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BAXTER WHOLESALE NURSERY SUPPLIES
LANDSCAPE TREES FROM SOUTHWEST IDAHO

By HEATHER SMITH THOMAS
For the Capital Press

This tree nursery near Emmett,
Idaho is now owned by Matt Wolff.
“My uncle, Randy Baxter, started
the company in 1972 on 40 acres
near Meridian, just west of Boise.

Within a few years, he moved
the nursery to Emmett Bench —
an area of farm ground just west of
Emmett, Idaho. He started growing
trees to sell to landscape profes-
sionals.

This was one of the first nurser-
ies in Idaho to grow specimen trees
and soon expanded to become one
of the largest growers in the west-
emn U.S.

“| started working for my uncle in
the 1990s when | was going to col-
lege, then fulltime in 2002. | start-
ed buying him out in 2012. This
allowed him to retire, and | finished

=5 : : : The Baxter Nursery crew pauses for a photograﬁh in the
Photos by Courtesy Baxter Nursery _ tree nursery near Emmett, Idaho. The nursery main-
the purchase in 2017 Workers for Baxter Nursery work to harvest trees at the tree nursery near Emmett, tains a fulltime crew of about 25 employees and season-
The nursery has grown to 310 Idah I t0 50 Kk
acres. Here in southwest Idaho the aho. ally grows up to SU workers.

seasonal climate and soil composi-
tion combine to create ideal condi-
tions for cultivation of hardy, drought
tolerant, and beautiful large-caliper
trees.

“We plant bare root and contain-
erized trees and grow them in our
field for 3 to 5 years. Then we dig,
ball and burlap them and ship them
throughout the intermountain states
and beyond,” Wolff says.

This nursery grows more than
60 different varieties of large-caliper
deciduous shade trees, flowering
trees and evergreens, selling trees
to certified nursery and landscape
professionals throughout the U.S.

“We sell about 30,000 trees each
year, and have about 115,000 trees
in the ground growing. The finished
product is a specimen tree ready for
landscaping. Many nurseries sell
young trees to be grown somewhere
and transplanted, whereas ours are
finished products to go to their per-
manent places in a landscape.”

They are dug with a ball of field
soil, wrapped in burlap.

“It takes heavy equipment to

move them; they each weigh about
300 to 400 to pounds. About 58%
of our trees go to Colorado, another
20% stay here in Idaho and the rest
go to Utah, Nevada, Montana, Wyo-
ming, Oregon and New Mexico. We
ship trees with independent freight
haulers, generally on flatbed semi-
trucks,” he says.

“We can only harvest the trees
in the spring and fall when they are
dormant and do a very large number
in a very short period — shipping
about 5,000 in the fall and 25,000 in
the spring,” says Wolff.

Customers usually order ahead
of time.

“Most of our booking is done the
summer before. We are taking or-
ders right now for this fall and for the
spring of 2026. The bulk of these
orders will be shipped next spring.”

The variety of trees include
shade trees, ornamental trees and
clump trees with multiple trunks —
more like a large shrub.

In the field the trees are watered
with gravity furrow irrigation, with

Haul Smarter, Grow Faster -

Trailers Built for the Nursery Trade.

From compact tilt decks to gooseneck flatbeds
and heavy-duty dumps, Diamond K Sales has
the equipment nursery professionals trust.

Young trees are shown growing at Baxter Nursery near

Emmett, Idaho.

concrete ditches and syphon tubes.

“We have some backup wells on
the property and these can service
about 80% of our fields if we need to
so some irrigation early, or late after
the irrigation season ends,” he says.

The trees also need to be
pruned and cared for. Some
of the work is seasonal, but the
nursery has 25 fulltime employ-

ees, on average.
“In the spring, for 8 to 10 weeks
we bump that up to about 50. We
use the H2-A program and bring
in workers from Mexico who are
experienced. Most of them return
year after year. A pruning crew
starts the first of May and trims
trees through August. Our crews
are specialized in what they do.”

rs for Baxter Nursefy prune trees at the tree
nursery near Emmett, Idaho. A pruning crew starts in
early May and trims trees through August.
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BROOKS TREE FARM: STILL GROWING AFTER 45 YEARS

By BRENNA WIEGAND
For the Capital Press

It's been 45 years since Dave
and Kathy LeCompte established
a tree nursery on 25-acres near
Brooks; a rural community nestled
in the heart of Oregon’s Willamette
Valley.

“We had been driving truck and
taking our young son along, but
when he reached school age, we
needed something more stable,”
Kathy said. “I'd been raised on a
Christmas tree farm and nursery,
so we sold the truck and started a
small nursery.”

With a booming market, her
family was happy to help them get
started, providing guidance and
loaning equipment.

Today, Brooks Tree Farm is a
wholesale nursery producing 7
million conifer seedlings and native
Pacific Northwest shrubs annually.
It is composed of seven farms to-
taling 600 acres, plus the original
farm which now serves as the hub
for plug production, with facilities
capable of generating 2 million
plugs a year with plenty of onsite
freezer storage.

Recent investments in packing
operations and office infrastructure
allow for the daily processing of up
to 300,000 trees. They keep 35
year-round employees, a number
that doubles during peak harvest.

The LeComptes’ plant material
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Photo yBrenanegand
Kathy LeCompte surveys
the greenhouses at Brooks
Tree Farm in Brooks, Or-
egon. The family owned
wholesale operation pro-
duces 7 million coni-
fer seedlings and Pacific
Northwest native plants
annually.
comes into play in large-scale re-
forestation projects, and Brooks

Tree Farm is Oregon’s foremost
supplier of native plants for stream-

Irrigation = Electrical = Tractor

bank restoration.

“Generally, we focus on growing
products with multiple uses — like
Douglas fir, which serves as both a
forestry and Christmas tree,” she
said. “When local communities re-
quested other native plants like Or-
egon grape, we expanded beyond
our multi-use rule to meet their
needs though we've since scaled
back these shrubs due to variable
demand and the unpredictability in
propagating some types.”

They also specialize in start-
er plants for Christmas trees and
ornamental purposes and, with
seven separate growing sites, can

ERNST 18 YOUR FULL SERVICE AGRICULTURAL DEALERSHIP.
WE WILL FULFILL ALL YOUR IRRIGATION, CUSTOM IRRIGATION DESIGN,

AG EQUIPMENT PARTS, HARDWARE, ELECTRICAL EQUIPMENT, SYSTEMS DESIGN
& SERVICES, TRACTOR REPAIR, IMPLEMENT REPAIR, ATV & LAWNMOWER NEEDS.
(OUR OUTSTANDING STAFF OFFERS YEARS OF EXPERIENCE AND KNOWLEDGE TO
SUPPORT YOU AND YOUR BUSINESS, LARGE OR SMALL.

WE ARE HERE TO SERVE YOU!

20179 MAIN ST. NE, SAINT PAUL, OR 97137
WWW.ERNSTIRRIGATION.COM, 503-633-1111

$272949-1

choose the right soil, elevation and
other factors, for the needs of each
species they grow.

“The soil here on our home farm
turned out to be too heavy so we
got out soil maps to find the dirt we
wanted and started knocking on
doors,” LeCompte said.

The region’s sandy soils and
extended growing season produce
robust seedlings suitable for both
field and container applications,
and their high-elevation sites are
ideal for the prized Noble fir.

Big believers in strength in
numbers, both Kathy and Dave
have served on or chaired numer-

ALSO OFFERING

Poly
Poly Carbonate
Shade Cloth
Ground Cover
Circulating Fans
Wire Lock
Roll-Up Sides
Heaters
Exhaust Fans
Code Structures
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Custom Sizes
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21043 & 21045
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ous committees including Oregon
Association of Nurseries’ Political
Action and Government Relations
committees and the Farwest Show
board of directors.

Kathy has served at least once
in most leadership roles of the Or-
egon Association of Nurseries, has
twice run for the Oregon House of
Representatives and has advised
governors and U.S. presidents on
agricultural policy. She happened
to be in Washington, D.C. when the
Twin Towers went down.

Dave, son of a state park ranger,
has received awards from OAN for
his work helping conduct the Far-

Manufacturing Quality Greenhouses & Structures
Show_Special
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20 - Bows 15/8" 14 ga.
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4 - 21' End Braces 1 3/8" 16 ga.

Hardware to assemble
1-32 x 100 6mil 4yr TIV Poly

22 - 12" Wire Lock, base, wire & screws

*items listed above only, ends and other

accessories additional
prices good thru Aug. 31st, 2025
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GREEMMDUSES
———

Nt

info@ovg.com * www.ovg.com * Aurora, OR 97002

Greanhouse Manufacturing & Supplies

s GREENHOUSES

503-678-2700

west Show. He’s also behind the
flashy street rods that have come
to symbolize the Brooks Tree Farm
booth wherever they go and has
been president of Willamette Valley
Street Rod Association for quite a
while now.

Despite its advantages, the
LeComptes do not recommend
farming on several sites. It's Dave’s
job to travel between eight sites,
spread over a 50-mile radius; a
practice he has dubbed “wind-
shield farming.”

It’s a good thing he likes cars.

’
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FARWEST SHOW FEATURES OPPORTUNITIES FOR
CAREER DEVELOPMENT, INDUSTRY MOBILIZATION

By MATEUSZ PERKOWSKI
Capital Press

Apart from discovering the latest
plant selections and “green indus-
try” trends, visitors to this years
Farwest Show can also find their
next career opportunity.

A new “career boulevard” at the
show is aimed at current students,
recent graduates and those just
looking for new jobs in horticulture,
landscaping and nursery manage-
ment.

“It's really the whole ecosystem
of the nursery industry that we are
trying to include,” said Jeff Stone,
executive director of the Oregon
Association of Nurseries, which or-
ganizes the show.

The new feature will allow job
seekers to receive feedback about
their resumés, network with indus-
try professionals, and learn about
internships and open positions, but
it also offers nursery companies the
chance to develop their workforce,
he said.

The nursery industry is aging,
along with the rest of agriculture,
and regularly contends with labor
shortages, so it wants “to rebuild
our bench” by exposing people to
the field’s numerous work possibil-
ities, Stone said.

Cpital Press file

Attendees at the Farwest Show looks at displays at the

annual show.

“We need to advocate for em-
ployment in the green industry, rath-
er than just hoping they’ll come,” he
said. “We want to get people inter-
ested in this as a career.”

Visitors who want to see on-the-
ground examples of various inno-
vations can head out of the Oregon
Convention Center to attend three
tours focused on wholesale growing
operations, retail garden centers
and cutting-edge automation used

by nurseries.

“There’s a whole bunch of edu-
cation that happens,” Stone said.

The proximity of the show’s Port-
land location to the abundance of
nurseries in Oregon’s Willamette
Valley has long been a strong sell-
ing point, with visitors exploring the
local industry both on official tours
and on their own, he said.

“That’s a great advantage our
nurseries have, that accessibility,”

Stone said.

Buyers have increasingly been
purchasing nursery stock online,
and have been relying more on
“just-in-time” re-orders for the past
couple of decades, he said.

Though the industry’s “buying
tendencies have changed,” the Far-
west Show is holding its own, with
the opportunity for in-person expe-
riences continuing to draw nursery
and garden center operators from
around the region and the nation,
Stone said.

“The show is still a gem in the
West,” he said.

Having so many nursery profes-
sionals gathered at the same site
is a chance to confront challenges
facing the industry, on which orga-
nizers hope to capitalize with this
year’s “climate summit.”

The event will be spread over
two days, beginning in the after-
noon of Aug. 20, with researchers
discussing such topics as the life
cycles and carbon-sequestering ca-
pacities of different plants.

The next day, participants will
hear from representatives of the Or-
egon Department of Agriculture and
Northwest Power and Conservation
Council, among others, followed by
a roundtable discussion that will in-

clude audience involvement.

“What do they want from all
this?” Stone asked.

For example, nurseries may
want to seek more regulatory relief
or representation in the “carbon
market,” in which companies that
help mitigate emissions are com-
pensated for their efforts, he said.

The nursery industry deserves
more credit for its positive climate
contributions, but recent presiden-
tial administrations of both parties
have largely set the tone through
executive orders and agency
rule-making, Stone said.

If nursery operators pull togeth-
er and identify their priorities for
climate action, it will hopefully give
them a greater voice steering pro-
grams in the next farm bill several
years from now, he said.

“It's not looking at this one but
the next one,” Stone said. “That is
the one I'm hoping we could build a
consensus.”

During recent visits to nurseries,
Stone has been discussing the chal-
lenges they’re confronting, which he
intends to distill into his “state of the
industry” presentation at the show.

Though he’s been accused of
being an “Eeyore” in past speech-
es by focusing on problems, Stone

said factors like housing construc-
tion and consumer confidence have
recently favored the nursery indus-
try overall.

“It does seem on a national scale
that people are still spending,” he
said.

Of course, the industry is vulner-
able to economic downturns along
with producers of other “non-essen-
tial” products, which people tend to
de-prioritize when times get lean,
Stone said.

“We're a luxury item,” he said.

Nurseries have re-adjusted their
revenue expectations after sales
boomed during the COVID era,
when pandemic restrictions kept
consumers home and investing in
yard projects, he said.

Meanwhile,  turbulence  with
trade and tariffs has been a dou-
ble-edged sword, Stone said.

For example, a nursery with tra-
ditionally heavy sales to Canada
has suffered as sentiments there
have turned against the U.S., while
another company that sells cut flow-
ers has benefited from tariffs that
have leveled the playing field, he
said.

“We're seeing it cut both ways on
that issue,” he said.

503 871 1250

‘139301\! _ Boones Ferry Rd

PORTLAND 2025
August 20th - 22nd
The Oregon Convention Center

777 NE Martin Luther King Jr Blvd
Portland, Oregon

Booth 12043 & 12049
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MELAD TREE FARM SPECIALIZES
IN PROVIDING LARGE TREES

By HEATHER SMITH THOMAS
For the Capital Press

Nathan Melad started Melad Tree
Farm in 1992 in Nampa, Idaho and now
has three farms, including one in Cald-
well.

“We specialize in large-caliber spec-
imen trees and primarily sell to home
owners who want instant shade or a
beautiful tree — people who either had
to remove a tree and want to replace it or
just want a big tree and don’t want to wait
for a small one to grow,” he says.

“Most of the trees we sell are from 7
to 25 years old, and range from 5-inch
to 14-inch caliber — both deciduous and
evergreen. To handle the biggest trees,
we have the largest tree spade in Idaho,
a 102-inch Big John. Those bigger trees
weigh about 20,000 pounds apiece.”

People looking for big trees can eas-
ily find them here. “We have a strong
presence in Google under ‘big trees’
and ‘tree transplanting’ and people find
us easily online. Many new people are
moving into our area and often rely on
the internet to search for products,” Me-
lad says.

“On our website we have an inquiry
page and people can set up an appoint-
ment to come look at trees. We can take
people around the farm on an ATV and
show them trees and they get to pick out
their own. Often they have someone

take a picture of them standing next to
their tree and take that photo home and
look at the space where it will eventually
be,” says Melad.

“When they tag their tree at the farm,
we write up a contract. We dig up and
install the trees while they are dormant
— October through March. The rest of
the year — April through September —
we are busy farming, growing the trees.
This entails cultivating, irrigating, spray-
ing and pruning. Everything is gravity-ir-
rigated (flood irrigation with furrows and
syphon tubes). We are also busy selling
trees all summer.”

These big trees go as far as Baker
City and North Powder, Oregon. We
cover the entire Treasure Valley in Ida-
ho. Trees are shipped longer distanc-
es on lowboy trailers after we ball and
burlap them — with 90 to 102-inch root
balls. We have also shipped trees to
Utah,” he says.

The farm has four big tree-spade
trucks. “One is the 102-inch Big John
and we have two 90-inch Big John tree-
spade trucks, and two 45-inch Big John
tree-spade trucks. We also have a 90-
inch Big John tree spade mounted on an
articulated front-end loader, and a cou-
ple of skid-steer tree spades as well.”

Everything is custom-done. “We go
to the customer’s place and dig a perfect
hole for the tree with a tree-spade truck.

Photos courtesy Melad Tree Farm

Three of Melad Tree Farm's four spade trucks that are
used too plant large trees are lined up on the farm.

We remove the dirt and bring it back to
the farm. Then we dig and deliver their
selected tree to their home, (place) it
right in the hole and it's a perfect fit,” he
says.

In recent years the farm has started
growing new cultivars that haven’t been
out on the market yet — trees you can't
find at other nurseries. We are now
specializing in a lot of nice new cultivars
of maples, sweet gum, and oak, such
as the red-point maple cultivar from

SAVE SOME GREEN ON ENERGY

Schmidt Nursery (J. Frank Schmidt &
Son) at Boring, Oregon.  We buy all
our baby trees from them because they
have the latest, greatest cultivars,” says
Melad.

“We are currently trying to buy an-
other 40 acres and also looking for a
production manager and other key em-
ployees to help us achieve our goals as
we expand. This will be our 33rd year.
| love what we do; | love growing trees,
and helping people with trees.”

& i, LT |
Nathan Melad poses for a photograph next to one of the
large spade trucks used for planting large trees.

UPGRADES TO YOUR GREENHOUSE

Energy Trust of Oregon offers businesses cash incentives to upgrade

to more energy-efficient equipment, such as greenhouse covers, heating,
insulation and greenhouse controls. We'll be at the Farwest Show

August 20-22 to answer questions about how your business can qualify.
Visit EnergyTrust.org/greenhouse to get started.

ENERGY TRUST for BUSINESS

Serving customers of Portland General Electric, Pacific Power, NW Natural, Cascade Natural Gas and Avista.
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OREGON FLOWERS PRODUCES MILLIONS OF FLOWERS A YEAR

e

By HEATHER SMITH THOMAS
For the Capital Press

Schuyler Dunn is a young orchard-
ist near Yakima, Wash.

“Our family homesteaded here in
1876. My great-great-grandfather,
Capt. Robert Dunn, came from Scot-
land and served in the U.S. Army prior
to and during the Civil War before com-
ing West on the Oregon Trail,” Dunn
said.

“My dad farmed with my grand-
father. They raised cattle, grain, con
and alfalfa,” Dunn said. “In 1980 my
father and one of my uncles started
an orchard in Zillah. They grew pears
and apples, but pulled out the apples in
2002 and replanted just pears. | grew
up working on both farms, went to col-
lege at WSU and then started working
with my dad.”

In 2021 he began leasing four small
orchards, then added another lease
and purchased an orchard.

“l grow only pears because that
market is steady. It's tough to make
money with apples anymore, and cher-
ries are shaky with the Western X and
little cherry disease.”

Dunn has several markets for his
pears.

“In the past, our Bartlett pears all
went to the cannery — Del Monte —

Courtesy Oregon Flowers
Megan and Tyler Meskers visit a greenhouse with chil-
dren (left to right) Kase, Vivian, Beckham and Brooklyn.
Oregon Flowers in Aurora, Ore., supplies more than 10
million cut flowers a year to customers throughout the

U.S. and Canada.
but now some go to the fresh market  pears go to Matson, a fruit company in

and some of my D'Anjou and Bosc  Selah, Wash.,” he said.
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Megan and Tyler Meskers visit a greenhouse with chil-
dren (left to right) Kase, Brooklyn, Vivian and Beckham.
Oregon Flowers in Aurora, Ore., supplies more than 10
million cut flowers a year to customers throughout the
U.S. and Canada.

“The nice thing about the cannery is
they are quick to pay. By contrast the
fresh market starts paying in January
the following year but you could wait
a whole year for payment because the
fruit is in storage awhile,” he said.

“That’s one disadvantage to grow-
ing tree fruits. Once the fruit is sold, the
retailer has a period after delivery in
which to pay, then the warehouse even-
tually gets the payment back to you.”

All of his leased orchards are in

[Branson N
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the Parker Heights area, southeast
of Union Gap. His own place has 16
acres of pears. “They are inter-plant-
ed, at slightly higher density than the
older plantings, so production per acre
is good. | have about 64 total acres of
pears,” Dunn said.

To do all the work required, he
has one fulltime hired man and sea-
sonal crews that come for harvest in
August-September, and for pruning in
winter.

“One family has been doing our
pruning for 20 years; they started doing
this for my dad and uncle and know the
technique we like. They are honest and
hard working and do all of our orchards;
my dad’s orchard is about 50 acres,” he
said.

“If you manage your trees proper-
ly and prune them correctly you don't
need to rely as heavily on fertilizer.
You also get better air flow and spray
penetration. This reduces the need for
chemicals and labor-intensive inputs,
which in the end saves money,” Dunn
said.

“My dad is still a big help for my op-
eration; he is the voice of wisdom. He
and his siblings worked at a neighbor’s
orchard when they were in high school.
He learned a lot about orchard produc-
tion and expanded on that when start-
ing his own orchard in partnership with
my uncle. He’s passed some of those
lessons to me in the form of stories and
sage advice. | wouldn't be where I'm at
right now if it weren't for good family,
friends and neighbors — and employ-
ees. We also have good crop advisors
and chemical advisors,” Dunn said.

There are not very many young
people today going into agriculture or
orchards in particular. A person has to
love farming to do it.

“| think the hardest thing right now
is that the margin of profit is so much
thinner than in grandpa’s day and the
regulations much worse.” Farmers and
ranchers must be very efficient, know
what they are doing and have some
good luck as well.

“One of the challenges with fruit is
that it is so labor-intensive and it's hard
to keep good labor,” Dunn said.

“When my dad was a kid, you could
raise a family in a comfortable, mid-
dle-class household on just 30 or 40
acres of orchard. That's almost impos-
sible to do, anymore.”

High-Performance Agricultural Drone Introducing the P150:

Built for Precision, Power, and Productivity
Take your aerial applications to the next level with the advanced features of the P150 drone.

Why Choose the P150?

Designed for efficiency, accuracy, and versatility in

all field conditions, the P150 is your go-to tool for
crop protection and nutrient application.

31989 Cinema Way, Tangent, OR
From Hwy 34, go north on HWY 99E for a half mile. Turn west on Cinema Way
541-928-2937 ejtisupply.com
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SPRING CREEK GARDENS RELIES ON
BENEFICIAL INSECTS TO FIGHT PESTS

By KYLE ODEGARD
Capital Press

JUNCTION CITY, Ore. — Spring
Creek Gardens has about 50 permanent
employees, but there also are thousands
of beneficial insects working to help the
wholesale nursery.

The business brings in parasitic
wasps to spread out and attack aphids,
cucumeras mites to battle thrips, and
californicus mites to prey on problem
mites.

“Our main go-to now is biocontrols,”
said Alex Sanchez, production manager.

Integrated pest management prac-
tices such as beneficial insects are crit-
ical for Spring Creek Gardens because
pests can build resistance to convention-
al pesticides.

“You can't build resistance to being
eaten,” Sanchez said.

The nursery also uses natural insec-
ticide sprays that include peppermint oil
and clove oil to kill pests.

Renee Phelps, Spring Creek Gar-
dens president and part of the family that
owns the business, said the nursery has
reduced chemical usage 55% on aver-
age since adopting IPM practices.

In its first year about a decade ago,
the business spent $1,500 on IPM. Now
its annual budget for IPM methods is
roughly $20,000.

Phelps and Sanchez said the cost of
IPM practices and conventional insecti-
cides may be similar, but the business
saves money on labor and time.

There’s no need to don protective
gear and the natural insecticides have
zero re-entry requirements, so plants
can be handled or even shipped imme-
diately after being sprayed.

Beneficial insects and their eggs also
can remain in place during shipping,
resulting in more resilient plants for cus-
tomers at stores.

Phelps said IPM has been steadily
growing, and more nurseries are adopt-
ing those methods because they care
about the environment and reducing
chemical usage.

“It's the right thing to do,” she said.

Sanchez said workers also feel more
comfortable with non-toxic methods of
fighting insects.

More companies provide IPM sprays

Photos by Kyle Odegard/Capital Press

Alex Sanchez and Renee Phelps of Spring Creek Gar-
dens said the wholesale nursery has ramped up its use
of beneficial insects. While problem bugs can build
resistance to conventional pesticides, “You can’t build
resistance to being eaten,” Sanchez said.

and bugs than just a few years ago, but
Sanchez has to be proactive in planning
ahead and ordering beneficial insects.

Thanks to strong relationships, how-
ever, he can sometimes receive the tiny
predators the same week he purchases
them.

Phelps said many biological controls
aren't effective in controlling mildew or
other fungal infections, so most nurser-
ies still rely on conventional products for
those problems.

Spring Creek Gardens sits in a niche
market for Oregon nurseries because it

TaLLmMmanN

_—ADDERS

Celebrating 70 Years!

Quality, Stability, Longevity
Family Owned & Operated
Made in the USA since 1954

www.tallmanladders.com / 541-386-2733

only does bedding plants — the nursery
doesn’t produce any trees or shrubs.

Among its major clients are Bi-Mart,
Fred Meyer and independent business-
es such as Jerry’s Home Improvement
Center in nearby Eugene, Ore., and
Springfield, Ore.

“We really cover the whole state and
alittle bit of Washington,” said Becky Pe-
terson, sales manager.

Peterson said the business had pro-
duced nearly 61,000 hanging baskets
by mid-June, each one with four to eight
plants.

Spring Creek Gardens also produc-
es about 650,000 vegetable starts and
plants for clients.

Hot peppers have grown in popularity
in the past few years, Phelps said.

Overall, the business covers about
20 acres, and 8 acres are under cover
with greenhouse structures and hoop
houses.

During peak season, which is from
March through May, the business can
have as many as 80 workers.

“We make 80% of our revenue in 10
weeks,” Phelps said.

Ag Chains Plus, Inc

Your Connection for Solutions!

The Valley’s Leading Source for
CHAINS,

AND SPROCKETS

By mid-June, Spring Creek Gardens had supplied near-
ly 61,000 hanging baskets to clients such as Fred Meyer
and Bi-Mart stores. The nursery focuses on bedding
plants and doesn’t do any trees or shrubs.

503-769-1500

1079 Wilco Road
Stayton, OR 97383
www.agchainsplus.com

e Chains

e Sprockets
e Bearings
e Belting

s UHMW

e Pulleys

BEARINGS

KUBOTA M SERIES

ibota dealer today for a demo'
KubotaUSA.com :

Versatility.

Handle just about anything the farm throws at you with the Kubota M Series.
An ergonomic design provides all-day comfort. Powerful and efficient
engines handle big jobs. And Kubota designed and built fronts.

) (L) Kuhola,

Farm Supply

130 Main St. Rickreall, OR ¢ 503-623-2365
www.rickfarm.com

It runs in the family.
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We know ag
financing like
you know
work-life

balance.

For over a century we've supported the people who are the
heart of ag. You deserve a financial partner who works as
hard as you do.

er
AgweStFC.Com is institution is an equal opportunity provider and employer




