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OVERVIEW 

NOTE:  See next page for interactive (clickable) Table of Contents 
 

A. MARKETING CAMPAIGNS & STRATEGIES ς Page 1 
 Suggestions and ideas for promoting our activity and putting together a club marketing plan.  
 

B: CLUB SUCCESS STORIES ς Page 23 
 wŜŀŘ Ƙƻǿ ŎƭǳōǎΩ ƳŀǊƪŜǘƛƴƎ ŎŀƳǇŀƛƎƴǎ ǿƻǊƪŜŘ ŦƻǊ ǘƘŜƳΦ [ƻǘǎ ƻŦ ǇǊŀŎǘƛŎŀƭ ƛŘŜŀǎ ŀƴŘ ǎǳƎƎŜǎǘƛƻƴǎΦ 
 

C: RESOURCES ς Page 44 
 Produce current eye-catching posters, brochures and other marketing material. Access a treasure-

ǘǊƻǾŜ ƻŦ ƳŀǘŜǊƛŀƭ ǘƘǊƻǳƎƘ /![[9w[!.Ωǎ YƴƻǿƭŜŘƎŜōŀǎŜΣ /![[9w[!.Ωǎ ¢ŜŀŎƘƛƴƎ wŜǎƻǳǊŎŜ, the 

Canadƛŀƴ {ƻŎƛŜǘȅΩǎ tƛƴǘŜǊŜǎǘ ŀŎŎƻǳƴǘΣ ŀƴŘ ǎƻǳǊŎŜ ŦǊŜŜ ǎǉǳŀǊŜ ŘŀƴŎŜ ŀǊǘǿƻǊƪΦ 
 

D:  MEDIA ς SOCIAL (ONLINE) ς Page 51 
 If your club is not online, (Facebook, website, online ads) ƛǘ ŘƻŜǎƴΩǘ ŜȄƛǎǘ ƛƴ ǘƻŘŀȅΩǎ ƳŀǊƪŜǘƛƴƎ 

world.  Find suggestions and help through these articles. 
 

E: MEDIA ς PRINT ς Page 70 
 How to write effective news articles for print media (hard or online). Includes several examples of 

news articles that can be rewritten to include ȅƻǳǊ ƻǿƴ ŎƭǳōΩǎ ƛƴŦƻǊƳŀǘƛƻƴΦ 
 

F:  MEDIA ς OTHER ς Page 81 
 Suggestions for radio or newspaper interviews, effective photography and effective use of 

signage. 
 

G: DEMOS & EVENTS ς Page 87 
 Demonstrations are different than when we entertain at places such as senior homes. IŜǊŜΩǎ 

some valuable suggestions and ideas on how to present our activity effectively. 
 

H: WELCOMING NEW DANCERS ς Page 93  
 Making New Dancers feel welcome is a key factor in whether or not they return. Practical 

suggestions and ideas on how to create a welcoming environment. 
 

I: KEEPING NEW DANCERS ς Page 103 
 Understanding the needs of New Dancers, and ideas and suggestions for retention. 
 

J:  PROGRAMS FOR NEW DANCERS ς Page 121 
¶ More recently, the Social Square Dance program (SSD) of 53 calls was introduced as an 

alternative to the Mainstream program of 68 calls.  

¶ And most recently, Spring 2024, a proposal was made to CALLERLAB to reduce the existing 

Mainstream program to 50 calls, and put the remaining 18 Mainstream calls into the Plus 

ǇǊƻƎǊŀƳΦ ¢Ƙƛǎ ǿƻǳƭŘ ƳŀƪŜ ŜŀŎƘ ǇǊƻƎǊŀƳ ŀōƻǳǘ ǘƘŜ ǎŀƳŜ ǎƛȊŜΦ  {ŜŜ ŀǊǘƛŎƭŜ ά²ƛǘƴŜǎǎƛƴƎ 

DŜƴŜǊŀǘƛƻƴŀƭ /ƘŀƴƎŜέ ƻƴ ǇŀƎŜ мопΦ 

¶ Although most of the articles in this section pertain to the SSD program, the reasoning 

behind SSD explains why and how a shorter program is of more benefit to New Dancers.  
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A.  MARKETING CAMPAIGNS & STRATEGIES 

Ideas for the Summer  
(Issue 2024-2) Source: Oregon Fed. of Square & Round Dance Clubs Newsletter, tǊŜǎƛŘŜƴǘΩǎ /ƻǊƴŜǊΣ YŀǊȅƴ .ǳŎƘƘŜƛǘ 
 

A Challenge. A Challenge. A Challenge. Please ask your newer dancers these questions: 
1. Why did you start square/round dancing? 
2. Why did you stay with it? 
3. What would you recommend that our club/council/state do to attract and keep dancers? 

 

Take these answers, think about, discuss and maybe make some changes. As we are heading into a slower/down 
season for many of our clubs, now is the time to discuss and maybe set in place changes to be ready for a new season of 
lessons/dances in the fall. 
 

What are some fun things that your club can do over the summer? Now is the time to start planning. Afternoon 
BBQ/potluck and social? An extra long mystery trip? A visitation that is a bit of a longer drive? Dance in a parade? Have a 
booth at a local summer event? Dance at your county fair? What normally happens in the summer in your area that you 
ŎƻǳƭŘ ǇŀǊǘƛŎƛǇŀǘŜ ƛƴ ŀƴŘ ƎŜǘ ȅƻǳǊ ŎƭǳōΩǎ ƴŀƳŜ ƻǳǘΚ 
 

If you are planning to travel over the summer is there a club that will be dancing where you are going that you could 
visit? Can you explore the square dance community and maybe bring some new ideas back? Are you going to one of the 
large conventions/festivals where you can meet dancers from other states/countries and talk about what works for 
them? 
 

As you are out and about ς please be a good visitor, a good club member, be positive and not negative. Promote our 

state, your club, your council and encourage people to visit and maybe try square dancing. 

 
 

Benefits  of Square Dancing Rate Highest  
(Issue 2023-3) - Excerpt from the ARTS Recruiting Plan 

9ŘƛǘƻǊΩǎ Note: For the complete 58-slide άwŜŎǊǳƛǘƛƴƎ tƭŀƴέ presentation, go to:  

https://www.arts-dance.org/ARTS_Recruiting_Plan.pdf The following slides were chosen because the 

ƛƴŦƻǊƳŀǘƛƻƴ ƛǎ ǊŜƭŜǾŀƴǘ ǘƻ ŀƴȅ ƳŀǊƪŜǘƛƴƎ ǇƭŀƴΣ ǿƘŜǘƘŜǊ ƛǘΩǎ ŀǘ ǘƘŜ Ŏƭǳō-level, provincial or national. 
 

THE ARTS ς DANCE RECRUITING PLAN 

This Plan was approved on October 16, 2005 (Revision A ς October 23, 2005), and was developed by the CALLERLAB 

RPM Ad-Hoc Committee (March 2005) Tom Rudebock, Chairman and Mike Hogan, Facilitator. It has been presented to 

The ARTS for use in marketing. The ARTS dance fƻǊƳǎ ά{ǉǳŀǊŜ 5ŀƴŎƛƴƎέ ŀǎ ǳǎŜd in this plan is used to identify any and 

all the dance forms represented by The ARTS. Committee Members: Vernon Jones, Lyle & Jean Beck, Otto Warteman, 

Patty Green, Bill Heyman, Ron Counts, Jim Maczko, Jim Mayo, Patty Wilcox and Terry Wheeler.  
 

The Plan was approved by the ARTS Governing Board. It is available to dance Clubs, Associations, Federations, or any 

other organization. This plan may be modified for use by any dance organization for marketing and promoting the 

dance forms represented by The ARTS, and copies of this plan are available at: www.ARTS-Dance.org 
 

Slide 12: TARGET DESCRIPTION: 

Seven committee members responded to specific questions about who our target should be for this project. The 

committee agreed on the following target description:  

¶ 50-59 year old males and females, married and single, with children that have recently left home. They are 

middle class with household income from $50,000- $75,000 per year. 
 

  

https://www.arts-dance.org/ARTS_Recruiting_Plan.pdf
file:///C:/Users/Claudia/Documents/www.ARTS-Dance.org
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Slide 13: BENEFITS SOUGHT BY TARGET:  

Seven committee members responded to specific questions about the benefits square dancing offers. Those benefits 

are:  

¶ Leadership Opportunities 

¶ Make new friends/Socialize/Fellowship/Find a Partner 

¶ Travel Opportunities 

¶ Affordable 

¶ Camping Opportunities 

¶ Have Fun/Laughter/Joy of Success 

¶ Learn Something New/New Challenge 

¶ Clean Environment 

¶ Family Activity 

¶ Physical Health Benefits 

¶ Mental Health Benefits 

¶ Music 

¶ Ability to Dance all Over the World 

¶ Easy to Learn 

¶ New Activity to do with Partner 

 

Slide 14: BENEFITS SOUGHT BY TARGET: 

Eight committee members ranked the benefits listed in terms of the most important to least important to the target. 

The top five benefits desired in order are:  

1. Fun/Laughter/Joy of Success  

2. Make New Friends/Socialize/Fellowship/Find a Partner  

3. Physical Health Benefits  

4. New Activity to do with Partner  

5. Mental Health Benefits 
 

Slide 15: COMPETITION 

COMPETIVE ANALYSIS:  3-Strong; 2-Neutral; 1-Weak 

Activity Fun Social Physical Partner Mental  

1. Square Dancing  3  3  3  3  3  

2. Movies/Theater  3  2  1  3  2  

3. Cards/Games  3  3  1  3  3  

4. Health Club  1  1  3  2  1  

5. Television  2  1  1  1  2  

6. Casino's  3  2  1  2  2  

7. Bar/NightClub  3  3  1  3  1  

8. Internet  3  1  1  1  3  

9. Travel  3  2  1  3  1  
 

Conclusion: Square Dancing is the only entertainment choice that offers all five benefits sought by the target 

customer! 
 

 

The ARTS Alliance is made up of nationally recognized dance organizations. Its current members are: All Join Hands Foundation 

Ltd, CALLERLAB, CONTRALAB, International Association of Gay Square Dance Clubs, National Square Dance Campers Association, 

National Executive Committee, ROUNDALAB, United Square Dancers of America and, USA West Policy Board.   
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The Alliance for Round, Traditional and Square-Dance (the ARTS) was formed to bring together the diverse groups making up the 

'greater' American Folk Dance community. This coalition offers all dance organizations a chance for affiliation on a balanced and 

representative basis. The ARTS provides effective public education of the square dance image, the health and fitness benefits of 

related dances to obtain corporate sponsorship, without diminishing any of the autonomy, or unique qualities and programs of any 

individual affiliate member. 

 

Tips on Marketing To Age Groups  
(Issue 2022-3) - by Caller/Instructor Mike Hogan, 2014  

9ŘƛǘƻǊΩǎ bƻǘŜΥ !ǘ ǘƘŜ нлмп /![[9w[!. /ƻƴǾŜƴǘƛƻƴ aƛƪŜ IƻƎŀƴ ǇǊŜǎŜƴǘŜŘ ŀ ƳŀǊƪŜǘƛƴƎ ǎŜǎǎƛƻƴ ŎŀƭƭŜŘ άDŜƴŜǊŀǘƛƻƴŀƭ 

aŀǊƪŜǘƛƴƎέΦ  aƛƪŜ ƛǎ ŦǊƻƳ hƳŀƘŀΣ bŜōǊŀǎƪŀ ŀƴŘ ǎtarted calling at the age of 13 ς 46 years ago.  He works full time as 

General Manager of Rutledge Integrated Marketing, a full service marketing, advertising and public relations agency. 

Mike was instrumental in putting together the Square Dance Marketing Manual. Below are excerpts from his handout on 

marketing as it applies to square dancing.   

 

ADULTS 60 to 70 

Profile: This age group is semi retired, does light physical activity, and are willing to join a group and make longer 

commitments. They are slower learners. They want exercise that helps them stay healthy. They will dance in churches. 

They are okay with, but not excited about, dancing in senior centers. They are very family and church oriented. 

Music Preferences: /ƭŀǎǎƛŎ Ƙƛǘǎ όтлΩǎ-флΩǎύΣ ƳƻŘŜǊƴ Ŏƻuntry, classic country, and classic rock. 

Recommendations: 

¶ Very few changes needed.   

¶ We use their favorite music.   

¶ They will join a club and make a longer term commitment and will dance in the halls we use.   

¶ They will dance with our current generation of dancers.   

¶ Emphasize our health benefits.   

¶ Involve travel opportunities if possible.   

¶ Shorten your class time and possibly add a second night each week to increase retention.   

¶ 5ƻƴΩǘ ǎŜǘ ŀ ǊŜǉǳƛǊŜŘ ŦƛƴƛǎƘ ŘŀǘŜ ŦƻǊ ȅƻǳǊ ōŜƎƛƴƴŜǊ ŎƭŀǎǎŜǎΦ   

¶ Market to them through word of mouth, church bulletins and cause marketing events. 

 

ADULTS 50 to 60 

Profile:  This age group is full time employed and they are beginning empty nesters. They want exercise to stay young. 

They are new grandparents. They are easily bored and impatient. They want to feel young. They will dance in a church. 

¢ƘŜȅ ŘƻƴΩǘ ƳƛƴŘ ǎŜƴƛƻǊ ŎƛǘƛȊŜƴ ŘƛǎŎƻǳƴǘǎΣ ōǳǘ ŘƻƴΩǘ ǿŀƴǘ ǘƻ ōŜ άƻƭŘέΦ ¢ƘŜȅ ƳƛƎƘǘ ŘŀƴŎŜ ƛƴ ŀ ǎŜƴƛƻǊ ŎƛǘƛȊŜƴ ŎŜƴǘǊŜΣ ōǳǘ 

ŘƻƴΩǘ ǿŀƴǘ ǘƻΦ ¢ƘŜȅ ŀǊŜ ŜƳōǊŀŎƛƴƎ ǘŜŎƘƴƻƭƻƎȅΦ ¢ƘŜȅ ƘŀǾŜ ƭŀǇǘƻǇǎ ŀƴŘ are on Facebook. 

Music Preferences:  /ƭŀǎǎƛŎ Ƙƛǘǎ όтлΩǎ-флΩǎύΣ ƳƻŘŜǊƴ ŎƻǳƴǘǊȅΣ ŎƭŀǎǎƛŎ ǊƻŎƪΣ ŀƴŘ ǊƻŎƪΦ 

Recommendations: 

¶ Minor changes needed.   

¶ Use more modern country and classic rock music.   

¶ Move your dance out of the senior center if possible.   

¶ Emphasize the ability to re-connect with their life partner.   

¶ Once a week classes work fine.  

¶ Emphasize square dancing as a way to stay young and healthy.   

¶ Mix in travel opportunities, dinners, additional social activities beyond just square dancing.   

¶ Change things up to keep their interest.   

¶ Use club websites and club Facebook pages, as well as email to stay connected with them.  
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ADULTS 40 to 50 

Profile:  This age group works full time and has middle school and high school aged children at home. They are very 

ŀŎǘƛǾŜ ŀƴŘ ǾŜǊȅ ōǳǎȅΦ ¢ƘŜȅ ŀǊŜ ǎƻŎƛŀƭƭȅ ŎƻƴƴŜŎǘŜŘΦ ¢ƘŜȅ ŘƻƴΩǘ ƭƛƪŜ ƭƻƴƎ ǘŜǊƳ ŎƻƳƳƛǘƳŜƴǘǎ ŀƴŘ ŀǊŜ ƴƻǘ ƧƻƛƴŜǊǎΦ ¢ƘŜȅ ǘŀƪŜ 

ŎŀǊŜ ƻŦ ŎƘƛƭŘǊŜƴ ŀƴŘ ǇŀǊŜƴǘǎΦ ¢ƘŜȅ ōŜƭƻƴƎ ǘƻ ŀ ƎȅƳΦ ¢ƘŜȅ ƭƛƪŜ ǘǊŜƴŘǎ ōǳǘ ŘƻƴΩǘ ƘŀǾŜ ǘƻ ōŜ ǘǊŜƴŘȅΦ ¢ƘŜȅ ŜƳōǊŀŎŜ 

technology. They have laptops, smart phones, iPads, are on Facebook and text message friends and family. 

Music Preference:  aƻŘŜǊƴ ŎƻǳƴǘǊȅΣ ŎƭŀǎǎƛŎ Ƙƛǘǎ όтлΩǎ-флΩǎύΣ ŀƴŘ ǊƻŎƪκŀŘǳƭǘ ŎƻƴǘŜƳǇƻǊŀǊȅΦ 

Recommendations: 

¶ Moderate changes needed.   

¶ Use more modern country and adult contemporary music.   

¶ Keep using the classic hits music but cut back on classic country and adult standards.   

¶ ¸ƻǳΩƭƭ ƴŜŜŘ ǘƻ ƻŦŦŜǊ ƳǳƭǘƛǇƭŜ ǘƛƳŜǎ ŦƻǊ ŘŀƴŎƛƴƎ ŀǎ ȅƻǳΩƭƭ ōŜ ŎƻƳǇŜǘƛƴƎ ǿƛǘƘ ƘƛƎƘ ǎŎƘƻƻƭ ǎǇƻǊǘǎ ŦƻǊ ǘƘŜƛǊ ǘƛƳŜΦ   

¶ Get out of the senior centre.   

¶ De-emphasize dress code.   

¶ When marketing to them, try not to use pictures, videos or live performances with dancers over the age of 55.   

¶ Communicate with them through email, club websites and Facebook pages.   

Start capitalizing on social media. 

 

Get Crackinõ!  
(Issue 2021-3) - by Editor Claudia Littlefair  

 

Take advantage of this downtime ς Ǉƭŀƴ ȅƻǳǊ ŎƭǳōΩǎ ŀŘǾŜǊǘƛǎƛƴƎ ŎŀƳǇŀƛƎƴ ƴƻǿΦ 

 

STEP ONE: DŜǘ ŀ άǘƘƛƴƪ ǘŀƴƪέ ƎƻƛƴƎ (2, 3 or more members). Share advertising ideas and suggestions. Get some creative 

juices flowing.  

 

STEP TWO: Get informed! There are all kinds of online help, examples and advice - for free! 

¶ Start with /![[9w[!.Ωǎ фл-ǇŀƎŜ ά{ǉǳŀǊŜ 5ŀƴŎŜ aŀǊƪŜǘƛƴƎ aŀƴǳŀƭέΥ 

 (http://callerlabknowledge.org/callerlab-square-dance-marketing-manual/). 

 A comprehensive, easy to use guide on putting together an effective campaign. Covers all aspects of advertising. 

¶ Visit /ŀƴŀŘƛŀƴ {ƻŎƛŜǘȅΩǎ tƛƴǘŜǊŜǎǘ ŀŎŎƻǳƴǘΥ https://www.pinterest.ca/canadiansquarea/. Guaranteed there is 

something for everyone! Hundreds and hundreds of posters, news releases, brochures, photos, memes, newsletters, 

history, and general information on all of our dance forms. Get inspired, borrow ideas! 

¶ View the B.C. Square Dance Federation Youtube channel ŦƻǊ άƘƻǿ-ǘƻέ ǾƛŘŜƻǎ ƻƴ ǇǊƻƳƻǘƛƻƴΥ 

https://www.youtube.com/channel/UCK7iAGys3NKCbC8YNV1svPQ. It includes recorded Zoom sessions designed to 

help us improve our advertising. Sessions on topics like: Image; Using Social Media; Promoting Teamwork as a Benefit; 

Writing Press Releases.  

 

STEP THREE: Get your Game Plan together! {ƻƳŜ Ŏƭǳōǎ ƳƛƎƘǘ ƘŀǾŜ ŀ άǎƻŦǘ ǎǘŀǊǘέ ƛƴ ǘƘŜ ŦŀƭƭΣ ǿƛǘƘ ƘŜŀǾȅ ŀŘǾŜǊǘƛǎƛƴƎ ŦƻǊ 

January, or some might do heavy advertising for the fall. Whatever your timeline, be ready to roll out your advertising 

plan. 

 

 

  

http://callerlabknowledge.org/callerlab-square-dance-marketing-manual/
https://www.pinterest.ca/canadiansquarea/
https://l.facebook.com/l.php?u=https%3A%2F%2Fwww.youtube.com%2Fchannel%2FUCK7iAGys3NKCbC8YNV1svPQ%3Ffbclid%3DIwAR2w76ENR6PYhqYrjfvn3VeKDTKls8q_GYY7C5_xIQw0e1rtP1HJQPKHiOo&h=AT3J42p7pVcm_7cgWYmkro1rbSSxKE3vgCCDJyi_sx2M8Z77VsWB1faAoOw_JshvOM4aM0sBy4SGIJuEpXnyJronliVf7mkc9QPx2_F2rImu6qwpml-PtYF3Z1SeVMPM-Q&__tn__=-UK-R&c%5b0%5d=AT2Sp_CyEykKVGZmAH2uEZ7JRaCatiPocbx7hj63lIUmXBmwwbyRFMZ3r4DbPmAXPuAFVCeY0I5S5mktwHLOuzuCSqtZJLFJKKo5pZkucV6TESxo2pc-wXaDZ5BH8aNd4lBLiaNcvYmLMWARvT_nsHlIJLd09AGwetfsKPGOK57aibo


 

5 
 

ALL Advertising Works  
(Issue 2019-5) - by Editor Claudia Littlefair  

 

IŀǾŜ ȅƻǳ ŜǾŜǊ ƘŜŀǊŘ ƻǊ ǎŀƛŘΣ ά²ŜΩǾŜ ǘǊƛŜŘ ŜǾŜǊȅǘƘƛƴƎΣ ŀƴŘ nothing worksέ ƻǊ ά²Ŝ ǘǊƛŜŘ ǘƘŀǘ ƭŀǎǘ ȅŜŀǊ ŀƴŘ ƛǘ ŘƛŘƴΩǘ Ǉǳǘ 

ŀƴȅ ŦŜŜǘ ƻƴ ǘƘŜ ŦƭƻƻǊΦέ ƻǊ άThe only thing that works is word of mouth.έ  Lƴ Ƴȅ ƻǇƛƴƛƻƴΣ ǘƘŜǎŜ ǎǘŀǘŜƳŜƴǘǎ ŀƴŘ ƻǘƘŜǊǎ 

like them are not true, because every time a member of the general public sees ǘƘŜ ǿƻǊŘ άǎǉǳŀǊŜ ŘŀƴŎƛƴƎέ ǘƘŜ 

advertising has worked!  
 

The first step in successful advertising is not ǊŜŎǊǳƛǘƳŜƴǘΣ ƛǘΩǎ ǎƛƳǇƭȅ ǘƻ ǎŀȅ άǿŜ ŜȄƛǎǘέΦ If people are not aware of a 

ǇǊƻŘǳŎǘΣ ǘƘŜȅ ǿƻƴΩǘ ōǳȅ ƛǘΗ LǘΩǎ ŘƛǎƘŜŀǊǘŜƴƛƴƎ ǘƻ ƘŜŀǊΣ άL ŘƛŘƴΩǘ ƪƴƻǿ ǘƘŀǘ ǇŜople still square danced.έ ƻǊ άL ŘƛŘƴΩǘ ƪƴƻǿ 

that square dancing was offered here.έ  ¢ƘƻǎŜ ǎǘŀǘŜƳŜƴǘǎ ŀǊŜ ŀ ǊŜŦƭŜŎǘƛƻƴ ƻƴ Ƙƻǿ ǇƻƻǊƭȅ ǿŜ ŀŘǾŜǊǘƛǎŜΦ  ¢ƘŜ ƎŜƴŜǊŀƭ 

public (the thousands of people outside of our circle of family and friends) have no clue about the Modern Square Dance 

ǇǊƻƎǊŀƳΦ  aŀƴȅ ƻŦ ƻǳǊ Ŏƭǳōǎ ƘŀǾŜ ƎƛǾŜƴ ǳǇ ƻƴ ŀŘǾŜǊǘƛǎƛƴƎΣ ƻǊ ŀŘǾŜǊǘƛǎŜ ǾŜǊȅ ƭƛǘǘƭŜ ŀƴŘ ƻƴƭȅ ƛƴ ǘƘŜ ŦŀƭƭΦ LǘΩǎ ƴƻ ǎǳǊǇǊƛǎŜ ǘƘŀt 

ǇŜƻǇƭŜ ŘƻƴΩǘ ƪƴƻǿ ŀōƻǳǘ ǳǎΣ ƴŜǾŜǊ ƳƛƴŘ ǿŀƴǘƛƴƎ ǘƻ Ƨƻƛƴ ǳǇΦ 
 

So this fall, advertise!  Let people know we exist through posters, flyers, postcard-sized handouts, business cards, 

ǘǊŀŘŜ ŦŀƛǊǎΣ ŦŀǊƳŜǊΩǎ ƳŀǊƪŜǘǎΣ ǇŀǊǘƛŎƛǇŀǘƛƻƴ-demos at community halls, sandwich board signs, large rental magnet 

board signs, lawn signs, banners on fences, public service announcements on radio and TV, on-line Facebook ads, 

websites and Facebook pages, and any other way you can think of. Use print material that feature happy people 

ōŜŎŀǳǎŜ ǇŜƻǇƭŜ ŀǊŜ ŘǊŀǿƴ ǘƻ άŦǳƴέ ŀƴŘ Ŧǳƴ ƛǎ ƻǳǊ ǊŜŎǊŜŀǘƛƻƴΩǎ ǎǘǊƻƴƎŜǎǘ ǎŜƭƭƛƴƎ Ǉƻƛƴǘ όǎŜŜ ǎŀƳǇƭŜ ōŜƭƻǿύΦ If you see 

something you like, copy it.  Use economic, on-line sources like Vistaprint to create attractive handouts and flyers. For 

examples of print materials, images, dance memes, news articles, and more, go to Canadian Square & Round Dance 

{ƻŎƛŜǘȅΩǎ Ǉinterest account:  https://www.pinterest.ca/canadiansquarea/.   
 

aƻǎǘ ƻŦ ŀƭƭΣ ŘƻƴΩǘ ƎƛǾŜ ǳǇΗ  !ŘǾŜǊǘƛǎŜΣ ŀŘǾŜǊǘƛǎŜΣ ŀŘǾŜǊǘƛǎŜ ς because it works ς each and every time. 

 

  

Sample of 

double-

sided 

handout. 

https://www.pinterest.ca/canadiansquarea/
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Plan i n the Spring for t he Fall  
(Issue 2019-3) - by Editor Claudia Littlefair  

 

The best time to start planning promotion for your fall start-up is NOW ς spring time!  Now is the time to plan out your 

fall strategy ς where can you advertise? what mediums will you use? who will design your material? who will volunteer 

to help distribute posters/handouts in the fall? who has the skills to look after online advertising thru Facebook or your 

Ŏƭǳō ǿŜōǎƛǘŜΚ ǿƘƻ Ŏŀƴ ǎǇŜƴŘ ǘƛƳŜ ƻƴƭƛƴŜ ǇƻǎǘƛƴƎ ȅƻǳǊ άŦǊŜŜ ƛƴǘǊƻǎ ǘƻ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎέ ƻƴ ŎƻƳƳǳƴƛty calendars? what 

jobs can be done now before everyone disperses for the summer months? what public demos can be done over the 

summer? is it possible to have a table at a craft show, farmers market, or tradeshow? and what other new avenues can 

you explore? 
 

Remember that failing to plan, is planning to fail.  Waiting until mid-!ǳƎǳǎǘ ǿƘŜƴ Ƴŀƴȅ ŀǊŜ ǎǘƛƭƭ ŀǿŀȅ ƻǊ ƛƴ άƘƻƭƛŘŀȅ 

ƳƻŘŜέΣ ƻǊ {ŜǇǘŜƳōŜǊ ǿƘŜƴ ǘƘŜ ǎŜŀǎƻƴ ƛǎ ŀōƻǳǘ ǘƻ ǎǘŀǊǘΣ ŀƭƳƻǎǘ ŀƭǿŀȅǎ ōǊƛƴƎǎ ƛƴ ǇƻƻǊ ǊŜǎǳƭǘǎΦ  ¢ŀƪƛƴƎ ǘƘŜ ǘƛƳŜ ƴƻǿ ǘƻ 

carefully plan out a promotional campaign will ensure its success in the fall.   
 

There are several valuable online resources that can help you with ideas and suggestions.  Before planning your 

campaign, spend some time visiting these sites: 

1. CSRDS Pinterest Account https://www.pinterest.ca/canadiansquarea/.  Explore hundreds of pins (files) about our 

dance activity - square, round, line, contra and other types of dances.  Look for current dance graphics and images, 

memes, copy ideas and wording for your own posters, print ads, and newspaper articles.  Get inspired by looking at 

what other clubs are doing to promote our activity. 

2. CALLERLAB has an excellent 91-ǇŀƎŜ ǊŜǎƻǳǊŎŜ Ƴŀƴǳŀƭ άSquare Dance Marketing ManualέΦ  .ǊƻǿǎŜ through it and 

choose ideas that suit your club.  Find it at: http://callerlabknowledge.org/?p=1736 

3. /![[9w[!. YƴƻǿƭŜŘƎŜ.ŀǎŜ Ƙŀǎ ŀ ŎŀǘŜƎƻǊȅ ŎŀƭƭŜŘ άSquare Dance Marketingέ ǿƘƛŎƘ Ŏƻƴǘŀƛƴǎ ƛƴŦƻǊƳŀǘƛƻƴ ǇŜǊtaining 

to the promotion of the square dance activity in general.  See:  http://callerlabknowledge.org/?page_id=437 

4. /![[9w[!. YƴƻǿƭŜŘƎŜ.ŀǎŜ ŀƭǎƻ Ƙŀǎ ŀ ŎŀǘŜƎƻǊȅ ŎŀƭƭŜŘ άWinning Waysέ ς this category collects stories shared by 

callers and dancers who have tried something out and are willing to share their experience for the benefit of others. 

See:  http://callerlabknowledge.org/?page_id=202 

 

Be prepared for summer demos by having print materials ready to hand out.  Several clubs use online print companies 

such as Vistaprint, to design attractive and appealing flyers, business cards and banners, all for an economical price.   
 

{ƻΣ ŘƻƴΩǘ ƭŜǘ ǘƘŜ opportunity to do some valuable planning pass your club by!  Plan out your promotional campaign 

ƴƻǿ ƛƴ ǘƘŜ ǎǇǊƛƴƎΣ ǎƻ ǘƘŀǘ ȅƻǳ Ŏŀƴ Ǌƻƭƭ ƛǘ ƻǳǘ ƛƴ ǘƛƳŜ ŦƻǊ ȅƻǳǊ ŎƭǳōΩǎ Ŧŀƭƭ ǎǘŀǊǘ-up. 

 

 

  

https://www.pinterest.ca/canadiansquarea/
http://callerlabknowledge.org/?p=1736
http://callerlabknowledge.org/?page_id=437
http://callerlabknowledge.org/?page_id=202
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Couples dance together on Aug.14, 2018 at Maple Grove 

Granger in Denver.  (Shaban Athuman, The Denver Post) 

Making Square Dance Less Square: Do-Sa-Do In Denver Pivots to Attract New 

Members 
(Issue 2018-7) - Article by Mark Jaffe, The Denver Post, August 13, 2018  
¢ƘŜ ǎǘǊŀƛƴǎ ƻŦ !ŘŜƭŜΩǎ άwƻƭƭƛƴƎ ƛƴ ǘƘŜ 5ŜŜǇέ ŀǊŜ ǇǳƭǎƛƴƎΣ ŀƴŘ ǘƘŜ ŘŀƴŎŜ ŦƭƻƻǊ ƛǎ ǇŀŎƪŜŘΦ  ά¢ƘŜǊŜΩǎ ŀ ŦƛǊŜ ǎǘŀǊǘƛƴƎ ƛƴ Ƴȅ ƘŜŀǊǘ ǊŜŀŎƘƛƴƎ ŀ 

ŦŜǾŜǊ ǇƛǘŎƘ ŀƴŘ ƛǘΩǎ ōǊƛƴƎƛƴƎ ƳŜ ƻǳǘ ǘƘŜ ŘŀǊƪέ.  Allemande left, Do-Sa-Do, Allemande left, weave the ring, ά{ŜŜ Ƙƻǿ L ƭŜŀǾŜ ǿƛǘƘ ŜǾŜǊȅ 

ǇƛŜŎŜ ƻŦ ȅƻǳΣ ŘƻƴΩǘ ǳƴŘŜǊŜǎǘƛƳŀǘŜ ǘƘŜ ǘƘƛƴƎǎ L ǿƛƭƭ ŘƻΦέ  {ǿƛƴƎ ŀƴŘ ǇǊƻƳŜƴŀŘŜ Χ 
 

Yes, as the dark bluesy song pumped out of the speakers, the 

dancers τ in a flurry that snapped into patterns τ were 

square dancing.  Just another Saturday night at the square 

dance club. 
 

Sixty-four dancers, mostly having forgone traditional crinoline 

prairie skirts and Western shirts for shorts and polo shirts, 

packed the floor at the Maple Grove Grange in Wheat Ridge 

ŀǎ ǘƘŜ ŎŀƭƭŜǊΣ wƻōŜǊǘ ά.ŜŀǊέ aƛƭƭŜǊΣ ǎŀƴƎ ƻǳǘ ǘƘŜ ǎǘŜǇǎΦ 
 

bƻǘ ȅƻǳǊ ƎǊŀƴŘƳƻǘƘŜǊΩǎ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΚ  ²ŜƭƭΣ ŀŎǘǳŀƭƭȅΣ ƛǘ ǎǘƛƭƭ 

ƛǎΣ ǎƛƴŎŜ ǘƘŜǊŜ ǿŀǎ ŀ ƎƻƻŘ ŎƘŀƴŎŜ ǎƻƳŜōƻŘȅΩǎ ƎǊŀƴŘƳƻǘƘŜǊ 

was out there on the dance floor. 
 

This is the Denver square-dancing scene circa 2018. In an 

effort to keep it fresh, sound systems have replaced fiddlers and 

banjos, and square-dance callers are using blues, jazz and pop.  It 

is as likely these days to dance to Bruno Mars or Michael Jackson as Garth Brooks. 
 

άCƻǊ ŀ ǿƘƛƭŜΣ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ Ǝƻǘ ǎǘǳŎƪ ƛƴ ǘƛƳŜΣ ƛƴ ǘƘŜ мфрлǎΣ ŀƴŘ ƴƻǿ ǿŜ ŀǊŜ ǘǊȅƛƴƎ ǘƻ ƎŜǘ ǳƴǎǘǳŎƪ ŀƴŘ ŜǾƻƭǾŜ ŀƎŀƛƴΣέ ǎŀƛŘ aƛller, who 

Ŏŀƭƭǎ ŦƻǊ wƻƭƭƛƴΩ ²ƘŜŜƭǎ ŀƴŘ ƻǘƘŜǊ Ŏƭǳōǎ ƛƴ 5ŜƴǾŜǊΦ  {ǘƛƭƭΣ ǘƘŜ ƳŜǘǊƻ ŀǊŜŀΩǎ ǎǉǳŀǊŜ-dancing clubs are getting grayer and grayer, and 

working hard τ with various degrees of success τ to recruit new members. 
 

tŀǊǘ ƻŦ ǘƘŜ ŎƘŀƭƭŜƴƎŜ ƛǎ ǘƘŀǘ ƛǘ Ŏŀƴ ǘŀƪŜ ƳƻƴǘƘǎ ƻŦ ƭŜǎǎƻƴǎ ǘƻ ƳŀǎǘŜǊ ǘƘŜ ōŀǎƛŎǎ ƻŦ ǘƘŜ ŘŀƴŎŜΣ ǿƘƛŎƘ ƛǎ ǎƻǊǘ ƻŦ ά{ƛƳƻƴ {ŀȅǎέ with the 

complexity ŀƴŘ ǎǇŜŜŘ ƻŦ ǘƘŜ ǾƛŘŜƻ ƎŀƳŜ ά/ǳǘ ǘƘŜ wƻǇŜΦέ 
 

άLǘΩǎ ǎƻƳŜǘƘƛƴƎ ŦƻǊ ǇŜƻǇƭŜ ǿƘƻ ǊŜŀƭƭȅ ƭƛƪŜ ǇǳȊȊƭŜǎΣέ ǎŀƛŘ .ƻō wƛƎƎǎΣ ǘƘŜ ŎŀƭƭŜǊ ŦƻǊ ǘƘŜ {ǳƴŦƭƻǿŜǊ {ǉǳŀǊŜǎ Ŏƭǳō ƛƴ /ŀǎǘƭŜ wƻŎƪ and 

owner of Square Dance Etc., which provides entertainment, lessons and workshops. 
 

In the 1970s, Denver was a square-dancing hotbed with more than 70 clubs and thousands of dancers, as well as teen and college 

clubs.  ¢Ƙƛǎ ǿŀǎ ƛƴ ǇŀǊǘ ǘƘŜ ƭŜƎŀŎȅ ƻŦ [ƭƻȅŘ άtŀǇǇȅέ {ƘŀǿΣ ǘƘŜ ǇǊƛƴŎƛǇŀƭ ƻŦ /ƘŜȅŜƴƴŜ aƻǳƴǘŀƛƴ IƛƎƘ {ŎƘƻƻƭ ƛƴ /ƻƭƻǊŀŘƻ {ǇǊƛƴƎǎΣ ǿho 

in the 1930s and 1940s traveled the country collecting square dances and calls and organizing teaching programs.  Shaw created a 

high school squaredance team, which toured more than 50 cities.  ¢ƘŜ ǎǉǳŀǊŜ ŘŀƴŎŜ ƛǎ /ƻƭƻǊŀŘƻΩǎ ǎǘŀǘŜ ŘŀƴŎŜΦ 
 

The University ƻŦ 5ŜƴǾŜǊΩǎ /ŀǊǎƻƴ .ǊƛŜǊƭȅ DƛŦŦƛƴ 5ŀƴŎŜ [ƛōǊŀǊȅ ŎǳǊǊŜƴǘƭȅ Ƙŀǎ ŀƴ ŜȄƘƛōƛǘƛƻƴ ŀƴŘ ŘƻŎǳƳŜƴǘŀǊȅ ƻƴ {ǉǳŀǊŜ 5ŀƴŎŜ ƛƴ ǘƘŜ 

American West from the Lloyd Shaw Foundation archives. 
 

The number of square-dance clubs in the Denver area, however, has dwindled to 18, with perhaps 900 dancers, including a good 

number who have danced for decades, according to the Colorado State Square Dance Association.  ά[ƻƻƪ ŀǘ ŀƴȅ ƎǊƻǳǇ ŀŎǘƛǾƛǘȅΣ όƭƛƪŜύ 

ōƻǿƭƛƴƎ ƭŜŀƎǳŜǎΣ ōǊƛŘƎŜ ƎǊƻǳǇǎΣέ wƛƎƎǎ ǎŀƛŘΦ ά¢ƘŜȅΩǾŜ ŀƭƭ ƘŀŘ ŀ ǎƛƎƴƛŦƛŎŀƴǘ Ŧŀƭƭ-offΦ ¢Ƙƛǎ ƛǎƴΩǘ ŀōƻǳǘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΤ ƛǘΩǎ ŀōƻǳǘ ƻǳǊ 

ŎǳƭǘǳǊŜΦέ  IŀǊǾŀǊŘ ǇƻƭƛǘƛŎŀƭ ǎŎƛŜƴǘƛǎǘ wƻōŜǊǘ tǳǘƴŀƳΣ ƛƴ Ƙƛǎ ōƻƻƪΣ ά.ƻǿƭƛƴƎ !ƭƻƴŜΣέ ŎŀƭƭŜŘ ǘƘŜ ǘǊŜƴŘ ŀ άŘŜŎƭƛƴŜ ƛƴ ǎƻŎƛŀƭ ŎŀǇƛǘŀƭΦέ  While 

you can bowl alone, you cannot square dance alone, so the Denver clubs continue their battle. 
 

One big hurdle is learning the steps.  Lǘ ƛǎƴΩǘ ŜŀǎȅΦ  The traditional approach has been a lesson a week for 24 weeks, with sessions 

costing $5 to $10 each (often with discounts).  Basic square dancing involves learning 50 moves.  The Mainstream program, which is 

what is primarily danced, uses 70 calls, and Plus takes it up to 100. Advanced adds another 90 calls. 
 

άLǘ ǎŜŜƳǎ ǎƻ ŎƻƳǇƭŜȄΣ ōǳǘ ŜǾŜǊȅōƻŘȅ Ŏŀƴ Řƻ ƛǘΣέ aƛƭƭŜǊ ǎŀƛŘΦ  άLŦ ȅƻǳ Ŏŀƴ ǿŀƭƪΣ ȅƻǳ Ŏŀƴ ǎǉǳŀǊŜ ŘŀƴŎŜΦέ  Riggs and Miller, who both 

ǘŜŀŎƘ ŀǎ ǿŜƭƭ ŀǎ ŎŀƭƭΣ ŀǊŜ ŜŀŎƘ ǘǊȅƛƴƎ ǘƻ ŎƻǇŜ ǿƛǘƘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΩǎ ƭŜŀǊƴƛƴƎ ŎǳǊǾŜΣ ǎǳŎƘ ŀǎ ǘŀƛƭƻǊƛƴƎ ǎƘƻǊǘŜǊ ǎŜǘǎ ƻŦ ŎƭŀǎǎŜs, all-day 

sessions or a learn-at-your own-pace program.  
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Bear Miller calls a dance on July 14, 2018 at 

Maple Grove Grange in Denver.  (Shaban 

Athuman, The Denver Post) 

Kelly Costello dances with a member of Rocky 

Mountain Rainbeaus dancing club on Aug. 17, 2018 in 

Denver.  (Shaban Athuman, The Denver Post) 

The lessons are often sponsored by clubs, and efforts are made to adjust for costs, so 

ƴƻ ƻƴŜ ƛǎ ǘǳǊƴŜŘ ŀǿŀȅΦ άLŦ ƳƻƴŜȅ ƛǎ ǘƛƎƘǘΣ ȅƻǳ ǎƘƻǳƭŘ ŎƻƳŜ ŀƴŘ ŘŀƴŎŜΣέ aƛƭƭŜǊ ǎŀƛŘΦ 
 

Dancers work in groups of eight, or four couples, called a square. (Get it?)  The caller 

moves the dancers around, changes their partners, changes their direction.  ά¸ƻǳ ŀǊŜ 

trying to create patterns, throw an unexpected call, a little surprise and get them back 

ǘƻ ǘƘŜƛǊ ǇŀǊǘƴŜǊǎΣέ aƛƭƭŜǊ ǎŀƛŘΦ  άCƻǊ ǘƘŜ ŎŀƭƭŜǊΣ ƛǘ ƛǎ ŀ wǳōƛƪΩǎ /ǳōŜΦέ 
 

Each dance ends with dancers exchanging handshakes and hugs for a job well done. 
 

! ŦŜǿ ƴƛƎƘǘǎ ŀŦǘŜǊ ŎŀƭƭƛƴƎ ŦƻǊ wƻƭƭƛƴΩ 

Wheels, Miller was at the Washington 

Street Community Center calling for the Rocky aƻǳƴǘŀƛƴ wŀƛƴōŜŀǳǎΣ 5ŜƴǾŜǊΩǎ [D¢. 

club.  When Miller shifted from Mainstream to Plus, accompanied by 

Jerrod NieƳŀƴƴΩǎ ά[ƻǾŜǊΣ [ƻǾŜǊΣέ ǘƘŜ intensity in the room ratcheted up, the 

dancing punctuated with claps and shouts as Miller called the Acey Deucey, Peel the Top and Explode the Wave.  While Rainbeaus 

have a reputation as a lively, sometimes raucous group, moving ǘƻ tƭǳǎ ƘŀŘ ǘƘŜ ǎŀƳŜ ŜŦŦŜŎǘ ƻƴ ǘƘŜ wƻƭƭƛƴΩ ²ƘŜŜƭǎΦ   
 

Rainbeaus is the biggest club in the area, with 94 members.  άhƴŜ ǊŜŀǎƻƴ ƛǎ ǘƘŜȅ ŀŎŎŜǇǘ ŜǾŜǊȅōƻŘȅΣ ǎǘǊŀƛƎƘǘΣ ŀ ƳŀǊǊƛŜŘ ŎƻǳǇƭŜΣ 

ŜǾŜǊȅōƻŘȅΣέ ǎŀƛŘ tŀǳƭŀ YŀǳŦŦƳŀƴΣ ŀ ǎǘǊŀƛƎƘǘ ǿƻƳŀƴΣ ǿƘƻ ƻǿƴŜŘ ǳǇ ƻƴƭȅ ǘƻ ōeing north of 70 years old.  Jake McWilliams, 40, a 

transgender man who has been dancing with Rainbeaus for three years, said, 

άL ǘƘƛƴƪ ǿŜΩǊŜ ŀƭƭ ƎŜǘǘƛƴƎ ŀ ƭŜǎǎƻƴ ƛƴ ōŜƛƴƎ ǘƻƎŜǘƘŜǊΦέ  Rainbeaus may also be 

successful because of its $5 lessons, with a special fund to help defray the 

cost for those who need a little financial help. 
 

[ƛǘǘƭŜǘƻƴΩǎ aƻǳƴǘŀƛƴŜŜǊǎ Ƙŀǎ ŀōƻǳǘ тл ƳŜƳōŜǊǎΦ  Club president Ray 

DeAngelis said financially, the goal is just to break even.  ¢ƘŜ ŎƭǳōΩǎ ŀƴƴǳŀƭ 

dues are $20.  The cover for attending a dance is $6 a person for members 

and $7 for non-members.  Most clubs also provide refreshments.  άIt is a very 

ŀŦŦƻǊŘŀōƭŜ ƴƛƎƘǘ ƻǳǘΣέ 5Ŝ!ƴƎŜƭƛǎ ǎŀƛŘΦ 
 

There is a dance someplace in Denver almost every night.  Mountaineers 

dance the first, third and fifth Saturdays of each month.  Rainbeaus dance 

Mondays, Tuesday and Thursdays, though some of the sessions are advanced. 

wƻƭƭƛƴΩ ²ƘŜŜƭǎ ŘŀƴŎŜ ǘƘŜ ǎŜŎƻƴŘ ŀƴŘ ŦƻǳǊǘƘ {ŀǘǳǊŘŀȅǎΦ  Then, there are the 15 

others clubs. 
 

Lǘ ƛǎƴΩǘ ōȅ ŎƘŀƴŎŜ ǘƘŀǘ aƻǳƴtaineers is a large club, since it has been aggressive in its recruiting.  άtŀǊǘ ƻŦ ƻǳǊ ǊŜŎǊǳƛǘƳŜƴǘ ŜŦŦƻǊǘ ƛǎ ǘƻ 

ōǊƛƴƎ ǘƘŜ ŀƎŜ ŘƻǿƴΣέ 5Ŝ!ƴƎŜƭƛǎ ǎŀƛŘΦ  ά²Ŝ ŘƛŘ ǇǊŜǘǘȅ ǿŜƭƭ ƭŀǎǘ ȅŜŀǊΦέ 
 

In luring more people, age can be an impediment.  άbƻōƻŘȅ ǿŀƴǘǎ ǘƻ ŘŀƴŎŜ ǿƛǘƘ ǘƘŜƛǊ ƎǊŀƴŘƳƻǘƘŜǊΣέ aƛƭƭŜǊ ǎŀƛŘΦ  Moving to 

ŎƻƴǘŜƳǇƻǊŀǊȅ ƳǳǎƛŎ ŀƴŘ ǎƻǳƴŘ ǎȅǎǘŜƳǎ ƛǎ ƻƴŜ ŀǘǘŜƳǇǘ ǘƻ ǎƘŀƪŜ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΩǎ ƘŀȅǎŜŜŘ ƛƳŀƎŜΦ  The music has to have a strong 

walking beat of 110 to 130 beats a minute, good phrasing, and 2-2 or 4-4 time, Riggs said.  ά/ƻǳƴǘǊȅ ƳǳǎƛŎ ŎƻƳŜǎ ŎƭƻǎŜǎǘΣέ ƘŜ ǎŀƛŘΦ 

Still, he has called to jazz and the Hustle. 
 

But not everyone is a fan.  [ȅƭŜ DƛƭƭŜǘǘŜ ƻŦ [ƛǘǘƭŜǘƻƴ ŎŀƳŜ ƻŦŦ ǘƘŜ ŦƭƻƻǊ ŀǘ ǘƘŜ wƻƭƭƛƴΩ ²ƘŜŜƭǎ ŘŀƴŎŜ ƛƴ Ƙƛǎ ²ŜǎǘŜǊƴ ǎƘƛǊǘ ŀƴŘ Ŏƻǿōƻȅ 

boots.  His badge (each club has its own badge) showed he was a visiting Mountaineer.  ά{ǉǳŀǊŜ ŘŀƴŎƛƴƎ ǿŀǎ ŦƻǳƴŘŜŘ ƻƴ ŎƻǳƴǘǊȅ 

ƳǳǎƛŎΣέ ǎŀƛŘ DƛƭƭŜǘǘŜΣ ǿƘƻ Ƙŀǎ ōŜŜƴ ŘŀƴŎƛƴƎ ŦƻǊ ол ȅŜŀǊǎΦ  ά{ƻƳŜ ŎŀƭƭŜǊǎ ǘƘƛƴƪ ǘƘŜȅ Ŏŀƴ ƎŜǘ ȅƻǳƴƎ ǇŜƻǇƭŜ ǿƛǘƘ ƴŜǿ ƳǳǎƛŎΦ  LΩƳ ƴƻǘ ǎƻ 

ǎǳǊŜΦέ 
 

Miller, however, said thaǘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ Ƨǳǎǘ ŦƛƴŘƛƴƎ ŀ άƴŜǿ ƛŘŜƴǘƛǘȅέ ŀƴŘΣ ƛǘ ƛǎ ƘƻǇŜŘΣ ƴŜǿ ŘŀƴŎŜǊǎΦ   
 

Interested in finding a square dance club near you or square dance lessons? The Denver area council of the Colorado State Square 

Dance Association can connect you. Many clubs begin offering lessons in September. Email middlebrook.mb@gmail.com or call 303-

332-4212. 
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òSellingó Square Dance to New People 
(Issue 2018-4) ς by Bernie Coulthurst, Coordinator, WI Intern Group Email Service 
 

Our marketing subject for this month is SELLING, the most important part of marketing the benefits of square dancing 

FUN, FITNESS & FRIENDSHIP SET TO MUSIC! 
 

We will cover the common mistakes most square dancers make as they talk to a prospect who called them in response 

to one of their ads or publicity efforts. 
 

The first mistake is calling your new dancer dances LESSONS!  ¢ƘŜ ǿƻǊŘ ΨƭŜǎǎƻƴǎΩ ƛƳǇƭȅ ŀ Ŏƭŀǎǎ ǊƻƻƳ ǎŜǘǘƛƴƎΣ ŜǘŎΦ ŀƴŘ ƛǎ 

interpreted as a negative experience.  Please call them what they are - new dancer dances - because that is what they 

are in the real world.  A good square dancer teacher-caller will have the new dancers dancing to a popular song within 

ten minutes of being on the floor for the first time.  A caller from Wausau, Butch Danielski, is an expert at this.  He has 

the rare talent of being able to call a singing call with only the calls that he has taught within the first ten minutes of 

being on the floor.  His emphasis with the new dancers is to have loads of fun learning how to dance.  Each new dancer 

dances has to be a fun experience for your new dancers! 
 

The second mistake most square dancers make when talking to a prospect is that they talk too much.  The secret is to 

get the prospect to talk what is important to them - not what is important to you.  Often, the best way to answer a 

question from the prospect is to ask a relevant question. 
 

Your job is to truthfully answer their questions and concerns with as few words as possible as you try to determine what 

their HOT BUTTONS are, namely what is their desire and what is important to them.  The most common need of your 

prospects is the desire for a positive social experience!  Take a close look at your club dances and you will see that the 

social aspect of your dances is as important if not more important than the actual dancing. 
 

Your goal is to get their name, phone number, email address and street address (for your attached Dancer Prospect Data 

Sheet) and to close the sale by inviting them to your next new dancer dance or your club dance to see the fun that 

happens at your club dances. 
 

¢ƘŜ ǘƘƛǊŘ ƳƛǎǘŀƪŜ ǘƘŀǘ Ƴƻǎǘ ǎǉǳŀǊŜ ŘŀƴŎŜǊǎ ƳŀƪŜ ǿƘŜƴ ǘŀƭƪƛƴƎ ǘƻ ŀ ǇǊƻǎǇŜŎǘ ƻǾŜǊ ǘƘŜ ǇƘƻƴŜ ƛǎ ǘƘŀǘ ǘƘŜȅ ŘƻƴΩǘ ƪƴƻǿ 

when to stop selling.  Again, most square dancers talk too much when talking to a prospect.  When you realized that 

ǘƘŜȅ ŀǊŜ άǎƻƭŘέ ȅƻǳ ǎǿƛǘŎƘ ƛƴǘƻ ǘƘŜ ōǊƛŜŦ ƛƴŦƻǊƳŀǘƛƻƴ ƳƻŘŜΦ 
 

The fourth mistake that most square dancers make when talking to a prospect is that they are not prepared to answer 

the questions coming from the prospect.  Here are a few of the more common questions and comments  that you will 

receive from your prospects: 

¶ My husband or wife does not like to dance. 

¶ I have two left feet. 

¶ Is square dancing hard to learn? 

¶ How long does it take to learn to square dance? 

¶ Do I have to wear those old fashioned square dance costumes? 

¶ Can we bring our kids to the dances? 
 

I am sure that you can think of more possible questions and comments.  The key to successful selling is to be prepared to 

ŀƴǎǿŜǊ ǘƘŜ ǇǊƻǎǇŜŎǘΩǎ ǉǳŜǎǘƛƻƴǎ ŀƴŘ ŎƻƴŎŜǊƴǎΦ  ¸ƻǳ ǿƛƭƭ ƴƻǘ ōŜ ŀōƭŜ ǘƻ ǇŜǊŎŜƛǾŜ ŀƭƭ ŜȄǇŜŎǘŜŘ ǉuestions and comments.  

CƻǊ ǘƘƻǎŜ ǉǳŜǎǘƛƻƴǎ ȅƻǳ ǿƛƭƭ ƘŀǾŜ ǘƻ άǿƛƴƎ ƛǘέ ōǳǘ ŀƭǿŀȅǎ ¢9[[ ¢I9 ¢w¦¢IΦ 
 

As always I welcome individual questions and comments  to this marketing memo and its contents.  Thanks for reading 

this marketing tips for March 2017. 
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Whatõs In A Name? 
(Issue 2018-3) - by Tom Gray, Leduc 

 

Naming a business or an organization is an important step that can be part of the difference between success and 

failure, according to some business sources.  9ƴǘǊŜǇǊŜƴŜǳǊ aŜŘƛŀϥǎ ōƻƻƪ Ψ{ǘŀǊǘ ¸ƻǳǊ hǿƴ .ǳǎƛƴŜǎǎΩ Ƙŀǎ ǘƘŜǎŜ 

suggestions: 

¶ Ideally, your name should convey the expertise, value and uniqueness of your product or service. 

¶ Choose a name that appeals not only to you but also to the kind of customers you are trying to attract.  

¶ Choose a comforting or familiar name that conjures up pleasant images so customers respond to your business on an 

emotional level.  

¶ Don't pick a name that is long or confusing.  

¶ People prefer words they can relate to and understand.  That's why professional namers universally condemn strings 

of numbers or initials as a bad choice (IBM and BMW only became recognizable after their success).  

¶ Stay away from cute puns that only you understand.  

¶ Suggestive names that focus on what the business is about can be quite effective: Italiatour. HouseBoatAbout. 

DeLightFul. Shoperific.  Note also that these names carry emotional connotations.  

 

How are ballroom or other dance studios named?  L ƎƻƻƎƭŜŘ άŘŀƴŎŜ ǎǘǳŘƛƻέ ŀƴŘ ƘŜǊŜϥǎ ŀ ǎŜƭŜŎǘƛƻƴ ŦǊƻƳ ǘƘŜ ŦƛǊǎǘ ǇŀƎŜ ƻǊ 

two (they are from the Edmonton area because Google read my location): 

ω /ƻƴƴŜŎǘƛǾƛǘȅ 5ŀƴŎŜ {ǘǳŘƛƻ  ω Cƻƻǘ bƻǘŜǎ 5ŀƴŎŜ  

ω 9ƭƛǘŜ 5ŀƴŎŜ !ŎŀŘŜƳȅ  ω .ŀƭƭǊƻƻƳ ŀƴŘ /ƻǳƴǘǊȅ 5ŀƴŎŜ {ǘǳŘƛƻ  

ω {ƻŎƛŀƭ 9ŀǎŜ 5ŀƴŎŜ {ǘǳŘƛƻ  ω bŀƴŀƛƳƻ .ŀƭƭǊƻƻƳ 5ŀƴŎŜ {ƻŎƛŜǘȅ  

ω {ǳƎŀǊ{ǿƛƴƎ 5ŀƴŎŜ /ƭǳō  ω {ǳƎŀǊ Cƻƻǘ .ŀƭƭǊƻƻƳ Dance  

ω [Ŝǘϥǎ {ǿƛƴƎ 9ŘƳƻƴǘƻƴ ω 9¢ƻǿƴ {ŀƭǎŀ 
 

What do these have in common? ¢ƘŜȅϥǊŜ ŀƭƭ ǊŜƭŀǘƛǾŜƭȅ ǎƘƻǊǘΦ  aŀƴȅ ŀǊŜ ŀ ōƛǘ άŎŀǘŎƘȅέΦ  ¢ƘŜȅ ƎŜƴŜǊŀƭƭȅ ƛƴŘƛŎŀǘŜ ǘƘŜ ǘȅǇŜ 

of dance on which they focus.  In fact, with most, even if you take away the words dance club or dance studio, you still 

know what they teach -- salsa, swing, country, social.  Sometimes the name indicates the city where the group is found.  

These factors are all important to a business or organization.  You want your name to stand out, to be short and catchy 

and easy to grasp.  You want prospective customers to be easily able to tell at a glance that your studio offers what they 

want and that you're in their area.  
 

bƻǿ ƭŜǘΩǎ ƭƻƻƪ ŀǘ ǎƻƳŜ ƭƻŎŀƭ ǎǉǳŀǊŜ ŘŀƴŎŜ ŎƭǳōǎΥ 

ω /ƻǳƴǘǊȅ {ǳƴǎƘƛƴŜǊǎ  ω /ƻǳƴǘǊȅ Cousins  ω 5ƻǘǎ ŀƴŘ 5ŀǎƘŜǎ  

ω ²Ŝǎǘ 9ŘƳƻƴǘƻƴ tǊƻƳŜƴŀŘŜǊǎ  ω 5ƻǳōƭŜ 5ƛŀƳƻƴŘǎ  ω {ǘΦ tŜǘŜǊϥǎ н Ȅ пǎ  

ω .ǳǘǘƻƴǎ ŀƴŘ .ƻǿǎ  ω bƻǊǘƘŜǊƴ ¢ǿƛǎǘŜǊǎ  
 

!ƎŀƛƴΣ ǘƘŜǎŜ Ŏƭǳōǎ ŎŀƳŜ ǳǇ ƛƴ ǘƘŜ ŦƛǊǎǘ ǘǿƻ ǇŀƎŜǎ ƻŦ ŀ ǎŜŀǊŎƘ ŦƻǊ άǎǉǳŀǊŜ ŘŀƴŎŜ 9ŘƳƻƴǘƻƴέΦ  Except for one name, do 

you have any idea where they are?  Without the full name of so-and-ǎƻ ά{ǉǳŀǊŜ 5ŀƴŎŜ /ƭǳōέΣ ǿƻǳƭŘ ȅƻǳ ƘŀǾŜ ŀƴȅ ƛŘŜŀ 

ǿƘŀǘ ǘƘŜȅ ŘƻΚ  aƻǎǘ Ŏƭǳō ƴŀƳŜǎ ŦǊƻƳ ǘƘŜ Ψрлǎ ŀƴŘ Ψслǎ ŀǊŜ άŎǳǘŜǎȅέ ŀƴŘ ƳŜŀƴƛƴƎŦǳƭ ƻƴƭȅ ǘƻ ǘƘŜ ǎǉǳŀǊŜ ŘŀƴŎŜ 

ŎƻƳƳǳƴƛǘȅΦ  άwƻŘŜǾƛƭƭŜ ¸Ŝƭƭƻǿ wƻŎƪŜǊǎέ ŘƻŜǎƴϥǘ ƳŜŀƴ ƳǳŎƘ ǘƻ ǘƘŜ ŀǾŜǊŀƎŜ ƴƻƴ-dancer (unless they think of cowardly 

ǊƻŎƪ ƳǳǎƛŎƛŀƴǎύΦ  Lǘǎ Ŧǳƭƭ ƴŀƳŜΣ άwƻŘŜǾƛƭƭŜ ¸Ŝƭƭƻǿ wƻŎƪŜǊǎ {ǉǳŀǊŜ 5ŀƴŎŜ /ƭǳōέ ƛǎ ŎƭŜŀǊ ŜƴƻǳƎƘΣ ōǳǘ ǾŜǊȅ ƭƻƴƎΦ  Lǘ Ƴŀȅ ŜǾŜƴ 

ōŜ ǘǊǳƴŎŀǘŜŘ ƛƴ ǎƻƳŜ ǇǊƛƴǘ ƭƛǎǘƛƴƎǎΦ  άwƻŘŜǾƛƭƭŜ {ǉǳŀǊŜ 5ŀƴŎŜǊǎέΣ ǿƘƛƭŜ ǇǊƻǎŀƛŎΣ ƛǎ ǎƘƻǊǘΣ ŎƭŜŀǊ ŀƴŘ ǘƻ ǘƘŜ ǇƻƛƴǘΣ ƎƛǾƛƴƎ 

both location and activity.  
 

Yes, your club has been in existence for 20, 40, 60, whatever years and tradition is hard to break, especially for the old 

folks who have been there from way back when.  But if your club is dying, and if you want to infuse it with new life 

(and new dancers), perhaps it's time to consider a new name.  

  



 

11 
 

Same Image Problem 70 Years Later   
(Issue 2018-1) ð by Claudia Littlefair  

 

²ƘŜƴ L ǿŀǎ ǊŜŀŘƛƴƎ ǘƘŜ ōƻƻƪΣ άAs I See Saw It ς Bob Osgoodέ όǎŜŜ άA Glimpse of the Pastέ ƻƴ ǇŀƎŜ рύΣ L ǿŀǎ ǎǳǊǇǊƛǎŜŘ ǘƻ 

ǊŜŀŘ ǘƘŀǘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ǎǳŦŦŜǊŜŘ ǘƘŜ ǎŀƳŜ ƴŜƎŀǘƛǾŜ ƛƳŀƎŜ ƛƴ ǘƘŜ мфрлΩǎ ŀǎ ǿŜ ŀǊŜ ŦŀŎƛƴƎ ǘƻŘŀȅ ς almost 70 years later!   
 

.ƻō hǎƎƻƻŘ ǿǊƻǘŜΣ άOne complaint frequently voiced was about the image square dancing was getting from magazines, 

newspapers, and especially, from motion pictures.  Square dancing of sorts was portrayed in many movies.  Most of 

them were Westerns, where a bunch of pioneer types would get up and, in the course of telling the story, do 

ǎƻƳŜōƻŘȅΩǎ ŎƻƴŎŜǇǘ ƻŦ ŀ ǎǉǳŀǊŜ ŘŀƴŎŜΦ 
 

Many times these cinematic views involved knowledgeable individuals, real callers, or dancers.  But many times, the 

dancing depicted tended to irk the new dancers just coming out of class, and the callers whose responsibility it was to 

steer clear of the old barnyard feeling. 
 

Fully aware of this, we started early in the game looking for some individuals or organizations who might depict square 

dancing in a favorable way, and make it available on film.  ²Ŝ ǿŜǊŜƴΩǘ ǘƻƻ ǎǳŎŎŜǎǎŦǳƭΦέ 
 

Cŀǎǘ ŦƻǊǿŀǊŘ ǘƻ ǘƘŜ ŜŀǊƭȅ нлллΩǎΣ ǿƘŜƴ /![[9w[!. ƘƛǊŜŘ {ǘŀǊǿƻǊƪǎ ǘƻ ŎƻƴŘǳŎǘ ŀ ǎǘǳŘȅ ƻƴ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ  The focus 

ƎǊƻǳǇǎ ǿŜǊŜ ōŀōȅ ōƻƻƳŜǊǎΣ ǇǊƛƳŀǊƛƭȅ ƛƴ ǘƘŜƛǊ плΩǎ ŀƴŘ рлΩǎΦ  ¢ƘŜ ǊŜǎǳƭǘǎ ƻŦ ǘƘŜ ǊŜǎŜŀǊŎƘ ǿŀǎ ǎummarized by Starworks in 

the following statement, and it is this negative image that we are still up against. 
 

ά{ǉǳŀǊŜ ŘŀƴŎƛƴƎ Ƙŀǎ ŀƴ ƛƳŀƎŜ ǇǊƻōƭŜƳ ƛƴ ǘƘŜ ƎŜƴŜǊŀƭ ǇǳōƭƛŎΣ ǇŀǊǘƛŎǳƭŀǊƭȅ ŀƳƻƴƎ ǘƘƻǎŜ ƛƴ ǘƘŜ ǘŀǊƎŜǘŜŘ 

empty nester Baby Boomer age group.  This target population sees square dancing as out of date, country 

oriented, for hicks and hillbillies, using old-fashioned music and patronized by senior citizens in fluffy dresses 

ǿƛǘƘ ōƛƎ ƘŀƛǊΣ ōƛƎ ōŜƭǘǎ ŀƴŘ w±ΩǎΦ   
 

άaƻǎǘ ǇŜƻǇƭŜ ǎŀȅ ǘƘŜȅ ŀǊŜ ŦŀƳƛƭƛŀǊ ǿƛǘƘ ǎǉuare dancing, but their familiarity is with traditional square dancing, not with 

modern western square dancing.  As a result, their [baby boomers] image of square dancing is strongly influenced by the 

traditional square dancing and does not reflect the realities of modern western danceΦέ 

 

So Whatõs Solution? 
EDUCATE THE PUBLIC:  Every time we put out a poster, a newspaper ad, a brochure, a leaflet we have an opportunity to 

educate the public about who we are, what we do, and what we look like!  Many clubs have their own Facebook pages 

or websites.  These are ideal places to show the general public who we are and what modern western square dancing is 

all about. 
 

EDUCATE YOURSELF:  As dancers, we should be able to explain the difference between traditional and ǘƻŘŀȅΩǎ ǎǉǳŀǊŜ 

dancing (see ad on next page for more information).  More importantly, be ready and prepared to describe how dance 

personally benefits you.  
 

ASK THE MEDIA FOR HELP:  Take some time to explain to the news reporter about the negative image that we are trying 

to dispel.  Once they understand our problem, they can help by addressing it in their write-ups and photos.  Radio ads 

can use something more current than the traditional hoedown music in the background.  Alternatively, submit your own 

news articles and weave information in that supports the image we want.  Get help from the experts ς ask the 

ƴŜǿǎǇŀǇŜǊΩǎ ŘŜǎƛƎƴ ŘŜǇŀǊǘƳŜƴǘ ǘƻ ƳŀƪŜ ǳǇ ȅƻǳǊ ŀŘΦ  .Ŝƭƻǿ ƛǎ ŀƴ ŜȄŀƳǇƭŜ ƻŦ ŀ ŘǊŀŦǘ ŀŘ ŎƻǇȅ ǎǳōƳƛǘǘŜŘ ǘƻ aŜǘǊƻ /ŀƭƎŀǊȅ 

News, and the final ad as designed by their department.  Note the photo shows all ages, casually dressed and smiling 

dancers. 
 

  



 

12 
 

DRAFT COPY OF AD FINAL AD DESIGNED BY METRO CALGARY NEWS 

 

So, whenever and wherever possible, give people a new and unexpected image of who we are.  Let this image conflict 

with the preconceived negative image, so people can see square dancing in a different light. 

 

Step One: Creating Awareness  
(Issue 2017-9) ð Claudia Littlefair, Editor  

The decline in the number of square dancers has been discussed, researched, debated, hashed out and talked over 
many times over many years, with the hopes that by understanding the decline, the problem can be fixed.  Even in the 
мфтлΩǎ ǿƘŜƴ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ǿŀǎ ǾŜǊȅ ǇƻǇǳƭŀǊΣ ǘƘŜ Ǌetention rate was only 50% once dancers graduated.  ¢ƻŘŀȅΣ ƛǘΩǎ 
probably less than 50% returning the second year, and a further 50% decline by the third year.   
 

One proven way to increase our numbers, is to increase the number of people who are exposed to our activity.  
Statistics show us that in every cǊƻǿŘΣ ǘƘŜǊŜΩƭƭ ōŜ ǎƻƳŜ ǿƘƻ ŀǊŜ ǿƛƭƭƛƴƎ ǘƻ ŀǘǘŜƴŘ ŀƴ ƻǇŜƴ ŘŀƴŎŜΣ ŀƴŘ ŦǊƻƳ ǘƘŀǘ ƎǊƻǳǇ 
ǘƘŜǊŜΩƭƭ ōŜ ŀ ǎƳŀƭƭŜǊ ƎǊƻǳǇ ǿƘƻ ŀǊŜ ǿƛƭƭƛƴƎ ǘƻ ǎƛƎƴ ǳǇ ŦƻǊ ƭŜǎǎƻƴǎΣ ŀƴŘ ŦǊƻƳ ǘƘŀǘ ǎǳō-ƎǊƻǳǇ ǘƘŜǊŜΩƭƭ ōŜ ŀƴ ŜǾŜƴ ǎƳŀƭƭŜǊ 
group who will stay the course for several years. 
 

For example, the Timberline Toppers in Colorado have often had new student classes numbering 30 plus students, 
ōŜŎŀǳǎŜ ƻŦ ǘƘŜƛǊ ǎǳŎŎŜǎǎŦǳƭ ǊŜŎǊǳƛǘƛƴƎ ǇƭŀƴΦ  ό{ŜŜ ƴŜȄǘ ŀǊǘƛŎƭŜ άDǊƻǿƛƴƎ /ƭǳōǎέΦύ  ¢ƘŜƛǊ ǎǘŀǘƛǎǘƛŎǎ ǎƘƻǿ ǘƘŀǘ ƻǳǘ ƻŦ ŀ ƭƛǎǘ ƻf 
100 good prospects, рл ǘƻ тл ǿƛƭƭ ŀǘǘŜƴŘ ǘƘŜ άŎƘƛƭƛ ŘƛƴƴŜǊέΣ нл ǘƻ ол ǿƛƭƭ ǎƛƎƴ ǳǇ ŦƻǊ ƭŜǎǎƻƴǎΣ ŀƴŘ ƻƴƭȅ с ǘƻ мл ǿƛƭƭ ōŜ 
active after 6 months.  So think BIG!! If we apply that same formula to a list of 1000 prospective dancers, this would 
translate to between 60 and 100 active dancers.  Exposure to our activity through demos, open dances, ongoing 
advertising, and signage will bring in prospective dancers. 
 

Most clubs do demos and advertise prior to the fall and then disappear from the public eye for the remainder of the 
dance season.  This time period, October to April, offers many valuable opportunities to showcase our activity.  Some 
ideas to consider: 

¶ Write letters to local churches and community groups offering to host a free dance. 

¶ Contact businesses and offer reasonably priced Christmas party entertainment. 

¶ Get involved in community affairs like Christmas markets, farmers markets and trade shows. 

¶ Participate in the community and make the news.  For example, make monthly club food donations to the Food 
Bank, or put on a dance and donate proceeds to a local charity. 

¶ Write regular updates on dance activities, and submit them to your community newsletter. 

¶ tǳǘ ǳǇ ŀ ǎƛƎƴ ŜǾŜǊȅ ǿŜŜƪ ƻƴ ǘƘŜ Řŀȅ ȅƻǳ ƘƻƭŘ ŘŀƴŎŜǎ ǘƘŀǘ ǘŜƭƭǎ ǇŜƻǇƭŜ ΨǿŜ ŘŀƴŎŜ ƘŜǊŜΩΦ   
 

YŜŜǇ ŀ ƭƛǎǘ ƻŦ ǇŜƻǇƭŜΩǎ ƴŀƳŜǎ ŀƴŘ ŎƻƴǘŀŎǘ ƛƴŦƻǊƳŀǘƛƻƴ ǿƘƻ ǎƘƻǿ ƛƴǘŜǊŜǎǘΣ ŀƴŘ ǇǊƻƳƛǎŜ ǘƘŜƳ ǘƘŀǘ ȅƻǳΩƭƭ ŎƻƴǘŀŎǘ ǘƘŜƳ ƛƴ 
the fall.  So, think BIG - actively work on your 1000-Name Prospect List ALL YEAR LONG.  
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Growing Clubs, The Timberline Toppers Plan  
(Issue 2017-9) Source:  Excerpts from http://timberlinetoppers.org/education2.html  
 
The word is that square dancing is dying all over the country. Not here.  The Timberline Toppers have often had new 
student classes numbering 30 plus students.  After a few years, nearby clubs began to try the TT Plan, and they too 
have had success.  Now clubs in other Colorado councils have begun to try the plan.  On seeing a Timberline Toppers 
badge at a dance in Utah, a southern Colorado dancer exclaimed, "You saved our club!" 
 

Preparing the Soil 
Existing club members must have a positive attitude toward all other dancers, especially new students τ smiling, 
friendly, welcoming.  Reminders and practice may be necessary before any new students arrive. For example: 
¶ No pushing other dancers 
¶ No frowning at mistakes 
¶ No chatter (students need to concentrate) 
¶ No death grip on thumbs, hands, or arms.  (Thumb twisters, finger crimpers, and arm pullers are usually unaware of 

these habits. They need to be told.  If that doesn't work, try an entire dance with no touching allowed, which is 
actually kind of fun.) 

 

Planning the "Chili Dinner" 
The basic plan involves: 
¶ Generating a list of prospects.  (Friends from other social groups, neighbors, civic groups, home-owner associations. 

Strangers reached by newspaper articles and posters.  Yes, this step takes work.) 
¶ Plan a party dance with a fun caller.  Try to get everyone on the floor learning and dancing a few calls. 
¶ An enticement helps convince reluctant prospects to show up.  For several years we conducted a chili dinner.  

Unfortunately, after a few years, a large bunch of repeaters came and then left immediately after eating.  So we 
switched to ice cream, which was far less work, but also effective. 

¶ Invite prospects on your list with a friendly phone call, email reminder, and, best, an old-fashioned invitation.  (But, 
leave it open to walk-ins that respond to posters or ads.) 

¶ Greet people at the door, and welcome them.  Check them off on your invitation list.  (Knowing which prospects 
came helps in future years.) 

¶ Serve your chili or ice cream and make sure club members mix with guests.  (An hour for sign-in and eating is typical, 
but depends on the food and the number of guests.) 

¶ When the caller is ready, club dancers should look for reluctant prospects and encourage them.  Partner up with 
prospects. 

¶ As part of the evening, a demonstration tip with club dancers can highlight the fun, flow, and variety involved.  (Be 
careful to not intimidate prospects with anything that looks "way too complicated to learn".) 

¶ Explain the lesson schedule and cost.  Invite prospects to sign up, or, at least, think about it, and perhaps sign-up at 
the first lesson. 

¶ Be prepared to get names, phone numbers, email addresses, and money. 
¶ Thank everyone for coming. 
¶ Smile. 
The key features are finding prospects, getting them to come, giving them a fun evening, and showing them a very 
friendly group. 
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No ôOne Shot Wondersõ in Advertising 
(Issue 2017-4)  9ŘƛǘƻǊΩǎ bƻǘŜΥ  ¢ƘŜ ŦƻƭƭƻǿƛƴƎ ŀǊǘƛŎƭŜ ƛǎ ŀƴ ŜȄŎŜǊǇǘ ŦǊƻƳ /![[9w[!.Ωǎ ŘǊŀŦǘ {ǉǳŀǊŜ 5ŀƴŎŜ 
Marketing Plan, put together by Mike Hogan.  Mike lives in Omaha, Nebraska, and has been calling for 
over 40 years.  He has a marketing background and happily shares his expertise to help build up our 
activity. 
 

The goal of a marketing campaign is frankly to sell something.  For square dancing, our goal is to move 
individuals through the funnel until we receive the outcome of them joining our activity by learning to dance and then 
participating on a regular basis. 
 

Often, we attempt to recruit new dancers through various means and the result is disappointing.  A potential 
customer goes through several steps before purchasing a product as shown in the sales funnel below.  A well thought 
out marketing plan should address all stages a customer goes through on their way to making a purchase.   
 

Dance groups sometimes execute a marketing tactic with high expectations and then give up when those 
expectations are not met.  CƻǊ ŜȄŀƳǇƭŜΣ ƭŜǘΩǎ ǎŀȅ ȅƻǳǊ ƻǊƎŀƴƛȊŀǘƛƻƴ Ǉǳǘǎ ŀ Ŧƭƻŀǘ ƛƴ ǘƘŜ ƭƻŎŀƭ LƴŘŜǇŜƴŘŜƴŎŜ 5ŀȅ ǇŀǊŀŘŜΦ  
You put a sign on ǘƘŜ ǎƛŘŜ ƻŦ ǘƘŜ Ŧƭƻŀǘ ŀōƻǳǘ ǎǉǳŀǊŜ ŘŀƴŎŜ ƭŜǎǎƻƴǎ ōŜƎƛƴƴƛƴƎ ƛƴ ǘǿƻ ǿŜŜƪǎΦ  ¸ƻǳǊ Ŏƭǳō ƳŜƳōŜǊΩǎ 
ŜȄǇŜŎǘŀǘƛƻƴǎ ŀǊŜ ǘƘŀǘ ǎŜǾŜǊŀƭ ǇŜƻǇƭŜ ǿƛƭƭ ǎƘƻǿ ǳǇ ǘƻ ǘŀƪŜ ƭŜǎǎƻƴǎΦ  ²ƘŜƴ ǘƘŀǘ ŘƻŜǎƴΩǘ ƘŀǇǇŜƴΣ ǘƘŜȅ ŘŜǘŜǊƳƛƴŜ ǘƘŀǘ ǘƘŜ 
parade was unsuccessful and should not be done in the future.   

The research from Starworks tells us that the community is 
unaware that the activity exists, is unaware of the benefits 
our activity offers, and has an outdated image of square 
dancing.  The float in the parade begins to address the 
AWARENESS phase of the buying cycle, but only that phase.   

It takes multiple impressions on the consumer before they 
move to the CONSIDERATION/INTEREST stage.  Growing the 
awareness and understanding of our activity should be the 
first step in your marketinƎ ǇƭŀƴΦ  LǘΩǎ Ǿƛǘŀƭƭȅ ƛƳǇƻǊǘŀƴǘΦ  
 

The sign on the side of the float announcing where and 
when a beginner class is starting, is a call to action message.  
It is asking the consumer to make a commitment.  It is 
possible that someone viewing the parade has enough 
knowledge about square dancing to react to the sign and 
show up for lessons, but that is extremely unlikely.   

 

bƻǿ ƭŜǘΩǎ ǘŀƪŜ ǘƘƛǎ ǎŀƳŜ ŎƻƴǎǳƳŜǊΣ ƭŜǘΩǎ Ŏŀƭƭ ƘŜǊ WŀƴŜΣ ǘƘǊƻǳƎƘ ǘƘŜ ǎŀƭŜǎκƳŀǊƪŜǘƛƴƎ ŦǳƴƴŜƭ ōȅ ǊŜŀŎƘƛƴƎ ƘŜǊ ƛƴ Ƴŀƴȅ 
ways.  Imagine this:  Jane has now seen your parade float four times.  She also saw a square dance exhibition at the 
ballpark.  Twice now, Jane was handed a flyer that talked about square dancing.  In each case, there was a message 
about beginner classes and a website where she could learn more.  She now knows the activity exists, has heard the 
music, and witnessed dancers having fun.  She knows that there is a club near her that offers lessons, and she knows 
ǘƘŜǊŜ ƛǎ ŀ ǿŜōǎƛǘŜ ǎƘŜ Ŏŀƴ Ǝƻ ǘƻ ŦƻǊ ƛƴŦƻǊƳŀǘƛƻƴΦ  .ǳǘΣ ǎƘŜΩǎ ƴƻǘ ŎƻƴǾƛnced.  Her church scheduled a social event that 
ƛƴŎƭǳŘŜŘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΣ ŀƴŘ ǎƻ ǎƘŜ ŀǘǘŜƴŘŜŘΦ  !b5Σ ǎƘŜ ƘŀŘ ŦǳƴΗ  {ƘŜ ŘŜŎƛŘŜŘ ǘƻ Ǝƻ ǘƻ ǘƘŜ ǿŜōǎƛǘŜ ōǳǘ ŘƛŘƴΩǘ ǊŜŎŀƭƭ ǘƘŜ 
ƴŀƳŜΦ   {ƻΣ ǎƘŜ ƎƻƻƎƭŜŘ άǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛƴ {ǇǊƛƴƎŦƛŜƭŘέ ŀƴŘ ŦƻǳƴŘ ǘƘŜ ǎƛǘŜΦ  ¢ƘŜƴ ǿƘƛƭŜ on Facebook, she saw a post 
about beginner lessons starting.  She also got an invite through Nextdoor.com to go to a square dance party to kick off 
ǘƘŜ ƭƻŎŀƭ ŎƭǳōΩǎ ƭŜǎǎƻƴǎΦ  {ƘŜ ŀǘǘŜƴŘŜŘ ŀƴŘ ƘŀŘ ŦǳƴΦ  !ǘ ǘƘŀǘ ǘƛƳŜΣ ǎƘŜ ǿŀǎ ƛƴǾƛǘŜŘ ǘƻ ƭŜŀǊƴ ǘƘŜ ŘŀƴŎŜ ōȅ Ǉarticipating in 
ǘƘŜ ŎƭǳōΩǎ ōŜƎƛƴƴŜǊ Ŏƭŀǎǎ ŀƴŘ ǎƘŜ ǎŀƛŘ ΚΚΚ 
 

In this example, Jane witnessed five exhibitions, received two flyers and participated in a beginner event before going to 
a website to learn more.  Then a Facebook post and a Nextdoor.com invite got her to sample the product again.  Now, 
came the close!  Someone she had danced with asked her for the commitment to learn the dance.  And she said YES! 
 

The point here is that there are NO one shot-wonders.  Moving your prospect from completely unaware of your 
product to a purchase takes an ongoing marketing strategy designed to engage them at every step through the sales 
funnel.    
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In My Humble Opinion  
(Issue 2017-3) - by Jean Wood, Caller & Editor, òThe Well Rounded SquareóNewsletter 
 

Jean and Bill Graduated as Square Dancers in April of 2013 and graduated Plus Dancing in 

December 2013.  Jean began writing and editing The Well-Rounded Square Magazine for 

the Thompson Shuswap Region in September of 2013 and expanded the coverage area to 

include the Okanagan Region in 2014.  Both Jean and Bill are very active in the Square 

Dance Community.  Bill is 1st Vice President of the BC Square and Round Dance Federation 

and President of the Thompson Shuswap Square and Round Dance Federation.  Jean is 

Webmaster for two Regions as well as Chairperson of the Chase the Fun Jamboree and Co-

Chairperson for BC Festival 2019. Jean is Caller for her own Club, 4 Ways Family Dance, 

 and occasional Caller for other Clubs. 

 

REMEMBER, in order for Square Dancing to live on, we need new dancers, new callers and new cuers!  
 

²Ŝ ƪŜŜǇ ǘǊȅƛƴƎ ǘƻ ǎŜƭƭΣ άaƻŘŜǊƴ {ǉǳŀǊŜ 5ŀƴŎƛƴƎέ ōǳǘ ŀǊŜ ǿŜ ǊŜŀƭƭȅ ŘƻƛƴƎ ǘƘŀǘΚ  Your children and your grandchildren 

ǇǊƻōŀōƭȅ Ǌƻƭƭ ǘƘŜƛǊ ŜȅŜǎ ǿƘŜƴ ȅƻǳ ƳŜƴǘƛƻƴ {ǉǳŀǊŜ 5ŀƴŎƛƴƎΦ  ¸ƻǳ ŎƻǳƭŘ ǊŜƳƛƴŘ ǘƘŜƳ ǘƘŀǘ ƛǘΩǎ ŀ Ǝreat way to spend 

quality time with the family.  To get away from the habit of sitting on the couch watching the tube or being glued to that 

computer screen or video game.  Social Media is great for some things but people need tactile contact, not to mention 

the physical activity that is healthy for all of us.  Our brains will turn to mush if they are not exercised and challenged.  

Stress can drive us insane!  But then, everybody already knows this, right?   
 

LƴǎǘŜŀŘ ƻŦ ǇǳǎƘƛƴƎ ǘƘŜ ƘŜŀƭǘƘ ōŜƴŜŦƛǘǎΣ ƭŜǘΩǎ Ǉǳsh the fun aspect.  LǎƴΩǘ ǘƘŀǘ ǿƘȅ ȅƻǳ ǎǘŀǊǘŜŘ ŘŀƴŎƛƴƎΧōŜŎŀǳǎŜ ƛǘ ǿŀǎ 

fun.  Way back when, did someone tell you that it was good for you?  Let others know that things change as times 

change.  If we can get younger dancers, we can work around their likes and dislikes.  The only way we can know what 

they want is if they come out and tell us what makes them happy.   
 

I am one of those dancers who is under 60.  My children and grandchildren like to dance.  They like the crinolines but 

ŘƻƴΩǘ ǿŀƴǘ ǘƻ ōŜ ŦƻǊŎŜŘ ǘƻ ǿŜŀǊ ǘƘŜƳΦ  ¢ƘŜȅ 5hbΩ¢ ƭƛƪŜ ǘƘŜ ƳǳǎƛŎΗ  L ŀƭǎƻ ƪƴƻǿΣ ŦǊƻƳ ŜȄǇŜǊƛŜƴŎŜΣ ǘƘŀǘ ǘƘŜǊŜ ŀǊŜ ǘƘƻǎŜ 

who do not want to dance with the young dancers or blame the new dancers when the square breaks down.  Is that fair 

to them?  Does it make them want to come back?  
 

When I first started Square Dancing, I almost ran out the door before I even got on the floor.  Why?  I was not used to 

ŀ ƭƻǘ ƻŦ ǇƘȅǎƛŎŀƭ ŎƻƴǘŀŎǘ ŀƴŘ ǘƘŜǊŜ ǿŜǊŜ ŀƭƭ ǘƘŜǎŜ ǇŜƻǇƭŜ ǊǳǎƘƛƴƎ ǘƻ ƘǳƎ ƳŜΦ  9ǾŜƴ ƴƻǿΣ L ŘƻƴΩǘ ƭƛƪŜ ǘƻ ōŜ ƘǳƎƎŜŘ ōȅ 

complete strangers.  Should we be giving new dancers time to acclimatize before we start mugging them?   
 

Are we being considerate of our new callers and cuers?  Are we encouraging them to continue with a very challenging 

course of action?  I am a new caller and there are tƘƻǎŜ ǿƘƻ ŎƻƳǇƭŀƛƴ ŀōƻǳǘ ǘƘŜ ƳǳǎƛŎ ǘƘŀǘ L ǳǎŜ hw ǘƘŀǘ ƛǘΩǎ ǘƻƻ Ŧŀǎǘ 

όƛǘΩǎ ǎǘƛƭƭ мну ōǇƳύ hw ǘƘŜ ŦŀŎǘ ǘƘŀǘ L ƭƛƪŜ ǘƻ ǘƘǊƻǿ ƛƴ ǎƻƳŜ ƻŦ ǘƘŜ ƳƻǊŜ ǳƴǳǎŜŘ ƳƻǾŜǎ ǘƻ ƳƛȄ ǘƘƛƴƎǎ ǳǇΦ  ¢ƘŜǊŜ ŀǊŜ ǘƘƻǎŜ 

who refuse to give me a chance to show what I can do because I like to be more up-to-date.  There are even those who 

have said that they would rather quit a club if their current caller or cuer retires.  Sorry guys and gals, but I find that a 

little insulting.  
 

Doing demos is great IF you remember that the poufy skirts and yeehaw music is NOT the way to attract younger 

dancers.  LǘΩǎ ǾŜǊȅ ƴƛŎŜ ǘƻ ǿŀǘŎƘ ōǳǘ ƴƻǘ ǘƻ ōŜ ŀ ǇŀǊǘƛŎƛǇŀƴǘΦ  DŜǘ ƻǳǘ ǘƘŜǊŜ ŀƴŘ ǎƘŀƪŜ ƛǘ ǳǇΗ  ¦ǎŜ ǘƘŜ ƪƛƴŘ ƻŦ ƳǳǎƛŎ ǘƘŀǘ 

gets their feet going and makes them want to dance.  Use easy moves so that you can invite them to join in and find out 

that it IS fun.  The best way to learn is to DO.  
 

¢ƻƻ ƻŦǘŜƴ L ƘŜŀǊΣ ά¢Ƙƛǎ ƛǎ Ƙƻǿ ǿŜΩǾŜ ŀƭǿŀȅǎ ŘƻƴŜ ƛǘΦέ  hƴŜ ŎŀƭƭŜǊ ǎŀƛŘ ǘƘŀǘ ǿŜΩǾŜ ōŜŜƴ ǘƻƻ Ŝŀǎȅ ƻƴ ƻǳǊ ŘŀƴŎŜǊǎ ōŜŎŀǳǎŜ 

of their advanced ages and the fact that they canΩǘ ƳƻǾŜ ŀǎ Ŧŀǎǘ ŀǎ ǘƘŜȅ ǳǎŜŘ ǘƻΦ  !ǊŜ ƻǳǊ ŘŀƴŎŜǊǎ ƎŜǘǘƛƴƎ ǘƻƻ ǳǎŜŘ ǘƻ ǘƘŜ 

same old, same old?  So much so that they can at least dance the repetitive moves in their sleep?    
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We need to seriously rethink how we approach recruiting new dancers.  [ŜǘΩǎ ƴƻǘ Ŧorget that some of those new 

dancers could become new callers and cuers.  So where do we start?  How about talking about possibilities within your 

clubs and your region.  What are other regions successfully doing?  Talk to your delegates so they in turn can talk to the 

./ CŜŘŜǊŀǘƛƻƴΦ  ²Ƙƻ ƪƴƻǿǎΧ ǘƘŀǘ ƭƛǘǘƭŜ ƛŘŜŀ ƻŦ ȅƻǳǊǎ ŎƻǳƭŘ ƭŜŀŘ ǘƻ ōƛƎƎŜǊ ǘƘƛƴƎǎΦ  5ƻƴΩǘ ǎŎƻŦŦ ŀǘ ǘƘƻǎŜ ǎŀƳŜ ƭƛǘǘƭŜ ƛŘŜŀǎ ƻǊ 

ǘƘŜ ǇŜǊǎƻƴ ƳŀƪƛƴƎ ǘƘŜ ǎǳƎƎŜǎǘƛƻƴǎ Ƨǳǎǘ ƳƛƎƘǘ ǘƘƛƴƪ ǘƘŀǘ ƛǘΩǎ ƴƻǘ ǿƻǊǘƘ ǘǊȅƛƴƎΦ  Try everything and then DO 

SOMETHING!! 

 

As I See It 
(Issue 2017-2) ð by Caller Nick Turner 

(Reprinted with permission from Mary Anne & Nick Turner, editors of The Cariboo Connection Region 5, BC Newsletter) 

One of the biggest obstacles to keeping Square Dancing alive is the Age Gap. We - the current club dancers in B.C. are 

almost all over 60, many are in their seventies. We have a badge for the 80 year olds and now an additional dangle for 

the over 90. Good for us!  
 

Square dancing has kept us young. But - and there is always a but - where are the 20, 30 40 and 50 year olds who could 

be dancing with us? Square dancing needs to be multi-generational. We need the majority of our club dancers to be 

between the ages of 40 and 80 with a healthy sprinkling of 20 and 30 year olds and families with kids aged 12 to 19 and 

yes, the active over 80s. Problem is, we mostly talk to people who are watching our demonstrations and we talk to 

ŦǊƛŜƴŘǎ ŀƴŘ ŀŎǉǳŀƛƴǘŀƴŎŜǎΣ ŀǎ ΨǿƻǊŘ-of-ƳƻǳǘƘΩ ƛǎ ŀŎŎŜǇǘŜŘ ŀǎ ǘƘŜ ōŜǎǘ ǿŀȅ ǘƻ ǊŜŎǊǳƛǘΦ  
 

Do you really think 20 - 40 year olds are going to be enthusiastic when a pink-panted octogenarian or an elderly lady 

ƛƴ ŀ ōƛƎ ŦƭƻǳƴŎȅ ǎƪƛǊǘ ǘƻǘǘŜǊǎ ǳǇ ŀƴŘ ǘŜƭƭǎ ǘƘŜƳ ǘƻ ǘǊȅ {ǉǳŀǊŜ 5ŀƴŎƛƴƎ άōŜŎŀǳǎŜ ƛǘΩǎ ǎƻ ƳǳŎƘ ŦǳƴΦέ And do you think the 

20 to 40 year olds will be enthused by the out-of-date music - especially Hoedowns - that many of us play? Take a look at 

{ǉǳŀǊŜ 5ŀƴŎƛƴƎ ŀǎ ǎƻ ƻŦǘŜƴ ǇƻǊǘǊŀȅŜŘ ƻƴ ¸ƻǳ ¢ǳōŜ ŀƴŘ CŀŎŜōƻƻƪΦ LǘΩǎ ƻƭŘǎǘŜǊǎ ǘƻǘǘŜǊƛƴƎ ŀǊƻǳƴŘ ǿƛǘƘ ƴŀǊȅ ŀ ǎƻǳƭ ǳƴŘŜǊ 

60 or 70 tottering with them.  
 

The Image we portray of our favourite activity does not enthuse the 20 - 50 group. So what can we do? First of all, if 

ǿŜ ŀǊŜ тл ŀƴŘ ƻƭŘŜǊΣ ŘƻƴΩǘ ǊŜŎǊǳƛǘ ŦǊƛŜƴŘǎ ŀƴŘ ŀŎǉǳŀƛƴǘŀƴŎŜǎ ǿƘƻ ŀǊŜ тл ŀƴŘ ƻƭŘŜǊΦ LƴǎǘŜŀŘ ǊŜŎǊǳƛǘ сл ȅŜŀǊ ƻƭŘǎ ŀƴŘ 

younger. If you are 60 and younger, recruit only people who are at least ten years younger than yourself.  
 

/ŀƭƭŜǊǎΣ ŦƻǊ ƘŜŀǾŜƴΩǎ ǎŀƪŜ ƛƴǾŜǎǘ ƛƴ ǎƻƳŜ ƴŜǿ ƳǳǎƛŎΦ ¢ƘŜǊŜΩǎ ƴƻǘƘƛƴƎ ǿǊƻƴƎ ǿƛǘƘ ƻƭŘ ǎƻƴƎǎ ōǳǘ ǘƘŜ ƻƭŘŜǊ ƳǳǎƛŎ ŘƻŜǎ ƴƻǘ 

ǳǎŜ ƳƻŘŜǊƴ ƛƴǎǘǊǳƳŜƴǘŀǘƛƻƴ ŀƴŘ ƻƭŘŜǊ ƘƻŜŘƻǿƴǎ ŀǊŜ ƘƻƪŜȅΦ Dƻ ǘƻ ǘƘŜ ǿŜōǎƛǘŜ άaǳǎƛŎ CƻǊ /ŀƭƭŜǊǎέ ŀƴŘ ƭƛǎǘŜƴ ǘƻ ǿƘŀǘ ƛǎ 

available. A lot of old songs have been newly released with modern sounding instrumentation. Prices range from 

US$6.00 - $9.00 - pay with PayPal. Find new music on iTunes at $0.99 - $1.29 a tune that you feel comfortable using for 

your patter - easy immediate download to your digital device using an iTunes card. Treat your dancers to something 

new! Entice the not-yet dancers with something exciting! Spice up your entertainment value. 

Promoting Dance Using Our Slogo  
 (Issue 2017-2) - by Roy Gotta, North Brunswick, New Jersey 

Attached are 2 photos of how I have used the Live Lively slogo to promote the activity.  

The first is a banner I had made up that we put outside the hall whenever the Rutgers 

Promenaders dance.  It lets the public know that twice a month there is a square dance at 

ǘƘŀǘ ƭƻŎŀǘƛƻƴΣ ŀƴŘ ŀ ǿŜōǎƛǘŜ ǘƻ Ǝƻ ǘƻ ŦƻǊ ƳƻǊŜ ƛƴŦƻǊƳŀǘƛƻƴΦ  ¢ƘŜ ōŀƴƴŜǊ ƛǎ сΩ ōȅ нΩ ŀƴŘ L 

had it made at a cost of $27.83, including shipping by www.StickersBanners.com. 
 

L ƳŀŘŜ ǘƘŜ ǎǘŀƴŘΣ ǿƘƛŎƘ ŎƻƳŜǎ ŀǇŀǘ Ŝŀǎƛƭȅ ŦƻǊ ŀōƻǳǘ Ϸнл ǿƻǊǘƘ ƻŦ мέ ǇǾŎ ǇƛǇŜΦ  L Ŏŀƴ ǎŜƴŘ 

people the design.  The second photo is of a sign I had made up for a charity golf event.  

Each year I sponsor one hole at a charity golf event here in NJ and a sign is placed near the 

tee box for that hole.  This year I decided to promote square dancing.  

http://www.stickersbanners.com/
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άΧ ǿŜ ŀǊŜ 

attempting to 

force them into 

the mold that 

most of us fit 

into in the late 

ΨплΩǎ ŀƴŘ ŜŀǊƭȅ 

ΨрлΩǎΦέ 

Would Square Dancing Be Your First Choice ?  
(Issue 2017-1) Source:  cedar.net/articleco-op ς by John Fogg 

 
Contrast these 3 situations: 
1. You walk into a bar where they line dance. You never line danced before, you don't have a partner. They walk you 

through one specific line dance that night, and you dance that dance off and on all night. You don't need a partner. 
 

2. You walk into the Contra dance. You never Contra danced before, you don't have a partner. They teach you each 
Contra dance before they dance it, and they have a half hour walk through on contra dancing basics before the 
dancing starts. Since the custom is to change partners with every dance, you don't have a problem finding a partner 
all night long, and you end up dancing with every person in the hall by the time the night is over. 

 

3. You walk into a square dance. You've never square danced before you don't have a partner. Unless you were lucky 
enough to hit the beginning of a beginners' group, they tell you, you have to wait for a new beginners' group to 
form, take lessons for several months, you have to arrange your own partner situation and we'll see you in 6 
months, 10 months or whatever. You don't dance at all that night. 

 

Now after those 3 experiences, where do you go? Remember that this is the age of instant gratification. You may not 
like that, but it's true. Can square dancing compete with those other dance scenarios?  Or with other entertainment 
scenarios, of which we have many.  Finally, does it have to be this way with square dancing? 
 

I don't think so. It wasn't always that way.  Imagine a fourth scenario.  You walk into the square dance, you don't have a 

ǇŀǊǘƴŜǊΣ ȅƻǳΩǾŜ ƴŜǾŜǊ ǎǉǳare danced before.  There's a half hour with very basic instruction 

like swing your partner do-si-do, maybe 10 calls maximum.  There's other people there 

without partners and the old time club members try to line you up with a partner, maybe 

dancing with you themselves if they can't find somebody.  Brand new dancers and old 

timers all dance, and the more experienced help the less experienced. 
 

The second dance is announced as mainstream, plus, A2 or whatever, and the people who 

can and want to dance at a higher level do so.  The next dance is back to beginners. 
 

Square dancing, in the present incarnation, started after World War II with married 

couples looking for fun and socializing without spending much money.  Most of that has 

changed.  Many couples aren't even married any more, and there are many, many more 

singles.  There's a lot more money around, and a lot more variety in how to spend it 

entertaining yourself.  Square dancing is still fun and a great way to socialize. We just aren't 

reaching our potential members.  Why we are not is because we are attempting to force them into the mold that most 

of us fit into in the late '40's and early '50's.  We will not be successful in doing that.  Unless there is a drastic change, 

square dancing as we know it will disappear in 10 years or less.  If we insist on dancing at rarefied levels that require 

years of training and insist that beginners be part of a couple, square dancing will die with us. 

 

Summer - The òOff Seasonó 

(Issue 2016-4) ð by Editor Claudia Little fair  

 
Does your club take a vacation during May to August?  Or do you capitalize on this time by 
creating a presence in your community?  Open dance nights are not new, but consider holding 
one or more Summertime Dance Parties.  Advertise in area churches, businesses, community 
clubs/associations, and ask members to bring family and friends.  Keep the dances easy and 
fun, serve ice cream with sundae toppings, and invite your guests back for the next Dance Party.  Most of all make it 
FUN!  
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New Dancer Survey ð SquareUp BC 
(Issue 2017-1) A survey of 220 new dancers was undertaken by SquareUpBC in the fall of 2015.  The purpose of the 

survey was to learn how advertising and promotion efforts influenced people to join.  Of the 220 new dancers,  

¶ 92 (42%) were solo dancers.   

¶ 50% of the 220 people were Baby Boomers (ages 51 to 69) 

¶ 24% Silent Generation/Traditionalists (70 to 80 years) 

¶ Remaining 26% split between 20 to 50 years old. 

 

The following are the results of the promotional elements that influenced new dancer session attendance. 
 
   2 - Advertisement on Facebook 
   6 - Advertisement on Google when searching 
 19 - Own search of internet 
   5 - Promotional brochure or single page flyer 
 19 - Community calendar announcement in media 
 27 - Advertisement in local newspaper 
 12 - Poster on display 
   0 - Twitter message (tweet) 
 21 - Display of dancing in the community 
124 - Friend, relative or other person recommended the dancing (52%). 
 

Selling the òWhyó 

(Issue 2016-1) ð By Editor Claudia Littlefair  
 

The following excerpts are from an article from the Saskatchewan Business Magazine, September 2015.  The article, 

ά{Ŝƭƭ Ψ²ƘȅΩ bƻǘ Ψ²ƘŀǘΩ ς ¢ƘŜ !Ǌǘ ƻŦ aŀǊƪŜǘƛƴƎ .ŜƴŜŦƛǘǎέ is written by CEO Ryan Townend, co-founder of the Calgary 

advertising and marketing company, William Joseph Communications. 
 

άLƳŀƎƛƴŜ ǘǿƻ ŀŘǾŜǊǘƛǎŜƳŜƴǘǎ ǎŜƭƭƛƴƎ ǘƘŜ ǎŀƳŜ ŦƻǳǊ-slice toaster. 
 

The first ad shows an attractive picture of the toaster, followed by the technical specs and purchasing information. 
 

The second ad is an image of a brightly-lit kitchen table with a smiling family of four, each with their own slice of 

golden toast.  ¢ƘŜ ŎƻǇȅ ǿƻǳƭŘ ǊŜŀŘ ǎƻƳŜǘƘƛƴƎ ƭƛƪŜ άbƻ ƳƻǊŜ ŦƛƎƘǘƛƴƎ ǿƘƻ ƎŜǘǎ ǘƘŜ ŦƛǊǎǘ ǎƭƛŎŜΦ  ²ƛǘƘ ƻǳǊ ƴŜǿ ŦƻǳǊ-slice 

ǘƻŀǎǘŜǊΣ ȅƻǳǊ ƳƻǊƴƛƴƎǎ ǿƛƭƭ ōŜ ǇŜŀŎŜŦǳƭ ƻƴŎŜ ŀƎŀƛƴΦέ 
 

Although the first ad serves a purpose for those looking for specific information about the product, the second ad has 

broad emotional appeal to those in the market for a larger toaster to keep up with the family. 
 

The second ad is an example of marketing the benefit of the product or service, not the features.  To break it down:  

the features of the toaster (such as four slices, settings and technical specs) do not address any specific emotional 

ŀǇǇŜŀƭΣ ǎǳŎƘ ŀǎ ǘƘŜ ǎŜŎƻƴŘ ŀŘΩǎ Ŏŀƭƭ ŦƻǊ ŎŀƭƳ ƳƻǊƴƛƴƎǎ ǎǇŜƴǘ ǿƛǘƘ ȅƻǳǊ ŦŀƳily.) 
 

Emotional appeal is an important thing to focus on in advertising, as it uses psychological drivers to make the audience 

ŜƴƎŀƎŜ ǿƛǘƘ ȅƻǳǊ ƳŀǊƪŜǘƛƴƎΦ  Χ{ŜƭƭƛƴƎ ǘƘŜ ά²I¸έΣ ƴƻǘ ǘƘŜ ά²ƘŀǘέΣ ƛǎ ŀƴƻǘƘŜǊ ǿŀȅ ǘƻ ƭƻƻƪ ŀǘ ƛǘΦ   
 

Once you know what is important to your customers, you can better market the benefits ƻŦ ȅƻǳǊ ǇǊƻŘǳŎǘ ƻǊ ǎŜǊǾƛŎŜΦέ 
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Applying This Information to Dance Ads 

Instead of simply advertising when our next classes are being held, we have 

an opportunity to tell non-dancers WHY they should join us.  Do your 

homework!  Take the time to research and define: 

¶ The benefits of dancing (they are numerous). 

¶ The needs of prospective dancers (also numerous). 

¶ The WHY (the emotional appeal) between the benefits and needs. 

 

CƻǊ ŜȄŀƳǇƭŜΣ ƘŜǊŜΩǎ ŀ ǇƻǎǘŜǊ ōŀǎed on the following: 

¶ Benefits ς new friends, new skills, fun. 

¶ Needs ς companionship, new interest, activity. 

¶ WHY ς happiness, interaction, learning, value. 

 

The picture conveys emotional appeal (happiness, interaction, having fun), 

and the words reinforce it.   

 

This black and white picture features our activity, but it lacks 

emotional appealΦ  Lǘ ŘƻŜǎƴΩǘ ƎŜǘ ŀ ǊŜŀŎǘƛƻƴ ƻǳǘ ƻŦ ǘƘŜ 

reader, or make them smile, or make the reader wonder 

what the ad is about.   

So, figure out what people are looking for, and use your ad to answer WHY they can find it at your 

dance club. 

 

What Sells ð Facts or Benefits ? 
(Issue 2015-4)  Kim T. Gordon, a top U.S. marketing specialist, has numerous marketing articles available on her website, 

and much of what she talks about can be ŀǇǇƭƛŜŘ ǘƻ ƻǳǊ ŀŘǾŜǊǘƛǎƛƴƎΦ  {ƘŜ ǎǘŀǘŜǎ ǘƘŀǘ άƛǘΩǎ vital to create a benefit-

ƻǊƛŜƴǘŜŘ ƳŜǎǎŀƎŜ ǘƘŀǘ ǿƛƭƭ ŎŀǇǘǳǊŜ ǘƘŜ ŀǘǘŜƴǘƛƻƴ ƻŦ ȅƻǳǊ ǘŀǊƎŜǘ ŀǳŘƛŜƴŎŜ ŀƴŘ ƳƻǘƛǾŀǘŜ ǘƘŜƳ ǘƻ ǘŀƪŜ ŀŎǘƛƻƴέΦ   
 

²Ƙŀǘ ŘƻŜǎ ŀ Ψ.ŜƴŜŦƛǘ-.ŀǎŜŘ aŜǎǎŀƎŜΩ ƭƻƻƪ ƭƛƪŜΚ 

¶ It is the heart and soul of what is offered. 

¶ Sales increase when this message matches up with what the customer wants to buy. 

¶ It is simple, direct and easy to remember. 

¶ It talks about the benefits the buyer will enjoy. 

¶ LǘΩǎ ǎǇŜŎƛŦƛŎ ǘƻ ǘƘŜ ōǳȅŜǊΣ ǊŜǇƭŀŎƛƴƎ ǿƻǊŘǎ ƭƛƪŜ ά²Ŝ ǇǊƻǾƛŘŜέΣ άhǳǊέΣ ά²ŜέΣ άLέ ǿƛǘƘ ά¸ƻǳΩƭƭ ƎŜǘέΣ ά¸ƻǳέΣ ά¸ƻǳǊǎέΦ 

¶ Lǘ ŀƴǎǿŜǊǎ ǘƘŜ ōǳȅŜǊΩǎ ǉǳŜǎǘƛƻƴ άǿƘŀǘΩǎ ƛƴ ƛǘ ŦƻǊ ƳŜΚέ 
 

Lǎ ¸ƻǳǊ {ǉǳŀǊŜ 5ŀƴŎŜ !Ř άCŜŀǘǳǊŜκCŀŎǘ-.ŀǎŜŘέ ƻǊ ά.ŜƴŜŦƛǘ-.ŀǎŜŘέΚ 

¢ƘŜ ŦƻƭƭƻǿƛƴƎ ǿŀǎ ǿǊƛǘǘŜƴ ōȅ ŎŀƭƭŜǊ bŀǎǎŜǊ {ƘǳƪŀȅǊΣ ƛƴ ŀƴ ŀǊǘƛŎƭŜ ŎŀƭƭŜŘ άSelling the BenefitsέΦ 
 

{ǉǳŀǊŜ ŘŀƴŎŜ ŀŘǾŜǊǘƛǎƛƴƎ ƛǎ ǳǎǳŀƭƭȅ άCŜŀǘǳǊŜ-ōŀǎŜŘέ ƻǊ άCŀŎǘ-ōŀǎŜŘέΦ  We advertise the FACT that square dancing is 

good exercise.  Instead, we should sell the BENEFIT that people will look and feel good because of square dancing.  We 

advertise the FACT that square dancing is a social activity.  Instead we should sell the BENEFIT of lifetime friendships. 
 

While our advertising needs to briefly explain the feature and advantage, the main selling point needs to be the 

BENEFIT!  Can you imagine an ad with the benefit screaming out in huge 3-inch-tall letters? 
 

aŀȅōŜ ƛǘΩƭƭ ǿƻǊƪ ŀƴŘ ƳŀȅōŜ ƛǘ ǿƻƴΩǘΣ ōǳǘ ǊŜŀƭƭȅ Ƨǳǎǘ ŀōƻǳǘ !b¸¢ILbD ƛǎ ōŜǘǘŜǊ ǘƘŀƴ ŀ ŦƭȅŜǊ ǿƘƛŎƘ ŀƴƴƻǳƴŎŜǎ ά/ƭŀǎǎŜǎ 

{ǘŀǊǘƛƴƎ {ƻƻƴέΦ  [ŜǘΩǎ ǎǘŀǊǘ ǎŜƭƭƛƴƎ .9b9CL¢{ ƛƴǎǘŜŀŘ ƻŦ C!/¢{Η   
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In a sales course they teach you about FAB.  F is Feature, A is Advantage, B is Benefit.  In sales, F.A.B. is important but the 

main thing you SELL is BENEFIT.  For example: 
 

Feature:  aϧaΩǎ ƘŀǊŘ ƻǳǘŜǊ ǎƘŜƭƭ ƪŜŜǇǎ ǘƘŜ ŎƘƻŎƻƭŀǘŜ ƛƴǎƛŘŜ ŦǊƻƳ ƳŜƭǘƛƴƎΦ 

Advantage:  The chocolate is less messy, and it stays intact in the shell. 

BENEFIT:  Melts in your mouth, not in your hand. 
 

bƻǘŜ ǘƘŜȅΩǊŜ ǎŜƭƭƛƴƎ ǘƘŜ ŀŎǘǳŀƭ ǘŀǎǘŜκǘŜȄǘǳǊŜ ƻŦ ǘƘŜ ŀŎǘǳŀƭ ƳŜƭǘƛƴƎ ŎƘƻŎƻƭŀǘŜΦ  ¢ƘŀǘΩǎ ǘƘŜ .9b9CL¢Φ 
 

Feature:  Alka-Seltzer dissolves quickly in water. 

Advantage:  It goes to work faster than other brands. 

BENEFIT:  Plop Plop, Fizz Fizz, Oh what quick relief it is. 
 

bƻǘŜ ǘƘŜȅΩǊŜ ǎŜƭƭƛƴƎ ǊŀǇƛŘ ǊŜƭƛŜŦΦ  ¢ƘŀǘΩǎ ǘƘŜ .9b9CL¢Φ  ¢ƘŜȅΩǊŜ ƴƻǘ ǎŜƭƭƛƴƎ Ƙƻǿ ƛǘ ǿƻǊƪǎ ƻǊ ǿƘȅ ƛǘ ǿƻǊƪǎΣ Ƨǳǎǘ ǘƘŜ ŦŀŎǘ ǘƘŀǘ it 

ǿƻǊƪǎ C!{¢ ŀƴŘ ōǊƛƴƎǎ ȅƻǳ ǊŜƭƛŜŦΦ  ¢ƘŜȅΩǊŜ ǎŜƭƭƛƴƎ ǘƘŜ ŜƴŘ ǊŜǎǳƭǘΦ 
 

Iƻǿ /ŀƴ hǳǊ !Řǎ {Ŝƭƭ άCǳƴΣ CƛǘƴŜǎǎΣ CǊƛŜƴŘǎέΚ 

Using this information, how can we create a Benefit-.ŀǎŜŘ aŜǎǎŀƎŜ ŦƻǊ άCǳƴΣ CƛǘƴŜǎǎΣ CǊƛŜƴŘǎέΚ  IŜǊŜΩǎ ǎƻƳŜ ŜȄŀƳǇƭŜǎΥ   

¶ Where Friends have FUN getting fit! 

¶ Where Friends, Fitness & FUN Happen! 

¶ Three-Way Win:  You Make Friends, Have FUN, and Feel Great! 

¶ Reduce Your Stress - Laugh More - Connect with Friends. 

¶ Enjoy Dancing Your Calories Away with New Found Friends! 

 

Todayõs Square Dancer - Do We Have An Image Issue? 
(Issue 2013-3)  The CALLERLAB Foundation is an international professional organization of callers, whose purpose is to 

preserve and promote square dancing.  In 2000 they appointed caller Jim Hensley, their current marketing director, and 

Ƙƛǎ ƳŀǊƪŜǘ ǊŜǎŜŀǊŎƘ ŎƻƳǇŀƴȅ ǘƻ ŘŜǘŜǊƳƛƴŜ ǘƘŜ ǇǳōƭƛŎΩǎ ǇŜǊŎŜǇǘƛƻƴ ŀƴŘ ƛƳŀƎŜ ƻŦ ǎǉǳŀǊŜ ŀƴŘ ǊƻǳƴŘ ŘŀƴŎƛƴƎΦ   
 

The research showed we have badly under-estimated the image issue we have! 
 

Information about our image from the survey include these comments: 
 

ά!ƭƳƻǎǘ ŀƭƭ ŦƻŎǳǎ ƎǊƻǳǇ ǇŀǊǘƛŎƛǇŀƴǘǎ ŎƭŀƛƳŜŘ ǘƻ ōŜ ŦŀƳƛƭƛŀǊ ǿƛǘƘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ  ¢ƘŜ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ǿƛǘƘ ǿƘƛŎƘ ǘƘŜȅ ŀǊŜ 

familiar is NOT modern western square dancing however - they know about traditional square dancing.  Just a few 

actually were aware of ƳƻŘŜǊƴ ǿŜǎǘŜǊƴ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦέ 

ά¢ƘŜ ƛƳŀƎŜǎ ǿƘƛŎƘ ǇŜƻǇƭŜ ƘŀǾŜ ƻŦ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ŀǊŜ ŦƻǊƳŜŘ ōȅ ǘǊŀŘƛǘƛƻƴŀƭ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ŀƴŘ ǘƘŜȅ ŀǊŜ ƴƻǘ ŦƭŀǘǘŜǊƛƴƎΦέ 
 

ά²ƻǊŘǎ ŀƴŘ ƛƳŀƎŜǎ ǳǎŜŘ ǘƻ ŘŜǎŎǊƛōŜ ƛǘΥ 

¶ Country, hillbillies, hokey, cowboys 

¶ Barns, grange halls, hay seeds, rural scenes, old fashioned and not with it. 

¶ Fluffy dresses, plaid, big hair, big belt buckles and bolo ties, matching clothes. 

¶ Older people, seniors, RVs and motor homes. 

¶ Out of date music. 

¶ Primarily for people who do not have a lot of other options ŦƻǊ ŜƴǘŜǊǘŀƛƴƳŜƴǘ όŜΦƎΦ ǇŜƻǇƭŜ ƭƛǾƛƴƎ ƛƴ ǊǳǊŀƭ ŀǊŜŀǎύΦέ 
 

ά! ŦŜǿ ƴƻƴ-dancers were intrigued by descriptions of modern western square dancing and claimed they might give it a 

ǘǊȅΦέ 
 

άaƻǊŜ ƴƻƴ-dancers were not intrigued, however.  What did not appeal: 

¶ The clothing, especially for women - they want casual, jeans, no dress code. 

¶ !ƴ ǳƴǎƘŀƪŀōƭŜ ƛƳŀƎŜ ǘƘŀǘ ƛǘ ƛǎ ŦƻǊ ƻƭŘŜǊ ǇŜƻǇƭŜΣ ŀƴŘ ǘƘŜȅ ŀǊŜƴΩǘ ƻƭŘ ŜƴƻǳƎƘΦέ  
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Tony Oxedine, a professional traveling caller, gave the keynote address at the 2003 U.S. National Square Dance 

Convention, titled άSquare Dancing - Is It Broke? - Can We Fix It?έ  In his address, he, too, talks about our image. 
 

άtŜƻǇƭŜ ŜƛǘƘŜǊ ƪƴƻǿ ƴƻǘƘƛƴƎ ŀōƻǳǘ ǳǎ ƻǊ ǘƘŜȅ ŦƛƎǳǊŜ ǿŜΩǊŜ ǎǘƛƭƭ ŘŀƴŎƛƴƎ ƘŀƭŦ ŘǊǳƴƪ ƛƴ ǎƻƳŜƻƴŜΩǎ ōŀǊƴΦ  {ƻƳŜǘƛƳŜǎ ǿŜ 

ŘƻƴΩǘ Řƻ ƻǳǊǎŜƭǾŜǎ ŀƴȅ ƎƻƻŘ ƛƴ ǘƘƛǎ ǊŜƎŀǊŘΦέ 
 

ά²Ŝ ƘŀǾŜ ǘƻ ǳƴŘŜǊǎǘŀƴŘ ǘƘŀǘ ǘƻ ǘƘŜ ΨǊŜŀƭΩ ǿƻǊƭŘΣ ƻǳǊ ŎƭƻǘƘŜǎ ƭƻƻƪ ƪƛƴŘΩŀ ŦǳƴƴȅΦ  bƻǿ ǘƻ ŜŀŎƘ ƻŦ ǳǎΣ ǿŜ ŀƭƭ ƭƻƻƪ ΨƴƻǊƳŀƭΩ 

ōǳǘ ǘƻ ΨŎƛǾƛƭƛŀƴǎΩΚΚΚΚΚΚέ 
 

ά{ƻ ƛŦ ȅƻǳΩǊŜ ŘƻƛƴƎ ŀƴ ŜȄƘƛōƛǘƛƻƴ ƛƴ ǘƘŜ ǇǳōƭƛŎ - CONSIDER not having everyone dress in full square dance regalia.  Have 

some of the dancers wear western attire, or heaven forbid - even casual clothes.  Show the people watching you that 

ȅƻǳ ǊŜŀƭƭȅ ŀǊŜ ƴƻǊƳŀƭ ǇŜƻǇƭŜΦέ 
 

ά²Ŝ ƘŀǾŜ ǘƻ ōŜ ŀǿŀǊŜ ǘƘŀǘ ǘƻ ǘƘŜ ƎŜƴŜǊŀƭ ǇǳōƭƛŎ - we look funny.  Our attire recommendations are throwbacks to the 

плΩǎ ŀƴŘ рлΩǎΦ  .ŀŎƪ ǘƘŜƴΣ ƛŦ ȅƻǳ ƭƻƻƪŜŘ ŀǘ ǿƻƳŜƴΩǎ ΨŘǊŜǎǎȅΩ ŘǊŜǎǎŜǎΣ ǘƘŜȅ ǿŜǊŜƴΩǘ ǘƘŀǘ ƳǳŎƘ ŘƛŦŦŜǊŜƴǘ ǘƘŀƴ ǿƘŀǘ ǘƘŜȅ 

wore to go dancing - Ƨǳǎǘ ŀŘŘ ŎǊƛƴƻƭƛƴŜΦ  /ƻƴǎŜǉǳŜƴǘƭȅ ǘƘŜȅ ŘƛŘƴΩǘ ƭƻƻƪ ¢I!¢ ŘƛŦŦŜǊŜƴǘΦέ 
 

.ƻǘƘ ǘƘŜ {ǳǊǾŜȅ ŀƴŘ ¢ƻƴȅ hȄŜŘƛƴŜΩǎ !ŘŘǊŜǎǎ ŎƻǾŜǊ ƳǳŎƘ ƳƻǊŜ ǘƘŀƴ Ƨǳǎǘ ƻǳǊ ƛƳŀƎŜ ƛǎǎǳŜΣ ŀƴŘ ōƻǘƘ ǇǊƻǾƛŘŜ ǊŜŀƭƛǎǘƛŎΣ 

feasible suggestions that would help to promote our dance activity. 

 

How Can Our Promotional Ads Help Our Image?  

Keeping in mind that 90% of non-dancers see us as country bumpkins dressed in funny clothes allemande-ing left to 

fiddle music, these suggestions can help our image: 
 

1. Use pictures or photos of dancers in modern, casual dress.  A picture is worth a THOUSAND words. 

2. Eliminate wording in ȅƻǳǊ ŀŘǾŜǊǘƛǎƛƴƎ όōǊƻŎƘǳǊŜǎΣ ǇƻǎǘŜǊǎΣ ƴŜǿǎǇŀǇŜǊ ŀŘǎύ ǘƘŀǘ ƳƛƎƘǘ ǎǳƎƎŜǎǘ άǘǊŀŘƛǘƛƻƴŀƭ ǎǉǳŀǊŜ 

ŘŀƴŎƛƴƎέΣ ǎǳŎƘ ŀǎ ΨƘƻŜ-ŘƻǿƴΩΣ ŀƴŘ ΨŦƻƭƪ ŘŀƴŎŜΩΦ 

3. .ŀŎƪ ǿƘŜƴ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ǿŀǎ ǘŀǳƎƘǘ ƛƴ ǎŎƘƻƻƭǎ ƻŦǘŜƴ ǘƘŜ ōƻȅǎ ŦŜƭǘ ǘƘŜȅ ǿŜǊŜ ōŜƛƴƎ άǇǳƴƛǎƘŜŘέ ōȅ ōŜƛƴƎ ƳŀŘŜ ǘƻ 

dance ǿƛǘƘ ǘƘŜ ƎƛǊƭǎΗ  !ǾƻƛŘ ǿƻǊŘǎ ƭƛƪŜ ΨŎƭŀǎǎŜǎΩ ŀƴŘ ΨƭŜǎǎƻƴǎΩ ǿƘƛŎƘ ŎƻƴƧǳǊŜǎ ǳǇ ƴŜƎŀǘƛǾŜ ƳŜƳƻǊƛŜǎ ƻŦ ǎŎƘƻƻƭ ŘŀȅǎΦ   

4. Focus on what square dancing can give to the non-dancer, ie. fun, fitness and friends.  In other words, sell the 

benefits of square dancing as opposed to the lessons. 

5. CƛƴŀƭƭȅΣ ƳŀƪŜ ǎǳǊŜ ȅƻǳǊ ŀŘǎ ŀƴǎǿŜǊ ǘƘŜ р ²Ωǎ - Who, What, Where, When, Why - and then the How. 
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Successful Square Dance Recruiting - Does It Exist? 
(Issue Pre-2013-2)  An article written by Alabama Caller Patrick Demerath in the October, 2012 American Square Dance 

aŀƎŀȊƛƴŜ ƭƛǎǘǎ ŦƛǾŜ ǇǊƻǾŜƴ ƳŜǘƘƻŘǎ ǘƻ ǊŜŎǊǳƛǘ ƴŜǿ ŘŀƴŎŜǊǎΦ  IŜ ǿǊƛǘŜǎΣ ά!ƭƭ ƻŦ ǘƘŜƳ ŀǊŜ ǇǊƻǾŜƴ ƳŜǘƘƻŘǎΣ ōǳǘ ǘƘŜȅ ƘŀǾŜ 

one single thread in common.  The club members and callers wanted to bring in new dancers.  Without this intense 

ŘŜǎƛǊŜΣ ǘƘŜǎŜ ŀǊŜ ƳŜǊŜƭȅ ƳŜŎƘŀƴƛǎƳǎ ƻǊ Ƴƻǘƛƻƴǎ ƻŦ ǘǊȅƛƴƎ ǘƻ ǎǘŀǊǘ ŀ ƴŜǿ ŎƭŀǎǎΦέ 

 

What are these methods?  Could they work for your club?  Have you already tried them, and how successful were they?  

bƻǿ ƛǎ ǘƘŜ ǘƛƳŜ ǘƻ ǎǘŀǊǘ ǇƭŀƴƴƛƴƎ ŦƻǊ ƴŜȄǘ ȅŜŀǊΩs group of new dancers.  Consider using one or ALL of these methods, and 

see if it helps your club to grow. 

 

Front Lawn & Car Signs  

One group of clubs pooled their resources and put signs in their cars and signs on their front lawns.  They merely said 

ά{ǉǳare Dance 232-ропрΦέ  ¢ƘŜ ǇŜǊǎƻƴ ŀƴǎǿŜǊƛƴƎ ǘƘŜ ǘŜƭŜǇƘƻƴŜ ŜȄǇƭŀƛƴŜŘ ǘƘŜ ƴŜǿ ǎǉǳŀǊŜ ŘŀƴŎŜ ƭŜǎǎƻƴǎ ŀƴŘ ƎŀǾŜ ǘƘŜƳ 

directions to the dances.  The result was a large new and enthusiastic turn out of new dancers for square dance lessons. 

 

Sunday School Classes 

Several clubs reported that they asked their members and friends if a club representative or even a square could visit 

Sunday school classes of the various churches.  They explained square dancing and left flyers/brochures.  The result was 

again a large number of new dancers for lessons. 

 

Club Invitation  

{ŜǾŜǊŀƭ Ŏƭǳōǎ ŘŜǾŜƭƻǇŜŘ ŀƴŘ ǳǎŜŘ ŀ Ω²Ƙƻ 5ƻ ¸ƻǳ Yƴƻǿ CƻǊƳΨΦ  /ƭǳō ƳŜƳōŜǊǎ ƛƴǾƛǘŜŘ ǇŜƻǇƭŜ ǘƻ Ǿƛǎƛǘ ǘƘŜƛǊ Ŏƭǳō ŀƴŘ 

attend the free open houses for new dancers.  The club members supplied the club president information on each 

ǇŜǊǎƻƴΦ  ¢ƘŜ Ŏƭǳō ǇǊŜǎƛŘŜƴǘ Ǉǳǘ ŜŀŎƘ ǇŜǊǎƻƴΩǎ ƴŀƳŜ ƻƴ ŀ ŘŀǘŀōŀǎŜ ƛƴ Ƙƛǎ ŎƻƳǇǳǘŜǊ ŀƴŘ ŎƻƴǘŀŎǘŜŘ ƘƛƳ ƻǊ ƘŜǊ ōȅ ōƻǘƘ 

telephone and written invitations.  The club president continued to follow up prior to and throughout the recruiting 

period.  The result was a large number of new dancers to the club. 

 

Lunch Hour Dances at Businesses  

A fourth club started an innovative approach where the club dances in a commercial business building once or twice a 

ǿŜŜƪ ƻǾŜǊ ǘƘŜ ƭǳƴŎƘ ƘƻǳǊΦ  ²Ƙȅ ŎŀƴΩǘ ǿŜ ƘŀǾŜ Ŏƭǳōs like this in our business districts?  The answer is we can.  This 

approach results in an often untouched supply of new dancers who want to join the fun. 

 

Internet Advertising  

Some clubs and callers are reporting success by advertising or having a site on the internet featuring the clubs, square 

dance lessons and contact information.  People who may never learn about square dancing have surfed their way to 

dancing. 

 

Any of these proven methods may need to be tailored to suit your club.  The most important thing is to start your 

planning NOW.  We know we have an excellent product to offer - ƭŜǘΩǎ ŦƛƴŘ ǘƘŜ ōŜǎǘ ǿŀȅ ǘƻ ƳŀǊƪŜǘ ƛǘΦ 

 

9ŘƛǘƻǊΩǎ bƻǘŜ:  ¢ƘŜ ŀǊǘƛŎƭŜΩǎ ŀǳǘƘƻǊΣ tŀǘǊƛŎƪ 5ŜƳŜǊŀǘƘ ŀƴŘ Ƙƛǎ ǿƛŦŜ !ƴƎŜƭŀΣ ƭŜŀǊƴŜŘ ǘƻ ŘŀƴŎŜ ƛƴ [ǳōōƻŎƪΣ ¢ŜȄŀǎ ǿƘƛƭŜ ƻƴ 

his first Air Force tour.  In 1973, they transferred to Taipei, Taiwan where he started calling and introducing square 

dancing to the Taiwanese people.  They continued to call and teach wherever they were relocated - Texas, Spain, Guam, 

South Korea, Hawaii, and finally Montgomery, Alabama.  In 2000 Patrick earned a doctorate in Marketing, and is active 

in the !ƳŜǊƛŎŀƴ /ŀƭƭŜǊǎΩ !ǎǎƻŎƛŀǘƛƻƴ.  This Association was founded in the mid-1990s to create a simpler square dance 

program with less calls (to replace the current mainstream and plus programs) so that everyone can dance in one hall 

together.   
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B.  CLUB SUCCESS STORIES 

Square Dance Club Thrives Post -Covid  
(Issue 2024-1) - by Nancy & Brent Daignault, President, Queens & Jacks, Calgary 
 

Queens & Jacks Square Dance Club ƛƴ /ŀƭƎŀǊȅ ǘƻƻƪ ǘƘŜ ǎŀƳŜ ΨƘƛǘΩ ŀǎ Ƴƻǎǘ Ŏƭǳōǎ ŘƛŘ ŦƻƭƭƻǿƛƴƎ /h±L5 ς we lost about 15% 
ƻŦ ƻǳǊ aŀƛƴǎǘǊŜŀƳ ƳŜƳōŜǊǎΦ  .ǳǘ ǿŜ ƘŀǾŜ ōŜŜƴ ŀōƭŜ ǘƻ ΨƎǊƻǿΩ ōŀŎƪ ƻǳǊ Ŏƭǳō ōȅ ǊŜŎǊǳƛǘƛƴƎ ƴŜǿ ŘŀƴŎŜǊǎΦ 
 

During COVID we stayed in touch with our club members by continuing to publish a monthly newsletter which instead 
of featuring square dance events highlighted what club members were doing in their extra free time ς their hobbies.  
During the first summer we met monthly for lunch in a public park, and during the second summer we met for coffee. 
 

As soon as we could ς in November 2021 ς we started back with lessons to try to get our new dancers from before 
COVID up to the Mainstream level.  We took a hiatus at the beginning of 2022 and then started up again in March.  Then 
we did an unprecedented thing ς we held new dancer lessons in May and June of 2022.  We had 14 people start those 
lessons. 
 

In the fall of 2022 we attracted 34 people to try out square dancing during the two free introductory dance evenings 
that we held ς 8 new dancers joined the club.  We ran two levels of dancing a night so that we could begin teaching the 
new dancers the Basic programme and get the dancers who had started in the spring session up to speed with 
Mainstream. 
 

In the fall of 2023 we attracted over 70 people to try out square dancing.  ²Ŝ ŘƛŘ ǘƘƛǎ ōȅ άƘŀƴƎƛƴƎ ƻƴ ǘƘŜ ǎƘƛǊǘǘŀƛƭǎΩΩ ƻŦ 
the Calgary & District Square & Round Dancers Association summer promotions 
campaign and by running our own promotions campaign in August and September. 
 

Our club promotions campaign consisted of MagnetSign boards, our website and 
online advertizing - where I look for and post to online calendar and events sites.  We 

benefited from the Intro Hours and an 
Introductory Dance Party that were 
sponsored by Calgary & District.  This is 
an example of a MagnetSign board. 
 

Twenty-five people signed up for our lessons programme ς including a 
family of 5 ς and 20 of those are still coming out in the third quarter of 
the season.  We have 6 squares out on our lessons night. 
 

 

Youth  & Square Dancing 
(Issue 2024-1) Source: FaceBook - Donoca Fouts, Oregon, December 6, 2023 
 

Recently I had someone ask me why I thought our Silver City Square Dance club has attracted and sustained so many 

youth. IŜǊŜ ƛǎ ŀ ōƛǘ ƻŦ ōŀŎƪ ƎǊƻǳƴŘ ƻƴ ƳŜΧL ŀƳ ŀ Ƙomeschooling mom of 4 of these teenagers. They all love to dance at 

our club. My 2 older kids joined our club in 2021, my other 2 joined in 2022 and have loved every minute of it. 
 

But how did they get involved?  

Not far from our grange hall is a church camp. My kids had close friends that they spent all summer with as camp staff, 

who also happened to be square dancers. Their friends dragged them to square dancing. At that time there was enough 

youth for about 3 squares in our club. 
 

Prior to the next fall lessons, another homeschooling parent and I decided to post videos and information on the 2 huge 

homeschool families facebook pages and we had a significant response. Our club is now bursting at the seams. 
 

L ŀƳ ǎƘŀǊƛƴƎ ǘƘƛǎ ǿƛǘƘ ȅŀΩƭƭ ŀǎ ŀ ǿŀȅ ǘƻ ƘƻǇŜŦǳƭƭȅ have more successful clubs around our lovely state and promote 

square dancing further.  
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Here are a few suggestions to get teens to come to your clubé 

¶ It might be a great opportunity for local callers to see if there are any church camps near your square dance clubs. 

Call them in January and ask them if they would ever be interested in having a team building square dance event for 

their staff. I encourage you to keep it to the staff in their off hours during the summer because campers do not carry 

the same ŜƴǘƘǳǎƛŀǎƳ ŀǎ ŎŀƳǇ ǎǘŀŦŦ ŘƻΦ /ŀƳǇ {ǘŀŦŦ ƭƻǾŜ ōŜƛƴƎ ǎƛƭƭȅ ŀƴŘ ƘŀǾŜ Ŧǳƴ ŘƻƛƴƎ ǘƘƛƴƎǎ ǘƘŜȅ ŘƻƴΩǘ ƴƻǊƳŀƭƭȅ ŘƻΦ 

¶ Find homeschool families that can advertise on their homeschooling facebook pages! 
 

Here are a few things Iõve learned from my teenséthat I believe has kept our club strong and 

growing.  

{ƻƳŜ ƻŦ ǘƘŜǎŜ ƳƛƎƘǘ ōŜ ǘƘƛƴƎǎ ȅƻǳ ŀƭǊŜŀŘȅ ƪƴƻǿΧǎƻƳŜ ǘƘƛƴƎǎ L Ƴŀȅ ǎƘŀǊŜ ƳƛƎƘǘ ŎŀǳǎŜ ȅƻǳ 

ǘƻ ŦŜŜƭ ŀ ōƛǘ ƻŦŦŜƴŘŜŘΦ Lǘ ƛǎ ƴƻǘ Ƴȅ ƛƴǘŜƴǘ ǘƻ ōŜ ƻŦŦŜƴǎƛǾŜΣ ƛƴǎǘŜŀŘ LΩƳ ǘǊȅƛƴƎ ǘƻ ŎƻƳƳǳƴƛŎŀǘŜ 

through the lens of our youth. 

1. When new youth come to new dancer lessons, try not to split them up. L ƪƴƻǿ ƛǘΩǎ 

customary for an angel to be with a new dancer as a partner, but this breed of teen 

ŘƻŜǎ ƴƻǘ ƭƛƪŜ ǘƻ ǎǇŜƴŘ ǘƘŜ ƴƛƎƘǘ ŘŀƴŎƛƴƎ ǿƛǘƘ άƻƭŘ ǇŜƻǇƭŜέΦ ¢ƘŜȅ ǿŀƴǘ ǘƻ ŘŀƴŎŜ ǿƛǘƘ 

their friends. Instead put a couple of energetic adults in the square with them and since 

we all know that the women are circulated through the square, eventually they will 

have an angel as a partner. Allowing the teens to start out in the same square and 

holding hands with the partner of their choice, lowers their inhibitions and prevents a 

ǇƻǎǎƛōƭŜ ǊŜŀǎƻƴ ǿƘȅ ǘƘŜȅ ǿƻƴΩǘ ǿŀƴǘ ǘƻ ŎƻƳŜ ōŀŎƪΦ ¢Ƙƛǎ ƳƛƎƘǘ ōŜ ŀ ƎǊŜŀǘ ƛŘŜŀ ŦƻǊ ǎƻƳŜ 

adult couples too. My husband stopped attending lessons with me 10 years ago because the club we attended 

insisted that we could NOT start out in a square dancing as partners with each other. He hated having the lessons 

ǿƛǘƘ ǎƻƳŜƻƴŜ ƘŜ ŘƛŘƴΩǘ ǿŀƴǘ ǘƻ ŘŀƴŎŜ ǿƛǘƘΣ ǉǳƛǘ ǘƘŜ ƭŜǎǎƻƴǎ ŀƴŘ ǿƻƴΩǘ ǊŜǘǳǊƴΦ hǳǊ ǘŜŜƴǎ ŀǊŜ ǘƘŜ ǎŀƳŜΦ 
 

2. Let them try and dance with whomever they want to in a square. ̧ŀΣ ǘƘŜȅ ǿƛƭƭ ǎŎǊŜǿ ǳǇΦ ¸ŜǎΣ ǘƘŜȅ ǿƛƭƭ ǎǘǊǳƎƎƭŜΧŀƴŘ ƛƴ ǘƘŜ ŜƴŘ 

they will be much more willing to have a mixed square with angels who are older, because they will learn that they really donΩǘ 

know much and need help. It will take their arrogance down a few notches by their failures. 

3. 5ƻƴΩǘ Ǉǳǘ ǇǊŜǎǎǳǊŜ ƻƴ ǘƘŜƳ ǘƻ ƘŀǾŜ ǎǉǳŀǊŜ ŘŀƴŎŜ ŀǘǘƛǊŜ ŀǘ ŘŀƴŎŜǎΦ Kids just want to have fun, some want to wear petticoats 

and skirts and collared shirts. Some just want to come and not dress up. There is an added stress of  

4. wondering how they look and the possibility of feeling like they have to spend $$ on an outfit ς even if it is a gently used item. 

Or wondering if they will be the only teen there that put on the square dance attire and they would then feel stupid and like an 

outcast. Give freedom for teens to choose to wear their normal street clothes. 
 

5. Let kids go bare foot if they want to. ¸ŜǎΣ ǿŜ ƪƴƻǿ ǘƘŜȅ Ŏŀƴ ƘŀǾŜ ǘƘŜƛǊ ŦŜŜǘ ǎǘŜǇǇŜŘ ƻƴ ōȅ ōƻƻǘǎΦ .ǳǘ ƛǘΩǎ ǘƘŜƛǊ 

problem not the person who ƛǎ ǿŜŀǊƛƴƎ ǘƘŜ ōƻƻǘǎΦ L ŘƻƴΩǘ ƪƴƻǿ ǿƘȅ ōǳǘ ǘƘŜǊŜ ŀǊŜ Ƴŀƴȅ ƪƛŘǎ ƛƴ ƻǳǊ Ŏƭǳō ǘƘŀǘ Ƨǳǎǘ 

ǇǊŜŦŜǊ ŘŀƴŎƛƴƎ ōŀǊŜ ŦƻƻǘŜŘΦ ²Ŝ ŘƻƴΩǘ ŎŀǊŜΣ ǿŜ ŀǊŜ Ƨǳǎǘ ƘŀǇǇȅ ǘƘŜȅ ǿŀƴǘ ǘƻ ŘŀƴŎŜΦ 
 

6. 5ƻƴΩǘ ōŜ ƻŦŦŜƴŘŜŘ ƛŦ ǘŜŜƴǎ ŘƻƴΩǘ ǿŀƴǘ ǘƻ ŘŀƴŎŜ ƛƴ ŀ ǎǉǳŀǊŜ ǿƛǘƘ ƻƭŘŜǊ ŀŘǳƭǘǎΦ The teens want to dance with their 

ŦǊƛŜƴŘǎ ŀƴŘ ǿƘƛƭŜ ƛǘ ƛǎ ƴƻǘ ǘƘŜ ŎƻŘŜ ƻŦ ŎƻƴŘǳŎǘ ŦƻǊ нл ȅŜŀǊǎ ŀƎƻΧƛǘ Ƴŀȅ ōŜ ǘƛƳŜ ǘƻ ŎƘŀƴƎŜΦ L ǇǊƻƳƛǎŜ ŜǾŜƴǘǳŀƭƭȅ ǘŜŜƴǎ 

will warm up to dancing with adults, but most feel they have the most fun with their peers. Why? 

(#1) Their peers ƭƻǾŜ ǘƻ Řƻ ŀƭƭ ǘƘŜ ŦŀƴŎȅ ǎǿƛƴƎǎΣ ŀƴŘ ǘǿƛǊƭǎ ŀƴŘ ƎǊŀƴŘ ǎǉǳŀǊŜ ǘƻ ǎƘƻǿ ƻŦŦ ƳƻǾŜǎΦ ¢ŜŜƴǎ ŘƻƴΩǘ ƪƴƻǿ 

ǿƘƛŎƘ ŀŘǳƭǘǎ ǘƘŜȅ ƘŀǾŜ ǘƻ ǿƻǊǊȅ ƛŦ ǘƘŜȅ ƘŀǾŜ ōŀŘ ǎƘƻǳƭŘŜǊǎΦ ¢ŜŜƴǎ ŀƭǎƻ ƭƛƪŜ ǘƻ ŘŀƴŎŜ C!{¢Η ά/ƛǊŎƭŜ ǘƻ ǘƘŜ ƭŜŦǘέ ƻǳǊ 

teens practically run/skip while traveling ƛƴ ŀ ŎƛǊŎƭŜΦ ¢ƘŜȅ ŘƻƴΩǘ ǿŀƴǘ ǘƻ Ǝƻ ǎƭƻǿ ǿƛǘƘ ƻƭŘŜǊ ŀŘǳƭǘǎΦ 

(#2) Honestly, they are single kids, with lots of hormones, they are looking to dance with their crush. Lets let them. 
 

7. Lǘ ƳƛƎƘǘ ǎƻǳƴŘ ŎǊŀȊȅΧōǳǘ ŦƻǊ ǎƻƳŜ ǊŜŀǎƻƴ Ƴƻǎǘ ƪƛŘǎ ƘŀǘŜ άŘƻ ǎƛ Řƻέ ōǳǘ ǘƘŜȅ ƭƻǾŜ ǘƘŜ άƘƛƎƘƭŀƴŘ ŦƭƛƴƎέΧΦƭŜǘ ǘƘŜƳΦ 

LŦ ȅƻǳ Ǉǳǘ ǊǳƭŜǎ ǘŜƭƭƛƴƎ ǘƘŜƳ ǘƘŀǘ ǘƘŜȅ ŎŀƴΩǘ ŘŀƴŎŜ ǘƘƛǎ ƳƻǾŜ ƛƴ ŀ ǎǉǳŀǊŜ ŘŀƴŎŜ ƭŜǎǎƻƴΣ ƛǘ ǿƛƭƭ ōŜ ƻƴŜ ƳƻǊŜ ǊŜŀǎƻƴ 

ǿƘȅ ǘƘŜȅ ǇǊƻōŀōƭȅ ŘƻƴΩǘ ǿŀƴǘ ǘƻ ŎƻƳŜ ōŀŎƪΦ ¢ƘŜȅ ƭƻǾŜ ǘƘŜ ŦŀƴŎȅ ƳƻǾŜǎ ŀƴŘ άŘƻ ǎƛ Řƻέ ŦƻǊ ǎƻƳŜ ǊŜŀǎƻƴ Ƙŀǎ ŀ really 

negative history for kids, and is the butt of many square dance jokes. 
 

!ƴȅǿŀȅΧǘƘƻǎŜ ŀǊŜ Ƴȅ ŦŜǿ ǘƘƻǳƎƘǘǎΦ L ƘƻǇŜ ƛǘ ƛǎƴΩǘ ƻŦŦŜƴǎƛǾŜ ŀƴŘ L ƘƻǇŜ ȅƻǳ ŦƛƴŘ ǘƘŜǎŜ ǘƻ ōŜ ƘŜƭǇŦǳƭ ƛƴ ȅƻǳǊ Ŏƭǳōǎ ǘƻ 

grow more youth.   
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Rebuilding A Square Dance Club Post Covi d 
(Issue 2023-6)  - by Tom Gray, Leduc Square Dance Club 
 

COVID-19 hit our club hard. We had no one down with the virus, but it shut us down for two years. Our club missed its 

40th anniversary and two of our founding members passed away. We lost the third year of a three-year city grant when 

the shut-down caused a break in communications.   
 

We had been declining even before the pandemic, hitting a low of 21 members in 2014-15, sometimes barely 

managing one square. The grant application in 2017 was for rebuilding and by 2019 we had doubled to 40 members, 

seven of whom were new dancers. When we resumed in 2022, we again had 7 new dancers, but our overall numbers 

had declined by 40%. The low numbers led us to cancel our annual Homesteader Night dinner and dance, an historic 

first. 
 

To rebuild the club, we invested what was left of the grant money, roughly $1200, into marketing using a multi-strand 

approach that included summer community events, posters, street signage, and online promotion.  

 

1. Community Event s & Posters 

The club has previously attended 'community awareness' nights in nearby towns, with varied results. With so few 

members available, we decided to focus on Leduc events -- Summer in the City on July 29 and VolunteerFest on 

Sepember 10 . Nothing unusual here: a booth with volunteers to smile and greet and hand out information.   
 

Different this year: we skipped our costly tri-fold brochures in favor of a 

smaller, less expensive double-sided postcard as a handout, 250 for $130 

at a local printer (plus another 250 on hand for our January intake for 

that much again.) 
 

One of our outgoing new members would approach couples, smile at the 

lady, and ask, "When was the last time he took you out dancing?" She 

would give her guy a dirty look and say, "Never." Our member would tell 

him, "You really should take her out dancing.  Ladies like that." He'd give 

her our post card and explain about square dancing. Don't know that any 

of them came in, but his humor gave a lot of couples the idea. 
 

We gave out about 200 postcards at the two events, and the 

remaining 50 were slipped under windshield wipers around 

town. 

  

Printed posters cost about $120. Most of this was for special 

dances that will go to other square dance clubs, but we did 

print up 50 promoting our startup (left, using traditional 

theme so we hit all bets). Perhaps 25 went into local 

businesses and the rest went under windshield wipers.   
 

As far as I know, we got no new dancers from these events or 

posters, but it is low-cost promotion that got more people 

aware that we exist. 

 

2. Street Signage  

The bulk of the budget went to road signs, which pre-pandemic had given us good results. We wanted to get away 

from the traditional image of square dancing to show something exciting and fun.  Two large and one small sign on 

major city   
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routes cost about $700 through a local signage firm. We make a point of buying local whenever we can. I believe this 

image was used by the CDCDA (Capital Dance Community Dance Association) in an earlier campaign. 
 

 

We added five double-sided coroplast signs designed for pedestrian traffic (LHS). Some of these wound up along traffic 

routes where they were less effective, too hard to read from a speeding vehicle, but the club website was prominent 

and the signs still got us noticed. Oddly enough, one of these was stolen from a pedestrian location. 
 

The third form of street signage we used was A-Frame or 

sandwich board signs (RHS). The club had used these years ago 

but they had been almost forgotten in someone's garage. We 

cleaned them off and updated them. The cost of updates was 

about $90. 
 

One A-frame was too badly damaged to use, so we replaced it with a sign that 

simply said "Square Dance - Fun!" with an arrow pointing to the side.  This one 

we put out on the sidewalk by our facility on dance night. It actually brought in a 

man who walked by, stopped in out of curiosity, had a good time, signed up for 

lessons, and joined the club. 

 

 

3. Online Promotion  

Although our website άleducsquaredance.caέ badly needs an overhaul, we still 

get inquiries through the site. The most recent was a pastor who wants to bring 

a group of young adults to our next open house in January. We also worked a 

little harder on our Facebook and Instagram accounts. We budgeted $100 for 

two paid ads (promoted posts) on those social media sites, which led to 

considerable engagement and a dozen enquiries.  
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4. Word of Mouth  

Our membership is always our best avenue of promotion. Our new VP is a gregarious soul who knows a lot of people, 

and invited most of them to come to our open house. A lot of them came, and some joined us. We also had the week 

after our opening night as "Bring a Friend Night" with a draw for small prizes - a $5 Tim Hortons gift card for someone 

who brought a friend, with gift cards for the friends. Just a fun thing to get more people onto the floor. We had 60 

people that night and it was a lot of fun. 

 

About Grants  

People ask about how we got the grant. We noticed on the city website that grants were available, worked hard on 

doing a good application, and did a presentation to a city board. We were fortunate to be accepted for the grant. We've 

reapplied this year (though the maximum grant amount is roughly $1000, a fraction of what it was in 2017). We also 

found we could apply for a County of Leduc recreation grant, but missed the deadline. 
 

Check with your municipality or county to see what grants might be available and just apply. But take care that you 

provide all the information required on the application, and go beyond the minimum. 

 

Rebuilding  

We're still rebuilding. We have a lively executive (two of whom started in January 2023) who, because they don't know 

"how things were done for the last 40 years" are willing to try new ideas.   Having Gary Winter as our club caller has 

added to the fun. We have 17 returning members and 29 new members, of whom 24 are new dancers, which has 

made things a little hectic! 

 

A Season of Rebuilding  

(Issue 2023-2) - - by Claudia Littlefair, Editor 

 

As the 2022-но ŘŀƴŎŜ ǎŜŀǎƻƴ ŎƻƳŜǎ ǘƻ ŀƴ ŜƴŘΣ ƛǘΩǎ ƴŀǘǳǊŀƭ ǘƻ ƭƻƻƪ back and review the year. What was done well? What 

could be improved? Like many clubs, our goal this year was on rebuilding. We made an all-out effort to put more 

emphasis on having fun dancing, and less emphasis on learning a long list of calls.  

 

It helǇŜŘ ǘƻ ǎǿƛǘŎƘ ŦǊƻƳ aŀƛƴǎǘǊŜŀƳ όсу Ŏŀƭƭǎύ ǘƻ ǘƘŜ {ƻŎƛŀƭ {ǉǳŀǊŜ 5ŀƴŎŜ ǇǊƻƎǊŀƳ ƻŦ рл ŎŀƭƭǎΦ ²Ŝ ŎƻƴǘƛƴǳŜŘ ƻǳǊ ΨƻǇŜƴ 

ŘƻƻǊΩ ǇƻƭƛŎȅΣ ǿƘŜǊŜ ǇŜƻǇƭŜ ŎƻǳƭŘ Ƨƻƛƴ ƻǳǊ ƎǊƻǳǇ ŀƴȅ ǿŜŜƪ ƻŦ ǘƘŜ ȅŜŀǊΦ  

 

We held our first ever crafts 

& games day, as a way to 

include non-dancing 

ǇŀǊǘƴŜǊǎ ŀƴŘ ΨǊŜǘƛǊŜŘΩ 

dancers. And we held an 

Open Mic Night (amateur 

night with trophies) for the 

first time in 10 years - with 

8 participants!  

 

²ŜΩǾŜ ŀŘŘŜŘ ǘǿƻ ǎǉǳŀǊŜǎ ƻŦ ƴŜǿ ŘŀƴŎŜǊǎ ǘƻ ƻǳǊ ƎǊƻǳǇΣ ŀƴŘ ƻǳǊ ƴǳƳōŜǊǎ ŀǊŜ ŎƭƻǎŜ ǘƻ ǿƘŜǊŜ ǘƘŜȅ ǿŜǊŜ ǇǊŜ-Covid. Best 

ƻŦ ŀƭƭΣ ǘƘƻǳƎƘΣ ǿŜ ƘŀŘ ŦǳƴΦ !ƴŘ ǘƘŀǘΩǎ ǘƘŜ ǊŜŀƭ ǊŜŀǎƻƴ ŘŀƴŎŜǊǎ ŎƻƳŜ ǘƻ ŘŀƴŎŜ ŜǾŜǊȅ ǿŜŜƪΣ ŀƴŘ ōȅ ŜȄǘŜƴǎƛƻƴΣ ǘƘŀǘΩǎ 

what will bring them back in the fall. 

 
  



 

28 
 

Cuesteps Round Dance Club Bounces Back After the Pandemic  
 (Issue 2023-3)  - by Cliff Dunn and Jane McKee, Round Dance Instructors, Cuesteps Club, Calgary 
 

We are trying something different at CueSteps this coming Fall. Time was when our beginner classes were often 10 or 

more couples and we had the luxury of spending 2 dance seasons teaching them Two-step and Waltz. There was even a 

time when there were 2 similar classes running consecutively. Additionally at that time, the more advanced classes in 

the club were much bigger. As we all know times have changed, and particularly with the Covid pandemic, such that our 

class numbers have declined and beginner classes are much smaller. In short, it is no longer sustainable that we have a 

new dancer intake every one or two years. 
 

There has been a trend in the Square Dance world to try to enable more frequent new dancer starts by creating 

shortened basic courses to allow more flexibility. We have also read of similar attempts in Round Dancing although it is 

not easy to reduce the figures needed since so many basic figures are needed to do many of our relatively easier dances. 

However, we will be trying to create more frequent new dancer entrance points by taking a new class every semester - 

September and January. We will rotate the initial rhythm which the new group starts through Waltz, Two-step or Cha-

cha/Rumba and the new dancers will join with previous groups to learn together in a larger group. 
 

For instance, we currently have a group of newer dancers which now know the basics of Cha-cha/Rumba and Two-

step. This coming September new dancers will join with them and everyone will learn the Waltz basics together. Then in 

January 2024 a further intake of new dancers will start with Cha-cha/Rumba. Those dancers who have already 

completed one semester in their first rhythm then stay for a second class for further instruction on the rhythms they 

learned earlier.  After cycling through these classes for about 3-4 semesters dancers will be proficient enough to join the 

general Phase 2/3 dance class. If you are interested in more information or would like to give Round Dancing a try, check 

ƻǳǘ /ǳŜ{ǘŜǇǎ ά/ƘŀƴŎŜ ǘƻ 5ŀƴŎŜέ ŀ ŦǊŜŜ ƛƴǘǊƻŘǳŎǘƻǊȅ ǊƻǳƴŘ ŘŀƴŎŜ ƭŜǎǎƻƴ ƻƴ !ǳƎǳǎǘ моth 2023. 
 

For more information on Round Dancing in your area check out www.squaredancecalgary.com; 

www.rounddancecalgary.com or the Alberta Square and Round Dance Federation at  www.squaredance.ab.ca 
 

 

About Cliff Dunn and Jane McKee.  Over the past ten years, Cliff and Jane have 

developed their keen interest in round dancing through their lessons with CueSteps. 

From their home in Lacombe, Cliff and Jane have already accumulated 10 years of 

cuer/instructor experience in Central Alberta with clubs in Lacombe, Rocky Mountain 

House, and Innisfail. In addition, they have been cuer/instructors at the 2018 

Canadian National Convention, the Alberta Square and Round Dance Federation 

conventions, as well as various workshops and round dances in Alberta. To 

contribute to their skill level, Cliff and Jane have attended ROUNDALAB conventions 

and training sessions, and dance weekends such as the Western Ontario Workshop in 

London, Ontario. They are active members of ROUNDALAB and the International 

Choreographed Ballroom Dance Association. 

 
 
  

http://www.squaredancecalgary.com/
http://www.rounddancecalgary.com/
http://www.squaredance.ab.ca/
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Summer Promotion Pays Off  
(Issue 2023-2)  - Source: CALLERLAB Knowledgebase, Central Ohio Council of Dance Clubs, 2009 
 

At the meeting of the Central Ohio Council of Dance Clubs (COCDC) on May 4, 2009, it was announced to the council 

representatives that we were forming a group to try to promote square dancing, recruit more new dancers for our 

classes in the fall, and ultimately to increase membership in our clubs.  
 

Mary Galentine agreed to chair this committee. We gave the club representatives information of when and where the 

first meeting was going to be held. We also sent out this information by email to dancers from all of the clubs and 

announced it at each of the club dances we attended for the remainder of the spring. Dancers representing eight 

different Central Ohio clubs attended the first committee meeting in May. 
 

We were successful in getting CLUB MEMBERS involved, even though towards the end there was only a hand full of us 

that really were left with getting the ball rolling. In these meetings we discussed ways to increase the numbers of new 

dancers recruited and the importance of us working together to make this happen.  
 

We decided to purchase polo shirts with the logo on them "Ask Me About Square Dancing". In all, from August to 

October, we sold over 160 shirts. That is 160 bill boards of advertisement. We also created a business type card that 

had the same logo on ƛǘΦ ¢ƘŜ ōŀŎƪƎǊƻǳƴŘ ƻŦ ǘƘŜ ŎŀǊŘ ǿŀǎ ǘƘŜ ¦{ CƭŀƎΣ ǿƛǘƘ ǘǿƻ ǇŜƻǇƭŜΩǎ ƴŀƳŜǎΣ ǇƘƻƴŜ ƴǳƳōŜǊǎ ŀƴŘ 

email address as points of contact. The back of the card was a coupon for two free dance lessons with the locations of 

where they were being held in two different parts of town. We also stated on the card that if those locations did not 

work for the person, to please call one of the numbers on the other side of the card for information of clubs in "their" 

area. The two of us listed had already agreed that we need dancers and that it did not matter what club they chose. I 

know several people were referred to clubs that did not participate in our campaign just because that was the closest 

club for the new dancer. We put these cards on bulletin boards in library's, grocery stores, post offices, anywhere we 

were allowed.  
 

All during our summer dances we reminded our dancers of these meetings and encouraged them to join us. In late 

August and early September we wore our polo shirts and went to street dances and demos to do our best to get new 

dancers. We passed out flyers to anyone who might be interested, giving them information about square dancing and 

the health benefits received from square dancing as well as listings of locations where they could go to learn. We had 

potluck open beginner dances at two different locations to help get people interested. There was also a potluck meal at 

ƻƴŜ ƎǊƻǳǇΩǎ ŦƛǊǎǘ ŦǊŜŜ beginner class.  
 

Other promotional activities included writing articles and sending them, along with photos, to local publications, and 

posting dance class information on a number of free on-line listings of community activities. Some clubs added or 

improved their web sites. All the attention placed on recruitment seemed to energize the dancers to talk to people 

about our wonderful activity. 
 

I believe the combination of all of these things as well as the efforts of those that were involved on the committee is 

why our classes have increased as much as they have this year. We are starting to really work together to keep our 

culture alive. We have 98 new dancers who started classes this fall (25 at Bucks & Does Singles, 18 in the combined 

Orbiting Squares/Friendly Ties class, 14 at Grove City Squares, 13 at Little Brown Jug, 13 at Westerville Promenaders, 8 

at Bunkhouse Reelers and 7 at Hicks & Chicks. One club, Rhythm Reelers, will be starting their class Nov 10.) 
 

I would just like to say THANK YOU to everyone who helped with this campaign, even if you were not able to attend 

every meeting. Your efforts are seen in our results. 
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How We Attracted 16 New Dancers in the Middle of a Pandemic   

(Issue 2021-6)  - By Eileen Smith, Edmonton - November 26, 2021 
In the Edmonton Alberta area, we have suffered the effects of COVID, just like everywhere else.  In September 2021 our 

provincial health authority rolled out an opportunity for our square dance activity to resume, albeit with certain 

requirements. We embraced that opportunity and started our programs for experienced dancers in mid-September, 

with a requirement of proof of double vaccination, and the wearing of masks at all times.  We also encouraged the use 

of hand sanitizer, and distancing when possible when off the dance floor, and we required the signing of a liability 

waiver. 
 

hǳǊ Ψ{ǉǳŀǊŜ ¦tΗΩ Ŏƭǳō ǿŀǎ ǘǊŀŘƛǘƛƻƴŀƭƭȅ ŀ ƴŜǿ ŘŀƴŎŜǊ ŎƭǳōΣ ŀƭǘƘƻǳƎƘ ŜǾŜƴ ōŜŦƻǊŜ /h±L5 ǿŜ ǿŜǊŜ ǎǘǊǳƎƎƭƛƴƎ ŦƻǊ 
numbers. In mid-September 2021 we resumed SquaǊŜ ¦tΗ ǿƛǘƘ ŀ с ǿŜŜƪ Ψ.ŀŎƪ ǘƻ 5ŀƴŎŜ aŀƛƴǎǘǊŜŀƳ wŜǾƛŜǿΩ ǇǊƻƎǊŀƳ 
for experienced dancers. We were getting 10 to 12 dancers out, but we really needed more dancers to make it 
sustainable, and our roots as a new dancer club were reaching out to us. Mid-October we made the all-in decision to 
promote a new dancer program starting November 1, 2021! We told our participating Mainstream dancers of the plan, 
and encouraged them to join us as experienced dancer helpers. We also told them that if we did 
not get a minimum of 8 new dancers, we would not go ahead, and we would remain a 
Mainstream group. 
HOW DID WE PROMOTE?  
It was a multi-faceted approach. hǘƘŜǊ ǘƘŀƴ ŀ ŦŜǿ у ѹ · ммέ ǇƻǎǘŜǊǎ ǇǊƛƴǘŜŘ ŀǘ ƘƻƳŜΣ ŀƴŘ 
a small batch of ¼ page handout flyers printed at Staples, we had no out of pocket expenses. 
Our promotion included: 
1. Using our parent association CDCDA (Community Dance Capital District) website and semi-monthly email, 

we made sure that our existing dance community knew we were offering a new dancer program. 
2. We spoke to the dancers ƛƴ ƻǳǊ ŎƭǳōǎΣ ƛƴŎƭǳŘƛƴƎ Ψ{ǉǳŀǊŜ ¦ǇΗΩ ŀƴŘ ǘƻƭŘ ǘƘŜƳ ƛǘ ǿŀǎ ŀ ǇŜǊŦŜŎǘ ƻǇǇƻǊǘǳƴƛǘȅ ǘƻ ōǊƛƴƎ ƻǳǘ 

their friends who might be interested to try square dancing. 
3. We used free on-line classifieds for local and regional publications. We also used KijƛƧƛΣ ŀƴŘ /ǊŀƛƎΩǎ [ƛǎǘΦ 
4. We used free on-line events calendarsΣ ƛƴŎƭǳŘƛƴƎ ǘƘŜ /ƛǘȅ ƻŦ 9ŘƳƻƴǘƻƴΣ ŀƴŘ ΨbŜȄǘ 5ƻƻǊΩΦ 
5. We researched and posted on Facebook group sites. In Edmonton our city has many community leagues with 

Facebook sites. We found those closest to ƻǳǊ ƘŀƭƭΣ ŀƴŘ ǇƻǎǘŜŘ ǿƘŜǊŜ ǿŜ ŎƻǳƭŘΦ  !ƭǎƻ Ψ5ŀƴŎŜ 9ŘƳƻƴǘƻƴΩ Ƙŀǎ ŀ 
Facebook page. We asked CDCDA to post on their Facebook.  We posted on our personal Facebook, and our friends 
ΨƭƛƪŜŘΩ ŀƴŘ ǎƻƳŜ ΨǎƘŀǊŜŘΩΦ 

6. ¢Ƙŀǘ ǎƻǳƴŘǎ ƭƛƪŜ ŀ ƭƻǘ ƻŦ ǘƛƳŜ ƻƴ ǘƘŜ ŎƻƳǇǳǘŜǊΣ ȅƻǳΩǊe thinking. Our approach was to create a Word document (a 
ΨǇƻǎǘŜǊΩύ ǿƛǘƘ ŀƭƭ ǘƘŜ ŜǎǎŜƴǘƛŀƭ ƛƴŦƻǊƳŀǘƛƻƴ ƛƴŎƭǳŘƛƴƎ ŎƻƴǘŀŎǘ ƛƴŦƻǊƳŀǘƛƻƴ ŀƴŘ ŀ ƭƛƴƪ ǘƻ ƻǳǊ ǿŜōǇŀƎŜΦ Then we 
simply did a lot of copy and paste. I will also add here that I think it is important to take down your postings, in a 
timely fashion. This way we are not adding to internet litter, which can detract from our messaging. 

7. We visited area fitness centres, and senior recreational centres. We asked to post a poster, and/or leave some 
flyers. Some refused, but some allowed it. 

8. We posted a poster, and left flyers at a popular indoor farmers market. (With permission, and we also offered to do 
a future demo on their stage, once the COVID situation allows for it.)  

9. We followed up with every possible lead we ever had, including those who danced with us for a short time pre-
COVID. Everyone received a friendly email.  Any phone calls we received were handled in a friendly welcoming 
manner. 

SO WHERE DID OUR NEW DANCERS COME FROM?  

¶ 2 ς Were referred by other dancers in our dance community. 

¶ 2 ς Were friends/family of another dancer in our club. 

¶ 3 ς Two were on our prospect list because they had danced with us before, or had expressed 
interest in dancing with us before, and one of those brought a friend. 

¶ 4 ς Had done some square dancing, or had taken a few sessions with other clubs in our 
community, and wanted to restart with a group of  beginners, they knew of our program 
because of friends and our association communications. 

¶ 5 ς ΨLƴǘŜǊƴŜǘΩ ƻǊ ΨǿŜōǎƛǘŜΩΣ ƻǊ ǿŜ ŘƻƴΩǘ ƪƴƻǿ ŜȄŀŎǘƭȅΦ  
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In numbers, most of the new dancers came to us through traditional methods; however the five who had no prior 
connections to our dance community came to us because of our online promotions. 
 
WHAT FACTORS WORKED IN OUR FAVOR? 
Really, we were the only game in town, and that may have been part of it. We have a webpage with our parent 
ŀǎǎƻŎƛŀǘƛƻƴΣ ŀƴŘ ǘƘŀǘ ƎƛǾŜǎ ǳǎ ƭŜƎƛǘƛƳŀŎȅΦ ²Ŝ ŀŘǾŜǊǘƛǎŜŘ ŀǎ ŀƴ ΨLƴǘǊƻ tǊƻƎǊŀƳΩΣ ƻƴƭȅ т ǿŜŜƪǎΣ м ѻ ƘƻǳǊǎ ǇŜǊ ǎŜǎǎƛƻƴΦ The 
ƳŜǎǎŀƎŜ ǿŀǎ ΨŎƻƳŜ ƻǳǘ ŀƴŘ ƎƛǾŜ {ǉǳŀǊŜ 5ŀƴŎƛƴƎ ŀ ǘǊȅΣ ŦƛƴŘ ƻǳǘ ƛŦ ƛǘ ƛǎ ŀƴ ŀŎǘƛǾƛǘȅ ȅƻǳ ƳƛƎƘǘ ŜƴƧƻȅΩΣ ǿƘƛŎƘ ǊŜŀƭƭȅ ǿŀǎ ŀ 
minimum commitment. 
 

We welcomed singles and couples, however for singles I asked them to call first to see if I had other singles. Our pricing 
was $60/single, or $100/couple for the program. (For comparison purposes, in our market dancers pay from $7 to $8 for 
a two hour club evening.) 
 

I had a number of singles reach out, and I encouraged them to bring a friend, and then I could charge them the 
ŎƻǳǇƭŜΩǎ ǇǊƛŎŜΦ That strategy seemed to work. Two women brought gentleman friends, and one woman brought a 
girlfriend, and since we had more men at that point, that worked perfectly.  
 
OKAY, SO WHAT ABOUT THE MASKS?  
I honestly believe that in these COVID times, people are desperate for a safe, active, social activity. We have always 
emphasized our COVID safety measures. Our dancers feel more comfortable when wearing masks; several have told me 
that they would not come out unless the masks were a requirement. 
 

I know there are dancers out there who are adamant about not wearing a mask to dance, and they are waiting for the 
COVID situation to improve. L ǳƴŘŜǊǎǘŀƴŘ ǘƘŀǘΣ L ŘƻƴΩǘ ƭƛƪŜ ǘƻ ǿŜŀǊ ŀ Ƴŀǎƪ ŜƛǘƘŜǊΣ ƘƻǿŜǾŜǊ L ŀƳ ƳŜƴǘŀƭƭȅ ŀƴŘ 
emotionally more comfortable wearing one, and I would rather be dancing than not dancing. I know there are others, 
with breathing difficulties, who simply cannot be physically active while wearing a mask. 
 

In our experience of dancing with masks, including our programs this fall and two months in September ς November 2020, plus 
ǎŜǾŜǊŀƭ ƻǳǘǎƛŘŜ ΨŘŀƴŎƛƴƎ ƛƴ ǘƘŜ ǇŀǊƪΩ ǎǳƳƳŜǊ ŘŀƴŎŜǎ ƛƴ  нлнм, the type of mask you wear makes a difference. We have found that 
the disposable blue medical or non-medical masks are pretty easy to wear. Others prefer multiple layer cloth masks with an air 
pocket around the nose and mouth, or those wanting a little more protection wear an N95 mask. A style with an air pocket seems to 
improve comfort.  
 

L ŀƳ ŀƭǎƻ ǇƭŀƴƴƛƴƎ ǘƻ ǘǊȅ ŀ ΨƳŀǎƪ ƭŀƴȅŀǊŘΩΦ The lanyard connects the two ear elastics with an adjustable strap at the back of the 
head. It keeps the ear elastics off the ears, reducing pressure there, and holds the mask more securely on the face.  
 

NOTES ON MASKS FOR CALLERS AND CUERS 
My caller husband Gary Smith started his COVID-era calling by wearing a face shield and holding the microphone up 
ǳƴŘŜǊ ǘƘŜ ŦŀŎŜ ǎƘƛŜƭŘΦ wŜŎŜƴǘƭȅ DŀǊȅ Ƙŀǎ ǎǘŀǊǘŜŘ ǳǎƛƴƎ ǘƘŜ ōƭǳŜ ŘƛǎǇƻǎŀōƭŜ Ƴŀǎƪǎ ǿƘƛƭŜ ŎŀƭƭƛƴƎΦ  CƻǊ ƻǳǊ Ψ!м [ŜŀǊƴƛƴƎ 
tǊƻƎǊŀƳΩ ƴƛƎƘǘ ƘŜ Ŏŀƴ ƎŜǘ ōȅ ǿƛǘƘ ƻƴŜ Ƴŀǎƪ ƛƴ ŀƴ ŜǾŜƴƛƴƎΦ ²ƘŜƴ ŎŀƭƭƛƴƎ ŦƻǊ ƻǳǊ tƭǳǎ ŀƴd New Dancer groups, he is 
performing a lot of singing calls and must replace his mask at least once during the evening. The mask seems to have 
minimal effect on sound quality. Distancing from the caller is important, but that is usually easy to do if you have a stage, 
and/or a decent sized hall. 
 

WHATõS NEXT? 
At the time of writing, we have three weeks remaining in our seven week new dancer program. We have 9 dancers 
who have indicated an interest in continuing with us after the winter break. Two dancers will be heading south for an 
ŜȄǘŜƴŘŜŘ ǿƛƴǘŜǊ ƘƻƭƛŘŀȅ ŀƴŘ ǿƻƴΩǘ ōŜ ŀōƭŜ ǘƻ ŎƻƳŜ ōŀŎƪΦ hŦ ǘƘŜ р ƻǘƘŜǊǎΣ ǿŜ ŘƻƴΩǘ ƪƴƻǿ ŦƻǊ ǎǳǊŜΣ ōǳǘ ŀƳƻƴƎ ǘƘŀǘ ƎǊƻǳǇ 
are some of the most enthusiastic, so we expect at least a few more will stay if they can.  We are also planning for 
another new dancer intake in January. 
 

The COVID situation is in constant flux. A few of our dancers have received their third vaccine dose, others are hoping to 
receive one soon. As long as COVID case numbers and health restrictions allow for it, and as long as our dancers feel 
safe, we will continue our dance programs. As for Gary and I, and all of the dancers coming out to dance with us, you 
can see the smiles in their eyes! 
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A Success Story Growing Classes 
(Issue 2019-7)  - by Caller Don Wood, Lacey, Washington 

 

Much like many other areas, five years ago we were failing.  Our classes were small, if we had enough for a class at all, 

ŀƴŘ Ŏƭǳōǎ ǿŜǊŜ ǎǘŀƎƴŀǘƛƴƎ ƛŦ ƴƻǘ ŘȅƛƴƎΦ  CƛǾŜ ȅŜŀǊǎ ōŀŎƪ ǿŜ ŘŜŎƛŘŜŘ ŀ ŎƘŀƴƎŜ ǿŀǎ ƴŜŎŜǎǎŀǊȅΦ  hǳǊ ŘŀƴŎŜǊΩǎ ƻǊƎŀƴƛȊŀǘƛon 

ŀƴŘ ŎŀƭƭŜǊǎ Ǝƻǘ ǘƻƎŜǘƘŜǊ ŀƴŘ ŎŀƳŜ ǳǇ ǿƛǘƘ ŀ ƳƻŘƛŦƛŎŀǘƛƻƴ ƻŦ ŀƴƻǘƘŜǊ ŎŀƭƭŜǊΩǎ ǇǊƻƎǊŀƳ ǘƘŀǘ ǿŀǎ ƘŀǾƛƴƎ ǎǳŎŎŜǎǎ ƛƴ Ƙƛǎ ŀǊŜŀΦ  

Our success did not happen overnight.  It took a couple of years and some tweaking.  More importantly, it took 

cooperation between callers and clubs.  Frankly, it was change or die as an activity.  Thankfully we chose to change. 
 

I should mention this amount of attendance is not an anomaly, it is fairly typical; at least it has been for the past three 

years or 18 classes.  In any event, I thought you might enjoy seeing a success.  We had 9 squares last night.  What fun!  

aȅ ŎƻƭƭŜŀƎǳŜ όDƭŜƴƴ wŀƛƘŀύ ǿŀǎ ǘŜŀŎƘƛƴƎΣ ŀƴŘ L ŀǘǘŜƴŘŜŘ ŀǎ Ƴȅ aƻƴŘŀȅ Ŏƭŀǎǎ Ƨǳǎǘ ŜƴŘŜŘ ŀƴŘ ǿƻƴΩǘ ǎǘŀǊǘ ǳƴǘƛƭ CŜōǊǳŀǊȅΦ  

What a joy it was to see a full hall of happy smiling faces.  I do hope that others will consider what we are doing and be 

able to take something positive away from this.  Please feel free to contact me should anyone want more 

information.  ώ5ƻƴΩǎ ŜƳŀƛƭΥ  ŘǿƻƻŘмфсϪŎƻƳŎŀǎǘΦƴŜǘϐΦ 
 

I recently read a postiƴƎ ŦǊƻƳ ŀ ŎŀƭƭŜǊ ǇǊƻǇƻǎƛƴƎ ŀ ǘŜƴ ǿŜŜƪ ŎƻǳǊǎŜ ŦƻǊ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ  ¢Ƙƛǎ ǿƻǳƭŘΣ ƛƴ ǘƘŀǘ ŎŀƭƭŜǊǎΩ 

opinion, require the removal of some calls and the addition of others; specifically some Plus calls.  This was from an ACA 

(American Callers Association) member.  As you are aware, I am a member of both organizations.  What prompted me to 

write to you is this. 
 

Without respect to the Plus calls, this is close to the program we run in our area.  I work with another callers (a 

CALLERLAB member) and we run a program structured as follows.  To begin with, there are six start dates in our 

program over a given year.  We have class on Monday or Thursday. 
 

1. In September, a ten week program from 6:30pm to 9:00pm on Thursday; the Basic 51 program is taught. 
 

2. Five weeks after starting the Thursday class, a Monday class begins; the Basic 51 program is taught again. 
 

3. Once the Thursday class has completed the ten week course, another Basic 51 class is started.  Basic is taught from 

6:30pm to 8:00 pm and Mainstream from 8:00pm to 9:00 pm. 
 

4. 5ŀƴŎŜǊǎ ǿƘƻ ŎƻƳǇƭŜǘŜŘ ǘƘŜ .ŀǎƛŎ рм ǇǊƻƎǊŀƳ Ŏŀƴ ŎƘƻƻǎŜ ǘƻ ǊŜǘǳǊƴ ŀƴŘ άŀƴƎŜƭέ ǘƘŜ ƴŜǿ .ŀǎƛŎ рм Ŏƭŀǎǎ ŀƴŘ ŀǘǘŜƴŘ 

the Mainstream portion. 
 

5. This scenario is duplicated for the Monday night class. 
 

Generally, this structure is working well.  It is relatively standard for me to have between five and eight squares 

attending every Monday or Thursday.  This is our fifth year, and we believe the program is working.  Many of the 

dancers will go thru the program multiple times to get comfortable with the calls.  They are actively joining clubs; and 

in our area, square dancing is growing. 

 

About the Author:  A Washington native, Don has been fortunate to have traveled world-wide 

calling square dances. He has called in England, Australia, Mexico, Canada, The Caribbean, as well as 

most of the United States. Recently Don and his wife Marie were awarded the Almond F. Parker award, 

Washington State's most prestigious award for a caller couple. He attributes this to Marie for her 

constant support and council. Don calls Mainstream through C1 and is the club caller for several local 

clubs. He is also co-owner, producer and recording artist for Lou-Mac Records, recording many popular 

square dance tunes. 
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New Dancer Promotion Brings in Over Two Squares ! 
(Issue 2019-7)  by Cuer Bill & Marge Webb, Brecksville Squares, Ohio  2009 
 

How do you make a club grow and how do you invigorate a club? By getting new dancers. But how do you do that? As 

ŀƭǿŀȅǎΣ ƛǘΩǎ ōȅ ŀǎƪƛƴƎ ǇŜƻǇƭŜ ǘƻ ŎƻƳŜ ǘƻ ƭŜǎǎƻƴǎ ŀƴŘ ƭŜŀǊƴΦ .ǳǘ ǿŜΩǾŜ ǘǊƛŜŘ ǘƘŀǘ ŀƴŘ ǿŜΩǾŜ ŀǎƪŜŘ ŜǾŜǊȅƻƴŜ ǿŜ ƪƴƻǿ ŀƴŘ 

got no takers. So then what?  
 

¢ƘŜ ƭŀǎǘ ǘǿƻ ƻǊ ǘƘǊŜŜ ȅŜŀǊǎ ǿŜΩǾŜ ƘŀŘ ǘƘǊŜŜ ƻǊ ŦƻǳǊ ƴŜǿ ŘŀƴŎŜǊǎ ƛƴ ƻǳǊ ŎƭŀǎǎŜǎ ŀƴŘ ƭƛƳƛǘŜŘ ǎǳŎŎŜǎǎ ƛƴ ƪŜŜǇƛƴƎ ǘƘŜƳΦ {ƻ L 

decided we could do better. I talked to some of our more recent graduates and invited them to my house in November 

(before Marge & I went to Florida for the winter) and tossed around some ideas. We decided to meet once a month 

after we got back from Florida to come up with names of people that might be interested. We encouraged all of our 

club members to get involved and put names into a prospective new member box. We promised we would draw a 

name out of this box in July and give the lucky club member a special prize. That was the start.  
 

Starting in May, we gathered and talked about ways to advertise our club and lessons. General calling cards were 

made and given to all club members to give to anyone they talked to who had any interest in square dancing. This was 

just general information with two contact names, the person who gave out the card and mine. We had a nice article in 

the local paper and we did a demo at a summer concert on our town square.  
 

At the end of July we sent out a general letter to all those names we had collected telling about the value of square 

dancing, our local club, etc. and emphasizing that lessons start only once a year in September at almost all clubs 

ŀǊƻǳƴŘ /ƭŜǾŜƭŀƴŘΦ ²Ŝ ƳŀŘŜ ƴŜǿ ŎŀǊŘǎ ǿƘƛŎƘ ǇǊƻƳƻǘŜŘ ƻǳǊ άŦǳƴ ƴƛƎƘǘέ ǿƛǘƘ ŦƛƴƎŜǊ ŦƻƻŘǎ ол ƳƛƴǳǘŜǎ ōŜŦƻǊŜ ǿŜ 

started dancing. In August we sent another letter out emphasizing that it now was only two weeks away and be sure 

they had it on their calendar. Finally, we had the club member who solicited the new dancer, call and get their 

reaction and interest in coming. This initial mailings had 98 names. We followed this with personal calls and we had 

about 40 who were interested. The first night we had 29 show up and about 40 angels. It was an exciting beginning.  
 

The numbers have fallen off to about 15 to 18 showing up each week. I have made a point of calling those who miss to 

see if everything is alright and encourage them to come back. We have a short 15 minute review before our regular class 

to catch up anyone who missed. Each week I have come up with a saying on a business size card and a treat for the new 

ŘŀƴŎŜǊǎ ǘƻ ǘŀƪŜ ƘƻƳŜΦ LǘΩǎ ŎƻǊƴȅ ōǳǘ ǘƘŜȅ ǎŜŜƳ ǘƻ ƭƻƻƪ ŦƻǊǿŀǊŘ ǘƻ ƛǘΦ After nine weeks now, we are very pleased that it 

looks like we will have almost 20 who should graduate in April.  
 

This effort took some time and the committee of seven couples helped keep us all excited about the end goal but no 

one killed themselves and we had a lot of fun. The primary effort was to talk to anyone, wherever we were, about our 

great activity and if they showed any interest, get their name, address, and phone number so that we could follow up. It 

certainly was worth the effort and we hope we can do it again next year. 

 

Using Yard Signs to Promote Square Dancing  
(Issue 2018-4)   www.swinginsugarsquares.com 
When Darlene Kulpa, president of Swinging Sugar Squares, Evergreen Park, Illinois, put out yard signs at intersections around where 

her club meets, the reaction came soon.  "We put out about 25 signs on a Friday," Darlene says. "By Sunday we'd received seven 

calls from people interested in learning." 
 

Darlene's group has targeted about 50 intersections in her south-of-Chicago town, bounded by Archer on the north, Tinley Park on 

the south, and LaGrange on the west, and Ashland on the East.  "More than 10,000 square blocks," Darlene says. 
 

The club rotates target intersections each weekend. They put out their signs on a Friday afternoon and pick them up Sunday 

afternoon.  (A few have already vanished, Darlene says.)  Darlene has even affixed one sign to the back of her Toyota. 
 

The club purchased their signs online at AGEGraphics.com.  The wording is simple: "Learn to SQUARE DANCE" plus a phone number.  

Under a special currently offered by AGEGraphics.com, they bought one hundred 11"x22" signs, with wire stands, for $275 including 

shipping and handling.  That's $2.75 per sign. Such a deal!  
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North Shore Squares ð Starting a New Square Dance Club  
(Issue 2019-4) - By Bruce Holmes -  A personal narrative, because those make the best stories  

From CALLERLAB Knowledge Base.  Preamble: Bruce Holmes is the caller for a new club in Evanston, ILL called North 

Shore Squares, which at the time of this writing has been in operation for about 18 months and now has 50+ members. 

This story is an inspiring personal narrative that charts his journey through the process of using the Sustainable Square 

Dance (SSD) system as a tool to dig their club out of an all-too-common hole. All the clubs in the area danced Plus or 

ōŜȅƻƴŘ ŀƴŘ ȅƻǳ ŎŀƴΩǘ ǊŜŀƭƛǎǘƛŎŀƭƭȅ ǘŀƪŜ ǘƘŜ ŀǾŜǊŀƎŜ ǊŜŎǊǳƛǘ ŦǊƻƳ ƴƻǘƘƛƴƎ ǘƻ tƭǳǎ ƛƴ ŀ ŘŀƴŎŜ ǎŜŀǎƻƴΦ wŜǎǳƭǘΥ ŀǘ Ƴƻǎǘ ƻƴŜ 

student intake a year, sparse student numbers, and heavy attrition. Club membership was falling. Along the way, the 

group faced all the usual hurdles: resistance to change, demoralization, lack of resources, reluctance to do the hard work. 

.ǊǳŎŜΩǎ ƴŀǊǊŀǘƛǾŜ ǘŀƪŜǎ ȅou through how they stick-handled their way through the obstacles and grew their club.  
 

9ŘƛǘƻǊΩǎ bƻǘŜΥ ¢ƘŜ ŦƻƭƭƻǿƛƴƎ ŀǊŜ ŜȄŎŜǊǇǘǎ ƻŦ ǿƘŀǘ .ǊǳŎŜ ŘƛŘ ǘƻ ƳŀǊƪŜǘ Ƙƛǎ ŦƛǊǎǘ ŎƭŀǎǎŜǎ ŀƴŘ ǘƘŜ ǊŜǎǳƭǘǎΦ 

For the entire article go to: http://callerlabknowledge.org/?tag=starting-a-club) 
 

I scheduled three classes to start in September, each with an intro party. I figured at least one of the classes was bound 

to get cancelled. But at least one of them would happen.  I created a flyer and put up fifty of them. For the flyer I needed 

ŀ ǇƛŎǘǳǊŜΦ L ǿŀƴǘŜŘ ŀ ǇƛŎǘǳǊŜ ƻŦ ǊŜƭŀǘƛǾŜƭȅ ȅƻǳƴƎ ǇŜƻǇƭŜ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ 9ȄŎŜǇǘ L ŘƛŘƴΩǘ ǿŀƴǘ ǘƘŜ ǎǉǳŀǊŜ ŘŀƴŎŜ ƻǳǘŦƛǘǎΦ L 

looked for hours on the web and finally found a picture by Brian Elmer of some dancers up in Canada. The background 

ƘŀŘ ǎƻƳŜ ǇŜǘǘƛŎƻŀǘǎΣ ōǳǘ ǘƘŜ ŦƻǊŜƎǊƻǳƴŘ ǿŀǎ ōŜǘǘŜǊΦ !ƴŘ LΩƭƭ ŀŘƳƛǘ ǘƻ ŘƻƛƴƎ ŀ ƭƛǘǘƭŜ ǇƘƻǘƻǎƘƻǇ ƻƴ ǘƘŜ ōŀŎƪƎǊƻǳƴŘΦ 
 

I felt the flyer needed to break down some sterotypes to even get them in the door. So the text read: 

 

òTodayõs Square Dance - Itõs not what you think it is. 

ñItôs teamwork. Youôre working a real-time puzzle with seven other people.  

And when you nail the outcome, itôs really quite exhilarating.ò 

Todayôs Square Dancing is not heehaw music, frilly clothes or cowboy shirts. Itôs not 

even dancing. (Thereôs no artsy self-expression involved.) Itôs just walking to music. 

Itôs a little like football, except without the concussions. Youôve got formations. 

Youôve got a team around you. Youôve got plays sent in by the caller. The challenge 

is, can you run your route successfully? Now granted, the team is coed. But thatôs a 

feature. If you enjoyed geometry in high school, youôll get a kick out of this stuff. The 

music you walk to ranges from the Beatles to modern hits. Todayôs Square Dancing 

is great exercise for the body and brain. Youôll walk several miles a night, and your 

mind will be challenged.ò 
 

Obviously, with both the picture and the text I was trying to appeal to the 

guys. And I was asking for what I wanted. People who enjoyed challenges 

and had certain mental apitudes. Later Roger Peterson was able to take a 

picture with my own dancers that I liked. But the background in the picture 

is less than ideal. Getting great pictures of people square dancing is just 

plain difficult. 
 

The intro parties had about 12 or 16 people each. When they showed up they found my partner and I dressed in normal 

clothing. The first music they heard was EDM (Electronic Dance Music). IǘΩǎ Ǝƻǘ ŀ ƎƻƻŘ ōŜŀǘ ŀƴŘ ǎƻƳŜ ƻŦ ƛǘΩǎ ǉǳƛǘŜ ƴƛŎŜΦ L 

ŘƻƴΩǘ ŘƛǎƭƛƪŜ ŎƻǳƴǘǊȅ ƳǳǎƛŎΣ ōǳǘ L ŘƻƴΩǘ ǳǎŜ ŀƴȅ ƻŦ ƛǘ ŀǘ ǘƘŜ ƛƴǘǊƻ ǇŀǊǘƛŜǎΦ LΩƳ ǘǊȅƛƴƎ ǘƻ ŘƛǎǇŜƭ ŀ ǎǘŜǊŜƻǘȅǇŜΦ L ŀƭǎƻ ŘƻƴΩǘ 

ǘŜŀŎƘ 5ƻ{ŀ5ƻ ŀǘ ǘƘŜ ƛƴǘǊƻ ǇŀǊǘƛŜǎΦ L ŘƻƴΩǘ ǿŀƴǘ ǘƘŜƳ ǘƻ ǘƘƛƴƪ ǘƘŜȅ ƪƴƻǿ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ 
 

LΩǾŜ ŦƛƎǳǊŜŘ ƻǳǘ ǎomething since then. Not having angels may have helped. Often the angels at our clubs are in their 

seventies or eighties. But when people in their forties or fifties show up, the potential students may feel the activity is 

only meant for older people. Thus ǘƘŜȅ ŘƻƴΩǘ ǘŀƪŜ ǘƘŜ ƛŘŜŀ ƻŦ ƧƻƛƴƛƴƎ ǘƘŜ Ŏƭŀǎǎ ǎŜǊƛƻǳǎƭȅΦ LΩƳ тлΦ .ǳǘ ǘƘŜǊŜΩǎ ƻƴƭȅ ƻƴŜ ƻŦ 

ƳŜΣ ŀƴŘ LΩƳ ƻƴ ǘƘŜ ŀǘƘƭŜǘƛŎ ǎƛŘŜΦ !ƴŘ ŀǎ ǘƘŜ ǘŜŀŎƘŜǊΣ ǎƻƳŜƘƻǿ Ƴȅ ŀƎŜ ƘŀǎƴΩǘ ŘƻƻƳŜŘ ǘƘŜ ŎƭŀǎǎŜǎΦ   

http://callerlabknowledge.org/?tag=starting-a-club
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One park district cancelled its class a week before the scheduled start date because only one person had signed up. My 

ŜȄǇŜǊƛŜƴŎŜ ǎƛƴŎŜ ǘƘŜƴ ƛǎ ǘƘŀǘ Ƴƻǎǘ ǇŜƻǇƭŜ ŘƻƴΩǘ ǎƛƎƴ ǳǇ ǳƴǘƛƭ ǘƘŀǘ ƭŀǎǘ ƳƛƴǳǘŜΣ ǎƻ ǇŜǊƘŀǇǎ ǘƘŜȅ ƧǳƳǇŜŘ ǘƘŜ ƎǳƴΦ ¢ƘŜ 

other classes both happened with seven or eight people. I had a head mic that I had left over from my days as a singer 

songwriter. That allowed me to call from the square. So seven students was not a problem. If you have two classes a 

semester and two semesters a year, you can have maybe 30 graduates by the end of a year. By the summer of that 

first year I sent out an email asking if people wanted to start a club. By September we had 28 people signed up. By the 

following summer (2018) we were above 50 members and one of the students was now a caller.  
 

The two classes in the fall of 2018 have put our numbers to about 70 members. From now on I foresee being able to 

add at least 30 members a year.  
 

ΧWhy did I succeed? LǘΩǎ ƴƻǘ ōŜŎŀǳǎŜ L ƘŀǾŜ ŀ ǎǇŜŎƛŀƭ ǎƪƛƭƭ ǎŜǘΦ LΩƳ ǎƳŀǊǘΣ Ŏŀƴ ŎǊŀŎƪ ŀ ƧƻƪŜ ŀƴŘ LΩŘ ƭƛƪŜ ǘƻ ǘƘƛƴƪ LΩƳ ŀ ƎƻƻŘ 

teacher. Plus I have thaǘ ōŀŎƪƎǊƻǳƴŘ ƛƴ ƳǳǎƛŎΣ ŀƴŘ ǘƘŀǘ ǘǊǳƭȅ ƘŜƭǇǎ ǿƘŜƴ ƛǘ ŎƻƳŜǎ ǘƻ ǘƘŜ ǎƛƴƎƛƴƎ ŎŀƭƭǎΦ .ǳǘ L ǿŀǎƴΩǘ ŀƴ 

ŀŎŎƻƳǇƭƛǎƘŜŘ ŎŀƭƭŜǊΦ L ƘŀŘ ƻƴƭȅ ōŜŜƴ ŎŀƭƭƛƴƎ ŦƻǊ ŀ ŦŜǿ ȅŜŀǊǎΣ ŀƴŘ ǘƘŀǘΩǎ ƴƻǘ ƛŘŜŀƭΦ {ƻ L ǿŀǎ ƴƻǘ ǘƘŜ ōŜǎǘ ǇƻǎǎƛōƭŜ ŎŀƴŘƛŘŀǘŜ 

for doing this. Except it worked.  
 

²ŀƛǘΣ ǘƘŜǊŜΩǎ ǎƻƳŜǘƘƛƴƎ ŜƭǎŜ L ǘƘƛƴƪ L Řƻ ǿŜƭƭΦ I let people contribute from the floor. I let the students help each other 

at the breaks. I let the angels teach. Sure I listen in and correct when needed. But corrections are so rarely needed. The 

more advanced dancers will even hold weekend practice sessions which fosters friendships while providing more floor 

ǘƛƳŜΦ LΩŘ ƭƛƪŜ ǘƻ ǘƘƛƴƪ ǘƘŜ ǎǘǳŘŜƴǘǎ ǿƘƻ ƭŜŀŘ ǎǳŎƘ ǎŜǎǎƛƻƴǎ ŀǊŜ ōŜŎƻƳƛƴƎ ƳƻǊŜ ƛƴǾŜǎǘŜŘ ƛƴ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ŀƴŘ ƳƛƎƘǘ 

even be on their way to becoming callers. L ŘƻƴΩǘ ƛƴǎƛǎǘ ǘƘŀǘ LΩƳ ǘƘŜ ƻƴƭȅ ƻƴŜ ŎŀǇŀōƭŜ ƻŦ ǇŀǎǎƛƴƎ ƻƴ ǘƘŜ ƛƴŦƻǊƳŀǘƛƻƴΦ {ƻ 

LΩǾŜ ŜƴŘed up with a very involved club. Everybody pitching in and helping out the students.  

 

I will also admit to getting lucky. The talent and organizational abilitieǎ LΩǾŜ ŘƛǎŎƻǾŜǊŜŘ ǿƛǘƘƛƴ ǘƘŜ Ŏƭǳō ƘŀǾŜ ǎǳǊǇǊƛǎŜŘ 

ƳŜΦ ²ŜΩǾŜ ŎǊŜŀǘŜŘ ǾƛŘŜƻǎ ƻŦ ǘƘŜ Ŏŀƭƭǎ ǿƘƛŎƘ ǿŜΩǾŜ ƳŀŘŜ ŀǾŀƛƭŀōƭŜ ƻƴƭƛƴŜΦ ²ŜΩǾŜ ŎǊŜŀǘŜŘ ōƻƻƪƭŜǘǎ ǎƘƻǿƛƴƎ ǘƘŜ Ŏŀƭƭǎ ŀƴŘ 

distribute these as the students begin lessons. We have flashcards we pass out. We have remarkable people handling 

ǘƘŜ ƛƴǘǊƻ ǇŀǊǘƛŜǎΣ ƭŜǎǎƻƴǎΣ ŘŀƴŎŜǎ ŀƴŘ Ŏƭǳō ŜǾŜƴǘǎ όǿŜΩǊŜ ƘŀǾƛƴƎ ŀ ǇǊƛǾŀǘŜ ǇŀǊǘȅ with chili and dancing on an afternoon 

later this month; the annual picnic, you get the idea).I really do not believe I was essential to our success. I succeeded 

ōŜŎŀǳǎŜ L ŀǾƻƛŘŜŘ ǘƘŜ ƴŜƎŀǘƛǾŜǎΣ ŀƴŘ ōŜŎŀǳǎŜ ǘƘŜ ǇƻǎƛǘƛǾŜǎ ŀǊŜ ŜƴƻǊƳƻǳǎΦ {ǉǳŀǊŜ ŘŀƴŎƛƴƎ ǎƘƻǳƭŘƴΩǘ ōŜ ƛƴ ŘŜŎƭƛƴŜΦ 

 

Success with SSD (Social Square Dance Program 
(Issue 2022-2) - 9ȄŎŜǊǇǘ ŦǊƻƳ {Ŏƻǘǘ .ǊƻǿƴΩǎ ǇƻǎǘΣ aŀǊŎƘ тΣ нлннΣ {{5 tǳōƭƛŎ CŀŎŜ.ƻƻk Page 

https://www.facebook.com/groups/319491818505954 
 

I realize that I haven't posted anything here in a while. Since my last post in this group, we have been very busy here in 

Western Pennsylvania. The SSD Community in our Tri - State corner continues to grow, with new dancers joining all the 

time. I wanted to take this time to provide a bit of an update from our community.  
 

The SSD Community in our region, now consists of around 14 squares of 

dancers across four clubs and we are currently in the process of opening 

a fifth group soon.  

We have multiple dancers of all ages who are learning how to call. In 

fact, this Saturday, we will be having a callers workshop with CALLERLAB 

Accredited Caller Coach: Ed Foote. 
 

Also, while it is encouraging to see callers and dancers across the country 

using SSD to rebuild their own groups, the need for training new callers is more important than ever. As the activity 

grows, more callers will be needed to sustain that growth.   

  

https://www.facebook.com/groups/319491818505954
https://www.facebook.com/groups/319491818505954
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Promotional Ideas from Johnny Appleseed Club  
(Issue 2018-4)  Mansfield, Ohio   April, 2015   www.appleseedsquares.com 

 

1. BUY-IN FROM CLUB MEMBERS:  The officers got a commitment in writing from club members about what, if 

anything, they would be willing to do to help their club thrive.  They gave them a checklist with a number of things 

on it from passing out business cards, distributing flyers, putting up/taking down signs, posting to social media, 

making phones calls, sending reminder postcards, putting notices in papers/bulletins, cooking chili (for first night), 

angel-ing, etc.  Nearly EVERYONE in the club got involved.  This was not a "let Harry put up a flyer in Krogers" thing.  

It worked because EVERYONE WORKED.  
 

2. TIMING:  The club started advertising in AUGUST for the January class and then kept in touch with reminders so 

people didn't forget or lose interest.  Different types of advertising were passed out at different times - signs, 

business cards, flyers.  It was done in stages.  
 

3. MATERIALS, GRAPHICS, FLYERS:  The materials they used to advertise were attractive and professional looking with 

bright colors to get attention.  No black and white stuff printed at home.  The flyers were permanent ink on nice 

glossy paper, the business cards were laminated (no date - just time and place), and the signs were yellow and black 

with the president's phone number on them.  In other words, it looked professional and not cheap.  But the 

coordinators shopped around and bought smart.  The graphics on the flyers and cards did NOT have out-of-date, old 

fashioned, country stereotypes. They were modern and very attractive and professional.  Club business card design 

should be SIMPLE AND BRIEF.  Club name, email address, telephone number.  Designs can be distracting.  
 

4. YARD SIGNS:  About one month prior to lessons, the club distributes 'yard signs' to advertise.  (Black and gold colors 

are the best from a PR & marketing viewpoint.)  CAUTION: Check with all municipalities regarding where the signs 

can be legally placed. road medians, street corners, between the sidewalks and curb (parkway).  The signs should be 

BRIEF AND SIMPLE ς ά[9!wb ¢h {v¦!w9 5!b/9έ ϧ ¢9[9tIhb9 b¦a.9wΦ  tŜƻǇƭŜ ƘŀǾŜ ŀ ŦŜǿ ǎŜŎƻƴŘǎ ǘƻ ǊŜŀŘ the 

sign as they drive by.  REMEMBER: collect the signs and put into storage one week after lessons begin.  
 

5. PROGRESS REPORTS:  Progress reports were given to members weekly to let everyone know their efforts were 

paying off.  This kept people excited about what they were doing.  
 

6. CLUB INVOLVEMENT:  We actually handed everyone a number of business cards (I gave everyone 5 at class one 

night) and asked them to find creative ways to pass them out - leave with a tip, hang on bulletin board, put by 

register, put in Christmas cards, etc.  People may not pick them up if you just announce it.  They can't ignore you 

when you put them in their hands.  
 

7. ENCOURAGEMENT:  We had good people who organized it and kept people motivated.  Barry & Peggy Carney and 

Cyndi & Dale Bennett. 
 

8. GROUP EFFORT:  We can't emphasize this enough.  It worked because everyone got involved.  Barry & Peggy have 

promoted in the past without these results.  So have Dale & Cyndi.  They never had these results.  We got these 

results because everyone pitched in.  
 

9. INTEGRATING NEW DANCERS INTO THE CLUB DANCES:  All club dances beginning in January are structured as 'hi-

low'.  The tips alternate between mainstream & plus during each dance.  That gets the students from the fall session 

into active dancing and encourages:  (a) membership; (b) improving dancing skills; (c) improving confidence; (d) 

getting acquainted with all the club members; and (e) learning etiquette and structure of dances.  
 

10. h¢I9wΩ{ {¦//9{{ {¢hwL9{Υ  Robin Ragen's efforts with the Fairfield Iowa Square Dancers--In the past 2 years, they 

went from 4 dancers in a garage to adding nearly 200 dancers to the activity.  We believed if THEY could do it, so 

could we.  That club was my initial inspiration.  I also spoke with Nasser Shukayr about the multi-cycle classes that he 

did which had similar results. 

  

http://www.appleseedsquares.com/
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Official Cake Cutting by MLA Jason Nixon 

and the youngest club member, Tayva, 

with parents Tracy & Darcy Knopp. 

A New Face For An Old Dance Club  
(Issue 2018-2) - by Doreen Guilloux, President, Rocky Whirlaways Square & Round Dance Club 
 

The Rocky Whirlaways Square and Round Dance Club celebrated their 65th year of dancing this year.  We started our 65th 

year off with our first dance of the year celebrating all that has been.  The club was started by a group of ambitious, 

forward-thinking, fun-ƭƻǾƛƴƎ ǇŜƻǇƭŜ ŀƴŘ ǿŜΩǾŜ ōŜŜƴ ƭǳŎƪȅ ŜƴƻǳƎƘ ǘƻ ƘŀǾŜ ŀ Ŏƻre group that has carried that tradition 

through to the present.  Without that solid core of values and objectives we may not be the successful group we are 

today.  Over the years changes have been made to our club in an attempt to attract new people and to grow with the 

times.  We have welcomed single people, changed our dress code to allow people to dance in whatever they are 

comfortable in (we draw the line at pajamas) and changed some of the ways we do things so we could become more 

welcoming and more attractive to a broader range of people. 
 

Today too, our Club is made up of ambitious, forward-thinking, fun-loving people.  We have club members who are 

creative thinkers and this brought about the idea that we started the year with celebrating our past and foundation so 

ƭŜǘΩǎ ŎƻƴǘƛƴǳŜ ǿƛǘƘ ŀ ōƛƎ ŎŜƭŜōǊŀǘƛƻƴ ƻŦ ƻǳǊ άƴƻǿέ ŀƴŘ ƻǳǊ ŦǳǘǳǊŜΦ  [ŜǘΩǎ ǎƘƻǿ /ŜƴǘǊŀƭ !ƭōŜǊǘŀ ǘƘŀǘ ǎǉǳŀǊŜ ŀƴŘ ǊƻǳƴŘ 

dancing are fun, physically enabling, community minded, fun-ƭƻǾƛƴƎΣ ǎƻŎƛŀƭ ƻŎŎŀǎƛƻƴǎΦ  [ŜǘΩǎ ǎƘƻǿ ǘƘŜƳ ǘƘŀǘ ǿŜ ŀǊŜ 

welcoming, we have a lot to offer and that we love seeing new people come and join us.   The celebration we planned 

was not only for our Club Members, but was open to the public and was held at the Leslieville Hall to honor the many 

people from that area who have joined our club and to show Central Alberta that we are welcoming, that we are here to 

have fun, that we listen to new ideas and that we are more than a square dance club, we are a modern dance club that 

gets together to support each other, to dance and to have a bunch of fun.   
 

After the initial idea for the event was planned, a lot of work was done to apply for a grant from Alberta Culture and Tourism to help 

us celebrate our 65
th

 Anniversary and to bring our recreation to the public.  Until we knew for sure we would get the grant we 

ŎƻǳƭŘƴΩǘ ǇǊƻŎŜŜŘ ǘƻƻ ŦŀǊΦ  ¢ƘŜ ŜƴǘƘǳǎƛŀǎƳ ǎǇǊŜŀŘ ǘƘǊƻǳƎƘƻǳǘ ǘƘŜ Ŏƭǳō ŀƴŘ ŜǾŜǊȅƻƴŜ Ǝƻǘ ōŜƘƛƴŘ ǘƘŜ ƛŘŜŀ ŀƴŘ ōŜŎŀƳŜ ŀ ǇŀǊǘ ƻŦ ǘƘe 

whole event.  One couple chaired the event and did all the serious leg work, did the bookings, organized ticket sales, planned and 

executed the decorating and put a tremendous amount of work into it.  Nearly our whole club promoted, sold tickets, bought 

supplies, helped at the hall, and did everything that was needed to make it a success.  This was not just an event put on by the 

executive or core group, it was a united affair that brought in 150 people.  Some of these people came mostly to try the dancing, 

some because we had a special entertainer, some because supper was part of the package, and some out of curiosity.  Many came 

because of the enthusiastic salesmanship of our members.  It was critical in our view, to get the whole club involved.  It renews 

enthusiasm, presents an opportunity for ownership, and helps to get the entire club to show up for the event.  
 

The event itself consisted of a full-participation square dance in the afternoon.  

The dance was for never-before dancers and long-term dancers.  We had 12 

squares up on the floor and 30 of the dancers had never danced before in their 

lives.  We had people as young as 1 year old to 92.  We hired a topnotch caller 

(seems that all the callers these days fit that category) who knew how to get 

everyone up on the floor dancing with enthusiasm and confidence in 15 

minutes.  People kept asking when the next dance was.  Of course, we will be 

obliging with another dance in April.    After the square dance we had a few 

ceremonial things to attend to like a cake cutting and a short talk about our 

ŎƭǳōΩǎ ŦǳǘǳǊŜ ŀƴŘ Ƙƻǿ ǇŜƻǇƭŜ ǿŜǊŜ ōŜƛƴƎ ŀŦŦƻǊŘŜŘ ǘƘŜ ƻǇǇortunity to see our 

new face.  Then a delicious catered supper was served by the Leslieville ladies.  

The chairs were set then for a presentation by Ben & Jessica Crane.  Ben is an 

artist, a musician, a singer and a comedian and much loved by all in Central 

!ƭōŜǊǘŀΦ  Iƛǎ ŘŀǳƎƘǘŜǊ WŜǎǎƛŎŀ ƛǎ ŀ ƳǳǎƛŎƛŀƴ ŀƴŘ ǎǳǇŜǊ ǎƛƴƎŜǊΦ  LŦ ǘƘŀǘ ǿŀǎƴΩǘ 

enough, we followed that up with an evening of social dancing with a few square 

dances thrown in for fun.  
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The benefits of going out into the community and presenting a new face are countless.  This, of course, not only became 

a 65th celebration the entire club could be proud of, it became a promotion.  Even if none of those people ever come 

dancing with our club, they have seen that there is a new face to square and round dancing these days.  They have 

experienced firsthand how much fun it is and how easy it is to learn.  They all went home and told their friends about it ς 

ŀƭƭ мрл ƻŦ ǘƘŜƳΦ  ¸ƻǳ ŎŀƴΩǘ ƎŜǘ ōŜǘǘŜǊ ŀŘǾŜǊǘƛǎƛƴƎ ǘƘŀƴ ǘƘŀǘΦ  Lǘ Ƙŀǎ ŀƭǎƻ ƎƛǾŜƴ ǳǎ ŀ ǎǳǇŜǊ ƻǇǇƻǊǘǳƴƛǘȅ to observe and 

discuss the needs of the community regarding dancing.  It opened our eyes to all kinds of ways we can improve our 

program. 
 

Now the challenge is to pick up on what we learned by this event.  We must take some advice from all the comments 

and try to provide more open dances and to try and be more flexible with how we present our dance program, more 

open about when people can join, provide more than one way of becoming a dancer with our club and to try and have 

more events such as this.  We learned that there are several people who can only come to a dance like this once in a 

ǿƘƛƭŜ ŘǳǊƛƴƎ ǘƘŜ ȅŜŀǊ ŀƴŘ ŎŀƴΩǘ ŎƻƳƳƛǘ ǘƻ ŀ ǿƘƻƭŜ ȅŜŀǊ ƻŦ ƭŜǎǎƻƴǎΦ  {ƻ ǿƘŀǘ Ŏŀƴ ǿŜ Řƻ ǘƻ ƪŜŜǇ ǘƘŜƳ ŎƻƴƴŜŎǘŜŘ ǎƻ ǘƘŀǘ 

down the road they might become full time members?  We certainly have a lot to think about and we want to act on it 

right away.  Strike while the iron is hot (as they say).  One of the first steps we took was to welcome all those 150 to 

come and dance with us anytime whether to drop in or to take lessons.  We also gave out some Lesson Certificates as 

prizes.  Next we held a meeting with the two callers who do our lessons for us to help us formulate a way to implement 

some of what we learned.   
 

We do have another Open/Promotion Dance in April and next fall we will implement a few different ways to present our 

ŘŀƴŎŜ ǇǊƻƎǊŀƳΦ  hǳǊ ƛŘŜŀǎ ƻƴ ǘƘƛǎ ŀǊŜ ǎǘƛƭƭ ōŜƛƴƎ ŦƻǊƳǳƭŀǘŜŘ ōǳǘ ƘƻǇŜŦǳƭƭȅ ǿŜΩƭƭ ōŜ ŀōƭŜ ǘƻ ƳŀƪŜ ŀǘ ƭŜŀǎǘ ǘƘŜǎŜ ŦŜǿ 

changes: 

¶ Have three open dances next year ς open to the public, to people who have never danced before, to long term 

dancers and to those who have already experienced dancing and want more.   

¶ Have lessons starting twice a year with the option to take a full year or half year of lessons. 

¶ /ƻƻǊŘƛƴŀǘŜ ǿƛǘƘ ƻǳǊ ŎŀƭƭŜǊǎ ǘƻ ǳǎŜ ǘƘŜ άрл /ŀƭƭ tǊƻƎǊŀƳέ as a club mainstream entry instead of the full 68. 

¶ Revamp our mainstream program so that our turnover of callers can present new challenges, such as the 

remainder of the mainstream calls, in a sequential manner.  We are working with callers and using their expertise to 

help us with this project. 

¶ Welcome people whenever they drop-in to dance. 

This is a start.  Wish us luck!!!! 
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New Marketing Strategy Attracts 40 New Dancers !   
(Issue #2019-7)  - by Tom Kahnert, Club Promotions, Strathroy, Ontario  
 

The Town of Strathroy has a population base of about 8,500, located about 
35 km west of London, ON.  The Town is part of the Municipality of Strathroy-
Caradoc which takes in a number of surrounding rural and smaller 
communities (total population base of 21,500, including Strathroy). 
 
We have had a very successful program with 40 paid-up new dancers (ie. 5 
squares), just finishing Week #4 of 8 at the time of writing this article.  Each 
evening is a dedicated 1.5 hour program with repetition to the key calls as 
well as introducing new ones.   
 
Our main promotional item was our flyer.  All promotional items were 
professionally printed (not through Staples which uses a photo copy system).  
 
In addition to the 8.5" X 11" flyers, we used post cards as well as business card 
size promotional/handout-items.  We also relied upon press releases and 
some paid advertising to community newspapers (ie. not Big City newspapers 
or radio).  The target market was the town of Strathroy (our Club location), 
and the surrounding smaller communities in SW Ontario within a one hour drive of Strathroy.  Thank you, Alberta 
Chatter, for the tips, and for sharing the experiences of some Alberta Clubs.   
 
Our marketing did not refer to "Basic Teach" or anything related to "basic calls", hence, "Introduction to Modern Square 
Dancing".   We all know that the basic calls form the ongoing foundation of square dancing from Mainstream, Plus and 
higher. 
 
We found that the three main avenues that attracted the new dancers included:  Press Releases (supported by some 
paid advertising) 40%; Word-of-Mouth from our members (supported by the various promotional items) 33%; Flyers 
(located in chiropractors offices, post offices, grocery stores, libraries, hockey arenas and any other location where 
people will notice) 23%. 
 
Our Club dances on Monday evenings at the Seniors Centre in Strathroy.  However, one key aspect of this new program 
is that we are holding the program at a separate location (Church Hall) and different night (Tuesday evening). 
 
Our structure for the program in each of our promotional items was to encourage any interested people to pre-register 
by calling one of two people listed on the promotional items, which everyone did.  We stressed 'looking for something 
fun to do', casual attire, stress relief, professional caller, under $6 per night, no experience needed.  Our key message 
was "WE WANT YOU!!" 
 
Prior to the first evening, we sent out a reminder email indicating location, time, dates, etc. and confirming that the first 
night was free and that the $40/person fee was to be collected in Week #2.  We have used emails as a key 
communication format weekly to keep in touch with each new dancer, an important component which many have really 
appreciated. 
 
Our Club, similar to so many, has experienced a downtrend in members as health challenges set in over time.  Our 
previous every-other-year programs to attract new dancers were 'fair' at best, as we endeavoured to do "Basic Teach" 
for 30 minutes before our main dance evening and include a couple of basic tips.  As an example, four years ago we had 
5 couples join, three of whom are still here.  Two years ago, we had 4 couples join, with no one staying around.  As you 
can see, a paradigm shift in our thinking and the way we offered the program had to occur.  
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With the addition of the new dancers to our Club, there will be a very serious boost to our numbers in the future.  If all 
of the new dancers join our Club, it should grow the Club by over 50%!  However, we will take a more conservative 
view, given that some may not have our regular Club night free in their personal schedules at this time.  Of course, we 
should plan on doing this "Introduction to Modern Square Dancing" again, possibly every year instead of every two 
years. 
 

Recognizing different target markets, we were able to design a marketing strategy that fit our target market area (ie. 
empty nesters, people with teenaged children, people wanting to do something fun other than the usual 'bowling, 
curling, church group, watching TV,' etc.).  And it paid off for our needs!  My guess is that the main portion of the new 
dancers range in age from 45 to 65, with a few over that age limit.   
 

Given that Convention 2018 (to be held in London) will most likely have a separate room for New Dancers, we hope to 
encourage these new dancers to attend.  (As a matter of fact, many of our callers have encouraged everyone to visit 
that room as they say that everyone has a blast!) 

 

B.C.õs Westsyde Squares Increase by 29 Dancers in One Year  
(Issue 2017-1)  Westsyde Squares, central Okanagan, purchased advertising starting late August and sought free media 

publicity wherever possible.  The club purchased display ads in one of their free local newspapers that had wide 

ŘƛǎǘǊƛōǳǘƛƻƴΦ  ¢ƘŜ ŀŘ ǿŀǎ о ŎƻƭǳƳƴǎ ŀŎǊƻǎǎ όŀōƻǳǘ рέύ ōȅ тέ tall.  The first night attracted almost three squares, and 

resulted in 12 paid-up newcomers for 12 sessions in the West Coast Program at $120/person. The lesson day and time 

was Wednesday, 6-7:30 pm (the regular club dancers came at 7:30pm). 
 

In January, 2016 the club purchased newspaper ads again and added paid Facebook 
ads.  Apart from the paid strategy, press releases with photos were sent to the 
media and every opportunity was exercised to place a community calendar event 
announcement on radio, TV, newspaper and online websites. 
 

As newcomers came through the door on the first free night, some said they saw it 
in the paper, some said it was advertised on their Facebook page, and one woman 
ǿŜƴǘ ǎƻ ŦŀǊ ŀǎ ǘƻ ŜȄŎƭŀƛƳ ǘƘŀǘ άƛǘ ǿŀǎ ŜǾŜǊȅǿƘŜǊŜΗέ 
 

Results:  17 dancers joined in January, for a total of 29 new dancers during the 2015-
16 dance year.  Most influential elements given for attending: 
- Fun with partner/spouse 
- Was away from dancing and 
- Looking for fun 
  missed it 
- Loving dancing & music 
- Social aspect 
- Square danced in earlier years 
- To meet people 
- Socializing, fun, exercising 
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άIŀǊŘ ¢ƛƳŜǎέ 5ŀƴŎŜ 

Rocky Mountain Houseõs Success Story 
(Issue 2016-3) - by President Doreen Guilloux 
 

The ROCKY WHIRLAWAYS SQUARE AND ROUND DANCE CLUB - an exciting, positive and growing group of dancers. 
 

Being President of the Rocky Whirlaways Square and Round Dance Club is so much fun, and so exciting.  The executive 

we have right now is full of wonderful ideas, enthusiasm and commitment to making the Rocky Whirlaways Square and 

Round Dance Club the very best club possible.  Our executive meets and talks often to keep up with the many facets of 

the club.  The bottom line is to keep positive, keep dancing exciting, keep the club growing and keep the dancers 

coming.  Our club saw a huge surge in membership this year, 20 new people joined.  Our publicity people consulted with 

Claudia who has gathered a portfolio of great ideas and worked hard to make sure the advertising was inviting and that 

it showed that our club is where people want to be.   
 

We are lucky to have a Casino that can support the type of club we have.  We are unique ς no other club has 

mainstream square dancing with a rotation of excellent callers, full year square dance lessons with their own caller, and 

a round dance group that meets regularly with a special caller.  Right now, our round dance group is as big as our square 

dance group! 
 

Other dancers love coming to our club because we are warm, friendly and welcoming and our dances are always fun.  

¢Ƙƛǎ ŘƻŜǎƴΩǘ ƘŀǇǇŜƴ ōȅ ŀŎŎƛŘŜƴǘΦ  Lǘ ǘŀƪŜǎ ŀ ǿƻƴŘŜǊŦǳƭ ƎǊƻǳǇ ƻŦ ǇŜƻǇƭŜΣ ŀ ƭƻǘ ƻŦ ǇƭŀƴƴƛƴƎ ŀƴŘ ŀ ƭƻǘ ƻŦ ƻǊƎŀƴƛȊƛƴƎΦ  .ǳǘ ƛǘΩǎ 

ŀƭƭ ǿƻǊǘƘ ƛǘΦ  ²Ŝ ƘŀǾŜ ǘƘŜ ƻǇǇƻǊǘǳƴƛǘȅ ǘƻ ōŜ ŀƴ ƛƴƴƻǾŀǘƛǾŜ ŀƴŘ ƭŜŀŘƛƴƎ ƎǊƻǳǇ ŦƻǊ ǘƘŜ ŘŀƴŎƛƴƎ ŎƻƳƳǳƴƛǘȅ ŀƴŘ ǿŜΩǊŜ 

proud of that. 
 

This year we have added bus tours with the idea of supporting other clubs and providing a convenient and fun way of 

getting to other club dances.  Not only has this been great for us but the clubs we visit are excited to see such a large 

group of people walk into their halls.  Thankfully, we have two drivers who can share the driving and others who are 

thinking of getting qualified as well.  Our secretary works hard to coordinate buses, drivers and passengers. 
 

We have a rotation of callers at our club.  This gives our dancers the best exposure to calling possible.  Callers come from 

all over the province and feel at home at our club and enjoy being here.  In fact, we have callers who contact us asking if 

they can be put on the roster.  They are supportive of what we are trying to do and helpful with ideas.  We have one 

person in charge of contracting the callers and setting up our dance schedules and other person contacts the callers 

ŜŀŎƘ ǿŜŜƪ ōŜŦƻǊŜ ǘƘŜȅ ŎƻƳŜ ǘƻ ƭŜǘ ǘƘŜƳ ƪƴƻǿ ǿƘŀǘ ŘŀƴŎŜǎ ǿŜΩǾŜ ōŜŜƴ ǿƻǊƪƛƴƎ ƻƴ ŀƴŘ ǿƘŀǘ ǘƘƛƴƎǎ ǘƘŜȅΣ and we, can 

do to make the next dance a good one.  We also arrange for billets for callers who need to stay overnight.   
 

We have one caller who teaches our lessons each week and our Vice-President is in constant communication with him 

and the dancers to make sure our lessons are the best they can be and that the wishes of the club are adhered to.  As 

the year progressed and the new dancers were exposed to more calls, they joined the mainstream dances every night 

for at least one tip.  They also join the mainstream dancers every night at announcement time and for our friendship 

circle at the end of the night. 
 

Our Treasurer has taken on a big job and does it so well.  She pays the bills including all the callers, does the banking, 

deals with AGLA, with the casino money and keeps the executive informed about financial matters. 
 

Our secretary helps to keep me organized and keeps track of all the ideas and work lists that the executive comes up 

ǿƛǘƘΦ  LǘΩǎ ƴƻǘ Ƨǳǎǘ ŀ ǎƛƳǇƭŜ Ƨƻō ƻŦ ǘŀƪƛƴƎ ƳƛƴǳǘŜǎΦ 
 

We have many people volunteering to open the hall, put on coffee and greet the callers and 

next year this process will be made easier for the executive because two people have taken 

on the job to make sure all the dances have someone to be the host and put on the coffee.  

We also ask our members to take turns being hosts for special theme dances.  They come 

up with decorations, special foods, special dancing and other ideas to make the dances fun.  
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We recently asked for a round and a square dance representative to attend executive meetings.  The idea is for them to 

be a liaison with club members and to take on some executive tasks.   
 

Another big deal is our plan to open our dance year with a super caller and special dance with the Harvest Hoedown and 

end the dance year with a bang with our Graduates Ball and special caller.  We wanted to make sure there was 

something exciting at both ends of the year.  Next year both these dances will be for the entire club, round and square 

ŘŀƴŎŜǊǎΦ  ²Ŝ ŦŜŜƭ ƛǘΩǎ ƛƳǇƻǊǘŀƴǘ ǘƻ ƘŀǾŜ ŜǾŜnts that tie the entire club together. 
 

Another innovation this year is the promotion dances.  These have been a huge success.  We find that promoting the 

dance at this time of year (March & April) while our present dancers are still dancing and excited is better than waiting 

until the fall to promote and recruit.  Our dancers take invitations and hand them out to friends and relatives inviting 

them to a special social event.  We have social dancing, mixer dances and introduce them to square and round dancing.  

We make sure they are up on the floor most of the evening and are having a good time.  Our decorations are elaborate, 

our caller excited and exciting and our club welcoming.  We offer these guests a special deal to sign up for lessons for 

the following year.  We already have enough dancers signed up to continue with lessons next year for both square and 

round dancing.  A big part of this is this yearΩs dancers are so enthused that they do the advertising for us, they are 

excited to bring their friends into the group.  Your enthused dancers are your best advertising tool. 
 

But the most important part of any club is the members.  Their commitment to the club through coming to every 

dance they can, volunteering to do all the many tasks, and being so friendly and welcoming to the guests makes our 

club a special community.  The key to all of this is positive-ness.  Get rid of the negativity in your club and work hard 

to get everyone involved in the club, that they feel ownership and that they want the club to succeed.  Be open to 

new ideas.  Allow people to wear what they feel comfortable in and welcome singles or couples or two ladies or two 

gentlemen.  Make sure your club members interact with new people and are up dancing when lessons are being given 

to new dancers.   
 

Make your physical environment friendly as well.  If you have a large dance floor and a small group of dancers, move the 

chairs in to form a smaller space so there is interaction between the dancers on the floor and those on the sidelines.  

DoƴΩǘ ǘŀƭƪ ŀōƻǳǘ ǿƘŀǘ ȅƻǳ ŎŀƴΩǘ ŀŎƘƛŜǾŜ ŀǎ ŀ ŎƭǳōΣ ǘŀƭƪ ŀōƻǳǘ ǿƘŀǘ ȅƻǳ Ŏŀƴ ŀŎƘƛŜǾŜΦ  aŀƪŜ ȅƻǳǊ ǇƻǎǘŜǊǎ ƛƴǘŜǊŜǎǘƛƴƎΣ 

modern and inviting. 
 

hǳǊ Ŏƭǳō ƛǎ ŀ ǿƻƴŘŜǊŦǳƭ ƎǊƻǳǇ ƻŦ ǇŜƻǇƭŜ ǿƘƻ ƳŀƪŜ ǳǎ ŀƭƭ ǿŀƴǘ ǘƻ ƪŜŜǇ ƻƴ ŘŀƴŎƛƴƎ ŀƴŘ ƭŀǳƎƘƛƴƎ ŀƴŘ ƘŀǾƛƴƎ ŦǳƴΦ  LΩƳ ǎƻ 

proud to be given the opportunity to be the President of the Rocky Whirlaways, Square and Round Dance Club. 
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ôWinning Waysõ Success Story 
(Issue 2016-2)  9ŘƛǘƻǊΩǎ bƻǘŜΥ  ¢ƘŜ ŦƻƭƭƻǿƛƴƎ ǎǘƻǊȅ ƛǎ ƻƴŜ ƻŦ ǘƘŜ Ƴŀƴȅ ά²ƛƴƴƛƴƎ ²ŀȅǎέ ǎǳōƳƛǎǎƛƻƴǎΦ  ¢Ƙƛǎ ƻƴŜ ƛǎ ŀōƻǳǘ ŀ 

club that was failing and how they were able to turn things around.  For more such stories, go to 

www.knowledge.callerlab.org under the Winning Ways Stories section. 

 

NEW JERSEY RUTGERS PROMENADERS, By Ken Robinson March 2, 2015 
 

Here are a few things that I think helped turn the club around:  

1. We moved our dances from Thursday evening (which worked well when the club was still a college club) to Sunday 

afternoon.  The original thought was that we would get families with young kids to come then.  Initially, that didn't 

work; we got senior citizens who didn't want to drive at night.  

2. The club always encouraged families with young kids to come to the dances, even if the kids didn't dance.  There 

was always an ŀŘǳƭǘ ǘƻ ǿŀǘŎƘ ǘƘŜ ƪƛŘǎΤ Ƴŀƴȅ ƻŦ ǘƘƻǎŜ ƪƛŘǎ ŀǊŜ ƴƻǿ ŘŀƴŎƛƴƎΦ  ²Ŝ ƴƻǿ ǎŀȅ ǿŜ ŀǊŜ ŀ άŦŀƳƛƭȅ ŦǊƛŜƴŘƭȅέ 

club.  

3. About six or seven years ago, a family of with home schooled kids showed up at one of our dances and asked when 

we were starting lessons.  We hadn't planned on doing lessons that year, but we said "Today"; that was the start of 

ǘƘŜ ŎƭǳōΩǎ ƎǊƻǿǘƘΦ  ¢ƘŜ ƪƛŘǎ ƛƴ ǘƘŀǘ ŦŀƳƛƭȅ Ǝƻǘ ǘƘŜƛǊ ŦǊƛŜƴŘǎ ǘƻ ŎƻƳŜ ŀƴŘ ǘƘŜ ƳƻƳŜƴǘǳƳ ōǳƛƭǘ ŦǊƻƳ ǘƘŜǊŜΦ  ¢ƘŜƴ ǎƻƳŜ 

of the teens got their parents to learn!  

4. We hold our lessons before our regular dance.  One hour of lessons and then there are class level tips during our 

regular dance.  This way the class members feel like they are in the club from Day One.  They also get used to 

coming to the dance on our regular dance day, not some other day/time.  We don't quite get through the 

Mainstream program by the end of the dance season, but we graduate the class anyway and encourage them to get 

out and dance.  Our retention rate has been very good over the last few years.  I don't have exact figures, but I 

would guess that it's on the order of about 90%. 

5. Although we are technically a "couples" club, we do not require people to be coupled up before getting into a 

square.  There are almost always people who are willing to fill a spot in a square, and many of our regular dancers 

can dance either part.  

6. Since almost everyone in the club has an e-mail address, communication is done via e-mail. 

7. We dance the Mainstream program and welcome dancers who are coming back into the activity.  We've had some 

members ask if we would dance any Plus tips at the dance and both Betsy and Dan have said "No Way"!  

8. We are a fun club to dance with and we dance with our visitors!  We moved to a nice facility with no steps, a good 

floor, and good lighting.  It was more than double the cost of our old dance hall, but the increased attendance at our 

dances more than paid for the move    
 

Here are a few things we don't do: 

1. We don't require any specific dress code.  While personally, I don't think this matters all that much, I've noticed that 

teens like to dress up and the new dancers love to buy square dance outfits. 

2. We don't have committees and require members to be on them.  

3. We don't require members to bring refreshments, but almost everyone does.  We have one couple who has been 

refreshment chairs for years and they set up the punch bowl and some refreshments, but there's no sign-up sheets. 

4. We don't push new dancers into leadership roles. For example, a few years ago a new graduate came up to me and 

asked what her job was for the following year.  I told her that her job was to come to dances and have fun!  

5. We don't discourage rowdiness in the squares.  If the kids (and those of us who never grew up) want to horse 

around in a square (dancing as couples, nine pin, trading between squares), we let them. 

 
  

http://www.knowledge.callerlab.org/
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C.  RESOURCES 

Free! Square Dance Artwork  
(Issue 2022-6)  Source: https://squaredancetech.com/artwork/  
 

Square Dance art work for flyers, brochures, etc., has been stuck in the 70s and 80s. Old graphics someone may have 

scribbled out and word processor graphics have been passed along for decades. 
 

hƴ ǘƘŜ ƴŜȄǘ ŦŜǿ ǇŀƎŜǎ ȅƻǳΩƭƭ ŦƛƴŘ ƴŜŀǊƭȅ сл ƎŀƭƭŜǊƛŜǎ ƻŦ !ǊǘƛŦƛŎƛŀƭ LƴǘŜƭƭƛƎŜƴŎŜ ό!Lύ ƎŜƴŜǊŀǘŜŘ ŀǊǘǿƻǊƪΦ ¢ƘŜǊŜ ŀǊŜ 

over 300 500 images in the galleries. 
 

Every single image is original art. It was created by describing a scene, in plain English, to a computer program. The 

computer then analyzed thousands, if not millions of images from around the planet, then combined and mixed those 

images with its style instructions, to create art which did not previously exist. 
 

With an eye towards general marketing pieces for flyers, brochures, avatars, and websites, most images contain a man 

ŀƴŘ ŀ ǿƻƳŀƴΦ ό¢ƘŜǊŜ ŀǊŜ ŀ ŦŜǿ άǎŀƳŜ ǎŜȄέ ƎŀƭƭŜǊƛŜǎΦύ aƻǎǘ ǎǘȅƭŜǎ ŀǊŜ ǿŜǎǘŜǊƴ ǘƘŜƳŜŘΦ ό¸ƻǳ ǿƛƴŘ ǳǇ ǿƛǘƘ a lot of 

cowboy hat wearing gentlemen.) 
 

Some of the galleries are whimsical. (Blueprints of square dancers? Ice carvings? Marble statues? Origami? Plastic 

figurines? Huh.) These galleries are interesting and amazing to look at . . . but they may have limited chances to be used 

ƛƴ ƳŀǊƪŜǘƛƴƎ ŎŀƳǇŀƛƎƴǎΦ όhƴ ǘƘŜ ƻǘƘŜǊ ƘŀƴŘΣ ǘƘŜȅΩǊŜ Ƨǳǎǘ ǉǳƛǊƪȅ ŜƴƻǳƎƘ ǘƻ ōŜ ǳǎŜŦǳƭΦύ 
 

The gallery names are horizontal across the thumbnails. Click on the thumbnail to open up the image at full size. You 

may right click on the image ŀƴŘ ǎŀǾŜ ƛǘ ǘƻ ȅƻǳǊ ŘŜǾƛŎŜΦ όLŦ ȅƻǳΩǊŜ ƻƴ ŀ ŘŜǎƪǘƻǇ ŎƻƳǇǳǘŜǊΦ ¢ƘŜǊŜΩǎ ŀ Ȋƛƭƭƛƻƴ ǿŀȅǎ ƛŦ ȅƻǳΩǊŜ 

on a tablet / mobile device. Check your device operating instructions.) 
 

You may use as many of these images as you wish at no cost. You may manipulate them any way you wish. You may use 

them in any media you wish, in any marketing campaign. You do not have to provide credit to Square Dance Tech. 

Bottom line: you are free to use any image in any way you wish. 
 

Hopefully these images will help make our marketing materials more attractive and modern looking.  
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New & Improved - CALLERLABõS òKnowledgebaseó 

(Issue 2022-6)  Source: CALLERLAB Committee News, by Barry Clasper, KnowledgeBase Chair 
 

If you haven't visited the KnowledgeBase lately, go and check us out: (https://knowledge.callerlab.org). We have a new 

look, improved performance, and some new features. For instance, 
 

A new Social Connections category houses material on promoting sociability and bonding between club members, 

between the club and its members, and between clubs. ²ŜΩǊŜ ŜǎǇŜŎƛŀƭƭȅ ƭƻƻƪƛƴƎ ŦƻǊ ƴŜǿ ƳŀǘŜǊƛŀƭ ŦƻǊ ǘƘƛǎ ŎŀǘŜƎƻǊȅΦ Lǎ 

your club putting a special emphasis on social elements and connections? How are you doing it? How is it working for 

you? Please let us know at knowledgebase@callerlab.org. 

A new Statistics page documents activity in the KnowledgeBase. It has charts showing 

visitors and views as well as tables of the 50 most viewed articles over a number of 90-day 

periods going back to March 20, 2021. You can view it at:  

https://knowledge.callerlab.org/statistics. There is also a link to it at the bottom of the 

άƳƻǎǘ ǾƛŜǿŜŘέ ƭƛǎǘ ƻƴ the sidebar on every KnowledgeBase page. So far in 2022, traffic has 

been making or meeting record highs. Over the past year SSD items have by far attracted 

ǘƘŜ Ƴƻǎǘ ƛƴǘŜǊŜǎǘΣ ǿƛǘƘ ǘƘŜ ά¢ŜŀŎƘƛƴƎ DǳƛŘŜέ ŀƴŘ !ƭǇƘŀōŜǘƛŎŀƭ /ŀƭƭ [ƛǎǘ ǾȅƛƴƎ ŦƻǊ ǘƻǇ ǎǇƻǘ ƛƴ 

every 90-Řŀȅ ǊŜǇƻǊǘƛƴƎ ǇŜǊƛƻŘ ǎƛƴŎŜ aŀǊŎƘ нлнмΦ LŦ ȅƻǳΩŘ ƭƛƪŜ ǘƻ ǎŜŜ ǿƘŀǘΩǎ ƎƻƛƴƎ ƻƴ ŀƴŘ ƎŜǘ 

ŀƴ ƛŘŜŀ ǿƘŀǘΩǎ ƛƴ ǘƘŜ YƴƻǿƭŜŘƎŜ.ŀǎŜΣ Ǿƛǎƛǘ ƻǳǊ ǎǘŀǘƛǎǘƛŎǎ ǇŀƎŜΦ 
 

!ǎ ŀƭǿŀȅǎΣ ǿŜΩǊŜ ŀƭǿŀȅǎ ƭƻƻƪƛƴƎ ŦƻǊ ƴŜǿ ƛǘŜƳǎ ǘƻ ŀŘŘ ǘƻ ǘƘŜ YƴƻǿƭŜŘƎŜ.ŀǎŜΦ If you see, hear, or do something you 

ōŜƭƛŜǾŜ ƳƛƎƘǘ ōŜ ǳǎŜŦǳƭ ǘƻ ǎƻƳŜƻƴŜ ŜƭǎŜΣ ǇƭŜŀǎŜ ƭŜǘ ǳǎ ƪƴƻǿΦ ¸ƻǳ ŘƻƴΩǘ ƘŀǾŜ ǘƻ ǿǊƛǘŜ ŀƴ ŀǊǘƛŎƭŜΣ Ƨǳǎǘ ƎƛǾŜ ǳǎ ǘƘŜ 

ƛƴŦƻǊƳŀǘƛƻƴ ŀƴŘ ǿŜΩƭƭ ǘŀƪŜ ƛǘ ŦǊƻƳ ǘƘŜǊŜΦ ¸ƻǳ Ŏŀƴ ŎƻƴǘŀŎǘ ǳǎ ŀǘΥ ƪƴƻǿƭŜŘƎŜōŀǎŜϪŎŀƭƭŜǊƭŀōΦƻǊƎΦ LŦ ȅƻǳΩŘ ǘŜƭƭ ŀ ŦǊƛŜƴŘτtell 

US too! 

 

Idea-Inspiring Resources  
(Issue 2018-5) ð by Claudia Littlefair, Editor  
 

C.S.R.D.S. (Canadian Square & Round Dance Society) PINTEREST ACCOUNT 

A pin is usually a picture that links to a page on the web.  These pins are grouped into boards, so the effect is like a 
bulletin board with pictures on it.  In order to have access to this account, become a member of Pinterest:  go to 
www.pinterest.com and set up an account.  This is free. Next step is to link to the C.S.R.D.S. Board:  
https://www.pinterest.com/canadiansquarea/Φ  bƻǿ ȅƻǳΩǊŜ ƛƴ ŀƴŘ ǊŜŀŘȅ ǘƻ ƎƻΦ  CƻǊ ŜȄŀƳǇƭŜΣ ƛŦ ȅƻǳ ǎŜŜ ŀƴ ƛƳŀƎŜ ȅƻǳΩŘ 
ƭƛƪŜ ǘƻ ǳǎŜ ƻƴ ŀ ǇƻǎǘŜǊΣ ŎƭƛŎƪ ƻƴ ƛǘΣ ŎƭƛŎƪ άŎƻǇȅ ƛƳŀƎŜέ ŀƴŘ άǇŀǎǘŜέ ƛǘ on your poster.   
 

Of the 38 different boards (topics) there are 4 that deal directly with promotion: 
 - Promo: The Best Ideas ς 215 pins (items) - Promo: Square Dance Imagery ς 176 pins 

 - Promo: Great Websites ς 9 pins  - Promo: The Best Videos ς 60 pins 
 

CALLERLAB Knowledge Base 

Looking for new recruiting ideas?  Ways to advertise?  Go to the CALLERLAB Knowledge Database  

http://callerlabknowledge.org.  If you're trying to recruit new dancers or promote our activity, you will find valuable 

information here.  Articles are gleaned from a wide array of sources and the database is continually updated. 

There are two categories that offer information on promotion and advertising: 

¶ άPromoting Square Dancingέ ŎŀǘŜƎƻǊȅ contains articles pertaining to the promotion of the square dance activity in 

general, as opposed to promotion of a specific event or club. 

¢ƘŜ ά²ƛƴƴƛƴƎ ²ŀȅǎ {ǘƻǊƛŜǎέ category collects stories shared by callers and dancers who have tried something out and 

are willing to share their experience for the benefit of others.  When a story contains an especially outstanding idea, we 

ƘƛƎƘƭƛƎƘǘ ƛǘ ǎŜǇŀǊŀǘŜƭȅ ŀǎ ŀƴ άƛŘŜŀέ ŀǊǘƛŎƭŜΣ ōǳǘ ǊŜŀŘƛƴƎ ǘƘŜ ŎƻƳǇƭŜǘŜ ǎǘƻǊȅ ƎƛǾŜǎ ȅƻǳ ǘƘŜ Ŏƻƴǘext in which the idea was 

tried.  

https://knowledge.callerlab.org/
mailto:knowledgebase@callerlab.org
https://knowledge.callerlab.org/statistics
http://www.pinterest.com/
https://www.pinterest.com/canadiansquarea/
http://callerlabknowledge.org/
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25 Resources for Free Stock Photos in 2020  
(Issue 2021 -3)  Source: Excerpts from blog.hootsuite.com ς by Tony Tran, March 25, 2019 
 

Here's a list of online resources and websites where you'll find free stock photos for your social media posts, website, or 

other marketing channels. If a picture is worth a thousand words, then having a good stock photo website on hand is 

crucial for any digital marketer. 
 

¢ƘŀǘΩǎ ōŜŎŀǳǎŜ ǎǘƻŎƪ ǇƘƻǘƻǎ ŀǊŜ ŀ ƎǊŜŀǘ ǿŀȅ ǘƻΥ 

- Boost engagement 

- Liven up a blog or social media post 

- .ǳƛƭŘ ȅƻǳǊ ōǳǎƛƴŜǎǎΩǎ ōǊŀƴŘ 
 

But marketers should be careful ƴƻǘ ǘƻ ƛƴŦǊƛƴƎŜ ƻƴ ŀƴȅƻƴŜΩǎ ŎƻǇȅǊƛƎƘǘ. Always respect the creative works and rights of 

others. If not, you risk serious consequences, such as big fines and even having your website taken down. 
 

One great way to avoid this is to use a free stock photo site. Stock photo sites collect images from artists and 

photographers who have given permission for anyone to use them. 
 

¢ƘŀǘΩǎ ǿƘȅ ǿŜ Ǉǳǘ ǘƻƎŜǘƘŜǊ ǘƘƛǎ ŎƻƭƭŜŎǘƛƻƴ ƻŦ ŦǊŜŜ ǎǘƻŎƪ ǇƘƻǘƻ ǊŜǎƻǳǊŎŜǎ ŀƴŘ ǿŜōǎƛǘŜǎ ǘƘŀǘ ȅƻǳ Ŏŀƴ ǳǎŜ ǘƻ ƎǊƻǿ ȅƻǳǊ 

brand. 
 

Bonus: Get the always-up-to-date social media image size cheat sheet. The free resource includes recommended photo 

dimensions for every type of image on every major network.  
 

1. Unsplash: Unsplash is a fantastic free stock photo resource that contains more than 850,000 

high-ǊŜǎƻƭǳǘƛƻƴ ƛƳŀƎŜǎΦ 9ŀŎƘ ǇƘƻǘƻ ƛǎ ǎƻǳǊŎŜŘ ŦǊƻƳ ǘƘŜ ǿŜōǎƛǘŜΩǎ ǘŀƭŜƴǘŜŘ ŎƻƳƳǳƴƛǘȅ ƻŦ 

photographers and media creators. Also, the images are arguably better than any paid stock photo 

ǎŜǊǾƛŎŜ ȅƻǳΩƭƭ ŦƛƴŘΦ ²ƛǘƘ ōǳǎƛƴŜǎǎŜǎ ƭƛƪŜ {ǉǳŀǊŜǎǇŀŎŜΣ LƴǾƛǎƛƻƴΣ ŀƴŘ aŜŘƛǳƳ ƭŜǾŜǊŀƎƛƴƎ ǘƘŜƛǊ ŦǊŜŜ ǎǘƻŎƪ 

photos, you will be in good company. 
 

2. Gratisography. Gratisography is one of the most interesting of the free stock photo sites due 

to the quirky style of photographer Ryan McGuire who captures everything from people making 

goofy faces to airborne cats. All of the photos are high-resolution and royalty-freeτready for your 

use wherever you please. The photos are organized by categoriesτanimals, nature, objects, people, urban, and 

whimsical. And new ones are added every week, which McGuire shares on Twitter and Facebook. 
 

3. IM Free. La CǊŜŜ ƛǎ ŀ άŎǳǊŀǘŜŘ ŎƻƭƭŜŎǘƛƻƴ ƻŦ ŦǊŜŜ ǿŜō ŘŜǎƛƎƴ 

resoǳǊŎŜǎΣ ŀƭƭ ŦƻǊ ŎƻƳƳŜǊŎƛŀƭ ǳǎŜΦέ ¢ƘŜ Ǌƻȅŀƭǘȅ-free stock photos 

are organized by categories such as technology, education, and 

ƴŀǘǳǊŜΦ .ǳǘ ǎǘƻŎƪ ǇƘƻǘƻǎ ŀǊŜƴΩǘ ǘƘŜ ƻƴƭȅ ǘƘƛƴƎǎ ȅƻǳΩƭƭ ŦƛƴŘ ƻƴ ǘƘŜ 

ǎƛǘŜΦ ¢ƘŜǊŜΩǎ ŀƭǎƻ ŦǊŜŜ ǘŜƳǇƭŀǘŜǎΣ ƛŎƻƴǎΣ ōǳǘǘƻƴ ƳŀƪŜǊǎΣ ŀƴŘ ƳƻǊe. 
 

4. Pixabay. Pixabay offers nearly half a million free images and videos 

for both personal and commercial use. All images on the site are 

royalty-free and covered under Creative Commons Zero (CC0) 

license, which means they can be modified and used commercially 

online and in print. 

9ŘƛǘƻǊΩǎ bƻǘŜΥ The stock photos on this page are from Unsplash.com. For the complete article and list of 25 free stock 

photo websites go to https://blog.hootsuite.com/20-free-stock-photo-sites-social-media-images/  

https://blog.hootsuite.com/understanding-image-copyright/
https://blog.hootsuite.com/20-free-stock-photo-sites-social-media-images/
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*New* Canadian Society Pinterest Account   

(Issue 2017-6)   by Claudia Littlefair, Editor  

 

άWǳǎǘ ǘǊȅ ƛǘ ς ȅƻǳΩƭƭ ƭƻǾŜ ƛǘΗέ  Have you ever said these words to family or friends in an effort to convince them to come 

ŘŀƴŎƛƴƎΚ  ²Ŝ ƪƴƻǿ ƛǘ ǿƻǳƭŘ ōŜ άƎƻƻŘέ ŦƻǊ ǘƘŜƳ ς opening a door to some great fun, friends and so much more.  Often 

ƛǘ ŦŜŜƭǎ ƭƛƪŜ ǿŜΩǊŜ ǇǊŜŀŎƘƛƴƎ ǘƻ ǘƘŜ άǳƴŎƻƴǾŜǊǘŜŘέ ŀƴŘ ƎŜǘǘƛƴƎ ƴƻǿƘŜǊŜ ŦŀǎǘΦ 
 

¢ƘŀǘΩǎ ŜȄŀŎǘƭȅ Ƙƻǿ L ŦŜŜƭ ŀōƻǳǘ the Pinterest Account that Rachelle Cournoyer developed on behalf of CSRDS (Canadian 

{ǉǳŀǊŜ ϧ wƻǳƴŘ 5ŀƴŎŜ {ƻŎƛŜǘȅύΦ  ²Ŝ ōƻǘƘ ǿŀƴǘ ŘŀƴŎŜǊǎ ƻŦ ŀƭƭ ƪƛƴŘǎ ǘƻ ǘǊȅ ƛǘ ƻǳǘΗ  {ŜŜ ǿƘŀǘ ƛǘΩǎ ƭƛƪŜΦ  9ȄǇŜǊƛŜƴŎŜ ŦƛǊǎǘƘŀƴŘ 

ǘƘŜ ƛƴŦƻǊƳŀǘƛƻƴ ǘƘŀǘΩǎ ōŜŜƴ ƎŀǘƘŜǊŜŘ ŦƻǊ ȅƻǳΦ  !ƭƭ ȅƻǳ ƘŀǾŜ ǘƻ Řƻ ƛǎ άŎƭƛŎƪέ ŀƴŘ ȅƻǳΩƭƭ ŦƛƴŘ ŀ ƻƴŜ-stop shop for all kinds of 

useful, practical information about our dance activity! 
 

¢ƘŜǊŜ ŀǊŜ ол άōƻŀǊŘǎέ ǘƻ ŎƘƻƻǎŜ ŦǊƻƳΣ ǿƛǘƘ ƴǳƳŜǊƻǳǎ ƛǘŜƳǎ όάǇƛƴǎέύ ƛƴ ŜŀŎƘ ōƻŀǊŘΦ  Need ideas for a newspaper 

article?  /ƘŜŎƪ ƻǳǘ ǘƘŜ ōƻŀǊŘ άtǊŜǎǎ ς {ǉǳŀǊŜ 5ŀƴŎƛƴƎέΦ  bƻ ƴŜŜŘ ǘƻ ǿǊƛǘŜ ȅƻǳǊ ŀǊǘƛŎƭŜ ŦǊƻƳ ǎŎǊŀǘŎƘΦ  wŜŀŘ ŀ ŦŜǿ ƻŦ ǘƘŜ тм 

ƛǘŜƳǎ ǇƻǎǘŜŘΦ  .ƻǊǊƻǿ ǿƻǊŘƛƴƎ ǘƘŀǘ ŀǇǇŜŀƭǎ ǘƻ ȅƻǳΣ ƻǊ ǳǎŜ ǘƘŜ ŀǊǘƛŎƭŜ ŀƴŘ ǎƛƳǇƭȅ ŀŘŘ ȅƻǳǊ ŎƭǳōΩǎ ƭƻŎŀǘƛƻƴ ŀƴŘ ŘŜǘŀƛƭǎΦ 
 

[ŜŀǊƴ ŀōƻǳǘ ƻǳǊ ŘŀƴŎŜΩǎ ƘƛǎǘƻǊȅ ōȅ ǊŜŀŘƛƴƎ ǘƘǊƻǳƎƘ ǎƻƳŜ ƻŦ ǘƘŜ мнн ƛǘŜƳǎ ƛƴ ǘƘŜ άIƛǎǘƻǊȅ ƻŦ {ǉǳŀǊŜ 5ŀƴŎŜέ ōƻŀǊŘΦ  

²ŀǘŎƘ ǎƻƳŜ ƻŦ ǘƘŜ ǾƛŘŜƻǎ ƛƭƭǳǎǘǊŀǘƛƴƎ ƻƭŘ ǘƛƳŜ ŘŀƴŎŜΣ ŎƻǎǘǳƳŜǎΣ ŀƴŘ ǇƛŎǘǳǊŜǎΦ  .ǊƻǿǎŜ ǘƘǊƻǳƎƘ ǘƘŜ άLƴǘŜǊƴŀǘƛƻƴŀƭ {ǉǳŀǊŜ 

5ŀƴŎŜέ ŀƴŘ άtǊƻǾƛƴŎƛŀƭ !ǎǎƻŎƛŀǘƛƻƴǎέ ōƻŀǊŘǎ to see what other regions and areas are doing.  Square & Round Dancing 

have an international presence. 
 

±ƛǎƛǘ ǘƘŜ ά¢ƘŜƳŜŘ {ǉǳŀǊŜ 5ŀƴŎŜ 9ǾŜƴǘǎέ ŦƻǊ ƴŜǿ ƛŘŜŀǎ ŀƴŘ ǎǳƎƎŜǎǘƛƻƴǎ ŦƻǊ ȅƻǳǊ ŎƭǳōΩǎ ǘƘŜƳŜ ŘŀƴŎŜǎΦ  ²ƻƴŘŜǊƛƴƎ Ƙƻǿ 

to make a circle skirt? a crinoline? a dance floor? write a press release? make a movie trailer? get started on Facebook? 

ƻǊ ¢ǿƛǘǘŜǊΚ ƻǊ Ƙƻǿ ǘƻ ǎǉǳŀǊŜ ŘŀƴŎŜΚ  ±ƛǎƛǘ ǘƘŜ άIƻǿ ¢ƻΩǎέ ōƻŀǊŘΦ  ¢ƘŜǊŜ ŀǊŜ ōƻŀǊŘǎ ŦƻǊ /ƭƻƎƎƛƴƎΣ /ƻƴǘǊŀΣ wƻǳƴŘ 5ŀƴŎƛƴƎΣ 

ŀƴŘ tǊƻƳƻǘƛƻƴ ƻŦ ƻǳǊ ŀŎǘƛǾƛǘƛŜǎΦ  ¢ƘŜǊŜΩǎ ŀƴ ŜȄǘŜƴǎƛǾŜ ōƻŀǊŘ ƻƴ ά5ŀƴŎŜ wŜǎŜŀǊŎƘέ ƭƻƻƪƛƴƎ ŀǘ ǘƘŜ ōŜƴŜŦƛǘǎ ƻŦ ƻǳǊ ŘŀƴŎŜΦ 
 

Best of all, these boards keep growing!  New information is constantly being added, and new boards created when 

necessary, providing up-to-date information. 
 

How it works:  A pin is usually a picture that links to a page on the web.  These pins are grouped into boards, so the 

effect is like a bulletin board with pictures on it.  You would need to become a member of Pinterest in order to see the 

CSRDS page.  Membership is easy:  go to www.pinterest.com and set up an account.  This is free.  Once you have your 

account in Pinterest, link to the CSRDS board:  https://www.pinterest.com/canadiansquarea/Φ  bƻǿ ȅƻǳΩǊŜ ƛƴ ŀƴŘ ǊŜŀŘȅ 

ǘƻ ƎƻΦ  CƻǊ ŜȄŀƳǇƭŜΣ ƛŦ ȅƻǳ ǎŜŜ ŀƴ ƛƳŀƎŜ ȅƻǳΩŘ ƭƛƪŜ ǘƻ ǳǎŜ ƻƴ ŀ ǇƻǎǘŜǊΣ ŎƭƛŎƪ ƻƴ ƛǘΣ ŎƭƛŎƪ άŎƻǇȅ ƛƳŀƎŜέ ŀƴŘ άǇŀǎǘŜέ ƛǘ ƻƴ 

your poster. 

 
  

http://www.pinterest.com/
https://www.pinterest.com/canadiansquarea/
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Amazing Resources Created By CALLERLAB 
(Issue 2017-4)  CALLERLAB has created, and continue to create, a variety of resources available through the internet.  

LŦ ȅƻǳ ƘŀǾŜƴΩǘ ǊŜǎŜŀǊŎƘŜŘ ƻƴƭƛƴŜ ŦƻǊ ƴŜǿ ƛŘŜŀǎΣ ƛƴŦƻǊƳŀǘƛƻƴ ƻǊ ƳŀǘŜǊƛŀƭ - now is a good time to start!  Hundreds upon 

hundreds of hours, by a few dedicated volunteers, have produced these valuable resource tools for callers and dancers. 
 

TEACHING RESOURCE   www.teaching.callerlab.org   

This resource contains information to assist a caller who is teaching new calls to dancers, or teaching new applications 

of a call to dancers.  The HOME page links to Basic Part 1, Basic Part 2, and Mainstream.  Each call is linked to seven 

pages of information: 

1. Define links to the definition of the call with command examples, timing, styling and comments. Also some 

background information and a link to the Taminations website (calls demonstrated by animation). 

2. Standard links to descriptions of the formation and arrangements considered to be Standard Applications of the call. 

3. Analyze links to Call Analysis comments about hand usage, body flow, good preceding and following calls, and 

ending formations for standard applications and a few extended. 

4. Module links to Equivalents, Zeros, Get-Ins, and Get-Outs that use the call. 

5. Teach links to Teaching Tips, more teaching suggestions and quick quotes (can be chanted to assist dancers through 

the call) and sample choreography for patter and singing calls. 

6. Other links to Traditional Squares, Mixers, Sicilian Circles or Contra dances that use the call. 

7. Extend links to choreography for workshops on Extended Applications. 

 

KNOWLEDGE BASE RESOURCE   www.knowledge.callerlab.org   

This resource is for Modern Western Square Dance leaders, dancers and callers.  The knowledgebase is divided into six 

categories: 

1. Promoting Square Dancing - contains articles pertaining to the promotion of the square dance activity in general, as 
opposed to promotion of a specific event or club. 

2. Developing Dancers - contains articles pertaining to the recruiting, training, and retention of dancers.  This includes 
information such as how to start and operate clubs, how to hold specific square dance events, lesson plans, teaching 
methods, social activities, etc. 

3. Developing Callers - contains articles pertaining to the education and professional development of callers. 
4. CALLERLAB Conventions - contains articles with information drawn from CALLERLAB conventions.  Each convention 

presents 40 or more hours of education, much of which has been recorded and/or has handout documents 
associated with it.  Since there are now hundreds of session recordings available, index articles have been placed in 
this category to make specific material easier to find. 

5. Winning Ways Stories - collects stories shared by callers and dancers who have tried something out and are willing to 
share their experience for the benefit of others.  When a story contains an especially outstanding idea, we highlight it 
ǎŜǇŀǊŀǘŜƭȅ ŀǎ ŀƴ άƛŘŜŀέ ŀǊǘƛŎƭŜΣ ōǳǘ ǊŜŀŘƛƴƎ ǘƘŜ ŎƻƳǇƭŜǘŜ ǎǘƻǊȅ ƎƛǾŜǎ ȅƻǳ ǘƘŜ Ŏƻƴǘext in which the idea was tried. 

6. Articles By Type. 
 

DANCE RESOURCE   www.dances.callerlab.org    

This resource contains dances for use at Beginner Party Dances and Community Dances.   
 

DANCE TYPES 

¶ Circle Dances:  all begin in one large circle. They include No Partner Dances, Sitting Dances, Couple Dances, and 

Mixers. 

¶ Contras generally begin in two long facing lines with partner pairs arranged in various ways. This collection includes 

Proper Lines, Proper Duple Lines, Improper Duple Lines, Triples, Triplets, and Becket Lines. There are also contras 

that begin in other formations such as the Sicilian Circle and Mescolanza formations. 

¶ Lines, Trios and Groups includes dances that begin in loose lines of solo dancers and dances that begin with groups 

of 3 or more dancers arranged in various ways.  

http://www.teaching.callerlab.org/
http://www.knowledge.callerlab.org/
http://www.dances.callerlab.org/
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Tag Cloud  

4 couples 6 

couples 32-count48-

count 

64-count
 80-

count 96-count 

BDP
 Dip and 

DiveDosadogenderless
Grand 

Square hornpipeLadies 

Chain No-mix reel Right Ȱ 

Left Thru  Separate Split 

Two Star Promenade Stars 

¶ Square Dances all begin in groups of eight dancers arranged in a square. This collection includes Traditional Square 

Dance figures of various types, Quadrilles, Singing Call figures, and Miscellaneous Ideas related to Square Dancing. 
 

SEARCHING FOR A DANCE:  

1. Dance Categories sort the dances by type, such as Solo dances or all Sicilian 

Circle Contras.  Clicking on an option will result in a list of dances including a 

brief description. Clicking on the dance name will take you to the full dance 

description, and many include an option to download a cue sheet, or copy and 

paste. 

2. Tag Cloud sorts the dances by their tags.  Note the word size indicates the 

number of dances ςthe bigger the type, the more dances in that category. 

3. Dance Resource Table of Contents ƛǎ ŀ άǎƻǊǘŀōƭŜέ ǘŀōƭŜ ƻŦ ǘƘŜ ŘŀƴŎŜǎ ǿƛǘƘ 

columns for Dance Name, Choreographer, Dance Type, and Difficulty.   
 

CD (Community Dance) JOURNAL LINKS.  ¢ƘŜǊŜ ƛǎ ŀ ƭƛƴƪ ǘƻ ŀ άǎƻǊǘŀōƭŜέ ǘŀōƭŜΣ ǿƘƛŎƘ 

lists all the dances by dance type as well as the major articles in all issues of the CD 

Journal (or previously CDP Journal).  Clicking on the issue date will link to a .pdf 

download from the CALLERLAB website. 
 

SUPPORTING DOCUMENTS.  Work is underway on a collection of supporting 

documents designed to help a caller learn how to present these dances, and how to 

present Beginner Dance Parties and Community Dances. 

 

Resources for Wording  

(Issue 2016-5) ð by Editor Claudia Littlefair  

 

Need promotion ideas for the fall?  Now is the time to get your information together, design your posters, ads, 

ōǊƻŎƘǳǊŜǎ ŀƴŘ ƛƴǾƛǘŜǎΣ ƛƴ ƻǊŘŜǊ ǘƻ ōŜ ŀǊƳŜŘ ŀƴŘ ǊŜŀŘȅ ǘƻ Ƙƛǘ ǘƘŜ Ŧŀƭƭ ƳŀǊƪŜǘΦ  LŦ ȅƻǳΩǊŜ ŎƻƳƛƴƎ ǘƻ ǘƘŜ IƛƎƘ wƛǾŜǊ 

Convention on the September long weekeƴŘΣ Ǉƭŀƴ ƻƴ ŀǘǘŜƴŘƛƴƎ ƻƴŜ ƻǊ ōƻǘƘ άPromoting Danceέ ǇǊŜǎŜƴǘŀǘƛƻƴǎΦ  ¸ƻǳΩƭƭ 

come away inspired with lots of practical and affordable ideas. 

 

¢ƘǊŜŜ ƻŦ Ƴȅ ǊŜŎŜƴǘ άŦŀǾƻǊƛǘŜέ ǿŜōǎƛǘŜ ǇƛŎƪǎ ŦƻǊ ŀ ǾŀǊƛŜǘȅ ƻŦ ǇǊƻƳƻǘƛƻƴŀƭ ƛŘŜŀǎ ŀǊŜΥ 

Á BC Square & Round Dance Federation (www.squaredance.bc.caύ Φ  /ƭƛŎƪ ƻƴ άtǊƻƳƻǘƛƻƴŀƭ ¢ƻƻƭǎέ ς also offers 

downloadable material including editable posters and a promotional video. 

Á CALLERLAB Knowledge Base (www.callerlabknowledge.org) - contains a wealth of promotional information, 

ideas, success stories and examples of material. 

Á Ontario Square & Round Dance Federation (www.squaredance.on.ca) ς Click on άAboutέ ǘƘŜƴ άClub Promotion 

Ideasέ ς in addition to ideas and examples, it includes the 22-ǇŀƎŜ άHenzel Planέ ŦƻǊ ŎǊŜŀǘƛƴƎ ŀ ǊŜŎǊǳƛǘƛƴƎ 

database. 
 

One of the more common tasks for promotion is writing up a news article.  LΩƳ ŀƭǿŀȅǎ ǎŜŀǊŎƘƛƴƎ ŦƻǊ ǎƻƳŜ ƛƴǘeresting 

ǿƻǊŘƛƴƎ ǘƻ ŜȄǇƭŀƛƴ ƻǳǊ ŀŎǘƛǾƛǘȅΦ  .Ŝƭƻǿ ŀǊŜ ǘǿƻ ŜȄǇƭŀƴŀǘƛƻƴǎ ǘƘŀǘ ƻŦŦŜǊ ǎƻƳŜ ƎƻƻŘ άǇƛŎƪƛƴƎǎέΦ 
 

SOURCE:  Home page of Denver Area Square & Round Dance (www.coloradosquaredance.com). 

The DAS&RDC is a non-profit organization dedicated to the promotion of delighting MIND, BODY & SOUL through Square 

and Round Dancing in the metro Denver area as well as the surrounding Front Range region. 

 

Square & Round Dancing is the fun way to keep MIND & BODY the best they can be. Learning the calls/cues keeps your 

brain stimulated. Dancing keeps your body moving, and the social interactions keeps your SOUL satisfied.  

http://dances.callerlab.org/?tag=4-couples
http://dances.callerlab.org/?tag=6-couples
http://dances.callerlab.org/?tag=6-couples
http://dances.callerlab.org/?tag=32-count
http://dances.callerlab.org/?tag=32-count
http://dances.callerlab.org/?tag=48-count
http://dances.callerlab.org/?tag=64-count
http://dances.callerlab.org/?tag=80-count
http://dances.callerlab.org/?tag=80-count
http://dances.callerlab.org/?tag=96-count
http://dances.callerlab.org/?tag=bdp
http://dances.callerlab.org/?tag=dip-and-dive
http://dances.callerlab.org/?tag=dip-and-dive
http://dances.callerlab.org/?tag=dosado
http://dances.callerlab.org/?tag=dosado
http://dances.callerlab.org/?tag=grand-square
http://dances.callerlab.org/?tag=grand-square
http://dances.callerlab.org/?tag=hornpipe
http://dances.callerlab.org/?tag=hornpipe
http://dances.callerlab.org/?tag=ladies-chain
http://dances.callerlab.org/?tag=no-mix
http://dances.callerlab.org/?tag=reel
http://dances.callerlab.org/?tag=right-left-thru
http://dances.callerlab.org/?tag=right-left-thru
http://dances.callerlab.org/?tag=separate
http://dances.callerlab.org/?tag=split-two
http://dances.callerlab.org/?tag=split-two
http://dances.callerlab.org/?tag=star-promenade
http://dances.callerlab.org/?tag=stars
http://www.squaredance.bc.ca/
http://www.callerlabknowledge.org/
http://www.squaredance.on.ca/
http://www.coloradosquaredance.com/
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Square Dancing requires no fancy footwork, provides movement motivation and the social interactions create a basis for 

lifelong friendships. Casual dress and comfortable foot wear is all that is needed.  
 

Round Dancing is similar to ballroom dancing except that the couples are taught/prompted through the moves by a 

Round Dance Cuer just as Square Dancing is taught/ prompted by a Square Dance Caller. Singles, couples and families 

are encour-aged to become involved in our activity.  We truly hope you will come out to one of our many events to 

experience for yourself the fun and friendships that many of your ƴŜƛƎƘōƻǊǎ ŀƭǊŜŀŘȅ ŜƴƧƻȅΦέ 
 

SOURCE:  Ontario Square & Round Dance Feder-ation (www.squaredance.on.ca) ς ŎƭƛŎƪ ƻƴ ά.ƭƻƎέ ŀƴŘ ƭƻƻƪ ŦƻǊ άThe 

Evolution of Modern Square DancingέΦ 

ά²ƘŜƴ Ƴƻǎǘ ǇŜƻǇƭŜ ƘŜŀǊ ǘƘŜ ǘŜǊƳ άǎǉǳŀǊŜ ŘŀƴŎƛƴƎέΣ ǘƘŜȅ ƛƳƳŜŘƛŀǘŜƭȅ ǘƘƛƴƪ ōŀŎƪ ǘƻ ǘƘŜƛǊ ƳŜƳƻǊƛŜǎ ƻŦ ǎŎƘƻƻƭ ŘŀƴŎŜ 

ǇǊƻƎǊŀƳǎΣ ǿƘŜǊŜ ǘƘŜȅ ǘǊƛŜŘ ǘƻ ƛƴǘŜǊǇǊŜǘ ǿƘŀǘ ǘƻ Řƻ ǳǇƻƴ ǘƘŜ ŎƻƳƳŀƴŘǎ ƻŦ άŘƻ-si-Řƻέ ŀƴŘ άŀƭƭŜƳŀƴŘŜ ƭŜŦǘΦέ CƻǊ ƳŀƴȅΣ 

to be excited about square dancing meant you had to be a fan of old-time country music and dress up in traditional 

dresses and duds. 
 

But square dancing has evolved quite a bit since the days of the hoedown, coming out of the honky tonks and into the 

mainstream. 
 

Modern square dancing has been around for a long time, evolving from various types of dancing in the United Kingdom 

and continental Europe as well as North America. Modern and traditional square dancing are similar in that both involve 

groups of eight, all interpreting and responding to the calls. 
 

What sets modern square dancing apart is that participants focus on mastering the individual steps, each of which are 

given names, rather than an entire dance. The Caller strings these steps together, with the dancers reacting to the calls. 

Part of the fun is not knowing what steps will be called next. No two dances are ever the same. 
 

Not only does this evolution of square dancing make it much more exciting, it also makes it easier for the beginner to 

jump in and get involved. 
 

Even the clothes people wear no longer fits the style long associated with square dancing. While some people enjoy 

donning those traditional-style clothes, all a participant really needs are comfortable shoes and clothing. 
 

Not a fan of country music?  Modern square dancing can employ any type of music, from classic rock, easy listening and 

classical, as long as it is up-ǘŜƳǇƻΦέ 
 

Email your favorite website picks or news articles to claudia.littlefair@gmail.comΣ ŀƴŘ LΩƭƭ ōŜ ƘŀǇǇȅ ǘƻ ǎƘŀǊŜ ǘƘŜƳ ǿƛth 

ƻǘƘŜǊǎΦ  tǊƻƳƻǘƛƴƎ ƻǳǊ ŀŎǘƛǾƛǘȅ ƛǎ ŜǾŜǊȅ ŘŀƴŎŜǊΩǎ ƧƻōΦ 

  

http://www.squaredance.on.ca/
mailto:claudia.littlefair@gmail.com


 

51 
 

D.  MEDIA ð SOCIAL (ONLINE) 

Why Facebook ôLikesõ Are Important 
(Issue 2024-2)  Source: FaceBook Page: EDSARDA Square Dance Promoters, Lauren Cull Norford, Feb. 18, 2024 

I often see clubs advertising dances, classes, events, and very few 'likes' to that post. This may be true even though the 

club's page has 200 or more followers or 'friends.' Did you know that the more we interact with each other's pages and 

groups, the larger our 'presence' is on social media?  
 

If the algorithm starts to work in our favor, then square dancing and square dance activities start being 'suggested' to 

other active people who may not have ever thought of square dancing! This is why my Cast Off 8's FB page and 

Instagram continuously follow and Like other square dance club's pages, even if they are not close by. I will promote and 

forward that club's effort through my "like." Every "like" increases the likelihood that the square dance club advertising 

their event gets into someone's FEED (which is the content they didn't necessarily ask for, but comes their way.)  
 

So, let's up our game! Click on Like or Love for as many other square dance clubs as you can. Heck, I even like the posts 

for clubs on the other side of the country that I may never visit. Because a rising tide lifts all boats! Social dancing is in, 

just look at my posts from the Dance Flurry here in Saratoga NY this weekend. Thousands of people, young, old, babes in 

arms, queer, straight, and everything else, here to contra, square, swing, tango, balkan, english, west african, polka, you 

name it. Let's be sure MWSD is among that mix of activities people are seeking out! 

 

How Can Likes on Social Media Help Your Business?  
 (Issue #2024-2)  Mad Marketing Pro (www.madmarketingpro.com) , December 14, 2022 

More and more businesses are turning to social media as a way to connect with customers and promote their 

products and services. But many business owners are unsure of how social media can help them specifically. One of the 

most important aspects of social media is building relationships with customers. When you have a strong presence on 

social media, customers will be more likely to like your page, which can lead to increased sales and profits. In this blog 

post, we will discuss how likes on social media can help your business grow! 
 

1. Likes signal approval  

Likes let you know that your customers approve of the content you are putting out. The more likes a 

post or page receives, the better it looks to potential customers and other businesses who might 

be interested in partnering with you. This is because likes show that people already enjoy what you 

have to offer and are likely to do so again in the future. In addition, customers may also be more 

likely to refer their friends and family if they see that you have a lot of likes. For instance, likes on Instagram can improve 

your brand's engagement numbers and increase your followers. This will help you reach more people with your 

message. 
 

2. Increase visibility  

When customers like or share your content, it can help increase the visibility of your brand on social media platforms. 

This will enable potential customers to discover your products and services, as well as gain valuable insights about what 

is popular among existing customers. Additionally, likes can give you a better idea of how successful certain campaigns 

are and what type of content resonates best with your target audience. By using this data, you can make informed 

decisions about which content works best for promoting your business. 
 

3. Foster relationships  

Likes also create an opportunity for businesses to interact with their customers in a positive way. When someone likes a 

post, they are expressing approval of what was said or shared with them. This can provide businesses with valuable 

feedback and create deeper relationships between brands and their customers. Also, when people like a post on social  

  

http://www.madmarketingpro.com)/
https://www.idigic.net/buy-instagram-likes/
https://www.idigic.net/buy-instagram-likes/
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media, it can help create a sense of community and encourage dialogue between customers. Additionally, customers 

may be more likely to recommend your business or products if they have a positive relationship with you. 

 

4. Likes create social proof  

By having more likes on social media, you can create a sense of trustworthiness for potential customers. People are 

more likely to purchase from a business if the content and page have been approved by people they trust. This helps 

build your reputation and can lead to more sales in the future. Additionally, when customers see that others have liked 

your posts or pages, it validates their choice in engaging with your brand and encourages them to continue interacting 

with you in the future. Also, a high number of likes can help boost your rankings on search engine results pages, making 

it easier for potential customers to find you online. 
 

5. Likes generate traffic  

When people like your page or posts, it can lead to increased website traffic because those individuals will be more 

ƭƛƪŜƭȅ ǘƻ Ǿƛǎƛǘ ȅƻǳǊ ǎƛǘŜ ǿƘŜƴ ǘƘŜȅ ǎŜŜ ǿƘŀǘ ȅƻǳΩǾŜ ǇƻǎǘŜŘΦ This is especially true if the content provides value, educates 

them, or entertains them in some way. As these potential customers check out what you have to offer, they may be 

more likely to take the next step and become paying customers. For instance, if someone likes a post about a product or 

service that you offer, they may be more likely to click through to your website and make a purchase. 
 

6. Likes give credibility  

The number of likes on a post or page is often seen as an indication of its quality and reliability. When people see that 

an item has been liked by a large number of people, it can help give your business more credibility in the eyes of 

potential customers. This increased trust can lead to more sales and long-term customer relationships. In addition, 

having a large number of likes can help you stand out from the competition and give customers an additional reason to 

choose your business. For example, if two businesses are offering the same product, the one with more likes may be 

seen as the better option. 
 

7. Likes can help w ith your marketing efforts  

Using likes on social media to market your business is a cost-effective method of increasing brand awareness and 

engagement. With just a few clicks, you can increase visibility and drive website traffic to your site. This 

helps spread the word about your products or services and encourages potential customers to take action. 

!ŘŘƛǘƛƻƴŀƭƭȅΣ ǿƘŜƴ ǇŜƻǇƭŜ ƭƛƪŜ Ǉƻǎǘǎ ŦǊƻƳ ȅƻǳǊ ǇŀƎŜΣ ƛǘ Ŏŀƴ ǎƘƻǿ ǳǇ ƛƴ ǘƘŜƛǊ ŦǊƛŜƴŘǎΩ ƴŜǿǎ ŦŜŜŘǎ ŀƴŘ 

potentially lead them to check out what you have to offer as well. This type of viral marketing is an 

affordable way for businesses to reach larger audiences without spending money on expensive advertising campaigns. 
 

8. Likes increase user engagement  

When people like posts or pages on social media, it can help keep them engaged with your business. For example, if they 

ƭƛƪŜŘ ŀ Ǉƻǎǘ ŀōƻǳǘ ŀ ƴŜǿ ǇǊƻŘǳŎǘ ȅƻǳΩǊŜ ƭŀǳƴŎƘƛƴƎΣ ǘƘŜȅ Ƴŀȅ ōŜ ƳƻǊŜ ƭƛƪŜƭȅ ǘƻ ŎƻƳŜ ōŀŎƪ ŀƴŘ ŎƘŜŎƪ ƻǳǘ ǘƘŜ ǇǊƻŘǳŎǘ 

when it is released. Additionally, having likes on your page can make customers feel comfortable interacting and 

engaging with your brand in the future. This helps create relationships between customers and businesses which can 

lead to long-term loyalty and increased sales. 
 

In conclusion, likes on social media are an important tool for businesses looking to grow their presence online. They 

can provide valuable feedback from customers, boost search engine rankings, generate website traffic, give credibility to 

your brand, and help with marketing efforts. Additionally, likes can help keep customers engaged and create positive 

ǊŜƭŀǘƛƻƴǎƘƛǇǎ ōŜǘǿŜŜƴ ōǳǎƛƴŜǎǎŜǎ ŀƴŘ ǘƘŜƛǊ ŎǳǎǘƻƳŜǊǎΦ ¢ƘŜǊŜŦƻǊŜΣ ƛǘΩǎ ƛƳǇƻǊǘŀƴǘ ŦƻǊ ŀƭƭ ōǳǎƛƴŜǎǎŜǎ ǘƻ ǘŀƪŜ ŀŘǾŀƴǘŀƎŜ ƻŦ 

the power of likes on social media and use them to their advantage. 

 

  

https://www.madmarketingpro.com/blog/7-ways-to-attract-new-customers
https://sproutsocial.com/insights/social-proof/
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What Are the Best Times to  Post on Facebook in 2024?  
(Issue 2024-1)  Excerpt from On-line Article by Werner Geyser, Last Updated: November 14th, 2023  
 

For the complete article click here:  

https://influencermarketinghub.com/best-times-to-post-on-

facebook/#:~:text=What%20is%20the%20best%20time,from%209%20am%E2%80%933%20pm. 
 

Operating a business Facebook account is usually very different from how you run your personal Facebook account. 

You don't regularly upload pictures of your drunken exploits for a start. Nor do you (usually) share multiple images of 

your baby or child doing cute things. You have a dedicated Facebook business page (and possibly a group), and you 

make posts that you believe will be of interest to the people who follow you. Some (but certainly not all, hopefully) of 

your posts may promote your brand and its product. 
 

But unless you are paying for Facebook advertising, it can be hard work 

keeping your brand visible on Facebook. The organic reach of Facebook 

business posts is low, thanks to the current algorithm that favors posts 

made by friends and family. Since July 2023, Facebook's engagement rate 

for organic posts plummeted down to 1.52% from 2.58%. Therefore you 

have to do whatever it takes to make your brand visible on Facebook. One 

of the best strategies is to post at the best times on Facebook. There is 

little point posting when few of your potential customers are looking at 

Facebook, and by the time they do come online, your post will be old news. 
 

One way you can find the best time to post on Facebook to your social audience is to use your Facebook Insights. You 

will need a Facebook page to have access to these. You can gain access to your insights by clicking on the appropriate 

link at the top of your page. 
 

You want to see when your Facebook fans are online. You can do this by clicking on Posts in the lefthand menu. This 

gives you a breakdown of when your fans are online, both by day and time. Look for any spikes in the data, indicating 

the times when your Facebook audience is most active. 
 

Facebook Insights also shows you data about your most successful posts (further down the same page as your 

audience data). Take note of the posts that show the most engagement. You will be able to see when they were posted. 

You could consider posting more often at the same times. 
 

What is the best time to post on Facebook?  

Unless you pay for Facebook advertising, it can be hard work keeping your brand visible on Facebook. The 

organic reach of Facebook business posts is low, thanks to the current algorithm that favors posts made 

by friends and family. One of the best strategies to combat this is to post at the best times on Facebook. 

According to Sprout Social research, the best times to post on Facebook are Wednesday at 11 am and 1 pm. 
 

What is the best time to post on Facebook for maximum exposure?   

As we discussed in this article, the best day to post on Facebook is Wednesday. And the best times are 11 am and 1 pm. 

You will get the most consistent engagement on weekdays from 9 amς3 pm. As we saw, people are more likely to take 

notice of your Facebook posts mid-week, from mid-morning to mid-afternoon. This probably reflects that people check 

their Facebook apps during their morning tea, lunch, and afternoon tea breaks. 
 

When is the worst time to post on Facebook?  

We saw in this article that the best time to post on Facebook is during the week, particularly on a Wednesday. 

Surprisingly you are likely to receive most engagement during traditional working hours and the breaks around them. 

Conversely, the worst time to post on Facebook is on a Sunday, when you are likely to receive comparatively low  

  

https://influencermarketinghub.com/best-times-to-post-on-facebook/%23:~:text=What%20is%20the%20best%20time,from%209%20am%E2%80%933%20pm.
https://influencermarketinghub.com/best-times-to-post-on-facebook/%23:~:text=What%20is%20the%20best%20time,from%209%20am%E2%80%933%20pm.
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engagement. Education brands perform better than most at the weekend, however. Indeed, Sprout Social found 

Saturday 5 pm is a peak time for that sector. 
 

How do I get more Facebook likes?  
As always, you will get more Facebook likes long-term if you use conventional organic methods ς buying likes never does your 

account any good long-term. Some useful techniques to increase the likes for your Facebook page include: 

Plan your Facebook marketing ς ŘƻƴΩǘ Řƻ ǘƘƛƴƎǎ ŀŘ ƘƻŎ ŀƴŘ ǊŀƴŘƻƳΦ 

¶ Define your target audience and only actively seek likes from them. 

¶ Create a compelling page that attracts people. 

¶ Promote your page on other channels. 

¶ Post relevant, high-quality content. 

¶ Engage consistently. 
 

How do I know if my Facebook posts are being seen?  

¸ƻǳ ŎŀƴΩǘ ƪƴƻǿ ŦƻǊ ǎǳǊŜ ǿƘŜǘƘŜǊ ƛƴŘƛǾƛŘǳŀƭ ǇŜƻǇƭŜ ǎŜŜ ȅour posts. You can get some general data from your Facebook 

insights page, however. This will show you page, post, and video data for the mast 28 days. This gives you key metrics for 

your page and the posts you have made. This will show you which posts had a particularly good (or bad) response. Post 

Reach shows your basic post reach stats such as impressions, engaged users, consumptions, and video views. 
 

Do hashtags do anything on Facebook?  

Although Facebook has never taken to hashtags like some of the newer social platforms, they still have a valuable role to 

play there. You can search for #-ǘŜǊƳǎ ƛƴ CŀŎŜōƻƻƪΩǎ ǎŜŀǊŎƘ ōŀǊΣ ǘƻ ŦƛƴŘ Ǉƻǎǘǎ ǘƘŀǘ ƘƛƎƘƭƛƎƘǘ ǘƘŀǘ ƘŀǎƘǘŀƎ όŀƭǘƘƻǳƎƘ ƛǘ 

works imperfectly). Marketers often use the same branded hashtags on their Facebook pages that they do in their other 

social marketing. It is best only to use one or two hashtags per post, however. Research shows just one hashtag gives 

optimal engagement. 
 

 

About the Author:  Werner Geyser, Writer: With over 15 years in content marketing, Werner founded Influencer 

Marketing Hub in 2016. He successfully grew the platform to attract 5 million monthly visitors, making it a key site for 

brand marketers globally. His efforts led to the company's acquisition in 2020. Additionally, Werner's expertise has been 

recognized by major marketing and tech publications, including Forbes, TechCrunch, BBC and Wired. 

 

Hash Tags & Social Media 
(Issue 2023-6) - Source: EDSARDA Square Dance Promoters ð Lauren Cull-Norford, Cast Off 8õs Club 

I wanted to talk about hashtags as I think they are pretty cool and important and I don't see too many other clubs using 

them.  

A hashtag is simply a # sign followed by a word or phrase. You can make up your own hashtag (for example, I made up 

#castoff8s) or you can use ones that already exist (ex. #livelivelysquaredance) They connect content across the whole 

internet for the same hashtag. Once a hashtag exists, you can click on it and see all the things 'linked' by that hashtag.  
 

So, why do this? It helps promote your content, it shows that square dance hashtags are growing in popularity and it 

helps people find things. If you go to your search bar and type in #castoff8s --or you can just click on it right here, you 

will see ALL the posts that this hashtag has been connected to, mostly mine, since I created the hashtag.  

But if you click on #squaredancing you will see various content, including mine, because I 

use it a lot. It basically cross references content by all creators who have used a given 

hashtag. #livelivelysquaredance is another good one. You can add these to ANY of your 

posts in Facebook or Instagram, and it will link content.  

 

  

https://www.facebook.com/hashtag/castoff8s?__eep__=6&__cft__%5b0%5d=AZVq0-l0tukCCXzUhSr31eFGUSVD0ht0NLMvwuH5NJzQf1a3Iu7Riw2qQ_7ppqeNBg9udJ_O_qNy6JQdGcd21c24V74_hSo-TuEaeuWMgm__gzp65_GcmFDTB3iG2TcdINUT8O8Yzp0U8vzqu0FtrrWE7Phr-y2VhbjZN5b4TBJjh2XNla1zOnkaYLIPw8YjkIM&__tn__=*NK-R
https://www.facebook.com/hashtag/livelivelysquaredance?__eep__=6&__cft__%5b0%5d=AZVq0-l0tukCCXzUhSr31eFGUSVD0ht0NLMvwuH5NJzQf1a3Iu7Riw2qQ_7ppqeNBg9udJ_O_qNy6JQdGcd21c24V74_hSo-TuEaeuWMgm__gzp65_GcmFDTB3iG2TcdINUT8O8Yzp0U8vzqu0FtrrWE7Phr-y2VhbjZN5b4TBJjh2XNla1zOnkaYLIPw8YjkIM&__tn__=*NK-R
https://www.facebook.com/hashtag/castoff8s?__eep__=6&__cft__%5b0%5d=AZVq0-l0tukCCXzUhSr31eFGUSVD0ht0NLMvwuH5NJzQf1a3Iu7Riw2qQ_7ppqeNBg9udJ_O_qNy6JQdGcd21c24V74_hSo-TuEaeuWMgm__gzp65_GcmFDTB3iG2TcdINUT8O8Yzp0U8vzqu0FtrrWE7Phr-y2VhbjZN5b4TBJjh2XNla1zOnkaYLIPw8YjkIM&__tn__=*NK-R
https://www.facebook.com/hashtag/squaredancing?__eep__=6&__cft__%5b0%5d=AZVq0-l0tukCCXzUhSr31eFGUSVD0ht0NLMvwuH5NJzQf1a3Iu7Riw2qQ_7ppqeNBg9udJ_O_qNy6JQdGcd21c24V74_hSo-TuEaeuWMgm__gzp65_GcmFDTB3iG2TcdINUT8O8Yzp0U8vzqu0FtrrWE7Phr-y2VhbjZN5b4TBJjh2XNla1zOnkaYLIPw8YjkIM&__tn__=*NK-R
https://www.facebook.com/hashtag/livelivelysquaredance?__eep__=6&__cft__%5b0%5d=AZVq0-l0tukCCXzUhSr31eFGUSVD0ht0NLMvwuH5NJzQf1a3Iu7Riw2qQ_7ppqeNBg9udJ_O_qNy6JQdGcd21c24V74_hSo-TuEaeuWMgm__gzp65_GcmFDTB3iG2TcdINUT8O8Yzp0U8vzqu0FtrrWE7Phr-y2VhbjZN5b4TBJjh2XNla1zOnkaYLIPw8YjkIM&__tn__=*NK-R
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TRY IT! What do you have to lose? I look forward to clicking on people's hashtags in the near future! Together, we can 

go 'viral!' 
 

For an in-ŘŜǇǘƘ ŀǊǘƛŎƭŜ ǘƛǘƭŜŘ άHash Tags: What They Are and How To Use Them EffectivelyέΣ ŎƭƛŎƪ ƘŜǊŜΥ 

https://sproutsocial.com/insights/what-is-hashtagging/?fbclid=IwAR2CoqkKA4hrGirkJ6G7ez4eUK0J-

wuwqqaa8BFFCBcWtIL0s9Ot9acLveU  
 

Technically Challenged?  
(Issue 2023-6) - by Claudia Littlefair, Editor 

 

LŦ ȅƻǳΩǊŜ ƭƛƪŜ ƳŜΣ ȅƻǳ ƳƛƎƘǘ ŦŜŜƭ ŀ ōƛǘ ƭƛƪŜ ŀ ŦƛǎƘ ƻǳǘ ƻŦ ǿŀǘŜǊ ǿƘŜƴ ƛǘ ŎƻƳŜǎ ǘƻ ŀƴȅǘƘƛƴƎ ŎƻƳǇǳǘŜǊ ǊŜƭŀǘŜŘΦ LΩǾŜ had to 

learn a lot just to post some square dance ads on FaceBook. Hash tags, analytics, Instagram, SEO and many more terms 

take time and effort before they make sense to me. Thankfully there is help available. And you guessed it - ƛǘΩǎ ƻƴƭƛƴŜΗ 

Tech-guru, Ray Owens from Ohio has designed an amazing website, https://squaredancetech.com/, with the goal of 

ά.ǊƛƴƎƛƴƎ нмst /ŜƴǘǳǊȅ ¢ŜŎƘƴƻƭƻƎȅ ǘƻ {ǉǳŀǊŜ 5ŀƴŎƛƴƎέΦ 
 

If you struggle with poster design, finding good photos and images, want promotional videos, need help with website 

ŘŜǎƛƎƴΣ ƻǊ Ƨǳǎǘ ǿŀƴǘ ǎƻƳŜ ƛŘŜŀǎ ŀƴŘ ƛƴŦƻǊƳŀǘƛƻƴ ƻƴ ƳŀǊƪŜǘƛƴƎΣ ǎǇŜƴŘ ǎƻƳŜ ǘƛƳŜ ƻƴ wŀȅΩǎ ǿŜōǎƛǘŜΦ Below is the 

ά{ǉǳŀǊŜ 5ŀƴŎŜ ¢ŜŎƘέ ǿŜōǎƛǘŜ ƘŜŀŘŜǊ ǿƛǘƘ ŀƭƭ ǘƘŜ ǘŀōǎΦ aǳŎƘ ƻŦ ǿƘŀǘ ƘŜ ƻŦŦŜǊǎ ƛǎ ŦǊŜŜ ŦƻǊ ǘƘŜ ǘŀƪƛƴƎΣ ŀƴŘ ǘƘŜǊŜΩǎ ŀ ƭƻǘ ǘƻ 

take! He does, however, charge for website design and upkeep. 

Ray recently produced two more promotional videos bringing his repertoire to 16. These are free and can be customized 

for your own group. Add them to your club website or use them as FaceBook ads. 
 

IŜΩǎ ŀŘŘŜŘ нлл ƳƻǊŜ ƴŜǿ ƛƳŀƎŜǎ ǿƘƛŎƘ ǘƻǘŀƭ ƻǾŜǊ мΣлллΦ ¢ƘŜ ƛƳŀƎŜǎ Ŏŀƴ ōŜ ƳƻŘƛŦƛŜŘ ƘƻǿŜǾŜǊ ȅƻǳ ǿƛǎƘΣ ǘƘŜȅ Řƻ ƴƻǘ 

ƘŀǾŜ ǘƻ ōŜ ŀǘǘǊƛōǳǘŜŘ ǘƻ wŀȅΣ ŀƴŘ Ŏŀƴ ōŜ ǳǎŜŘ ŦƻǊ ŀƴȅ ǇǊƻƧŜŎǘΦ wŀȅΩǎ ŀŘŘŜŘ ǎŀƳǇƭŜǎ ƻŦ ǾƛŘŜƻ-flyers good for FaceBook 

and encourages you to up your game by creating attention getting paper flyers. Many of these are posted to give you 

examples of flyer art. 
 

Of interest to callers, are all the education podcasts that were created during covid by GSI Caller School C.L.A.S.S. 

ό/ƻǊƻƴŀ [ŜŀǊƴƛƴƎ !ǎǎƛǎǘŀƴŎŜ {ŜƳƛƴŀǊ {ŜǊƛŜǎύΦ ¢ƘŜǊŜΩǎ ŀ ǿƛŘŜ ǾŀǊƛŜǘȅ ƻŦ ǘƻǇƛŎǎ ōȅ ǘƘŜ ǘƻǇ ƭŜŀŘŜǊǎ ƛƴ ƻǳǊ ŀŎǘƛǾƛǘȅΦ 
 

So, increase your technical skills - check out the Square Dance Tech website. 

 
 

  

https://sproutsocial.com/insights/what-is-hashtagging/?fbclid=IwAR2CoqkKA4hrGirkJ6G7ez4eUK0J-wuwqqaa8BFFCBcWtIL0s9Ot9acLveU
https://sproutsocial.com/insights/what-is-hashtagging/?fbclid=IwAR2CoqkKA4hrGirkJ6G7ez4eUK0J-wuwqqaa8BFFCBcWtIL0s9Ot9acLveU
https://squaredancetech.com/
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New! New!! Video Promotion Project  
(Issue 2023-6) - ARTS Dance Newsletter, November 2023, www.arts -dance.org  
 

If you are looking for a video resource to help you recruit or retain dancers we can help! The ARTS has created videos 

with information about the many benefits of dancing. Links to the videos are intended to be posted and shared 

throughout the dancing community. As the videos become available links will be posted, shared and publicized.  
 

The goal of this project to produce short (90-second) videos which would be available via a URL link on the web. These 

videos will support marketing & promotion of our great activity. Michael Streby has taken the lead for this project. These 

videos provide information about the many benefits of dancing.  
 

We are pleased to report the first three of six 90- second videos is available online. The videos feature Dr. Douglas Lee 

as he discusses the many benefits of dancing.  
 

In the first video he points to the Emotional and Psychological benefits participants gain. He emphasizes that dancing 

provides exercise and positive socialization which is equally, if not more, beneficial. He notes that dancers experience 

happiness. In the second video he notes that Square Dancing helps fight one of the very serious health issues - 

diabetes - by helping increase insulin resistance. In the third video, he reports dancing helps strengthen muscles and 

helps increase balance. Both of which are VERY important as we age.  
 

In the fourth video, Dr. Douglas Lee notes that Square Dancing helps improve the quality of life for people suffering 

from early dementia. Square Dancing involves physical activity and requires participants to make mental decisions, both 

ƻŦ ǿƘƛŎƘ ƘŜƭǇ ŦƛƎƘǘ ŜŀǊƭȅ ŘŜƳŜƴǘƛŀΦ άDoctors say that Square Dance movements raise heart rates like many good aerobic 

exercises should. All the changes of direction loosen and tone up the muscles τ but not so severely as to cause injury. In 

{ǉǳŀǊŜ 5ŀƴŎƛƴƎΣ ǿƘŜƴ ȅƻǳΩǊŜ ƴƻǘ ƳƻǾƛƴƎΣ ȅƻǳΩǊŜ ŎƭŀǇǇƛƴƎ ƘŀƴŘǎ ŀƴŘ ǘŀǇǇƛƴƎ ȅƻǳǊ ŦŜŜǘΣ ǿƘƛŎƘ ŀƭƭ ŎƻƴǘǊƛbute to long-term 

ŦƛǘƴŜǎǎΦέ  
 

Square Dancing may look complex to non-dancers. However, new dancers learn one move at a time, practice that move, 

then learn another and another. After a series of lessons, new dancers blend in with experienced dancers.  
 

Other web sites which provide important promotion & marketing 

information include: 

¶ www.You2CanDance.Org - includes information about the various 

forms of dancing 

¶ www.livelively.org - includes a wealth of information about the 

activity including where to dance 

 

 

  

http://www.arts-dance.org/
file:///C:/Users/Claudia/Documents/AB%20Newsletter/www.You2CanDance.Org
file:///C:/Users/Claudia/Documents/AB%20Newsletter/www.livelively.org
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Changing Our Image One Post At A Time  
(Issue 2023-6) - by Claudia Littlefair, Editor 

CŀŎŜ.ƻƻƪ ƛǎ ǳǎŜŘ ōȅ ƘǳƴŘǊŜŘǎ ƻŦ ǘƘƻǳǎŀƴŘǎ ƻŦ ǇŜƻǇƭŜ ŜǾŜǊȅ ǎƛƴƎƭŜ ŘŀȅΦ .ŜŎŀǳǎŜ ƛǘΩǎ worldwide, posts can literally travel 

around the world. What an opportunity to show an updated image of our activity! LǘΩǎ ŀƭǎƻ ŦǊŜŜ ŀŘǾŜǊǘƛǎƛƴƎ ǘƘŀǘ Ŏŀƴ 

reach thousands of people within minutes of posting.  
 

Using updated, interesting images that capture the readerΩǎ ŀǘǘŜƴǘƛƻƴ ƛƴŎǊŜŀǎŜǎ ǘƘŜ ƭƛƪŜƭƛƘƻƻŘ ƻŦ ǘƘŜ Ǉƻǎǘ ōŜƛƴƎ ǊŜŀŘΦ 

At the very least, readers see an image that conflicts with the negative image the general public have of square dancing 

(ie. old people who wear fluffy dresses, big belt buckles and dance in a barn). 

Leduc Square Dance Club had an unprecedented turnout of 40+ 

new dancers at a recent intro dance.  They advertised aggressively 

thru different mediums, including a variety of FaceBook posts such as 

the one on the left.  
 

In a recent FaceBook post from the private FaceBook group, 

EDSARDA Square Dance Promotors (Eastern U.S.), Lauren Cull, 

Vermont shares how FaceBook ads, together with other forms of 

advertising, helped attract potential dancers to their club. 
 

ά{ƻ ŜȄŎƛǘŜŘ ŀƴŘ Řƻƴϥǘ ǿŀƴǘ ǘƻ ƧƛƴȄ ƛǘΗ ²Ŝ've had 30+ new and/or 

interested dancers for Cast Off 8's free nights. To put this in 

perspective for rural Rutland Vermont, the average for the years prior 

to the pandemic was 5-6 per year. Last year was 16 and we thought it 

might be a fluke. 30 is unheard of for any period in the club's history (I think....) One thing I can say (in here) is that we 

advertise constantly, not just in late summer/fall.  

¶ We 'like' and 'follow' lots of pages on FB and Instagram, including civic 

pages (Chambers of Commerce, Rotaries, businesses large and small, 

Recreation Depts, libraries etc).  

¶ We ran some Facebook ads targeting certain demographics.  

¶ We made each free night a Facebook event so that people could click on 

Interested or Going and then FB reminds them.  

¶ We had yard signs and flyers/postcards that matched the yard signs for visual 

recognition.  

¶ We listed our events in papers, and calendars.  

¶ We also added a button to 'pre register' on our website, which I honestly never 

thought of doing, but this gave me an opportunity to interact with about 10 

folks ahead of time, remind and encourage them and when we had to change the time unexpectedly, we were able to tell 

ǘƘŜƳΦέ 
 

Successful intro nights like these are encouraging. They indicate that there is, indeed, interest in square dancing today. 

By using appealing, fun-loving, happy images on FaceBook posts and in other forms of advertising, we can capture the 

ŀǘǘŜƴǘƛƻƴ ƻŦ ƳƻǊŜ ǇŜƻǇƭŜΦ LǘΩǎ Ŝŀǎȅ ŦƻǊ ŀ ƴƻƴ-dancer to relate to casually dressed people who are smiling and having fun. 

Here are more examples of recent FaceBook posts that convey an u updated image of our activity. 
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Free Ads on Online Buy/Sell Groups Help Fill Classes  
(Issue 2023-3) - by Connie Sims, Line Dance Instructor 
 

Hi, my name is Connie Sims and I teach a high energy line dance class in Lacombe. I have taught this class or variations 

of it since 1994.From 1994 to 2004, it took place in Rocky Mountain House through the Recreation Department as a 

group exercise cardio class using only line dancing. The rec department did all the advertising and fee collection, all I had 

to do was show up and lead the class. 
 

When I moved to Lacombe in 2004, I also started with the rec department there, but it didn't work out as well as in 

Rocky. In 2007, line dance was put on the back burner and Ron Morgan and I turned our focus to teaching square dance 

for Red Deer and Rocky Mountain House square dance clubs. (I have been square dancing continuously since 1967}. 

During this time, I still taught line dancing at various functions including weddings and square dance campouts. 
 

In 2020, after being forcibly retired, my mind turned once again to high energy line dance. I knew this time I was not 

going through the rec department, and would run the class on my own. Having been involved with publicity for the Red 

Deer Square Dance Club for many years, I knew advertising was key. Kijiji was the preferred advertising media for me 

at that time, so I knew I had to put posters on Kijiji. 
 

I personally don't care for Facebook. I look at my home page at the most 

2 times a year and until 2020 had not heard of Marketplace. Knowing 

ǘƘŀǘ L ƴŜŜŘŜŘ ŀǎ ƳǳŎƘ ΨŦǊŜŜΩ ŀŘǾŜǊǘƛǎƛƴƎ ŀǎ ǇƻǎǎƛōƭŜΣ L ǘŀǳƎƘǘ ƳȅǎŜƭŦ Ƙƻǿ 

to put an ad on Marketplace. I started advertising on Kijiji and 

Marketplace in February 2022 for a line dance class to start in March. The 

classes are 5 weeks long, and I held a class in March, April, May and June 

2022. 
 

Because things were just opening up, there was lots of response. 2022 

classes ranged from 35-50 participants. I don't really know at this time 

how many came from posters around Lacombe or Marketplace. Although 

no one signed up from the Kijiji ads, there were many people who looked 

at the ad, so I don't think Kijiji is a waste of time. 
 

So, how did I advertise on Marketplace? Just like any other ad that is 

place as an item to sell. I took a picture of the poster (pictures are the 

only way an ad can be posted), put a catchy title (you know you wanna) 

as an example, then added the details in the text box, and posted to 

Marketplace and local buy/sell groups. I joined as many as I could within 

the local area. At first I didn't realize Marketplace was cancelling my ad as I wasn't on Marketplace very often. The ad 

was still on the local buy/sell groups, but not Marketplace itself. There are only a few of the local groups that don't allow 

me to advertise. There were a few times that Marketplace did not delete the ad but I don't know why. I try not to put 

the word dance or class in the title. It is enough to know that it is being viewed from the local buy/sell groups. 
 

I have offered 5 different sessions in the 2022/23 season, from September to June and the average number of people 

ranged between 25-35. Many of the participants have been with me since the first class, but there is always new ones as 

well. I only have my phone number on the poster to register and ask to either call or text me. I follow up by text and now 

by email as texting that many people was very cumbersome. I have over 200 names that have either taken one class or 

more. 
 

In summary, I advertise for High Energy Line Dance on Kijiji, local buy/sell groups as part of Marketplace, posters in 

businesses, doctor office, chiropractor and physio, nail and hair salon, and anywhere else that has a bulletin board. 

BUT, as with square dancing, the best advertising is WORD OF MOUTH. 

  



 

59 
 

A Few Helpful Tips & Ideas (Excerpt s) 
(Issue 2023-1) Source: EDSARDA Square Dance Promoters FaceBook PageE 

 

9ŘƛǘƻǊΩǎ bƻǘŜΥ This is a private Facebook group for Eastern District Square & Round Dance Association, U.S., formed to 

exchange practical tips and ideas on promoting and advertising our activity. Some of these ideas are featured here. 
 

[LbYLbD Lb{¢!Dw!a ¢h ¸h¦w /[¦.Ω{ C!/9.hhY t!D9 
(Lauren Cull Norford) For clubs that wish to dip their toes in Instagram, here is a pretty simple walk through. Why do you 

want to do this? Because most young people have left Facebook. You won't recruit people under 40 on Facebook. They 

are all on Instagram. You can share the same content you are putting on your club Facebook page on 

your club Instagram account; in fact you can do it at the same time. More on that later. Facebook owns 

Instagram, so you will see how these easily weave together.  
 

First, download the Instagram app onto your phone and create an Instagram account in your own name 

if you don't have one.  
 

If you already have a personal Instagram account, or once you do, you'll need to create a second 'page' for your square 

dance club. You will do that in your Account settings ('add a professional account'). You will then use the exact same 

name your club uses on your Facebook account. It will ask you some questions on the way and you'll be able to link it to 

the FB page you already have. https://blog.hootsuite.com/link-instagram-to-facebook.../... 

 

POSTERS MADE EASY 
(Monica Rollett) Just wanted to share that Canva is a free tool that I use to make fliers and social media posts at work. Its 

an app and a website that has borders, shapes, and fonts all in one place. The premium version is also free to nonprofits.  

Canva website: https://www.canva.com/ 

 

Facebook Posts Pay Off  
(Issue 2022-2) - by Claudia Littlefair  

 

Recently I decided to take my own advice, and guess what? It paid off! In 4 of the last 5 issues of the newsletter, I 

featured articles on using social media such as FaceBook to advertise. 
 

¢ƘŜ ŀǊǘƛŎƭŜ ǘƘŀǘ ǊŜŀƭƭȅ ƛƴǎǇƛǊŜŘ ƳŜ ǘƻ ǘŀƪŜ ŀŎǘƛƻƴ ǿŀǎ ŦǊƻƳ 5ŜŎŜƳōŜǊΩǎ ƛǎǎue #2021-сΣ άHow We Attracted 16 New 

Dancers in the Middle of a PandemicέΣ ōȅ DŀǊȅ ϧ 9ƛƭŜŜƴ {ƳƛǘƘΣ 9ŘƳƻƴǘƻƴΦ hƴŜ ƻŦ ǘƘŜƛǊ ǎǘǊŀǘŜƎƛŜǎ ǿŀǎ ǘƻ Ǉƻǎǘ 

information about their start-up classes on several community FaceBook pages, at zero cost! I decided to put aside my 

ǊŜƭǳŎǘŀƴŎŜ ǘƻ ƭŜŀǊƴ ΨƴŜǿ ŎƻƳǇǳǘŜǊ ǘƘƛƴƎǎΩ ŀƴŘ ƳŀƪŜ ŀƴ ŀƭƭ ƻǳǘ ŜŦŦƻǊǘ ǘƻ ǳǘƛƭƛȊŜ CŀŎŜ.ƻƻƪΦ 
 

Who Uses FaceBook? 

ά¦ǎŜǊǎ ŀƎŜǎ нр-оп ȅŜŀǊǎ ǊŜǇǊŜǎŜƴǘ CŀŎŜōƻƻƪΩǎ ƭŀǊƎŜǎǘ ŀǳŘƛŜƴŎŜΦ 5ŜǎǇƛǘŜ ǘƘŜ ǇƭŀǘŦƻǊƳΩǎ ǊŜǇǳǘŀǘƛƻƴ ŀǎ ŀ ǎŜŜƳƛƴƎƭȅ άƻƭŘŜǊέ 

network, 26.4% of tƘŜ ǇƭŀǘŦƻǊƳΩǎ ǳǎŜǊ ōŀǎŜ ƛǎ ƳŀŘŜ ǳǇ ƻŦ ƳƛƭƭŜƴƴƛŀƭǎΦ ¢Ƙŀǘ ǎŀƛŘΣ ƻǾŜǊ ƻƴŜ-ǘƘƛǊŘ όос҈ύ ƻŦ CŀŎŜōƻƻƪΩǎ 

ŀǳŘƛŜƴŎŜ ŀǊŜ пр ƻǊ ƻƭŘŜǊΦέ ς https://sproutsocial.com/insights/facebook-stats-for-marketers/  
 

hǳǊ ŎƭǳōΩǎ ǘŀǊƎŜǘ ƳŀǊƪŜǘ ŀǊŜ ǇŜƻǇƭŜ ŀƎŜŘ пл ǘƻ слΣ so to us, that means 36% (almost 40%!) of people in our target 

market can be reached through FaceBook. Not only that, but the highest group of users, 25 to 34 years, will also become 

aware that we exist. Awareness is the all-important first step in marketing. Simply put, regardless of age, people need to 

know our club exists if they are going to come to it. 
 

Searching for the Right Image  

If people were going to read my post, I would need to use a captivating image or photo (a video would be even better, 

ōǳǘ L ŎƻǳƭŘƴΩǘ ŦƛƴŘ ƻƴŜ L ƭƛƪŜŘύΦ L ǿŀƴǘŜŘ Ƴȅ ǇƘƻǘƻǎ ǘƻ ōŜ ǳƴǳǎǳŀƭ ŀƴŘ ŜȅŜ-catching for two reasons. One, to catch the 

ǊŜŀŘŜǊΩǎ ŀǘǘŜƴǘƛƻƴ ǎƻ Ƴȅ Ǉƻǎǘ ǿƻǳƭŘ ōŜ ǊŜŀŘΤ ŀƴŘ ǎŜŎƻƴŘƭȅΣ ǘƻ ŎƻƴŦƭƛŎǘ ǿƛth the negative image most people have 

about our activity (ie. seniors wearing puffy dresses, big belt buckles, dancing to fiddle music in a barn).  

https://l.facebook.com/l.php?u=https%3A%2F%2Fblog.hootsuite.com%2Flink-instagram-to-facebook-page%2F%3Fgclid%3DCj0KCQiAzeSdBhC4ARIsACj36uFPpILKZlcKnhmQbFXx6XQ2PulCBMz-sqESwG5G1SsROZSIWyrFNQsaAoJUEALw_wcB%26fbclid%3DIwAR14ZjkwPIWEZ6793ugRPoCA9m54g_ayZp7fX_6qgEbwpHCSo7u2FyhhpLo&h=AT3ltZXxhj2Pi_zs4Dk3zh88jryjNqGtFoWIyZ-NQLQhI63hRH0YDVsI_kJZyHu1ojtG0sW9lDzi4ARSUAYQyaBeZkD2zU1NOkPw8WbEfNNCEPTwcQBIYJBeOwZ-aUcPGg&__tn__=-UK-R&c%5b0%5d=AT0136ABs38oOvbwqIZe1ZB5oYg8c9fKDcHXO4VKQo0FchpyFSo3dfj0qcAPC0aGRb4PaHOE6yd2DBk7aEbrM8FljkphNmTN5q53AaR81IMMp41Dmv783MhOxk7Qp9a4fUAGl1F_89XXSgXFDe3xxnbhB2aooVIb
https://www.canva.com/
https://sproutsocial.com/insights/facebook-stats-for-marketers/
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I spent hours searching for photos from the websites listed in issue #2021-оΩǎ ŀǊǘƛŎƭŜΣ ά25 Resources of Free Stock 

PhotosέΦ ¢ƘŜ ǿŜōǎƛǘŜ L ƭƛƪŜŘ ōŜǎǘ ǿŀǎ https://unsplash.com/Φ ¢ƘŜ ŘŜǎŎǊƛǇǘƛƻƴ ƻŦ ǘƘŜ ǿŜōǎƛǘŜ ǊŜŀŘǎΣ άBeautiful, free 

images and photos that you can download and use for any project. Better than any royalty freŜ ƻǊ ǎǘƻŎƪ ǇƘƻǘƻǎΦέ I 

downloaded and filed away quite a few photos that looked promising. 
 

Searching for FaceBook Groups  

bŜȄǘΣ L ǎŜŀǊŎƘŜŘ ŦƻǊ CŀŎŜ.ƻƻƪ ƎǊƻǳǇǎ ǘƘŀǘ L ŎƻǳƭŘ ΨǎƘŀǊŜΩ Ƴȅ Ǉƻǎǘ ǘƻ (ie. post it first on 

ƻǳǊ ŎƭǳōΩǎ C. ǇŀƎŜΣ ǘƘŜƴ ǎƘŀǊŜ ƛǘ ǘƻ ƻǘƘŜǊ Ǝroups from there). I needed to become a 

member of these groups in order to post in them. We live in Strathmore, a town of over 

13,000 plus a large surrounding area of people to draw from. I was surprised by the 

number of FaceBook groups in our small community. My list of groups included:  

¶ Strathmore Active Living 

¶ Strathmore Community Bulletin & Chat 

¶ Strathmore Ask 

¶ I Love Strathmore 

¶ Strathmore Free Items 

¶ Strathmore Events 
 

At the same time, I looked for and found several free online community calendars, and posted our event in them, too.  
 

What to Say In My Post  

Now it was time to write the post. My plan was to post a different image each week, for the three weeks leading up to 

our dance. First, I designed the mini-posters, ready to upload into my post, and then I worked on what to say. Wording 

varied slightly each week. 

 

Enjoy music, but can't dance? Two left 

feet? Try square dancing! No fancy 

footwork, no lead/follow partner and 

the caller (dance instructor) tells you 

what to do every step of the way. 

Variety of music, too, from country to 

Latin to rock. If you can walk, you can 

square dance. Join the fun, March 23rd, 

7pm. www.strathmoresquaredance.com. 

 

Discover why every square dance is a 

positive, energetic, fun-filled experience 

leaving you wanting more! It's easy 

(even for people with two left feet). 

Step-by-step instructions, no experience 

needed. Enjoy a variety of music - 

country, Latin, rock and more. For all 

ages, singles and couples. Dress is 

casual, wear comfortable shoes. Most 

often heard comment, "I had no idea 

square dancing could be this much fun!" 

www.StrathmoreSquareDance.com.ò 

 

JOIN US Wednesday, March 23rd, 7pm, 

Strathmore Civic Centre. Two left feet? 

This is the easiest way to get 

comfortable on the dance floor. No 

fancy footwork, no lead/follow partner, 

and the Caller (dance instructor) tells 

you what to do every step of the way. 

Variety of music from country to Latin, 

rock to pop. Most often heard comment, 

"I had no idea square dancing is this 

much fun!" So meet new people, laugh, 

move, learn. Best. FUN! Ever. 

www.StrathmoreSquareDance.com 

 

WEEK ONE:  People Reached - 600+          WEEK 2:  People Reached ς 2,400+          WEEK 3:  People Reached ς 1,800+ 

https://unsplash.com/
http://www.strathmoresquaredance.com/?fbclid=IwAR3I5ceb2fi-gGhbEfxsSCU1Utm9EQ4RbOABPc8xRiYb5CT8Eswe3LTjOaU
http://www.strathmoresquaredance.com/?fbclid=IwAR33ntyWS9_NDpn9yH7Tdrj85p8XxQ0xCPKZJw1sdEh5-J1tNXiJ5xTJzV4
https://l.facebook.com/l.php?u=http%3A%2F%2Fwww.StrathmoreSquareDance.com%2F%3Ffbclid%3DIwAR3lFIctaIroTSxT518HrGcJ-HxhgS14lc8Np4HRbWgMozgUwMkZNmGHkNM&h=AT3MYcPXpEjDtnP0kHYNhqm3d3PWG3lxCReOAMp95hNg7j1lC0iDYu4Zqvdkm_A-sEZlcnn6ONXcctxzpNESmI0b4klcZtNxbHx_Yw7ecXbWgUJTAaLHoh_y2GDl0pVT-Q&__tn__=-UK-R&c%5b0%5d=AT0mv2nXR-kgMYjAFvSgAFY7Evf5dc9MW1JPvxSLby426mbpFYBO3ABNmfQ95ATx2CeST7_hhm5dJq9JU9zmhoNhvcwNXfajLENvECmFONVdsPAu0KWMJrKHbkNGE0Jjr1JLJYOHcXTmMSAdmzGA2gSPb8jm4pQQsejDYiL4D6YG88X2RATpxMP-UCBFDB583zaDc5L-
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The Results 

hƴ CŀŎŜōƻƻƪΣ ǘƘŜ άǇŜƻǇƭŜ ǊŜŀŎƘŜŘέ ŦƛƎǳǊŜ ǘŜƭƭǎ ȅƻǳ Ƙƻǿ Ƴŀƴȅ ǳǎŜǊǎ ǎŀǿ ŀ ǇŀǊǘƛŎǳƭŀǊ ǇƻǎǘΦ Lƴ ƻǘƘŜǊ ǿƻǊŘǎΣ ǘƘƛǎ ƛǎ Ƙƻǿ 

many people saw my post in their newsfeed. Even if nobody came, it was rewarding to know that my posts created 

significant awareness that our club exists. 
 

The night of our intro dance arrived. We really had no idea whether anyone would come or not, but we were set up and 

ready to dance for 7pm. At 6:45 people started arriving. As one lady came through the door, she told me that my 

FaceBook posts worked because she came. ¢ǳǊƴŜŘ ƻǳǘΣ ǿŜ ƘŀŘ ол ƴŜǿ ǇŜƻǇƭŜΣ ŘƻǳōƭƛƴƎ ǘƘŜ ƴƛƎƘǘΩǎ ƴǳƳōŜǊǎΦ Most 

were in the 40 to 60 age range, together with several older teens and two cƻǳǇƭŜǎ ƛƴ ǘƘŜƛǊ нлΩǎΦ tŜƻǇƭŜ ƭŜŦǘ ǿƛǘƘ ōƛƎ 

smiles on their faces, and even though we knew not everyone would return, we felt that the evening was a huge 

success. 
 

So, consider taking my advice and explore advertising on FaceBook. It just might pay-off!  

 

Hash Tag? What is a Hash Tag? 
(Issue 2022-2) - Excerpt from òFacebook Primeró by Caller Scot Byars 

 

9ŘƛǘƻǊΩǎ bƻǘŜΥ ¢ƻ ǊŜŀŘ ŀƭƭ ƻŦ ǘƘŜ ŀǊǘƛŎƭŜΣ Ǝƻ ǘƻ ./Ωǎ wŜƎƛƻƴ р ǿŜōǎƛǘŜΥ https://r5ccda.squaredance.bc.ca/Miscellaneous/facebookprimer.pdf  
 

Hash tags are free, and they make it easy for those who are searching for specific information to find that 

information. Erin just recently prepared lunch for us using mangoes and a special remolded sauce. In her post she 

placed two hash tags (#mango and #remolded). When you place them in the text of your message it works like a 

hyperlink on a webpage ς that is, anyone who sees the hash tag and clicks on it will immediately receive any and all 

messages on Facebook with that particular hash tag.  
 

Below is her post complete with hash tags: 

ñPrepared chicken tacos for lunch, with fresh mango, homemade  

guacamole, and homemade remolded sauce... wonderful! #mango #remoldedò 

 

All you have to do is click on either hash tag and every post and attached communication line that contains that 

particular hash tag will appear in order of placement. Another way to search for specific Hash tags is to place them in 

the search field at the top of the page and look for the dropdown selection that contains the Hash tag and again all will 

appear. Pretty cool! 
 

To place a hash tag in your post, you have to use a pound sign (#) followed immediately by the search words that 

users may want to find. No spaces or any other symbols should appear. I will show several examples below: 

 5hΩ{  5hbΩ¢{ 

 #doghouse  #dog house  

 #funtimes  #fun times 

 #squaredance  #square dance  

 #myfriend  #my friend 

 #friedgreentomatoes  #fried green tomatoes 
 

The next step is to come up with the right hash tag that will draw the most potential new square dancers. You can use 

ΨІǎǉǳŀǊŜŘŀƴŎŜΩ ƻǊ ΨІƴŜǿǎǉǳŀǊŜŘŀƴŎŜŎƭŀǎǎΩ, however, most people who are looking for what we have to offer have no 

idea that what they are looking for is Square Dancing! Again, they want all the benefits of square dancing, but have no  

  

https://r5ccda.squaredance.bc.ca/Miscellaneous/facebookprimer.pdf
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idea where to find it. Here are some suggestions: 

#newdanceclass #danceclass #health #healthy #exercise 

#friendship #friend  #fun #music #friendliness 

#fellowship  #danceexercise #memoryimprovement  #improvememory 

#brainworkout  #mentalexercise #teamsport #danceteam #physicalexercise  

#newfriends #social  #socialize #meetnewfriends  

#meetfriend #socialexercise  #travel #dancetravel  #dancefestival 

#couples  #singles #families #familyoriented
 

Here are some rules of thumb when working with hash tags/posts:  

¶ Place no more that three hash tags in each post. 

¶ Use responsive questions within each post to insure a response. 

¶ 5ƻƴΩǘ ǊŜǇŜŀǘ Ǉƻǎǘǎ ς find a different subject. 

¶ Use humor to get a response. 

¶ AttaŎƘ ǇƛŎǘǳǊŜǎ ƻǊ ǾƛŘŜƻǎ ǘƻ ƎŜǘ ǇǊƻǎǇŜŎǘƛǾŜ ŘŀƴŎŜǊǎΩ ŀǘǘŜƴǘƛƻƴΦ 

 

Understanding Online Lingo  
(Issue 2021-5) - Excerpt from òBreak the Social Codeó, by Stephen Cole, Caller CALLERLAB Conv2016 
 

Some terms used online today are self-explanatory. Others are just strange. ¢Ƙƛǎ ƭƛǎǘ ƛǎ ƴƻǘ ŎƻƳǇǊŜƘŜƴǎƛǾŜΦ LŦ ȅƻǳΩǊŜ 

new to social media and social networking, it will help to understand the vernacular. 
 

Cloud Computing: ¢ƘŜǊŜ ƛǎ ƴƻ ŎƭƻǳŘΦ Lǘ ƛǎ ƻƴƭȅ ǎƻƳŜƻƴŜ ŜƭǎŜΩǎ ŎƻƳǇǳǘŜǊΦ ¢ƘŜ ǘŜǊƳ ǿŀǎ ƛƴǾŜƴǘŜŘΣ ŀƭƳƻǎǘ ŀŎŎƛŘŜƴǘŀƭƭȅΣ ŦƻǊ 

marketing purposes. 
 

Creative Commons: This is a public copyright license that gives people the ability to use and share otherwise 

copyrighted material.  For social media users, Creative Commons often comes into play when we are looking for images 

and photos to accompany a social media message or blog post. Unless you are using your own images or have 

express/explicit permission, you can only share Creative Commons images. There are different levels of Creative 

Commons licenses which can restrict whether an image can be used commercially or be modified and what kind of 

attribution is required. 
 

Crowdsourcing: This is the process of leveraging an online community to assist in services, content and ideas for your 

business. Business examples include getting your audience to volunteer in helping translate your product or by asking 

your community to contribute content for your blog. 
 

Embedded Media: Digital media that is displayed within another piece of content, outside of its native setting. If you put 

a video ƛƴ ŀ ǇƻǎǘΣ ȅƻǳΩǾŜ ŜƳōŜŘŘŜŘ ƛǘΦ 
 

Engagement: {ƻŎƛŀƭ ƳŜŘƛŀ ŜƴƎŀƎŜƳŜƴǘ ƛǎ ŀƴȅ ƛƴǘŜǊŀŎǘƛƻƴ ȅƻǳ ƘŀǾŜ ǿƛǘƘ ƻǘƘŜǊ ǳǎŜǊǎΦ CƻǊ ǘƘŀǘ ǊŜŀǎƻƴΣ ƛǘΩǎ ŀ ŎƻǊŜ ǇŀǊǘ ƻŦ 

every social media strategy. Your followers expect you to interact with them. 
 

Hashtag: Hashtags are a simple way to mark the topic (or topics) of social media messages and make them discoverable 

to people with shared interests. On most social networks, clicking a hashtag will reveal all the public and recently 

published messages that also contain that hashtag. Hashtags first emerged on Twitter as a user-created phenomenon 

and are now used on almost every other social media platform, including Facebook, Google+, Instagram, Vine and 

Pinterest. 
 

Meme: An idea, behavior, or stle that spreads from person to person within a culture. The word was coined to resemble 

άƎŜƴŜέ ŀǎ ƛǘ ǎŜŜƳǎ ǘƘŜǎŜ ǘƘƻǳƎƘǘǎ ǘŀƪŜ ƻƴ ŀ ƭƛŦŜ ƻŦ ǘƘŜƛǊ ƻǿƴΦ ¢ƻ ǎŜŜ ǎƻƳŜ ŜȄŀƳǇƭŜǎΣ ǊŜŦŜǊ ǘƻ ǘƘŜ ǿŜōǎƛǘŜǎΥ 

http://knowyourmeme.com/ and http://memegenerator.net/.  

  

http://knowyourmeme.com/
http://memegenerator.net/
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Paid Social Media: The use of social media for ad placement. The most common types of paid social media are native 

advertisements such as Facebook Ads, Twitter Promoted Tweets, LinkedIn Sponsored Updates, and YouTube sponsored 

videos. 
 

Phishing: An attempt to fraudulently acquire sensitive information such as usernames, passwowrds, and credit card 

information (and often, indirectly, money) by authentic-looking electronic communication, usually email. People are 

essentially being tricked into giving away their login information or money. 
 

SEO: Search Engine Optimization is the practice of increasing the visibility of a web page in a search engine, such as 

Google without having to pay to have it moved to the top of a list of results. SEO refers to tactics that enhance the 

search ranking of a page. 
 

SMS: This is the text messaging service component of phone systems. 
 

Spam: Unnecessary and repetitive social media content that clogs up the feeds of social media users. The term has been 

used to refer to junk messages since the earliest days of the internet. Its name originates with the 1970 Monty Python 

ǎƪƛǘ ǿƘŜǊŜ ǘƘŜ ǿƻǊŘ άǎǇŀƳέ ǿŀǎ ǎǇƻƪŜƴ ǊŜǇŜŀǘŜŘƭȅ ǘƻ ǘƘŜ Ǉƻƛƴǘ ǿƘŜǊŜ ƛǘ ƛǎ ŀōǎǳǊŘΦ 
 

Tag: A keyword added to a social media post with the original purpose of categorizing related content. A tag can also 

refer to the act of tagging someone in a post, which creates a link to their social media profile and associates them with 

the content. 
 

TL;DR: ¢ƻƻ [ƻƴƎΤ 5ƛŘƴΩǘ wŜŀŘΦ aǳŎƘ ƭƛƪe this document, there are too many posts and they are much longer than they 

ƴŜŜŘ ǘƻ ōŜΦ Yƴƻǿ ǿƘŀǘ ȅƻǳΩǊŜ ƎƻƛƴƎ ǘƻ ǎŀȅΣ ǎŀȅ ƛǘΣ ŀƴŘ ōŜ ŘƻƴŜΦ 9ǾŜǊȅƻƴŜ ǿƛƭƭ ǘƘŀƴƪ ȅƻǳΦ 9ǾŜǊȅƻƴŜΦ 
 

Troll: A social media user who makes a deliberately offensive or annoying posting wit the sole aim of provoking another 

user or group of users. (As far away from being a nice person as someone can get.) 
 

URL: A Uniform Resource Locator is the address and protocol used to get to a computer on the Internet. The two most 

common protocols are http and https. The S in https stands for secure. Transmissions to and from the site are encrypted 

to prevent unauthorized access. 
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17 Simple Ways to Increase Facebook Engagements  
(Issue 2021-5)  Source: Excerpts from blog.hootsuite.com  ð by Christina Newberry, December 20, 2018 

Learn how to easily increase Facebook engagement (comments, likes, shares, and more)  

with these 17 tips and tactics that actually work. 

Facebook engagement is any action someone takes on your Facebook Page or 

one of your posts. The most common examples are likes, comments, and shares, 

but it can also include checking in to your location or tagging you in a post. 
 

Facebook engagement matters because it can help extend organic reach. First, 

engagement helps boost your News Feed placement based on the Facebook 

algorithm.  
 

!ƴŘ ǎŜŎƻƴŘΣ ƭƛƪŜǎ ŀƴŘ ǎƘŀǊŜǎ ŜȄǇƻǎŜ ȅƻǳǊ Ǉƻǎǘǎ ǘƻ ȅƻǳǊ ŀǳŘƛŜƴŎŜΩǎ ŜȄǘŜƴŘŜŘ ƴŜǘǿƻǊƪΦ DPNY Beach Hotel and Spa 

found that each like or share extended their reach to six or seven new people. ¢ƘŀǘΩǎ ŀ ƭƻǘ ƻŦ ŜȄǘǊa exposure at no extra 

cost. 
 

Finally, engagement also indicates that your audience is, well, engaged. And an engaged audience that wants to 

interact with your brand is something every marketer should aim for.  

 

Seventeen tips that actually work: 
 

1. Teach, entertain, inform, or inspire 

¸ƻǳǊ CŀŎŜōƻƻƪ ŀǳŘƛŜƴŎŜ ƛǎ ƴƻǘ ƭƻƻƪƛƴƎ ŦƻǊ ŀ ǎŀƭŜǎ ǇƛǘŎƘΣ ŀƴŘ ǘƘŜȅΩǊŜ ŎŜǊǘŀƛƴƭȅ ƴƻǘ ƎƻƛƴƎ ǘƻ ŜƴƎŀƎŜ ǿƛǘƘ ƻƴŜΦ 

They want to engage with content that will make them smile, make them think, or improve their lives in some way. 

To crŜŀǘŜ ŎƻƴǘŜƴǘ ǘƘŀǘ ŎƻƴƴŜŎǘǎ ǿƛǘƘ ŦŀƴǎΣ ȅƻǳΩƭƭ ƴŜŜŘ ǘƻΧ 
 

2. Get to know your audience 

What you find entertaining or inspiring is not relevant. 

²ƘŜƴ ȅƻǳΩǊŜ ǎŜŜƪƛƴƎ ŜƴƎŀƎŜƳŜƴǘΣ ƛǘΩǎ ȅƻǳǊ ŀǳŘƛŜƴŎŜΩǎ ǿŀƴǘǎ ŀƴŘ ƴŜŜŘǎ ǘƘŀǘ ƳŀǘǘŜǊΦ 
 

3. Keep it short 

The vast majority of people use Facebook mobile devicesτa whopping 88% of them. 

CŀŎŜōƻƻƪΩǎ Řŀǘŀ ǎƘƻǿǎ ǘƘŀǘ ǇŜƻǇƭŜ ǎŎǊƻƭƭƛƴƎ ǘƘǊƻǳƎƘ bŜǿǎ CŜŜŘ ƻƴ ǘƘŜƛǊ ƳƻōƛƭŜ ŘŜǾƛŎŜǎ spend just 

1.7 seconds to consume an item of content. 

Even people browsing on a computer only spend 2.5 seconds per content item. Source: Facebook 

The good news is that people can recall content after seeing it for just 0.25 seconds. But you need to 

act fast to get their attention. 

Keep your post short and sweet to capture attention quickly and entice users to stop scrolling and engage. 
 

4. Focus on quality 

²ƛǘƘ ǇŜƻǇƭŜ ƳƻǾƛƴƎ ǘƘǊƻǳƎƘ ŎƻƴǘŜƴǘ ǉǳƛŎƪƭȅΣ ǘƘŜǊŜΩǎ ƴƻ ǘƛƳŜ ŦƻǊ ǎǳō-par graphics, videos or text. 

LŦ ȅƻǳΩǊŜ ǊǳƴƴƛƴƎ ƻǳǘ ƻŦ ƻǊƛƎƛƴŀƭ ŎƻƴǘŜƴǘ ǘƻ ǇƻǎǘΣ ŎƻƴǘŜƴǘ ŎǳǊŀǘƛƻƴ Ŏŀƴ ōŜ ŀ ƎǊŜŀǘ ǿŀȅ ǘƻ ǎƘŀǊŜ ǉǳŀƭƛǘȅΣ ƛƴŦƻǊƳŀǘƛǾŜ 

content that gets your audience excited. 
 

5. Use (great) images 

Facebook posts that include a photo see higher than average engagement rates. Simple shots 

work well. Facebook suggests a product close-up or a customer photo. 
 

6. Make a video, or broadcast live 

Video posts see even higher engagement than photo posts. Like photography, videography can 

be simple and inexpensive, and you can get started using your mobile phone.  
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7. Ask a question 

An interesting question is a great way to kick off an active comments thread. Here are some ideas to get you started. 

¶ How do you [complete this action]? 

¶ Why do you [like this event or brand]? 

¶ Do you agree with [a notable statement, event, person, etc.]? 

¶ ²ƘŀǘΩǎ ȅƻǳǊ ŦŀǾƻǊƛǘŜ ώŦƛƭƭ ƛƴ ǘƘŜ ōƭŀƴƪϐΚ 
 

8. Respond to fans 

If someone takes the time to comment on one of you posts, make sure to reply. No one likes being ignored, and fans 

who engage with your posts want you to engage in return. 
 

9. Test everything 

You know how the saying goes about what happens when you assume. On Facebook, there are ton of opportunities 

ǘƻ ƭŜŀǊƴ ǿƘŀǘ ȅƻǳǊ Ŧŀƴǎ ƭƛƪŜΣ ŀƴŘ ǿƘŀǘ ǘƘŜȅ ŘƻƴΩǘΦ 
 

10. Post consistently and at the right times 

Since the Facebook News Feed is based on an algorithm, your fans will not necessarily see your 

ŎƻƴǘŜƴǘ ǘƘŜ ƳƻƳŜƴǘ ƛǘΩǎ ǇƻǎǘŜŘΦ {ǘƛƭƭΣ άǿƘŜƴ ǿŀǎ ǘƘƛǎ ǇƻǎǘŜŘέ ƛǎ ƻƴŜ ƻŦ ǘƘŜ ǎƛƎƴŀƭǎ ŦƻǊ ǘƘŜ 

CŀŎŜōƻƻƪ ŀƭƎƻǊƛǘƘƳΦ !ƴŘ CŀŎŜōƻƻƪ ƛǘǎŜƭŦ ǎŀȅǎ ǘƘŀǘ ȅƻǳΩǊŜ ƳƻǊŜ ƭƛƪŜƭȅ ǘƻ ǎŜŜ ŜƴƎŀƎŜƳŜƴǘ ƛŦ ȅƻǳ 

post when your fans are online. 
 

The most important thing is to post consistently, so your audiences comes to expect to see 

content from you regularly. Facebook recommends posting at least two or three times per 

week. 
 

11. Drive traffic from other sources 

People who are already interacting with you on other channels are a great source of potential engagement. Make 

sure they know where to find you on Facebook. 

Try adding a link to your Page on other social networks. Link to Facebook from your website and email signature. 

Include a Facebook plugin on your blog to highlight your latest posts, or embed a post directly in a blog post. 

Fans can like the post without leaving your blog, or click the comment button to transfer over to Facebook to join 

the conversation. 

5ƻƴΩǘ ŦƻǊƎŜǘ ŀōƻǳǘ ƻŦŦƭƛƴŜ ƳŀǘŜǊƛŀƭǎΦ LƴŎƭǳŘŜ ȅƻǳǊ CŀŎŜōƻƻƪ ǇŀƎŜ ¦w[ ƻƴ ȅƻǳǊ ōǳǎƛƴŜǎǎ ŎŀǊŘǎΣ ǇƻǎǘŜǊǎ ŀǘ ŜǾŜƴǘǎ, and 

packing slips. 
 

12. Get active in Facebook groups 

Creating a Facebook group is a great way to get fans involved and engaged. More than 200 million people are 

members of Facebook groups that they consider to be meaningful. And those meaningful interactions in groups can 

create brand loyalty and lead to engagement on your Facebook page. 

Joining other relevant Facebook groups is also a great way to connect with fellow entrepreneurs and thought 

leaders in your industry. 
 

13. Use Facebook Stories 

Like Instagram SǘƻǊƛŜǎΣ CŀŎŜōƻƻƪ {ǘƻǊƛŜǎ ŀǇǇŜŀǊ ŀǘ ǘƘŜ ǾŜǊȅ ǘƻǇ ƻŦ ǘƘŜ bŜǿǎ CŜŜŘΦ ¢ƘŀǘΩǎ 

great placement for drawing eyeballs to your content.  
 

This informal way of sharing content allows you to post as often as you like, without 

ǿƻǊǊȅƛƴƎ ŀōƻǳǘ ƻǾŜǊǿƘŜƭƳƛƴƎ ȅƻǳǊ ŦŀƴΩǎ bŜws Feeds. And since people expect production quality to be lower on 

Stories, you can be more personal and in-the-moment to build a stronger personal connection with followers. 
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That stronger connection builds desire to see more of your content, making followers more likely to check outτand 

engage withτthe content posted on your page. In an Ipsos survey of stories users commissioned by Facebook IQ, 

62% of people said they became more interested in a brand or product after seeing it in a story. 

 

14. Add a call-to-action button 

A call-to-action button gives people Facebook engagement options beyond liking, sharing, and commenting. 

Your CTA button can ask viewers to: 

¶ Book an appointment 

¶ Contact you (including through Facebook Messenger)  

¶ Watch a video 

¶ Click through to your website 

¶ Shop your products or see your offers 

¶ Download your app or play your game 

¶ Visit and join your Facebook Group 
 

15. Get verified 

tŜƻǇƭŜ ǿŀƴǘ ǘƻ ƪƴƻǿ ǿƘƻ ǘƘŜȅΩǊŜ ǘŀƭƪƛƴƎ ǘƻ ƻƴƭƛƴŜΦ ¢Ƙƛǎ ŀǇǇƭƛŜǎ ǘƻ ōǊŀƴŘǎΣ ǘƻƻΦ ! ǾŜǊƛŦƛŜŘ ōŀŘƎŜ ǎƘƻǿǎ ǾƛǎƛǘƻǊǎ ǘƘŀt 

ȅƻǳΩǊŜ ǘƘŜ ǊŜŀƭ ŘŜŀƭ ŀƴŘ ǘƘŜȅ Ŏŀƴ ŦŜŜƭ ǎŀŦŜ ŜƴƎŀƎƛƴƎ ǿƛǘƘ ȅƻǳǊ ǇƻǎǘǎΦ 

After all, no one wants to be the one to like or share a post from a fake page misrepresenting a brand. 
 

16. Avoid engagement bait 

²ƘŜƴ ȅƻǳΩǊŜ ƘƻǇƛƴƎ ŦƻǊ ƭƛƪŜǎ ŀƴŘ ǎƘŀǊŜǎΣ ƛǘ ƳƛƎƘǘ ōŜ ǘŜƳǇǘƛƴƎ ǘƻ ŀǎƪ ŦƻǊ ƭƛƪŜǎ ŀƴŘ ǎƘŀǊŜǎΦ 5ƻƴΩǘ Řƻ ƛǘΗ CŀŎŜōƻƻƪ 

considers this engagement bait and will penalize you by downranking your posts in the Facebook algorithm. 

!ǎ ƳŜƴǘƛƻƴŜŘ ŀōƻǾŜΣ ƛǘΩǎ ŦƛƴŜ ǘƻ ŀǎƪ ŀ ƎŜƴǳƛƴŜ ǉǳŜǎǘƛƻƴΣ ƻǊ ŀǎƪ ȅƻǳǊ ŦƻƭƭƻǿŜǊǎ ŦƻǊ ǘƘŜƛǊ ƻǇƛƴƛon or feedback. You 

ŎǊƻǎǎ ǘƘŜ ƭƛƴŜ ǿƘŜƴ ȅƻǳ ŀǎƪ ŦƻǊ ŀ ŎƻƳƳŜƴǘ ǘƘŀǘ ŘƻŜǎƴΩǘ ƛƴŘƛŎŀǘŜ ŀƴȅ ǊŜŀƭ ǘƘƻǳƎƘǘ ƻǊ ŎƻƴǎƛŘŜǊŀǘƛƻƴΦ  
 

17. Boost your Facebook posts 

Boosting a post is a simple form of Facebook advertising that allows you to get your post in front of more people, 

and thereby increase your chances of engagement. 
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Sound Bites: What To Say Online  
(Issue 2020-1)  - Excerpt from Article by Justin Russell, Caller, Memphis, TN, CALLERLAB Conv2015 

 

Over the past decade, we have seen the internet just explode with content and data. The way we receive information 

has changed. Within the square dance activity, we have been behind the times for using these new features to our 

advantage. Many people in the activity have blamed technology as a reason for the decline in sqǳŀǊŜ ŘŀƴŎƛƴƎΦ L ŘƻƴΩǘ 

know if that statement is true, but I do know that social media can help us to promote, advertise, and engage both 

dancers and non-dancers. 

 

Ways To Communicate Your Message 

¶ Email and Email Newsletters: Electronic mail is the oldest way to communicate online and works much like 

traditional mail that is sent from one person to one or more people. While it does deliver a message, it does not 

allow people to communicate easily between one another like social sites like Facebook. Currently some callers have 

newsletters that dancers can subscribe to. 

¶ Forums: Either through an email list of part of a website that allows for group 

discussion. Members, not just one leader, can start a discussion that others 

can read and reply to. 

¶ Blog: An online journal usually written by one person. This can be used for 

many different reasons depending on the writer ς a personal diary, provide 

information or tutorial. 

¶ Website: A semi-permanent home on the internet and a great way for 

people to find you or your group. Websites can be as basic or complex as you 

wish. Some great information to include would be: biography, schedule, 

promo picture, home program information, and links. 

¶ Social Media: A user creates a profile and is granted access to the site where they can view other user profiles and 

connect with them. On Facebook, users can create a personal page, a group page, and even a fan page. 

¶ Youtube: Allows you to upload a video for others to discover and watch. 

¶ Newspapers: Many newspapers have gone form paper print to digital/online editions. Articles are a great way to 

promote the activity in your area and most newspapers are begging for good content and color photos. 

 

Ten Important Things to Remember  
1. Have a Plan:  Before you start, have a clear idea of your purpose. Are you informing current dancers? Are you trying 

to recruit non-dancers? The type of information you include will vary as well as the language you use. 

2. Stay Focused and Be Consistent: There are a lot of websites that litter the World Wide Web. Have you searched for 

your favorite caller only to find out what their calling schedule was for 2009? Be sure to keep it updated with relevant 

ƛƴŦƻǊƳŀǘƛƻƴΦ {ƻƳŜ ƘŜƭǇŦǳƭ Ƙƛƴǘǎ ŀǊŜ ǘƻ Ǉƻǎǘ ǘƘŜ ǎŎƘŜŘǳƭŜ ŦƻǊ ǘƘŜ ŜƴǘƛǊŜ ȅŜŀǊ ƻǊ ǳǎŜ ƭŀƴƎǳŀƎŜ ƭƛƪŜ άǊŜŎŜƴǘƭȅέΣ άƭŀǎt 

ƳƻƴǘƘέΣ ƻǊ άǎƻƻƴέΦ aŀƪŜ ǎǳǊŜ ǇƘƻƴŜ ƴǳƳōŜǊǎ ŀǊŜ ǳǇ ǘƻ ŘŀǘŜ ŀƴŘ ǿŀǘŎƘ ŦƻǊ ǎǇŜƭƭƛƴƎ ŀƴŘ ƎǊŀƳƳŀǊΦ 

3. Create/Know Your Personal Brand: A brand is anything that separates you from someone else. This can be a symbol, 

design, name, reputation, tone, etc. Be positive and upbeat. This can get you recognition in your field and better 

ŎƻƴǘŀŎǘǎΦ  aŀȅōŜ ƛǘΩǎ ŀ ǘŀƎ ƭƛƴŜ ά¢Ƙŀƴƪǎ ŦƻǊ ŎƻƳƛƴƎ ŀƴŘ ǘƘŀƴƪǎ ŦƻǊ ǎǘŀȅƛƴƎΗέ ƻǊ ƳŀȅōŜ ȅƻǳ ŀƭǿŀȅǎ ǘŜƭƭ ŀ ǎǘƻǊȅ ŀōƻǳǘ 

your adventures. Be unique. 

4. Pictures REALLY Are Better Than A 1000 Words: Research shows that 87% of all interactions of a Facebook page 

happen on photo posts. To compare, posts with links receive 4% of all interactions. Choose a photo that is appealing. 

Crop and edit photos and remember who your audience will be. Tag people in photos as a way to share. 

5. Call To Action: Leave your readers with a clear call to action. Try to only promote one objective at a time. You can 

talk about multiple things but have a clear conclusion.  
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6. Mix It Up: Try some different things to keep an audience engaged. Have a contest and offer a prize. Ask for people to 

submit photos or answer a question. Poll the audience for feedback. 

7. Know & Use Your Symbols:   

¶ Hashtags: The pound sign (#) turns any words or group of words into a searchable link. #squaredancing, 

І/![[9w[!.Σ І¢ŜŀŎƘƛƴƎhƭŘ5ƻƎǎbŜǿ¢ǊƛŎƪǎΦ  5ƻƴΩǘ ǳǎŜ ǎǇŀŎŜǎΦ 9ǾŜǊȅǘƘƛƴƎ ƛǎ ƻƴŜ ǿƻǊŘΦ bǳƳōŜǊǎ ŀǊŜ ƻƪŀȅΦ 

¶ ¢ƘŜ άϪέ ǎƛƎƴΥ Is used to call out usernames in Tweets - άIŜƭƭƻϪǘǿƛǘǘŜǊΗέ tŜƻǇƭŜ ǿƛƭƭ ǳǎŜ ȅƻǳǊ ϪǳǎŜǊƴŀƳŜ ǘƻ 

mention you in Tweets, send you a message or link to your profile. 

8. Start Slow & Run A Marathon: It will take a while to build followers. This is usually a good thing because it will give 

ȅƻǳ ǘƛƳŜ ǘƻ ŦƛƎǳǊŜ ƻǳǘ ȅƻǳǊ ƳŜǎǎŀƎŜΦ ¸ƻǳ ŘƻƴΩǘ ƘŀǾŜ ǘƻ ŎǊŜŀǘŜ ŜǾŜǊȅ ŀŎŎƻǳƴǘ ǘƻŘŀȅΦ {ǘŀǊǘ ǿƛǘƘ ƻƴŜ ŀƴŘ ǿŀǘŎƘ ƛǘ 

develop over time. 

9. 5ƻƴΩǘ ¢Ǌȅ ¢ƻ IŀǊŘǎŜƭƭΥ If you have been on social media awhile, you all know that one person you try to avoid 

ōŜŎŀǳǎŜ ǘƘŜȅ ǿƛƭƭ ǘǿƛǎǘ ȅƻǳǊ ŀǊƳ ǘƻ ǘǊȅ άǘƘŜ ƭŀǘŜǎǘ ǘƘƛƴƎ ǘƘŀǘ ǿƛƭƭ ŎƘŀƴƎŜ ȅƻǳǊ ƭƛŦŜέΦ 5ƻƴΩǘ ōŜ ǘƘŀǘ ǘȅǇŜ ƻŦ ǇŜǊǎƻƴΦ 

Create Awareness or start a conversation that can possibly translate into them becoming a dancer. 

10. Articles Online: A free way to gain exposure. Have one person in charge of writing the articles and one for taking 

ǇƛŎǘǳǊŜǎΦ ¢ƘǊŜŜ ǘƻ ŦƻǳǊ ǇŀǊŀƎǊŀǇƘǎ ŀǊŜ ŀƭƭ ǘƘŀǘΩǎ ƴŜŜŘed. Give the basic description of the group and event. Pictures 

ŀǊŜ ŀ ƘǳƎŜ ǇƭǳǎΦ [ƛǎǘ ǘƘŜ ŘŀƴŎŜǊǎΩ ƴŀƳŜǎ ŀƴŘ ǿƘŜǊŜ ǘƘŜȅ ŀǊŜ ŦǊƻƳΦ 9Ƴŀƛƭ ǘƘŜ ǎŀƳŜ ŀǊǘƛŎƭŜ ǘƻ ǾŀǊƛƻǳǎ ƴŜǿǎǇŀǇŜǊǎ ŀƴŘ 

just change the names of the dancers listed. 
 

About the Author:  Justin Russell has been in the square dance activity since 2001. In 2008, Tony 

Oxendine and Jerry Story asked him to record for Royal Records. Currently, Justin lives in Memphis, TN and 

works full time for a local credit union. For more information, please visit his website www.justin-

russell.com.  

 

Adding ôQRõ (Quick Read) Codes To Print Ads  
(Issue 2019-5)  - Excerpt from òDid You Know éó by Lane Johnston, Footnotes Newsletter, Sept2017 
 

Consider incorporating QR codes on ŦƭȅŜǊǎΣ ǇƻǎǘŜǊǎΣ ǊƻŀŘǎƛŘŜ ǎƛƎƴǎΣ ŀƴŘ ōŀƴƴŜǊǎ ǘƻ ŘǊƛǾŜ άǘǊŀŦŦƛŎέ ǘƻ ȅƻǳǊ ŎƭǳōΩǎ ǿŜōǎƛǘŜ 

or Social Media sites. 
 

¶ QR codes are those odd-looking square blocks of pixelated/digitized information.  They are similar to UPC 

barcodes but, instead of identifying a part number of SKU, the information that is encoded is most-often a web 

address (URL). 
 

¶ vw ŎƻŘŜǎ ŀƭƭƻǿ ŀƴȅƻƴŜ ǿƛǘƘ ŀ ǎƳŀǊǘ ǇƘƻƴŜ ǘƻ άǎŎŀƴέ ǘƘŜ ŎƻŘŜ ŀƴŘ ƛƴǎǘŀƴǘƭȅ ōŜ ǘŀƪŜƴ ŘƛǊŜŎǘƭȅ ǘƻ ǘƘŜ 

corresponding web address without having to write it down or memorize it for later access. 
 

¶ Download a free QR code ƎŜƴŜǊŀǘƻǊ ŀǇǇƭƛŎŀǘƛƻƴ ƭƛƪŜ άvw /ƻŘŜ aƻƴƪŜȅέ όǘƘŜǊŜ ŀǊŜ Ƴŀƴȅ ƻǘƘŜǊǎ ǘƻ ǇƛŎƪ ŦǊƻƳύΦ  ¦ǎŜ 

the generator to create a QR code for any web address with content specific to your club (like your club or council 

web page, Facebook page, or your Twitter account, or photos on Instagram or SmugMug). 
 

¶ Try it out for yourself.  5ƻǿƴƭƻŀŘ ŀ ŦǊŜŜ vw /ƻŘŜ wŜŀŘŜǊ ŀǇǇ όǘƘŜǊŜ ŀǊŜ ƭƻǘǎ ƻŦ ǘƘŜƳύ ƭƛƪŜ ά{Ŏŀƴ tǊƻέ ǘƻ ȅƻǳǊ ǎƳŀǊǘ 

phone, and save it to your Home Screen.  Then simply launch the app and point your phone at 

ŀƴȅ vw ŎƻŘŜ ȅƻǳ ǿŀƴǘ ǘƻ ǊŜŀŘΦ  hƴŎŜ ȅƻǳ άŎŀǇǘǳǊŜέ ǘƘŜ ŎƻŘŜΣ ȅƻǳ Ŏŀƴ ƻǇŜƴ ǘƘŜ ŀǎǎƻŎƛŀǘŜŘ ǿŜō 

address.   
 

9ŘƛǘƻǊΩǎ bƻǘŜΥ IŜǊŜΩǎ ŀƴ ŜȄŀƳǇƭŜ ƻŦ ŀ vw ŎƻŘŜΦ  LǘΩƭƭ ǘŀƪŜ ȅƻǳ ǘƻ ǘƘŜ ǿŜōǎƛǘŜ ǿƘŜǊŜ Ǉŀǎǘ ƛǎǎǳŜǎ ƻŦ ǘƘƛǎ 

newsletter are kept.  

 

  

http://www.justin-russell.com/
http://www.justin-russell.com/
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Online Marketing Tips   
(Issue 2018-5)  - by Eric Henerlau 

 

9ŘƛǘƻǊΩǎ bƻǘŜΥ  The following is an excerpt from the June, 2017 keynote address by caller Eric Hanerlau at the 66th 

bŀǘƛƻƴŀƭ {ǉǳŀǊŜ 5ŀƴŎŜ /ƻƴǾŜƴǘƛƻƴΣ ŜƴǘƛǘƭŜŘ ά²ƘŀǘΩǎ wƛƎƘǘ ²ƛǘƘ {ǉǳŀǊŜ 5ŀƴŎƛƴƎέΦ  ¢Ƙƛǎ ŜȄŎŜǊǇǘ ǘŀƭƪǎ ŀōƻǳǘ ǳǎƛƴƎ 

on-line tools and social media to grow your club.   
 

Technology is available in multiple forms to help you grow square dancing.  If you 

are uncomfortable or unfamiliar with the variety of technologies in use, find someone 

in your group who can step in and do some of the work.  Often the caller can help out 

as he or she may be using the various tools. 
 

¶ Website.  LŦ ȅƻǳǊ ŎƭǳōΩǎ ǿŜōǎƛǘŜ ƛǎ ƻǳǘ ƻŦ ŘŀǘŜΣ ƘŀǾŜ ǎƻƳŜƻƴŜ ǾƻƭǳƴǘŜŜǊ ǘƻ ƪŜŜǇ ƛǘ 

ǳǇŘŀǘŜŘΦ LǘΩǎ ŀ ōŀŘ ǎƛƎƴ ǘƻ Ǿƛǎƛǘ ŀ ŎƭǳōΩǎ ƘƻƳŜǇŀƎŜ ǘƻ ŦƛƴŘ ƻǳǘ ŀōƻǳǘ ŀƭƭ ǘƘŜ ŘŀƴŎŜǎ 

ŎƻƳƛƴƎ ǳǇ ƛƴ нллсΦ  ƛŦ ȅƻǳ ŘƻƴΩǘ ƘŀǾŜ ŀ ǿŜōǎƛǘŜΣ ƎŜǘ ƻƴŜΗ  ¢ƘŜȅ Ŏƻǎǘ ŦǊƻƳ Ϸл ǘƻ 

$1000, depending on how robust you want it.  Several companies offer free websites and website tools in 

exchange for advertising on the side.  ¢ƘŜ ŎƭǳōΩǎ ƘƻƳŜǇŀƎŜ ǎƘƻǳƭŘ ōŜ ŘŜǎƛƎƴŜŘ ŦƻǊ ǘƘŜ ƴƻƴ-dancing public. 

When a visitor lands on the homepage, the site should communicate the social and fun aspects of the club, 

along with when the next class will start. All other club information and business can be on other parts of the 

site.  The homepage is the most critical for a new prospect. 
 

¶ Facebook.  Keep your Facebook page up to date with current and relevant club activities. Facebook and your 

ŎƭǳōΩǎ ǿŜōǎƛǘŜ ŀǊŜ ǘƘŜ ǇǳōƭƛŎΩǎ ǇŜǊŎŜǇǘion of who you are.  Anyone considering joining your class or club will 

visit the website and Facebook page first ς make sure they are attractive and inviting. 
 

¶ Email Distribution Lists.  Use email group lists for communications within your club.  Be clear, and concise with 

club communications so that everyone is fully informed.  These emails strengthen social bonding.  Your web 

hosting service may provide email groups; if not, Yahoo and Google both provide this service for free. 
 

¶ Google Phone Number.  Get a unique phone number for your club that you can give out to people.  Google 

offers phone numbers for free, and you can have any incoming call to that number redirected to a person who 

is designated to receive it.  This allows the leadership in a club to change while still keeping the same club 

phone number.  It also keeps personal phone numbers private. 
 

¶ Twitter/Snapchat/Instagram.  You can use these to send out news and pictures about the club, club events, 

and recent activities. 
 

¶ Free or Near-Free Online Services.  ¦ǎŜ /ǊŀƛƎǎƭƛǎǘΣ ƭƻŎŀƭ άǇŀǘŎƘέ ƴŜǿǎ ǎƛǘŜǎΣ aŜŜǘǳǇΦŎƻƳΣ ŜǘŎΦ 
 

¶ Groupon, Living Social and Other Web-Based Coupons.  Some clubs have had success in using promotional 

coupons through the Internet.  Explore this avenue to see if it may work for your club. 
 

¶ Prospects Database.  Once you get a person who is interested in learning to square dance, capture that 

ǇŜǊǎƻƴΩǎ ƴŀƳŜκŜƳŀƛƭκŎƛǘȅ ŀƴŘ ǇƘƻƴŜ ƴǳƳōŜǊ ŀƴŘ Ǉǳǘ ƛǘ ƛƴ ŀ ŘŀǘŀōŀǎŜ όǎǇǊŜŀŘǎƘŜŜǘ ƻǊ ŘƻŎǳƳŜƴǘύΦ  ¦ǎŜ ŀƴ 

email processing tool to send out email invitations to your prospects for upcoming classes. 
 

¶ Ads and Keywords.  Both Google and Facebook have abilities to promote your classes when people use certain 

keywords to search.  Look for keywords that someone might enter that would make that person a square 

dance prospect.  Bid on and buy those keywords, so that when a person enters them, your ad is displayed on 

the sidebar. 
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E.  MEDIA ð PRINT 

Making The Right Call  
(Issue 2023-4)  ôOur Canada Magazineõ, Feb-Mar2023 Issue. Article by Gloria Bateman, Eganville, Ontario  

 

After some initial reservations, learning to square dance proved to be the best thing this couple ever did! 
 

 Quite a few years ago, my husband, Doug, and I screwed up our courage and, with great apprehension, entered the 

local public-school gymnasium. hǳǊ ŦƛǊǎǘ ƭŜǎǎƻƴ ǿŀǎ ŀōƻǳǘ ǘƻ ōŜƎƛƴΦ ¢Ƙƛǎ ǿŀǎ 5ƻǳƎΩǎ ƛŘŜŀΦ !ŦǘŜǊ ƘŀǾƛƴƎ ǊŜŎŜƴǘƭȅ ǊŜƧƻƛƴŜŘ 

the workforce, I felt guilty about being away from home and our young kids. However, once we hit the dance floor that 

evening, everything changed. We were smitten with square dancing. 
 

The only dancing we had done prior to this was a shuffle: leaning on one foot, moving a little in any direction and then 

leaning on the other foot ς back and forth and, with any luck, in time to the music. 
 

With square dancing, though, we were learning an actual dance: exactly what to do with our feet, where to put our 

hands and where to go on the dance floor. To add to the fun, we danced with six other people, a total of four couples 

creating a square on the dance floor. We interacted with one another as the square-dance caller instructed. What a lot 

of fun! We had so many laughs, got some exercise and made many friends. What more could a person ask for in an 

activity? 
 

After square dancing for about six months and 

loving it, we realized there is a skill to learning 

all the various moves and recalling them when 

the caller tells us to perform each move. Only 

then did we realize that we had to shake off 

the fear of what people would think ς and that 

we had to tell our family and friends what we 

had been up to. We even bragged about it! 
 

Part of the fun is that no matter where in the 

world we might travel, we will be able to find 

a place to square dance ς we learned that 

there are clubs everywhere. It seemed to us 

that modern-day square dancing had to be one 

of the best-kept secrets ever! There are several 

levels, so there is a challenge in learning and 

performing the various moves. Perhaps that is 

ǿƘȅ ǘƻŘŀȅΩǎ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ ǊŜŎƻƳƳŜƴŘŜŘ 

as a great low-impact exercise that is a 

wonderful workout for both the body and the 

mind. It helps keep you sharp as a tack! 
 

After family, our social life revolves around the dance community of friends we have made over the years. And to 

think, we nearly did not go into the gymnasium for that first lesson! While Doug likes most sports, especially hockey, the 

only activity that appeals to me is square dancing ς ŦƻǊ ƳŜΣ ƛǘΩǎ ƭƛƪŜ ŀ ŎƻƴǘŀŎǘ ǎǇƻǊǘΗ LŦ ǿŜ ƘŀŘƴΩǘ ƎƛǾŜƴ ƛǘ ŀ ǘǊȅ ǘƘƻǎŜ 

years ago, we would have missed out on making lots of good friends ς and on all that fun! 
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òé And the Same Could Be Said For Square Dancingó 
(Issue 2023-3) - by Claudia Littlefair, Editor 

 

Lǘ ǘŀƪŜǎ ƳŜ ŀ ƭƻƴƎ ǘƛƳŜ ǘƻ ǿǊƛǘŜ ǳǇ ŀƴ ŀǊǘƛŎƭŜΣ ŎǊŜŀǘŜ ŀ ǇǊƻƳƻǘƛƻƴŀƭ ǇƻǎǘŜǊΣ ƻǊ ŘŜǎƛƎƴ ŀ ōǊƻŎƘǳǊŜ ΨǎŜƭƭƛƴƎΩ ǎǉǳŀǊŜ 

ŘŀƴŎƛƴƎΦ LΩǾŜ ƴŜǾŜǊ ǘaken a writing course or one in graphic design, so I look at what others have done to get inspired 

and to kick start my brain.  
 

CƻǊ ŜȄŀƳǇƭŜΣ ƛŦ L ǿŀƴǘ ŀ ŦǊŜǎƘ ƛŘŜŀ ŦƻǊ ŀ ǇƻǎǘŜǊ ŘŜǎƛƎƴ ƻǊ ƎǊŜŀǘ ŎƻƭƻǊ ŎƻƳōƛƴŀǘƛƻƴǎΣ LΩƭƭ ōǊƻǿǎŜ ǘƘǊƻǳƎƘ ƻƴƭƛƴŜ ǿŜōǎƛǘŜǎ 

like Poster My Wall: https://www.postermywall.com/ or Canva: https://www.canva.com/posters/templates/. They also 

have free templates, but I prefer to do my ownΦ L Ƨǳǎǘ ƴŜŜŘ ŀ ΨǘƘƻǳƎƘǘ ǎǘŀǊǘŜǊΩΦ  
 

wŜŎŜƴǘƭȅΣ ƻƴ ŀ ǘǊƛǇ ǘƻ wŀŘƛǳƳΣ ./Σ L ǊŜŀŘ ŀ ōƛƭƭōƻŀǊŘ ŦƻǊ ǘƘŜ wƻŎƪƛŜǎ ǘƘŀǘ ǎŀƛŘΣ άbƻǳǊƛǎƘ ¸ƻǳǊ {ƻǳƭέ ŀƴŘ ǘƘƻǳƎƘǘ ǘƘŀǘ 

would make a good attention-getter for a square dance poster. The other day I read an article about pickleball in the 

Costco newsletter and wrote down a few of the phrases that I really liked and could possibly use: 

¶  άfŀƴǎ ƻŦ ŦǳƴΦέ  

¶ άextremely socialέ 

¶ άƭƻǘǎ ƻŦ ŎŀƳŀǊŀŘŜǊƛŜέ 

¶ άōǳƛƭǘ-ƛƴ ǎƻŎƛŀƭƛȊƛƴƎέ 

¶ άproviding a social and recreational outletέ 
 

Square dance websites and other dance websites are a great resource for inspiration and thought starters. The Arthur 

Murray Dance Centre website describes the benefits of dance, which are very similar to what is said about square 

dancing. For example, one of the benefits states άDƻƻŘ ŘŀƴŎƛƴƎ ƛǎ ŀ ƭƛŦŜǘƛƳŜ ƛƴǾŜǎǘƳŜƴǘ ƛƴ ŦǳƴΣ ǇƻƛǎŜΣ ŎƻƴŦƛŘŜƴŎŜΣ 

ƛƳǇǊƻǾŜŘ ǇŜǊǎƻƴŀƭƛǘȅ ŀƴŘ ƴŜǿ ŦǊƛŜƴŘǎΦέ L ƭƛƪŜ ǘƘŜ ǇƘǊŀǎŜ άlifetime investmentέ ŀƴŘ ǿƻǳƭŘ ǳǎŜ ƛǘ ƛƴ ǘƘƛǎ ǿŀȅΥ άSquare 

dancing can become a lifetime investment in never-ending fun anŘ ŀƴ ŀŎǘƛǾŜ ǎƻŎƛŀƭ ƭƛŦŜΦέ 
 

The next sentences from their website contain more phrases that I would use but probably not think of on my own: 

¶ άǇǊƻǾƛŘƛƴƎ Ŧǳƴ ǿƛǘƘƻǳǘ ǿƻǊƪƛƴƎ ŀǘ ƛǘΗέ  

¶ άȅŜŀǊ-ǊƻǳƴŘ ǎƻŎƛŀƭ ŎŀƭŜƴŘŀǊΦέ 

¶ άƳŀƪŜǎ ŜȄŜǊŎƛǎŜ ŀ Ŧǳƴ ŀƴŘ ŜƴƧƻȅŀōƭŜ ǎƻŎƛŀƭ ŜǾŜƴǘΦέ  

¶ άƭŜǎǎ ŜƳǇƘŀǎƛǎ ƻƴ άƎƻƛƴƎ ŦƻǊ ǘƘŜ ōǳǊƴέ ŀƴŘ ƳƻǊŜ ƻƴ ƘŀǾƛƴƎ Ŧǳƴ.έ 
 

The Toronto Salsa Dance website: https://torontodancesalsa.ca/, uses current and less formal wording, creating a 

welcoming and reassuring message to the non-ŘŀƴŎŜǊΦ ¢ƘŜ ŦƛǊǎǘ ƳŜǎǎŀƎŜ ȅƻǳΩƭƭ ǎŜŜΣ ǊŜŀŘǎΥ ά¢Ƙƛǎ ǿƛƭƭ ōŜ ǘƘŜ ōŜǎǘ ƘƻǳǊ ƻŦ 

ȅƻǳǊ ǿŜŜƪΦ ²ƘŜǊŜ ŜǾŜǊȅ Ŏƭŀǎǎ ƛǎ ŀ ǇŀǊǘȅΦ [Ŝǘ ƭƻƻǎŜΦ aŜŜǘ ƴŜǿ ǇŜƻǇƭŜΦ CƛƴŘ ǿƘŜǊŜ ȅƻǳ ІōŜƭƻƴƎΦέ The graphics and pictures 

are engaging and convey happiness. Their website is a great example of a 24/7 marketing brochure. Again, great for 

ǘƘƻǳƎƘǘ ǎǘŀǊǘŜǊǎ ŀƴŘ ƛƴǎǇƛǊŀǘƛƻƴΦ ¢ƘŜ ǿŜōǎƛǘŜ ŀƭǎƻ Ƙŀǎ ŀ ōƭƻƎΣ ŀƴŘ ǘƘŜ ƻƴŜ ǘƛǘƭŜŘ άIƻǿ .ŀŎƘŀǘŀ 5ŀƴŎƛƴƎ /ŀƴ IŜƭǇ ²ƛǘƘ 

[ƻƴŜƭƛƴŜǎǎέ όǎŜŜ ƴŜȄǘ ŀǊǘƛŎƭŜύ ŎƻǳƭŘ Ŝŀǎƛƭȅ ōŜ ǿǊƛǘǘŜƴ ŀōƻǳǘ ƻǳǊ ŘŀƴŎŜ ŀŎǘƛǾƛǘȅΦ LǘΩǎ ǇǊƻōŀōƭȅ ƻƴŜ ƻŦ ǘƘŜ Ƴƻǎǘ ǾŀƭǳŀōƭŜ 

ōŜƴŜŦƛǘǎ ǿŜ ƘŀǾŜ ōǳǘ ŘƻƴΩǘ ǿǊƛǘŜ ŀōƻǳǘΦ  
 

Lathw¢!b¢ bh¢9Υ LΩƳ not encouraging plagiarism όƛŜΦ άto steal and pass off (the ideas or words of another) as one's 

ownέ ς Merriam Webster Dictionary). But I am encouraging online research for ideas and thought starters to help create 

ȅƻǳǊ ƻǿƴ ŜŦŦŜŎǘƛǾŜ ǇǊƻƳƻǘƛƻƴŀƭ ƳŀǘŜǊƛŀƭǎΦ ¢ƘŜǊŜΩǎ ŀ ǿŜŀƭǘƘ ƻŦ ƎǊŜŀǘ ƛƴŦƻǊƳŀǘƛƻƴ ƻǳǘ ǘƘŜǊŜ ŀƴŘ ǿƛǘƘ ǘƘŜ ƛƴǘŜǊƴŜǘΣ ƛǘΩǎ 

literally at our fingertips. 

  

https://www.postermywall.com/
https://www.canva.com/posters/templates/
https://torontodancesalsa.ca/
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Square Dance Club Cuts A Rug in Pittsford  
(Issue 2022-5)  - by Mat Clouser, The Brandon Reporter, Pittsford, New York  

 

9ŘƛǘƻǊΩǎ bƻǘŜΥ ¢ƘŜ ŦƻƭƭƻǿƛƴƎ ƴŜǿǎǇŀǇŜǊ ŀǊǘƛŎƭŜ ƛǎ ŀ ƎƻƻŘ ŜȄŀƳǇƭŜ ƻŦ ǿƘŀǘ ǘƻ ƛƴŎƭǳŘŜ ƛƴ ŀ ǎǳōƳƛǎǎƛƻƴΣ ŀƴŘ ǇŀǊǘǎ ƻŦ ǘƘƛǎ 

ŀǊǘƛŎƭŜ ŎƻǳƭŘ ōŜ ǊŜǳǎŜŘ άŀǎ ƛǎέΦ !ǊǘƛŎƭŜǎ ŀǊŜ free advertising and an easy way to create awareness we exist. 

PITTSFORD τ Following the Spanish flu pandemic in 1918, the world saw social dancing take off as people  

Charleston-ŜŘΣ {ƘƛƳƳƛŜŘΣ ŀƴŘ CƻȄ ¢ǊƻǘǘŜŘ ǘƘŜƛǊ ǿŀȅ ōŀŎƪ ƛƴǘƻ ŜŀŎƘ ƻǘƘŜǊΩǎ ƭƛǾŜǎΦ 

Lauren bƻǊŦƻǊŘΣ ƻƴŜ ƻŦ ǘƘŜ ƻǊƎŀƴƛȊŜǊǎ ŦƻǊ ǘƘŜ /ŀǎǘ hŦŦ уΩǎ {ǉǳŀǊŜ 5ŀƴŎŜ /ƭǳōΣ ǎŀȅǎ ǎƘŜ ƘƻǇŜǎ ǘƘŜ ǎŀƳŜ ǘƘƛƴƎ ǿƛƭƭ ƘŀǇǇŜƴ 

following the COVID-мф ǇŀƴŘŜƳƛŎΦ ά/ƻƴǘŜƳǇƻǊŀǊȅ ǎǉǳŀǊŜ ŘŀƴŎŜ ƛǎ ŀ ƎǊŜŀǘ ǿŀȅ ǘƻ ōŜ ŀŎǘƛǾŜΣ ƳŜŜǘ ƴŜǿ ǇŜƻǇƭŜΣ ŀƴŘ ƎŜǘ 

back into a lively lifestyle ŀŦǘŜǊ ǘƘŜǎŜ Ƴŀƴȅ ƳƻƴǘƘǎ ƻŦ ǊŜǎǘǊƛŎǘŜŘ ŀŎǘƛǾƛǘȅΣέ ǎƘŜ ǎŀƛŘ ŦƻƭƭƻǿƛƴƎ ƻƴŜ ƻŦ ǘƘŜ ƎǊƻǳǇΩǎ ǊŜŎŜƴǘ 

free sessions at the Lothrop School in Pittsford. 
 

The Club, which meets Wednesday nights at 7 p.m. from September through April, hosts a few free meetingsτthe last 

of which is Sept. 28 and comes with an ice cream socialτeach year that are open to dancers of all stripes and levels of 

experience. Couples are welcomed, but so are individuals or groups of all 

sizes. 
 

άLƴ ŀŘŘƛǘƛƻƴ ǘƻ ƻǳǊ ΨƴŜǿ ŘŀƴŎŜǊΩ ŎƭŀǎǎŜǎΣέ ǎŀƛŘ bƻǊŦƻǊŘΣ άǿŜ ƘƻƭŘ ǎŜǾŜƴ ǘƻ 

eight dances for dancers who can dance at the Mainstream level, meaning 

they have completed the classes and learned about 68 square dance 

ƳƻǾŜƳŜƴǘǎ ƻǊ ΨŎŀƭƭǎΩ ǎǳŎƘ ŀǎ ŀƭƭŜƳŀƴŘŜ ƭŜŦǘΣ ƭŀŘƛŜǎ ŎƘŀƛƴΣ ǊƛƎƘǘ ŀƴŘ ƭŜŦǘ 

ƎǊŀƴŘŜΦέ 
 

ά¢ƘŜ Ƴƻƴthly dances often have holiday themes and have a party 

ŀǘƳƻǎǇƘŜǊŜΣέ ǎƘŜ ŎƻƴǘƛƴǳŜŘΦ ά¢ƘŜǊŜ ŀǊŜ ŘƻƻǊ ǇǊƛȊŜǎΣ ǊŜŦǊŜǎƘƳŜƴǘǎΣ ŀƴŘ 

often a 50/50 or basket raffle. For these theme-based dances [we] often hire a caller from outside the area, so that 

dancers gain eȄǇŜǊƛŜƴŎŜ ŘŀƴŎƛƴƎ ǘƻ ƻǘƘŜǊ ŎŀƭƭŜǊǎΦέ 
 

bƻǊŦƻǊŘ ŀƭǎƻ ǎŀȅǎ ǘƘŜ Ŏƭǳō ƳŜƳōŜǊǎ ŀǊŜ ŎƭƻǎŜΣ ǊŜƎǳƭŀǊƭȅ ŎŜƭŜōǊŀǘƛƴƎ ōƛǊǘƘŘŀȅǎ ŀƴŘ ŀƴƴƛǾŜǊǎŀǊƛŜǎΦ ά²ƘŜƴ ƳŜƳōŜǊǎ ŀǊŜ 

ǎƛŎƪ ƻǊ ŜȄǇŜǊƛŜƴŎƛƴƎ ƘŀǊŘǎƘƛǇΣ Ŏƭǳō ƳŜƳōŜǊǎ Ǉǳƭƭ ǘƻƎŜǘƘŜǊ ǘƻ ǎǳǇǇƻǊǘ ǘƘŀǘ ǇŜǊǎƻƴΣέ ǎƘŜ ǎŀƛŘΦ  ά{ƻΣ ƳŜƳōers are a 

ŎƻƳƳǳƴƛǘȅ ǘƘŀǘ ƛƴ ǎƻƳŜ ǿŀȅǎ ƎƻŜǎ ōŜȅƻƴŘ Ƨǳǎǘ ǘƘŜ ǇƘȅǎƛŎŀƭ ŀƴŘ ǎƻŎƛŀƭ ŀǎǇŜŎǘǎ ƻŦ ŘŀƴŎƛƴƎΦέ 
 

Many dancers have found a camaraderie in the square dancing community. One thing club members say that many 

ŘƻƴΩǘ ƪƴƻǿ ƛǎ ǘƘŀǘ ƳƻŘŜǊƴ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ Ƴƛǎunderstood. People often think back to barn dances or elementary 

school square dancing, but things are done differently today. 
 

The caller makes up calls as he goes along, and the dancers have to listen and follow the callsτǘƘŜ ŘŀƴŎŜ ƛǎƴΩǘ 

ƳŜƳƻǊƛȊŜŘΣέ ǎŀƛŘ bƻǊŦƻǊŘΦ άLƴ ǘƘŀǘ ǿŀȅΣ ƛǘΩǎ Ŧǳƴ ōŜŎŀǳǎŜ ǘƘŜ ŘŀƴŎŜǊ ƴŜǾŜǊ ƪƴƻǿǎ ǿƘŀǘ ǘƘŜ ŎŀƭƭŜǊ ǿƛƭƭ Ŏŀƭƭ ƴŜȄǘτƛǘΩǎ ƭƛƪŜ 

being in a walking puzzle. For folks who like a mental challenge, square dancing is awesome; it keeps you thinking and 

figuring out how to carry out thŜ Ŏŀƭƭǎ ŀǎ ŀ ǘŜŀƳΣέ ŀŘŘŜŘ bƻǊǘƘǊƻǇΦ ά¢ƘŜ ƳǳǎƛŎ ƛǎ ŀƭǎƻ ŎƻƴǘŜƳǇƻǊŀǊȅ ŀƴŘ ƛǎ ǊŜŀƭƭȅ Ŧǳƴ ǘƻ 

ŘŀƴŎŜ ǘƻΦ ¢ƘŜ ŎŀƭƭŜǊΣ tŜǘŜǊ ¢ƻōƛƴΣ ǇƛŎƪǎ ǎƻƴƎǎ ǘƘŀǘ ŀǊŜ ŀŎŎŜǎǎƛōƭŜ ǘƻ ŘŀƴŎŜǊǎ ōǳǘ ƘŀǾŜ ŀ ƎǊŜŀǘ ōŜŀǘΦέ 
 

άbŜǿ ŀƴŘ ƛƴǘŜǊŜǎǘŜŘ ŘŀƴŎŜǊǎ Ŏŀƴ ǎǘƛƭƭ ŎƻƳŜ ǘƻ ǘǊȅ ƛǘ ƻǳǘ ŦƻǊ ŦǊŜŜ ƻƴ ²ŜŘƴŜǎŘŀȅΣ {ŜǇǘΦ нуΣέ ǎƘŜ ŎƻƴǘƛƴǳŜŘΦ ά¢Ƙƛǎ ǿƛƭƭ ōŜ 

the first night of the class for this year. Dancers can try it for one night or sign up in 8-10 week blocks for a discount (the 

Ŧǳƭƭ ŦŜŜ ƛǎ ϷтύΦέ 

 
  

Photo by Mat Clouser 
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Five Ways to Build Fun, Fitness and Friendship into  your Fall Routine  
(Issue 2022-4)  Source: Kelowna Capital News, September 4, 2017  

 

9ŘƛǘƻǊΩǎ bƻǘŜΥ IǳƳŀƴ ƛƴǘŜǊŜǎǘ ƴŜǿǎ ŀǊǘƛŎƭŜǎ Ŏŀƴ ōŜ ǎǳōƳƛǘǘŜŘ ǘƻ ƭƻŎŀƭ ǇŀǇŜǊǎ ŀǘ ƴƻ ŎƻǎǘΦ !ƴŘ ŘƻƴΩǘ ǘƘƛƴƪ ȅƻǳ ƘŀǾŜ ǘƻ 

ǿǊƛǘŜ ǘƘŜƳ ŦǊƻƳ ǎŎǊŀǘŎƘΦ IŜǊŜΩǎ ŀƴ ŜȄŀƳǇƭŜ ǿƘƛŎƘ ŎƻǳƭŘ Ŝŀǎƛƭȅ ōŜ ŀŘŀǇǘŜŘ ǘƻ ȅƻǳǊ ŎƭǳōΩǎ ǎƛǘǳŀǘƛƻƴΣ Ƨǳǎǘ ƛƴ ǘƛƳŜ ŦƻǊ ŀ Cŀƭƭ 

start-up. Draw attention to your ad with a photo showing happy people dancing. 

Step and spin to your new favourite activity with free Westsyde Squares dance intro Sept. 13. 

Fun, fitness and friendship ς does a new activity get any better than that? 
 

Celebrating 60 years as a club, the Westsyde Squares host a free introductory square dance session September 13 from 

с ǘƻ тΥол ǇΦƳΦ ŀǘ ǘƘŜ ²Ŝǎǘōŀƴƪ ¦ƴƛǘŜŘ /ƘǳǊŎƘ IŀƭƭΦ άWe teach new dancers every September. Come try it for free, then 

ǿŜ ƘƻǇŜ ǿŜΩƭƭ ǎŜŜ ȅƻǳ ōŀŎƪ {ŜǇǘΦ нл ǿƘŜƴ ǘƘŜ мн-week fall session startsΣέ ǎŀȅǎ Ŏƭǳō ǇǊŜǎƛŘŜƴǘ [ȅƴŘŀ .ƧŀƭŜƪΦ ! ǎŜŎƻƴŘ 

ǎŜǎǎƛƻƴ ōǳƛƭŘǎ ƻƴ ǘƘŜ ōŀǎƛŎǎ ŦǊƻƳ WŀƴǳŀǊȅ ǘƻ !ǇǊƛƭΦ ά!ŦǘŜǊ ǘƘŀǘΣ ǘƘŜȅΩƭƭ ōŜ ŀōƭŜ ǘƻ ŘŀƴŎŜ ŀƴȅǿƘŜǊŜΗέ  
 

1. GET FIT WHILE HAVING FUN - The science is simple: If we want to move well, we have to move. Sedentary living can 

lead to a whole host of health problems, from chronic disease to difficulty with daily tasks like walking or climbing 

stairs. Despite this, Statistics Canada reports that just over 2 in 10 adults meet the Canadian Physical Activity 

Guidelines recommending 150 minutes of accumulated weekly activity. Square dancing gets you off the couch and 

enjoying a low-impact cardio activity that engages the entire body, notes Lynda, who at one event counted 40,000 

steps danced! 
 

2. FRIENDSHIP ς Isolation can be one of the biggest 

challenges for adults of all ages. Whether through an 

άŜƳǇǘȅ ƴŜǎǘΣέ ƳƻǾƛƴƎ ǘƻ ŀ ƴŜǿ ŎƻƳƳǳƴƛǘȅΣ ƭƻǎǎ ƻŦ ŀ 

spouse, or retirement, life changes can make meeting 

new friends and building community connections 

challenging. The Westsyde Squares have a solution for 

that, welcoming both singles and couples, notes 

member Mary Potter. 
 

3. FUN FOR ALL AGES ς Square dancing attracts 

enthusiasts of all ages, from competitive teens to seniors 

staying active with friends. And forget a playlist full of 

Red River Valley ς ǘƻŘŀȅΩǎ ŘŀƴŎŜ ƳǳǎƛŎ ƛƴŎƭǳŘŜǎ 

Broadway favourites, modern pop songs and more, plus energetic calling by 26-year-old musician Dustin McGifford. 

άLΩǾŜ ōŜŜƴ ŘŀƴŎƛƴƎ ŦƻǊ ол ȅŜŀǊǎΦ ²ƘŜƴ L ǿƻǊƪŜŘ ƛǘ ǿŀǎ Ƴȅ ǎǘǊŜǎǎ ǊŜƭŜŀǎŜ ŀƴŘ ƴƻǿ ƛǘΩǎ Ƨǳǎǘ ŀ ǿŀȅ ǘƻ ƘŀǾŜ ŦǳƴΣέ [ȅƴŘŀ 

says. 
 

4. NO EXPERIENCE NEEDED ς Mary danced as a teen and enjoyed returning to the social activity, but dance experience 

is not requƛǊŜŘΦ άLǘΩǎ ǾŜǊȅ ŀŎŎŜǎǎƛōƭŜΦ ¸ƻǳ ŘƻƴΩǘ ƘŀǾŜ ǘƻ ƪƴƻǿ Ƙƻǿ ǘƻ ŘŀƴŎŜ ǘƻ Řƻ ǘƘƛǎΣ ȅƻǳ Ƨǳǎǘ ƴŜŜŘ ǘƻ ōŜ ŀōƭŜ ǘƻ 

ƳƻǾŜ ǘƻ ǘƘŜ ƳǳǎƛŎΦ ¢ƘŜǊŜΩǎ ŀƭǎƻ ƛƴŘƛǾƛŘǳŀƭƛȊŀǘƛƻƴ ǿƛǘƘ ƛǘ ǘƻƻ ς ŀƴŘ ȅƻǳ ŘƻƴΩǘ ƴŜŜŘ ǘƻ ǿŜŀǊ ŀ ŎǊƛƴƻƭƛƴŜ ŀƴŘ ŀ ŦƭŀǊŜŘ 

ǎƪƛǊǘ ƛŦ ȅƻǳ ŘƻƴΩǘ ǿŀƴǘ ǘƻΦέ 
 

5. TRAVEL ς LŦ ǘǊŀǾŜƭ ŀǇǇŜŀƭǎΣ ǘƘŜǊŜΩǎ ƭƻǘǎ ƻŦ ƻǇǇƻǊǘǳƴƛǘȅΦ ά²Ŝ ǘǊŀǾŜƭ ǘƻƎŜǘƘŜǊ ǘƻ ƻǘƘŜǊ Ŏƭǳō ŘŀƴŎŜǎΣ ǿŜ ŎŀƳǇ ŀƴŘ ƘŀǾŜ 

outdoor events in the summer,έ ǎŀȅǎ [ȅƴŘŀΣ ƴƻǘƛƴƎ ǘƘŜ ƎǊƻǳǇ Ƙŀǎ ǿŜƭŎƻƳŜŘ ŎŀƭƭŜǊǎ ŀƴŘ ŘŀƴŎŜǊǎ ŦǊƻƳ WŀǇŀƴΣ {ŀǳŘƛ 

Arabia, Germany, Australia and beyond. Of course, if you prefer to do-si-Řƻ ŎƭƻǎŜǊ ǘƻ ƘƻƳŜΣ ǘƘŀǘΩǎ ƎǊŜŀǘ ǘƻƻΗ 
 

WHAT YOU NEED TO KNOW 

The cost for new dancers is $120 for 12 sessions between September 20 and December 13. All you need is comfortable 

clothing and non-marking shoes. Learn more at westsyde.squaredance.bc.ca.  

(Photo from Intro Dance, 2022 in Strathmore.) 

http://www.westsyde.squaredance.bc.ca/
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Writing A News Release  
(Issue 2015-5)  wŜŎŜƴǘƭȅ L ŎŀƳŜ ŀŎǊƻǎǎ ŀƴ ŀǊǘƛŎƭŜ ŦǊƻƳ /![[9w[!.Ωǎ ōƻƻƪ ά¢ƘŜ aƻŘŜǊƴ {ǉǳŀǊŜ 5ŀƴŎŜ LƳŀƎŜέ όмфтуΗύ 

about writing a news release.  The information is still relevant today. 

 

¶ Five points are important to a good news release:  WHO, WHAT, WHEN, WHERE and WHY.  If possible a sixth, HOW, 

should be included. 

¶ It is important to get all these points in the first sentence or two, whetƘŜǊ ȅƻǳΩǊŜ ǿǊƛǘƛƴƎ ŦƻǊ ƴŜǿǎǇŀǇŜǊǎ ƻǊ 

ōǊƻŀŘŎŀǎǘƛƴƎΦ  ¢ƘŜǎŜ ŦƛǊǎǘ ǎŜƴǘŜƴŎŜǎ ŀǊŜ ŎŀƭƭŜŘ ǘƘŜ άƭŜŀŘέΦ  ! ƎƻƻŘ ƭŜŀŘ ŎŀǇǘǳǊŜǎ ǘƘŜ ŀǘǘŜƴǘƛƻƴ ƻŦ ŀ ǊŜŀŘŜǊ ƻǊ ƭƛǎǘŜƴŜǊ 

ŀƴŘ ƳŀƪŜǎ ƘƛƳ ǿŀƴǘ ǘƻ ƪƴƻǿ ƳƻǊŜ ŀōƻǳǘ ȅƻǳǊ ŎƭǳōΩǎ ŀŎǘƛǾƛǘȅ ƻǊ ǇǊƻƧŜŎǘΦ 

¶ Now go into the details of your story.  Each succeeding paragraph should be of declining importance.  Professionals 

Ŏŀƭƭ ǘƘƛǎ ǿǊƛǘƛƴƎ ǘŜŎƘƴƛǉǳŜ ǘƘŜ άƛƴǾŜǊǘŜŘ ǇȅǊŀƳƛŘέΦ  Lǘ ǇŜǊƳƛǘǎ ŀƴ ŜŘƛǘƻǊ ǘƻ ǇƛŎƪ ǳǇ ǘƘŜ ƛƳǇƻǊǘŀƴǘ ŦŀŎǘǎ ƻŦ ȅƻǳǊ ǎǘƻǊȅ ƛƴ 

the first few lines.  Then, if he does not have space or time to use the whole release he can cut it from the bottom, 

ǿƘŜǊŜ ƭŜŀǎǘ ƛƳǇƻǊǘŀƴǘ ŘŜǘŀƛƭǎ ŀǊŜ ƎƛǾŜƴΦ  ¢Ƙƛǎ ƛǎ ǘǊǳŜ ƻŦ ōƻǘƘ ǇǊƛƴǘ ŀƴŘ ōǊƻŀŘŎŀǎǘ ƳŀǘŜǊƛŀƭΦέ 

¶ Use short words.  Write short sentences, short paragraphs.  Two sentences make a good paragraph in a news 

release. 

¶ !ƭǿŀȅǎ ƎƛǾŜ ŜȄŀŎǘ ŘŀǘŜ ƛƴ ŀ ƴŜǿǎ ǊŜƭŜŀǎŜΥ  άWǳƴŜ млέ ǊŀǘƘŜǊ ǘƘŀƴ άƴŜȄǘ ¢ƘǳǊǎŘŀȅέ ƻǊ άǘƻƳƻǊǊƻǿέΦ  {ǇŜŎƛŦȅ άhŎǘƻōŜǊέΣ 

ƴƻǘ άƴŜȄǘ ƳƻƴǘƘΦ 

¶ List the address as well as the name of a meeting place.  Remember, you are writing for people who do not know. 

¶ Never use a word in a news release that you would not use in everyday conversation.  Never use a ten cent word if 

you can think of a good five cent one. 

Seven Reasons To Try Square Dancing in 2019  
(Issue 2022-3) ς by Janice Cha, President of Glenview Square Dance Club 
 

In a time when people find connecting with others a challenge, square dance could be the answer. It has made a 
comeback in a more vital format than ever. 
 

Here's seven reasons why learning to square dance might be the unexpected 
path to new friends and adventures. 
 

1. Brings people together: Square dance (SD) is social networking IRL (in real 
life). Beginning SD lessons -- given on Tuesday evenings -- offer the time to 
get to know fellow dancers and become friends. 

2. Brain-building: Teamwork with other dancers in your square will keep your 
mind sharp, focused and challenged ς no matter your age. 

3. Like a gameΥ {5 ƛǎ {ƛƳƻƴ {ŀȅǎ ŦƻǊ ŀŘǳƭǘǎΦ LǘΩǎ {ǳŘƻƪǳ ŦƻǊ ȅƻǳǊ ŦŜŜǘΦ LǘΩǎ ǇǳȊȊƭŜ-
solving on the fly with a team of people working together. 

4. Good for step-counters: In one evening of square dancing, you might walk three to five miles. Moderate, low-impact 
heart-healthy movement. 

5. CƛƴŜ ŦƻǊ άǘǿƻ ƭŜŦǘ ŦŜŜǘέ ŦƻƭƪǎΥ LǘΩǎ ǿŀƭƪƛƴƎ ƛƴ ǘƛƳŜ ǘƻ ƳǳǎƛŎΦ !ǎ ƭƻƴƎ ŀǎ ȅƻǳ ƪƴƻǿ ȅƻǳǊ ǊƛƎƘǘ ŦǊƻƳ ȅƻǳǊ ƭŜŦǘΣ ȅƻǳ ŘƻƴΩt 
need to be a fancy stepper to win at square dance. 

6. All kinds of music: You will dance to just about any song with a good beat and brisk pace, including tunes by the 
Beatles, Adele, Garth Brooks, Lady Gaga, Pink, Pit Bull, and more. 

7. Inclusive: No need for ŀ ǇŀǊǘƴŜǊ ƛƴ ǘƻŘŀȅΩǎ ǎǉǳŀǊŜ ŘŀƴŎŜΦ ¸ƻǳΩƭƭ ŦƛƴŘ ǇƭŜƴǘȅ ƻŦ ŜȄǇŜǊƛŜƴŎŜŘ ŘŀƴŎŜǊǎ ǊŜŀŘȅ ǘƻ ŘŀƴŎŜ 
with you. 

As mentioned, Glenview Squares is offering Beginning SD lessons on Tuesday evenings. There is still time to join in, 
but hurry!  Come Tuesday, Sept 10, at 7 pm, on the second floor of the Glenview Park Center, 2400 Chestnut, 
Glenview. Look for the Square Dance check-in table at the top of the stairs. Questions? Contact 
Janice, janice@glenviewsquares.org.  

http://glenviewsquares.org/
https://goo.gl/maps/NyjvrqPBjPT9qWBL7
https://goo.gl/maps/NyjvrqPBjPT9qWBL7
mailto:janice@glenviewsquares.org
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Nine Reasons Why Listicles Work - And Why You Should Write Them!  
(Issue 2022-3)  - Excerpt from Blog Author Mason Sabre, The Partnered Pen, June 18, 2021 
 

LΩǾŜ ōŜŜƴ ŀƴ ƻƴƭƛƴŜ ŎƻƴǘŜƴǘ ŎǊŜŀǘƻǊ ŦƻǊ ŀ ŘŜŎŀŘŜ ƴƻǿΦ LΩǾŜ ǿǊƛǘǘŜƴ ŜǾŜǊȅǘƘƛƴƎ ŦǊƻƳ ŀǊǘƛŎƭŜǎ ƻƴ ƘŜǊŜΣ ƻƴ Ƴȅ ōƭƻƎΣ ǘƻ 

ƴƻǾŜƭǎ ŀƴŘ ƳƻǊŜΦ LΩǾŜ ƭŜŀǊƴǘ ŀ ƭƻǘ ƛƴ ǘƘŀǘ ǘƛƳŜΣ ǘƘƻǳƎƘ L ōȅ ƴƻ ƳŜŀƴǎ ŎƭŀƛƳ ǘƻ ōŜ ŀƴ ŜȄǇŜǊǘΦ IƻǿŜǾŜǊΣ L Řƻ ŎƭŀƛƳ ǘƻ ƘŀǾŜ 

experience. Lǘ ƛǎ ŀƭƭ ŀ ƭŜŀǊƴƛƴƎ ŎǳǊǾŜΣ ŀƴŘ ƻƴŜ ƻŦ ǘƘƻǎŜ ǘƘƛƴƎǎ LΩǾŜ ǎŜŜƴ ƻƴƭƛƴŜ ƛǎ ƭƛǎǘƛŎƭŜǎΦ 
 

Listicles are popular. We like to read them, and I have 9 reasons why that is and why you 

ǎƘƻǳƭŘ ŎǊŜŀǘŜ ǘƘŜƳ ƛŦ ȅƻǳΩǊŜ ŀƴ ƻƴƭƛƴŜ ŎǊŜŀǘƻǊΦ 
 

1. ¢ƘŜȅΩǊŜ ǉǳƛŎƪ ǘƻ ǊŜad. Did you know that 43% of people skim read the articles they open? A 

ƭƛǎǘƛŎƭŜ ƛǎ ƳǳŎƘ ŜŀǎƛŜǊ ǘƻ ǊŜŀŘ ŀƴŘ ƳƻǊŜ ǘƘŀƴ ƭƛƪŜƭȅ ǘƻ ōŜ ǊŜŀŘ ƳƻǊŜ ōŜŎŀǳǎŜ ȅƻǳΩǊŜ ƴƻǘ 

facing your reader with huge chunks of text. 
 

2. They pique our interest. They catch our interest. Most listicles appeal to something we 

need. They hold the promise of solving problems easily, and the ones that get the most 

action, are those who appear to solve the most common problems. 
 

3. Our brains like lists. [ƛǎǘǎ ƳŀƪŜ ǘƘƛƴƎǎ ŦŜŜƭ ƻǊƎŀƴƛǎŜŘΦ LǘΩǎ ǿƘȅ we like to-do lists so much and why we have the rise in 

the bullet journal world. If we have a list of things, we can see an end. Our brains like that.  
 

4. ¢ƘŜȅΩǊŜ Ŝŀǎȅ ǘƻ ǊŜŀŘ ŀƴŘ ŘƛƎŜǎǘΦ Lists make information easier to digest. We can run them off, check them, and 

ǳƴŘŜǊǎǘŀƴŘ ǘƘŜƳΦ ¢ƘŜ ǿŀȅ ǘƘŜȅΩǊŜ ƻǊƎŀƴƛǎŜŘ Ƨǳǎǘ ƳŀƪŜǎ ǎŜƴǎŜ ǘƻ ǳǎΦ 
 

5. ¢ƘŜȅΩǊŜ Ŝŀǎȅ ǘƻ ŎƻƳŜ ōŀŎƪ ǘƻΦ It is a lot to do with that block mentioned above of text versus a list of points. If you 

ƭƻǎŜ ȅƻǳǊ ǿŀȅ ƛƴ ŀ Ŏƭǳƴƪȅ ōƭƻŎƪ ƻŦ ǘŜȄǘΣ ƛǘΩǎ ƎƻƛƴƎ ǘƻ ōŜ ŦŀǊ ƳƻǊŜ ŘƛŦŦƛŎǳƭǘ ǘƻ ƎŜǘ ōŀŎƪ ƻƴ ǘǊŀŎƪ ǘƘŀƴ ƛŦ ȅƻǳΩǊŜ Ƨǳǎǘ ǇƛŎƪƛƴƎ 

back up at point 3. 
 

6. They stand out. There is something with numbers in titles that make articles stand out to us. It has a lot to do with 

the preciseness of an article title. With a listicƭŜ ǘƛǘƭŜΣ ǘƘŜ ǊŜŀŘŜǊ ƪƴƻǿǎ ǿƘŀǘ ǘƘŜȅΩǊŜ ŀōƻǳǘ ǘƻ ƛƴǾŜǎǘ ƛƴΦ ¢ƘŜȅ ƪƴƻǿ 

there will be X number of points to read. So the upfront reading investment is already known. 
 

7. Minimal effort. [ƛǎǘƛŎƭŜǎ ōŜŎƻƳŜ ǇƻǇǳƭŀǊ ōŜŎŀǳǎŜ ǘƘŜȅ ŘƻƴΩǘ ǊŜǉǳƛǊŜ ŀ ƭƻǘ ƻŦ ŜŦŦƻǊǘ ǘƻ ǊŜŀŘ. Lists are short and sweet.  
 

8. They help us remember. In 1956, psychologist, Miller, hypothesised that we remember around 7 items, plus or minus 

two. This makes it easy for us to remember lists and why they are so appealing. 
 

9. ¢ƘŜȅΩǊŜ Ŝŀǎȅ ǘƻ ǿǊƛǘŜΦ Depending on how you write and how you structure your work, lists are easy to write. To write 

ǘƘŜƳΣ ȅƻǳΣ ƻǊ ŀǘ ƭŜŀǎǘ LΣ ǎƛǘ ŀƴŘ ǿǊƛǘŜ ƻǳǘ ŀ ƭƛǎǘ ƻŦ ŀƭƭ ǘƘŜ Ǉƻƛƴǘǎ L Ŏŀƴ ǘƘƛƴƪ ƻŦΦ ¢ƘŜƴΣ L ŘŜƭŜǘŜ ǘƘŜ ƻƴŜǎ L ŘƻƴΩǘ ƭƛƪŜ ŀƴŘ 

expand on those that make sense. This is beŎŀǳǎŜ ƛǘΩǎ ǎǳŎƘ ŀƴ Ŝŀǎȅ ǎǘǊǳŎǘǳǊŜ ǘƻ ŦƻƭƭƻǿΦ 

 

A little fun fact for you, did you know that odd-numbered listicles perform better than even-numbered? They perform 

up to 20% better than those articles with an even count. Numerologists suggest it could be that people often have a 

favourite number, and more often than not, that number is odd. As well as that, the number seven is cited as being the 

most common number that comes to mind when someone is asked to pick a number between one and ten. 
 

Conversely, others argue odd-ƴǳƳōŜǊŜŘ ƭƛǎǘǎ ŀǊŜ ŜŀǎƛŜǊ ǘƻ ǊŜƳŜƳōŜǊ ōŜŎŀǳǎŜ ƻŦ ǘƘŜƛǊ ƴŀǘǳǊŜΦ ¢ƘŜȅΩǊŜ ƻŘŘΣ ǎƻ ǘƘŜȅ ǎǘŀƴŘ 

out. Even numbers are nice, rounded and this makes them dull. To honour that, this article has 9 points instead of a nice 

even 10. 
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News Articles Creat e Awareness 
(Issue 2018-6) - by Claudia Littlefair, Editor  

 

Creating awareness that our activity exists is the first step in marketing.  One of the main reasons why people have 

ǎǘƻǇǇŜŘ ƧƻƛƴƛƴƎ ƻǳǊ ŀŎǘƛǾƛǘȅ ƛǎ ǘƘŀǘ ǘƘŜȅ ŘƻƴΩǘ ƪƴƻǿ ŀōƻǳǘ ǳǎ.  The sad thing is we have created this problem ourselves 

by relying on word-of-mouth to fill our classes.  ²ŜΩǾŜ Ŏǳǘ ōŀŎƪ ƻƴ ŀƭƭ ǘƘŜ ƳŜǘƘƻŘǎ ǘƘŀǘ άŘƻƴΩǘ ǿƻǊƪέ ōǳǘ ǘƘŀǘ Řƻ ŎǊŜŀǘŜ 

awareness - demos, parades, hanging posters, writing regular news articles, signage, and by not utilizing on-line 

advertising (free community calendar postings, digital ads, advertorials).   
 

Lƴ ǘƘŜ ŜȅŜǎ ƻŦ ǘƘŜ ƎŜƴŜǊŀƭ ǇǳōƭƛŎ ǿŜ ŘƻƴΩǘ ŜȄƛǎǘΗ  !ƴŘ ƛŦ ǿŜ Řƻ ŎŀǘŎƘ ǎƻƳŜƻƴŜΩǎ ƛƴǘŜǊŜǎǘΣ ǘƘŜȅ ǳǎǳŀƭƭȅ ƘŀǾŜ ŀ 

preconceived idea ς and not a nice one - about our activity. 
 

Try something new!  Use news articles throughout the dance season that will keep your club in front of the eyes of 

your community.  Next season, when you try to recruit dancers from your area, they might have the right idea of who 

you are and what you do. 
 

Betsy Gotta, a well-ƪƴƻǿƴ /ŀƭƭŜǊΣ ǎǇƻƪŜ ŀōƻǳǘ ŎƘŀƴƎƛƴƎ ǇŜƻǇƭŜΩǎ ǇŜǊŎŜǇǘƛƻƴ of square dancing in her key note address 

ŀǘ ŀ ά5ŀƴŎŜǊǎ wŜŎǊǳƛǘƛƴƎ 9ŘǳŎŀǘƛƴƎ ŀƴŘ aƻǘƛǾŀǘƛƴƎέ ǎŜƳƛƴŀǊ ƛƴ bŜǿ WŜǊǎŜȅ ǘƘƛǎ ȅŜŀǊΦ  {ƘŜ ǎŀƛŘΥ 
 

ά¸ƻǳ ŀƴŘ L ƪƴƻǿ ǘƘŀǘ ǎǉǳŀǊŜ dancers are regular people who have held a variety of jobs, have different levels of 

ŜŘǳŎŀǘƛƻƴ ŀƴŘ ŜƴƧƻȅ ƻǘƘŜǊ άƴƻǊƳŀƭέ ǇŀǎǘƛƳŜǎ ƛƴ ŀŘŘƛǘƛƻƴ ǘƻ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ  wŜŎŜƴǘƭȅΣ Ŏƭǳōǎ ƘŀǾŜ ǊŜƭŀȄŜŘ ŘǊŜǎǎ ŎƻŘŜǎ 

and different callers use a variety of music.  The pubƭƛŎΣ ƘƻǿŜǾŜǊΣ Ƙŀǎ ƴƻǘ ȅŜǘ ƳƻŘƛŦƛŜŘ ǘƘŜƛǊ ǇŜǊŎŜǇǘƛƻƴǎΦέ 
 

άΦ Φ Φ {ƻƳŜ ȅŜŀǊǎ ŀƎƻΣ ŀ ƳŜƳōŜǊ ƻŦ ŀ bƻǊǘƘ bŜǿ WŜǊǎŜȅ {ǉǳŀǊŜ 5ŀƴŎŜ !ǎǎƻŎƛŀǘƛƻƴ Ŏƭǳō ǿǊƻǘŜ ŀ ƘǳƳŀƴ ƛƴǘŜǊŜǎǘ ǎǘƻǊȅ 

about square dancing.  He quoted square dancers about how much they enjoyed square dancing.  Each quote included 

ǘƘŜ ŘŀƴŎŜǊΩǎ ƴŀƳŜΣ ŀƎŜ ŀƴŘ ƻŎŎǳǇŀǘƛƻƴΦ  There was a good cross-section of dancers quoted.  That fall several clubs in 

the Northern New Jersey area had more people come to classes to try the square dancing activity than in past years.  I 

believe that the article changed the perceptions of square dancers from a bunch of like-minded blue collar people 

pretending to be hillbillies to a varied group of individuals enjoying a stimulating hobby.  These new dancers found 

someone that seemeŘ ƭƛƪŜ ǘƘŜƳ ǿƘƻ ǎǉǳŀǊŜ ŘŀƴŎŜŘΣ ǎƻ ǘƘŜȅ ŦŜƭǘ ǘƘŀǘ ǘƘŜȅ ƳƛƎƘǘ ŜƴƧƻȅ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦέ 
 

Not sure what to write?  Dƻ ǘƻ ǘƘŜ /ŀƴŀŘƛŀƴ {ǉǳŀǊŜ ϧ wƻǳƴŘ 5ŀƴŎŜ {ƻŎƛŜǘȅΩǎ tƛƴǘŜǊŜǎǘ ŀŎŎƻǳƴǘ ŀƴŘ ŎƘŜŎƪ ƻǳǘ ǘƘŜ 

άtǊŜǎǎ ς {ǉǳŀǊŜ 5ŀƴŎƛƴƎέ ōƻŀǊŘ ǿƛǘƘ пму ƴŜǿǎ ŀǊǘƛŎƭŜǎΦ  https://www.pinterest.ca/canadiansquarea/Φ  LǘΩǎ ŀ ƎƻƻŘ ǇƭŀŎŜ 

to get ideas and wording for your own articles. 
 

Invite a reporter to come to your club and write about the experience.  We had one young reporter write a review that 

ended with, ά¢Ƙƛǎ ƛǎ ƴƻǘ Ƨǳǎǘ ŀƴ ŜǾŜƴƛƴƎ ǘƻ ƭŜŀǊƴ ŀ ƴŜǿ ŘŀƴŎŜΦ  ²ƘŜƴ ȅƻǳ ǿƛǘƴŜǎǎ ǘƘŜ ŎƻƳǊŀŘŜǊȅΣ ǊŜǎǇŜŎǘ ŀƴŘ ŀŎŎŜǇǘŀƴŎŜ 

ƻŦ ŀƎŜ ŘƛŦŦŜǊŜƴŎŜ ŀƴŘ ǿŀǘŎƘ ƴŜǿ ōƻƴŘǎ ōŜƛƴƎ ŦƻǊƳŜŘΣ ƘŜŀǊ ǎƻ ƳǳŎƘ ƭŀǳƎƘǘŜǊ ŀƴŘ ǎŜŜ ƎŜƴǳƛƴŜ Ƨƻȅ ƛƴ ǇŜƻǇƭŜΩǎ ŦŀŎŜǎ as 

ǘƘŜȅ ǎǿƛƴƎ ǘƘŜƛǊ ǇŀǊǘƴŜǊǎΣ ŘƻǎŜȅ Řƻ ŀƴŘ ǎŀǎƘŀȅΣ ȅƻǳ ŎŀƴΩǘ ƘŜƭǇ ōǳǘ ǿŀƭƪ ŀǿŀȅ ŦŜŜƭƛƴƎ ŀǎ ǘƘƻǳƎƘ ȅƻǳΩǾŜ ōŜŜƴ ǇǊƛǾȅ ǘƻ 

ǎƻƳŜǘƘƛƴƎ ǎǇŜŎƛŀƭΦέ 
 

²Ŝ ƪƴƻǿ ǿŜ ƘŀǾŜ ǎƻƳŜǘƘƛƴƎ ǎǇŜŎƛŀƭ ǘƻ ƻŦŦŜǊ ǘƻ ǘƘƻǎŜ ŦƻǊǘǳƴŀǘŜ ŜƴƻǳƎƘ ǘƻ ǿŀƭƪ ǘƘǊƻǳƎƘ ƻǳǊ ŘƻƻǊǎΦ  [ŜǘΩǎ ƭŜǘ ƻǘƘŜǊǎ ƛn 

on our secret.  Use news articles throughout the dance season to create awareness.  [ƛƪŜ ǘƘŜ ƭȅǊƛŎǎ ƛƴ Ψ{ƛƎƴǎΩ ōȅ ǘƘŜ CƛǾŜ 

aŀƴ 9ƭŜŎǘǊƛŎŀƭ .ŀƴŘ ǎŀȅǎΣ ǿŜ ƴŜŜŘ ǘƻ ƭŜǘ ǇŜƻǇƭŜ ƪƴƻǿ ǘƘŀǘ ǿŜΩǊŜ άŀƭƛǾŜ ŀƴŘ ŘƻƛƴƎ ŦƛƴŜΦέ  

 

 

  

https://www.pinterest.ca/canadiansquarea/
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Seeking Free Publicity in the Square &  Round Dance Activity  
(Issue 2018-6) - Excerpt from Presentation from SQUAREUPB.C., the marketing initiative of the  

B.C. Square and Round Dance Federation - by Brian Elmer April, 2013 

The Press Release 

One of the best ways to reach a mass audience is by seeking free publicity in the press. In this 

case, though, we recommend a different approach than inviting a reporter from the media to cover 

an event.  
 
 

aŀƴȅ ǘƛƳŜǎΣ ǘƘƛƴƎǎ ŀǊŜ ƭŜŦǘ ǳǇ ǘƻ ŀ ǾƛǎƛǘƛƴƎ ǊŜǇƻǊǘŜǊΣ ƻƴ ǘƘŜ ǊŀǊŜ ƻŎŎŀǎƛƻƴ ǘƘŀǘ ǘƘŜȅ ŎƻƳŜΦ ¢ƘŜȅΩƭƭ 

often prefer to focus on a human interest aspect that might not be favourable to our image and 

ǇǊƻōŀōƭȅ ǿƻƴΩǘ ǘŜƭƭ ƻŦ ǘƘŜ ōŜƴŜŦƛǘǎ ƻŦ ƻǳǊ ŘŀƴŎŜ ŦƻǊƳ ǘƘŀǘ ȅƻǳΩŘ ƭƛƪŜ ǘƻ ǎŜŜΦ  
 
 

The Central Okanagan region has seen exceptional, favourable response from both print and online media upon 

submission of ready-to-print press releases with accompanying photos. The online media outlets are generally 

ŎƻƴǎƛŘŜǊŜŘ άŎƻƳƳǳƴƛǘȅ ƛƴǘŜǊƴŜǘ ǇƻǊǘŀƭǎέ and they serve a city with news and events information and much more, like 

an electronic newspaper.  
 
 

The method that has been followed is to write press releases in the style of a press 

reporter and submit them unsolicited, strictly by e-mail. A little research into your local 

media web sites should reveal the e-mail addresses of their editors. The topics have 

varied from detailing a club event to the special activities of dancers.  
 
 

The distribution via e-mail is the easy part. Taking photos, gathering information about 

an event and writing the release is the hard part. 
 

 

In seeking free publicity, we have little control over what the media editor will actually publish, if anything. You 

cannot expect 100 per cent success with every press release but persistence can pay off. Keep submitting! Dance news is 

άǎƻŦǘ ƴŜǿǎέ ŀƴŘ ȅƻǳǊ ǎǘƻǊȅ ƳƛƎƘǘ ƎŜǘ άōǳƳǇŜŘέ ōȅ ǎƻƳŜ ǎŜǊƛƻǳǎ ƘŀǊŘ ƴŜǿǎΦ  
 
 

If you wish, you can contact the various editors of your local print and electronic media sources and ask about their 

preferences regarding the submission of press releases. It can't hurt to establish a good relationship with the press. 
 
 

If submitting to a newspaper, leave it to the editor to select where to place your story. ¢ƘŜȅΩƭƭ ƎŀǳƎŜ ǿƘŜǘƘŜǊ ƛǘΩǎ 

ǎǳƛǘŀōƭŜ ŦƻǊ ǘƘŜ ά!ōƻǳǘ ¢ƻǿƴέ ǎŜŎǘƛƻƴΣ ǘƘŜ ά¢ǊŀǾŜƭέ ǎŜŎǘƛƻƴΣ ŜǘŎΦ ¸ƻǳ ƳƛƎƘǘ ŜǾŜƴ ŘƛǎŎƻǾŜǊ ȅƻǳǊ ƳŀǘŜǊƛŀƭ ƻƴ the front 

page! 
 
 

An important thing is to know exactly what geographic area each media outlet serves. In the case of newspapers, where 

Řƻ ǘƘŜȅ ŘƛǎǘǊƛōǳǘŜΚ !ƎŀƛƴΣ ǘƘƻǎŜ ǘƘŀǘ ŀǊŜ άŎƻƳƳǳƴƛǘȅ ŦƻŎǳǎŜŘέ ǿƛƭƭ ōŜ ŘƛǎƛƴǘŜǊŜǎǘŜŘ ƛƴ ŎƻƴǘŜƴǘ ǘƘŀǘ ŘƻŜǎƴΩǘ ǊŜƭŀǘŜΦ !ƴ 

exception could be persons from the community going somewhere, in which case the story is about them and their 

ŜȄǇŜǊƛŜƴŎŜǎΦ !ƭǎƻΣ ȅƻǳǊ ŘŀƴŎŜ ƎǊƻǳǇ ǿŀƴǘǎ ǘƻ ōŜ ǎŜŜƴ ƛƴ ƳŜŘƛŀ ǿƘŜǊŜ ǘƘŜǊŜΩǎ ǊŜŀǎƻƴŀōƭŜ ŎƘŀƴŎŜ ǘƘŀǘ ǘƘŜ 

readers/viewers can interact with you. Concentrate on the media that serves the immediate community where the 

dance club operates and its members live.  

 

Photo Submission 

A selection of three to six photographs are generally attached to each e-mail press release. Each 

photo has a suggested captionΣ ƴŀƳƛƴƎ ǘƘŜ ǇŜǊǎƻƴǎ ǇƛŎǘǳǊŜŘ ŀƴŘκƻǊ ŘŜǘŀƛƭƛƴƎ ǿƘŀǘΩǎ ƘŀǇǇŜƴƛƴƎ ƛƴ 

each shot. You want your photos to relate to the subject matter of the press release.  
 

tǊƻǾƛŘƛƴƎ ǘƘŜ ƳŜŘƛŀ ƻǳǘƭŜǘǎ ǿƛǘƘ ǎŜǾŜǊŀƭ ǇƘƻǘƻǎ ƳŀƪŜǎ ƛǘ ƭŜǎǎ ƭƛƪŜƭȅ ǘƘŀǘ ǘƘŜȅΩƭƭ ŀƭƭ ǇǳōƭƛǎƘ ǘƘŜ ǎŀƳe picture. In the case 

of competing newspapers, they want to look a little different from each other.   
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{ƻƳŜǘƛƳŜǎ ƛǘΩǎ ŀ άǇƘƻǘƻ ǊŜƭŜŀǎŜέ ǘƘŀǘ ƛǎ ŦǳǊƴƛǎƘŜŘ ǘƻ ǘƘŜ ƳŜŘƛŀΦ ¢Ƙŀǘ ƛǎ ǾŀƭǳŀōƭŜ ǘƻ Ƴŀƛƴǘŀƛƴ ŀǿŀǊŜƴŜǎǎ ƛƴ ǇƛŎǘǳǊŜ ŦƻǊƳ 

where a full written press release is not appropriate. Again, the photos should be sent with suggested captions.  
 

Resolution of Photographs:  Newspapers need higher resolution photographs than online media. Photos for 

newspapers are usually requested at 300 dots-per-inch. A photo file-size of 1 megabyte or larger should ensure that. 

Pictures to be seen online can be furnished in low resolution (100 kilobytes or less). A simple approach is to issue the 

ǇƘƻǘƻǎ ƛƴ ƘƛƎƘ ǊŜǎƻƭǳǘƛƻƴ ŀƴŘ ƭŜǘ ǘƘƻǎŜ ǿƘƻ ŘƻƴΩǘ ƴŜŜŘ ǘƘŜƳ ǘƘŀǘ ǿŀȅ ƳŀƪŜ ǘƘŜ ŀǇǇǊƻǇǊƛŀte adjustments. 

 

9ŘƛǘƻǊΩǎ bƻǘŜΥ  {ƻ ƴƻǿ ƛǘΩǎ ǘƛƳŜ ǘƻ Ǉǳǘ ƛƴǘƻ ǇǊŀŎǘƛŎŜ ǎƻƳŜ ƻŦ ǘƘŜǎŜ ǘƛǇǎ ŀƴŘ ƛŘŜŀǎ ŦƻǊ ƴŜǿǎ ŀǊǘƛŎƭŜǎΦ   
.Ŝƭƻǿ ƛǎ ŀƴ ŀǊǘƛŎƭŜ ǘƘŀǘ ǘƻƻƪ ƳŜ ƳƻǊŜ ǘƘŀƴ н ƘƻǳǊǎ ǘƻ ǿǊƛǘŜ ŀōƻǳǘ ƻǳǊ ŦƛǊǎǘ ƻŦ ǘǿƻ ŦǊŜŜ ά5ŀƴŎŜ ϧ 5ŜǎǎŜǊǘέ ƴƛƎƘǘǎΦ  LΩǾŜ 

submitted it to ƻǳǊ ǘƻǿƴΩǎ ǿŜŜƪƭȅ ƴŜǿǎǇŀǇŜǊ ŀƴŘ ƘƻǇŜŦǳƭƭȅ ǘƘŜǊŜΩǎ ǊƻƻƳ ƛƴ ǘƘŜ ƴŜȄǘ ƛǎǎǳŜ ǘƻ ǇǳōƭƛǎƘ ƛǘΦ  ²Ŝ ƘŀŘ ǎƛȄ 

squares of dancers including 22 people who were dancing for the first time. 

 

THIS IS NOT YOUR COUNTRY HOEDOWN 
Forget country hoedowns and fiddle music ς toŘŀȅΩǎ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ Ƙŀǎ ŜǾƻƭǾŜŘΗ  ά²Ŝ ŘŀƴŎŜ ǘƻ ŀƴȅǘƘƛƴƎ ǘƘŀǘ Ƙŀǎ ŀ 

strong beat.  It could be rock, pop, salsa, classical, techno, country, blues ς ȅƻǳ ƴŀƳŜ ƛǘΣ ǿŜΩǾŜ ǇǊƻōŀōƭȅ ŘŀƴŎŜŘ ǘƻ ƛǘέΣ 

says dance instructor and square dance caller Dave Littlefair. 
 

²ƘŜŀǘƭŀƴŘ ²ƘƛǊƭŜǊǎ {ǉǳŀǊŜ 5ŀƴŎŜ /ƭǳō ƘŜƭŘ ƛǘǎΩ ŦƛǊǎǘ ƻŦ ǘǿƻ ŦǊŜŜ 

Ψ5ŀƴŎŜ ϧ 5ŜǎǎŜǊǘΩ ƴƛƎƘǘǎ ŦƻǊ ǘƘŜ ǇǳōƭƛŎ ŀǘ ²ŜǎǘƳƻǳƴǘ {ŎƘƻƻƭ ƻƴ 

Wednesday, September 19th.  People from 8 years to 80 

ŜȄǇŜǊƛŜƴŎŜŘ ǘƘŜ Ŧǳƴ ŀƴŘ ŎƘŀƭƭŜƴƎŜ ƻŦ ǘƻŘŀȅΩǎ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ  άLǘΩǎ 

a blasǘΗέ ǎŀƛŘ aŀǊƛŀƴ wƛǘŎƘƛŜΦ  ά9ǾŜǊȅƻƴŜ ƛǎ ǎƻ ŦǊƛŜƴŘƭȅΣ ǘƘŜ ŘŀƴŎƛƴƎΩǎ 

Ŧǳƴ ŀƴŘ ǘƘŜ ƳǳǎƛŎ ƛǎ ƎǊŜŀǘΗ  ²ŜΩƭƭ ōŜ ŎƻƳƛƴƎ ōŀŎƪ ŀƎŀƛƴ ƴŜȄǘ ǿŜŜƪΗέ   
 

¢ƘŜ ƳǳǎƛŎ ƛǎ ƴƻǘ ǘƘŜ ƻƴƭȅ ǘƘƛƴƎ ǘƘŀǘ ƛǎ ŘƛŦŦŜǊŜƴǘΦ  ά¢ƘŜ ŘǊŜǎǎ Ƙŀǎ 

ŎƘŀƴƎŜŘ ǘƻƻΦέ ƛƴŘƛŎŀǘŜǎ [ƛǘǘƭŜŦŀƛǊΦ  ά¢ƘŜǊŜ ŀǊŜ ǎǘƛƭl a few who prefer the traditional outfits, but most dancers dress in 

ǿƘŀǘŜǾŜǊ ǘƘŜȅ ŀǊŜ ŎƻƳŦƻǊǘŀōƭŜ ǿŜŀǊƛƴƎΦέ 
 

Littlefair explains that the type of square dancing taught is called Modern Western Square Dance (MWSD) which evolved 

from the simpler form of traditional square dancing.  In MWSD dancers are taught a series of 68 dance steps known as 

ŎŀƭƭǎΦ  ¢ƘŜǎŜ Ŏŀƭƭǎ Ŏŀƴ ōŜ άǿŀƭƪŜŘέ ǘƻ ǘƘŜ ōŜŀǘ ƻŦ ǘƘŜ ƳǳǎƛŎ ŀƴŘ ǳƴƭƛƪŜ ōŀƭƭǊƻƻƳ ŘŀƴŎƛƴƎΣ ǘƘŜǊŜΩǎ ƴƻ ŦŀƴŎȅ ŦƻƻǘǿƻǊƪ ƻǊ 

ƭŜŀŘκŦƻƭƭƻǿ ǇŀǊǘƴŜǊΦ  LǘΩǎ ǘƘŜ ŎŀƭƭŜǊΩǎ Ƨƻō ǘƻ create the dance by putting these calls together in whatever order he or she 

ŎƘƻƻǎŜǎΦ  LǘΩǎ ǘƘŜ ŘŀƴŎŜǊǎΩ Ƨƻō ǘƻ ŎŀǊǊȅ ƻǳǘ ǘƘŜ Ŏŀƭƭǎ ǎǳŎŎŜǎǎŦǳƭƭȅ ŀǎ ŀ ǘŜŀƳΣ ƛƴ ƎǊƻǳǇǎ ƻŦ ŜƛƎƘǘ ŘŀƴŎŜǊǎΦ   
 

άLƴǾŀǊƛŀōƭȅΣ Ŏŀƭƭǎ ŀǊŜ ƳƛǎǎŜŘ ƻǊ ŘƻƴŜ ƛƴŎƻǊǊŜŎǘƭȅΣέ ǎŀȅǎ [ƛǘǘƭŜŦŀƛǊΣ άǿƘƛŎƘ ǊŜǎǳƭǘǎ ƛƴ ŀ ƭƻǘ ƻŦ ƭŀǳƎƘƛƴƎ ŀǎ ǘƘŜ ǘŜŀƳ ǘǊƛŜǎ ǘƻ 

find the fastest way to get back to dancing and ready to do the next call.  Because we need to work together as a group, 

ƛǘΩǎ Ŝŀǎȅ ǘƻ ƳŜŜǘ ŀƴŘ ƎŜǘ ǘƻ ƪƴƻǿ ŜŀŎƘ ƻǘƘŜǊΦ  .ȅ ǘƘŜ ŜƴŘ ƻŦ ǘƘŜ ŜǾŜƴƛƴƎΣ ȅƻǳΩve usually danced with everyone in the 

ǊƻƻƳΦέ 
 

Sue Henderson, decided to try square dancing two years ago when she was looking for a way to blend her love for music 

ǿƛǘƘ ŀ ǇƘȅǎƛŎŀƭ ŀŎǘƛǾƛǘȅ ǘƘŀǘ ǿƻǳƭŘƴΩǘ ƘǳǊǘ ƘŜǊ ƛƴƧǳǊŜŘ ǎƘƻǳƭŘŜǊΦ  {ƘŜΩǎ ōŜŜƴ ƘƻƻƪŜŘ ŜǾŜǊ ǎƛƴŎŜΦ ά{ǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ ŀ 

ǿƻƴŘŜǊŦǳƭΣ ǊŜǿŀǊŘƛƴƎ ŀƴŘ Ŧǳƴ ǘȅǇŜ ƻŦ ŘŀƴŎŜΣέ ǎƘŜ ǎŀȅǎΦ  άLǘ ƛǎ ƛƴŜȄǇŜƴǎƛǾŜ ŀƴŘ ȅƻǳ Řƻ ƴƻǘ ƴŜŜŘ ŀ ǇŀǊǘƴŜǊΦ  ¢ƘŜ ǎǉǳŀǊŜ 

ŘŀƴŎŜ ŎƻƳƳǳƴƛǘȅ ƛǎ ǾŜǊȅ ŦǊƛŜƴŘƭȅ ŀƴŘ ǿŜƭŎƻƳƛƴƎΦ  LǘΩǎ ŀƭƭ ŀōƻǳǘ ƘŀǾƛƴƎ ŦǳƴΣ ƳŜŜǘƛƴƎ ƴŜǿ ǇŜƻǇƭŜ ŀƴŘ ƘŀǾƛƴƎ ŀ ƎǊŜat 

ǿƻǊƪƻǳǘ ǘƻ ǳǇōŜŀǘ ƳǳǎƛŎΦέ   
 

Singles or couples are welcome to come to Westmount School gym at 7pm, any Wednesday during the dance season 

ŦǊƻƳ hŎǘƻōŜǊ ǘƻ !ǇǊƛƭΦ  /ƻǎǘ ƛǎ ϷсκǇŜǊǎƻƴ ŀƴŘ ǘƘŜ ŦƛǊǎǘ ǘƛƳŜ ƛǎ ŦǊŜŜΦ  5ǊŜǎǎ ƛǎ Ŏŀǎǳŀƭ ōǳǘ ƛǘΩǎ ƛƳǇƻǊǘŀƴǘ ǘƻ ǿŜŀǊ Ŏomfortable 

indoor shoes.  For more information go to 

 www.strathmoresquaredance.com or email strathmoresquaredance@gmail.com.  

http://www.strathmoresquaredance.com/
mailto:strathmoresquaredance@gmail.com
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A Lesson in Marketing  
(Issue 2017-2)  Lƴ ǘƘŜ ǇǊŜǾƛƻǳǎ !ƭōŜǊǘŀ /ƘŀǘǘŜǊ ƛǎǎǳŜΣ ŀ ƴŜǿǎǇŀǇŜǊ ŀŘ ǿŀǎ ŦŜŀǘǳǊŜŘ ƛƴ ǘƘŜ ŀǊǘƛŎƭŜ ǘƛǘƭŜŘ ά.Φ/ΦΩǎ ²ŜǎǘǎȅŘŜ 

{ǉǳŀǊŜǎ LƴŎǊŜŀǎŜ ōȅ нф 5ŀƴŎŜǊǎ ƛƴ hƴŜ ¸ŜŀǊΗέ  ¢ƘŜ ƴŜǿǎƭŜǘǘŜǊ ǿŀǎ ǇƻǎǘŜŘ ƻƴ ǘƘŜ /{w5{ tƛƴǘŜǊŜǎǘ .ƻŀǊŘ ǘƛǘƭŜŘ 

άbŜǿǎƭŜǘǘŜǊǎέΣ ŀƴŘ /ƻǊƴǿŀƭƭΩǎ Ŏƭǳō ǇǳōƭƛŎƛǘȅ ŘƛǊŜŎǘƻǊ ƛƴǉǳƛǊŜŘ ƛŦ ǎƘŜ ŎƻǳƭŘ ǳǎŜ ǘƘŜ άǇƻǎǘŜǊέΦ  /ƻƴǘŀŎǘ ǿŀǎ ƳŀŘŜ ǿƛǘƘ .Ǌƛŀƴ 

Elmer, Chairperson of SQUAREUP B.C. (a marketing initiative of the B.C. Square & Round Dance Federation).  Below are 

ŜȄŎŜǊǇǘǎ ŦǊƻƳ .ǊƛŀƴΩǎ ŜƳŀƛƭ ǊŜǎǇƻƴǎŜΣ Ŏƻƴtaining a lot of practical marketing tips that could be of benefit to all of us in 

our promotion efforts. 
 

I received an inquiry from you about accessing an advertisement for square dancing that originated in West Kelowna, 

BC, in the Okanagan Valley.  My apologies for this delayed response but it has taken some research to identify the photo 

source because the ad was created several years back.   
 

¢ƘŜ ŀŘ Ƙŀǎ ƴŜǾŜǊ ōŜŜƴ ŀ ǇƻǎǘŜǊ ōǳǘ ƛǎ ŀŎǘǳŀƭƭȅ ŀ άŘƛǎǇƭŀȅ ŀŘέ ǎŜǘ ǳǇ ōȅ ŀ ƭƻŎŀƭ ŎƻƳƳŜǊŎƛŀƭ ƴŜǿǎǇŀǇŜǊ ŀǎ ǇŀǊǘ ƻŦ a paid 

campaign exceeding $1,000 in value. It was never furnished without the local lesson information, so we don't have a 

version where that section is blank and could be used by other clubs. 
 

The photograph of a younger couple in a dance pose and looking at the camera is a professional copywritten photo 

owned by iStock. That's an online international micro stock photography provider based in Calgary. They furnish some 

photos online royalty free but the best ones tend to be at a cost.  They sell their photos on a "credit" system and the one 

of the dancing couple costs 3 credits or $36 CAN.  See it online at: ƘǘǘǇΥκκǿǿǿΦƛǎǘƻŎƪǇƘƻǘƻΦŎƻƳκΧκƘŀǇǇȅ-couple-

enjoying-a-dance-.  There are many other similar photos for sale by iStock, including older and younger demographics. I 

can send you my list if it interests you. 
 

The B.C. Square & Round Dance Federation acquired the rights to use the photo as part of the graphics involved in 

making a pull-up promotional screen years ago. The "Dance Dance Dance" wording in the background was created by 

the designer of the screen, Papyrus Printing in Prince George, BC.  When the newspaper ad was created for a member 

club of the B.C. Federation, the two graphics were again combined by the newspaper's graphics & layout department 

and married with the text for the advertisement.  You could purchase the photo from iStock under the "Society" and 

have a print shop recreate the ad leaving a blank space for the local club information. I'll attach the "Dance" wording in 

PDF-format which is actually only the upper part of the white background behind the 

dancers. The print shop has to blend it. 

 

Note that this ad involved a lot of thought and skillful understanding of "market 

segmentation:" 

¶ The heading promises "a great dance experience" and offers a "free session". 

¶ The start time of the instruction is 6 pm which is much more reasonable for working 

people who don't want recreational activities that run late into the evening (some 

employees today begin work at 6 am). 

¶ The photo depicts a couple to which the target Baby Boomer demographic, now 

aged 53 to 71, relates (the Boomers see themselves as up to 20 years younger than 

they really are). Real people looking like they're enjoying themselves beats out any 

graphic or artistic rendering. Learn more about demographics from the Callerlab 

research of years ago.  Refer to: 

 http://www.squaredance.bc.ca/jim-hensley-marketing-seminar. 

¶ The "Today's Square Dancing" heading moves away from more tired words to imply a current activity. 

¶ The bulleted points stress fun, fitness, socialization, ease of learning and singles being welcome along with casual 

attire. The club placing the advertising is privileged to have a young instructor (aged 25). 

  

http://www.istockphoto.com/…/happy-couple-enjoying-a-dance-
http://www.istockphoto.com/…/happy-couple-enjoying-a-dance-
http://www.squaredance.bc.ca/jim-hensley-marketing-seminar
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For a copy of manual go to 

http://callerlabknowledge. 

org/?p=1736 

¶ The instructional period shown of 12 sessions is inspired by the condensed "West Coast Square Dance Program" 

developed in British Columbia back in 2012. 25 to 30 two-hour sessions to learn the Mainstream program doesn't sell 

anymore.  Refer to: 

 http://www.westcoastsquaredance.com/index.html. Callerlab has  since developed the Condensed Teaching 

Method Program of 12 sessions. 

¶ There's a "call-to-action" encouraging interested readers to phone or e-mail to say that they want to join the fun. 

¶ The closing portion of the ad brings reader's attention to the 10-minute promotional video produced for the B.C. 

Federation called "Dancing Keeps You Young" (www.DancingKeepsYouYoung.ca) and the web page title for the host 

club is promotional (www.WestsideDanceFun.info) to send readers to an easy-to-remember club web page that's 

tailored to new dancer prospects 

¶ Also, there was a desire to create a media synergy by having the photo and titling on the pull-up screen be similar to 

that used in the newspaper advertising. 

¶ Further to media synergy, under the B.C. Federation's SQUAREUPB.C. marketing initiative, we've been running paid 

advertising on Facebook that utilizes the same dancing couple photo but largely as a mid-shot, picturing them from 

the waist up.  The "landing page" to which interested persons are sent if the ad interests them is:  

 www.SquareDanceFun.info 

Article Marketing  
(Issue 2018-5) - Excerpt From CALLERLABõS Square Dance Marketing Plan 

 

Writing and publishing articles is a great way to tell the story about square dancing, and it 
will establish you as an expert on the topic.  This can be done in a simple way, or a 
sophisticated way.   
 

In Section 17 Case Studies/Repeatable Success (Square Dance Marketing Plan) there is a 
story about how the Morrison Grand Squares wrote articles, really press releases, monthly 
and mailed or emailed them to media outlets.  That resulted in occasional stories in small 
town newspapers, interviews, discussion on small town radio stations, which in turn raised the awareness of the club 
and their activities with the public.  In turn, that made businesses more receptive to having exhibitions, and residents 
more likely to consider square dancing! 
 

When you write an article, it needs to be interesting and provide useful information.  It 
also needs to include contact information and should always lure people to your website 
or blog to get more information. 
 

You can also publish your article in a variety of article directories.  There are thousands of article directories out there, 
and many of them are free!  Sign up as an author for one or several of these free ŀǊǘƛŎƭŜ ŘƛǊŜŎǘƻǊƛŜǎΦ  ¢ƻ Řƻ ǘƘƛǎ ȅƻǳΩƭƭ 
need to choose an article marketing site, visit the site and create your profile.  A Google search will show you the top 
sites. 
 

¢ƻ ǇǳōƭƛǎƘ ȅƻǳǊ ŀǊǘƛŎƭŜόǎύ ȅƻǳΩƭƭ ǎƛƳǇƭȅ ŎƭƛŎƪ ƻƴ ǘƘŜ ά{ǳōƳƛǘ ŀƴ !ǊǘƛŎƭŜέ ŀƴŘ Ŧƻƭƭƻǿ ǘhe online instructions. 
The more articles you write and publish, the more exposure you will get, which will drive more traffic to your blog, 
your website, etc.  The articles you write will stay out there, so they will work for you for a long period of time. 
 
Online Press Release Campaigns 
Just as there are free article directories to publish your articles, there are free online press release sites to publish 
your press releases.  These sites are a resource media companies use to research topics they plan to write or report on.  
Distributing press releases does the same as article marketing, it establishes you as an expert on the topic.  In many 
cases, these distribution sites will send your press release on to other press release sites.  

http://callerlabknowledge/
https://l.facebook.com/l.php?u=http%3A%2F%2Fwww.westcoastsquaredance.com%2Findex.html&h=ATM3Qsq7K04qS3CUlW1FoCsqw-9T6uuqfMkhvrcCRa-0Pamb1kdmJxaelgTq1ZoHls-LLQ-YKtyreu2oGSoHk-MPYTb-Vmwykd98558ZXZH3RFQxpBLjqDI26EcmWAdhxw-yh7plPDxt-gT1&enc=AZO-Qz0DgGfV-0yWCWmx5ADc3ljiqN8WWwPyhdvQznBw8ciTNRU2bRlod3ZFoDFsc9HDgCyU3nPe_ysKK81p9rWU3L4GE3vyoWir2bohnoO-DYeHvcndTD182TGOPsK-rhoHR-sj5fMOmFw7OuTT3X7uPWLlrZ5gyY1gJr3WnZtKfQ&s=1
https://l.facebook.com/l.php?u=http%3A%2F%2Fwww.DancingKeepsYouYoung.ca%2F&h=ATNVtiAA9qwgE0Ose_wl8jHm3kVMF_VcuWdb5BvftfcDLNoQBmyABhrGcEGc4c4gQsHU49oOCbb4bxEtDPLxl8bfV6dugjv_mV5VNBR08FFvFlijKyorE98jAJyb_cArBny-qkhn4_Ajs00B&enc=AZNl5QeSEbqAXR8298y5cscV-PabOgFrs9cF-AnB66ZW3n3TU2L5IdCxR8j7tvLv5UVfGDZuVWM4_tTA_lA4lwNWwK2erxCH9TlREe0NHvbYd25o1BRRbi7BP7AfFY1LWe2nHUoP-8b82hsKhYIljS9r80lRxSRNe_4c_js26xj0AQ&s=1
http://www.westsidedancefun.info/
https://l.facebook.com/l.php?u=http%3A%2F%2Fwww.SquareDanceFun.info%2F&h=ATNakEUMyGQ2tdkF-7q8kWduPcetGc_zZf3EBlLzYiyL-F3QXkU76SenMm5FQzFsGqSON73JemWYlHqDlj2YxO8K2OIW-Enc15FNVQY61zwg4femMPFwnrqS9JyonG6IRQn01f-rRxsmcR_G&enc=AZPqQktueoD-vpmUYzUzPDKHtXi3QLh1fIMHqVI-hCS08JlhK8AJAH4hICB4Ln4et98VVUmRrqRYx22id0uHjSPpLEC2e8GNQH-mXO3zBzxq0eCNmjhn6wOnNO8rxDwwPgapj5Jj7ETY-FMJmwWusuWaW7V_wzuFDQp9p0J5njZ6vg&s=1
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F.  MEDIA ð OTHER 

Talking Points for Interviews  
(Issue 2019-7)  - by Eric Henerlau, Caller, Corte Madera, California  

 

Sometimes square dancers and callers get the opportunity to be interviewed about our activity. The interviews could 

be published in a newspaper, radio or TV. They all have something in common: the reporters want to share a story that 

they think their audience will enjoy. When these interview occasions arise, there is a great opportunity to promote 

square dancing!  
 

Many times we have seen interviews and stories that present square dancing in less favorable light. While there is 

nothing wrong with this, think about what we COULD say about square dancing that makes it exciting and would want 

people to check it out! Here are some points to consider when you are asked to talk to a reporter about square dancing:  
 

1. Emphasize the FUN that you enjoy in the activity. Think about the parts of square dancing that make you come back, 

week after week. Smile and show enthusiasm! The reporters will pick up on it and note it in the 

article.  
 

2. Talk about the friends you have made, especially if you have found a spouse or long-term partner 

through square dancing. If appropriate, talk about the various professions of members of your 

club.  
 

3. If your club does other activities outside of dancing, mention those. People who read/listen to 

the interview may be looking for all kinds of fun things to do.  
 

4. Focus on the newer dancers and the joy they feel. LŦ ȅƻǳΩǾŜ ōŜŜƴ ŘŀƴŎƛƴƎ ŦƻǊ ǎŜǾŜǊŀƭ ȅŜŀǊǎΣ ǎƻƳŜǘƛƳŜǎ ƭƻƻƪƛƴƎ ŀǘ ǘƘŜ 

beginners can help us remember the initial excitement we felt when we started.  
 

5. Look forward to the future. 5ƻƴΩǘ ŘǿŜƭƭ ƻƴ ǘƘŜ ǇŀǎǘΦ ²Ŝ ŀƭƭ ƘŀǾŜ ǎǘƻǊƛŜǎ ŀōƻǳǘ Ƙƻǿ ōƛƎ ǘƘŜ ŘŀƴŎŜǎ ǳǎŜŘ ǘƻ ōŜ ŀƴŘ 

how many clubs there were. Someone unfamiliar with our activity might interpret those comments in a negative light 

and be less willing to try out dancing.  
 

6. If the reporter leads with a question that ǎŜŜƳǎ ǘƘŜ ŀƴǎǿŜǊ ǿƻǳƭŘƴΩǘ ƎƛǾŜ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ŀ ƎƻƻŘ ƛƳŀƎŜ, think about 

how you can answer the question truthfully, and then give follow-ǳǇ ƛƴŦƻǊƳŀǘƛƻƴ ƻƴ Ƙƻǿ ƛǘΩǎ ōŜǘǘŜǊ ƴƻǿΦ  
 

The above are just suggestions. You certainly can speak freely about anything. But the opportunity to get interviewed is 

infrequent, and if you share the same passion about the activity we do, you can help everyone! 

 

About the Author: Calling since 1980, Eric has taught thousands of beginners to square dance. Currently calling 

for Plus and Advanced clubs in the San Francisco bay area, Eric emphasizes inclusion for everyone in the activity. A 

wide variety of music and unusual choregraphy are cornerstones of his program. Eric is recognized throughout the 

country as one of the premier Square Dance callers and teachers.   
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The Interview  
(Issue 2018-3)  - CALLERLAB Square Dance Marketing Plan, Caller Mike Hogan 

 

GaininƎ ƳŜŘƛŀ ŎƻǾŜǊŀƎŜ ƻŦ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ ŀ ǾŜǊȅ ǾŀƭǳŀōƭŜ ǘƻƻƭ ǿŜ Ŏŀƴ ǳǎŜ ǘƻ ŜƴƘŀƴŎŜ ǘƘŜ ǇǳōƭƛŎΩǎ ƻǇƛƴƛƻƴ ƻŦ ƻǳǊ 

activity.  The more we can get this kind of positive exposure, the more open to the idea of participating the public will 

be.  That in turn will make recruiting efforts more effective.  You should always be prepared to handle an interview if 

one happens.   
 

If they are coming to your dance, contact them and find out what they want.  Do they want to just come to the dance?  

Are they going to write an article on the experience?  If so, what information can you provide them with?  What will the 

ŀǊǘƛŎƭŜ ōŜ ǘƘŜƳŜŘ ƻƴΚ  LŦ ƛǘΩǎ ƘŜŀƭǘƘΣ ōŜ ǎǳǊŜ ȅƻǳ ƘŀǾŜ ǇƭŜƴǘȅ ƻŦ ƘŜŀƭǘƘ ŦŀŎǘǎ ǘƻ ǎƘŀǊŜ ǿƛǘƘ ǘƘŜƳΦ  LŦ ƛǘΩǎ ŀōƻǳǘ 

entertainment, ask if they want to meet with the caller before or after the dance and set that up. 

 

Do Say 

¶ Square dancing has modernized with new music and new dress codes. 

¶ Square dancing is a fun social activity with many added benefits. 

¶ Square dancing offers great low impact physical exercise.  Dancer will walk 5,000 to 7,000 steps in a single evening 

of dance, burning over 300 calories, all of which is lost on them because they are having too much fun. 

¶ Square dancing strengthens mental skills and reduces stress.  Dancers must listen and react to the commands given 

by the caller which keeps them focused and unable to worry about their daily lives.  Again, all of this is lost on the 

dancer because they are having too much fun. 

¶ The (fill in name of District) is made up of (fill in number) square dance 

clubs and (fill in number) round dance clubs. 

 

Do Not Say 

¶ Do not refer to the declining population of square dancers. 

¶ Do not refer to the increasing average age of square dancers. 

¶ Do not refer to the health benefits helping seniors. 

¶ Do not make any comments that infer that square dancing is for 

seniors. 

¶ Do not mention alcohol. 

 

Be aware of how you or the interviewee looks for the interview.  A picture is worth a thousand words.  This is show 

business now.  This is supposed to be a fun, healthy activity for folks of all ages.  If you put a 78-year-old overweight 

ŦǊƻǿƴƛƴƎ ǿƻƳŀƴ ǿƛǘƘ ǿƘƛǘŜ ƘŀƛǊ ƛƴ ŀ ŎƘŜŎƪŜǊŜŘ ǎǉǳŀǊŜ ŘŀƴŎŜ ŘǊŜǎǎ ǿƛǘƘ Ŧǳƭƭ ǇŜǘǘƛŎƻŀǘ ƻƴ ǎŎǊŜŜƴΣ ȅƻǳΩƭƭ ƴŜǾŜǊ ǎŜƭƭ ǘƘŜ 

ƛŘŜŀ ǘƘŀǘ ǿŜΩǾŜ ƳƻŘŜǊƴƛȊŜŘΣ ǘƘŀǘ ǘƘƛǎ ƛǎ ŦǳƴΣ ƻǊ ǘƘŀǘ ǘƘƛǎ ƛǎ ŦƻǊ Ŧƻƭƪǎ ƻŦ ŀƭƭ ŀƎŜǎΦ 

 

Whether the interview is live or for an article to be produced later, keep in mind that you do not have control over what 

is asked or what is written.  Control what you can control!  You can introduce the interviewer to dancers who are 

possibly younger, or have a great story like marrying someone they met at a square dance.  You can provide photos to 

the interviewer ahead of time.  Work ahead of time with the caller to be sure they are using a good mix of music at the 

event. 
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A Local Newspaper Reporter Just Showed Up  

(Issue 2017-6) ð by Mike Hogan, CALLERLAB Convention 2015 
 

{ƛƴŎŜ ȅƻǳ ŘƛŘƴΩǘ ƘŀǾŜ ŀ ŎƘŀƴŎŜ ǘƻ ŀǎƪ ǘƘŜƳ ŀƘŜŀŘ ƻŦ ǘƛƳŜ ǿƘŀǘ ǘƘŜȅ ǿŀƴǘ ǘƻ ǊŜǇƻǊǘ ƻƴ ƻǊ ǘƻ ŦŜŜŘ ǘƘŜƳ ƛƴŦƻǊƳŀǘƛƻƴ 

about the activity ahead of time, do it now!  Position yourself as someone who can help them get the information they 

want to write about.  Introduce them to the caller.  Introduce them to a club member who would be a good 

spokesperson for the club and the activity ς in other words, someone who visually represents what we want to portray, 

ŀƴŘ ǿƘƻ ƪƴƻǿǎ ǘƘŜ ōŜƴŜŦƛǘǎ ƻŦ ǘƘŜ ŀŎǘƛǾƛǘȅ ǘƘŀǘ ǘƘŜȅ ŎƻǳƭŘ ǘƘŜƴ ǇǊƻǾƛŘŜ ǘƻ ǘƘŜ ƛƴǘŜǊǾƛŜǿŜǊΣ ŜǾŜƴ ƛŦ ǘƘŜȅ ŘƻƴΩǘ ŀǎƪΦ 
 

Generally, here are some ideas about what to say: 

¶ Always start and end with FUN.  The single most desired benefit of square dancing is the fun and joy that dancers 

experience.  Smile.  Be enthusiastic.  Reporters notice this. 

¶ Share stories about the lifelong friendships ȅƻǳΩǾŜ ŘŜǾŜƭƻǇŜŘΣ ƻǊ ǎƘŀǊŜ ŀ ǎǘƻǊȅ ƻŦ ŘŀƴŎŜǊǎ ǿƘƻ ƳŀǊǊƛŜŘ ǎƻƳŜƻƴŜ 

they met square dancing. 

¶ Share stories about your travels and square dancing where you travel.  Travel is fun.  Square dancing is fun.  A story 

that mixes both is a great story. 

¶ Talk about the members in your club ŀƴŘ ǿƘŀǘ ǘƘŜȅ Řƻ ŦƻǊ ŀ ƭƛǾƛƴƎ ƛŦ ƛǘΩǎ ŀǇǇǊƻǇǊƛŀǘŜΦ  LŦ ǘƘŜǊŜ ƛǎ ǎƻƳŜƻƴŜ ƛƴ ȅƻǳǊ 

club who does something unique, like a military officer, or a doctor, or an engineer, these are professions that buck 

the image of dancers only being pig farmers.  (Nothing wrong with pig farmers by the way). 

¶ Talk about the modernization of square dancing, that music is now played form laptops and the music is from all 

genres of music.  Give examples. 

¶ Talk about the underlying health benefits of square dancing. 

¶ LŦ ȅƻǳΩǊŜ ŀǎƪŜŘ Ƙƻǿ ƭƻƴƎ ƛǘ ǘŀƪŜǎ ǘƻ ƭŜŀǊƴΣ ƘŜǊŜΩǎ ŀ ƎǊŜŀǘ ŀƴǎǿŜǊ L ǎǘƻƭŜ ŦƻǊƳ [ŀƴƴȅ ²ŜŀƪƭŜƴŘΥ  ά¢ƘǊŜe lessons.  After 

ǘƘǊŜŜ ƭŜǎǎƻƴǎ ƛǘΩǎ ŜƛǘƘŜǊ ƴƻǘ ŦƻǊ ȅƻǳΣ ƻǊ ȅƻǳΩƭƭ ƭƻǾŜ ƛǘ ǎƻ ƳǳŎƘ L ŎŀƴΩǘ ƪŜŜǇ ȅƻǳ ŀǿŀȅΦέ 

¶ Talk about the changing dress code.  Tell them the traditional square dance dress is still the standard, but today 

many dancers come in jeans, and we welcome that. 
 

{ƻƳŜ ǊŜǇƻǊǘŜǊǎ Ƨǳǎǘ ƘŀǾŜ ǘƻ ƘŀǾŜ ǘƘŜ ŘƛǊǘΗ  LŦ ƛǘ ōƭŜŜŘǎ ƛǘ ƭŜŀŘǎΦ  {ƻ ȅƻǳΩƭƭ ƎŜǘ ǉǳŜǎǘƛƻƴǎ ǘƘŀǘ ŀǊŜ ŦƛǎƘƛƴƎ ŦƻǊ ƴŜƎŀǘƛǾŜ 

ǎǘƻǊƛŜǎΣ ƭƛƪŜ άLǎƴΩǘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ŀ ŘȅƛƴƎ ŀǊǘΚέ ƻǊΣ ά²Ƙȅ ŀǊŜƴΩǘ ǘƘŜǊŜ ŀƴȅ ȅƻǳƴƎ ǇŜƻǇƭŜ ŀǘ ȅƻǳǊ ŘŀƴŎŜǎΚέ  /ƭŜŀǊƭȅ ǘƘŜse 

are tough questions to answer, and issues we are dealing with, so answer these type of questions truthfully then follow 

ǳǇ ǿƛǘƘ ƛƴŦƻǊƳŀǘƛƻƴ ƻƴ Ƙƻǿ ǿŜΩǊŜ ƛƳǇǊƻǾƛƴƎ ƻƴ ǘƘŜǎŜ ƛǎǎǳŜǎΦ 
 

Here are a few things not to say: 

¶ Do not make reference to the declining population of square dancers. 

¶ Do not make reference to the increasing average age of square dancers. 

¶ Do not make reference to the health benefits helping seniors. 

¶ Do not make any comments that infer that square dancing is for seniors. 

¶ Do not mention alcohol. 
 

DŀƛƴƛƴƎ ƳŜŘƛŀ ŎƻǾŜǊŀƎŜ ƻŦ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ ŀ ǾŜǊȅ ǾŀƭǳŀōƭŜ ǘƻƻƭ ǿŜ Ŏŀƴ ǳǎŜ ǘƻ ŜƴƘŀƴŎŜ ǘƘŜ ǇǳōƭƛŎΩǎ ƻǇƛƴƛƻƴ ƻŦ ƻǳǊ 

activity.  The more we can get this kind of positive exposure, the more open the general public will be to participating.  

That in turn will make recruiting efforts more effective.  You should always be prepared to handle an interview if one 

happens.  Better yet, why not proactively seek media coverage.  I hope the ideas about will help you in that endeavour. 
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South Coast Folk Society contra dance, Green 

Acres Grange Hall, Coos Bay, OR, 2014  

(Doug Plummer) 

Contra dance, Bay Area CDSès American Week, Jones 

Gulch YMCA, La Honda, CA, 2014 (Doug Plummer) 

How To Photograph A Contra D ance 
(Issue 2017-3)  Doug Plummer of Seattle, WA, is well known in the contra dance community nationwide as that guy who takes all the 

dance photos and videos and puts them all over Facebook and in a calendar. Since 2012 he has self-published the Contradance 

/ŀƭŜƴŘŀǊΣ ŀ ǇǊŜƳƛǳƳ ǿŀƭƭ ŎŀƭŜƴŘŀǊ ǘƘŀǘ ŎŀǇǘǳǊŜǎ ǘƘŜ ōŜǎǘ ŎƻƴǘǊŀ ŘŀƴŎŜ ƳƻƳŜƴǘǎ ŦǊƻƳ ŀǊƻǳƴŘ ǘƘŜ ŎƻǳƴǘǊȅΦ άHow to Photograph a 

/ƻƴǘǊŀ 5ŀƴŎŜέ was published in the CDSS News (Country Dance and Song Society, www.cdss.org), Fall 2014; and is used by 

permission. 
 

There is no such thing as a photograph of a contra dance. The only 

thing we can capture is a moment in a dance. So the first thing is to 

identify that: a moment that might be captured. 

!ŎǘǳŀƭƭȅΣ ƭŜǘΩǎ ōŀŎƪ ǳǇΦ ¢ƘŜ ŦƛǊǎǘ ǘƘƛƴƎ ƛǎ ǘƻ ƛŘŜƴǘƛŦȅ Ƙƻǿ ǿŜ ŦŜŜl at a 

given moment. When we dance, we go through a series of fleeting 

ŜƳƻǘƛƻƴǎΦ ¢ƘŜǊŜΩǎ ǘƘŜ ŎƻǊŘƛŀƭ ƎǊŜŜǘƛƴƎ ƻŦ ŀ ƘŀƴŘǎ ŦƻǳǊΦ ¢ƘŜǊŜΩǎ ǘƘŜ 

ramp-up anticipation of a balance. The connection of an 

allemande. The dramatic feeling of a wall of you convening and 

receding in a great long line. The delight of a new neighbor. The 

alarming stare down contest of a gypsy. The consummation of a 

lovely, long swing with your beloved partner, until you dump her for 

the next dance. 
 

When you watch a dance, those moments and feelings have physical 

expressions. There are bodies in contact and in connection that you can isolate and capture. That is the reason to have a 

camera at a danceτto more deeply connect with those significant, fleeting moments full of feeling, and to maybe stop 

and hold one. 
 

So, given that, what do you do to take a photograph that holds all 

that ambition? The first trick is to watch for just a single moment 

that you emotionally connect with. Shoot only that. Thirty-two 

beats later, it comes around again. Keep whacking away. How you 

feel inside is your signal that you might be getting closer. 
 

Here is maybe the most important advice to becoming a better 

ǇƘƻǘƻƎǊŀǇƘŜǊΦ 5ƻƴΩǘ ǎǘŀǊŜ ŀǘ ǘƘŜ ōŀŎƪ ƻŦ ȅƻǳǊ ŎŀƳŜǊŀ ŀǘ ǿƘŀǘ ȅƻǳ 

Ƨǳǎǘ ŘƛŘΦ 5ƻƴΩǘ Ǉŀȅ ŀƴȅ ŀǘǘŜƴǘƛƻƴ ǘƻ the results of your shooting. It 

only takes you away from the moment. All that investment in 

getting connected with the dance, with the dancers, with the beat 

and rhythm and the energy surrounding and carrying you awayτ

look at the screen for longer than a ǎŜŎƻƴŘ ŀƴŘ ȅƻǳΩǾŜ ƭŜŦǘ ǘƘŜ 

room. It takes great effort to reenter. Edit when you get home. 
 

!ƴƻǘƘŜǊ ǘƛǇΥ ƎŜǘ ŎƭƻǎŜΦ DŜǘ ǿƛǘƘƛƴ Ŝƭōƻǿ ŘƻŘƎƛƴƎ ǊŀƴƎŜΦ aŀƪŜ ǇŜƻǇƭŜ ƪƴƻǿ ȅƻǳΩǊŜ ǘƘŜǊŜΦ .Ŝ ŜƴƎŀƎŜŘ ǿƛǘƘ ǘƘŜƳΦ LŦ 

ǎƻƳŜƻƴŜ ŘƻŜǎƴΩǘ ǿŀƴǘ ȅƻǳ ǘƘŜǊŜΣ ȅƻǳΩƭƭ ŦŜŜƭ ƛǘ ŀƴŘ ȅƻǳ Ŏŀƴ ŀŘƧǳǎǘΦ .ǳǘ ǘƘŀǘ ǊŀǊŜƭȅ ƘŀǇǇŜƴǎΦ 5ƻƴΩǘ ōŜ ŀ ƧŜǊƪΣ ōǳǘ ŘƻƴΩǘ 

feel you have to be a wallflower in order not to be one. Everyone notices the person trying to photograph unobtrusively. 

LŦ ȅƻǳΩǊŜ ƛƴ ǘƘŜ ƳƛŘŘƭŜΣ ȅƻǳ ŘƛǎŀǇǇŜŀǊΦ 
 

The first thing I tell my workshop students is, go forth and fail. You have great aspirations to capture the perfect 

ƳƻƳŜƴǘΣ ŀƴŘ Ƴƻǎǘƭȅ ȅƻǳ ǿƻƴΩǘΦ ¢ƘŀǘΩǎ ǇŀǊǘ ŀƴŘ ǇŀǊŎŜƭ ƻŦ ǘƘŜ ŎǊŜŀǘƛǾŜ ǇǊƻŎŜǎǎΦ ¸ƻǳ Ŧƭŀƛƭ ŀƴŘ ȅƻǳ Ŧŀƛƭ ŀƎŀƛƴ ŀƴŘ ŀƎŀƛƴΣ ŀƴŘ 

ǘƘŜƴΣ ȅƻǳ ƎŜǘ ŀ ƎƭƛƳƳŜǊ ƻŦ ǎƻƳŜǘƘƛƴƎ ǘƘŀǘΩǎ ǎǘŀǊǘƛƴƎ ǘƻ ǿƻǊƪΣ ŀƴŘ ȅƻǳ ŎƘŀǎŜ ǘƘŀǘ ŀƴŘ ǎŜŜ ƛŦ ȅƻǳ Ŏŀƴ Řƻ ƛǘ ŀƎŀƛƴΦ Lǘ ŘƻŜǎƴΩǘ 

ƳŀǘǘŜǊ ŀ ǿƘƛǘ ǿƘŀǘ ƪƛƴŘ ƻŦ ŎŀƳŜǊŀ ȅƻǳ ǳǎŜΦ ¢ƘŜ ǇǊƻŎŜǎǎ ƻŦ ŎǊŜŀǘƛǾŜ ƎǊƻǿǘƘ ŘƻŜǎƴΩǘ ŎŀǊŜΦ  

http://cdss.org/wordpress2014/09/how-to-photograph-a-contra-dance/contra-dance-amweek-jones-gulch-ymca-camp-ca/
http://cdss.org/wordpress2014/09/how-to-photograph-a-contra-dance/contra-dance-amweek-jones-gulch-ymca-camp-ca/
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Wasatch Wiggle, Salt Lake City, UT, 2013  

(Doug Plummer) 

Photography, especially in the digital age, is an act of great 

ǇǊƻŦƭƛƎŀŎȅΦ ¢ƘŀǘΩǎ ƴƻǘ to say that you shoot indiscriminately and 

without intention. Just the opposite. It takes a great deal of 

attention and effort to stay deeply connected with the moment, and 

from that connection comes the urge to click the shutter. It might 

happen a lot of times in a few seconds, particularly in the complex, 

dynamic environment of a contra dance hall, as a feeling hits. I 

rarely come away from an evening of photographing a dance with 

ŦŜǿŜǊ ǘƘŀƴ ǘǿƻ ƻǊ ǘƘǊŜŜ ƘǳƴŘǊŜŘ ŜȄǇƻǎǳǊŜǎΦ !ƴŘ L ŘƻƴΩǘ ǎƛǘ ƻǳǘ ǘƘŀǘ 

many dances. 
 

And when you do sit at your computer that night, posting on 

CŀŎŜōƻƻƪΚ 5ƻƴΩǘ Ǉƻǎǘ ǘƘŜ ǘǿƻ ŘƻȊŜƴ ǾŀǊƛŀǘƛƻƴǎ ƻŦ ŀ ǎƛƴƎƭŜ ƳƻǾŜ ǘƘŀǘ 

are pretty good. Post only the best one. The fewer shots you post, 

the better photographer people think you are. And it indeed makes you a better photographer. 

 

Dance Signage 
(Issue 2018-4) - Excerpts from CALLERLAB Square Dance Marketing Plan, 2018 
 

SIGNAGE AT THE DANCE HALL 

Create a large banner that can be hung on the side of your dance hall facing the street, or tied to stakes in the ground 

outside your hall facing the street.  How many dances, lessons and beginner events are held in any week across the 

Country?  How many total cars pass these halls on the street?   
 

If every club and caller had a banner they could display by the street anytime they were holding an event, imagine 

how many impressions would be made on drivers and passengers in these passing vehicles.  Always put the new logo 

and slogan on the banner.  Possible messages might be:  

¶ ά!ƳŀȊƛƴƎ уΩǎ 5ŀƴŎŜ IŜǊŜ ¢ƻƴƛƎƘǘΗέ  

¶ ά[ŜŀǊƴ ǘƻ {ǉǳŀǊŜ 5ŀƴŎŜ IŜǊŜ ¢ƻƴƛƎƘǘΗέ  

¶ ά{ǉǳŀǊŜ 5ŀƴŎŜ tŀǊǘȅ LƴǎƛŘŜ ς tƭŜŀǎŜ Wƻƛƴ ¦ǎΗέ 
 

If your dance location has a marquee, ask to have phrases like these placed on the marquee.  Ask your dance location if 

you can leave the banner up for a period.  If so you may want to add more information on the banner. 
 

SIGNAGE AWAY FROM DANCE HALL 

Banners are more expensive to have made, so do some homework and find out where you might be able to hang 

banners.  If you have members who own businesses, maybe you could hang them on their building facing the street.  If 

your home is close to a busy street, perhaps you could hang one on your home.  Maybe your backyard backs up to a 

ōǳǎȅ ǎǘǊŜŜǘΦ  LŦ ǎƻΣ ƘŀƴƎ ŀ ōŀƴƴŜǊ ƻƴ ȅƻǳǊ ŦŜƴŎŜΦ  ²Ƙŀǘ ȅƻǳΩǊŜ ƭƻƻƪƛƴƎ ŦƻǊ ƛǎ ǊŜŀƭ Ŝǎǘate with traffic.   
 

Once you know how many banners you can hang, get quality banners printed with messages that are not time sensitive.  

Always include logo, slogan and a website on your printed material.  A few basic rules of print design include:  

¶ Do not use more than three fonts ς ƻƴŜ {ŜǊƛŦ όŦƻƴǘǎ ǎǳŎƘ ŀǎ ¢ƛƳŜǎ wƻƳŀƴ ǿƛǘƘ ǎƳŀƭƭ άƘƻƻƪǎέ ƻƴ ǘƘŜ ŜŘƎŜǎύΣ ƻƴŜ {ŀƴ 

{ŜǊƛŦ όƭƛƪŜ !Ǌƛŀƭ ƻǊ IŜƭǾŜǘƛŎŀύΣ ŀƴŘ ƻƴŜ άƘŜŀŘƭƛƴŜέ ƻǊ άŘƛǎǇƭŀȅέ Ŧƻƴǘ ǎǳŎƘ ŀǎ ŀ ǎŎǊƛǇǘ ƻǊ ŦŀƴŎȅ ŦƻƴǘΦ  {ƻƳŜ ŜȄǇŜǊƛŜƴŎŜŘ 

designers can get away with using more, but it is better to stick to three or less. 

¶ Always make sure photos are facing into the page ς ŀ ǇƘƻǘƻ ŦŀŎƛƴƎ ƻŦŦ ǘƘŜ ǇŀƎŜ ŘǊŀǿǎ ǘƘŜ ǊŜŀŘŜǊΩǎ ŜȅŜ ŀǿŀȅΦ  

¶ {ƻƳŜ άǿƘƛǘŜ ǎǇŀŎŜέ ƛǎ ƎƻƻŘΣ ōǳǘ ƳŀƪŜ ǎǳǊŜ ǘȅǇŜ ǎƛȊŜǎ ŀǊŜ ōƛƎ ŜƴƻǳƎƘ ǘƻ ǊŜŀŘ ŜŀǎƛƭȅΦ 

  

http://cdss.org/wordpress2014/09/how-to-photograph-a-contra-dance/wasatch-wiggle-utah/


 

86 
 

Signs Speak Volumes 

(Issue 2015-7) ð by Editor Claudia Littlefair  
 

One of our chief marketing problems is that the majority of people do not know we exist!  They believe that square 

dancing happened sometime in the past.  CALLERLAB, the international association of callers, coined the phrase:  

άbƻōƻŘȅΩǎ ǘŀƭƪƛƴƎ ŀōƻǳǘ ƛǘ ōŜŎŀǳǎŜ ƴƻōƻŘȅΩǎ ǘŀƭƪƛƴƎ ŀōƻǳǘ ƛǘΗέ  Most of our advertising takes place during early fall for 

4 to 6 weeks.  That means there is next to nothing about our recreation for 85% of the year. 

 

Merv & Sandy Meyers, caller/cuer couple from Kamloops, have used their 

ǾŜƘƛŎƭŜǎ ŀǎ άǇƻǊǘŀōƭŜ ōƛƭƭōƻŀǊŘǎέ ŦƻǊ ǘƘŜ Ǉŀǎǘ ǘǿƻ ȅŜŀǊǎΦ  ¢ƘŜȅ ƘŀǾŜ ǘǿƻ ǎŜǘǎ 

of magnetic car door signs, so they can put them on whichever vehicle they 

are driving.  When they purchased their van in 2014, they made the decision 

to put on some permanent advertising.  Wherever they travel, people 

άǊŜŀŘέ ǘƘŜƛǊ ǾŜƘƛŎƭŜǎΦ   

 

This fall they took the signs one step further.  They put up a large banner on the front of the Community Centre.  They 

put up a double-sided sandwich board sign in front of the building. 

 

 

 

 

 

 

 

 

 

Their home happened to come with a ready-made, large signboard in the corner of 

their lot.  The previous owner had built it to advertise his business, and left it behind 

when Merv and Sandy purchased the home.  It was perfect for putting up another 

banner, especially since it faces a major road. 
 

The result?  28 people came to their free dance, and 19 joined up for lessons.  Each 

attendee filled out a survey about what influenced them to attend (some ticked more 

than one answer): 

Community Calendar ς 4 Friend Recommended ς 12 

5ŜƳƻ ŀǘ ά¢ƘŜ .ŀȅέ ς 3 Banner at Community Centre ς 2 

Newspaper Article ς 8 Own Web Search ς 4 

Banner on Home Lot ς 1 Van Decals ς 1 

ABOUT THE MEYERS 

Sandy & aŜǊǾ aŜȅŜǊΣ ŎŀƭƭŜǊ ϧ ŎǳŜǊ ŎƻǳǇƭŜ ŦƻǊ Ψ¢ƘƻƳǇǎƻƴ ±ŀƭƭŜȅ {ǘŀǊǎΩ Ŏƭǳō ƛƴ YŀƳƭƻƻǇǎ ŀƴŘ /ƘŀǎŜΣ ./Σ 

are very passionate about square & round dancing, having traveled as far south as Spokane, west to 

Hawaii and north to Fairbanks, Alaska to dance, call & cue.  Merv started square dancing in 1982 and has 

been calling & teaching square dancing for 17 years in the Thompson/Shuswap region. Sandy started 

square dancing in 1978, dancing until 1986 when she took a 22 year break, happily returning in 2008.  

Sandy loves cueing, and started this in 2009.  She & Merv choreograph many of their own round dances.  They are both 

ŜƴǘƘǳǎƛŀǎǘƛŎ ŀōƻǳǘ ǇǊƻƳƻǘƛƴƎ ǎǉǳŀǊŜ ŀƴŘ ǊƻǳƴŘ ŘŀƴŎƛƴƎ ŀƴŘ ǿŜǊŜ ǇǊŜǎŜƴǘŜŘ ǘƘŜ Ψ{L[[9w¸ !²!w5Ω ƛƴ нлмп ōȅ ǘƘŜ ./ 

{ǉǳŀǊŜ ϧ wƻǳƴŘ 5ŀƴŎŜ CŜŘŜǊŀǘƛƻƴΣ ΨLƴ IƻƴƻǳǊ ϧ wŜŎƻƎƴƛǘƛƻƴ ƻŦ hǳǘǎǘŀƴŘƛƴƎ {ŜǊǾƛŎŜ ǘƻ ǘƘŜ {ǉǳŀǊŜ 5ŀƴŎŜ /ƻƳƳǳƴƛǘȅΩΦ  
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G.  DEMOS & EVENTS 

 òNo Experience Neededó Dances 
(Issue 2024-2) - by Claudia Littlefair, Editor 

 

Creating awareness in the community that our club exists is our number one marketing priority, because people ŎŀƴΩǘ 

join a club theyΩǾŜ ƴŜǾŜǊ ƘŜŀǊŘ ŀōƻǳǘΦ  
 

Regardless of how many posters are hung, signboards displayed, ads placed in print or on-line, public demos performed, 

open dances held, there are many people in Strathmore and area who have never heard of us. Or if they have, they 

ǘƘƛƴƪ ƛǘΩǎ ƛƴ ǘƘŜ ǇŀǎǘΣ ǳƴŀǿŀǊŜ ǘƘŀǘ ǿŜ ŀǊŜ ǎǘƛƭƭ ƻǇŜǊŀǘƛƴƎΦ {ŀŘƭȅΣ L ǘƘƛƴƪ ǘƘŀǘΩǎ ǘƘŜ ƴƻǊƳ ŦƻǊ ŀƴȅ Ŏƭǳō ƛƴ ŀƴȅ ŎƻƳƳǳƴƛǘȅΦ 
 

So, we need to constantly be looking for new ways to promote, on top of also doing A[[ ǘƘŜ ƻǘƘŜǊ ǎǘǳŦŦ ǿŜΩǾŜ ōŜŜƴ 

doing to promote. LǘΩǎ ƛƳǇƻǊǘŀƴǘ ǘƻ ǊŜƳŜƳōŜǊ ǘƘŀǘ ŜǾŜǊȅ ǘƛƳŜ ǎƻƳŜƻƴŜ ƛƴ ǘƘŜ ǇǳōƭƛŎ ǊŜŀŘǎ ǘƘŜ ǿƻǊŘǎ άǎǉǳŀǊŜ ŘŀƴŎƛƴƎέ 

ǿŜ ƘŀǾŜ ǎǳŎŎŜŜŘŜŘ ƛƴ ŎǊŜŀǘƛƴƎ ŀǿŀǊŜƴŜǎǎΦ ¢ƘŀǘΩǎ ƻǳǊ Ƨƻō ς whether they join or not is up to 

them. 
 

A few years ago, for several summers we held a Barn Dance with proceeds going to a 

local charity. This ensured that a different group of people would be made aware of who 

we are. The Calgary Mountain Fiddlers came out to provide the music ς another drawing 

card. We sold watermelon, popcorn and other treats and everyone enjoyed dancing to live 

music. Some basic square dance calls were taught so that guests had a chance to try out 

square dancing. They also met the members of our club and made connections. It was a 

really fun way to attract a new group of people and to create awareness for our club.  
 

This will be our third summer where we dance in our local park, every Wednesday during June, July and August. The 

ŦƛǊǎǘ ƘƻǳǊ ƛǎ ŀ ŘŜǎƛƎƴŀǘŜŘ ΨLƴǘǊƻ IƻǳǊΩ ǎƻ ŀƴȅƻƴŜ ǿƘƻ ǿŀƴǘǎ ǘƻ ǘǊȅ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ ǿŜƭŎƻƳŜΦ ²Ŝ ŀŘǾŜǊǘƛǎŜ ǘƘŜ ΨLƴǘǊƻ 

IƻǳǊΩ ǘƘǊƻǳƎƘ ƳŀƎƴŜǘ ōƻŀǊŘ ǎƛƎƴǎΣ ǇƻǎǘŜǊǎΣ /ƻŦŦŜŜ 

News, online community calendars and FaceBook 

posts. Most weeks we have people from the park, or 

ǿƘƻΩǾŜ ǊŜŀŘ ƻǳǊ ŀŘǎΣ ƻǊ ǿƘƻ ŀǊŜ ŦŀƳƛƭȅκŦǊƛŜƴŘǎ ƻf our 

members come out to try. When people hear our 

music and see a group dancing in the pavilion they 

ǿŀƴǘ ǘƻ ŦƛƴŘ ƻǳǘ ǿƘŀǘΩǎ ƎƻƛƴƎ ƻƴΦ LǘΩǎ ŀ ƎǊŜŀǘ ǿŀȅ ǘƻ ŎǊŜŀǘŜ ŀǿŀǊŜƴŜǎǎ ŦƻǊ ƻǳǊ ŎƭǳōΣ ŀƴŘ 

ƛǘΩǎ ŀ ōƻƴǳǎ ǘƻ ƻǳǊ ƳŜƳōŜǊǎ ǿƘƻ ƭƻƻƪ ŦƻǊǿŀǊŘ ǘƻ ŘŀƴŎƛƴƎ ƻǳǘŘƻƻǊǎ. 
 

Rich Sbardella is a caller from Connecticut whose specialties include Barn, Family and Community Dances. Each time 

people attend his dances, he and his wife, Lynn, have an opportunity to promote our 

activity. The following was posted on his FaceBook paƎŜΣ ΨRich Sbardella Dance CallerΩ ƻƴ 

January 24, 2024: 
 

άFriends, our Barn Dances are growing, and many folks are from local Square Dance Clubs. 

These events are excellent ways to introduce square dancing to family and friends, and they 

require no commitments. Many folks have moved from Barn Dancing to club dancing, and 

many continue to enjoy both the challenge of club dancing and the fast paced simplicity of a 

barn dance. Come join us and introduce your friends to the activity you love. 

You probably know, we recently started a new Barn Dance series at the Powder Mill Barn in 

Enfield CT. This Saturday, January 27th 2024, is our second dance, and we are hoping to see 

some old friends, and to make some new ones. A "Barn Dance" is a simple dance evening with easy dances, anon 
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experience is required. WE will dance some dances in straight lines facing a partner, some in circles where we keep, or 

maybe change partners, some squares, and possibly a waltz. 
 

Again, no experience is necessary to attend, and no partner is necessary. Teens and above are welcomed in this 

community dance, and you should be OK dancing with folks you do not know (Yet!). Admission is $10 per person $35 max 

ǇŜǊ ƛƳƳŜŘƛŀǘŜ ŦŀƳƛƭȅΦέ 
 

Brent Mawdsley (photo on right), caller in Surrey, BC does somŜǘƘƛƴƎ ǎƛƳƛƭŀǊ ǿƛǘƘ Ƙƛǎ ΨCƛǊǎǘ CǊƛŘŀȅ ƻŦ ǘƘŜ 

aƻƴǘƘΩ ŘŀƴŎŜǎΦ Below is a post, dated December 23, 2023, from his FaceBook page ά{ǉǳŀǊŜ 5ŀƴŎŜ ǿƛǘƘ 

Brent: First Friday Modern Square Dance Party (Surrey/Delta)έΦ  
 

άThank you to everyone who attended our First Friday Modern 

Square Dance Party (Surrey/Delta) on December 1. We had 

another great turnout of over 100 people and enjoyed some 

different dance moves and Christmas music together. We also had a photo booth with 

props for some extra photo fun. The next First Friday Modern Square Dance Party 

(Surrey/Delta) will be held Friday, January 5, 2024. 

All dances will be at Kennedy Hall - 8870 - 120 St., Surrey, BC, from 7 ς 9pm with 

doors open at 6:45pm. 

No previous dance experience is necessary at any of these events, and everyone is welcome, including couples, singles, 

and families (I suggest ages 8 and up). 
 

I will use different music, dances, and a few different moves each time to provide variety for returning dancers. 

Merry Christmas, Happy Holidays, and best wishes for the New Year. ς Brentέ 
 

So, this summer think of ways your club can create awareness in the community. Hold a free hotdog barbecue and 

dance, find a place to dance outdoors and put up signs saying who you are, enter a float in the local parade, organize 

a barn dance with a local music group. Be creative and create awareness that your club is alive and doing fine! 
 

 

òI Knew You Were Going To Askó 
(Issue 2017-7) ð by Erin Byars, Cuer, California  
9ǾŜǊ ǎǇŜƴǘ ŀƴ ƘƻǳǊ ŘƻƛƴƎ ŀƴ ŜȄƘƛōƛǘƛƻƴ ƻǊ ŘŜƳƻƴǎǘǊŀǘƛƻƴΣ ǘƘŜƴ ǿŀƭƪŜŘ ŀǿŀȅ ŦŜŜƭƛƴƎ ƭƛƪŜ ȅƻǳ ŘƛŘƴΩǘ ǊŜŀƭƭȅ ŜƴƎŀƎŜ ǘƘŜ 

audience?  I mean, they thought it was a good show, but no one actually considered that they could be part of the 

wonderful world of square dancing.  If you had walked among the spectators you would have heard them saying things 

ƭƛƪŜΣ άLǘ ƭƻƻƪǎ ǇǊŜǘǘȅΣ ōǳǘ L ŎƻǳƭŘ ƴŜǾŜǊ Řƻ ǘƘŀǘΗέ  .ǳǘ ȅƻǳ ƪƴƻǿ ǘƘŜȅ ŎŀƴΗ  {ƻ ŘƻƴΩǘ ƭŜǘ ǇŜƻǇle leave without answering 

those unasked questions. 
 

You can work pro-actively by making short announcements during those few minutes when squares are re-forming.  

Besides being informative, it lets people know there is more dancing to come and keeps them from wandering away.  

²Ŝ ŀƭǎƻΣ ǿƘŜƴŜǾŜǊ ǇƻǎǎƛōƭŜΣ ŀǾƻƛŘ ǳǎƛƴƎ ǘƘŜ ǿƻǊŘǎ άƭŜǎǎƻƴέ ƻǊ άŎƭŀǎǎέ ŀǎ ǎƻƳŜ ǇŜƻǇƭŜ ƘŀǾŜ ŀŘǾŜǊǎŜ ǊŜŀŎǘƛƻƴǎ ǘƻ ǘƘƻǎŜ 

terms. 
 

Here are some sample scripts: 

άL ōŜǘ ȅƻǳ ǿƻǊǊȅ ŀōƻǳǘ ƘŀǾƛƴƎ ǘǿƻ ƭŜŦǘ ŦŜŜǘΗ  Well, if you can walk, you can square dance.  It helps if you can walk to the 

ōŜŀǘ ƻŦ ǘƘŜ ƳǳǎƛŎΣ ōǳǘ ƛǘΩǎ ƴƻǘ ǊŜǉǳƛǊŜŘΗ  aƻǎǘ ƻŦ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ ƪƴƻǿƛƴƎ ǿƘŜǊŜ ǘƻ ǿŀƭƪΣ ŀƴŘ ǿŜ Ŏŀƴ ƘŜƭǇ ǿƛǘƘ ǘƘŀǘΦ  

Wǳǎǘ ŀǎƪ ŀƴȅ ƻŦ ǘƘŜ Ŧƻƭƪǎ ȅƻǳ ǎŜŜ ǳǇ ƘŜǊŜΦέ 
 

άaƻǎǘ ǇŜƻǇƭŜ ǘƘƛƴƪ ǘƘŜȅ ƴŜŜŘ ŀ ǇŀǊǘƴŜǊ ǘƻ ǎǉǳŀǊŜ ŘŀƴŎŜΣ ōǳǘ ǘƘŀǘΩǎ ƴƻǘ ǘǊǳŜΗ  There are clubs just for single folks, also 

for teens and youth, and some just for couples.  We also have handi-capable clubs.  Something for everyone!  In fact, 

https://www.facebook.com/groups/firstfridaymodernsquaredancepartysurreydelta/?__cft__%5b0%5d=AZVldpFONyEbfMvADGZ6QWKp-oEZTvlPSPyc3VM5-A_fhxTy5dvte7dwsO69C-cLWGoqH1sNlTV0CZhesT_lU7VeMvtGDiCvJkYDl5N0OZPINMs4COFSz_XSz3RujVU0-m-7_dYlh2Xc0XRRKyPqrSznyctmi0SsbDHUUsUVd8qVDEQqVy4iWyPQ0QtbJzkfY5rUA9yFBIKqlu8tap80bxOCSLS2Ka7H0JXeEqVkYDCGprKou2E5-aGQSmIYzBh5OwQ&__tn__=-U-UK-y-R
https://www.facebook.com/groups/firstfridaymodernsquaredancepartysurreydelta/?__cft__%5b0%5d=AZVldpFONyEbfMvADGZ6QWKp-oEZTvlPSPyc3VM5-A_fhxTy5dvte7dwsO69C-cLWGoqH1sNlTV0CZhesT_lU7VeMvtGDiCvJkYDl5N0OZPINMs4COFSz_XSz3RujVU0-m-7_dYlh2Xc0XRRKyPqrSznyctmi0SsbDHUUsUVd8qVDEQqVy4iWyPQ0QtbJzkfY5rUA9yFBIKqlu8tap80bxOCSLS2Ka7H0JXeEqVkYDCGprKou2E5-aGQSmIYzBh5OwQ&__tn__=-U-UK-y-R
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dancers, how many of you met your significant other square dancing?  Raise your hands!  Look how many of these 

ŘŀƴŎŜǊǎ ƳŜǘ ǘƘŜƛǊ ƭƛŦŜΩǎ ǇŀǊǘƴŜǊ ƻƴ ǘƘŜ ŘŀƴŎŜ ŦƭƻƻǊ ς ƛǎƴΩǘ ǘƘŀǘ ƎǊŜŀǘΚέ 
 

ά{ƻΣ ȅƻǳ ǘƘƛƴƪ ȅƻǳ ŎŀƴΩǘ ǘŀƪŜ ǘƛƳŜ ŦƻǊ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ōŜŎŀǳǎŜ ȅƻǳ ƘŀǾŜ ȅƻǳƴƎǎǘŜǊǎ ŀǘ ƘƻƳŜΚ  Well, we have 

something just for you!  ItΩǎ ŀ ŦŀƳƛƭȅ ŎƭǳōΣ ǿƘŜǊŜ ƳƻƳǎΣ ŘŀŘǎ ŀƴŘ ƪƛŘǎ Ŏŀƴ ŀƭƭ ƭŜŀǊƴ ǘƻ ŘŀƴŎŜ ǘƻƎŜǘƘŜǊΦ  Lƴ ŦŀŎǘΣ ǿŜ ŀǊŜ 

getting more and more grandmas and grandpas taking the grandkids square dancing every week!  Would you like to 

spend more time with your kids, not less?  And, unlike most sports, square dancing is not competitive ς ƛǘΩǎ ŎƻƻǇŜǊŀǘƛǾŜΦ  

Besides actual dancing, there is great interaction between kids and adults, helping one to mature and the others to stay 

ȅƻǳƴƎΗέ 
 

ά5ƛŘ ȅƻǳǊ ŘƻŎǘƻǊ ǘŜƭƭ ȅƻǳ ǘƘŀǘ ȅƻǳ ƴŜŜŘŜŘ ƳƻǊŜ ŜȄŜǊŎƛǎe?  Have you considered walking but hesitated because it 

seemed so boring?  How about walking to music with a bunch of fun people?  Many doctors recommend square dancing, 

citing the measured, even pace of walking to the music ς and you would be amazed just how many miles you can dance 

ƛƴ ƻƴŜ ŜǾŜƴƛƴƎΗέ 
 

ά[ƻǘǎ ƻŦ ǇŜƻǇƭŜ ǘŜƭƭ ƳŜ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƭƻƻƪǎ ǇǊŜǘǘȅΣ ōǳǘ ǘƘŜȅ ŘƻƴΩǘ ŦŜŜƭ ǘƘŜȅ ŎƻǳƭŘ Řƻ ƛǘΦ  Let me tell you, all of us were 

just like you once!  In fact, dancers, how many of you have been dancing one year or less?  Raise your hands!  How many 

have been dancing five years?  Ten?  Twenty?  More than twenty?  And look, all these people are dancing together and 

ƘŀǾƛƴƎ ŀ ǿƻƴŘŜǊŦǳƭ ǘƛƳŜΗέ 
 

These are just some suggestions to get you started. It is best to find someƻƴŜ ǿƘƻ ƛǎ ƎǊŜŀǘ ŀǘ ǎǇŜŀƪƛƴƎ άƻŦŦ ǘƘŜ ŎǳŦŦέ ǘƻ 

present this material.  In fact, if you choose someone other than the caller, he or she can grab some water and breathe 

ŦƻǊ ŀ ƳƛƴǳǘŜ ŘǳǊƛƴƎ ǘƘŜǎŜ άŀƴǎǿŜǊǎέΗ  Get all the dancers, or even the spectators, involved in answering questions, 

interacting and smiling ς especially smiling! 

 

About the Author  
Erin has been teaching and cueing since 1975.  Her cueing takes her all over California, with visits to Oregon, Nevada, 

Idaho, Colorado, New Jersey, Arizona, Washington and, in 2007, Alaska. She is known for her engaging, upbeat style, 

combining excellent timing with a cheerful voice and a lively wit.  Starting her career while dancing with the 

Silhouettes, a teen round dance exhibition group based in Sacramento, she has combined those experiences with 

over 40 years of instructing to provide quality workshops that are also lots of fun. 

 

Public Exhibitions  
(Issue 2019-3)  Source:  CALLERLAB Square Dance Marketing Manual 

 

An exhibition allows us to increase awareness of square dancing with the spectators.  Not just that square dancing 

exists in their community, but also showcase many of the features and benefits of the activity.  They are easy to set up, 

and they have little or no cost.  Your group should be actively seeking opportunities to do exhibitions!  
 

What will you present at an exhibition?  Think of an exhibition like a television advertisement.  

When ads are created, a lot of thought goes into what is presented and how.  Who is the target 

consumer you are trying to reach?  What is the impression you want them to take from the 

exhibition.  If you know this, you can tailor the exhibition to leave the appropriate impressions 

with the spectator.  
 

!ǎ ŀƴ ŜȄŀƳǇƭŜΣ ƭŜǘΩǎ ǎŀȅ ǘƘŀǘ your group decided you wanted to recruit new dancers 45 to 60 

years old.  You want to express how much fun the activity is, that the dress code has changed, and 

that we dance to many genres of music.   

¶ To do this, first try to book exhibitions where the composition of spectators is more likely to be 45 to 60 years old.   

¶ ²ƘŜƴ ȅƻǳ ŎŀƴΣ ȅƻǳΩƭƭ ǿŀƴǘ ǘƻ ǳǎŜ ŘŀƴŎŜǊǎ ǿƘƻ ŀǊŜ ƛƴ ǘƘŜ ǎŀƳŜ пр ǘƻ сл ŀƎŜ ƎǊƻǳǇΦ   
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¶ Your dancers should smile!  Laugh!  Have fun!   

¶ The caller should select music that represents different genres and that would be more appealing to a 45-60 year 

old.   

¶ 5ƻƴΩǘ ǿŜŀǊ ǘǊŀŘƛǘƛƻƴŀƭ ǎǉǳŀǊŜ ŘŀƴŎŜ ŎƭƻǘƘŜǎΦ   

¶ 5ƻƴΩǘ ǳǎŜ ǎƛƎƴŀƎŜ ǿƛǘƘ ǘƘŜ ƻƭŘ ǎǉǳŀǊŜ ŘŀƴŎŜ ŎƻǳǇƭŜ ƭƻƎƻΦ   

¶ The caller should tell the spectators about the activity and how it 

has changed.   
 

You can incorporate several other marketing tactics when doing 

exhibitions to make them more impactful.  Put up a banner with your club 

name, the new logo and slogan, and your website address.  Print postcards 

or business cards with contact information and website address to hand 

out.  Get extra dancers who can greet spectators and answer questions.  
 

Here are just a few places to hold exhibitions:  Parades, CŀǊƳŜǊΩǎ aŀǊƪŜǘǎ, County and State Fairs, Church Events, Major 

or Minor League Baseball Games, Home Shows, Craft Shows, Health fairs. 

 

***CAUTIhbΗϝϝϝ 5h bh¢ ŜȄǇŜŎǘ ǘƘŀǘ ȅƻǳΩƭƭ ƎŜǘ ƴŜǿ ŘŀƴŎŜǊǎ ŦǊƻƳ ŘƻƛƴƎ ƻƴŜ ŜȄƘƛōƛǘƛƻƴΦ  What you are trying to 

ŀŎŎƻƳǇƭƛǎƘ ǿƛǘƘ ŀƭƭ ȅƻǳǊ ƳŀǊƪŜǘƛƴƎ ŜŦŦƻǊǘǎ ƛǎ ǘƻ ƳƻǾŜ ŀ ǇǊƻǎǇŜŎǘ ǘƘǊƻǳƎƘ ǘƘŜ ΨǎŀƭŜǎ ŦǳƴƴŜƭΩΦ  ¢ƘŜ ǊŜǎŜŀǊŎƘ ǘŜƭƭǎ ǳǎ ǘƘŀǘ 

the spectators at your exhibitions ŘƛŘƴΩǘ ƪƴƻǿ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ŜȄƛǎǘŜŘ ƛƴ ǘƘŜ ŎƻƳƳǳƴƛǘȅΣ ŀƴŘ ŜƛǘƘŜǊ ŘƻŜǎƴΩǘ ƪƴƻǿ 

anything about it, or have an outdated image of it.  It takes multiple positive impressions, what marketers call 

άŦǊŜǉǳŜƴŎȅ ǘƻ ǘƘŜ ǘŀǊƎŜǘέΣ ǘƻ ŎǊŜŀǘŜ ŀǿŀǊŜƴŜǎǎ ŀƴŘ ŎƻƴǎƛŘŜǊŀǘƛƻƴΦ  
 

Think about it -- if you dance on a float in a parade, you will make one impression, good or bad, on a few thousand 

ǎǇŜŎǘŀǘƻǊǎΣ ǿƘƻ ŘƻƴΩǘ ǳƴŘŜǊǎǘŀƴŘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ  9ȄƘƛōƛǘƛƻƴǎΣ ƳƻǊŜ ǘƘŀƴ ŀƴȅǘƘƛƴƎΣ ŀŦŦŜŎǘ ǘƘŜ ǘƻǇ ƻŦ ǘƘŜ ǎŀƭŜǎ ŦǳƴƴŜƭ ς 

awareness.  Every sales effort starts with awareness, and so DO NOT stop doing exhibitions! 

 

Summer Demos 
(Issue 2015-2)  The following excerpts are from an article in the September 2014 issue of American Square 

5ŀƴŎŜ aŀƎŀȊƛƴŜΣ ŎŀƭƭŜŘ ά/![[9w[!. ±ƛŜǿǇƻƛƴǘǎ ς Demonstrating ƻǳǊ 5ŀƴŎŜέΦ  Lǘ ǿŀǎ ǿǊƛǘǘŜƴ ōȅ aƛƪŜ 

Seastrom, Los Angeles, CA, who is an international caller and recording artist.  Mike started dancing in 1960 

and calling in 1963.  He joined CALLERLAB in 1977 and over the years has served on various committees and 

in leadership roles, including Chairman of the Board.  As a practicing dentist, calling is an avocation for Mike, 

and he says he is fortunate to have such a wonderful and understanding staff and family.  His article gives 

some practical suggestions and ideas on how to make dance demos successful recruiting events. 
 

ά{ƘƻǿƛƴƎ ƻǳǊ ŘŀƴŎŜ ǘƻ ƻǘƘŜǊǎ ƛǎ ŀ ƎǊŜŀǘ ǿŀȅ ǘƻ ǳǇŘŀǘŜ ƻǳǊ ƛƳŀƎŜΣ ŘŜƳƻƴǎǘǊŀǘŜ ǘƘŜ Ŧǳƴ ŀƴŘ ǘŜŀƳ ǎǇƛǊƛǘ ƻŦ ƻǳǊ ǳƴƛǉǳŜ 

dance form, and interest others in joining our recreation.  Yet to really be effective in using demonstrations as a means 

of bringing new dancers into our activity, it has to be done right and with a plan. 
 

How many times has your group been out to a mall, a fair, a chili cook off or some other event?  You had a great time 

doing a demonstration, but only had limited success encouraging those in the crowd to join your next new dancer 

ǇǊƻƎǊŀƳ ƻǊ ŎƭŀǎǎΦ  LΩǾŜ ǎǇƻƪŜƴ ǿƛǘƘ Ƴŀƴȅ Ŏƭǳō ŀƴŘ ŀǎǎƻŎƛŀǘƛƻƴ ƭŜŀŘŜǊǎ ƻǾŜǊ ǘƘŜ ƭŀǎǘ нр ȅŜŀǊǎ ǿƘƻ ƘŀǾŜ ǎŀƛŘ ǘƘŜȅ ǎǘƛƭƭ Řƻ 

some demonstrations, but they hardly ever get new dancers to join their group.  Many clubs have just stopped doing 

them altogether. 
 

The following suggestions are my opinions only.  They come from personal experience and by talking to those who 

consistently succeed in bringing new people into ǘƘŜƛǊ ƴŜǿ ŘŀƴŎŜǊ ǇǊƻƎǊŀƳǎ ōȅ ŘƻƛƴƎ ǘƘŜǎŜ ŘŜƳƻƴǎǘǊŀǘƛƻƴǎΦ  LΩƳ ƴƻǘ 
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ǘŀƭƪƛƴƎ ŀōƻǳǘ ǘƘŜ ǘƛƳŜǎ ǿŜ ŜƴǘŜǊǘŀƛƴ ǇŜƻǇƭŜ ǿƛǘƘ ƻǳǊ ŘŀƴŎŜ ƛƴ ŎƻƴǾŀƭŜǎŎŜƴǘ ƘƻǎǇƛǘŀƭǎ ŀƴŘ ǘƘŜ ƭƛƪŜΦ  LΩƳ ǘŀƭƪƛƴƎ ŀōƻǳǘ 

those events where others can see us and be excited enough to join. 
 

1. MUSIC:  Think about the age of the group you would like to target and have your caller program the demonstration 

ǘƻ ǿƘŀǘ ǿƻǳƭŘ ŀǇǇŜŀƭ ǘƻ ǘƘŀǘ ŀƎŜ ƎǊƻǳǇΦ  ¸ƻǳΩƭƭ ŀƭǎƻ ƴŜŜŘ ǘƻ ŎƻƴǎƛŘŜǊ ǘƘŀǘ ǘƘŜ ŀƎŜ ƻŦ ǘƘŜ ŘŀƴŎŜǊǎ ƛƴ ǘƘŜ 

ŘŜƳƻƴǎǘǊŀǘƛƻƴ ŎŀƴΩǘ ōŜ ǘƻƻ ŦŀǊ ƻŦŦ ǘƘŜ ƎǊoup you are targeting.  If all your demo dancers are in their 70s and 80s and 

ȅƻǳ ŀǊŜ ǘǊȅƛƴƎ ǘƻ ŀǇǇŜŀƭ ǘƻ ǇŜƻǇƭŜ ƛƴ ǘƘŜƛǊ плǎ ŀƴŘ рлǎΣ ȅƻǳ ǿƻƴΩǘ ōŜ ŀǎ ǎǳŎŎŜǎǎŦǳƭΣ ŜǾŜƴ ƛŦ ȅƻǳ ǳǎŜ ƳǳǎƛŎ ǘƘŀǘ ǘƘŜȅ 

like.  Be realistic, but definitely consider the age and music preferences of those you want to attract. 
 

2. DRESS:  If all your dancers come to the demonstration wearing their fancy square dance clothes, most of those 

watching will think you are all professional dancers and that they could never be as good as you are.  They will also 

immediately think that it takes lots of time to be that good and will enjoy watching you, but will not participate 

when your caller asks all of you to go out and bring in volunteers to dance an easy number.  It is my opinion that 

most of your group should wear clothes that your target audience would have in their own closet at that moment.  

LǘΩǎ ƳǳŎƘ ŜŀǎƛŜǊ ŦƻǊ ȅƻǳǊ ǘŀǊƎŜǘŜŘ ƎǊƻǳǇ ǘƻ ƛƳŀƎƛƴŜ ǘƘŜƳǎŜƭǾŜǎ ŘŀƴŎƛƴƎ ƛŦ ǘƘŜȅ ŀƭǊŜŀŘȅ ƻǿƴ ǘƘŜ ǘȅǇŜ ƻŦ ŎƭƻǘƘŜǎ ǘƘŀǘ 

your dancers have on.  If a couple of your members absolutely have to wear their traditional clothes, then so be it; 

but I personally feel it can have a negative effect. 
 

3. NON-PARTICIPATING PARTICIPANTS:  L ƪƴƻǿ ǘƘƛǎ ǎƻǳƴŘǎ ŀ ƭƛǘǘƭŜ ǎƘŀŘȅΣ ōǳǘ ƘŀǾƛƴƎ ǎƻƳŜ ƻŦ ȅƻǳǊ ƎǊƻǳǇ ƛƴ άǇƭŀƛƴ 

ŎƭƻǘƘŜǎέ Ŏŀƴ really help the success of your demonstration.  Appoint several of your own people to dress in the same 

attire that your targeted observes would be wearing at the event.  As they mingle on the outskirts of your 

demonstration, it makes it look like there are people watching already, so others will be more apt to stop too.  It also 

is a great way to get your audience to join you when the caller stops and requests some of the audience to join.  

¸ƻǳǊ άƴƻƴ-ǇŀǊǘƛŎƛǇŀǘƛƴƎ ǇŀǊǘƛŎƛǇŀƴǘǎέ ƎƭŀŘƭȅ ǾƻƭǳƴǘŜŜǊ ǘƻ Ƨƻƛƴ ƛƴ an easy dance.  This helps provide some additional 

incentive for others to join.  Believe me, it works.  How far you go with this is up to you, but people are more likely 

to join your demonstration when they see others jump at the chance. 
 

4. NAMES, ADDRESSES, PHONE & EMAIL INFO:  Plan a way to have people sign up for some kind of a contest or raffle.  

Print tickets on your computer that has the information on your next class or new dancer event.  Have the other part 

of the ticket be your copy asking for names, addresses, phone numbers and email addresses.  This information gives  

you the ability to follow up by mail, phone, or email and contact these interested people with further information 

about the next opportunity to join you.  This leads us to the next point. 
 

5. HOLD A RAFFLE OR PRIZE GIVE-AWAY:  Decide prior to your demonstration, what might appeal to your target 

audience.  Some examples are free dance lessons, movie tickets, theater tickets, tickets to a sporting event, or a 

theme park.  Use your imaginatƛƻƴ ŀƴŘ ǘƘŜ ǊŜǎƻǳǊŎŜǎ ƻŦ ǘƘƻǎŜ ƛƴ ȅƻǳǊ ƎǊƻǳǇΦ  5ƻƴΩǘ Ƴƛǎǎ ƻǳǘ ƻƴ ǘƘƛǎ ƎƻƭŘŜƴ 

opportunity to provide an incentive to get personal information.  Then be sure to follow up and personally contact 

those that have shown interest.  These are important steps and are critical to your success.  There may be some 

rules and regulations in your area dealing with prize giveaways, so check them out first. 
 

6. DANCING:  Be sure to have your caller keep the dancing easy and use movements that flow and look good.  Your 

audience ƴŜŜŘǎ ǘƻ ǇƛŎǘǳǊŜ ǘƘŜƳǎŜƭǾŜǎ ǇŀǊǘƛŎƛǇŀǘƛƴƎ ŀƴŘ ƛŦ ȅƻǳΩǊŜ ŘŀƴŎƛƴƎ ŦƛƎǳǊŜǎ ƭƛƪŜ wŜƭŀȅ ǘƘŜ 5ŜǳŎŜȅ ŀƴŘ {Ǉƛƴ 

Chain the Gears, it can be a little intimidating to your observers and diminish the success of your demo.  If you get 

too complicated, many will think it will be too hard for them to learn. 
 

7. SMILE AND HAVE FUN:  This point is pretty self-explanatory, but is often left out.  Dancers should make eye contact 

ǿƛǘƘ ŜŀŎƘ ƻǘƘŜǊ ŀƴŘ ǿƛǘƘ ǎƻƳŜ ƻŦ ǘƘƻǎŜ ƛƴ ǘƘŜ ŎǊƻǿŘΦ  ¸ƻǳǊ ǎǳŎŎŜǎǎ ǿƛƭƭ Ǝƻ ǿŀȅ ǳǇ ƛŦ ȅƻǳΩǊŜ ƘŀǾƛƴƎ ŦǳƴΦέ 
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Demos at Parades, Picnics, Shopping Malls, Fairs, Etc.  
(Issue 2017-7) ðSource: www.ceder.net  Article by Pat Tardiff  

 

About the same time I had begun to unlock my repressed emotions, I discovered square dancing.  Dancing for me 

afforded me the opportunity to romp with joy and abandon.  Once I overcame my embarrassment of the 'costume' 

worn for square dancing and began enjoying the joy of dancing with crinolines flaring and skirts flying, demos were 

attractive to me.  I was shocked and offended the first time someone called me a 'ham'.  But once I overcame my upset, 

I realized they were right. I was having a wonderful time and I didn't care who knew it. If that makes me a ham, so be it! 

 

What do we, as the square dance community, present to the general public when we do a square dance demo?  I have 

participated in numerous square dance demos of every sort; parades, picnics, fairs and shopping malls.  One in particular 

stands out as a positive experience.  This demo was well orchestrated.  It was comprised of a cross section of dancers 

from all ages - with one common denominator - enthusiasm.  Let's not exclude the fact that the callers involved were 

lively and fun.  They talked about their square dance club and dancers with pride. There was a colorful banner 

prominently displayed and equally festive flyers available to be handed out to the many onlookers.  I remember 

teenagers who are usually seen at a demo snickering and rolling their eyes actually smiling and tapping their feet. 

 

In contrast, I have participated in a demo where the caller showed up in a plaid shirt, jeans and a straw hat. The only 

thing missing was a fiddle.  Little was said about who we were and why we were there.  The group that showed up to 

dance were sour and no one smiled.  The equipment being used malfunctioned which added to the overall picture of 

ineptitude.  I was just as glad there wasn't a banner or flyers to tell them who we were. 

 

Too many times I have participated in demos where there was no banner, no flyers and the caller delivered the 

information of who we were with the enthusiasm of a weather report.  At the same time, dancers showed up in some 

ridiculous outfits.  Save your funky outfits for fun night at your home club.  We know it's fun to express your 

individuality, but to the general public it's just another reason to shake their heads and snicker.  How do we expect to 

overcome the general public's prejudice towards square dancing if we don't consider their reaction when dressing to do 

a demo.  Think: Would you like to be seen in a publicity poster wearing your choice for the demo?  The most important 

thing to remember is to SMILE.  If you aren't having fun, why would anyone else want to do it.  Demos are fun, but 

consider why we do them. It's all about promoting square dancing; remember that the next time someone asks you to 

participate in a demo.  

http://www.ceder.net/
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H.  WELCOMING NEW DANCERS 

Single In A Double World  
(Issue 2024-2) - by Kelly Thompson 

 
I think anytime you hear the word dance, one of the first things that come to mind is the need for a partner. Except 
for a few dance styles, the expectation is that you have a partner with you when involved in dancing.  
 

IƛǎǘƻǊƛŎŀƭƭȅ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ǿŀǎ ŀ ŎƻǳǇƭŜΩǎ ŀŎǘƛǾƛǘȅ, but due to dwindling club memberships, times are changing and 
ƳƻǊŜ ǎƛƴƎƭŜ ǇŜƻǇƭŜ ŀǊŜ ōŜŎƻƳƛƴƎ ƛƴǾƻƭǾŜŘΦ Lǘ ƳƛƎƘǘ ōŜ ŀ ƘŀǊŘ ǘƘƛƴƎ ǘƻ ǎŀȅ ōǳǘ ƛǘ ŎƻǳƭŘ ōŜ άƎŜǘ ǿƛǘƘ ǘƘŜ ǇǊƻƎǊŀƳΣ ƻǊ ƎŜǘ 
left ōŜƘƛƴŘέΦ Some square dance clubs have as many as 50% members who are single, and many of them take on 
important roles in the club, ensuring its stability and viability. Further, square dancing is somewhat unique as a social 
dance in that it can be far more inclusive, not only for single people but also for all ages, orientation and ethnicities.  
 

I think we all should be aware how few social activities single people can fit into. Very few people are single by their 
own choice. Newly single people are especially apprehensive to engage socially because being suddenly single is a totally 
new environment. Their ŦǊƛŜƴŘΩǎ ƘǳǎōŀƴŘǎκǿƛǾŜǎ ǎǳŘŘŜƴƭȅ ōŜŎƻƳŜ ǿŀǊȅ ŀƴŘ ǇǊƻǘŜŎǘƛǾŜ ƻŦ ǘƘŜƛǊ ǎǇƻǳǎŜΤ ǘƘŜǊŜŦƻǊŜ ƴŜǿƭȅ 
single people generally change friends and activities. I would also think it is difficult, as a single person, to move to a 
different city to find inclusive activities to become involved in.  
 

In square dancing, one of the easiest ways we can be inclusive is to adapt our thinking of what makes up a couple. 
Instead of a couple being a man and a woman, think of a couple being the right hand dancer and left hand dancer. This 
ǘƘŜƴ ƳŀƪŜǎ ƛǘ ƛǊǊŜƭŜǾŀƴǘ ƛŦ ƛǘΩǎ ŀ ƳƛȄŜŘ ŎƻǳǇƭŜΣ ǘǿƻ ǿƻƳŜƴΣ ƻǊ ǘǿƻ ƳŜƴ ŘŀƴŎƛƴƎ ǘƻƎŜǘƘŜǊΦ !ƴŘ ōŜŎŀǳǎŜ ǘƘŜǊŜ ŀǊŜ ƻŦǘŜƴ 
more women than men in a club, we need to encourage everyone to be able to dance either side. This kind of thinking 
not only welcomeǎ ǘƘŜ ǎƛƴƎƭŜ ŘŀƴŎŜǊΣ ōǳǘ ƛǘ ŜƴǎǳǊŜǎ ǘƘŜǊŜΩǎ ƴƻ ǎƘƻǊǘŀƎŜ - everyone wins because everyone is dancing. 
 

I think as a square dance club, we need to take every effort to make our activity the best experience we can for 
everyone, especially single people.   
 

Creating A Welcoming Environment At Your Club  
(Issue 2023-5)  https://loveadmin.com/management/creating-a-welcoming-environment-at-your-
club/#:~:text=Tours%20and%20taster%20sessions,make%20an%20impression%20that%20lasts. 
 

Joining a club can be daunting, even for the most outgoing person. Having a welcoming environment is important right 
ŦǊƻƳ ǘƘŜ ƳƻƳŜƴǘ ǎƻƳŜƻƴŜ ŦƛƴŘǎ ƻǳǘ ŀōƻǳǘ ȅƻǳǊ Ŏƭǳō ǘƘǊƻǳƎƘ ǘƻ ǿƘŜƴ ǘƘŜȅΩǊŜ ŀƴ ŀŎǘƛǾŜ ƳŜƳōŜǊΦ This is key in 
reducing the barrier to participation and encourages members to become advocates of your club. Quite often though, 
clubs may unintentionally overlook some of the factors that create a welcoming environment. 
 

Lƴ ǘƘƛǎ ōƭƻƎΣ ǿŜΩƭƭ ǿŀƭƪ ȅƻǳ ǘƘǊƻǳƎƘ ǎƻƳŜ ǇǊŀŎǘƛŎŀƭ ƛŘŜŀǎ ǘƘŀǘ ǿƛƭƭ ƘŜƭǇ ȅƻǳǊ Ŏƭǳō ōŜŎƻƳŜ ǘƘŜ ǇƭŀŎŜ ǘƻ ōŜΦ 
 

BEFORE JOINING 
Website  
Think of your website as a brochure. When prospective members visit your website, they want to find out everything 
about your club. Scan your website and see how many of the following you can tick off:  

¶ Is your messaging clear in what you do and who you target? 

¶ Are images relevant and inclusive? 

¶ Do you have a meet the committee / coaches page? 

¶ Do you have an FAQ page which addresses common questions? 

¶ Are you posting regular news updates about your club? 

¶ Can members join quickly and easily? 

¶ Social media and email 
  

https://loveadmin.com/management/creating-a-welcoming-environment-at-your-club/#:~:text=Tours%20and%20taster%20sessions,make%20an%20impression%20that%20lasts
https://loveadmin.com/management/creating-a-welcoming-environment-at-your-club/#:~:text=Tours%20and%20taster%20sessions,make%20an%20impression%20that%20lasts
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Other touchpoints are typically your social media accounts and email. If someone is interested in your club, they might 
ǾŜƴǘǳǊŜ ƻƴǘƻ ȅƻǳǊ CŀŎŜōƻƻƪ ǇŀƎŜ ƻǊ ǎŜƴŘ ȅƻǳ ŀƴ ŜƳŀƛƭ ǎƻ ƛǘΩǎ ƛƳǇƻǊǘŀƴǘ ǘƻ ǘŀƪŜ ǘƘŜǎŜ Ǉƻƛƴǘǎ ƛƴǘƻ ŀŎŎƻǳƴǘΥ 

¶ Are you regularly updating your social media with content? 

¶ Is someone monitoring your social media and emails? 

¶ Are you responding to enquiries in a friendly and timely manner? 
 

Tours and Taster Sessions 
¢ƻ ƎƛǾŜ ǇǊƻǎǇŜŎǘƛǾŜ ƳŜƳōŜǊǎ ŀ ŦƭŀǾƻǳǊ ƻŦ ȅƻǳǊ ŎƭǳōΣ ƛǘΩǎ ŀ ƎƻƻŘ ƛŘŜŀ ǘƻ ƻŦŦŜǊ ǇŜǊǎƻƴŀƭƛǎŜŘ ŦŀŎƛƭƛǘȅ ǘƻǳǊǎ ŀƴŘ ǘŀǎǘŜǊ 
sessions. This is tƘŜ ŦƛǊǎǘ ǘƛƳŜ ǘƘŜȅΩƭƭ ǎŜŜ ȅƻǳǊ Ŏƭǳō ƛƴ ǇŜǊǎƻƴΣ ǎƻ ȅƻǳ ǿŀƴǘ ǘƻ ƳŀƪŜ ŀƴ ƛƳǇǊŜǎǎƛƻƴ ǘƘŀǘ ƭŀǎǘǎΦ IŜǊŜΩǎ 
what to consider: 

¶ Do you send relevant information to prospective members ahead of tours and taster sessions? 

¶ Is your facility easy to find? 

¶ Are there noticeboards and signposts in your facility? 

¶ Do you have disabled access? 

¶ Is your facility clean, well maintained and COVID-secure? 

¶ Who is responsible for greeting prospective members when they arrive? 

¶ Are taster sessions exclusively tailored to prospective members? 

AFTER JOINING 
Welcome Pack 
Sending out a welcome pack when a new member signs up is the first step in making them feel like part of your club. 
Ensure you get this to them straight after the point of registration, so they immediately feel acknowledged and have 
enough time to absorb everything. Your welcome pack should include information like: 

¶ A general welcome letter from the committee 

¶ ¸ƻǳǊ ŎƭǳōΩǎ ōŀŎƪƎǊƻǳƴŘ ŀƴŘ ƘƛǎǘƻǊȅ 

¶ Membership tiers and pricing ς do you offer flexibility around payments? 

¶ Committee / coaches contact details 

¶ What kit members need to bring 
 

First Day  
CƛǊǎǘ ŜȄǇŜǊƛŜƴŎŜǎ Ŏŀƴ ŜƛǘƘŜǊ ƳŀƪŜ ƻǊ ōǊŜŀƪ ǎƻƳŜƻƴŜΩǎ ŘŜŎƛǎƛƻƴ ǘƻ ǊŜǘǳǊƴ ǘƻ ȅƻǳǊ ŎƭǳōΦ If they feel welcomed and 
ǾŀƭǳŜŘΣ ǘƘŜǊŜΩǎ ƴƻ ǊŜŀǎƻƴ ŦƻǊ ǘƘŜƳ ƴƻǘ ǘƻ ǊŜǘǳǊƴΦ ¸ƻǳ ǿŀƴǘ ǘƻ Ǝƻ ǘƘŜ ŜȄǘǊŀ mile and have a solid process in place to 
make new members feel at ease and help them settle in. What to think about: 

¶ Who is responsible for introducing new members to everyone?  

¶ Do they have an assigned buddy? 

¶ Is the rest of the team aware that there is a new member? 

¶ Are you getting new members involved straight away? 

¶ Is your body language open and friendly? 

¶ Are you following up with members to find out how their first day went? 

¶ Ongoing engagement 
 

! ǿŜƭŎƻƳƛƴƎ ŜƴǾƛǊƻƴƳŜƴǘ ŘƻŜǎƴΩǘ Ƨǳǎǘ ŜƴŘ ŀŦǘŜǊ ǎƻƳŜƻƴŜΩǎ first day at your club ς ƛǘΩǎ ǎƻƳŜǘƘƛƴƎ ǘƘŀǘ ȅƻǳ ƘŀǾŜ ǘƻ 
consistently maintain. Here are some points to think about: 

¶ Are you being patient with inexperienced members? 

¶ Are you making an effort to get to know your members? 

¶ Do you ensure that there are no cliques? 

¶ Are you regularly encouraging your members? 

¶ Have you invited members to join your private social media group? 

¶ Do you ask your members for feedback on your club? 
 

Every club wants to be known as the club that feels like a second home ς a family. You have the power to implement 
the ideas above and be well on your way to achieving this.  
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How You Can Use Body Language to Make Others Feel Welcome  
(Issue 2023-5)  https://www.linkedin.com/advice/0/how-can-you-use-body-language-make-others  

 

Body language is a powerful tool for communication, especially when you want to make others feel welcome and 
comfortable. Whether you are meeting new people, hosting a social event, or working in a team, your body language 
 can convey warmth, interest, and respect. In this article, you will learn how to use body language to make others feel 
welcome in six simple ways. 
 

Smile Genuinely 

A smile is one of the most universal and effective ways to show friendliness and happiness. However, not all smiles are 
created equal. A genuine smile involves not only your mouth, but also your eyes and your whole face. A genuine smile 
can make others feel more relaxed and positive around you, while a fake or forced smile can create distrust and 
discomfort.  
 
To smile genuinely, think of something that makes you happy or amused, and let your smile reach your eyes. You can 
also practice smiling in front of a mirror to see the difference.  
 
Make Eye Contact  

Eye contact is another key element of body language that can make others feel welcome. Eye contact shows that you 
are paying attention, listening, and interested in what the other person is saying or doing. Eye contact can also create 
a sense of connection and rapport. However, too much or too little eye contact can have the opposite effect. Too much 
eye contact can be intimidating or creepy, while too little eye contact can be rude or dismissive.  
 
To make eye contact effectively, follow the 50/70 rule: maintain eye contact for 50% of the time when you are talking, 
and 70% of the time when you are listening. You can also use the triangle technique: look at the other person's eyes, 
then their nose, then their mouth, and back to their eyes. This creates a natural and comfortable pattern of eye contact. 
 
Use Open Gestures 

Your gestures can also communicate a lot about your attitude and intention. Open gestures are those that expose your 
palms, chest, or torso, and indicate that you are open, confident, and friendly. Open gestures can make others feel 
more welcome and invited to interact with you. For example, you can use open gestures to greet someone, such as 
waving, shaking hands, or hugging (if appropriate). You can also use open gestures to show agreement, enthusiasm, or 
appreciation, such as nodding, clapping, or giving a thumbs up.  
 
On the other hand, avoid closed gestures, such as crossing your arms, legs, or hands, or touching your face, neck, or hair. 
Closed gestures can signal that you are closed, defensive, or nervous, and can make others feel unwelcome or uneasy. 
 
Lean In Slightly 

Another way to use body language to make others feel welcome is to lean in slightly when you are talking or listening to 
them. Leaning in shows that you are engaged, curious, and respectful of the other person. It also creates a sense of 
intimacy and trust. However, be careful not to lean in too much or too fast, as this can invade the other person's 
personal space and make them feel uncomfortable or threatened.  
 
To lean in slightly, move your upper body or head a few inches closer to the other person, while keeping your lower 
body stable and your posture straight. You can also tilt your head slightly to show interest and empathy. 
 
Mirror Their Body Language 

Mirroring is a subtle and powerful way to use body language to make others feel welcome. Mirroring is when you mimic 
or match the other person's body language, such as their posture, gestures, facial expressions, or tone of voice. 
Mirroring can create a sense of harmony and rapport, as it shows that you are in sync with the other person and that 

https://www.linkedin.com/advice/0/how-can-you-use-body-language-make-others
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you understand them. Mirroring can also make the other person feel more comfortable and confident around you, as it 
validates their feelings and opinions.  
 
To mirror effectively, pay attention to the other person's body language and try to copy it in a natural and relaxed way. 
Don't overdo it or copy every move, as this can seem fake or mocking. You can also use mirroring to influence the other 
person's mood or behavior, by using positive and welcoming body language yourself. 
 

Respect Their Personal Space 
The final way to use body language to make others feel welcome is to respect their personal space. Personal space is the 
area around a person that they consider their own and that they don't want others to enter without permission. 
Personal space can vary depending on the culture, the situation, and the relationship between the people. However, in 
general, most people prefer to have at least an arm's length of distance between them and strangers or casual 
acquaintances, and more or less depending on their level of comfort and intimacy.  
 

To respect their personal space, observe their cues and reactions, and adjust your distance accordingly. If they seem to 
back away, move closer, or turn their body away from you, follow their lead and respect their boundaries. If they seem 
to invite you closer, move forward, or turn their body towards you, reciprocate and respect their signals. 
 

Recruitment  
(Issue 2016-3) ð by Caller Tim Marriner, South Carolina 

9ŘƛǘƻǊΩǎ bƻǘŜΥ  ¢ƛƳ ǎǘŀǊǘŜŘ ŎŀƭƭƛƴƎ ƛƴ мфто ŀƴŘ ƳŀŘŜ ǘƘŜ ŘŜŎƛǎƛƻƴ ǘƻ Ŏŀƭƭ Ŧǳƭƭ-time in 1987.  In addition to 
calling at his home club in Bluffton, South Carolina, his calling career takes him all over the world.   
 Iƛǎ ŀǊǘƛŎƭŜ ƻƴ άwŜŎǊǳƛǘƳŜƴǘέ ŘƛǎŎǳǎǎŜǎ ǘƘŜ ƛƳǇƻǊǘŀƴŎŜ ƻŦ ǎƘŀǊƛƴƎ ǘƘŜ ǘŀǎƪǎ ƻŦ ŀŘǾŜǊǘƛǎƛƴƎ ŀƴŘ 
recruiting with all of the club members, and gives some practical ideas for advertising on a small budget.  
 

One of the most important necessities of our activity today is the need to find perspective new dancers.  
Unfortunately, many current dancers have grown weary looking for new people for various reasons.  Existing dancers 
often have hounded their neighbours and friends several times to the point of being a nuisance.  There are also dancers 
ǘƘŀǘ ǿƻǳƭŘ ǇǊŜŦŜǊ ƴƻǘ ǘƻ ƘŀǾŜ ǘƻ άŀƴƎŜƭέ ŀƴȅƻƴŜ ŜƭǎŜ ŀƎŀƛƴΣ Ǉƻǎǎƛōƭȅ ŘǳŜ ǘƻ ōǳǊƴ ƻǳǘΦ  {ƻƳŜ ƳŜƳōŜǊǎ ƳƛƎƘǘ ƴƻǘ ǊŜŀƭƭȅ 
want to lower their proficiency or may wish to move ahead to other forms or programs of dance, not really interested in 
recruitment of new dancers.  If a club determines they need to host new dancer sessions, the entire club needs to 
understand their responsibilities to support the effort 100%.  Recruitment should not be left in just the hands of the 
caller or the club officers. 
 
First of all, recruitment should be happening all the time, not just two months prior to a starting date for new 
dancers.  Anyone thinking a flyer can be posted and folks will come, will be greatly disappointed.  There are many 
different things each member can do to advertise a new dancer session.  The trick is finding what they feel the most 
comfortable doing.  At the very least, every club member should have access to current club business cards with 
information regarding the new dancer session on the back.  This card should be updated regularly to allow for 
alternative start dates.  Any time a member hands someone money, this card should be provided.  These cards should 
be displayed at every dance for visitors to take or for dancers to pick up for distribution year round. 
 
Informational post cards are also effective.  They can be posted on various bulletin boards at grocery stores, schools, 
churches, and businesses that will allow advertising.  They can also be used as a reminder mailed to anyone providing 
their address for further information. 
 
Full size paper brochures can also be developed and printed to be placed in newspaper slots or mail boxes where 
allowed, or handed out door to door.  Some grocery stores allow these to be stuffed in bags.  Just ask!  The trick is to 
have eye catching logos, with just the right amount of details or web site reference to get someone to read the 
information.  
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If a club has a budget, other items of promotion could be distributed such as pens, pencils, note pads, wooden  
nickels, or any other useful items that folks would enjoy.  A web address, email, or phone number should be present for 
ǎƻƳŜƻƴŜ ǘƻ ŎƻƴǘŀŎǘ ŦƻǊ ƳƻǊŜ ƛƴŦƻǊƳŀǘƛƻƴΦ  ²ƛǘƘ ǘƻŘŀȅΩǎ ƛƴǘŜǊƴŜǘ ŀƎŜΣ ƻǘƘŜǊ ǎƻŎƛŀƭ ƳŜŘƛŀ ƻǳǘƭŜǘǎ ǎƘƻǳƭŘ ōŜ ƛƴǾŜǎǘƛƎŀǘŜŘ 
as a means to promote a new dancer session.  At a loss for words that best describes the activity, then point dancers to 
the You2CanDance.com web site for more information.  Other recruitment material is available online at 
CALLERLAB.Org, Arts-Dance.com, LiveLivelySquare Dance.com, and USDA.org. 
 
Remember, promotional materials are only effective if they are placed in the hands of non dancers. 
 
Billboards, yard signs, radio spots, television ads, can be effective if used in a timely manner but can be pricey.  
Newspapers often will list new dancer information, interview a group, or cover a special event for free. Timing for all of 
this is important to support a new dancer session.  
 
Demonstrations, open house dance events are also effective ways to help promote a new dancer session.  Still, face to 
face reference is the best form of recruitment.  Friends bringing in friends is the most effective method of recruitment.  
New dancers are energetic and eager to help.  Usually they have access to non dancers others have not approached.  
Strike while the iron is hot, not a year down the road. 
 
No matter what a club does to recruit, it is very important to follow up on the effectiveness of any promotional 
methods.  Without measuring the results, no improvements can be made.  This will provide great insight for future 
promotions.  Track how a perspective dancer heard of the new dancer session.  Have them provide this information 
along with an address, phone number, and email address.  While they are providing information, find out a little bit 
more about them, such as interests, hobbies, and jobs.  This can assist with networking them with current dancers of 
similar backgrounds and interest.  This helps with retention.  It will also provide a reference of skills for future help. 
 
It is important for each member to have a duty and a goal when it comes to recruitment.  Provide several different 
means of recruitment tools members can choose to help. Measure the results and reward those that excel!  The club 
must all pull together for the same goals.  Anyone with other selfish motives will not provide any useful help.  Get them 
on board with some other chore to assist.  ²ƛǘƘ ŜǾŜǊȅƻƴŜΩǎ ƘŜƭǇΣ ƻƴƭȅ ǘƘŜƴ Ŏŀƴ ŀ Ŏƭǳō ŎƻƭƭŜŎǘƛǾŜƭȅ ŀŎƘƛŜǾŜ ƎǊƻǿǘƘ 
through new dancers. 
 

Thinking ôOutside the Boxõ 
(Issue 2022-5) - by Claudia Littlefair, Editor  

 

¢ƘŜǊŜΩǎ ƴƻ ǉǳŜǎǘƛƻƴ ǘƘŀǘ /ƻǾƛŘ Ƙŀǎ ƘŀŘ ŀ ƳŀƧƻǊ ƛƳǇŀŎǘ ƻƴ ƻǳǊ ŀŎǘƛǾƛǘȅΣ ŀǎ ƴǳƳōŜǊǎ ŀǊŜ Řƻǿƴ ŀǘ ǎƻƳŜ Ŏƭǳōǎ ōȅ ŀǎ ƳǳŎƘ 

ŀǎ рл҈Η ²ƘŜƴ ƛǘ ŎƻƳŜǎ ǘƻ ǇǊƻƳƻǘƛƻƴΣ ǘƘƛƴƪƛƴƎ ΨƻǳǘǎƛŘŜ ǘƘŜ ōƻȄΩ ƛǎ ƳƻǊŜ ƛƳǇƻǊǘŀƴǘ ƴƻǿ ǘƘŀƴ ŜǾŜǊΦ IŜǊŜΩǎ one such idea 

that might be worth your while. 
 

tǊƛƻǊ ǘƻ /ƻǾƛŘΣ ƻǳǊ 5ƛǎǘǊƛŎǘ ƘŜƭŘ ŀ ŦǊŜŜ άƛƴǘǊƻ ƘƻǳǊέ ŀǘ ƻǳǊ ǿŜŜƪƭȅ ǎǳƳƳŜǊ ŘŀƴŎŜǎ ǿƘŜǊŜ ǇŜƻǇƭŜ ŎƻǳƭŘ ŎƻƳŜ ŀƴŘ ǘǊȅ ƻǳǘ 

square dancing. The summer dances were the perfect set-up since the hall was booked, a caller hired, and dancers were 

coming anyways. The results? Some of these new dancers came several times during the summer, and some joined 

clubs for lessons in the fall.  
 

So, what if this same idea were applied to your regular weekly dances? CǊŜŜ άƛƴǘǊƻ ƘƻǳǊǎέ ŎƻǳƭŘ ōŜ ƘŜƭŘ ŜǾŜǊȅ ǿŜŜƪΣ ƻǊ 

ǘǿƻΣ ƻǊ ƳƻƴǘƘƭȅΦ aŜƳōŜǊǎ ǿƻǳƭŘƴΩǘ ƘŀǾŜ ǘƻ ǿŀƛǘ ƳƻƴǘƘǎ ǘƻ ƛƴǾƛǘŜ ǘƘŜƛǊ ŦǊƛŜƴŘǎ ǘƻ ǘǊȅ ƛǘ ƻǳǘΣ ŀƴŘ ōŜǎǘ ƻŦ ŀƭƭΣ ǿŜΩŘ ƘŀǾŜ ŀ 

product to offer and advertise throughout the dance season. 
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òThe Any Friday, Saturday or Sunday Fun  Festó 
(Issue 2023-1)  òExcerpts from òThe No Experience Dance Themeó by Dave and Bonnie Henry 
 

9ŘƛǘƻǊΩǎ bƻǘŜΥ /ǊŜŀǘƛƴƎ ŀǿŀǊŜƴŜǎǎ ǘƘŀǘ ƻǳǊ ŀŎǘƛǾƛǘȅ ŜȄƛǎǘǎ ƛǎ ǘƘŜ ŦƛǊǎǘ ǎǘŜǇ ƛƴ ƳŀǊƪŜǘƛƴƎΦ  
This article describes the success a club has by holding monthly Open Dances. 

 

The Whirlybird Square Dance Club in Lynnwood, WA is the sponsor of the dance, and I initially suggested a once-a-
month student dance which became The First Friday Fun Fest. The club is officer-Ǌǳƴ ŀƴŘ LΩǾŜ ŎŀƭƭŜŘ ŦƻǊ ǘƘŜ Ŏƭǳō ŦƻǊ пр 
ȅŜŀǊǎΦ άCƛǊǎǘ CǊƛŘŀȅ Cǳƴ CŜǎǘέ ǎǘŀǊǘŜŘ ƻǳǘ ŀǎ ŀ ǎǘǳŘŜƴǘ ŘŀƴŎŜ ōŜƎƛƴƴƛƴƎ ƛƴ {ŜǇǘŜƳōŜǊ ŀōƻǳǘ ф ȅŜŀǊǎ ŀƎƻΦ Lǘ ǿŀǎ ǘƻ ōŜŎƻƳŜ 
a Half and Half dance when the new January classes started that first year. Well, we had a lot more newer dancers 
coming versus the Sept. students, ǎƻ L ŘŜŘƛŎŀǘŜŘ ŜǾŜǊȅ ǘƘƛǊŘ ǘƛǇ ŦƻǊ ǘƘŜ {ŜǇǘŜƳōŜǊ ǎǘǳŘŜƴǘǎΦ Lǘ ǿŀǎƴΩǘ ƭƻƴƎ ǳƴǘƛƭ L 
dedicated the whole program to the newest dancer in the hall. About the second or third year, experienced dancers 
would ask if it would be alright if they brought their niece, or their grandchild who was home on college break, or some 
non-square dancing friends, etc., and so this became the beginning of the no-experience-necessary designation of the 
dance. Thus, our no-experience-necessary dance was dancer-created, having evolved into an entire program 
dedicated to the new dancer!  
 

More about This No Experience Dance Theme 
At the very beginning of the dance, I ask those people that have never square danced before to raise their hand. We 

give them a round of applause and thank them for coming. Then I tell them they are going to experience a lot of square 

dancing, but the only thing I truly want them to remember, when it is over, is that they had a great time! 

²Ŝ ǎǘŀǊǘ ǘƘŜ ŜǾŜƴƛƴƎ ƻŦŦ ǿƛǘƘ άǘƘƛǎ ƛǎ ȅƻǳǊ ǇŀǊǘƴŜǊΣ ŎƻǊƴŜǊΣ ƘƻƳŜ Ǉƻǎƛǘƛƻƴέ ŀƴŘ ǉǳƛŎƪƭȅ ǘŜŀŎƘ 5ƻ {ŀ 5ƻΣ !ƭƭŜƳŀƴŘŜ ƭŜŦǘΣ 

and Promenade, and then I put the music on and start dancing through some star sequences. 
 

The square set is followed by a line dance, or easy round dance is taught and the dance progresses from there. It is fast-

paced programming. The music rarely stops. There is no down-time and everything is briefly taught as-we-go, so they 

can dance as much or as little as they want. Nobody ever must sit out because of a star tip of upper-level squares or 

rounds, becauǎŜ ǘƘŜǊŜ ŀǊŜƴΩǘ ŀƴȅΗ Wǳǎǘ ōŜŦƻǊŜ ǘƘŜ ŦƛƴƎŜǊ ŦƻƻŘ ōǊŜŀƪ ǇǊƛƻǊ ǘƻ ǘƘŜ /h±L5 ŎƘŀƴƎŜǎ όŀƴŘ ƴƻǿΣ ƛǘ ƛǎ ǇƭŀŎŜŘ 

second to the last tip), we have a light hearted hot hash hoedown competition, where the squares dance until they 

ƳŀƪŜ ŀ ƳƛǎǘŀƪŜ ǘƘŀǘ ǘƘŜȅ ŎŀƴΩǘ ǊŜŎƻǾŜr from. When that happens, the square breaks it up and if there is food, they line 

up in the potluck line. The last square standing gets a hot hash hoedown dangle for their badge. 
 

The competition does a few things: 

1. It creates entertainment for those sitting out or standing in the potluck line. 

2. It is fun for our club dancers, too, and it gives a sense of accomplishment to the winning 

square.  
 

The competition is based on the material taught up to that point, and my goal is not to break the squares down, but to 

help them accomplish as much as they can with the skills that their square has as the competition gets faster & trickier. 
 

Prior to Covid 
We had never had a dance with less than 8 squares; the average was 13 squares! The hall maximum is 18 squares but the parking 

ƭƻǘ ƛǎ Ŧǳƭƭ ŀǘ ŀōƻǳǘ мс ǎǉǳŀǊŜǎΦ ²Ŝ ƘŀǾŜ ŀŎǘǳŀƭƭȅ ƘŀŘ ǇŜƻǇƭŜ ŎƻƳŜ ǘƻ ǘƘŜ ŘŀƴŎŜ ŀƴŘ ƭŜŀǾŜ ōŜŎŀǳǎŜ ǘƘŜȅ ŎƻǳƭŘƴΩǘ ŦƛƴŘ ŀ ǇŀǊƪƛƴƎ place! 
 

Our dance time was from 7:30-10:30 with a finger food and announcement break at 9:15. When COVID hit, all dancing, 

and many other activities, in Washington State stopped because of a state mandate. As of the first Friday in September 

2021, we are up and running again. Prior to COVID,  
 

Post Covid 
When we reopened the dance program this September of 2021, we made a couple of changes: 

1. .ŜŎŀǳǎŜ ƻŦ /h±L5Τ ƴƻ ƳƻǊŜ ŦƻƻŘΣ ŀƴŘ ōŜŎŀǳǎŜ ǿŜ ǿŜǊŜƴΩǘ ǘŀƪƛƴƎ ŀ ŦƻƻŘ ōǊŜŀƪΣ ǿŜ ǎƘƻǊǘŜƴŜŘ ǘƘŜ ŘŀƴŎŜ ǘƛƳŜΦ 

2. The last set of squares now starts at 9:30 P.M.   
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The first September dance in 2021 we had less than 8 squares (we had 4), but about 1/3 of the floor were people 

experiencing square dancing for the first time which was amazing. hŎǘƻōŜǊΩǎ ŘŀƴŎŜ ƘŀŘ у ǎǉǳŀǊŜǎ ŀƎŀƛƴ ŀƴŘ ƻƴŜ 

ǎǉǳŀǊŜ ǿŀǎ ƳŀŘŜ ǳǇ ƻŦ ŎƻƭƭŜƎŜ ǎǘǳŘŜƴǘǎΦ bƻǾŜƳōŜǊΩǎ ŘŀƴŎŜ ƘŀŘ ф ǎǉǳŀǊŜǎΣ ŀƴŘ ƻǳǊ ǎǉǳŀǊŜ ƻŦ ŎƻƭƭŜƎŜ ǎǘǳŘŜƴǘǎ ǿŜre 

back, and they stayed through the very last set of squares. They were laughing and giggling as they walked out the door. 

As they left the November dance, they said they had other plans for December, but they would be back in January. 

5ŜŎŜƳōŜǊΩǎ ŘŀƴŎŜ Ƙŀd 8 squares again and there was at least a square of brand-new dancers in attendance.     
 

¢ƘŜǊŜ ŀǊŜ ƻǇǇƻǊǘǳƴƛǘƛŜǎ ǘƻ ǊŜŎǊǳƛǘ ƴŜǿ ǇŜƻǇƭŜ ƛƴǘƻ ƻǳǊ ŀŎǘƛǾƛǘȅ ŀƭƭ ǘƘŜ ǘƛƳŜΦ ²ƘŜƴ ƻǇǇƻǊǘǳƴƛǘȅ ƪƴƻŎƪǎΣ ŘƻƴΩǘ ƭŜǘ ƛǘ Ǉŀǎǎ 

you by. It might lead to your next big class, or the beginning of your new big club. Programs like The First Friday Fun 

Fest can be a destination dance too, and we are proving that every month! 

 

Good Things About Square Dancing  

(Issue 2022-3) - by Caller/Instructor Betsy Gotta, presented at Northern  New Jersey Square Dance Association 

(NNJSDA) Convention, April 2018 

We are involved in a great activity ς Square Dancing! We must be involved, or you would not be here listening to this 

speech and I would not be making the speech. Our question is how can we involve others?  
 

Each of us needs to be an ambassador for our activity. bƻǿ ǎƻƳŜ ƻŦ ȅƻǳ ŀǊŜ ōŜŎƻƳƛƴƎ ǳƴŎƻƳŦƻǊǘŀōƭŜΣ ǘƘƛƴƪƛƴƎΣ άI am 

not good at talking to strangersΣέ ƻǊ άL ŀƳ ƴƻǘ ƎƻƻŘ ŀǘ ǎŜƭƭƛƴƎ ǘƘƛƴƎǎ ƻǊ ŎƻƴǾƛƴŎƛƴƎ ǇŜƻǇƭŜ ǘƻ ǘǊȅ ǘƘƛƴƎǎΦέ I am not talking 

about knocking on doors like a religious group, I am talking about just being aware of opportunities to talk about our 

activities. We all have square dance tee or polo shirts, but where do we wear them? Do we wear our square dance tee 

shirts to a dance event or do we wear them to a baseball game? If we wear our square dance tee shirt to a ball game or 

a movie, we are publicizing our activity, just by having a visible mention of square dancing. It also can help members of 

the public to understand that pŜƻǇƭŜ ǿƘƻ ǎǉǳŀǊŜ ŘŀƴŎŜ ŀǊŜ άǊŜƎǳƭŀǊέ ǇŜƻǇƭŜΣ ƴƻǘ ŀ ŎŀǘŜƎƻǊȅΦ  
 

One of the barriers to convincing people to try square dancing is their preconceptions about the activity. They know that we 

always dance to country music, we have to wear those funny outfits, and we are all from rural areas in the West or Midwest. You 

and I know that square dancers are regular people who have held a variety of jobs, have different levels of education and enjoy 

ƻǘƘŜǊ άƴƻǊƳŀƭέ ǇŀǎǘƛƳŜǎ ƛƴ ŀŘŘƛǘƛƻƴ ǘƻ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎΦ wŜŎŜƴǘƭȅΣ Ŏƭǳbs have relaxed the dress codes and different callers use a 

variety of music. The public has not yet modified their preconceptions. For example, a few years ago, I was hired to call a beginner 

square dance party for a group of college students from overseas. Since I was working with younger people, I picked a variety of 

music, using some rock, some modern pop, some country, etc. At the end of the dance, the group leader told me that for future 

bookings, I needed to use more country music to give the studentǎ ŀ άǊŜŀƭέ ǎǉǳŀǊŜ ŘŀƴŎŜ ŜȄǇŜǊƛŜƴŎŜΦ IŜ ŘƛǎǊŜƎŀǊŘŜŘ Ƴȅ 

explanations that real squares dancers dance to a variety of music.  
 

Some years ago, a member of an NNJSDA club wrote a human interest story about square dancing. He quoted square 

dancers about how they much they enjoyed square dancing. Each quote included the dancers name, age and 

occupation. There was a good cross-section of dancers quoted. That fall several clubs in the Northern NJ area had more 

people come to classes to try the square dancing activity then in past years. I believe that the article changed the 

perceptions of square dancers from a bunch of like-minded blue collar people pretending to be hillbillies to a varied 

group of individuals enjoying a stimulating hobby. These new dancers found someone that seemed like them who 

square danced, so they felt that they might enjoy square dancing.  
 

²Ŝ Ƴŀȅ ƴƻǘ ōŜ ŀōƭŜ ǘƻ ŎƘŀƴƎŜ ǘƘŜ ǇǳōƭƛŎΩǎ ǇŜǊŎŜǇǘƛƻƴǎ ŀōƻǳǘ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛƳƳŜŘƛŀǘŜƭȅΣ ōǳǘ ǿŜ Ŏŀƴ ǘǊȅΦ When we 

talk about our activity we can emphasize how well square dancing meets many human needs.  
 

The other night on the news there was a story about how many people today feel lonely and isolated even though they 

stay connected on Social Networks. Square dancing fills the need for face to face social connection. We need to meet 

together to enjoy the dancing.  
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This news story prompted me to check online for what people needed to have good health. One website listed the 

following basic human needs:  

¶ Need to give and receive attention;  

¶ Need to heed the mind/body connection;  

¶ Need for purpose and goals;  

¶ Need for community and making a contribution;  

¶ Need for challenge and creativity;  

¶ Need for a sense of intimacy;  

¶ Need for a sense of control;  

¶ Need for status.  

 

[ŜǘΩǎ ŎƻƴǎƛŘŜǊ Ƙƻǿ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƳŜŜǘǎ Ƴŀny of those needs.  
 

Since dancers function in groups of 8, people can give and receive attention and feel like they have a sense of 

community. Since many clubs often donate to charity, the need to make a contribution is satisfied. Learning the calls 

involved in the programs can satisfy the need for purpose and goals. Unfortunately, many dancers have attached status 

to what Program/Level they have achieved instead of how well they execute the calls.  
 

Square dancing also provides mild aerobic exercise ς music plays at 124 to 126 beats per minute which means the 

dancers who walk with the beats can be walking 2.5 miles per hour. Have you checked your Fitbit before and after a 

dance? Those of us who dance on a regular basis are fitter than when we started due to the regular walking. New class 

members are often tired before the angels, because the new class members are not yet used to all of the walking that 

takes place during a dance.  
 

Square dancing, and the learning of calls provides mental stimulation and uses the puzzle solving functions of the brain. 

hƴŜ ƻŦ ǘƘŜ ǘƘƛƴƎǎ ǘƘŀǘ ǇŜƻǇƭŜ ŦƛƴŘ ǿƘŜƴ ǘƘŜȅ ŀǊŜ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ƛǎ ǘƘŀǘ ǘƘŜȅ Ƴǳǎǘ ŎƻƴŎŜƴǘǊŀǘŜ ŀƴŘ ŦƻŎǳǎ ƻƴ ǘƘŜ ŎŀƭƭŜǊΩǎ 

commands. This means that for the length of the tip, the dancers can forget the other problems and concerns that are in 

their life. I do not mean to say that all tension is relieved, because many new dancers can stress about remembering the 

calls and how to do them. However, the regular tensions of their lives are forgotten for a while.  
 

If you post on social media, do you mention how much fun you had at the square dance you attended last night? If 

you have non-square dancing Facebook friends, they will hear about your activity. Mention that the caller used music by 

Bruno Mars (if you know about such music) or the pirate ςthemed decorations and/or clothing worn by the dancers. 

Such a post may help change the stereotypic expectations of non- square dancing friends. At the very least, you are 

communicating to others about how you love this activitȅ όŀƴŘ ȅƻǳ ŘƛŘƴΩǘ ƘŀǾŜ ǘƻ ƪƴƻŎƪ ƻƴ ŀ ǎǘǊŀƴƎŜǊǎΩ ŘƻƻǊύΦ  
 

Now, if you talk about all the information about square dancing that I have mentioned in this speech, you will either 

bore potential dancers to death or make them run screaming from the conversation. The strategy is that if you happen 

to mention that you square dance and a person responds with mild interest, make one point about how square dancing 

fills a need in your life. My point is that we need to let the general public know what square dancing is today and how 

much we enjoy the people and the activity. If nobody talks about square dancing, nobody will change their minds about 

trying square dancing. 
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òThe Future of Square Dancingó (Excerpts) 
(Issue 2019-2) - by Jim Mayo (Original date September 29, 2009) 

 

We, Modern Western Square Dance (MWSD) callers and dancers, are pretty much in agreement that our activity is 

not thriving.  Certainly, it does not come anywhere close to the popularity it once enjoyed.  There are several possible 

explanations for this.  Summarized they are Society has changed, MWSD has changed, or some combination.  
 

We all know that society has changed.  People do not have the free time they once had, and they are much less willing 

to commit to anything which requires regular attendance.  If we are honest, we will admit that MWSD has become 

much more complicated than it was in the heyday of its popularity.  So, we can agree that the way square dancing is at 

present does not match the needs of today's society.  Those who love square dancing know it could be adapted to 

whatever society needs.  At some level we also know that square dancing will have to change if it is to become more 

popular.  This form of dance activity will need to be easier to enter.   
 

Those who are involved now are not much interested in trying some new form.  We like it the way it is.  We want clubs 

with a commitment to membership.  We want people to go through a course that teaches at least the 70 calls we all 

know.  We realize that folks cannot just "walk in" and take part.  They have to go through the training ς and we like it 

that way.  What we have not been willing to acknowledge is that training is not only the class.  We know, but don't 

really say, that after class the new dancer will still not be able to dance comfortably at most of the dances that will be 

available.  The new dancer will have to go for another year of dances, at least, before they will be comfortable 

dancing with folks at an open dance ς no matter what the advertised program.  
 

If we made a "new" form of square dancing what could it be like?  Where could it be started?  Who would come?  Would 

they be people we wanted as our friends?  Most of "us" are older and were brought up in a different kind of world.  It's 

not surprising that we do not recruit successfully in a new group of people.  Perhaps we callers should try to find or 

create a different form of square dancing that would serve folks who are not just like us.  If we did that, we should not 

expect today's dancers to recruit our new customers.   
 

If we start with a blank page and redesign square dancing to serve today's people what could it be?  I would suggest 

that it should be easier to learn and that it should not require people to show up at every session even while they are 

learning.  It should provide an opportunity for folks to enjoy each other as well as the dancing.  After all, that was one 

of the most important aspects of MWSD even though we never recognized how important it was until quite recently.   
 

A new square dancing should also continue to provide both physical and mental exercise.  They are both popular with 

our prospective new customer base.  It would be good if we could find some organization to help us reach a new 

customer base.  Ed Gilmore said, "Find some people and do what you have to do to get them."  Where could we look for 

people?  Churches are an obvious possibility.  Much of what we have to offer is the kind of thing that churches stand for.  

We should not expect to recruit people away from the churches.  We should offer a program that provides a social 

experience within the church.  Another possibility is to look for support from community organizations; service clubs, 

recreation departments, YMCA or YWCA.  They helped us get started 50 years ago.  Or we could just use a community 

recreation facility and run it ourselves.  I know of one such that has been going and growing for a couple of years.  
 

Why isn't this happening?  I think it's because we don't want square dancing that is different from what we have 

created.  We cling to the old model because this is what we all know and feel comfortable with.   
 

To find that alternative we need brave callers to set out on a new course.  Our CALLERLAB Winning Ways material 

describes some different approaches and I know a couple of them who are surviving and thriving.  I don't see many 

other callers or dancers that are interested in following those paths.  Until we find some folks willing to break out from 

the old patterns, I doubt that we will see a rebirth of interest in the activity we have loved.   
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How Conducive Is Your Hall Space?  
(Issue 2018-7) ð by Editor  Claudia Littlefair  

How we utilize the space we dance in can make a huge difference ǘƻ ǘƘŜ ǎƻŎƛŀƭ ŀǘƳƻǎǇƘŜǊŜ ƻŦ ƻǳǊ ƎǊƻǳǇΦ  LǘΩǎ ǿƻǊǘƘ 

spending some time evaluating hall set-up.  Is it welcoming?  Is it awkward to socialize?  Does the shape of your hall split 

up your group? 
 

{ƻƳŜ Ƙŀƭƭǎ ŀǊŜ ǘƻƻ ōƛƎ ŦƻǊ ǘƘŜ ƴǳƳōŜǊ ƻŦ ŘŀƴŎŜǊǎΦ  LǘΩǎ Ŝŀǎȅ ŦƻǊ the experienced dancers to set themselves apart from the 

new dancers.  They visit with each other while the new dancers are learning to dance.  They may be one club, but it feels 

like two separate groups.  The feeling of interconnectedness is lost in the big space.  The solution ς use only one-half or 

less of the space.  Bring the chairs up from the back of the hall. 
 

Sometimes a small group of chairs is set-ǳǇ ǘƻ Ŧƛƭƭ ŀ ǎǇŜŎƛŦƛŎ ǎǇŀŎŜΦ  Lǘ ŘƻŜǎƴΩǘ ǘŀƪŜ ƭƻƴƎ ōŜŦƻǊŜ ǘƘŜ ǎŀƳŜ ŘŀƴŎŜǊǎ ǎƛǘ ƛƴ 

that same place eǾŜǊȅ ǿŜŜƪΣ ǎƛƳƛƭŀǊ ǘƻ ŎƘǳǊŎƘ ƎƻŜǊǎ ǿƘƻ ƘŀǾŜ ǘƘŜƛǊ άƻǿƴέ ǇŜǿǎΦ  !ƎŀƛƴΣ ǘƘƛǎ ǎǇƭƛǘǎ ǳǇ ŀƴ ŀƭǊŜŀŘȅ ǎƳŀƭƭ 

group, and can unintentionally affect the club environment.   
 

The two clubs we teach New Dancers at have significantly increased the social component of their evenings simply by setting out the 

lunch during the dance time.  Originally, this was done because not everyone could stay late to enjoy lunch after the dancing.  The 

pooled lunch table is set-up beside the coffee and water, and between breaks everyoƴŜ ŎƻƴƎǊŜƎŀǘŜǎ ŀǊƻǳƴŘ ǘƘŜƳΦ  LǘΩǎ ŀƴ Ŝŀǎȅ ǿŀȅ 

ŦƻǊ ǘƘŜ ƴŜǿ ŘŀƴŎŜǊǎ ǘƻ ƳŜŜǘ ŀƴŘ ƳƛȄ ǿƛǘƘ ǘƘŜ ŜȄǇŜǊƛŜƴŎŜŘΦ  LǘΩǎ ǿƻƴŘŜǊŦǳƭ ǘƻ ǿŀǘŎƘ Ƙƻǿ ǿŜƭŎƻƳŜŘ ŀƴŘ ƛƴŎƭǳŘŜŘ ŜǾŜǊȅƻƴŜ ŦŜŜƭǎΦ  It 

ŘƻŜǎƴΩǘ ǘŀƪŜ ƭƻƴƎ ōŜŦƻǊŜ ǘƘŜ ƴŜǿ ŘŀƴŎŜǊǎ ǎǘŀǊǘ ōǊƛƴƎƛƴƎ ǎƻƳŜǘƘƛƴƎ ǘƻ ŎƻƴǘǊƛōǳǘŜ ǘo the food table.  Of course, any lunch left over is 

enjoyed by those who choose to stay and socialize after the dancing. 
 

Jerry Junck, well-known caller in Nebraska and Arizona, relates this story about the change an unplanned table set-up 

made.  He believes it has led to an increase in the number of dancers attending his dance. 
 

άCƻǊ ȅŜŀǊǎ L ƘŀŘ ŀƭǿŀȅǎ ǎŜǘ ǳǇ Ƴȅ Ƙŀƭƭ ǿƛǘƘ ǘǿƻ Ǌƻǿǎ ƻŦ ŎƘŀƛǊǎ ƛƴ ǘƘŜ ōŀŎƪΣ ǎƛŘŜ ōȅ ǎƛŘŜΦ  bŜǾŜǊ ǊŜŀƭƭȅ ƎŀǾŜ ǘƘŀǘ ŀ ǘƘƻǳƎƘǘ ōut did it 

ōŜŎŀǳǎŜ άǘƘŀǘ ƛǎ ǿƘŀǘ LΩǾŜ ŀƭǿŀȅǎ ŘƻƴŜΦέ  ¢Ƙat section is a 20 foot wide area behind a row of four columns.  Too small an area to 

dance, but great for seating away from the floor. 
 

¢ǿƻ ǎŜŀǎƻƴǎ ŀƎƻΣ Ƴȅ ŀŎǘƛǾƛǘȅ ŘƛǊŜŎǘƻǊ ŘŜŎƛŘŜŘ ǘƻ ƭŜŀǾŜ ǘŀōƭŜǎ ǎŜǘ ǳǇ ƛƴ ǘƘŀǘ ŀǊŜŀ ŀƭƭ ǘƘŜ ǘƛƳŜΦ  L ǿŀǎƴΩǘ ŀƭƭ ǘƘŀǘ ǎǳǊŜ about it, but that 

is what she wanted.  They set two rectangular tables set end to end.  Each table set seats 8 people on a side, and there are ten sets of 

these tables.  That seats 160 people.  Using my old method of chairs side by side, I could not seat that many dancers. 
 

What I have found is that dancers LOVE those tables.  To the extent that I believe it has contributed to the growth of this dance in 

ǘƘŜǎŜ ƭŀǎǘ ǘǿƻ ǎŜŀǎƻƴǎΦ  !ƭǎƻΣ ǇŜƻǇƭŜ ŀǊŜ ŀǊǊƛǾƛƴƎ ŜŀǊƭƛŜǊ ǘƻ άǎǘŀƪŜ ƻǳǘέ ǘƘŜƛǊ ǘŀōƭŜǎ ŦƻǊ ǘƘŜƛǊ ŦǊƛŜƴds.  This has given dancers a place to 

put their drinks, their bags, and plates, if we have treats, and a place to put their elbows, if nothing else.  It has increased the social 

aspect of the evening tremendously.  Much easier to visit with people across the table rather than down the line beside them on 

ŎƘŀƛǊǎΦέ 

 

So, look through new eyes at your hall set-up.  Is there a change you could make that would benefit the club?  Is there a 

more welcoming way to arrange the room that would encourage socializing and intermingling?  Try something new and 

see where it goes.  
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I.  KEEPING NEW DANCERS 

Respecting New Dancers  
(Issue 2024-1) - by Claudia Littlefair, Editor  
 

I cringe at the thought of new dancers going to dances outside of their clubs, even those dances that are purposely 
designed to help new dancers hone their skills. ²ƘȅΚ .ŜŎŀǳǎŜ ǘƘŜǊŜ ƛǎ ƴƻ ŎƻƴǘǊƻƭ ƻǾŜǊ ǿƘŀǘ ǳǎ ΨŜȄǇŜǊƛŜƴŎŜŘ ŘŀƴŎŜǊǎΩ 
ǎŀȅ ƻǊ Řƻ ǘƻ ǘƘŜǎŜ ƴŜǿ ŘŀƴŎŜǊǎΦ LΩǾŜ ƘŜŀǊŘ ƴŀǎǘȅ ŎƻƳƳŜƴǘǎ ƭƛƪŜΣ ά¸ƻǳ ǎƘƻǳƭŘƴΩǘ ōŜ ŀǘ ǘƘƛǎ ŘŀƴŎŜέΣ ƻǊ ά¸ƻǳ ŎŀƴΩǘ ŘŀƴŎŜέΣ 
ƻǊ ά²Ƙȅ ŀǊŜ ȅƻǳ ƘŜǊŜΚέ LΩǾŜ ǎŜŜƴ ƴŜǿ ŘŀƴŎŜǊǎ ōŜ ȅŀƴƪŜŘ ƻǊ ŘǊŀƎƎŜŘ ōȅ ǘƘŜ ŀǊƳ ǘƻ ōŜ Ǉǳǘ ƛƴ ǘƘŜ ŎƻǊǊŜŎǘ ǇƭŀŎŜΣ ŀƴŘ ŜȅŜǎ 
rolled or looks of disgust directed their way.  
 

If a new dancer hears 25 positive comments and one negative comment or action, 
ǘƘŜȅΩƭƭ likely remember the negative one - forever. And sadder still, is that some 
new dancers never do come back because of how they were treated at these special 
dances where they supposedly can hone their skills. 
 

My husband, Dave and I have been dancing for 30 yearǎΣ ŀƴŘ 5ŀǾŜΩǎ ōŜŜƴ ŎŀƭƭƛƴƎ ŦƻǊ 
more than half that time. We recognize that each new dancer is an individual. Some 
will take longer to learn the steps, while some catch on right away. Some are more 
capable of hearing the beat and others have no sense of rhythm. Some need more 
repetition, others have excellent recall. Some have more self-confidence, and some 
need extra encouragement and positive feedback. Some can move or hear better, 
and some have limited hearing or mobility. Some are easily guided, while others stop 
dancing on the spot when lost in the square. The list of differences is as long as the 

list of dancers. But what ǿŜΩǾŜ ŜȄǇŜǊƛŜƴŎŜŘ over and over again, is that some of the so-ŎŀƭƭŜŘ ΨƘƻǇŜƭŜǎǎ ŘŀƴŎŜǊǎΩ ǘǳǊƴ 
out to be some of the best dancers, and often become core members of our clubs.  
 

As experienced dancers, ƛǘΩǎ ƻǳǊ Ƨƻō to respect and ǎǳǇǇƻǊǘ ǘƘŜ ƴŜǿ ŘŀƴŎŜǊ ǊŜƎŀǊŘƭŜǎǎ ƻŦ Ƙƻǿ ΨƎƻƻŘΩ ǘƘŜȅ ŀǊŜΦ  
 
 

Just A Humble Opinion  
(Issue 2024-1) Source:  Square Dance News Sheet, Vol 1 -No.2, January 1954, Arti cle by Al Berry, Caller  
 

9ŘƛǘƻǊΩǎ bƻǘŜΥ Even though this article was written 70 years ago its message is still relevant today. 
 

When a person first starts square dancing they are usually very vocal about the fun and enjoyment that they are 
getting out of square dancing. 
 

However, after dancing for awhile, some of these people begin to add a little more to their remarks with άDŜŜΣ ǘƘŀǘ 
ǿŀǎ ŀ ƎƻƻŘ ǎǉǳŀǊŜΣ ōǳǘ ŘƛŘ ȅƻǳ ƴƻǘƛŎŜ ǘƘŜ ǿŀȅ ǘƘŜ 5ǊƛȊȊŀōŜƭƭǎ ƴŜǾŜǊ ŜǾŜƴ Ǝƻǘ ǘƘǊǳ ƛǘέΣ ƻǊΣ άaȅΣ L ƘŀŘ ŀ ǿƻƴŘŜǊŦǳƭ 
evening, eȄŎŜǇǘ ǿƘŜƴ aŎDƻƻōƭŜ Ǝƻǘ ƛƴ ǘƘŜ ǎŀƳŜ ǎǉǳŀǊŜ ǿƛǘƘ ǳǎέΣ ŀƴŘ ǎƻ ƻƴΦ 
 

Sometimes it happens the other way around, when some person feels he is being snubbed because of an unconscious 
action on the part of another dancer.  Two partial-squares on the floor need a couple and two from the side, seeing 
hands raised across the room, head that-away, bypassing the other square without even noticing them. Someone 
ǊŜƳŀǊƪǎ άǘƘŜǊŜ ǘƘŜȅ Ǝƻ ŀƎŀƛƴ ς ǘƻƻ ƎƻƻŘ ŦƻǊ ǳǎέΦ ¸ƻǳ ƪƴƻǿ ǿƘŀǘ L ƳŜŀƴΦ 
 

Before we ever start to say anything aōƻǳǘ ŀƴȅƻƴŜΣ ǿŜ ǎƘƻǳƭŘ ŀǎƪ ƻǳǊǎŜƭǾŜǎΣ άIs it going to be detrimental to square 
dancing?έ LŦ ƛǘ ƛǎΣ ǘƘŜƴ ŦƻǊƎŜǘ ƛǘΦ .ŜŎŀǳǎŜ ŀŦǘŜǊ ŀƭƭΣ ƛŦ ƛǘΩǎ ǎƳŀƭƭ ŜƴƻǳƎƘ ǘƻ ōŜ ŦƻǊƎƻǘǘŜƴ ς we should be big enough to 
forget. 
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What We Forget To Mention  
(Issue 2024-1)  Source: tǊŜǎƛŘŜƴǘΩǎ /ƻǊƴŜǊ ς Karen Buchheit, Oregon Newsletter, January, 2024 
 

It is hard to believe that it is 2024 already! And that Mid-Winter Festival is just a few weeks away. It is looking to be a 
good crowd this year ς come join the fun. 
 

A couple of things that no one ever seems to remember and always forget to tell new 
dancers: 
 

1. Every caller and cuer sounds different. They also all have different equipment and set up 
at a hall differently. Every hall sounds different and EVERY HALL has at least one spot 
ǿƘŜǊŜ ƛǘ ƛǎ ǾŜǊȅ ŘƛŦŦƛŎǳƭǘ ǘƻ ƘŜŀǊΦ .9Chw9 ŎƻƳǇƭŀƛƴƛƴƎ ǘƘŀǘ ȅƻǳ ŎŀƴΩǘ ƘŜŀǊ όƻǊ ǘƘŀǘ ǘƘŜ 
ŎŀƭƭŜǊκŎǳŜǊ ƛǎƴΩǘ ƭƻǳŘ ŜƴƻǳƎƘκƛǎƴΩǘ ƎƻƻŘκƛǎƴΩǘ ŎƭŜŀǊκƻǊ ǿƘŀǘŜǾŜǊύ ǘǊȅ ŘŀƴŎƛƴƎ ƛƴ ŀ ŘƛŦŦŜǊŜƴǘ ǎǇƻǘ ƛƴ ǘƘŜ ƘŀƭƭΦ !ƭǎƻ ǘǊȅ 
dancing in a different position in a square. Moving around the hall will let you try out the sound in other spots and 
you just might find out that you can hear great in a certain corner or in the middle of the hall. You might find that 
you can hear better as a side or as a head. Example: in our hall I find that I have the most difficulty hearing clearly in 
the right-hand front corner in the head #1 position and I hear the best when I am in the back center square in the 
head #3 position. 

 

2. There are several moves with different types of handholds/hand touches. Not every move is the same and not 
every dancer thinks to be easy/quick to release hands if they have not been specifically told to do so as they learn 
each move. Please remember that it is not always the new dancer who forgets to let go ς there are angels who also 
forget. We all need to remember to let go of hands when we need to do so. 

 

3. The more we talk to each other in a square or as partners in a round, the less we and our fellow dancers can/will 
hear. 

 

4. The louder the conversations at the edges of the dance floor, the harder it is for the dancers to hear a caller/cuer. 
 

Going further into this year and as we have the opportunity for more special dances and larger Festivals WE ALL need to 
pay attention to some things. 
 

1. Be aware of our own dance style. Do we each need to adjust our personal style to match with others in a square? 
 

2. Be aware of who is in the square with you. Are you in with all newer dancers? Are you in with someone who cannot 
ƘŀƴŘƭŜ ōŜƛƴƎ ǎǿǳƴƎ ƻǊ ǘǿƛǊƭŜŘΚ LŦ ǘƘŜȅ ŀǊŜ ǿŜŀǊƛƴƎ ŀ 5hbΩT TWIRL ME badge ς OBEY IT! Are you in a square where 
not everyone is able to move at the same speed? Some squares will not be able to handle some styles of fooling 
around. YOU as an individual dancer need to be able to be aware if the square you are in at any time can handle 
someone being a little crazy with their fun. 

 

3. There will be squares in your dancing lifetime that can handle any and all wildness/crazy style/goofing around. There 
will also be squares where you will have to dance completely by definition with no extra frills/flares/swings/twirls 
added. Most of the time, the square you are in will be somewhere between the two extremes. 

 

4. Round dancers ς if you are dancing with someone who is not your regular partner, please try to adjust your stride 
to match closer with your current partner. We should also adjust our personal style in rounds to the level of our 
current partner. 

 

One of the most important things for everyone to remember and adjust for: we are here to have fun. We might need 
to adjust our style so that we can accommodate others while those same others might need to adjust their style to 
accommodate us. Be patient with each other ς everyone can have an off day or a move that we struggle with (even after 
all my years dancing, I have one very simple Plus move that it will take me all night to get right). NEVER, NEVER, NEVER 
ǘŜƭƭ ǎƻƳŜƻƴŜ ǘƘŀǘ ǘƘŜȅ ŀǊŜƴΩǘ ƎŜǘǘƛƴƎ ƛǘ ς that is the best way to make sure that someone drops out, never comes back 
and will be very negative about square/round dancing for the rest of their lives. 
 

We do this to have fun. We need to do our part to help make it fun for those around us. This activity is very hard to do 
all by yourself.  
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Calling to the ôLevel of the Floorõ 
(Issue 2023-6)  Bob Riggs, Caller Coach, Our Side of the Mic, Summer 2023  www.squaredanceetc.com  
 

As we call in the region, we are challenged by events where the capabilities of the dancers have a wide range. We call 
each dance using our very best skills and experience to call to the capability of those who are attending. Dancers often 
have attended a class, refresher workshop or review session and believe they have achieved the desired competency. 
We as callers adjust our calling for each dance to match their competency. Thus, every event results in the dancers being 
thoroughly entertained. We have accomplished the goal we were hired to achieve. 
 

However, we have continued to see and experience a slow decline in the capabilities of dancers in the activity. [ŜǘΩǎ 
drill a little deeper into the topic of dancer skills. 
 

As expected, our Social Square Dance (SSD) students/newer dancers come out of class with an ability to dance the 
SSD program calls from most/all of the Mainstream (MS) Standard Applications. Most have little experience dancing 
these calls from standard variations (SAV) or extended application (EA) found in the SSD Program. 
 

The MS dancers who have recently rejoined the activity after the pandemic, believe they can dance MS, 
but lack the reaction time for some calls when called from the less frequently used formations and 
arrangements. For example: when executing a Walk & Dodge where the ladies are walking, and the men 
are dodging there will be a significant delay. Thus, when calling a MS dance callers must increase the time 
for dancer reaction and execution time will use more helper words to enable dancer success. 

 

The Plus dancers who recently completed a Plus Class can dance the Plus calls from standard 
arrangements only as the typical class does not sufficiently provide time for them to see and understand 
the calls from all 6 arrangements. We have dancers who can dance the Plus tip at a MS dance where a 
limited vocabulary is called. We have other dancers who excel in their Plus and can dance a more 

challenging Plus program such as found at Plus.com. And we have dancers that excel in their ability to dance MS/Plus for 
a variety of extended application formations and arrangements, such as found at Moonlight Madness, Diamond Squares, 
and Red Hot Country Plus. 
 

¢I¦{Σ ŦǊƻƳ ŀ ŎŀƭƭŜǊΩǎ ǇŜǊǎǇŜŎǘƛǾŜ ǿŜ ŘƻƴΩǘ ƘŀǾŜ {{5Σ a{ ƻǊ t[¦{ ǇǊƻƎǊŀƳǎΣ ǿŜ ƘŀǾŜ ŀ ǎǘŀǘŜŘ ǇǊƻƎǊŀƳ ŦƻǊ ŀ ŘŀƴŎŜΣ 
but must either add or reduce difficulty depending on the dancers in the hall. This makes caller preparation for a dance 
very difficult. Experienced callers can adapt to the circumstances, but newer callers will find the situation very difficult. 
 

To stabilize our dance activity, our callers and clubs must work toward improving the competency of our dancers 
within their current chosen program. This means we must allow dancers within each program to participate and enjoy 
their program of choice. We must stop the rush to PLUS by discouraging unprepared dancers from taking Plus classes. 
We must encourage our SSD dancers to stay in their groups and enjoy the pleasures of dance. We must encourage MS 
dancers to stay in their clubs and not attempt PLUS until they are truly ready. 
 

And most of all we must provide opportunities for dancers in their program to strive to perfect their execution and 
enjoyment of their program calls, i.e., continuing education. We must ensure that the activity does not lose its ability 
to entertain with variety. For example, we have dancer success if we call the sequence Swing Thru ς Spin the Top, but 
we will lose some of the dancers on the floor if we call the sequence Spin the Top ς Swing Thru. Our activity has slowly 
over the years moved from our ability to do true hash calling to one where certain sequences will be successful and 
other sequences may fail. 
 

We must encourage groups/clubs to encourage us, the callers, to include a quick teach of a call that some are having 
trouble with when appropriate. This, along with continuous recruiting for nearly year-round class opportunities, will 
allow our activity to grow. 
  

http://www.squaredanceetc.com/
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Buildi ng For Tomorrow  
(Issue 2023-2) - Presented by Mike Hogan at CALLERLAB Convention, April 2017 
 
How do you keep them coming back?  
Losing beginners as the transition through lessons and into your club has always been a problem. Two studies have 
happened over ǘƘŜ ȅŜŀǊǎΦ hƴŜ ǿŀǎ ŎƻƴŘǳŎǘŜŘ ƛƴ ǘƘŜ ƭŀǘŜ сл ǘƻ ŜŀǊƭȅ тлΩǎ ōȅ WƛƳ aŀȅƻΣ 
ǘƘŜ ƻǘƘŜǊ ǿŀǎ ŎƻƴŘǳŎǘŜŘ ƛƴ ǘƘŜ флΩǎΦ ¢ƘŜ ǊŜǎǳƭǘ ƻŦ ōƻǘƘ ǎǘǳŘƛŜǎ ǎƘƻǿŜŘΥ 

¶ You will lose half of your beginners before they complete lessons. 

¶ You will lose half or those who complete lessons within two years of graduation. 
 
 

²Ƙȅ Řƻ ȅƻǳ ƭƻǎŜ ǘƘŜƳ ŘǳǊƛƴƎ ŎƭŀǎǎΚ L ŘƻƴΩǘ ƪƴƻǿΣ ōǳǘ L Ŏŀƴ ƎǳŜǎǎΥ 

¶ Just wanted to try a new thing but never planned to make it a permanent hobby.  

¶ Class is too long. 

¶ Square dancing was harder than they thought it would be. 

¶ 5ƛŘƴΩǘ ƳŀƪŜ ŀ ŎƻƴƴŜŎǘƛƻƴ ǿƛǘƘ ƻǘƘŜǊ ǎǘǳŘŜƴǘǎ ƻǊ Ŏƭǳō ƳŜƳōŜǊǎ. 

¶ Other responsibilities kept them from completing. 

¶ Politics. 

¶ 5ƛŘƴΩǘ ŦŜŜƭ ǘƘŜȅ Ŧƛǘ ƛƴ. 

¶ 5ƛŘƴΩǘ ŦŜŜƭ ǿŜƭŎƻƳŜ. 

¶ They were not having fun. 
 
 

How do you solve these problems? 

¶ Most important is that they are having funΦ 9ƴǘŜǊǘŀƛƴ ǘƘŜƳΣ ŘƻƴΩǘ Ƨǳǎǘ ǘŜŀŎƘ ǘƘŜƳΦ 

¶ Shorten class length ς less calls followed by workshops maybe. 

¶ Try to have social time between tips to allow for connections to be made. You must educate 

¶ square angels to do this! 

¶ Give them more dance time and less teach time. This will make the dance easier. 

¶ LƳǇǊƻǾŜ ȅƻǳǊ ǘŜŀŎƘƛƴƎ ǎƪƛƭƭǎΦ {ƻƳŜǘƛƳŜǎ ƛǘΩǎ ǘƘŜ ǘŜŀŎƘŜǊΣ ƴƻǘ ǘƘŜ ǎǘǳŘŜƴǘΦ 

¶ Stay in touch between classes by making phone calls and sending emails. Phone calls from the caller or a club officer 
will often uncover frustrations the student is having. Address those frustrations as needed. 

¶ There is nothing you can do if they just wanted to try it or have other responsibilities that keep them from 
ŎƻƳǇƭŜǘƛƴƎ ŎƭŀǎǎΦ ¸ƻǳ Ŏŀƴ ƛƴǾƛǘŜ ǘƘŜƳΣ ōǳǘ ȅƻǳ ŎŀƴΩǘ make them come. 

 

²Ƙȅ Řƻ ǿŜ ƭƻǎŜ ǘƘŜƳ ŀŦǘŜǊ ƎǊŀŘǳŀǘƛƻƴΚ L ŘƻƴΩǘ ƪƴƻǿΣ ōǳǘ L Ŏŀƴ ƎǳŜǎǎ. 
To start with, transition from class to club is difficult. Often, we graduate dancers and then ask them to come dance on a 
different night, at a different location, with many people they have never met, where the caller calls faster, and calls  
ƳƻǾŜƳŜƴǘǎ ǘƘŜȅ ŘƻƴΩǘ ǘƘƛƴƪ ǘƘŜȅΩǾŜ ŜǾŜǊ ŘƻƴŜΣ ŀƴŘ ŘŀƴŎŜ ǿƛǘƘ ŘŀƴŎŜǊǎ who are not tolerant of their mistakes. And 
within a few months of dancing, they are asked to be the club Secretary. Really? Really! 
 
 

Why else? 

¶ Just wanted to try a new thing but never planned to make it a permanent hobby. 

¶ /ŀƴΩǘ ŘŀƴŎŜ ƻƴ ǘƘŜ ƴƛƎƘǘ ȅƻǳǊ Ŏƭǳō ŘŀƴŎŜǎ. 

¶ 5ƛŘƴΩǘ ƳŀƪŜ ŀ ŎƻƴƴŜŎǘƛƻƴ ǿƛǘƘ ƻǘƘŜǊ ǎǘǳŘŜƴǘǎ ƻǊ Ŏƭǳō ƳŜƳōŜǊǎ. 

¶ Other responsibilities kept them from completing. 

¶ Politics. 

¶ 5ƛŘƴΩǘ ŦŜŜƭ ǘƘŜȅ Ŧƛǘ ƛƴ.  

¶ 5ƛŘƴΩǘ ŦŜŜƭ ǿŜƭŎƻƳŜ. 

¶ They were not having fun. 
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How do you solve these problems? 

¶ First ς be aware that these problems exist. 

¶ Second ς it is our responsibility to entertain them so gear down if you must. 

¶ Hold lessons in the same location as your dance. 

¶ Hold lessons the same night as your dance. 

¶ Hold workshops before the dance to increase their floor time and expertise. 

¶ Invite students to your dance while they are in lessons at no charge and have a tip they can dance. 

¶ Make sure they are welcome by many club members. 

¶ Offer them free membership for the first year. 

¶ Involve them with banner stealing and retrieval ς this will get them dancing and make them feel welcome because 
they were invited by a club member to go to other dances with them. 

¶ 5ƻƴΩǘ ŀǎƪ ǘƘŜƳ ǘƻ ƘŀǾŜ Ƙƻǎǘ ŀƴŘ ƘƻǎǘŜǎǎ ǊŜǎǇƻƴǎƛōƛƭƛǘƛŜǎ ƛƴ ǘƘŜƛǊ ŦƛǊǎǘ ȅŜŀǊΦ 

¶ 5ƻƴΩǘ ŀǎƪ ǘƘŜƳ ǘƻ ƘƻƭŘ ŀƴ ƻŦŦƛŎŜ ǳƴǘƛƭ ǘƘŜƛǊ ǘƘƛǊŘ ȅŜŀǊ ƻŦ ŘŀƴŎƛƴƎΦ 
 
 

Making Connections  
(Issue 2022-4)  Source: Email from Dave Drinan, Dancer, Lafayette, Indiana  

 

Square Dancing is like commission sales. Clubs must be willing to sell the product to the community. 
 

A good sales-person shrinks the world down until they find something in common with the person that wants to 

make a purchase. Once a common denominator has been found the salesman and the customer focus on that. 

Generally, this is a third person. If they both have had positive experiences with this third person, he or she becomes the 

focus of conversation and they each share experiences they have had with this individual. 
 

The salesman never talks about price before this connection is made. When they get to the price most objections can 

be overcome more easily when an element of trust has been established. 
 

What most dancers do not understand is that the club has to be able to connect with the prospective dancer in more 

than one way other than square dancing. This second connection will be the element that retains dancers and makes 

people look forward to coming to a dance because they know the other person will be there. 
 

For example, I met a caller from Kankakee, Illinois. When I asked him what he did for a living I learned that he knew an 

uncle of mine that worked in the same factory. After that whenever he was calling in down State Illinois they would e-

mail me and his wife would be my partner. This was 30 plus years ago when I was single. 
 

IDEA: The first introductory night I want the experienced dancers to pair off with the prospective new 

dancers and for 30 minutes find out as much about the prospective dancers as possible. They talk to each 

other and at the end of the conversation the experienced dancer stands up and introduces the prospective 

new dancer to everyone present. 
 

This shines a light on the new dancer and as the experienced dancers explains some information about the prospective 

new dancers there may be other people present that have the same common interests or know someone that they 

know. Ultimately, this would introduce connectivity to the club in order to retain dancers. 
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Keep Those New Dancers  
(Issue 2022-6)  Source: Caller & Leader, Mike Seastrom, California  
 

When new dancers walk into the door of your hall to join you for the first time, what do you think is running through 

their minds? Think back, if possible, to the first time you walked into a hall to learn to square dance. If a friend, relative, 

co-worker, or neighbor brought you and introduced you to others in attendance, you were lucky. If you were 

courageous enough to walk in by yourself, how you were treated and received probably made a big difference in your 

decision to stay or leave and never come back. 
 

¢ƘŜȅ ǎŀȅ ǘƘŀǘ ǿŜ ƻƴƭȅ ƎŜǘ ƻƴŜ ŎƘŀƴŎŜ ǘƻ ƳŀƪŜ ŀ ŦƛǊǎǘ ƛƳǇǊŜǎǎƛƻƴΣ ǎƻ ƭŜǘΩǎ ǘŀƪŜ ŀ ƎƻƻŘ ƭƻƻƪ 

at not only what it takes to make that first impression a positive one, but what it takes to 

keep our new dancers coming back week after week and becoming new friends and 

members of our club. 
 

There are a few things that already need to be in place when you open the doors for the first time to your new dancer 

program. WhŜƴ ǘƘŜǊŜ ŀǊŜ ƳƻǊŜ ǘƘŀƴ ŀ ŦŜǿ ƳŜƳōŜǊǎ ƻŦ ȅƻǳǊ Ŏƭǳō ƘŜƭǇƛƴƎ ŀƴŘ ŀǘǘŜƴŘƛƴƎ ȅƻǳǊ ƴŜǿ ŘŀƴŎŜǊ ŘŀƴŎŜǎΣ ƛǘΩǎ 

ŜȄǘǊŜƳŜƭȅ ƛƳǇƻǊǘŀƴǘ ǘƻ ƳŀƪŜ ŀǎǎƛƎƴƳŜƴǘǎ ŀƘŜŀŘ ƻŦ ǘƛƳŜΦ LŦ ƴƻ ƻƴŜ ƛǎ ŀǎƪŜŘ ǎǇŜŎƛŦƛŎŀƭƭȅ ǘƻ Řƻ ŀ ƧƻōΣ ƛǘ ǇǊƻōŀōƭȅ ǿƻƴΩǘ ƎŜǘ 

done so make sure to have a written list of those members helping out. 
 

Surely a person or couple will be taking names, money, and personal information of those attending as they come in the 

door, but what about the other important things going on? At least a couple of people, (ideally as many as four to six 

members) need to be assigned to act as host and hostess positioned around the entrance and inside after your new 

dancers sign in. These folks are not only verbally welcoming everyone coming in the door, they are introducing 

themselves, exchanging and learning names, and introducing people to one another. 
 

Get to know your new dancers a little as individuals. Knowing some personal information about new acquaintances 

helps you remember their names, because you can associate a visual or mental image about them. It also gives you 

the opportunity to share some of that personal information with others as you introduce them, and it will in turn help 

those folks who have like experiences or hobbies, to more easily converse with each other. This άǎƻŎƛŀƭ ǘǳƴƛƴƎέ Ŏŀƴ ǊŜŀƭƭȅ 

get a good verbal buzz going before people even start to dance and it can make the evening even more fun. Successful 

clubs have done this at their regular dances for years, as a way of welcoming and getting to know their guests while 

getting their dance nights started. 
 

¢Ƙŀǘ ōǊƛƴƎǎ ƳŜ ǘƻ ŀƴƻǘƘŜǊ ǇƻƛƴǘΦ ¢Ǌȅ ǘƻ ƳŀƪŜ ŜŀŎƘ ΨƴŜǿ ŘŀƴŎŜǊ ŘŀƴŎŜΩ ƻǊ ΨƴŜǿ ŘŀƴŎŜǊ 

ŜǾŜƴƛƴƎΩ ŀ ǇŀǊǘȅΦ It may sound like more work, but everyone likes going to a party and it will 

give your new dancers another reason to come back week after week. Celebrate Square Dance 

Month in September, celebrate the first day of fall, celebrate Columbus Day, Halloween and on 

ŀƴŘ ƻƴΦ tǳǘ ǳǇ ǎƻƳŜ ǎƛƳǇƭŜ ŘŜŎƻǊŀǘƛƻƴǎ ŀƴŘ ȅƻǳΩƭƭ ŦƛƴŘ ƛǘ ǊŜŀƭƭȅ ƳŀƪŜǎ ƛǘ ǎŜŜƳ ƭƛƪŜ ŀ ǇŀǊǘȅ ƛǎ 

going on. These are simple things that can be delegated to members of your club. Be sure to 

involve your new dancers later on down the line. 
 

Always have food available and when possible have the food you serve go along with the theme of the party for the 

evening. Food and square dancing go together and it always seems like more of a party when there is food. You can 

ŀƭǎƻ ǳǎŜ ǘƘŜ ŦƻƻŘ ȅƻǳ ǎŜǊǾŜ ŦƻǊ ȅƻǳǊ ǘƘŜƳŜΦ IŀǾŜ ŀ CǊǳƛǘ bƛƎƘǘΣ tƛŜ bƛƎƘǘΣ aŜƴΩǎ /ŀƪŜ .ŀƪŜ ŀƴŘ ǎƻ ƻƴΦ ¦ǎŜ ȅƻǳǊ 

imagination, have fun with the food and themes you choose, but keep it simple so that no one feels burdened or 

inconvenienced. 
 

Bob Osgood, the long time editor of Sets In Order, Square Dance Magazine, and the caller leader that started 

/![[9w[!.Σ ǎŀƛŘ ƭƻƴƎ ŀƎƻ ǘƘŀǘ ǘƘŜ Ψdance is the bricks that our club and our dance nights are built with, but the social 

Ŧǳƴ ƛǎ ǘƘŜ ƳƻǊǘŀǊ ǘƘŀǘ ƘƻƭŘǎ ŀƭƭ ǘƘŜ ōǊƛŎƪǎ ǘƻƎŜǘƘŜǊΩ. Pay some real attention to the detail that makes up the social part 

of your club and dance events and the extra effort will really pay off in the long run.  
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Many leaders in our activity have been very careful in the last ten to twenty years to eliminate certain words from our 

vocabulary that might be offensive or sound like too much work for your members and new dancers. I used to think 

we were just being too picky, but I have seen this change really have an impact on my own new dancers and I now 

believe that it really makes a difference. 
 

¢ƘŜ ŦƛǊǎǘ ƻƴŜ ƛǎ ŎŀƭƭƛƴƎ ŀ ƴŜǿ ŘŀƴŎŜǊ ŀ ΨŎƭŀǎǎ ƳŜƳōŜǊΩΣ ΨǎǘǳŘŜƴǘΩΣ ΨƎǊŜŜƴȅΩ ƻǊ ǎƻƳŜǘƘƛƴƎ ƭƛƪŜ ǘƘŀǘΦ ¢ƘŜȅ ŀǊe new dancers, 

ōŜŎŀǳǎŜ ǘƘŜȅΩǊŜ ŘŀƴŎƛƴƎ ǘƘŜ ŦƛǊǎǘ ǘƛƳŜ ǘƘŜ ƳǳǎƛŎ ǎǘŀǊǘǎ ŀƴŘ ǎƘƻǳƭŘ ōŜ ǊŜŎƻƎƴƛȊŜŘ ŦƻǊ ǘƘŀǘΦ !ƭǘƘƻǳƎƘ ǘƘƛǎ Ƴŀȅ ǎƻǳƴŘ ƭƛƪŜ ŀ 

small thing, it subconsciously recognizes their accomplishment and unlike some of the other terms above, is much more 

positive. 
 

L ŀƭǎƻ ŦƻǳƴŘ ǘƘŀǘ ōȅ ǿŜƭŎƻƳƛƴƎ ƴŜǿ ŘŀƴŎŜǊǎ ǘƘŜ ŦƛǊǎǘ ƴƛƎƘǘ ǘƻ ǘƘŜ άό¸ƻǳǊ /ƭǳōΩǎ bŀƳŜύ bŜǿ 5ŀƴŎŜǊ 5ŀƴŎŜέΣ ǘƘŀǘ L ƘŀŘ ŀ 

ƳǳŎƘ ƳƻǊŜ ǇƻǎƛǘƛǾŜ ƛƳǇŀŎǘ ǘƘŜƴ ǿƘŜƴ L ǇǊŜǾƛƻǳǎƭȅ ǿŜƭŎƻƳŜŘ ǘƘŜƳ ǘƻ ǘƘŜ άό¸ƻǳǊ /ƭǳōΩǎ bŀƳŜύ bŜǿ 5ŀƴŎŜǊ /ƭŀǎǎέΦ LǘΩǎ 

much more motivating to your new dancers to come back week after week to a dance 

than (yawn) another class. Think about it, would you rather go to a party every week 

to dance or go to class? 
 

Make each night a dance and not a close order drill or rigid event, and it will add so 

much to the fun. LǘΩǎ ǊŜŀƭƭȅ Ŝŀǎȅ ǘƻ Řƻ ǎƛƴƎƛƴƎ Ŏŀƭƭǎ ǊƛƎƘǘ ŀǿŀȅΣ ƎŜǘ ǘƘŜ ƴŜǿ ŘŀƴŎŜǊǎ 

singing with you, shouting back at you with various calls, and just plain enjoying 

ǘƘŜƳǎŜƭǾŜǎΦ LǘΩǎ ŀƭƭ ŀōƻǳǘ ǘƘŜ C¦b ŜǾŜǊȅ ƴƛƎƘǘ ŀƴŘ ŜǾŜǊȅ ǘƛǇΗ 
 

Lose phrases lƛƪŜΣ ά²ƘŜƴ ȅƻǳ ƭŜŀǊƴ ǘƻ ǊŜŀƭƭȅ ŘŀƴŎŜέΣ ƻǊ ά²ƘŜƴ ȅƻǳ ƎŜǘ ƎƻƻŘ ŜƴƻǳƎƘ ǘƻ 

ŘŀƴŎŜ ǿƛǘƘ ƻǳǊ ŎƭǳōέΦ ¢ƘŜȅΩǊŜ ŘŀƴŎƛƴƎ ŦǊƻƳ ǘƘŜ ŦƛǊǎǘ ƴƛƎƘǘ ŀƴŘ ƛǘΩǎ ƳǳŎƘ ƳƻǊŜ ǇƻǎƛǘƛǾŜ 

ǘƻ ōŜ ŜƴŎƻǳǊŀƎƛƴƎΦ {ŀȅ ǘƘƛƴƎǎ ƭƛƪŜΣ ά¸ƻǳ ŀǊŜ ŘƻƛƴƎ ǎƻ ǿŜƭƭέΣ ŀƴŘ άLǎƴΩǘ ǘƘƛǎ ŘŀƴŎŜ ƻŦ ƻǳǊǎ ƎƻƻŘ ŦǳƴΚά 
 

Try to be encouraging ǿƛǘƘ ŎƻƳƳŜƴǘǎ ƭƛƪŜΣ ά5ƻƴΩǘ ǿƻǊǊȅΣ ǿŜ ǿŜǊŜ ŀƭƭ ƴŜǿ ŘŀƴŎŜǊǎ ōŜŦƻǊŜ ŀƴŘ ǿŜ Ŏŀƴ ǊŜŀƭƭȅ ǳƴŘŜǊǎǘŀƴŘ 

ǿƘŀǘ ȅƻǳΩǊŜ ƎƻƛƴƎ ǘƘǊƻǳƎƘέΦ L ƪƴƻǿ ǘƘŜǎŜ ǘƘƛƴƎǎ ǎƻǳƴŘ ǎƻ ǇƛŎƪȅΣ ōǳǘ Ƨǳǎǘ ƳŀƪƛƴƎ ǘƘŜ ŀǘǘŜƳǇǘ ǘƻ ōŜ ǇƻǎƛǘƛǾŜ ŀƴŘ 

encouraging can go a lonƎ ǿŀȅ ƛƴ ƳŀƪƛƴƎ ȅƻǳǊ ƴŜǿ ŘŀƴŎŜǊǎ ŦŜŜƭ ƳƻǊŜ ŎƻƳŦƻǊǘŀōƭŜΦ LǘΩǎ ƛƳǇƻǊǘŀƴǘ ŦƻǊ ǘƘŜƳ ǘƻ ƪƴƻǿ ǘƘŀǘ 

their feelings are normal and understood by the experienced dancers and club members. 
 

Offer some additional learning opportunities to those that need it. Sometimes just another walk through of a call 

between tips is enough. Occasionally it really helps to schedule a separate time, in a fun and social setting (with food) at 

ǎƻƳŜƻƴŜΩǎ ƘƻǳǎŜΣ ǘƻ ŘŀƴŎŜ ŀƴŘ ǇǊŀŎǘƛŎŜ ǿƘŀǘ Ƙŀǎ ōŜŜƴ ǘŀǳƎƘǘΦ ¢ƘŜǎŜ ŜŦŦƻǊǘǎ Ŏŀƴ ƳŀƪŜ ǘƘŜ ŘƛŦŦŜrence in keeping new 

dancers coming back instead of becoming frustrated and dropping out. 
 

Have someone assigned to personally call those new dancers who miss a new dancer dance. It lets them know they 

were missed and that someone was thinking about them. New dancers will be absent less if they know, in the back of 

their minds, that people miss them and know when they are not in attendance. 
 

If you have someone good enough with email and you have email addresses for your new dancers 

and members, an email can be sent out a day or two after your new dancer dance to thank 

everyone for coming and list what was taught. You can also remind them about the next event, 

ƳŜƴǘƛƻƴ ǘƘŜ ǘƘŜƳŜΣ ŀƴŘ ŀƴȅ ŎƘŀƴƎŜǎ ƛƴ ǘƛƳŜ ƻǊ ǾŜƴǳŜΦ LΩǾŜ ǎŜŜƴ ǎƻƳŜ ƎǊƻǳǇǎ ƳŀƪŜ ǳǇ Ŧǳƴ 

questions about what was taught in these emails. This short email can go a long way in connecting with your new 

dancers and club angels and is another opportunity for your new dancers to learn and remember what they were 

dancing. 
 

Include your new dancers in as many club events as possible. Make them honorary members of your club right away 

ŀƴŘ ǎŜƴŘ ǘƘŜƳ ǘƘŜ Ŏƭǳō ƴŜǿǎƭŜǘǘŜǊΦ tǳǘ ȅƻǳǊ ƴŜǿ ŘŀƴŎŜǊǎΩ ƴŀƳŜǎ ƛƴ ǘƘŜ ƴŜǿǎƭŜǘǘŜǊ ǳƴŘŜǊ ǘƘŜ ǎŜŎǘƛƻƴ ŦƻǊ ōƛǊǘƘŘŀȅǎΣ 

anniversaries and accomplishments as often as possible. These little steps can go a long way in keeping your new 

dancers with your program and eventually becoming regular members in your club. Treating them like royalty is a great   
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way to make them feel good about themselves and their achievements as new dancers and a terrific way to keep them 

ŎƻƳƛƴƎ ōŀŎƪΦ ¢ƘŀǘΩǎ ǊŜŀƭƭȅ ǿƘŀǘ ƛǘΩǎ ŀƭƭ ŀōƻǳǘΦ IŀǾŜ ǎƻƳŜ ƎǊŜŀǘ ƴŜǿ ŘŀƴŎŜǊ ŘŀƴŎŜǎ ŀƴŘ ƘŀǾŜ ŀ ƎǊŜŀǘ ƴŜǿ ŘŀƴŎŜǊ 

program! 
 

 

About the Writer: Mike Seastrom has been dancing since 1960, and calling since 1963. He started dancing after losing a 

bet to his mother and calling when he tried to show his 6th grade teacher what ñsquare dancing was really likeò. He taught his 

first class in 1963 after borrowing money from his folks to buy a small sound system and was able to pay them back before 

the class was over. 

After receiving his doctorate in 1976, Mike joined CALLERLAB in 1977, and has been Chairman of several 

committees, as well as an annual presenter for interest sessions and seminars at CALLERLAB conventions. Mike served on 

the Board of Governors from 1984 to 2003 and completed a two-year term as the CALLERLAB Chairman of the Board in 

1994. He was also awarded the Milestone Award in 2001 by two of his mentors, Bob Van Antwerp and Bob Osgood. He 

submits the monthly CALLERLAB Viewpoint articles to ñAmerican Square Danceò magazine and his articles have appeared 

in various publications around the world. 

Mike teaches, calls Basic through C-1, prompts contras, and also enjoys doing dance party events when his schedule allows. He is a 

strong advocate for the Multi-Cycle Method of teaching new dancers and enjoyed a very successful program with the Valley Trailers Square Dance 

club in California. Mike currently teaches for the Buckles & Bows. 

Mike records for Rhythm Records, regularly does Caller Clinics, and helped produce an Introduction to Contra Dancing package for R & R 

Video, with the California Contra Callers Association. 

Calling has given Mike the opportunity to travel extensively in the United States, Canada, Sweden, Denmark, Norway, Germany, Costa 

Rica, New Zealand, Australia, and Japan. Mike enjoys dancing as well as calling and still feels that ñdancing as a team of eightò is the best recreation 

in the world. As a practicing dentist, calling is an avocation for ñDr. Mike.ò He feels so fortunate to receive such tremendous support from his 

wonderful and understanding family and staff. 

 

Remember When é 
(Issue 2019-6) - by Editor Claudia Littlefair  

 

Remember when you first started learning to square dance?  For us it was 25 years ago.  I remember . . .  

¶ .ŜƛƴƎ ŀƳŀȊŜŘ ŀǘ ƻǳǊ ŎŀƭƭŜǊΩǎ ǇŀǘƛŜƴŎŜ ŀƴŘ ǎƪƛƭƭΦ Iƻǿ ŘƛŘ ƘŜ ǳǎ ōŀŎƪ ƘƻƳŜ ŜǾŜǊȅ ǘƛƳŜΚΗ 

¶ ¢Ƙŀǘ ŦƻǊ ŀ ƭƻƴƎ ǘƛƳŜ L ŎƻǳƭŘƴΩǘ ǊŜƳŜƳōŜǊ ǘƘŜ ƴŀƳŜǎ ƻŦ ǘƘŜ Ŏŀƭƭǎ ƻǊ Řƻ ǘƘŜƳ ŀǘ ƘƻƳŜΣ ōǳǘ ōȅ ǎƻƳŜ ǎƳŀƭƭ ƳƛǊŀŎƭŜ L 

could do them the following week at the next class. 

¶ The first time we danced to a different caller - Dave and I looked at each other wondering if the caller was speaking 

English. 

¶ !ǇƻƭƻƎƛȊƛƴƎ ǘƻ ŜǾŜǊȅƻƴŜ ōŜŎŀǳǎŜ L ǿŀǎ ŀ άƴŜǿέ ŘŀƴŎŜǊΣ ŀǎǎǳƳƛƴƎ ŜǾŜǊȅƻƴŜ ƛƴ ǘƘŜ ǎǉǳŀǊŜ ǿŜǊŜ ōŜǘǘŜǊ ŘŀƴŎŜǊǎΦ 

¶ Thinking I was tƘŜ ǊŜŀǎƻƴ ǘƘŜ ǎǉǳŀǊŜ ōǊƻƪŜ Řƻǿƴ όŜǾŜƴ ǿƘŜƴ ƛǘ ǿŀǎƴΩǘύΦ 

¶ The fast speed of the calls compared to the speed at the lessons. 

¶ Being constantly reassured and encouraged by the experienced dancers. 

¶ That the reason we kept on dancing was because of the constant reassurance and encouragement by the 

experienced dancers. 

 

Never underestimate the power of an experienced dancer.  Their role is vital and significant.  They can be the reason 

your new dancers will continue coming ς or not. 
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They Are In The Door, Now What?  
(Issue 2022-4) - by Roy Gotta, Keynote Speaker, Northern New Jersey Square Dance Asso. April 2018 

 

¸ƻǳΩǾŜ ŘƻƴŜ ŀƭƭ ȅƻǳǊ ƳŀǊƪŜǘƛƴƎΦ ¸ƻǳΩǾŜ ŘƻƴŜ ȅƻǳǊ ōŜǎǘ ǘƻ ƎŜǘ ŘŀƴŎŜǊǎ ƛƴ ǘƘŜ ŘƻƻǊΣ ŀƴŘ ȅƻǳ ƘŀǾŜ ŀ ƎǊƻǳǇ ƻŦ ŜŀƎŜǊ 

dancers ready to join our activity. What are you doing to keep them? What are you doing to make them want to 

continue being a part of your club?  
 

5ǳǊƛƴƎ ƘŜǊ /ƘŀƛǊƳŀƴΩǎ ǎǇŜŜŎƘ ŀǘ ǘƘƛǎ ȅŜŀǊΩǎ /![[9w[!. ŎƻƴǾŜƴǘƛƻƴΣ tŀǘǘȅ DǊŜŜƴŜ ǎŀƛŘ 

άLǘΩǎ ǿƘŀǘ ƘŀǇǇŜƴǎ ǿƘŜƴ ǿŜ ƎŜǘ ǘƘŜƳ ƛƴ ǘƘŜ ŘƻƻǊ ǘƘŀǘ ǿŜ ŘƻƴΩǘ Řƻ ǎǳŎh a good job 

ǿƛǘƘΦέ {ƘŜ ǿŀǎ ŦƻŎǳǎŜŘ ƻƴ ǘƘŜ ŎŀƭƭŜǊΩǎ ǊŜǎǇƻƴǎƛōƛƭƛǘȅ ǘƻ ōŜ ƻǇŜƴΣ ǿŜƭŎƻƳƛƴƎΣ 

encouraging, respectful, and friendly. We as dancers and club leaders need to focus on 

ǘƘƻǎŜ ǎŀƳŜ ŀǘǘǊƛōǳǘŜǎ ŀƴŘ ǉǳŀƭƛǘƛŜǎ ǘƘŀǘ ŜƳōƻŘȅ ƻǳǊ ƳƻǘǘƻΣ άŦǊƛŜƴŘǎƘƛǇ ǎŜǘ ǘƻ ƳǳǎƛŎΦέ 
 

We have become so focused on the dance, the successful execution of the figures, and the quality of the callers, that we 

have forgotten one of the main reasons square dancing became so popular when it did. That reason is the sociability, 

the fun and friendship that made the activity so inviting. Sure, the music, the choreography, and the exercise with your  

partner are major factors, but you need the full package to remain a viable club. The clubs that are retaining their 

members, and growing, are those that have realized that the appeal of square dancing is more than just the dance. 
 

Iƻǿ Řƻ ǿŜ ŦƛȄ ǘƘƛǎΚ Lǘ ǊŜŀƭƭȅ ƛǎƴΩǘ ǘƘŀǘ ƘŀǊŘΦ 
 

Personal contact: Do you know their names? Do you know what they do or did for a living? Do you know if they have 

any children or grandchildren? Do you know where they live? Have a conversation with these people. Engage them. Now 

ŘƻƴΩǘ Ǝƻ ōŀŘƎŜǊƛƴƎ ǘƘŜƳ ǿƛǘƘ ŀƭƭ ǘƘŜǎŜ ǉǳŜǎǘƛƻƴǎ ŀƭƭ ŀǘ ƻƴŎŜΣ ōǳǘ ǎŀȅ ƘŜƭƭƻ ǘƻ ǘƘŜƳ ŀǘ ŜŀŎƘ ŘŀƴŎŜΣ ǘŀƭƪ ǘƻ ǘƘŜƳ ŦƻǊ ŀ ƭƛǘǘƭŜ 

while, get to know them, BE FRIENDLY. Think back to when you started. Did this make a difference? 
 

Treatment at the Dance: Did you invite them to square up with you? Lǘ ŘƻŜǎƴΩǘ ƘŀǾŜ ǘƻ ōŜ ŜǾŜǊȅ ǘƛǇΣ ƻǊ ŜǾŜƴ ŜǾŜǊȅ 

dance or class, but at least every once in a while. If a number of the established club members are doing this, it creates a 

welcoming atmosphere that will make them want to come back. At the very least it will not make them not want to 

come back.  
 

Newer dancers are going to make mistakes. These are indirectly pointed out to them when they are corrected while 

dancing. This is negative reinforcement. Be sure to comment on all the things they did correct, how well they are 

doing. {ŀȅ ǎƻƳŜǘƘƛƴƎ ƭƛƪŜ ά¸ƻǳ ǎƘƻǳƭŘ ƘŀǾŜ ǎŜŜƴ ǳǎ ǿƘŜƴ ǿŜ ǎǘŀǊǘŜŘΦέ Always say something positive. At the end of the 

evening, they may not know exactly why, but they will have had a good time and will want to come back. 
 

When you go square dancing, is it just to go to a club to execute some figures, 

hopefully listen to some good songs, and hope the otƘŜǊ ŘŀƴŎŜǊǎ ŘƻƴΩǘ ƳŜǎǎ ǳǇ ǘƘŜ 

squares? Or perhaps do you go to socialize with some friends who you probably met 

through square dancing and still share your fondness of the square dance activity? 
 

A couple months ago I was at a Hunterdon Flutterwheels dance. This is a club that is growing and thriving. I was 

impressed with something I saw. There was a dancer who is no longer able to drive or dance. I believe his wife is in a 

nursing home and he is in an assisted living facility. One of the club members picked him up and brought him to the 

dance, so he could 

socialize with friends and enjoy the sights and sounds of the square dance. The disabled dancer just missed being around 

Ƙƛǎ ǎǉǳŀǊŜ ŘŀƴŎŜ ŦǊƛŜƴŘǎΦ L ǿŀǎ ƛƳǇǊŜǎǎŜŘ ōȅ ǘƘƛǎ ŀŎǘƛƻƴ ŀƴŘ ǘƘƻǳƎƘǘ ǘƻ ƳȅǎŜƭŦΣ άThiǎ ƛǎ ǿƘȅ ǘƘƛǎ Ŏƭǳō ƛǎ ǎƻ ǎǳŎŎŜǎǎŦǳƭΦέ  
 

Have you lost dancers because they no longer like to drive at night? How about offering to give them a ride to and 

from the dance? We want our dancers to feel good when they leave a dance. Good calling and good dancing goes a 

long way towards achieving this, but other aspects of the dance will also affect this. For instance, have you ever had 

members of the club complain about this or that during the dance? Whether or not they are part of the discussion, this   
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will affect other dancers. Maybe not directly, but negative vibes pile up, just as easily as positive ones. If you feel the 

need to complain, try to do it one on one, and quietly. On the other hand, if you feel really good about something, let 

lots of people know. 
 

Does your club have any non-dancing activities? A lot of clubs have a summer picnic. Sometimes, you already have 

people interested in taking lessons in the fall. Why not invite them to the picnic? How about inviting some of your non-

dancing friends to ǘƘŜ ǇƛŎƴƛŎΚ ¸ƻǳ ŀǊŜ ŜȄǇƻǎƛƴƎ ǘƘŜƳ ǘƻ ǘƘŜ ǎǉǳŀǊŜ ŘŀƴŎŜ άŎƻƳƳǳƴƛǘȅέΦ Lǘ ƎŜǘǎ ǘƘŜƳ ƛƴǘƻ ǘƘŜ 

conversation. Does your club do any other social activities, like a bowling outing, or going to a ballgame, or a movie 

night. If so, have you included your students? 
 

Finally, after the dance, some of us sometimes go out to get a bite to eat. Sometimes some of us get together before 

the dance. Is it always with the same people, or have you invited the newest members of your club? All I am really trying 

to say here, is tƘŀǘ ƛǘΩǎ Ŝŀǎȅ ŦƻǊ ǳǎ ǘƻ Ŧŀƭƭ ƛƴǘƻ ŦŀƳƛƭƛŀǊ ǇŀǘǘŜǊƴǎΦ ²Ŝ Ǝƻ ǘƻ ǘƘŜ ŘŀƴŎŜΣ ǿŜ ǘŀƭƪ ǘƻ ǘƘŜ ǎŀƳŜ ǇŜƻǇƭŜΣ ŀƴŘ ǿŜ 

go home.  
 

We need to make a concerted effort to engage our newest members, to make them feel welcome, to make them 
want to come back. Not just because they like the dancing, but because they like the atmosphere, the sense of 
community, and most of all, the people. 
 
 

When Younger Dancers Come  
(Issue 2022-3)  - Excerpt from Lisa Mintonõs Post, SSD Public Facebook Page 

In response to the questions about how we get so many young people, I am posting the following ten guidelines that we 

Ŧƻƭƭƻǿ ǊŜƎŀǊŘƛƴƎ {{5Φ wŜƳŜƳōŜǊΣ ƛǘΩǎ ƴƻǘ ŀōƻǳǘ ŀ ƭƛǎǘ ƻŦ ŎŀƭƭǎΦ 

1. Provide a safe and welcome environment for everyone and all ages. 

2. Provide them with quality entertainment and dancing. 

3. Get them dancing as soon as they walk in, encourage them to stay and dance the night, and return next week. 

4. Encourage them to bring their friends, family, or anyone else they think might want to try it, anytime. 

5. Stop calling them students, newbies, greenies, or any other isolating term and refer to them as dancers, or new 

dancers. 

6. Let them form their own social structure, and dance with whoever they choose. Do not assign partners or squares, 

just encourage them to get up and dance when the music ǎǘŀǊǘǎΦ wŜǎǇŜŎǘ ǘƘŜƳ ƛƴŘƛǾƛŘǳŀƭƭȅ ŀƴŘ ŘƻƴΩǘ ǘǊȅ ǘƻ ƳŀƪŜ 

them see things the way you do.  

7. Stop asking them how old they are, telling them how cute they are, or saying how nice it is to see young people 

square dancing. They are not museum pieces or pets ς they are people. 

Treat them like any dancer you meet, regardless of their age or size. 

8. Get to know them as people, learn about their interests and hobbies so that 

you understand their social needs, and what they want from a social activity. 

9. Let them dance. They are not there to bring refreshments, serve as officers, run the club, or pay dues. They are 

there to dance, enjoy themselves, make friends, meet a partner, get their exercise, and just pay their money and 

have fun. 

10. Let them know they are more than just dancers, they are part of a movement to rebuild and preserve a part of the 

American cultural legacy for future generations. They are also part of a new and growing SD counterculture that is 

cool, strong, inclusive, modern and separate from the negative stereotypes sometimes associated with traditional 

square dancing. 
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Thinking Fast & Slow for Square Dancers  
(Issue 2021-4) ð by Caller Coach Calvin Campbell 
 

IŀǾŜ ȅƻǳ ŜǾŜǊ ǘƘƻǳƎƘǘ ŀōƻǳǘ ǿƘŀǘ Ƙŀǎ ǘƻ ƘŀǇǇŜƴ ƛƴ ŀ ŘŀƴŎŜǊΩǎ ōǊŀƛƴ ǿƘŜƴ ǘƘŜȅ ǎǉǳŀǊŜ ŘŀƴŎŜΚ 
 

There is a book named ά¢ƘƛƴƪƛƴƎ Cŀǎǘ ŀƴŘ {ƭƻǿέ by Daniel Kahneman that can be applied to square dance calling and 

square dancing. 
 

The human brain uses two systems. The first system, Mr Kahnerman labels as 

System 1. This system άƻǇŜǊŀǘŜǎ ŀǳǘƻƳŀǘƛŎŀƭƭȅ ŀƴŘ ǉǳƛŎkly and no sense of 

ǾƻƭǳƴǘŀǊȅ ŎƻƴǘǊƻƭΦέ Round dancers often use System 1. Once a round dancer starts a 

memorized sequence of moves in a dance routine, such as a two-step, System 1 

controls most of the movements. 
 

Mr. Kahnerman states that ά{ȅǎǘŜƳ н ŀƭƭƻŎŀǘes attention to the effortful mental 

activities that demand it, including complex computations. The operations of 

{ȅǎǘŜƳ н ŀǊŜ ƻŦǘŜƴ ŀǎǎƻŎƛŀǘŜŘ ǿƛǘƘ ǎǳōƧŜŎǘƛǾŜ ŜȄǇŜǊƛŜƴŎŜ ƻŦ ŀƎŜƴŎȅΣ ŎƘƻƛŎŜ ŀƴŘ ŎƻƴŎŜƴǘǊŀǘƛƻƴΦέ 
 

That sounds a lot like how we Modern Western Square Dance now. Every time a dancer hears a caller speak a square 

ŘŀƴŎŜ άōŀǎƛŎέΣ ǘƘŜ ŘŀƴŎŜǊ ǎŜŀǊŎƘŜǎ ǘƘŜƛǊ ƳŜƳƻǊȅ ŦƻǊ ŀ ŘŜŦƛƴƛǘƛƻƴ ƻŦ ǘƘŜ ƳƻǾŜƳŜƴǘ ǘƘŀǘ άōŀǎƛŎέ ŘŜǎŎǊƛōŜǎΦ LŦ ǘƘŜȅ 

ŎƻǊǊŜŎǘƭȅ ǳƴŘŜǊǎǘŀƴŘ ǘƘŜ ŀǇǇƭƛŎŀǘƛƻƴ ƻŦ ǘƘŜ άōŀǎƛŎέ ƛƴ ǘƘŜ ŎƻƴǘŜȄǘ ƻŦ ǿƘŀǘ ǘhey are presently doing, they can execute the 

άōŀǎƛŎέ ŎƻǊǊŜŎǘƭȅΦ 
 

If the dancer is an experienced dancer, their brain uses mostly System 1 because the information is firmly implanted 

in their memory. If they are new dancers, they use System 2 because they ŀǊŜƴΩǘ ǊŜŀƭƭȅ ǎǳǊŜ ǿƘŀǘ ǘƘŜ ŎŀƭƭŜǊ ƳŜŀƴǎΦ 
 

If they are an experienced dancer and the call is trying to keep-them-on-toes then System 2 gets involved. Almost all 

learning requires constant interaction between System 1 and System 2. System 1 does not take over until new dancers 

have spent years practicing square dancing. 
 

Modern Western Square Dancing complicates the problem. Modern 

Western Square Dancing requires that eight team members in a square all 

understand ǘƘŜ ŘŜŦƛƴƛǘƛƻƴ ƻŦ ŜŀŎƘ άōŀǎƛŎέ ǘƘŜ ǎŀƳŜ ǿŀȅ and how each 

άōŀǎƛŎέ ƛǎ ŀǇǇƭƛŜŘ ƛƴ ǘƘŜ ŎƻƴǘŜȄǘ ƻŦ ǿƘŀǘ ǘƘŜȅ ŀǊŜ ŎǳǊǊŜƴǘƭȅ ŘƻƛƴƎΦ ¢Ƙŀǘ ƛǎ 

expecting a lot from a square of dancers with varied experience and skills. 
 

Square dancing and other team dances are only possible because the 

dancers practice togethŜǊ ŦǊŜǉǳŜƴǘƭȅΦ ¢ƘŜȅ ǇǊŀŎǘƛŎŜ ǘƘŜ άōŀǎƛŎǎέ ƘǳƴŘǊŜŘǎ ƻŦ 

times from dozens of formations and arrangements of dancers. 
 

IƻǿŜǾŜǊΣ ǎƻƳŜǘƘƛƴƎ ǎƛƳǇƭŜ ǎǳŎƘ ŀǎ ΨǊƛƎƘǘ ŀƴŘ ƭŜŦǘ ǘƘǊƻǳƎƘΩ ƛǎ ƴƻǘ ŀƭǿŀȅǎ ƛƴǘŜǊǇǊŜǘŜŘ ǘƘŜ ǎŀƳŜ ǿŀȅ ōȅ ŀƭƭ ǎǉǳŀǊŜ 

dancers. Some square dancers Ƴŀȅ ƘŀǾŜ ŘƛŦŦƛŎǳƭǘƛŜǎ ŘŀƴŎƛƴƎ ΨǊƛƎƘǘ ŀƴŘ ƭŜŦǘ ǘƘǊƻǳƎƘΩ ŦǊƻƳ ŦƻǊƳŀǘƛƻƴǎ ǎǳŎƘ ŀǎ ΨƻŎŜŀƴ 

ǿŀǾŜǎΩΦ ²Ƙƻ ƛǎ ǘƘŜ ǇŜǊǎƻƴ ƻǇǇƻǎƛǘŜ ȅƻǳΚ ²Ƙƻ ƛǎ ǘƘŜ ǇŜǊǎƻƴ ȅƻǳ ƴŜŜŘ ǘƻ ΨŎƻǳǊǘŜǎȅ ǘǳǊƴΩΚ 9ŀŎƘ ŎƻƴǘŜȄǘ ǊŜǉǳƛǊŜǎ ŀ 

different set of movements at the starting point and different actions to reach the ending point. The dancers need to 

know how the definition applies in many different formations. All of this involves System 2. 
 

!ƴȅ ƛƴǾƻƭǾŜƳŜƴǘ ǿƛǘƘ {ȅǎǘŜƳ н ŎŀǳǎŜǎ άǎǘǊŜǎǎέΦ Lƴ ǘƘŜ ǇǊŜǎŜƴǘ ŜŘƛǘƛƻƴ ƻŦ aƻŘŜǊƴ ²ŜǎǘŜǊƴ {ǉǳŀǊŜ 5ŀƴŎƛƴƎ, the stress 

level if often high. The dancer seldom knows if what they are dancing is right or wrong for extended periods of each tip. 
 

¢ƘŜ ŘŀƴŎŜǊ Ŏŀƴ ƻƴƭȅ ōŜ ǎǳŎŎŜǎǎŦǳƭ ƛŦ ŀƭƭ ǘƘŜ ŘŀƴŎŜǊǎ ƛƴ ŀ ǎǉǳŀǊŜ ƘŀǾŜ ǇǊŀŎǘƛŎŜŘ ŜǾŜǊȅ άōŀǎƛŎέ ŦǊƻƳ ŘƻȊŜƴǎ ƻŦ ŘƛŦŦŜǊŜƴǘ 

formations and arrangements hundreds of times over months and perhaps years. At that point, the knowledge resides in 

memory, and the action is carried out by System 1. 
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In most other dance formats, dancers are taught a series of repeating movements, usually based on the phrases of 

music. These sequences of movements are practiced until they can be quickly recalled from the brain by System 1 

without having to involve System 2. 
 

Traditional Square Dances and Contra Dances work on set sequences of movements. These are known as dance 

routines or modules. They are blocks of information that are practiced, processed, and stored in the memory of the 

dancers. They can be fitted together like pieces of a puzzle to produce dances that please the mind and body. 
 

Modern Western Square Dancing has adopted a different system. It has broken down the dance routines into many, 

Ƴŀƴȅ ǎƳŀƭƭ ŎƘǳƴƪǎ ǿŜ Ŏŀƭƭ άōŀǎƛŎǎέΦ 9ŀŎƘ άōŀǎƛŎέ ƛǎ ŘŜŦƛƴŜŘ ǾŜǊȅ ǇǊŜŎƛǎŜƭȅΦ {ƻƳŜǘƛƳŜǎ ǘƘŜ ŘŜǎŎǊƛǇǘƛƻƴ ƻŦ ŀ άōŀǎƛŎέ Ŏŀƴ 

contain several paragraphs. CalƭŜǊǎ ŀǊŜ ǎǳǇǇƻǎŜŘ ǘƻ ƪƴƻǿ Ƙƻǿ ǘƻ ƳƛȄ ŀƴŘ ƳŀǘŎƘ ǘƘŜǎŜ άōŀǎƛŎǎέ ǘƻ ǇǊƻŘǳŎŜ ŘŀƴŎŜǎ ǘƘŀǘ 

please the mind and the body. 
 

The mind and the body of the vast majority of people prefer to work more with System 1 actions. In 

dancing, the majority of dancers think of dancing as blocks or modules of action rather than as collections 

of individual short movements (basics). To put it into square dance terminology, dancers like strings of 

commands they have danced many times much better than they like close-order-drills. 
 

Close-order-drill requires the constant consultation of System 1 with System 2 to hopefully get it right. This, in turn, 

ŎŀǳǎŜǎ ǎǘǊŜǎǎΣ ǿƘƛŎƘ ǊŜǎǳƭǘǎ ƛƴ ŦŀǘƛƎǳŜΦ aƻǎǘ ǎǉǳŀǊŜ ŘŀƴŎŜǊǎ ŘƻƴΩǘ ƳƛƴŘ ǘƘƛƴƪƛƴƎ ŀ ƭƛǘǘƭŜΣ ōǳǘ ŘƻƴΩǘ ƳŀƪŜ ǘƘŜƳ ǘƘƛƴƪ ŀ 

lot. 
 

As callerǎΣ ǿŜ ƻŦǘŜƴ ƘŜŀǊ ƻǘƘŜǊ ŎŀƭƭŜǊǎ ǘŀƭƪ ŀōƻǳǘ άƪŜŜǇƛƴƎ ǘƘŜ ŘŀƴŎŜǊǎ ƻƴ ǘƘŜƛǊ ǘƻŜǎέΦ The phrase essentially means 

keeping the dancers under constant stress. ¢Ƙŀǘ Ƴŀȅ ōŜ ǿƘŀǘ ŀ ǎƳŀƭƭ ǇƻǇǳƭŀǘƛƻƴ ƻŦ ǎǉǳŀǊŜ ŘŀƴŎŜǊǎ ŘŜǎƛǊŜΣ ōǳǘ ƛǘΩǎ 

certainly not what most dancers want. 
 

!ǾŜǊŀƎŜ ŘŀƴŎŜǊǎ ŘƻƴΩǘ ƴŜŜŘ ǘƻ ōŜ ƪŜǇǘ-on-their-toes. They are stressed every time they get up to dance. What they 

have stored in their memory is often in direct conflict with what the caller is telling them to do. Why? Because, in 2020, 

many callers ŦŜŜƭ ŜǾŜǊȅ ǎŜǉǳŜƴŎŜ ƻŦ άōŀǎƛŎǎέ Ƴǳǎǘ ōŜ ŘƛŦŦŜǊŜƴǘ ǘƘŀƴ ŀƴȅ ƻǘƘŜǊ ǎŜǉǳŜƴŎŜ ƻŦ 

άōŀǎƛŎǎέ ǘƘŜ ŘŀƴŎŜǊ Ƙŀǎ ƘŜŀǊŘ ōŜŦƻǊŜΦ ¢Ƙƛǎ ƛǎ ƛƴ ŘƛǊŜŎǘ ŎƻƴŦƭƛŎǘ ǿƛǘƘ ǿƘŀǘ ǘƘŜ ƳƛƴŘǎ ƻŦ Ƴƻǎǘ 

dancers want to hear. 
 

LǘΩǎ ŀ ƭƻǎŜ-lose situation. Modern Western Square Dancing is killing itself off by demanding 

more from most newer dancers than they can deliver until they have had years of practice. It 

also explains why, when square dancing became square puzzle solving, that many dancers left 

ǘƘŜ ǊŜŎǊŜŀǘƛƻƴ ŀƴŘ ǿƘȅ ǿŜ ŎŀƴΩǘ ǊŜŎǊǳƛǘ Ǌeplacements. 
 

!ƭƭ ƻŦ ǘƘŜ ŀōƻǾŜ ƛǎ ŦŀŎǘΦ LǘΩǎ ƴƻǘ ǎǇŜŎǳƭŀǘƛƻƴΦ ¢ƘŜ ǇǊƻƻŦ ƛǎ ƭŀƛŘ ƻǳǘ ŎƭŜŀǊƭȅ ƛƴ άThinking Fast and 

SlowέΦ 
 

About the Author:  Calvin Campbell is a long time and renown square dance caller. He has 

written numerous articles and several books on the subject and conducted many workshops. The 

Ƴƻǎǘ ǊŜŎŜƴǘ ōƻƻƪ ƛǎ ά!ƭƭ !ōƻǳǘ aƻŘǳƭŜǎέΦ /ŀƭ Ƙŀǎ ōŜŜƴ ƭŜŀŘƛƴƎ /ƻƳƳǳƴƛǘȅ 5ŀƴŎŜǎ ŀƴŘ .ŜƎƛƴƴŜǊ 

5ŀƴŎŜ tŀǊǘƛŜǎ ŦƻǊ ƻǾŜǊ сл ȅŜŀǊǎΦ IŜ ƛǎ ǘƘŜ ǎŜƴƛƻǊ ŀǳǘƘƻǊ ƻŦ ǘƘŜ ōƻƻƪ ά5ŀƴŎƛƴƎ CƻǊ .ǳǎȅ tŜƻǇƭŜέ 

ŀƴŘ ǘƘŜ ŀǳǘƘƻǊ ƻŦ ά¢ŜŀŎƘƛƴƎ bŜǿ 5ŀƴŎŜǊǎέΦ /ŀƭ Ƙŀǎ ōŜŜƴ ŀ ƳŜƳōŜǊ ƻŦ ǘƘŜ /![[9w[!. .ƻŀǊŘ ƻŦ 

Governors for many years and is a Mile Stone Award recipient. This is the highest award 

CALLERLAB can bestow on any individual. The primary purpose of the award is to recognize 

outstanding and significant contributions to the field of square dancing.  
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Advice for Square Angels (Helpers)  
(Issue 2019-6) - by Bill Van Melle, Behind the Mike Newsletter, Australia, October, 2019  

 

This article was reprinted from the September issue of News and Notes by Stephen Noseck.  With classes underway in the Northern 

Hemisphere and some new dancer classes starting in various areas in the Southern Hemisphere, it is a pertinent article and a 

ǊŜƳƛƴŘŜǊ ǘƻ ŀƭƭ ŎŀƭƭŜǊǎ ǘƻ άǎŎƘƻƻƭ ǘƘŜƛǊ ŀƴƎŜƭǎέ ŦƻǊ ƴŜǿ ŘŀƴŎŜǊ ǎuccess.  Please read through this list and keep it in mind, even if you 

think you've heard it all before, as the success of the class depends as much on the attitude of the club as on the talent of the 

students.  Much of this advice is appropriate in any square dance situation, but it's especially so with newer dancers.  Your Lesson 

success starts here; don't blow it because of bad habits or because you did not know. 
 

Callers, You are the Leader, do your part.  Share this with your Club and Class Coordinator.  
 

Be friendly.  We want new dancers to have a good time, so please make them feel welcome.  Ask them to dance with 

you, rather than letting them fend for themselves.  Talk to them during the breaks.   
 

Don't push.  This is a special case of being friendly.  If a class member is unsure of a call, some of you angels may 

ŜȄǇŜǊƛŜƴŎŜ ŀ ƎǊŜŀǘ ǘŜƳǇǘŀǘƛƻƴ ǘƻ ƎǊŀō ǘƘŜ ǇŜǊǎƻƴ ŀƴŘ ǇǳǎƘ ƘƛƳ ƻǊ ƘŜǊ ƛƴǘƻ ǇƻǎƛǘƛƻƴΦ  5hbΩ¢ 5h ¢IL{Η wŜŀƭƭȅ -- God, I 

hate to use all caps like that, but this is really important.  At the very least, this is simply rude behavior.  Remember, the 

object is not for you to get through the sequence; it's for the class members to learn.  They don't learn by being shoved.  
 

Do your best to be in the right position yourself, hold out your hand expectantly and/or exert gentle (I repeat, gentle) 

hand pressure consistent with the flow of the call, but never, never grab or shove. It is far better to let your square break 

down than to start shoving people around to fix it.   
 

Squares breaking down is great feedback to the caller (you as the Caller should see this too) about what moves the 

dancers are having trouble with.  If you observe others shoving people around (sometimes there are visiting angels who 

fancy themselves good dancers by the amount of pushing they do), please take them aside after the tip and encourage 

them to behave themselves.   
 

If someone is already in the right position but is looking around frantically as if lost, the best thing you can do is nod and 

smile.  Not that you shouldn't be smiling even when the square is breaking down. 
 

Balanced squares.  If you can do so unobtrusively, attempt to balance the number of club and class members in a 

square.  Experienced dancers in a square help to be good examples (please do), and reduce the likelihood that one 

dancer's error will take down the whole square, depriving the other dancers of practice.   
 

The problem that arises time and again is that club members remember that it's important for class members to dance, 

and as result neglect to square up at all until they're dragged from the sidelines to fill out the last square. Of course, that 

square ends up being club-heavy, while the class members in their enthusiasm have already formed very class-heavy 

squares.  
 

Don't let this happen - get out there when the music starts!  One of the best ways to achieve balance is to preferentially 

ask class members to be your partner.  Just think--if every class member was partnered with a club member, we'd 

automatically have balanced squares.  
 

Class members have priority.  Remember, they're here to learn, and so they need to dance.  But many are shy, or not 

completely comfortable yet asking for a dance.  If you see a class member sitting out, offer to give up your spot in the 

square, especially if you're in a club-heavy square.  Of course, if you all do your job of asking class members to dance 

with you, we won't need to go bumping club members like this.  
 

Don't play-caller.  Sure, you can whisper small hints to people who are momentarily confused, but while a tip is in 

progress, don't try to do any teaching or fixing on your own (and if you're on the sidelines, don't jump into the square  
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trying to help).  There's already a caller up front with a microphone, and we'd like to train new dancers to pay attention 

to him (or her). Reserve lengthier problem solving to breaks - ask the caller for help with the move that was in question. 
 

No frills.  Never initiate a frill with a class member.  In fact, don't even do them with club members during class tips.  

Frills make dancing more fun but interfere with learning, even if a class member is not directly involved in your frill.  Save 

your frills for the club tips at the end of the evening.  Class members typically don't get interested in frills until December 

or January.   
 

Examples of frills are the twirl on Weave the Ring, the highland fling Do Sa Do, and the swing in the middle of Sides 

Promenade Halfway Round.  And please dance hands up, at least for the class - it's still the standard styling for 

Mainstream and Plus in our area and across the country. 

 

Positive? Or Negative? You Decide   
(Issue 2019-4) - by Editor Claudia Littlefair  
 

!ǘ ŀ ŎƻƴŦŜǊŜƴŎŜΣ ŀ ŘŀƴŎŜ ƎǊƻǳǇ ǇƭŀȅŜŘ ŀ ƎŀƳŜ ŎŀƭƭŜŘ άDƻ ±ƛǊŀƭέΦ  CƛǊǎǘ ƻƴŜ ǇŜǊǎƻƴ ǿŀǎ ǎŜŎǊŜǘƭȅ ŘǳōōŜŘ ǘƘŜ άƴŜƎŀǘƛǾŜ 

ƛƴǎǇŜŎǘƻǊ ƎŜƴŜǊŀƭέ ŀƴŘ ƘŀŘ ǘƻ άƛƴŦŜŎǘέ ƻǘƘŜǊ ǇŜƻǇƭŜ ǿƛǘƘ ƴŜƎŀǘƛǾƛǘȅ ōȅ ǎŎƻǿƭƛƴƎΦ hƴŎŜ ǎƻƳŜƻƴŜ ǿŀǎ ƛƴŦŜŎǘŜŘΣ ƘŜ ƻǊ ǎƘŜ 

had to infect three others by scowling. At the end of the game, the group was asked to identify the source of negativity, 

which was easy to do. 
 

Then the gaƳŜ ǿŀǎ ǊŜǇƭŀȅŜŘΣ ōǳǘ ǊŜǾŜǊǎŜŘΦ  hƴŜ ǇŜǊǎƻƴ ǿŀǎ ǎŜŎǊŜǘƭȅ ŘǳōōŜŘ ǘƘŜ άǇƻǎƛǘƛǾŜ ƛƴǎǇŜŎǘƻǊ ƎŜƴŜǊŀƭέΦ LƴǎǘŜŀŘ ƻŦ 

scowling and infecting people with negativity, that person smiled and infected people with joy. The problem? At the end 

of the game, nobody knew where the joy came from; it was hard to pinpoint the source of happiness. 
 

¢ƘŜ ǇƻƛƴǘΚ .ǊƛƴƎ ǘƘŜ άǇƻǎƛǘƛǾŜ ƛƴǎǇŜŎǘƻǊ ƎŜƴŜǊŀƭέ ǘƻ ȅƻǳǊ ŘŀƴŎŜΗ If there is positive energy, people will come, and 

people will return!  This is especially important at our summer dances where newly graduated dancers are trying their 

ōŜǎǘ ǘƻ ǊŜƳŜƳōŜǊ ŀƴŘ ŘŀƴŎŜ ǘƘŜ Ƴƻǳƴǘŀƛƴ ƻŦ Ŏŀƭƭǎ ŀƴŘ ƛƴŦƻǊƳŀǘƛƻƴ ǘƘŀǘ ǘƘŜȅΩǾŜ ƎŀǘƘŜǊŜŘ ŘǳǊƛƴƎ ǘƘŜ ȅŜŀǊΦ ¢ƻ ŎƻƳǇƭƛŎŀǘŜ 

things even further, they are hearing and dancing to other callers ς often for the first time, and are squaring up with 

ŘŀƴŎŜǊǎ ǘƘŜȅ ŘƻƴΩǘ ƪƴƻǿΦ Lǘ Ŏŀƴ ōŜ ƻǾŜǊǿƘŜƭƳƛƴƎΦ  
 

Lǘ ŀƭǿŀȅǎ ǎǳǊǇǊƛǎŜǎ ƳŜ ǘƻ ƘŜŀǊ ŜȄǇŜǊƛŜƴŎŜŘ ŘŀƴŎŜǊǎ ŎƻƳǇƭŀƛƴ ŀōƻǳǘ άǘƘŜǎŜ ƴŜǿ ŘŀƴŎŜǊǎέ ŀƴŘ ǘƘŜƛǊ ƭŀŎƪ ƻŦ ǎƪƛƭƭǎΦ  Keep 

ŎƻƳǇƭŀƛƴƛƴƎΣ ƪŜŜǇ ƎƛǾƛƴƎ ŘƛǊǘȅ ƭƻƻƪǎΣ ŀƴŘ ǘƘŜȅ ǿƻƴΩǘ ōŜ coming back.  Can we really afford that?  Is there an alternative? 

You bet! Be positive! Help them, encourage them, smile at them, give them gentle guidance, and give them hope that 

through repetition (which can only be gained by coming to dances) that they will get better. When something goes well, 

acknowledge and celebrate with them. Every person in the square is valuable - without each person we have no 

square. 

 

Encouraging New Dancers  
(Issue 2019-2) - by Editor Claudia Littlefair  
 

ALL new dancers benefit from encouragement, patience and positive support as they learn our complex program.  

Thankfully, these are gifts that all experienced dancers have to give.   
 

During the lengthy learning period, guidance in the form of pushing and pulling, thoughtless or disrespectful comments, 

comparisons, evaluations, or assessments by fellow dancers can make the difference between a new dancer staying or 

leaving our activity.  What we do and what we say can make, or break, a dancer. 
 

To be supportive means to respect the many factors that affect how quickly a dancer will learn.  These include such 

things as age, mobility, floor time, lesson attendance, dance background, retention, and learning ability.   
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Letter to Square Angels  
(Issue 2018-7) ð by Tim Marriner, 2014  
 

First of all, I would like to thank you for your support.  The area needs dancers like you taking an active role in 

recruiting new members.  The local dancing community must have new members for it to grow.  The activity thrives off 

the new energy beginnerΩǎ ƳŀƴƛŦŜǎǘΦ  ¢ƘŜȅ ǊŜƳƛƴŘ ŀƭƭ ƻŦ ǳǎ ǘƘŀǘ ǿŜ ǘƻƻ ǿŜǊŜ ƻƴŎŜ ōŜƎƛƴƴŜǊǎΦ  
 

Next, I would like to remind you of your responsibilities.  This session is for new people to learn the basics of square 

dancing and not a workshop for you to attend to brush up on fundamentals.  If you have not been dancing on a regular 

basis and are going back through to review, you really are not an angel.  Having sponsored someone to attend does not 

guarantee or reserve floor space for you.  Angels are utilized to fill the odd numbers of dancers in order to complete a 

square.  If square number cards or a computer rotation system is being utilized, you will be added as needed and should 

follow the number indicated on the card or screen.  From time to time you still may be moved from square to square or 

may be asked to sit out to accommodate a late arriving new dancer.  If numbers are not in use please allow the new 

dancers to square up first and then fill in where needed or as directed.  
 

Lastly, this is a new dancer session, and they deserve the right to learn properly.  Please, no extra flourishes, short 

cuts, or excessive talking while teaching.  The goal is to provide the best possible learning environment.  If a dancer has a 

question about a call, let the caller teaching know, but do not try to teach from the floor as it disrupts others.  Proper 

hands and positioning are essential!  We can still have fun and dance proper at the same time.   
 

One of our main goals for the new dancer is fun!  With your help, we can provide family entertainment and promote 

ŎƻƳƳǳƴƛǘȅ ŦŜƭƭƻǿǎƘƛǇΣ ǘƘǊƻǳƎƘ ǘƘŜ Ŧƻƭƪ ŀǊǘ ƻŦ {ǉǳŀǊŜ 5ŀƴŎƛƴƎΦ  ²Ŝ Ŏŀƴ ƘŀǊƴŜǎǎ ƴŜǿ ŘŀƴŎŜǊΩǎ ŜƴǘƘǳǎƛŀǎƳ ǘƻ ŀǘǘǊŀŎǘ 

more people for our next new dancer session to perpetuate this beautiful dance heritage.  Thank you again for your 

understanding and assistance.  

 

About the Author :  Tim was an international caller, and a Certified Caller Coach.  His passion was working 

with callers to make them better, and he wrote several papers on calling that can be found on the CALLERLAB 

website.  Tim passed away in August, 2016.  

 

Exceptional Learning Resources Just A Click Away  
 (Issue 2024-2)  Source: North Shore Squares, Chicago 

 

Looking for HOW-TO videos for calls in the Social Square Dance, Mainstream or Plus programs? Or a handbook written 
in plain English explaining each call? Or flash cards?  
 

All of these teaching ǊŜǎƻǳǊŎŜǎ Ŏŀƴ ōŜ ŦƻǳƴŘ ƻƴ /ƘƛŎŀƎƻΩǎ bƻǊǘƘ 
Shore Squares website: https://www.northshoresquares.com/   
 
Read more about this innovative club that built up from zero members 
to 50+ members in 18 months!  Click here for the complete story as told 
by caller Bruce Holmes, Evanston, Illinois: 

 https://knowledge.callerlab.org/north-shore-squares-zero-to-50-in-18-
months/. Bruce shares his personal experience of square dancing, how 
he ended up learning to call, and finally how using the Social Square 

Dance (SSD) program helped build up the club by offering classes 2 or 3 times a year. There were many obstacles to 
ƻǾŜǊŎƻƳŜ ŀƴŘ ƛƳǇƻǊǘŀƴǘ ŎƘŀƴƎŜǎ ǘƻ ƳŀƪŜ ŀƭƻƴƎ ǘƘŜ ǿŀȅΦ ¢ƻŘŀȅ ǘƘŜȅ ƘŀǾŜ ŜȄǇŀƴŘŜŘ ǘƻ р Ŏƭǳōǎ ƛƴ ǘƘŜ /ƘƛŎŀƎƻΩǎ bƻǊǘƘ 
Shore area and they are all thriving.  
  

https://www.northshoresquares.com/
https://knowledge.callerlab.org/north-shore-squares-zero-to-50-in-18-months/
https://knowledge.callerlab.org/north-shore-squares-zero-to-50-in-18-months/
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How May I Help? 
(Issue 2019-2) - by Barry Clasper, Longtime Caller & Educator  

 

To help or not to help? That is the question. Whether 'tis nobler in the mind to suffer 

the confusion of others or, by meddling, save the square.  (Sorry, Willie). 
 

There are situations in which we expect to be helped.  Self-service massage parlors are rare.  There are other situations 

in which we would prefer to handle things ourselves; "Please Daddy, it's my train!"  One of the more common sources of 

interpersonal conflict (academic euphemism for "fight") is the failure to understand when to help and when to leave 

well enough alone.  This is nowhere more true than in Square Dancing, particularly at the Challenge levels. 
 

At just about any Challenge dance [ŜŘƛǘƻǊΩǎ ƴƻǘŜΥ ƻǊ ŀƴȅ ŘŀƴŎŜ ǇǊƻƎǊŀƳ] you don't have to look hard to find 

somebody who is upset because they've been helped, or because they haven't been helped, or because their 

proffered help was spurned.  Often this situation is extremely upsetting to the individuals involved.  People 

leave dances, sometimes even a club or tape group, over what they feel to be an inappropriate ration of help. 
 

Having spent considerable time as both a "helper" and "helpee", sometimes concurrently, I feel I have developed some 

insights which may serve to rectify this problem - to, ah - help, as it were. 
 

Herewith, then, are my Helpful Hints for Hinting Helpfully:  

 

1. Help for the Right Reasons.  Ask yourself the question, "Why am I so eager to help, anyway?"  

I think there are three basic answers to this question: 
 

a. So I can display my knowledge (i.e. show off).  At some time or other, we have all heard somebody expounding 

on how their superior dancing skill and expert assistance enabled a square composed entirely of 

hacks and clods (with the exception, of course, of you-know-who) to make every sequence.  Such 

squares are usually wonders to behold; seven bewildered people surrounded by one whirling 

dervish who leaps about from place to place, individually positioning each person, hollering 

instructions and cues, and providing lengthy tutorials during the inevitable periods of standing around.   
 

 This is not "help". This is ego gratification at the expense of seven innocent people. 
 

b. So the square makes the sequence.   

This is a better reason than the first, but still short of ideal.  It's not the square that makes the sequence; the 

people make the sequence.  This may seem a subtle difference, but it reflects an important dancing attitude.  If 

you allow yourself to focus on the square, you have implicitly relegated the individuals comprising it to a 

secondary status.  This attitude may permit the intensity of help to escalate to inappropriate levels, sometimes 

approaching violent crime.  Since the square is of primary importance, we are willing to sacrifice individuals to 

the "greater good".  "Who cares if Joe Klutz feels like he's been mugged, we got the allemande left didn't we?"   
 

Which brings me to the ideal reason to offer help. 
 

c. To show somebody the way. 

It is often said that Square Dancing is a team sport.  In the ideal case, eight dancers and a caller contribute to an 

experience that is exhilarating precisely because it can only be accomplished by these nine people working in 

close cooperation and understanding.  To the extent that some participants cannot smoothly 

execute their roles, the experience is marred.  No matter how skilled you are, you cannot dance 

somebody else's part and still attain that wonderful peak.  It's just not the same.   
 

Therefore, it's in all our interests to help those individuals in the square who are having difficulty 

with their role.  But our goal in helping should be to help them understand, not just to "get them   
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through it".  Someone who arrives in the correct position in a dazed and bewildered state is not likely to be any 

more successful the next time.  We should strive to provide our assistance in a way that permits the person 

being helped to learn. In this way, we are contributing to their development as dancers, not just the success of a 

single tip.   
 

The following points serve to elaborate on how this may be accomplished. 
 

2. Help at the Right Time 

When I was in flying training, I was amazed at the mistakes my instructor would allow me to make.  I can remember 

asking, "Aren't you going to take control?", as the aircraft jinked and staggered its way towards the airfield in a 

travesty of a final approach.  His reply was always calm; "You're doing fine. A bit more power, nose down a bit".  

Only at the last moment would he take the controls, after letting me work my way through as many non-fatal 

mistakes as possible.  It makes for an intense learning experience!   
 

We need a few more like that in square dancing.  We've all had the experience of being helped, sometimes with 

great force, at the very instant that we had it all figured out.  Isn't that frustrating?  Some people will drop into help 

mode the first time they see you make a mistake, or even look uncertain.  Thereafter, they help you with everything 

for the rest of the tip (dance, weekend, your life).   
 

It is important to give people the opportunity to do it themselves. Don't help unless: 

a. it's requested, or 

b. the person is clearly confused (so to speak), or 

c. the person has started to make an unrecoverable mistake. 
 

3. Help with Appropriate Force 

The basic principle in offering help should be "less is better, none is best."  Given this idea, I suggest the following 

escalating levels of help: 

a. No help at all:  By far the best sort of help.  Dance your own part.  Be where you're supposed to be when you're 

supposed to be.  Give others the maximum opportunity to see positions and formations by being precise and 

correct in your own dancing.  Don't take shortcuts, dance all movements completely and to the music.  When 

dancing material involving complex formations, do a surreptitious check before moving from your spot to ensure 

everyone else has seen the formation.  Once you leave, their task is an order of magnitude more difficult.  Be 

firm in your use of handholds and hand pressures during the execution of calls.  Limp appendages during moves 

like Relay the Shadow or Follow Your Leader, can throw somebody who is unsure.  
 

b. Point the way (discreetly):  An inconspicuous gesture to indicate a direction or a target 

position is often the only clue people need to handle their part of the call.  No marks awarded for 

flamboyance or clever charades. 
 

c. Verbal cues:  Only a word or short phrase, combined with a gesture.  No dissertations, just a clue. 
 

d. Hand pressure:  A nudge or a touch on the arm or shoulder to get their attention, or hand pressure to indicate a 

turning direction.  No blunt objects, please. 
 

e. Laying on of hands:  As an absolute last resort, grasp an arm or shoulder (gently, always gently) and move the 

person into position - but only if you can do it without leaving your own proper position.  If you leave your 

rightful spot to tend to somebody else, you may sufficiently distort the formation that others become confused.  

Now you've compounded the problem!  
 

4. Know When to Stop   

Just as you shouldn't help unless it's absolutely necessary, don't continue to help when it's no longer 

needed.  A single mistake does not necessitate a whole evening of continuous assistance.  
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A tougher call to make is when you are asked to help by people whose dancing skills exceed their self-confidence.  If 

you continue to help past the point where they actually need it, you may be breeding a dependence that will 

hamper them later.  Make sure they dance everything they are capable of and provide the encouragement they 

need to build their self-confidence - but, again, gently. Encouragement is almost as controversial as help (when does 

encouragement become pressure?) 

 

So much for the helpers. Being a "helpee", however, also requires certain skills. Here is my Helpee's Handbook: 
 

1. Admit When You Need Help   

Everybody needs help sometime.  If you're confused or unsure, ask for help.  You will usually find that those you ask 

are more than willing to provide it. 

2. Don't Panic 

As is the case with most pressure situations, dithering about in a panic when the square starts to look 

strange will accomplish nothing.  Instead, concentrate, examine the formation, recite the rule of the 

call, force yourself to think. 

3. Let People Know You're in Trouble 

Don't force the other dancers in the square to read your mind if you have a problem with a call.  

Do or say something to let them know.  There should be a significant difference in your demeanor 

that demarks the "I'm in deep trouble" state from the "I know what I'm doing" state.  I usually just 

say "Help, I'm lost".  It's kind of boring but it gets the job done.   
 

As a corollary to this, keep your eyes open for help that is being offered.  Don't expect someone to 

escort you to your position and tuck you in.  You have to cooperate and be receptive. 

4. Use Recovery Strategies   

There are some easy tricks that might help you recover your position even if you have no idea what just transpired: 

a. Look for the hole.  If you're the only one who is at sea, there is usually a hole somewhere in the formation, 

conspicuous by your absence. 

b. Go With the Flow.  Good callers tend to use choreography that flows.  If you follow the body flow there is a 

ŘŜŎŜƴǘ ŎƘŀƴŎŜ ǘƘŀǘ ȅƻǳΩǊŜ ƘŜŀŘŜŘ ƛƴ ǊƻǳƎƘƭȅ ǘƘŜ ǊƛƎƘǘ ŘƛǊŜŎǘƛƻƴΦ 

c. Be Flexible (be a girl, or head or side etc.).  If you find you're not where you're supposed to be, just assume your 

new identity.  Who knows, you may find a new thrill in life. If you keep the square going there is an excellent 

chance that you will get an opportunity to fix the problem later. 

d. Watch Opposites and Counterparts.  If you're confused, keep an eye on your opposite.  If your opposite is also 

confused (or is watching you), look for your counterpart in another square.  DON'T use this as a dancing 

technique. It's a recovery technique, only to be used after you've become completely lost. 
 

5. Keep Dancing, Don't Stop to Analyze. 

If something happens that you don't understand, wait until the tip is finished to mull it over.  Thinking 

about something that's over while you're still dancing is sure death.  I speak from bitter personal 

experience. 
 

6. Say Thanks 

This seems sort of obvious but is often overlooked.  Let people know you appreciate their help.   

I recognize that this deliberate, reasoned approach is difficult to implement in the heat of battle.  That doesn't mean, 
however, that we shouldn't strive to attain the ideal.  The next time somebody becomes upset with your attempts at 

assistance, ask yourself where you might have fallen short.  The next time you feel 
you did not receive help that you wanted, ask yourself whether you were clear in 
indicating your need.  In this way, we can help each other to attain new levels of 
dancing pleasure.  
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J.  PROGRAMS FOR NEW DANCERS 

Witnessing Generational Change (CALLERLAB 2024 ð The Proposal ) 
(Issue 2024-3)  Source: GCA Call Sheet Newsletter, Spring 2024, Editorial by Allan Hurst  
 

Over tƘŜ ƭŀǎǘ ŦŜǿ ȅŜŀǊǎΣ ǿŜΩǾŜ ǎŜŜƴ ŀ ƎŜƴŜǊŀǘƛƻƴŀƭ ŎƘŀƴƎŜ ŀǘ /![[9w[!.Σ ǊŜǎǳƭǘƛƴƎ ƛƴ ŀƴ 

ƻǊƎŀƴƛȊŀǘƛƻƴ ǘƘŀǘΩǎ ƳƻǾƛƴƎ ǘƻ ōŜŎƻƳŜ ƳƻǊŜ ŦƭŜȄƛōƭŜ ŀƴŘ ŀƎƛƭŜΣ ŀƴŘ ŀ ǿƛƭƭƛƴƎƴŜǎǎ ǘƻ ǘǊȅ ǎƻƳŜ 

ƴŜǿ ǘƘƛƴƎǎ όάŜǾŜǊȅǘƘƛƴƎ ƻƭŘ ƛǎ ƴŜǿ ŀƎŀƛƴΗέύ ǘƘŀǘ ǿƛƭƭ ƘŜƭǇ ƳŀƪŜ ǎǉǳŀǊŜ ŘŀƴŎƛƴƎ ŀƴŘ square 

dance calling and teaching easier. 
 

I feel that the SSD (Social Square Dancing) program was the result of the prior and incoming 

generations of CALLERLAB leadership working together to create an easier way to teach square dancing. For the first 

time, callers were handed not just a teach order, but a timed 12 week structured syllabus paired with teaching/check 

choreography.  
 

In a related activity, the Choreographic Applications Committee (chaired by Dottie Welch and vice-chaired by Doren 

McBroom) realized that a new generation of incoming callers needed a more structured and accessible set of teaching 

resources. 
 

The amazing result was https://teaching.callerlab.org, which provides the following information for every Basic, 

Mainstream, Plus, and A1 call: 

- Definition -  Teaching Choreography and Tips 

- Standard Applications -  Other Realted Tips 

- Call Analysis -  Extended Applications 

- Sample Modules 
 

If only this had been available 25+ years ago, when I was learning to call! Even now, as a moderately experienced caller, I 

find new gems of knowledge to glean every time I access the site. 
 

LΩƳ ŀƭǊŜŀŘȅ ǊŜǿǊƛǘƛƴƎ ƳǳŎƘ ƻŦ Ƴȅ ƻǿƴ {{5 ǘŜŀŎƘƛƴƎ ŎƘƻǊŜƻƎǊŀǇƘȅ ǘƘŀǘ L ŎǊŜŀǘŜŘ Ƨǳǎǘ ŀ ȅŜŀǊ ago, simply because the 

bounty of information available from the Teaching site is just that good. LŦ ȅƻǳΩǊŜ ŀ ǘŜŀŎƘƛƴƎ ŎŀƭƭŜǊ ǿƘƻ ƘŀǎƴΩǘ ȅŜǘ 

ŎƘŜŎƪŜŘ ƻǳǘ ǘƘŜ ǎƛǘŜΣ ȅƻǳΩǊŜ ŘƻƛƴƎ ȅƻǳǊǎŜƭŦ ŀƴŘ ȅƻǳǊ dancers a disservice. 
 

But this project is also a result or a reflection of the generational change taking place inside CALLERLAB. We have a new 

generation of leadership which is computer- and technology-literate, and who understand the concepts and power of 

websites and social media. 
 

Another example of generational change: CALLERLAB Chair Ted Lizotte made a proposal that would have caused a huge 

commotion a decade ago, but which seemed to be quite well received this year. 
 

In short, he proposed that Basic, Mainstream, and Plusτthree levels with highly dissimilar counts of callsτ

ōŜ άƴƻǊƳŀƭƛȊŜŘέ ƛƴǘƻ ǘwo sets of calls: Mainstream and Plus. 
  

https://teaching.callerlab.org/
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While details need to be worked out over the coming year and presented for discussion and ǾƻǘƛƴƎ ŀǘ ƴŜȄǘ ȅŜŀǊΩǎ 

CALLERLAB convention, Ted proposed that we combine Basic and Mainstream to form a new level called simply 

άaŀƛƴǎǘǊŜŀƳέ όWƻƴ WƻƴŜǎ ƭŀǘŜǊ ǎǳƎƎŜǎǘŜŘ ǘƘŀǘ ǘƘŜ ƴŀƳŜ ά{ƻŎƛŀƭ {ǉǳŀǊŜ 5ŀƴŎƛƴƎέ ōŜ ǊŜǘŀƛƴŜŘ ŦƻǊ ǘƘƛǎ ƛƴƛǘƛŀƭ ƭŜǾŜƭύΣ ǿƛǘƘ 

about 50 calls. That would be similar to our current SSD program. 
 

9ǾŜǊȅǘƘƛƴƎ ŜƭǎŜ ǿƻǳƭŘ ƳƻǾŜ ǳǇ ƛƴǘƻ ŀ ƴŜǿ tƭǳǎ ǇǊƻƎǊŀƳ ƻŦΧŀōƻǳǘ 50 (maybe 60) calls, with a similar teaching guide 

and choreo examples to SSD. 
 

¢ƘŜ Ǉƻƛƴǘ ƻŦ ǘƘƛǎΚ CƻǊ ŀ ŎƘŀƴƎŜΣ ǘƘŜ ŀƴǎǿŜǊ ƛǎƴΩǘ ǘƘŜ ǎŀƳŜ ŀǎ ǘƘŜ ǇǊƛƻǊ ƎŜƴŜǊŀǘƛƻƴΩǎ ŎǊȅ ƻŦ άaŀƪŜ ƛǘ ǎƛƳǇƭŜǊ ŦƻǊ ƴŜǿ 

ŘŀƴŎŜǊǎΗέΦ LƴǎǘŜŀŘΣ ǘƘŜ ŀƴǎǿŜǊ ƛǎ ǘƻ ƳŀƪŜ ƭŜŀǊƴƛƴƎ ǎǉǳŀǊŜ Řancing a more structured and consistent experience for 

dancers and callers. 
 

¢Ƙŀǘ ǎŜŎƻƴŘ ǇŀǊǘ ƛǎ ƴƻǘ ǘƻ ōŜ ƻǾŜǊƭƻƻƪŜŘΣ ōŜŎŀǳǎŜ ƛǘ Ŏƻƴǘŀƛƴǎ ŀ ƴǳƎƎŜǘ ǘƘŀǘ ǿŀǎƴΩǘ ƛƳƳŜŘƛŀǘŜƭȅ apparent to me: Make it 

easier to train newer callers. 
 

Specifically, make it easier ŦƻǊ ƴŜǿŜǊ ŎŀƭƭŜǊǎ ǘƻ ǘŜŀŎƘ ŎƭŀǎǎŜǎ ǳǎƛƴƎ ŀ ǎŜǘ ƻŦ ǎǘǊǳŎǘǳǊŜŘ ƎǳƛŘŜǎ ǎƛƳƛƭŀǊ ǘƻ {{5ΩǎΣ ǿƘƛŎƘ 

worked out better than most people seem to have expected. 
 

There is, of course, another point to be taken into consideration. Generational knowledge of how to teach is being lost 

with every caller that passes away. 
 

Restructuring the programs to simplify teaching will also allow us to record much of that generational knowledge in a set 

of structured documents that can be passed on to the next generation of callers. 
 

!ƴƻǘƘŜǊ ōŜƴŜŦƛǘ ǘƻ ŎƻƴǎƛŘŜǊΥ {{5 ǿŀǎ ŀƭǿŀȅǎ ƛƴǘŜƴŘŜŘ ŀǎ ŀ ŘŜǎǘƛƴŀǘƛƻƴ ƭŜǾŜƭΣ ǿƛǘƘ ƴƻ άǳǇƎǊŀŘŜ ǇŀǘƘΦέ By restructuring 

Ŏŀƭƭǎ ƛƴǘƻ ǘǿƻ ǎŜǘǎ ƻŦ ƘƛƎƘƭȅ ŘƻŎǳƳŜƴǘŜŘ ƭƛǎǘǎ ǿƛǘƘ ǘŜŀŎƘƛƴƎ ƎǳƛŘŜǎΣ ǿŜ ƴƻǿ ƘŀǾŜ ŀ ƴŀǘǳǊŀƭ ǇŀǘƘ ŦƻǊ ŘŀƴŎŜǊǎ ǘƻ άƳƻǾŜ 

ƻƴ ǳǇΦέ !ƴŘ ŀƴ Ŝŀǎȅ way for callers to help get them there. 
 

¢ƘŜǊŜ ŀǊŜ ǎǘƛƭƭ ǎƻƳŜ ŘŜǘŀƛƭǎ ǘƻ ǿƻǊƪ ƻǳǘΦ ²ƘƛƭŜ L ƭƛƪŜŘ Wƻƴ WƻƴŜǎΩ ŎƻƳƳŜƴǘ ǘƘŀǘ ά{{5έ ǎƘƻǳƭŘ ōŜ retained as the name for 

ǘƘŜ ƴŜǿ ŜƴǘǊȅ ƭŜǾŜƭΣ ǘƘŀǘΩǎ ǎƻƳŜǘƘƛƴƎ ǘƘŀǘ ǿƛƭƭ ōŜ ǿƻǊƪŜŘ ƻǳǘ ƛƴ ŎƻƳƳƛǘǘŜŜ ŀƴŘ ŀǘ /ƻƴǾŜƴǘƛƻƴ ƴext year. Ditto discussing 

Ƙƻǿ Ƴŀƴȅ Ŏŀƭƭǎ ǿƛƭƭ ōŜ ƛƴ ǘƘŜ άƴŜǿ tƭǳǎΦέ 
 

CǊŀƴƪƭȅΣ LΩƳ ƪƛƴŘ ƻŦ ǊŀǊƛƴΩ ǘƻ Ǝƻ ŀǘ ǘƘŜ ǘƘƻǳƎƘǘ ƻŦ ŀ tƭǳǎ ǘŜŀŎƘƛƴƎ ƎǳƛŘŜ ǎƛƳƛƭŀǊ ǘƻ ǘƘŜ ŎǳǊǊŜƴǘ SSD teaching guide. It would 

make my job (as a comparatively new club caller) far easier. And it would provide a standardized set of choreography 

ǘƘŀǘ ŎŀƭƭŜǊǎ Ŏŀƴ ǳǎŜ ǘƻ ƳŜŀǎǳǊŜ ǘƘŜƛǊ ŘŀƴŎŜǊǎΩ ǇǊƻƎǊŜǎǎΦ  
 

¢Ƙƛǎ Ƙŀǎ ŀ ǇǊƻŦƻǳƴŘ ǇƻǘŜƴǘƛŀƭ ǘƻ ŜŀǎŜ ǘƘŜ Ƨƻō ƻŦ ǘǊŀƛƴƛƴƎ ƴŜǿŜǊ ŎŀƭƭŜǊǎΦ !ŦǘŜǊ ŀƭƭΣ ǳǎ ƻƭŘ Ŧƻƭƪǎ ŀǊŜƴΩǘ ƎƻƛƴƎ ǘƻ ōŜ ŀǊƻǳƴŘ 

forever. And this ǿƻǳƭŘ ōŜ ƻƴŜ ƘŜŎƪ ƻŦ ŀ ƭŜƎŀŎȅ ǘƻ Ǉŀǎǎ ƻƴ ǘƻ ǘƘŜ ƴŜȄǘ ƎŜƴŜǊŀǘƛƻƴΦ LΩŘ ƭƛƪŜ ǘƻ ǘƘƛƴƪ ǘƘŜȅΩƭƭ ōŜ 

appreciative. 
 

 

This article was reprinted courtesy of the GCA Call Sheet, technical journal for the Gay Callers Association. Information on 

the GCA can be found  https://www.gaycallers.org 
 

About the Author: Allan Hurst serves on the CALLERLAB Marketing Committee.  He has been calling since 1997, and 

currently calls SSD through Advanced for three clubs in Sacramento, California. He is the editor of the GCA Call Sheet, and 

leads the IAGSDC History Project. 

 

  

https://www.gaycallers.org/
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Stopping the òZero to Plus in One Yearó Trend 
(Issue 2024-2)  Source: Social Square Dancing Public FaceBook Group 
 

Rod Shuping, November 9, 2023  

I live in an area that the classes are and have been for a long time 0 to Plus! In Sept the clubs start their classes and run 

until late May or June. This is not enough time to correctly teach people to dance but it is what we have and we have 

"adjusted". Generally the classes start loosing students a few at a time depending on how good the caller is but many 

get overwhelmed by the continued new calls they are expected to learn each week! By the end of the class those left are 

not the strongest dancers that you will meet by any means! Many of the new dancers will not go to dances other than 

class night! 
 

Now lets look at SSD:  

12 lessons, I give them a break between a few of the lessons so it takes around 15 weeks to complete which is a much 

less stressful experience! I suggest that they come help out in the next class and we give them dance time to practice the 

entire list. If they go through the class the second time they have NO STRESS and learn the calls completely and become 

very good dancers by the end of the 2nd class! 
 

Some of these dancers will be happy to just dance SSD for the rest of their time as Square Dancers but others will 

express a desire to move up. NOTE: Because they had a break in learning their stress levels are very low meaning that 

the can learn easier But as they own the basics they can learn the rest of MS in a short time. Give them another break 

and they can then learn Plus with little or no effort. 
 

Why do we push so hard to get them to a certain level? Do we need a time line? I feel that it is once more the clubs 

and some callers that just don't understand and are falling to peer pressure! 
 

Jeff Palmer, Caller, Colorado Springs:  

Great post Rod. Less stress and the mind/learning overload is much less and, they are dancing with the club a lot sooner. 

Having them attend the next class really helps them cement their confidence and dancing experience. 
 

Phil Rarick, Caller, Kansas  

Well said. Keep in mind the average age of students today as opposed to the 70s is much higher and they simply do not 

learn as fast generally. 
 
 

If you consider general class teaching strategies for any school system teaching progressively harder material - math, 

english, etc. - students are taught in stages (english 101, english 102, on so on) and must show proficiency before 

moving on to the next class. Our first and primary goal is to get new dancers dancing and having fun without being 

excessively repetitive, not to be master dancers. 
 
 

Teaching all the way through plus in one shot is like taking SD 101, SD 102 and SD 103 all at once without showing 

proficiency of each step before moving on to the next. The result is high levels of attrition of potential dancers either as 

students or weak new dancers breaking Squares too much. 
 
 

A note about weak dancers: each square is a team and, as a rule, square dancers are very forgiving of mistakes of others 

on their team. Mixing strong and weak dancers can lead to frustration rather than growth of the weak dancers. A stair 

step approach like basic, mainstream, plus with opportunities to dance at those levels provides fun and growth 

opportunities for all dancers. In a similar way the SSD program provides a reduced stress level way to get dancers 

dancing and growing. 

 

Charlie Robertson, Caller, Washington State:  

Rod, you speak the tǊǳǘƘΗΗΗΗ ¢ƘŜ ŘŀƴŎŜǊǎ ǿŜŀǊ ǘƘŜƛǊ ōŀŘƎŜǎ ǘƘŀǘ ǎŀȅ άǇƭǳǎέ ōǳǘ ǘƘŜȅ ƘƻƴŜǎǘƭȅ ŘƻƴΩǘ ƪƴƻǿ ƻǊ ǊŜŀƭƭȅ ŎŀǊŜ 

what calls they are dancing. For several years I have been doing a couple of SSD or Club 50 tips at every dance no matter   
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what the advertised level is. No one has noticed. As you know, a well prepared caller can make any list challenging, 

interesting and fun. 
 

John Harden, Caller,  Illinois:  
Rod, thank you! That is one of the most thoughtful and succinct descriptions of "why SSD" that I have seen. At the end of the day, 

we Square Dance. At a dance, the caller calls to entertain the dancers. The only thing the "level" does is give the caller a framework 

for what calls he can use, and in my experience it's a loose framework anyway. There's no guarantee that the average plus dancer 

will be any more successful than the average SSD dancer; often it's just the opposite when the dancers have been taught in just the 

"no stress" environment that you describe above. 
 

A funny thing ... one of my SSD students decided one night to try dancing with a Plus workshop. With very little coaching she was 

doing as well as, and sometimes better than, some of the "experienced" plus dancers in the square. The lower stress teaching 

approach of SSD has a tendency to promote more confidence. 
 

Building For Tomorrow  
(Issue 2022-2) - Excerpt from Handout by Caller Justin Russell, CALLERLAB Convention 2017 
 

I graduated from the University of Memphis with a BA in Political Science and a minor in Sociology. I vaguely remember 
but often tell a story of an experiment done with monkeys. ¢ƘŜ ǎƘƻǊǘ ǾŜǊǎƛƻƴǎ ƎƻŜǎ ƭƛƪŜ ǘƘƛǎΧ ! ƎǊƻǳǇ ƻŦ ǎŎƛŜƴǘƛǎǘǎ 
placed five monkeys into a room with a rope in the very center with fresh, beautiful bananas at the top of the rope. 
Every time a monkey tried to climb the rope the scientists would use a fire hose on the monkeys and blast them down 
until eventually all five monkeys just quit trying to climb the rope.  
 

Then, the scientists started removing one monkey at a time and replacing him with a new one. 
Immediately the new monkey would see the bananas and try to climb the rope but the other monkeys 
would quickly pull him down. The scientists continued switching new monkeys with the old ones until 
the very end when all new monkeys are in the room. Without ever having water sprayed on them, they 
learned to never even try. If it was possible to ask the monkeys why they constantly pulled each other 
down, their most likely answer would be άL ŘƻƴΩǘ ƪƴƻǿΦ LǘΩǎ Ƨǳǎǘ Ƙƻǿ ǘƘƛƴƎǎ ŀǊŜ ŘƻƴŜ ŀǊƻǳƴŘ ƘŜǊŜΦέ 
 

Full disclosure ς when I tried to look up this experiment recently, I found out it never happened. It was inspired in part 
by the experiments of G.R. Stephenson as well as certain experiments with chimpanzees conducted by Wolfgang Kohler 
in the 1920s. But the meaning is still relevant. Too many times, especially in this activity, one enthusiastic volunteer 
ǿƛƭƭ ƳŀƪŜ ŀ ǎǳƎƎŜǎǘƛƻƴ ƻƴƭȅ ǘƻ ōŜ ǘƻƭŘ άǘƘŀǘΩǎ ƴƻǘ ǘƘŜ ǿŀȅ ǿŜ Řƻ ƛǘέΦ !ǎ ǿŜ ŘƛǎŎǳǎǎ ŘƛŦŦŜǊŜƴǘ ƻǇǘƛƻƴǎΣ ƭŜǘΩǎ ǘǊȅ ǘƻ Řƻ ƛǘ 
with an open mind. 
 

Over the past two decades, with the decline in square dancers, leaders around the country have created programs to 
try and revive the activity. /![[9w[!. ŎǊŜŀǘŜŘ ¢ŀǊƎŜǘ нллл ƛƴ ǘƘŜ ƭŀǘŜ флǎΣ ǘƘŜ !ƳŜǊƛŎŀƴ /ŀƭƭŜǊΩǎ !ǎǎƻŎƛŀǘƛƻƴ ό!/!ύ ƘŀŘ ŀ 
One Floor Dance. Nasser Shukayr, Jerry Story and the Rio GrŀƴŘŜ ±ŀƭƭŜȅ /ŀƭƭŜǊΩǎ !ǎǎƻŎƛŀǘƛƻƴ ŎǊŜŀǘŜŘ {ǉǳŀǊŜ 5ŀƴŎŜ !./Φ 
You may have also heard about The Nest, the Multi-Cycle Program, and the Blast Class. 
 

The reasons for all of these programs is to recruit more dancers in the activity through a different system than the 30 
ȅŜŀǊ ƻƭŘ ά{ŜǇǘŜƳōŜǊ ŎƭŀǎǎŜǎέ ǘƘŀǘ ƭŀǎǘǎ ŀ ȅŜŀǊ ŀƴŘ ǘŀƪŜǎ ǇŜƻǇƭŜ ǘƘǊǳ tƭǳǎΦ In the late 90s, CALLERLAB spent over 
$150,000 on market research. (These reports are available at http://www.arts-dance.com) The market research points 
to two key factors: 
1. People do not like committing to yearlong classes and they do not want costumes. (That is what Top Spinners is 

trying to address.) 
2. No one is really running towards Modern Western Square Dancing, but for the people who try it ς they generally 

give positive feedback.  
 

²Ƙŀǘ ƛŦ ǿŜ ŎƻǳƭŘ ŘŜǾŜƭƻǇ ŀ ǇǊƻƎǊŀƳ ǘƘŀǘ ƳŜǘ ǇŜƻǇƭŜΩǎ ƴŜŜŘ ƻŦ Entertainment, Socializing, Exercise, Learning Something, 
Getting out of the House? At Top Spinners, our #1 goal is to get people dancing! We are less focused on a class 
graduation, finishing the Plus List, or recruiting new officers.  
  

http://www.arts-dance.com/
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Beginner Series: Twice a year ς September and February we start a 15 week beginner series. aȅ Ǝƻŀƭ ƛǎ рл ά/ƻǊŜέ Ŏŀƭƭǎ 
that you would see at most mainstream dancers. We leave out Thars, Spin Chain Thru, etc. The class dances from 7:00-
8:00. For our first tip at 8:00, we dance at whatever level the beginners are at. As we go further into the 15 weeks, we 
ask them to stay longer with the club. Once the 15 weeks are over we tell them to dance every tip with the club. My job 
then is to slowly integrate the remaining calls into their vocabulary. This does present obstacles with out of town callers 
coming thru and State Festivals; however, I believe this is a better product for new dancers. 
 

About the Author Justin Russell has been in the square dance activity since 2000, and in 2003 he attended 

his first Caller School in Tyler, Texas. Justin is an active participant in National Square Dance Conventions 

and CALLERLAB Conventions. His travels have also allowed him to call in over twenty states. Justin 

ŎǳǊǊŜƴǘƭȅ Ŏŀƭƭǎ ŦƻǊ ¢ƻǇ {ǇƛƴƴŜǊǎ ƛƴ 9ŀŘǎΣ tƛǎǘƻƭǎ ϧ tŜǘǘƛŎƻŀǘǎ ƛƴ .ŀǊǘƭŜǘǘΣ ŀƴŘ /ƻǘǘƻƴ tƛŎƪƛƴΩ {ǉǳŀǊŜǎ ƛƴ 

Memphis. He travels when possible calling both Modern Square Dances as well as Beginner (Party Night) 

Dances. Justin is passionate about teaching new dancers about the activity. 

 

About Social Square Dance  (SSD) 
(Issue 2024-1)  Source: FaceBook Page ôSocial Square Dancingõ 
 

Author Ron Shuping, Caller:  I live in an area that the classes are and have been for a long time 0 to Plus! In Sept 

the clubs start their classes and run until late May or June. This is not enough time to correctly teach people to dance 

but it is what we have and we have "adjusted". Generally the classes start loosing students a few at a time depending on 

how good the caller is but many get overwhelmed by the continued new calls they are expected to learn each week! By 

the end of the class those left are not the strongest dancers that you will meet by any means! Many of the new dancers 

will not go to dances other than class night! 
 

Now lets look at SSD:  

¶ 12 lessons, I give them a break between a few of the lessons so it takes around 15 weeks to complete which is a 

much less stressful experience! I suggest that they come help out in the next class and we give them dance time to 

practice the entire list. 

¶ If they go through the class the second time they have NO STRESS and learn the calls completely and become very 

good dancers by the end of the 2nd class! 
 

Some of these dancers will be happy to just dance SSD for the rest of their time as Square Dancers but others will 

express a desire to move up. NOTE: Because they had a break in learning their stress levels are very low meaning that 

the can learn easier. But as they own the basics they can learn the rest of MS in a short time. Give them another break 

and they can then learn Plus with little or no effort. 
 

Why do we push so hard to get them to a certain level? Do we need a time line? I feel that it is once more the clubs and 

some callers that just don't understand and are falling to peer pressure! 

 

Author: Shawn Brown, Caller:   It seems my last post in this group was in November of 2022. I wanted to take this 

time to provide an update on the SSD community here in the Tri-State Corner of Pennsylvania, West Virginia & Ohio. 
 

The SSD Community in our Tri - State corner continues to grow, with new dancers joining all the time.  
 

We now have 5 SSD groups, (Including a brand new one, which I will get to in a moment) working closely together, 

offering lessons at different points throughout the year, making it easier than ever for people to start square dancing at 

any time. This accessibility is the key to success.  
 

Each group provides SSD dancing on a weekly basis and they come together to put on special dances with traveling 

callers when the opportunity presents itself.  
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2023 was a year of progress and a whirlwind of events. With hard work and dedication from dancers throughout our 

community, we have rebuilt our entire dance community using the SSD program. This has resulted in a significant 

increase from our pre-COVID numbers. 
 

On Wednesday, January 10, 2024, a brand new SSD club opened its doors in Pittsburgh, PA. Square One, held its first 

open house dance and welcomed over 5 squares on their first night. A little over 20 of these dancers were brand new, 

experiencing our wonderful activity for the first time. They hope to use this momentum to continue to grow 

throughout the year. 
 

Attached to this post are photos and video from Square One's first dance on January 10th. 

Anyone can make SSD successful if you put in the effort. All you need is a few clubs and callers who are willing to work 

together, offer lessons multiple times per year and above all else, offer SSD dancing year round for those dancers you 

graduate. 
 

Thank you to everyone out there who is using the SSD program and making it successful. Let's continue the progress 

and success in 2024! 

 

Are People Joining Up ?  
(Issue 2022-5) Source: FaceBook Page: Social Square Dancing ð For the Time Of Your Life  

About: This group is focused on implementation of the Social Square Dancing program and all the  

related successes and challenges, along with solution-based discussions about it. 
 

QUESTIONS POSTED BY NICK & MARYANNE TURNER, Caller/Cuer, Williams Lake, BC: 

It was predicted, a year or more ago, that after Covid, people would come flocking to the Social Square Dancing 

Program, looking for a way to end their forced pandemic isolation. Did this in fact happen and is it happening now, as 

many SD clubs begin to start a new season? 
 

Many questions go unanswered: 

1. If your club successfully recruited new dancers to your SSD program, how did you get them through the door? 

2. What was the age range of those who came? 

3. Of those who came to your first night of lessons, how many returned for the second night? 

4. How many completed the SSD Program and are continuing to dance SSD? 

5. How many of the callers teaching SSD were able to successfully teach the SSD program in 12 - 14 weeks?  

6. How many took 15 - 20 weeks? 

7. How many SSD dancers chose to move on into Mainstream (and beyond) after completing SSD? 

8. Is any one keeping track nationwide or state/area wide of how successful SSD is? 
 

Up here in British Columbia, in my Region, we are about to start the new season. The three clubs remaining after Covid 

will all be using the SSD Program for their new dancers. It would be helpful to be able to see the big picture. Can anyone 

help by answering the above questions? Thanks. Nick Turner 

 

REPLY FROM LISA MINTON, Caller, Gold Rush Outlaws, Pennsylvania  

That is a lot of questions I will try to answer them. 

1. Yes we did experience a dramatic influx of new dancers post pandemic. 

2. We advertised using a brand marketing approach rather than the traditional product marketing approach. We 

focused on selling a social experience rather than square dancing. 

3. The age range was very broad from 8 to 70. 

4. For us, retention is about 75 percent using the SSD program. 75 to 80 percent of new dancers compete the SSD 

program and continue to dance with us.  
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5. The average time to complete the program with us Is 6 to 8 weeks. 

6. Here is a breakdown of the percentage of dancers that move on. 25 percent remain at SSD with no desire to move 

on. 75 percent will eventually go on to mainstream after some time dancing the SSD program. Only about 25 percent 

would ever pursue Plus. 

7. We are tracking the progress both regionally and nationwide. We currently have five SSD . clubs in our area that 

continue to grow monthly. More and more callers are having success in other regions and are sending us updates for 

our SSD video newsletter. We will be posting a new video update this month which should bring everyone up to date. 

ό9ŘƛǘƻǊΩǎ bƻǘŜΥ ±ƛŜǿ ǘƘƛǎ ȅƻǳǘǳōŜ ŀǘΥ https://www.youtube.com/watch?v=g1cTlD8jsJc 

I hope I answered most of your questions. Good luck, Lisa 
 

New Social Square Dancing Program Proving Successful for Our Vernon, BC Club  
(Issue 2023-2) - British Columbia Square & Round Dance Federation Facebook Post, February 25, 2023 
 

Members of the Star Country Squares square & round dance club of Vernon, B.C., are 

ƘŀǇǇȅ ǿƛǘƘ ƘŀǾƛƴƎ ŀŘƻǇǘŜŘ /![[9w[!.Ωǎ {ƻŎƛŀƭ {ǉǳŀǊŜ 5ŀƴŎƛƴƎ ǇǊƻƎǊŀƳ ό{{5ύ ǘƘƛǎ ŘŀƴŎŜ 

season. hƴ ¢ƘǳǊǎŘŀȅ aŀǊŎƘ н ǘƘŜȅΩƭƭ ƭŀǳƴŎƘ ǘƘŜ ǘƘƛǊŘ ƻŦ ǘƘǊŜŜ ƴŜǿ ŘŀƴŎŜǊ άƛƴǘŀƪŜέ 

programs. ¢ƘŜ ŎƭǳōΩǎ ŘŜŘƛŎŀǘŜŘ ŎŀƭƭŜǊ-teacher is the amiable and talented Allan Peterson of 

Salmon Arm. Allan is tutoring dancer Joe Marcotte of Vernon to learn to call. 
 

About the Social Square Dancing Program  (SSD) 

The SSD program is structured for busy people here in the 21st Century by limiting the 

calls to 54 in total, suggesting 12 to 14 instruction sessions (not less than 24 total hours) 

ŀƴŘ ŎƻƴǎƛŘŜǊƛƴƎ ƛǘ ŀ άŘŜǎǘƛƴŀǘƛƻƴ ǇǊƻƎǊŀƳΦέ Participants can dance the program without 

having to spend more time learning additional calls. 
 

CALLERLAB says on their Frequently Asked Questions webpage (FAQ) that, through the SSD program, άƭŜŀǊƴƛƴƎ ǘƛƳŜ ƛǎ 

kept short. Dancers reach Dance Mode faster. Dancers are encouraged to stay in Dance Mode. This crop of new dancers 

can dance with the last crop of new dancers and (the) next crop of new dancers. Instead of tedious stop-and-go (used to 

ƭŜŀǊƴ ƭƻƴƎŜǊ ŘŀƴŎŜ ǇǊƻƎǊŀƳǎύΣ ŘŀƴŎƛƴƎ ƛǎ ŦǳƴΣ ŦƭƻǿƛƴƎ ƳƻǾŜƳŜƴǘ ǿƛǘƘ ΨǿƛƴŘ ƛƴ ȅƻǳǊ ŦŀŎŜΦΩ ²Ŝ Ǝŀƛƴ ōŀŎƪ ƻǳr historically 

ǘǊŜƳŜƴŘƻǳǎ ǊŜŎǊǳƛǘƳŜƴǘ ǘƻƻƭǎ ƻŦ ΨCǊƛŜƴŘǎ .ǊƛƴƎ CǊƛŜƴŘǎΩ ŀƴŘ ΨCǊƛŜƴŘǎ 5ŀƴŎŜ ǿƛǘƘ CǊƛŜƴŘǎΦΩέ 
 

The nearby Thompson-Shuswap Square & Round Dance Association is conducting regular dances where the Social 

Square Dance Program is made available to those who have completed the instruction. Their special dances often 

alternate the SSD program with the Mainstream program. 
 

LǘΩǎ ƭŜŀǊƴŜŘ ǘƘŀǘ ǘƘŜ {ǘŀǊ /ƻǳƴǘǊȅ {ǉǳŀǊŜǎ Ŏƭǳō ƛǎ ŎƻƴǎƛŘŜǊƛƴƎ ƭƛƳƛǘƛƴƎ ǘƘŜ ƴŜǿ ŘŀƴŎŜǊ ƛƴǘŀƪŜǎ ŘǳǊƛƴƎ ŀ ŘŀƴŎŜ ǎŜŀǎƻƴ ǘƻ 

just two instead of three, probably because of the large effort to rent a hall, engage a caller and promote the lessons. 
 

New Dancer Perceptions Are Important  

{ƻƳŜǘƘƛƴƎ ƴƻǘŀōƭŜ ƛǎ ǘƘŜ ŎƭǳōΩǎ ŀǿŀǊŜƴŜǎǎ ƻŦ ƳŀǊƪŜǘƛƴƎ ǘƻ ǘƘŜ .ŀōȅ .ƻƻƳŜǊǎ όƛƴ нлноΣ ŀƎŜŘ рф ǘƻ ттύ ōȅ ƴƻǘ 

pǊƻƳƻǘƛƴƎ ǘƘŜ ŘŀƴŎƛƴƎ ŀǎ ǘŀƪƛƴƎ ǇƭŀŎŜ ŀǘ ǿƘŀǘ ǿŀǎ ƻƴŎŜ ƪƴƻǿƴ ŀǎ ŀ ά{ŜƴƛƻǊǎΩ /ŜƴǘǊŜΦέ Research reveals how that 

demographic does not perceive themselves as seniors. In promoting anything, perception is everything and needs to be 

carefully considered. 
 

The clǳō ƛǎ ǇǊƻƳƻǘƛƴƎ ǘƘŜ ŘŀƴŎŜ ǾŜƴǳŜ ŀǎ ǘƘŜ ά¢ƘŜ ±ŜǊƴƻƴ wŜŎǊŜŀǘƛƻƴ /ŜƴǘǊŜ Iŀƭƛƴŀ !ŎǘƛǾƛǘȅ wƻƻƳΦέ ¢ƘŜ /ƛǘȅ ƻŦ ±ŜǊƴƻƴ 

Ƙŀǎ ƴƻǿ ǊŜōǊŀƴŘŜŘ ǘƘŜ ōǳƛƭŘƛƴƎ ŀǎ ά¢ƘŜ Iŀƭƛƴŀ !ŎǘƛǾƛǘȅ /ŜƴǘǊŜέ όƛƴǎǘŜŀŘ ƻŦ ǘƘŜ Iŀƭƛƴŀ {ŜƴƛƻǊǎΩ /ŜƴǘǊŜύ ŀƴŘ ǘƘŜȅ ǇǊƻƳƻǘŜ 

ƛǘ ŀǎ άƻŦŦŜǊƛƴƎ ǇǊƻƎǊŀƳǎ ŀƴŘ ǘƘŜƳŜŘ ŜǾŜƴǘǎ ŦƻǊ ±ŜǊƴƻƴΣ ./ ǊŜǎƛŘŜƴǘǎ ŀƎŜŘ рл ŀƴŘ ƻǾŜǊΣ ŀǎ ǿŜƭƭ ŀǎ ǘƘŜƛǊ ƎǳŜǎǘǎΦέ 
 

Congratulations to the Star Country Squares of Vernon upon their success with the Social Square Dancing program! Best 

wishes for lots of new dancers as they undertake a third set of new dancer sessions this dance season.  

https://www.youtube.com/watch?v=g1cTlD8jsJc
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Why SSD? What About Mainstream ?? 
(Issue 2023-2) - by Barry Johnson, January, 2020, Source: CALLERLAB Knowledgebase 
5Ŝŀƴ 5ŜŘŜǊƳŀƴ ǇƻǎǘŜŘ ŀ ǉǳŜǎǘƛƻƴ ƛƴ ǘƘŜ Ψ{ǳǎǘŀƛƴŀōƭŜ {ǉǳŀǊŜ 5ŀƴŎŜΩ ƎǊƻǳǇ ƛƴ CŀŎŜōƻƻƪΦ ¢Ƙe following is an excerpt from that 

dialogue between Dean and Chicago caller and SSD (Social Square Dance) instructor, Barry Johnson. For the entire article go to: 

https://knowledge.callerlab.org/facebook-stories-about-using-sustainable-square-dance-ssd/ 
 

Dean Dedermanõs Original Question  

I have a question. I ask this with no agenda or dog in the fight, and just ask for honest answers and opinions with no one 

getting upset or offended. C![[9w[!.Ωǎ teaching list of basic and mainstream has been the gold standard in teaching 

modern western square dancing for many years. But as numbers have gone down, different lesson teaching ideas have 

been tried and discarded. Among the ones that have come to prominence and have enjoyed some success are the ACA's 

(American Callers Association) teaching list and the Club50/SSD. My question is a long one, but can 

anyone explain why SSD was not presented to CALLERLAB for approval before presenting it as an 

option to replace the standard teaching list....or if it was, what were the reasons it was rejected?!  
 

Where it has been presented in piecemeal fashion where some clubs...federations....state 

organizations are for and against it, do both the traditional methods and the SSD methods a 

disservice. I ask this so I can give an answer to questions posed to me by various club and association officials, as well as 

for my own personal knowledge. I appreciate any opinions, and again ask that they be given in a constructive manner. 

Thank you. 
 

Barry Johnson Comment #1  

That's a very fair question, Dean. As you said, as numbers have gone down, different lesson teaching ideas have been 

tried and discarded. Along the way, CALLERLAB has supported experimentation: People trying to do something different, 

looking for success. Some of those experiments succeeded; many showed little improvement over the norm. Yet the 

problems persisted. 
 

In certain parts of the country (in the Rio Grande Valley specifically) the "season" is a short one. There simply aren't 

enough weeks in the dance season to teach new dancers the full Mainstream program and give them remaining weeks 

in which to dance before they leave the valley. The callers in that area developed the "Club 50" program with a goal of 

teaching for 12 weeks, then dancing a common program across the valley. 
 

Why not simply use Basic? Well, there are some popular Mainstream calls that aren't very hard to teach, and there are 

some not-so-popular Basic calls (and others that are harder to teach). So why not, if they're working as a group, leave a 

few Basic calls off the list and add in a few of the popular/easy MS calls? So they did. 
 

The RGV (Rio Grande Valley) callers weren't the only ones to look at sharing the entry level programs. Callers in the San 

Fernando Valley area (if I remember right) established a common teaching order that was somewhat different. 

Representatives of CALLERLAB and ACA negotiated a common list of 50 calls with a recommended teaching order (and 

CALLERLAB calls that the "Condensed Teaching Order"). Again, the goal was to look at something like 12 weeks of 

teaching time, not 16 or 20 or 30. 
 

Later, much later, the benefits of a shorter teach cycle began to be realized in various parts across the country. A 12-

week teach can comfortably be finished in the September-December timeframe without getting into holiday stress. A 

second class can be done in January-April, and even a third class in the summer.  
 

Not only that, we're finding that a larger percentage of dancers graduate from a 50-call program 

than the full mainstream program (and we could spend an hour discussing *why* that happens). 

AND, perhaps more importantly, being able to start a new class relatively shortly after the previous 

class gives the newly graduated (and excited!) dancers a chance to bring in their friends and start 

through the classes again.  

https://knowledge.callerlab.org/facebook-stories-about-using-sustainable-square-dance-ssd/
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Together with yet other reasons, it looks like this type of 50 call program actually does make a meaningful positive 

improvement in recruiting and retention of dancers. 
 

So, given that success, what should happen next? How does one try to share and build on that success? The CALLERLAB 

Board of Governors has authorized a non-permanent committee to explore continued development of this program. 

The RGV Club 50 list was chosen as a starting point. Teaching orders were developed, suggested choreography and 

lesson plans were created, and pathways to provide continuing education to dancers (the "with variety" and "extended 

applications" areas). 
 

If this program shows success in growing areas of the country, then it may be reasonable for CALLERLAB members to 

adopt this as their entry level program. And we are indeed seeing successful implementations across the country, with 

everyday clubs and callers (the success is not limited to exceptional callers or regions of the country with specific 

demographics, for example). 
 

Why not just use the Basic list? That's certainly a possibility: The approach (50 calls, 12 weeks, standard positions only, 

get 'em dancing -- THEN improve) is the important thing, not the specific list of calls. But what the heck -- why not leave 

Do Paso and Allemande Thars to a little later, and bring in Scoot Back and Recycle a little bit sooner? Some tinkering with 

the contents of the Basic list could very well be reasonable. 
 

What are the downsides? In the eyes of some (perhaps many) existing dancers, this feels like a step backwards for 

them.  

¶ "I'm a Plus dancer, and I made it from 0 to Plus in one year, so of coursŜ ǿŜ ǎƘƻǳƭŘ ŎƻƴǘƛƴǳŜ ŘƻƛƴƎ ǘƘŀǘΗέ 

¶ άL Řƻƴϥǘ ǿŀƴǘ ǘƻ ŘŀƴŎŜ ǎƻƳŜ ƳŜŀǎƭȅ ƭƛǘǘƭŜ рл-call list."  
 

Those dancers, of course, turn out to be exceptional people: They were one of the 10% that survive the lengthy 

indoctrination into the activity. Many of them have been dancing for decades, so it seems very easy to them. 
 

But if you look at the numbers -- if you look at the way people learn -- if you look at the benefits of dancing a smaller 

program, you find that callers can put on high-energy, fun dances with a small dance program and reinvigorate an 

area. By letting dancers get into the activity several times each year (at least twice, if not three times!), by capturing 

their excitement at its peak, we're seeing rejuvenation in areas that have been stagnant for a long time. 
 

Barry Johnson Comment #2  

Shoot, hit "enter" too quickly. Anyway, very few dancers are willing to step up and say "Let's 

make our activity simpler". That's been a giant hurdle. And this is where callers -- "Square 

Dancing's Professional Leadership" come into play. If CALLERS see the benefits, if CALLERS lead 

the way, if CALLERS make this happen -- even at the risk of pissing off certain dancers -- then 

we can see the success.  
 

Not all callers are in favor of this, of course. Not all see a difference between, say, a 16-week class and a 12-week class. 

Except that the 16-week classes are generally only once per year, and the 12-week class can easily be twice a year.... 

and right there, just off the top, you can double the number of dancers entering. 
 

"Our angels don't want to dance that much". Well, the answer is to get more angels, isn't it? So let's get more new 

dancers, and turn them into angels faster, and that problem goes away quickly. We can talk for a long, long time about 

all of the benefits that come out of this. But it's hard to talk many-decade dancers into believing that a new approach 

can make a difference, and some very actively oppose it. 
 

All I can say is that it works. It works in multiple areas, it works for many reasons (some of which are quite subtle), and 

the results are worth the arguments. As callers, we're leaders... and it's time we get up and lead. Sorry for the strong 

words -- but you can tell I'm pretty passionate about this subject. And that's because of my personal experiences with it,  
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and seeing how other callers in our area are having exactly the same type of success. I'm running three beginner classes 

this year, and we'll graduate something like 20 to 30 new dancers. That's compared to years prior to this where we were  

getting 4-6 new dancers per year. So we're looking at four and five times as many new dancers coming into the club. 

WOW! 
 

And those dancers are, on the average, a bit younger than we've been getting in the past... and those somewhat 

younger folks are bringing in their friends. The 12-week commitment is easier for those younger folks to make, which is 

one of the reasons why the average incoming age is dropping... which is another one of the benefits **grin**. 
 

But back to some of your original questions: "Why wasn't it presented to CALLERLAB"? It was presented to the Board 

of Governers, and they authorized the continued development of this still-experimental program. And as the program 

develops, the various CALLERLAB committees and membership will consider whether it looks like something to adopt as 

a permanent program, or whether some of the existing lists could/should be changed, or whether the experiment 

should be abandoned. 
 

It takes time to steer a very large ship, and course should be changed only for good reasons and after serious 

consideration. I really believe that is what's happening now -- as an organization, CALLERLAB is learning whether or not 

it's a good idea. I happen to think it IS a good idea, but we'll need to present convincing evidence to the rest of the 

membership to make a change. Long answer to a very good question! 
 

Barry Johnson Comment #3  

Oh, other questions that often come up from the dancers:   

¶ "People won't come to our dances if we do this." 

¶ "We won't be able to take our new dancers anywhere else." 

¶ "We can't take them to association dances, special weekends or conventions" 
 

The long-term answer to all of this, if it works out this way, is to grow the support for the program 

across wider areas. But in the shorter term, this has been our experience: 
 

"People won't come": Attendance at our 50-call dances has actually INCREASED, not decreased as our club members 

feared. There are several reasons for this: The new 50-call dancers from -other- clubs are attending our dances (woo 

hoo!); some dancers that felt like they couldn't keep up with our higher-level programs have continued to dance instead 

of dropping out; our own membership is growing faster because of the change; and the experienced dancers in the area 

have realized that they can still have a fun night dancing without needing Spin the Top or Shoot the Star. 
 

By focusing on standard arrangements first, we can get the new dancers dancing at "club speed" sooner and with more 

success, so as callers we're able to put on a higher-energy event... which raises the attractiveness of our dances. 
 

"We can't take them to other clubs" That problem can be surprisingly short-lived, particularly when a leading club has 

success with the program. If one club starts growing much faster than others, then others may choose to copy that 

model... and it starts to grow. Inviting other callers to come in to the first club gives them experience in how to call at 

that level, and that eases the transition into other places. And honestly, the newest dancers are often the ones least 

interested in going to other clubs at first, giving more time for "continuing education" that improves their skills before 

heading out. 
 

"Can't take them to large events." Yep. That's part of the overall picture of change. In our area, we've been able to 

convince our association leadership to offer SSD tips, if not a full-time hall, and it's been popular (in some cases, more 

squares on the floor in that hall than in the 'big' hall). For our state convention this year, the hall that would normally be 

Mainstream is going to be SSD full time... the convention chairman and the programming chairman both strongly 

support the concept. For Nationals? Yeah... most of the newest dancers are not willing to travel to Nationals in their first  
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year anyway, and by the time they ARE invested enough in the activity, they've probably had time for the continuing 

education to bring them up to the Mainstream level. 
 

Of course, there are always roadblocks to making change, and these are good examples of the hurdles that need to be 

worked through. But they ARE solvable, and generally shouldn't be considered to be complete show-stoppers. 
 

Now, if there are clubs that don't care about increasing the number of incoming dancers by 2 or 3 or 4 times... well, 

then, the right answer may be to let that club continue exactly as they are. They'll either flourish (good for them!), stay 

the same, wither away and die, or decide to change. That's entirely their prerogative, and that's OK. No-one HAS to 

change. 
 

Barry John son Comment #4  

Sigh. I just can't stop talking about this subject...One other very important point about the approach. IT IS NOT AN 

IMMEDIATE SILVER BULLET! 
 

A giant contributor to the success of this program is small positive changes that compound year after year. There is no 

magic wand to wave that makes a huge difference from day one. Instead, the success builds over time as the principles 

are applied season after season, year after year. It's the old "friends bring friends" approach... if you get 5 people 

through the first class, then make it easy for them to bring new friends to a second class, then THOSE friends bring more 

friends for the third class... it grows over time. 
 

But doing lessons just once per year isn't enough. A shorter class makes it easier for an excited new dancer to sweep up 

a friend or few and start again "in just a few weeks". And by increasing the percentage of folks that finish, this all 

compounds class over class over class until you're seeing the good results. 
 

And if you have someone that can't finish for some reason? "Why don't you come back and join us again in in six weeks 

when we start again?" instead of "Gee, I'm sorry you're on vacation for 5 weeks. Will we see you again ten months from 

now?" 
 

So, for all of my cheerleading about the process, it's like advertising: you don't get much result from just one 

application, but if you keep doing it over and over, it works better and better.  OK, I think I'm done now **big grin...** 

 

Then And Now - Why S.S.D. Makes Sense 
(Issue 2022-1) - by Buddy Weaver, Caller and Recording Artist. August 2021 

 

9ŘƛǘƻǊΩǎ bƻǘŜΥ ¢Ƙƛǎ ŀǊǘƛŎƭŜ ŎƻƳǇŀǊŜǎ ǎǉǳŀǊŜ ŘŀƴŎŜ Ŏƭǳō ƴǳƳōŜǊǎ ƛƴ мфтл ŀƎŀƛƴǎǘ ǘƘƻǎŜ ǘƻŘŀȅΣ ŀƴŘ Ƙƻǿ ǘƘŜ ƴŜǿ 

Social Square Dance Program (SSD) promotes club growth. 
 

Recently, I stumbled on the results of a survey conducted by Jim Hilton of Hilton Audio Products in 1970. Hilton Audio 

has long been considered by many callers, particularly the professional traveling callers, to be the best sound 

amplification available. Founder, Jim Hilton was a ƘƛƎƘƭȅ ǊŜǎǇŜŎǘŜŘ άǎƻǳƴŘ Ƴŀƴέ ǇǊƻǾƛŘƛƴƎ Ƙƛǎ ǎƻǳƴŘ ŜƴƎƛƴŜŜǊƛƴƎ ǎŜǊǾƛŎŜ 

to some of the biggest festivals as well as many National Conventions. The Hilton Audio survey involved mailing 

thousands of questionnaires and tabulating replies from all of the United States. Published in October of 1970, the 

results were to be compared with your own club and see if the picture looked familiar.  

The average square dance club was located in a medium-sized city with club meetings held twice a month.  

¶ On the average night, one more couple is needed to make seven squares, but the club is growing.  

¶ More than three fourths of new members come from the one beginner class which the club sponsors each year. 

¶ One third of the members have been square dancers for more than five years.  
 

bƻǿ ƭŜǘΩǎ ǇƭŀŎŜ ǘƘƛǎ ƛƴŦƻǊƳŀǘƛƻƴ ƛƴ ƘƛǎǘƻǊƛŎŀƭ ŎƻƴǘŜȄǘΦ In 1970, square dance clubs and callers recognized two dance 

ƭŜǾŜƭǎΦ ¢ƘŜ άCƛŦǘȅ .ŀǎƛŎǎέ ŀƴŘ ǘƘŜ ά9ȄǘŜƴŘŜŘ .ŀǎƛŎǎέΦ !ǾŜǊŀƎŜ ǘƛƳŜ ƛƴ Ŏƭŀǎǎ ǘƻ ƭŜŀǊƴ ǘƘŜ ŦǳƴŘŀƳŜƴǘŀƭǎ ǘƻ Ǝŀƛƴ  

membership in a square dance club was between ten and sixteen weeks. Square dancing was no longer in vogue with 
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the movies and magazines. In fact square dance classes were competing for a generation of non-dancers who was more 

content to sit at home watching TV, but in spite of all this, square dancing was growing. The National Convention held in 

Louisville, Kentucky attracted 19,452 dancers. The WASCA festival hosted in Washington, DC was sold out one-year in 

advance along with every single dance week at Kirkwood Lodge in Missouri.  
 

So what can we take away from the 1970 survey?  

1. An average club in America had seven squares as an average attendance. Is this true for your club today? We know 

of many areas in where the average club attendance is ten to thirteen squares, so it is possible to meet those 

averages.  

2. The average club was growing and we know from history, that growth started before 1970 and continued for 

another six years. Is your club growing? Again we know of many areas today that work hard on growth, many of 

those clubs dance the SSD Program where classes are held more than once a year. The SSD Program has been the 

major contributor to areas that are experiencing square dance growth.  
 

3. In 1970, three fourths of new club members came from the annual beginner class. This statistic points out the fact 

that dancer attrition has always been with us, but clubs were sustainable through an influx of new members/new 

dancers. Just like today's clubs with an average ten to thirteen square attendance, there is a steady flow of new 

members/new dancers. In my opinion, the average square dance club does not grow new members through their 

new dancer program on a steady basis. Certainly, not to the level that represents three-quarters of the membership.  
 

Why is that? One reason is the fact that our classes to learn the fundamentals in order to gain membership in our 

square dance clubs are taking way more than ten to sixteen weeks. Most everywhere classes take almost a year and 

even then the graduate is ill prepared to be a successful club dancer.  
 

Questions.  

¶ Do we believe that the average non-dancer is willing to spend nine more months in class today versus the same non-

dancer of fifty years ago?  

¶ Does today's new dancer crave the ninety additional calls they've never heard of, versus the same new dancer of fifty 

years ago?  

¶ Said another way, does any non-dancer want Plus instead of SSD? Mainstream instead of SSD?  
 

The final citation from the 1970 survey shows that the dancing enthusiast, one who has been dancing for five or more 

years, represented a third of the average club membership, whereas today's percentage is more than double that. It is 

fair to say, the dancing enthusiast has far more years of dance time to master the large number of square dance calls 

foisted upon the new dancer/graduate.  
 

The expectation of the new dancer/graduate is likely too much. The new dancer/graduate quits 

and the degree of difficulty to assimilate remains unchanged and in this way, we don't have new 

dancers representing three-quarters of the membership, we fail to grow, and we don't have 

seven squares average attendance.  
 

!ǘǘǊƛōǳǘŜŘ ǘƻ /ƻƴŦǳŎƛǳǎ ƛǎ ǘƘŜ ǉǳƻǘŜΣ άstudy the past if you would define the futureέΦ Lƴ ŎƭƻǎƛƴƎΣ ƻǳǊ ŦǳǘǳǊŜ ƛǎ ōǊƛƎƘǘΦ ²Ŝ ŀǊŜ ŎƻƳƛƴƎ 

out of a world-wide pandemic with tools like SSD, mentorship of those knowledgeable in SSD, and the desire in many areas of the 

country to implement a program that looks very much like the program we used during our period of growth ς SSD.  
 

We know the excuse that people today have too many distractions is no different than it was fifty years ago; the only 

thing different today is our entry program is too big, too long, and assumed to be part of our culture. You are invited 

to be part of change that promotes square dance club growth.  
 

Get more information about SSD by sending me an email: buddy@buddyweaver.com 
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About the Author: Buddy Weaver started calling in 1977 while still in school, living in Honolulu, Hawaii.  He is a third generation 

square dance caller who lives with his family in San Diego, California. Buddy became an accredited member of 

CALLERLAB in 1981 and is currently on the Board of Governors. He is active in teaching other callers and has 

called/conducted seminars in the United States, Japan, and Europe. Buddy has been active in the square dance 

recording industry since 1981, with over 300 vocals released. He has consolidated the major square dance labels of 

Blue Star, Hi Hat, and Rawhide Music into Buddy Weaver Music, copyright holder of the largest square dance music 

library in the world. BWM produces a weekly podcast dedicated to the perpetuation of square dancing, offering episodes for free 

listening (streaming) or download. 

 

SSD For The Dancers and Callers  
(Issue 2021-5) - by Buddy Weaver, Long-time Caller & Leader  
 

The topic of Social Square Dancing (SSD) has been covered in many forums. Arguments for and against still appear on 

social media. What is often missed is the basic setup.  
 

The program is made up of only fifty calls so that it can be taught in twelve to fourteen weeks. It is not a new idea; in 

fact, it is as close to the Modern Western Square Dancing (MWSD) that was enjoyed by tens of thousands of dancers up 

to the early seventies. A program of fifty calls taught in a matter of weeks was the hallmark of MWSD for the dozens of 

years that saw square dancing not only grow but spread worldwide. As square dance clubs start to reopen in the States, 

many are embracing SSD as the new destination program, but can SSD work in your club?  
 

FIRST STEP: ASK A QUESTION  
The answer will be found by asking the question, why won't SSD work in your club? [ŜǘΩǎ ŜȄǇƭƻǊŜ ǘƘŜ ƭŀǘǘŜǊ ǉǳŜǎǘƛƻƴΦ 

First, there are the naysayers, some of these folks don't understand the new program, some don't want change, some 

will just be opposed to everything. There ŀǊŜ ǎƻƳŜ ƻŦ ǘƘŜǎŜ Ŧƻƭƪǎ ǿƘƻ ƘŀǾŜ ǎǘŀǘŜŘ ǘƘŀǘ άŘŀƴŎŜǊǎ ǿƛƭƭ ƴŜǾŜǊ ƎƛǾŜ ǳǇ 

όaŀƛƴǎǘǊŜŀƳ ƻǊ tƭǳǎ ƻǊ ǿƘŀǘŜǾŜǊ ǘƘŜ ƻƭŘ ƭŜǾŜƭύΦέ  
 

Well, respectfully, that has been proven wrong on many occasions. One only needs to look at yesterday's most popular 

square dance caƭƭǎ ǘƘŀǘ ŀǊŜ ƴƻ ƭƻƴƎŜǊ ƛƴ ŀŎǘƛǾŜ ǳǎŜΦ 5ƻ ȅƻǳ ǊŜƳŜƳōŜǊ ά!ǊŎƘ Lƴ ¢ƘŜ aƛŘŘƭŜΣ 9ƴŘǎ ¢ǳǊƴ LƴΣέ ά5ƛȄƛŜ /ƘŀƛƴέΣ 

ά/Ǌƻǎǎ ¢ǊŀƛƭέΚ aƻǎǘ ŘƻƴϥǘΣ ōŜŎŀǳǎŜ ǘƘŜȅϥǾŜ ŦŀŘŜŘ ŦǊƻƳ ŀŎǘƛǾŜ ǳǎŜ ƻǊ ǿŜǊŜ ƴƻǘ ǇŀǊǘ ƻŦ ǘƘŜ /![[9w[!. ǇǊƻƎǊŀƳǎ ǿƘŜƴ 

they first came into being in the late seventies. Few callers and no dancers remember these old calls, and even if they 

were used, no-one would know what to do with them.  
 

In my opinion, callers are in love with square dance calls; dancers love the experience. It is often the caller who wants 

ǘƻ ƘƻƭŘ ƻƴ ǘƻ Ƙƛǎ ƻǊ ƘŜǊ ŦŀǾƻǊƛǘŜ ŎŀƭƭΦ CƻǊ ŜȄŀƳǇƭŜΣ L ǊŜƳŜƳōŜǊ ǿƘŜƴ ά/ǳǊƭƛǉǳŜέ ǿŀǎ ŘǊƻǇǇŜŘ ŦǊƻƳ ǳǎŜ ōȅ /![[9w[!.Σ 

one caller in my area refuse to stop using it. For a while, the dancers still did the call but after a year of not hearing it 

used by other ŎŀƭƭŜǊǎΣ ǿƘŜƴ ǘƘŜȅ ŘŀƴŎŜŘ ǘƻ ǘƘƛǎ ŦŜƭƭƻǿ ŀƴŘ ƘŜ ŎŀƭƭŜŘ ά/ǳǊƭƛǉǳŜέΣ ǘƘŜ ŘŀƴŎŜǊǎ ǎǘƻǇǇŜŘ ол ŀƴŘ ƎŀǾŜ ƘƛƳ ŀ 

ǇǳȊȊƭŜŘ ƭƻƻƪΦ ¢Ƙŀǘ ŎŀƭƭŜǊ ǎƻƻƴ ƎŀǾŜ ǳǇ ά/ǳǊƭƛǉǳŜέΦ Bottom-line, dancers love the experience; not counting calls.  
 

POST PANDEMIC PROBLEMS  
Second, there are some who are not prepared to change. In my area, some Plus clubs have declared they will not give 

up Plus. Frankly, no-one is forcing change on anyone, but the question I have is this: If your Plus club restarts, post-

pandemic with 50% of the dancers you had pre-pandemic, how do you make ends meet? Do you double dues and door 

fees? The only way to get new members is through a class that runs for one year, so can your club hold out that long? 

What if you make it a year and don't graduate enough dancers?  
 

Change is hard and it will be forced on each of us like in the case of not having enough dancers to keep the doors 

open. We can deny change is upon us, we can resist change, or we can accept it and even embrace it. There are many 

Plus and many Mainstream club in the America that have chosen to embrace change by adopting SSD, not only to 

survive but to thrive.   
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HURRY UP & WAIT  
There are some club leaders who have said they will wait for dancing to resume post-pandemic, see how many 

dancers come back, then make a decision about what to do. If this is you, I encourage you to not wait. A failure to plan 

is the same as planning to fail. Ask yourself, would you drive out to the middle of nowhere, running your tank of gas to 

empty, with the thought that you'll wait until you get there to find out if there is any gas at all? Of course not. You would 

probably have a primary plan and a contingency plan. As a professional, it is hard to see club leaders seemingly give up, 

to let the tide either get their boats to rise or drift into the rocks. Sad.  
 

RESOURCES ARE AVAILABLE  
[ŜǘΩǎ ŜƴŘ ƻƴ ŀ ǇƻǎƛǘƛǾŜ ƴƻǘŜΦ We are about to experience extraordinary opportunities for growth. We will all face 

change; some will embrace it and plan for existing dancers to return comfortably while making a great nest for new 

dancers to come in and find a home. We have a great resource in the SSD program. It is a home club builder. It has a 

proven track record with some of the most brilliant minds in square dancing, mentoring, and teaching how to implement 

SSD in your home area.  
 

We are about to see a new square-dancing world where the biggest problem will be finding a hall big enough for your 

club dances. SSD is for your club 

Social Square Dancing  
(Issue 2021-3)  Source: Google Group ð Square Dance Modules. Article by Calvin Campbell 
 

Social Square Dancing is a new program designed for square dancers who do not want to spend 

time to attend 25 or 30 lessons or more to dance with their peers. ¢ƘŜ ƴǳƳōŜǊ ƻŦ άōŀǎƛŎǎΩ ǘƘŜȅ ǿƛƭƭ 

be taught will be рл άōŀǎƛŎǎέ ŦǊƻƳ ǘƘŜ .ŀǎƛŎ ŀƴŘ aŀƛƴǎǘǊŜŀƳ ƭƛǎǘΦ ¢ƘŜ ƭŜƴƎǘƘ ƻŦ ƭŜǎǎƻƴǎ ǿƛƭƭ ōŜ ŀōƻǳǘ 

12 to15 weeks. The complexity of material presented will be largely Standard Applications and a few 

examples of Extended Application. For additional details please consult The SSD Teaching Guide and 

Standard Application Document available from CALLERLAB.  
 

I view the plan as a breath of fresh air to Modern Western Square Dancing. A way to attract a new population of 

dancers. A way to get away from the present culture of puzzle solving square dancing. A way for dancers to have a 

choice on what and how they dance.  
 

All of Modern Western Square Dancing is in a time crunch. ²Ŝ ŎŀƴΩǘ ǊŜŎǊǳƛǘ ŜƴƻǳƎƘ ƴŜǿ ŘŀƴŎŜǊǎ ǘƻ ǊŜǇƭŀŎŜ ǘƘŜ ŘŀƴŎŜǊǎ 

who are leaving the recreation. When we do recrǳƛǘ ǘƘŜƳΣ ǿŜ ŘƻƴΩǘ ǎǇŜƴŘ ŜƴƻǳƎƘ ǘƛƳŜ ǘǊŀƛƴƛƴƎ ǘƘŜƳ ǇǊƻǇŜǊƭȅΦ ²Ŝ 

ƴŜŜŘ ŀ ǎƘƻǊǘŜǊ ƭƛǎǘ ƻŦ άōŀǎƛŎǎέ ǘƻ ǘŜŀŎƘ ŀƴŘ ǿŜ ƴŜŜŘ ǎƻƳŜ ǇƭŀŎŜ ŦƻǊ ǘƘŜǎŜ ŘŀƴŎŜǊǎ ǘƻ ŘŀƴŎŜΦ  
 

Social Square Dancing will hopefully provide that place. Social Square Dancing will provide an environment where 

ŘŀƴŎŜǊǎ Ŏŀƴ ƘŀǾŜ άC¦bέ ŀƴŘ Ŏŀƴ ŘŜŎƛŘŜ ǿƘŜǘƘŜǊ ǘƘŜȅ ǿŀƴǘ ǘƻ ǘǊȅ άtlusέ ƻǊ ǎƻƳŜ ƻŦ ǘƘŜ ƻǘƘŜǊ ŘŀƴŎŜ ǇǊƻƎǊŀƳǎΦ {ƛƴŎŜ 

there are only 15 lessons, it provides a way to have more classes per year. Several areas in the U.S. have successfully 

tried the program (under the name Sustainable Square Dancing) and it works.  
 

It takes skilled square dance callers to make it work. Some callers worry about providing variety. Any caller who has 30 

years or more of experience has the variety. The SSD Teaching Guide is another source. CALLERLAB has many documents 

that can provide examples. I went through my book (All About Modules) and I only had to eliminate about 25% of the 

Modules to meet their list and I still had over 800 Modules.  
 

Variety really has nothing to do with the terminology. It has to do with the dances that can be created using that 
terminology. There are thousands and thousands of dances that can created with the calls on the SSD list. When 
ŘŀƴŎŜǊǎ ŦƛƴƛǎƘŜŘ ŀ ǘƛǇΣ ǘƘŜȅ ŘƻƴΩǘ ǊŜƳŜƳōŜǊ ǘƘŜ ǘŜǊƳƛƴƻƭƻgy the caller used. They only remember whether the dance 
was fun and if they were successful in doing the dance.  
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SSD will also not be focused on keeping the dancers on-their-toes. The type of dance they will want to dance will be 

the kind that keeps the wind in their faces. This will mean the callers will have to learn timing and smoothness. Success 

will be the joy of constant movement.  
 

Singing calls will probably need to be limited to one opening, break and closing and one or two figures. SSD dancers will 

want to turn off their brains and enjoy the music. Callers will be able to really match the call to the lyrics.  
 

I foresee the return of the walk-thru. If the caller wants to do a figure that might cause problems. Walk it before you 

dance it. The dancers will welcome the practice. ItΩs the success of the dancers you are after and not the average skill of 

any audience.  
 

For callers, it will be a fun time. You may have to learn some new skills, but each of these skills can be carried 

forward. You will ōŜ ŎŀƭƭƛƴƎ ǘƻ ŘŀƴŎŜǊǎ ǘƘŀǘ Řƻ ƴƻǘ ŜȄǇŜŎǘ ȅƻǳ ǘƻ ƪƴƻǿ ƘǳƴŘǊŜŘǎ ƻŦ άōŀǎƛŎǎέ ǘƻ ǘƘŜ ƭŀǎǘ ŘŜǘŀƛƭΦ {ƛƴŎŜ 

ά{ǘŀƴŘŀǊŘ !ǇǇƭƛŎŀǘƛƻƴǎ ƻŦ ǘƘŜ ά.ŀǎƛŎǎέ ǿƛƭƭ ōŜ ǘƘŜ ƴƻǊƳ ȅƻǳ ǿƛƭƭ ƘŀǾŜ ǘƻ ōŜ ŎǊŜŀǘƛǾŜ ǿƛǘƘ Ƙƻǿ ǘƻ ƳŀƪŜ ǘƘŜǎŜ άōŀǎƛŎǎέ 

into dances. In the process, you will learn a lot about square dance choreography.  
 

One of the most important elements of the SSD program will be the ability to shorten the teaching time for beginner 

classes. Fifteen weeks of teaching time will mean up to three classes a year. It will allow slower learners to recycle back 

through the next class if they fall behind for some reason.  

 

¢ŜŀŎƘƛƴƎ рл άōŀǎƛŎǎέ ƛƴ мр ǿŜŜƪǎ ǿƛƭƭ ǎǘƛƭƭ ōŜ ƘŀǊŘΦ ά.ŀǎƛŎǎέ ƛƴǘǊƻŘǳŎŜŘ ƛƴ ǘƘŜ ƭŜǎǎƻƴǎ ǿƛƭƭ ƘŀǾŜ ǘƻ ōŜ ǊŜŦƛƴŜŘ ŀŦǘŜǊ 

graduation, but most likely the audience at the clubs will welcome the review.  
 

New dancers are the most enthused about getting their friends interested in square dancing about three weeks into 

lessons. In SSD, classes they will only be waiting about two months or less.  
 

Lastly, SSD clubs will be more social. The format is tailored for promoting social glue. A lot of the success in this area will 

ŘŜǇŜƴŘ ƻƴ ǘƘŜ ŎŀƭƭŜǊΦ wŜƳŜƳōŜǊ ǘƘŀǘ ǘƘŜ ŘŀƴŎŜǊǎ ŀǊŜ ǘƘŜǊŜ ǘƻ ǊŜƭŀȄ ŀƴŘ ƘŀǾŜ άŦǳƴέΦ ¢ƘŜȅ ŀǊŜ ƴƻǘ ƛƴǘŜǊŜǎǘŜŘ ƛƴ ōŜƛƴƎ 

tested on their knowledge of square dance terminology Just put the wind in their faces and let them dance. 
 
 

 

About the Author:  Calvin Campbell is a long time and renown square dance caller. He has written numerous articles and several 

books on the subject and conducted many workshops. The most ǊŜŎŜƴǘ ōƻƻƪ ƛǎ ά!ƭƭ !ōƻǳǘ aƻŘǳƭŜǎέΦ /ŀƭ Ƙŀǎ ōŜŜƴ ƭŜŀŘƛƴƎ 

/ƻƳƳǳƴƛǘȅ 5ŀƴŎŜǎ ŀƴŘ .ŜƎƛƴƴŜǊ 5ŀƴŎŜ tŀǊǘƛŜǎ ŦƻǊ ƻǾŜǊ сл ȅŜŀǊǎΦ IŜ ƛǎ ǘƘŜ ǎŜƴƛƻǊ ŀǳǘƘƻǊ ƻŦ ǘƘŜ ōƻƻƪ ά5ŀƴŎƛƴƎ CƻǊ .ǳǎȅ tŜƻǇƭŜέ and 

ǘƘŜ ŀǳǘƘƻǊ ƻŦ ά¢ŜŀŎƘƛƴƎ bŜǿ 5ŀƴŎŜǊǎέΦ /ŀƭ Ƙŀǎ ōŜŜƴ ŀ ƳŜƳōŜǊ ƻŦ ǘƘŜ /!LLERLAB Board of Governors for many years and is a Mile 

Stone Award recipient. This is the highest award CALLERLAB can bestow on any individual. The primary purpose of the award is to 

recognize outstanding and significant contributions to the field of square dancing. 

 

Square Dancing 1970  
(Issue 2022-5) - by Caller/Instructor Darryl Clendenin, SSD FaceBook Group, May, 2022 

Granted, there is no way to turn back the hands of time. BUT if it were possible, would you want to remake 

the activity to what it was in 1970? LΩƳ ǎǳǊŜ ǘƘŀǘ Ƴŀƴȅ ƻŦ ǘƘŜ ǊŜǎǇƻƴŘŜǊǎ ǿŜǊŜƴΩǘ ŘŀƴŎƛƴƎ ƛƴ мфтлΦ LŦ ǘƘŜȅ ǿŜǊŜΣ ǘƘŜȅ 
would have been very young adults or children of various ages. That was over a half century ago.  
 

From someone who was a very young caller in 1970 (29 years), here is what I remember. 
 

¶ It was a lot simpler. All but a very few callers read cue cards for everything they called. The most challenging things 

ǘƘŜȅ ŎŀƭƭŜŘ ǿŜǊŜ ǇǊƻōŀōƭȅ άtƛŎƪƭŜ ¦Ǉ ŀ 5ƻƻŘƭŜέ ƻǊ άwǳƴƴƛƴƎ .ŜŀǊΦέ .ƻǘƘ ǿŜǊŜ ǎƛƴƎƛƴƎ Ŏŀƭƭǎ ǘƘŀǘ ǿŜǊŜ ǎǳƴƎ ŜȄŀŎǘƭȅ ǘƘŜ 

same way every time.  
 

¶ ¢ƘŜ ŎƭƻǎŜǎǘ ǘƘƛƴƎ ǿŜ ƘŀŘ ǘƻ ƭŜǾŜƭǎ ƻŦ ŘŀƴŎŜ ǿŀǎ ά{ǉǳŀǊŜ 5ŀƴŎƛƴƎέ which pretty much followed the Sets In Order 50 

Basics with selections from the Sets In Order Extended 25. There was no Plus level. Advanced and Challenge existed   
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but ǿŜǊŜ ƎŜƴŜǊŀƭƭȅ ŘŀƴŎŜŘ ƛƴ ǎƻƳŜƻƴŜΩǎ ƘƻƳŜ ƻǊ ƎŀǊŀƎŜ ǘƻ ǘŀǇŜǎΦ ¢ƘŜ ŦŜŜƭƛƴƎ ōȅ Ƴƻǎǘ ŘŀƴŎŜǊǎ ǿŀǎ ǘƘŀǘ ǘƘŜȅ ǿŜǊŜ 

too serious, and you had to be good enough to qualify. 
 

¶ It generally took 10-15 weeks to get through New Dancer lessons. Partly because everyone was anxious to get the 

new people into the club and partly because they were paying caller and rent from the little bit that was charged for 

participation. The clubs typically slowed the dancing down a bit, and dropped the expectations of the material called, 

to fit what the new dancers were capable of doing. There was usually just one class a year, and when it was time to 

start a new class, the new members from the previous class had time to get very comfortable dancing what was 

called.  
 

¶ Attrition was not a new thing. ¢ƘŜ ǎŀƳŜ ŎƻƳǇƭŀƛƴǘǎ ŀōƻǳǘ ǊŜǘŀƛƴƛƴƎ ŘŀƴŎŜǊǎ ŜȄƛǎǘŜŘ ōŀŎƪ ǘƘŜƴ ŀƴŘ LΩŘ ƎǳŜǎǎ 

ǇǊƻǇƻǊǘƛƻƴŀƭƭȅΣ ŀōƻǳǘ ǘƘŜ ǎŀƳŜΦ L ǊŜŎŀƭƭ ƛǘ ōŜƛƴƎ ǎŀƛŘ ōŀŎƪ ǘƘŜƴΣ άThe average life (referring to how long someone 

danced) of a square dancer, was three to four years.έ baturally there were those that are still dancing today. They are 

very few in numbers. Back then, those that stuck around longer were involved in more than just the dance. Club or 

area politics, becoming callers, or reasons other than just the dance kept some in the activity longer.  
 

¶ ¸ŜǎΦ Lǘ ǿŀǎ ƳǳŎƘ ƳƻǊŜ ά{ƻŎƛŀƭέ ōŀŎƪ ǘƘŜƴΦ It was pretty much expected that 

ǘƘŜǊŜ ǿƻǳƭŘ ōŜ ŀ ǊŜŀƭ άǇƻǘƭǳŎƪέ ŘƛƴƴŜǊ ŘǳǊƛƴƎ ǘƘŜ ŜǾŜƴƛƴƎΦ bƻǘ Ƨǳǎǘ ŦƛƴƎŜǊ-food. 

A real sit-down, visit across the table, hot food, Potluck. No one really needed 

ŀƴƻǘƘŜǊ ƳŜŀƭΣ ōǳǘ ƛǘ ǿŀǎ ŀƭǿŀȅǎ ǘƘŜǊŜΦ Lǘ ǿŀǎ ǇŀǊǘ ƻŦ ǘƘŜ ŜǾŜƴƛƴƎΩǎ ǇǊƻƎǊŀƳΣ ŀƴŘ 

everyone was involved in the program of the club.  
 

¶ Lƴ ǘƘŜ ŀǊŜŀ ƛƴ ǿƘƛŎƘ L ƎǊŜǿ ǳǇΣ ǿŜ ŘƛŘƴΩǘ ƘŀǾŜ /ǳŜǊǎΦ They came along later. We did Round Dance though. A part of 

ǘƘŜ ŎŀƭƭŜǊǎΩ Ƨƻō ǿŀǎ ǘƻ ǘŜŀŎƘ ǘƘŜ άwƻǳƴŘ ƻŦ ǘƘŜ aƻƴǘƘέΦ ¢ƘŜǊŜ ǿŜǊŜ ƴƻ ǇƘŀǎŜǎΦ ¢ƘŜȅ ǿŜǊŜ ŀƭƭ ά{ǉǳŀǊŜ 5ŀƴŎŜ wƻǳƴŘǎΦέ 
They were mostly Two-Steps and Waltzes. with the occasional Cha-Cha worked in, eg. Folsom Prison Blues. The rounds were 

quite easy and writǘŜƴ ǘƻ Ŧƛǘ ǘƘŜ ǇŀǊǘƛŎǳƭŀǊ ǇƛŜŎŜ ƻŦ ƳǳǎƛŎ ǊŀǘƘŜǊ ǘƘŀƴ ǎŜŜƛƴƎ Ƙƻǿ Ƴŀƴȅ ƳƻǾŜǎ ŎƻǳƭŘ ōŜ ŎǊƻǿŘŜŘ ƛƴΦ άwŀƴƎŜǊǎ 

²ŀƭǘȊέΣέIƻǘ [ƛǇǎέ ŀƴŘ ά5ŜǎŜǊǘ .ƭǳŜǎέ ǿŜǊŜ ǘȅǇƛŎŀƭ ǘƻ ǿƘŀǘ ǿŜ ŘŀƴŎŜŘΦ L ǎǘƛƭƭ ƘŀǾŜƴΩǘ ǎŜŜƴ ŀ ǊƻǳƴŘ ŘŀƴŎŜ ǘƘŀǘ ǿƻǳƭŘ Ŧƛƭƭ ŀ Ŧƭƻor as 

Ŧŀǎǘ ŀǎ άaƛǎǎ CǊŜƴŎƘȅ .ǊƻǿƴΦέ bƻ ŎǳŜǎΗ ¢ƘŜ ŘŀƴŎŜ ǿŀǎ ǘŀǳƎƘǘΣ ǘƘŜ ŎŀƭƭŜǊ ǘƻƭŘ ǘƘŜƳ Ƙƻǿ ƛǘ ǿƻǳƭŘ ǎǘŀǊǘΣ Ǉǳǘ ǘƘŜ ƴŜŜŘƭŜ Řƻǿƴ ŀƴŘ 

ƭŜǘ ǘƘŜƳ ŘŀƴŎŜ ǘƻ ǘƘŜ ƳǳǎƛŎΦ ¢ƘŜ ƳǳǎƛŎ ŎǳŜŘ ǘƘŜ ŘŀƴŎŜǊǎ ǎƻ ǘƘŜǊŜ ǿŀǎ ƴƻ ǇǊƻōƭŜƳ ŦƻǊ ǘƘŜ ŘŀƴŎŜǊǎ ǘƘŀǘ ǿŜǊŜƴΩǘ ǊƻǳƴŘ ŘŀƴŎƛƴƎ ǘƻ 

carry on a conversation. It was part of their socializing time. 
 

¶ At that time, we had the occasional Traveling Caller come through the area and stop to call a dance. They always 

had a new movement to share with everyone.  They were never too challenging, and we were allowed to forget it 

when the dance was over.  
 

¶ /ŀƭƭŜǊǎΩ bƻǘŜ {ŜǊǾƛŎŜǎΦ Lord! There was a bunch of them. You could subscribe to one and usually have your choice of 

several or more newer moves to spring on your dancers. The workshop material and singing call figures were all there 

ǘƻ ƘŜƭǇ ȅƻǳ ǳǎŜ ǘƘŜ ƳŀǘŜǊƛŀƭΦ .ƛƭƭ tŜǘŜǊǎΣ .ƛƭƭ 5ŀǾƛǎΣ [Ŝǎ DƻǘŎƘŜǊΣ WŀȅΣ YƛƴƎΣ WŀŎƪ [ŀǎǊȅ ΧΦ L ŎŀƴΩǘ ǊŜƳŜƳōŜǊ ǘƘŜƳ ŀƭƭΣ ōǳǘ 

ƛǘ ǎŜŜƳŜŘ ŜǾŜǊȅƻƴŜ ǿŀǎ ǇǳōƭƛǎƘƛƴƎ ŀ ƴƻǘŜ ǎŜǊǾƛŎŜΦ ¢ƘŀǘΩǎ Ƙƻǿ .ǳǊƭŜǎƻƴǎΩ {5 9ƴŎȅŎƭƻǇŜŘƛŀ ōŜŎŀƳŜ ǎƻ ƭŀǊƎŜΦ 
 

¶ /ŀƭƭŜǊǎΩ {ŎƘƻƻls? Not so many and certainly not as complex as they have become. ¢ƘŜ ŎŀƭƭŜǊǎΩ ǎŎƘƻƻƭ ǘƘŀǘ L ŀǘǘŜƴŘŜŘ 

taught us to write the figures down on 3X5 index cards and read them with music as a background. It must have been 

enough at the time because I was calling and teaching for three clubs within my first two years. I really knew nothing. 
 

¶ At that time, we had 48 Square Dance Clubs and 48 Square Dance Callers in the area. There were a few clubs that 

ƘŀŘ ǘǿƻ ŎŀƭƭŜǊǎ ŀƴŘ ŀ ŦŜǿ ŎŀƭƭŜǊǎ ǘƘŀǘ ŘƛŘƴΩǘ ƘŀǾŜ ŀ ŎƭǳōΦ Lǘ all worked out. Today in our area we have 18 clubs and 10 

callers. There were a few more clubs before the Pandemic. 
 

Could we go back to what it was back then? Probably not. At least not with the programs being what, and as they are. 

The current dancers are the ones that have adjusted to the type of dancing we do these days. The type of current callers 

ǘƘŀǘ ǿŜ ƘŀǾŜ ŀǊŜ ǘƘŜ ƻƴŜǎ ǘƘŀǘ ƭƻǾŜ ƛǘ ǘƘŜ ǿŀȅ ƛǘ ƛǎΦ /ƘŀƴƎŜ ƳƛƎƘǘ ōŜ ƛƴŜǾƛǘŀōƭŜ ōǳǘ ƛǘ ŀƛƴΩǘ ŜŀǎȅΦ  

  
























