchange-traded funds), 
 

 Availability of investment research and tools that assist us in making investment decisions,  



 

 
 Quality of services, 

 
 CompeƟƟveness of the price of those services (such as commission rates, margin interest 

rates, or other fees) and willingness to negoƟate the prices, 
 

 ReputaƟon, financial strength, security, and stability, and 
 

 Prior service to us and our clients.  
 

 
With this in consideraƟon, our firm recommends Charles Schwab & Co., Inc. (“Schwab”), member 
of the Financial Industry Regulatory Authority (“FINRA”) and SecuriƟes Investor ProtecƟon 
CorporaƟon (“SIPC”), as the qualified custodian to facilitate our management of client accounts. 
Although clients may request us to use a custodian of their choosing, we generally recommend 
that clients open brokerage accounts with Schwab. If a client does not wish to place their assets 
with Schwab, we cannot manage the client’s accounts on a discreƟonary basis. The client will 
ulƟmately make the final decision of the custodian to be used to hold the client’s investments by 
signing the selected custodian’s account opening documentaƟon.  
 
Research and Other SoŌ Dollar Benefits  
 
Our firm does not have any soŌ dollar arrangements with custodians, whereby soŌ dollar credits, 
used to purchase products and services, are earned directly in proporƟon to the amount of 
commissions paid by a client. However, as a result of being on their insƟtuƟonal plaƞorm, Schwab 
may provide us with certain services and products that may benefit us. All such soŌ dollar benefits 
are consistent with the safe harbor provisions contained in SecƟon 28(e) of the SecuriƟes 
Exchange Act of 1934, as amended.  
 
Schwab Advisor Services™ is Schwab’s business serving independent investment advisory firms 
like us. They provide our clients and us with access to their insƟtuƟonal brokerage services (such 
as trading, custody, reporƟng, and related services), many of which are not typically available to 
Schwab retail customers. Schwab also makes available various support services. Some of those 
services help us manage or administer our clients’ accounts, while others help us manage and 
grow our business. Schwab’s support services are generally available on an unsolicited basis (that 
is, we do not have to request them) and at no charge to us. The benefits received by our firm do 
not depend on the number of brokerage transacƟons directed to Schwab. As part of our fiduciary 
duƟes to clients, we at all Ɵmes must put the interests of our clients first. Clients should be aware, 
however, that the receipt of economic benefits by our firm in and of itself creates a potenƟal 
conflict of interest and may indirectly influence our choice of Schwab for custody and brokerage 
services. This conflict of interest is miƟgated by our regular best execuƟon reviews of using and 
selecƟng custodians to ensure our recommendaƟon remains appropriate. The following is a more 
detailed descripƟon of Schwab’s support services:  



 

 
  Services That Benefit Clients: Schwab’s insƟtuƟonal brokerage services include access to 

a broad range of investment products, execuƟon of securiƟes transacƟons, and custody 
of client assets. The investment products available through Schwab include some to which 
we might not otherwise have access or that would require a significantly higher minimum 
iniƟal investment from our clients. These services generally benefit clients and their 
accounts. 

 
  Services That May Not Directly Benefit Clients: Schwab also makes available to us other 

products and services that benefit us but may not directly benefit clients or client 
accounts. These products and services assist us in managing and administering our clients’ 
accounts. They include investment research, both Schwab’s own and that of third-parƟes. 
We may use this research to service all or a substanƟal number of our clients’ accounts, 
including accounts not maintained at Schwab. In addiƟon to investment research, Schwab 
also makes available soŌware and other technology that: provide access to client account 
data (such as duplicate trade confirmaƟons and account statements); facilitate trade 
execuƟon and allocate aggregated trade orders for mulƟple client accounts; provide 
pricing and other market data; facilitate payment of our fees from our clients’ accounts; 
and assist with back-office funcƟons, recordkeeping, and client reporƟng.  

 
  Services That Generally Benefit Only Us: Schwab also offers other services intended to 

help us manage and further develop our business enterprise. These services include 
educaƟonal conferences and events; consulƟng on technology, compliance, legal, and 
business needs; and publicaƟons and conferences on pracƟce management and business 
succession. Brokerage and Custody Costs For our clients’ accounts that Schwab maintains, 
Schwab generally does not charge clients separately for custody services but is 
compensated by charging clients commissions or other fees on trades that it executes or 
that seƩle into client accounts. Certain trades (for example, many mutual funds and 
exchange-traded funds) may not incur Schwab commissions or transacƟon fees. 

 
Brokerage and Custody Costs  
For our clients’ accounts that Schwab maintains, Schwab generally does not charge clients 
separately for custody services but is compensated by charging clients commissions or other fees 
on trades that it executes or that seƩle into client accounts. Certain trades (for example, many 
mutual funds and exchange-traded funds) may not incur Schwab commissions or transacƟon fees. 
 
Brokerage for Client Referrals  
We do not receive referrals from any custodian, broker-dealer, or third-party in exchange for using 
that custodian, broker dealer, or third-party.  
 
Directed Brokerage  
We do recommend that clients use the custody and brokerage services of Schwab. However, 
clients may custody their assets at a custodian of their choice. We execute client transacƟons 
directly with the qualified custodian that holds the client account, and we do not allow clients to 



 

direct us to execute transacƟons through a specific broker dealer. By allowing clients to choose a 
specific custodian, we may be unable to achieve the most favorable execuƟon of client 
transacƟons, which may cost clients more money over using a lower-cost custodian.  
 
AggregaƟng (Block) Trading 
Generally, we do not combine mulƟple orders for shares of the same securiƟes purchased for 
advisory accounts we manage (this pracƟce is commonly referred to as “block trading”).   
 
Advisor may engage the services of a third-party asset manager, also referred to as sub-advisor. 
Third party investment advisor firm may engage in block trading. Their pracƟces can be reviewed 
in their Form ADV Part 2 filing in item 12B. 
 
Item 13: Review of Accounts 
 
Client accounts managed under our Investment Management Services will be reviewed regularly 
on at least a quarterly basis by Tracy L Sherwood, President and Chief Compliance Officer. 
Accounts are reviewed with regard to the client’s investment policies and risk tolerance levels. 
Events that may trigger a special review would be unusual performance, addiƟons or deleƟons of 
client-imposed restricƟons, excessive draw-down, volaƟlity in performance, or buy and sell 
decisions from the firm, subadvisor or per client’s needs.  

Clients will receive trade confirmaƟons from the custodian for each transacƟon in their accounts, 
as well as monthly or quarterly statements and annual tax reporƟng statements from their 
custodian showing all acƟvity in the accounts, such as receipt of dividends and interest.  

Sherwood Financial Management will not provide wriƩen reports to clients.  

Investment Management Services includes Financial Planning Services. For those Clients that 
avail themselves of Financial Planning Services, Advisor will review plan on an annual basis. 

For clients receiving our Ongoing Financial Planning Services, we will review their financial plan 
on an annual basis. For clients receiving our Project Based Financial Planning Services or Hourly 
Financial Planning Services, we typically do not provide any ongoing review, monitoring, or 
reporƟng.   
 
 
Item 14: Client Referrals and Other CompensaƟon 
 
Other than the benefits from custodians disclosed in Item 12: Brokerage PracƟces above, we do 
not receive any economic benefit, directly or indirectly, from any third party for advice rendered 
to our clients. Nor do we, directly or indirectly, compensate any person who is not advisory 
personnel for client referrals. 

  



 

Item 15: Custody 
 
Account Statements  
All assets are held by qualified custodians, which means the custodians provide account 
statements directly to clients at their address of record at least quarterly. Clients are urged to 
compare the account statements received directly from their custodians to any documentaƟon 
or reports prepared by “SFM”.  
 
Sherwood Financial Management is deemed to have construcƟve custody solely because advisory 
fees are directly deducted from client’s accounts by the custodian on behalf of “SFM”. Pursuant 
to CCR SecƟon 260.237(b)(3) and standing leƩers of authorizaƟon. 
 
A. The investment adviser and/or sub advisor has custody of the funds and securiƟes solely 

because of its authority to make withdrawals from client accounts to pay its advisory fee.  
 

B. The investment adviser and/or sub advisor has wriƩen authorizaƟon from the client to deduct 
advisory fees from the account held with the qualified custodian.  
 
C. Each Ɵme a fee is directly deducted from a client account, the investment adviser and/or 
subadvisor concurrently:  
 

1. Sends the qualified custodian an invoice or statement of the amount of the fee to be 
deducted from the client’s account; and  
2. Sends the client an invoice or statement itemizing the fee. ItemizaƟon includes the 
formula used to calculate the fee, the value of the assets under management on which 
the fee is based, and the Ɵme period covered by the fee.  

 
D. The investment adviser noƟfies the Commissioner in wriƟng that the investment adviser 
intends to use the safeguards provided in this paragraph (b)(3). Such noƟficaƟon is required to be 
given on Form ADV. “SFM” and its qualified custodian will meet the following condiƟons when a 
standing leƩer or authorizaƟon (SLOA) has been established with a client:  
 

1. The client provides an instrucƟon to the qualified custodian, in wriƟng, that includes 
the client’s signature, the third party’s name, and either the third party’s address or the 
third party’s account number at a custodian to which the transfer should be directed.  
2. The client authorizes “SFM”, in wriƟng, either on the qualified custodian’s form or 
separately, to direct transfers to the third party either on a specified schedule or from Ɵme 
to Ɵme.  
3. The client’s qualified custodian performs appropriate verificaƟon of the instrucƟon, 
such as a signature review or other method to verify the client’s authorizaƟon and 
provides a transfer of funds noƟce to the client promptly aŌer each transfer.  
4. The client has the ability to terminate or change the instrucƟons to the client’s qualified 
custodian.  



 

5. “SFM” has no authority or ability to designate or change the idenƟty of the third party, 
the address, or any other informaƟon about the third party contained in the client’s 
instrucƟon.  
6. “SFM” maintains records showing that the third party is not a related party of “SFM” or 
located at the same address as “SFM”. 
7. The client’s qualified custodian sends the client, in wriƟng, an iniƟal noƟce confirming 
the instrucƟon and an annual noƟce reconfirming the instrucƟon. 

 
 
 
Item 16: Investment DiscreƟon 
 
For those client accounts where we provide investment management services, we do not 
maintain discreƟon over client accounts with respect to securiƟes to be bought and sold and the 
amount of securiƟes to be bought and sold. Third Party Asset Managers (sub-advisors) used for 
investment management may exercise discreƟon. 
 
At the start of the advisory relaƟonship, the client will establish brokerage accounts at the 
custodian and execute a Limited Power of AƩorney which will grant our firm discreƟon over the 
account. We will serve in a nondiscreƟonary capacity which will be outlined in the advisory 
agreement and signed by the client. 
 
RecommendaƟons made under our Financial Planning Services made with regard to accounts for 
which we do not provide Investment Management Services are provided on a non-discreƟonary 
basis. Clients are responsible for iniƟaƟng any transacƟons necessary to implement our 
recommendaƟons.  
 
Item 17: VoƟng Client SecuriƟes (Proxy VoƟng)  
 
Sherwood Financial Management does not vote proxy for securiƟes held in clients’ investment 
accounts. Therefore, clients maintain exclusive responsibility for voƟng proxies, acƟng on 
corporate acƟons, any class acƟon lawsuits or bankruptcy related to securiƟes held client’s 
investment accounts. The client shall instruct the client’s qualified custodian to forward the client 
copies of all proxies and shareholder communicaƟons relaƟng to the client’s investment assets. 

  



 

 
 
Item 18: Financial InformaƟon 
 
 
Registered investment advisers are required to provide clients with certain financial informaƟon 
or disclosures about our financial condiƟon. We have no financial commitment that impairs our 
ability to meet contractual and fiduciary commitments to clients, and we have not been the 
subject of any bankruptcy proceedings.  
 
We do not have custody of client funds or securiƟes or require or solicit prepayment of more than 
$500 in fees per client six months or more in advance.   
 
Item 19: Requirements For State Registered Advisers 
 
 
Principal ExecuƟve Officers and Management Persons; Their Formal EducaƟon and Business 
Background  
SFM currently has only one management person: Tracy L. Sherwood. EducaƟon and business 
background can be found on the individual's Form ADV Part 2B brochure supplement. 
 
Other Businesses in Which Advisory Firm or Personnel are Engaged and Time Spent on Those 
(If Any) 
Other business acƟviƟes for each relevant individual can be found on the Form ADV Part 2B 
brochure supplement for each such individual. 
 
CalculaƟon of Performance-Based Fees and Degree of Risk to Clients 
SFM does not accept performance-based fees or other fees based on a share of capital gains or 
capital appreciaƟon of the assets of a client. 
 
Material Disciplinary Disclosures for Management Persons of this Firm 
There are no civil, self-regulatory organizaƟons, or arbitraƟon proceedings to report under this 
secƟon. 
 
Material RelaƟonships That Management Persons Have with Issuers of SecuriƟes (If Any) 
Sherwood Financial Management, nor Tracy L. Sherwood have any relaƟonship or arrangement 
with issuers of securiƟes.  
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Item 2: EducaƟonal Background and Business Experience 
 
Name: Tracy L. Sherwood   Born: 1971 
 
 
EducaƟonal Background and Professional DesignaƟons: 
 
EducaƟon: 
 
1997  CFP designaƟon CFP Professional EducaƟon Program 
 College for Financial Planning  
 
1993  B.S., Business AdministraƟon Business/Finance 
 State University of New York College at Brockport 
 
1991 Associate's Degree, Business AdministraƟon 
 Niagara County Community College 
 
 
DesignaƟons: 
 
CFP® - CerƟfied Financial Planner 
The CERTIFIED FINANCIAL PLANNER™, CFP® and federally registered CFP (with flame design) marks 
(collecƟvely, the “CFP® marks”) are professional cerƟficaƟon marks granted in the United States by 
CerƟfied Financial Planner Board of Standards, Inc. (“CFP Board”).  
 
The CFP® cerƟficaƟon is a voluntary cerƟficaƟon; no federal or state law or regulaƟon requires financial 
planners to hold CFP® cerƟficaƟon. It is recognized in the United States and a number of other countries 
for its (1) high standard of professional educaƟon; (2) stringent code of conduct and standards of pracƟce; 
and (3) ethical requirements that govern professional engagements with clients. 
 
To aƩain the right to use the CFP® marks, an individual must saƟsfactorily fulfill the following 
requirements:  
 

• EducaƟon – Complete an advanced college-level course of study addressing the financial 
planning subject areas that CFP Board’s studies have determined as necessary for the competent 
and professional delivery of financial planning services, and aƩain a Bachelor’s degree from a 
regionally accredited United States college or university (or its equivalent from a foreign 
university). CFP Board’s financial planning subject areas include insurance planning and risk 
management, employee benefits planning, investment planning, income tax planning, reƟrement 
planning, and estate planning. 

 
• ExaminaƟon – Pass the comprehensive CFP® CerƟficaƟon ExaminaƟon. The examinaƟon includes 

case studies and client scenarios designed to test one’s ability to correctly diagnose financial 
planning issues and apply one’s knowledge of financial planning to real world circumstances;  

 



 

• Experience – Complete at least three years of full-Ɵme financial planning-related experience (or 
the equivalent, measured as 2,000 hours per year); and  

 
• Ethics – Agree to be bound by CFP Board’s Standards of Professional Conduct, a set of documents 

outlining the ethical and pracƟce standards for CFP® professionals.  
 
 
Individuals who become cerƟfied must complete the following ongoing educaƟon and ethics 
requirements to maintain the right to conƟnue to use the CFP® marks:  
 

i. ConƟnuing EducaƟon – Complete 30 hours of conƟnuing educaƟon hours every two years, 
including two hours on the Code of Ethics and other parts of the Standards of Professional 
Conduct, to maintain competence and keep up with developments in the financial planning 
field; and  
 

ii. Ethics – Renew an agreement to be bound by the Standards of Professional Conduct. The 
Standards prominently require that CFP® professionals provide financial planning services at 
a fiduciary standard of care. This means CFP® professionals must provide financial planning 
services in the best interests of their clients.  

 

CFP® professionals who fail to comply with the above standards and requirements may be subject 
CFP Board’s enforcement process, which could result in suspension or permanent revocaƟon of their 
CFP® cerƟficaƟon.  

 
Business Background: 
 
11/2019 - Present  President & Chief Compliance Officer  

Sherwood Financial Management 
 
08/1994 - 05/2019  Senior Financial Advisor  

Ogorek Wealth Management LLC 
 
 
Item 3: Disciplinary InformaƟon 
There are no legal or disciplinary events that are material to a client’s or prospecƟve client’s evaluaƟon of 
this advisory business. 
 
Item 4: Other Business AcƟviƟes 
Tracy L. Sherwood is not engaged in any investment-related business or occupaƟon (other than this 
advisory firm). 
 
Item 5: AddiƟonal CompensaƟon 
Tracy L. Sherwood does not receive any economic benefit from any person, company, or organizaƟon, 
other than Sherwood Financial Management, in exchange for providing clients advisory services through 
Sherwood Financial Management. 

  



 

Item 6: Supervision 
 
As the Chief Compliance Officer of Sherwood Financial Management, Tracy L. Sherwood 
supervises all acƟviƟes of the firm. Tracy L. Sherwood's contact informaƟon is on the cover page 
of this disclosure document. Tracy L. Sherwood adheres to applicable regulatory requirements, 
together with all policies and procedures outlined in the firm’s code of ethics and compliance 
manual. 
 
Item 7: Requirements For State Registered Advisers 
 
This disclosure is required by state securiƟes authoriƟes and is provided for your use in evaluaƟng this 
investment advisor representaƟve’s suitability. 
 
A. Tracy L. Sherwood has NOT been involved in any of the events listed below. 
 
1. An award or otherwise being found liable in an arbitraƟon claim alleging damages in excess of 

$2,500, involving any of the following:  
 
a) an investment or an investment-related business or acƟvity, 
b) fraud, false statement(s), or omissions,  
c) theŌ, embezzlement, or other wrongful taking of property, 
d) bribery, forgery, counterfeiƟng, or extorƟon; or  
e) dishonest, unfair, or unethical pracƟces.  

 
2. An award or otherwise being found liable in a civil, self-regulatory organizaƟon, or administraƟve 

proceeding involving any of the following:  
 
a) an investment or an investment-related business or acƟvity, 
b) fraud, false statement(s), or omissions, 
c) theŌ, embezzlement, or other wrongful taking of property,  
d) bribery, forgery, counterfeiƟng, or extorƟon; or  
e) dishonest, unfair, or unethical pracƟces.  
 

B. Tracy L. Sherwood has NOT been the subject of any bankruptcy. 
 

 

 

 

 

 

 


