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Knowing that Haleh Struzinsky was interested in 
sales and had a great balance of personality and 
business sense, her mom suggested that she look 
into a career in the real estate industry. Haleh 
has now been working in real estate for about 
nine years. She began as an agent and is now a 
successful broker, leading a team of eight in the 
Capital District, New York area. “I don’t actively 
recruit,” she explains, as she knew most of her 
agents before becoming a broker. Many of them 
even inspired her to earn her broker’s license, as 
they knew she would be a great mentor. Haleh 
says, “People know that I’m very fair,” and this 
includes both her agents and her clients.

All of Haleh’s business consists of leads, repeats, 
and referrals, which is a testament to her high 
level of customer service and expertise. She 
explains, “They know I’m genuine. They know 
I care about them,” as the client is always 
Haleh’s top priority. Rather than thinking about 
the money, Haleh focuses most on making the 
client happy. Whether someone is looking for 

an expensive home close by or a much cheaper 
home far away, Haleh will be there to help them 
because she knows how important it is to help 
people achieve their dream of homeownership. 
“I don’t care about the money,” she says. “The 
money will come.”

Haleh’s parents, shown here, have been an integral part of her success.



Copyright Top Agent Magazine

This attitude of consistently putting the 
client’s needs first has resulted in great 
successes for Haleh and her team. One cli-
ent shared in a review, “Haleh doesn’t just 
care about the ‘sale,’ she genuinely cares 
for her clients’ needs and goes above and 
beyond. We hit a few obstacles with buy-
ing our first home, changed agents and 
found Haleh, which was the best thing we 
did. She has really helped us buy our first 
home which we didn’t think was going to 
happen, but it did because of her.” Haleh’s 
favorite way to stay in contact with for-
mer clients is through social media, as 
it allows her to connect with them on a 
more personal level and share more of her 
life than just her real estate career.

Even though her work in real estate keeps 
her very busy, Haleh still enjoys getting 
involved with her community. She is fre-
quently quoted in Times Union articles 
as a local real estate expert. Haleh also 
serves on the committees for the Local 
Association of Realtors and is interested 
in getting involved with the humane soci-
ety in the future. In her free time, Haleh 
enjoys baking, traveling, and spending 
time with her dog.

Haleh has bright plans for the future, 
including expanding her business out of 
state and continuing to help people. It is 
no surprise that helping people, including 
both the agents and the clients she works 
with, is Haleh’s favorite part about her 
job in real estate. “I just care about peo-
ple in general,” she says, so it is clear that 
nothing except her level of expertise has 
changed since her mom first recommended 
she pursue real estate as a career. She can’t 
imagine a more perfect path. 
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please call (518) 729-8278 or  

email halehhomes@gmail.com


