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1. What is the minimum investment required to start a Hal Center?
T TP Tl Hew Y% B & T gaan fHar e 82
I BT TR R Bl o ToTQ eTad Tl MU ol T Hex & TR W ot et B

et g Hew:
1. fHer&meE: 93,50,000

2. Mffe reg: RiSee fbaies, B gaye, RfSiee Fare, g it fSehT, §-himd v,
ITHIOT Torsd, THRTSS dTgH ™, YsaTgsi WIRdaR, Abie fbe, 3R BT S3aails fdafafe|

3. @Ik JE®: 35,100
4. TS GHE: 350,000
5. wrgataeT fawed (EMI):
o 3 7#glE: ?1,00,000 Ufd A8
o 6 WEI4: 55,000 Ufd A1E
o 12 WM ¥30,000 Ufd ATE
6. T die: EMI &7 sPTaTe TS 318 FHHIRM o foa ST Tehar § | TR&T Ik 3rferard |
T T e
1. f@der@rmE: %6,00,000
2. MfAe YRAUS: B gt Tew ot wfl Flawms + AT g s wiwraaR)|
3. @ik e®: 1,000
4., FIAHE TR 39,60,000 Ufd a9 (2 F6f &F foiQ Fet 719,20,000) |
5. e UHE: ¥2,50,000
. FrgareeT fawed (EMI):
o 3 ?1,25,000 ufd ATE

(@)




7.

o G HEME: ¥75,000 ufd ATE
fao sie: g e 2 a6t % foe Iuere B

YR TA Hew:

1.

2.

7.

faspd:

fH&er @mEa: 919,50,000
et AT A ger Hew ofit e get Fex ot Tl YrauTs + wWiger g iz $-Rererm|

. @Ik gh: 321,000

ERE 3R ¥30,10,000 Tfd a9 (2 aut & e et ¥60,20,000) |

. SRAUHE: ¥5,00,000

. wrgareT fawed (EMI):

o 6 WgE: ¥2,50,000 Ufd A8

o 12 WEH: 71,50,000 ufd #1g

o 24 W 31,00,000 ufd ATE
Tt ie; TaR! | silv wfchs suee g1

& 3T g7 fHaer & T LBIAT BTl TR ¢, o 3T Feit gt Bew 3,50,000 F ¢35 e Tehd ¢ |
TIE 3R YR & Hex & T 31foes faer HY saegesdr 8, @i I g S1eh! caadTa et 3fR
arfafe giaum afees )

2.

What is the expected ROl for a Hal Center?

T Wew & fow safgia RO (Todrer w wfdwer) wam 82

ITR: TPIAR Ugle & 1, 377 12 F 15 7EHa1 7§ 100% RO| &l ITG 2 Tehdl & | I8 T
i arsit, Y gage fehr 3fiv [ Tt § IR et & UTH de TR STHTRA ¢

. What kind of revenue can | expect monthly?

# g2 7 foew aee o i i IHIG X WA §7

IR A, T & Hex e Wi, AU ofR BT 3aqe faeht | 71.5 oI | 72,5 o ufa
TTE 3T B FBdT & | S-BIAY 31T AlSTedd Sl 3R 3T S 3] BHTS B 37R TeT
TBd Bl

. What makes Hal Center a reliable investment for new entrepreneurs?

T AR B ¢ JaiHal & g v Ay @ o aamr §?

I BT Hex U (Afaidd AoTed Hisel TR BTH HedT &, TS P, difoiieed iR JroT
foTe oA 81 a8 gAfa wedr & 7 T & & 7PT § IaR-9e1d g1 IR +ff 31 & 2R i
Bl
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1.

12.

. How does Hal Center cater to rural market needs?

T WY ATHIOT ITSTR Y STIRAHATSHT Y & T BT 82

IR R FATS JTH0T gt & T sreqepfora &, s S Wi & "meaw | Wi B,
T P Y2, 3R fhaiees & Aoy § b, §-Himd ok WReR! Aisrarsit St ffSea
JTE e & |

. Can an FPO or Cooperative invest in a Hal Center?

T TE FPO (TR Seurgess wimea) ar Wesdnt g Wew # fader e wea 82

I 2, o ScTeas reet (FPOs) 31 weart amgel sThiigR £ 1 3 a1aey Wewat &l g Jare
317 BT ST UG B F AT BeT Hew FT AT 36T Tabdl &, T & ATRSE o +ff S T
THd £

. What training and support does OAPL provide?

OAPL ®ia AT ufeteror 3fie wHea Ugre Hedr 82
IR & 9 TATer, BT gge ey 3fiv ffSieet foraieep Uit R amues ufeieror uge &d ¢ |
TIRT qhelio] HH, faqore |eradr, it @R faer aniegela «ff urg grm|

. How can | ensure high customer footfall at my Hal Center?

IR I T ATl HATE S S DI 3fR ATedeh B ST UG hedh, AT €1 fohareit bl
SRRl BIAHHT 3R ATGIAE TTRIAT Ugal! o ¥2Te i fauure vamit &1 e |

. What kind of financial support options are available?

wia At faxita e fSweT sueer §2
IR: B MPIGRT B TREBR! Hieus!, T FoT, 1Y IuauT Teigs & foig ot wwmet & o
Aeads % AT W fauiyer faeedt 9 ugad ¥ Teradr #ed ¢

How do | achieve the business guarantee target of ¥50 lakh?
# ¥50 T 6 AR TN 78T Bl A UTH T Al £2

IR: € AT PR TATelel b AT I UTH {31 ST TepaT &

« i WS SR AT Fareit F 25-30 @ |

- PV geAYe bl A 710-15 w |

- fepaiTecp-armefod Hanst afiv sreg Jog-aftid Fermel I 75-10 @R

Is there a risk of market saturation?
AT AT B WA BT ST §2
I 6, T TR e G B RoTeifae U @ 5-8 it 3z 10,000 TS F 4ff % sz

& ¥ a 3ot % fore zenfua fasar ran 8, ot vate w1 oiik 35 & o wgean ufaeut
gfefe gt 21




13. What kind of profit margins can | expect from agri-input sales?
Fi gage feh 9 & b avg & ot it 6 Iig T W §2
IR: P TAYe ThT & T AT 2-14% T &1 Whdl €, € TG Juit TR fonde vt B
T2Tefa Tt 3fiv FPOs T 2fieps fashT i amuds wifSier &1 iR Sgrar ST TepeT &

14. How will Hal Center help increase my existing business revenue (for
established businesses)?
T Ve A Hieggr AR e (wRnfia sawra ¥ foe) w R aergm?
I BT aMyfdepdiafl, aTea Siert, 3R ATfSied ST Y weftd FaeTg gl Hex 6
I -fEie Aasit &t whigd e g | fafaedr @1 T € 3fi 39 Jer e E

15. What exclusive services do | offer as a Hal Center partner?
T T Hew TG % Bu A i vt fafere dard wem wem?
ITR: 3T BN & AT 39a St Weifieh!, Tt Aretasor, 3 Jrior §-wimsd Jarsit ds fadw
UG UG BT, ST ORI AT et % AT i SUcTed el

16. What are the operational costs for running a Super Hal Center?
IR 3T, FEATNGL T TIEATE, S TR, 3% Sugiiiar ol wfed aifee ufmmas
AT 30,000 & 350,000 & & gt &, 51T T Fgeaqut «n ATfSi Bied! 81

17. What kind of marketing support will | receive?

2 T ave =1 oo wds Mem?
I OAPL =T fauure |=ed< Uere T &, o v, | Hifsar aifvam, aie
3TOh &1 B TATait Bl Ferdr & & foie S ot S 3fie-ures wrdery onfae £

18. Can retired officials or community leaders effectively run a Hal Center?
71 ReraE IftrErt a1 A EIEE AT T B | gt Wt ol Tehd 87
I fiopet | 3% Hotgd T WU 3R TTa & et & STeitia e 3R [Ty qefrem
T €T &, TR Bet Her T 3=7 wgele Jfafera gt g1

19. What happens if | don’t meet the business targets?
PR § TR W83 HY TR A& et o T Em?
IN: 3PR AT P T g1 &, Al g TR I 31Tuh Tq1y THetese getfaat o ugde B,
31fafes UfI&ToT UgTer w0, 3R 31U TATes & fhe | £ IR ol o foiQ Srejafeia ol |
% AT, Bl U g & Taehl S Bl &1 H delTd 6 38T € ATfos sgeTas TR TRET UTd
DI ST s | ATG 3T w18 Bl YT el e UTd ¢, Al Uil Yol TGt oivit 311¥ weTd STee] 1T
T IR BT 3T T & 8 IJaegrdt gnil|

20.How can a school or NGO benefit from a Hal Center?
TF THe AT NGO Tl e A FH AT IoT el 62
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IR TPl a1 NGO B Her BT IUANT T AHGITAE g & WU H B2 Whd ¢, Ao I Hd
7T, TefSTeat ferem, S 341, si wameesr fepaieep Sied) ooraTer TS Ut ed g3

21. What kind of warranty do drones and kiosks come with?
£ sfte Fireirees 5w e o AR T E?
IR TN o1 311 TEfSieet fosaiees & ey 1 9 &1 arel 3Ty &, it famior Siei 1 er ) &
sifafem erifa & fore fawaria awnfeat st suaer

22.Can Hal Center partners access government contracts?
IW: B, T AP g Hex & BU |, 3T OAPL & e & T Weleh T, ATHIT
ATroieed, 3 f2fSiee Har faaeor # TRl uRasTEmsit & foie Siet o Hed g

23. How does Hal Center ensure sustainability?
Tl e FRwar gfafaa $9 wear 2
IR BRI A1Se ATHIOT T & fre et Harsit, et Wi skt foafaa =i =, ik
AT TehIde0T TR dhfed &, Sif 39 T 2R fefder a=rar g1

24.Can a migrant worker invest in a Hal Center for their hometown?
T Tk W AfHE e I8 TR F AT 7ot dev & e #2 Jwar 82
IR &, B YaTRI ATHE B W & AT F 370 g RN H fodl T §, 310 Tt &
Aot 3t FaTS Ut Fd g, 3R ¥ o TR 31 3o &t 2

25. How can cold storage owners benefit from Hal Center?
2 1{ZRoT & Wi g1 WX | H AT I8T Waha §2
IR 53 HSROT & HATTcIeh ST AU BT IUFIT & Tehd ¢ dlids d Bwied bl RAfad Bl ey
TR T, 3R Tefoteat fodive & A & arafas ama § g faufor ofiv afeifesy Jar
UG T AR &, oredel 3! Hed YTl Bl qgTaT fHerdT ¢

26. What services do | offer through the digital kiosk?
# fefSiee frdies & wreas | S oY VaTg wg Hear £2
IR Jareit & §fdT, §-Frad, TRER! AT, iR S onfie 1 & Jare sifafis sma
3T BT &, STHfch TP g H ATgeh 3Tl bl THAT &l IaTdl &

27. Can vehicle or fleet operators partner with Hal Center?
FIT ATEA AT AT SATAER Tl WX W WIHGH T AHA 62
I B, T B Wex BT SYANT ohareil des Uiaeet TaTsit 3fiv cAfeiReaT arsta & fols & Tabd

£, glafaa wed gg o fEcfiart peradrgde € site Jar Teblewor 3 Aream F stfafes o1 Saoa
Bl




28.

29.

30.

31.

32.

33.

34.

35.

What’s the advantage of partnering with OAPL as an early investor?

OAPL & | T TR fH92rE  HT & HIGGRT B BT T AT £2
IR U YN 30 & B0 H, U 3 &5 & 3ol staws) &7 o] FetdT 8, Tge gar
TN UTH & §C 1R STeg] &l T dWIGR ATed TR ¥21Ud e g8

How do you handle competition from local service providers?

T AT T Ugareit & ufaequt &t Fi T §2
IR BT HeX e, STH-qdhel o] JATUT UGTH el & oI Sie HaTs 3 f&feiee fhais,
oI TRl TeTdT Aot I8! W7 Hebd, foaeT 31TTehs! JATHOT TSI | Yfdwuticne ded fHetd! &l

What happens if | want to exit the Hal Center partnership?
PR & g Hew WIGGRY & e fHeerat wvgat § At a gom?

IR BH Tl Taepet faehed UeTel e §, TSy 31T 31Ut Shargsil @l fhll 31 UTs WISigR
T RITFARA B b & AT T HeHTd & ool & TR TR ITHR0T IT0T TRIG Tl &

How soon can | start earning after setting up a Hal Center?

T WX WA Fe & 91g & et Siedt HATE Y% FX Wbl §7

ITIR: 3T 23T & 90 Tt & iaw FHHTS ¢ T Tehd &, FiTds gHI UfIeroT, fauore, sfiv
T YOTIeial e oied GiATed Bedl &1

What unique advantage does Hal Center provide over traditional agri-
businesses?

T WeX TR HI ATATAN Y JoaT & Bi 1 SATGAT AT WG Feam £2

I B Ter 91 WeNfivehy 3fiv ffSieat Qe ugre wear €, sit | Jdr 3fi T $-wimed
BT T BT 8, TS URufes ZaTg Ueid T8l &2 Hebd |

Is there a minimum customer base guaranteed?

TFIT I A TTgeh TR gfafsa 82

IWR: &, Udd YR gt AR Bl 3,000+ ot 3iR 10,000 wahe FHiH fF & Fadie &7 Hr
T et P Torg Teatre fo5am 1 8, St U 2R 1eeh SR Jfefeid wedr ¢l

How do | ensure a consistent income throughout the year?
H o wier frafia s $4 gfafea s wea g2
IeR: arsit B fafaftd wvdh: Uies wiete & SRIE 39 WS, T ATl Pu-gage feihl, 3z

fefSieat foraieer |aTs ufdfed |

Can | expand my Hal Center operations in the future?

IR: &, T NTEE S, Alfoiecad WaTs, 31 THN AT o &1 STy Sisd fawr &2
B &




36. How will OAPL help me build trust in my community?
OAPL 2! 319=it W & fFyry 9 & $A #gg Hvn?
IR: OAPL T SIFTsehdT BIdRH, SHY W ATANSId BT &, 31T 317 el H HBedl bl
BRIl TSI BT &, dlich [Tl TS ST Wb | S 37fd ik, g9 f2fSies fauome, s
TERiHe, 3 fagmuer Stiaamet # “RY fefder d 81 87 Telfsiciat 3R Tehgead o |1 et
SIS T 9e1aT 30 &1 OAPL T, 3sg, TS, 3fie 3fes et # Wfthd w0 F Y07 oiaT €,
O 8 WiehT! IR FeTqd 29dar 3R faymy gfafaa gar 81

37. How is the revenue split between drone services and kiosk operations?
A Aarait 3iiz frdiver Harea ¥ A e & e $) far?
IR: I TS IS BT 60-70% TPTGH el &, STafes fepaiees 3fi Hiv-gayge fshr 9w 30-
40% 1 IPTEH Bl ¢ |

38. What profit margin can | expect from drone spraying services?
S T Aaeit A 7 et engar e W §2
IR S W 30-40% TTIGAT UG el ¢, SiT WdTersl & UHTel 3R g W fondz Feelt 81

39. How do Hal Centers benefit progressive farmers?
ot e TRl et e e T 2
IR: wifaefiet fopameit ot 3era Uienfireht ae uga T gidt &, Tt sust & gfig gt & s @
T Y 37T ¢, ST 3T ITeh] ABeldT o 3713 UTH Hd ¢

40.What happens if there is low demand in my area?
3P A 81 A A/PT § A R Eem?
IR T G AU e g #RRd €, SR ST SR Sarett S §-mred 3R At
T A BT BHI BT HRUTS P2 W ¢ |

41. Can | hire local staff to manage my Hal Center?
I Bl T FHATRET Bl {9 el WieATied fohaT STt ¢, Fifcs T8 g & wTe Wae
BT AT T ¢ 3R feT-ufafes & Harers Bl Sk T41aT &1 B 15T UBe & AT F, 89
T AfgeTsit ot Wi sfFareit & onfict e AfgeT WerfthaeoT B ggmar 3 8| 3ud
3rfafo®s, OAPL ITeg JaTsif ol ST TTelel 3717 37 el 1ol BT H IRTeT UG Bl b folQ
yfdes g | T FHAT Bl dl Teayul &, 3 duet I Jffad ava & foTe e ufteor
TG el & fob F &t Tew & it Ugesit 1 peretdrydes vafed o & foig R §|

42.How long does it take to set up a fully operational Hal Center?

TF P TRE | FIAICTE T Hew T e A Tt wwa woren 82

IR g WA 15 30 &l a6 &7 90T a1 8, T TR BT8R Bl | wiehe Yol Tesq
3R &l I |




43. What are the recurring costs of running a Super Hal Center?
I eRIGT ARTal B BHATNE] Y IadeT, STFIRTT foet, 37iv e et g, i g
330,000 ¥ ¥50,000 Ufd H1E qe &l Tehd! ¢ | Blatiies, UL & ek TPIGRI Pl Aeba! HaTE bl
AT el BT STl T8l &, T Harsit & foTe Jrame ffuee dae & Jrae | vt fbar
SITETT, Torer et faer ot gemer & s ®u F Fetdl T |

44.What is the breakeven point for Hal Center?

IR: JfEpter Hew 9 12 At & iR Sehgae TR Ugd ST &, 78 FaT bl 7T uR fonde vt 2|

45. How does Hal Center support government schemes?
T e TRHRI IS 1 WA H Tl §2
IW: BH RATEAT IRBRI P AT ATSHGRT P & dATids HeeTe! TS UGT T ST Has 31 JHo7
Ugct I fefSierest fobar s |, foredy amueht fasriaar ofiv smma & gfg & 21

46.Can Hal Center be integrated with existing businesses?
TFIT T Wew Bl HiSIgT ATl & Wi FieT AT Wehar §?
IR BT, S T3 Sue R iR WewT W get Her b TaTail T IR & Thidhd T Thd ¢,
ORI 37k T 3MTHTR 31 o1 H gfg gidl § |

47. What kind of customer retention strategies are used?
IN: g9 THIGRI BrAEH!, Fafad Tar e, iR AfteTd Jgd ST TR BT dhigd B
€ i get: R gfertea fopar < T |

48. What support do | get for hardware maintenance?

TS TR vEwEd & foe war wa Fen?
IR & Blcl TR FHA, aTfh YTd e, 3fR aRa Tmwar FHmee & foe W ued
TG R |

49.Can | run multiple Hal Centers?
w1 B TF W AfUT Tt Wew Tell Wehell §7
IR BT, Th IR SATUBT Uged] Hex ATBRI &l ST @b 914, 3T §HIN TeadT I Fote ] T 0
3R a1 Her e Tk

50.What exclusive partnerships does OAPL have to support Hal Centers?

OAPL ¥ UTH T 929l &1 6HAT wea & fg Sl ot fafere widiqiRar §2
IR: T U B0 IRATATA dUtedl, clioiecd™ UgIarsil 31 TRt Coitad! & A1 JTSIgRT

FRA g, ST 3MIeh Hew & foT 3= [oTemT arett Jars gffed a=a g1




51. What is the revenue potential of logistics services offered through Hal
Center?
T U & AL A TS RETH Harsit B ISR &7 F T 82
IR WISIveeRT HATE AT HT & TR U2 Ufd A1g 330,000 H 350,000 de AfdRb 3ma
I Y AT ¢ |

52. Can Hal Center help in crop monitoring for local farmers?
T T Wew W e % feig woer formre & #eg o wear 82
I 2T, AN 9 NaeT-2188 oo Ty faeasor uere e &, fSas fsamal 1 3ust &1
Igpicrd Bl H Heg Fhctdr ¢ 3fiv 3muds Hew F forw 3y +ft 3eodt et £

53. What kind of contracts can | expect from large-scale farmers or FPOs?
a2 e W e a1 FPOs & 55w voer % Siey 1 I5iig 3¢ Wapal £2
FR: FPOs 317 93 e o uR ufd ister $2-5 @R & HIRgHT 31fae TR g¥aTa & ¢,
SiY 2R TTeTed S UgTe & § |

54. What competitive edge does Hal Center provide in rural logistics?
T e TTHIOT ANSTEST | I AT UTaeaUioTa @ UgT Teal §2
I B WeR BT ST-3MUTRA TBeiaet 3R Raa-eren it uruies doie! I a9 3fi srfes

UMY wTTsieeed UeTe Pl g

55. Are there any exclusive territories for Hal Center partners?
TT T A & APgRl & foe wig a9 fr aia 82
I BT, Ui RIGR &1 T ey Terera &5 fierar 2, forerey ufcemut & = offy s &
&TAT T 7O Fvel | 7eg fierdr 2|

56.Can | collaborate with local agro-input stores?
T & R BY-3aea R 3 A WGGRY B Wl £2
IR B, W W % W1 ATSGRT Feel T 3MTUF ITG BT U2 96 Tebel & 3117 oy
T 1A 96 Tl ¢l

57. How do | get payments from government schemes or contracts?
H TRBR diSTsit ar i @ WA $ WIH 6 Wl §7
IR & TS Bl WRiard Tl | 7GG B o, 3% HATHT bl T & q1G PTAT A 3%
T H S T ST B

58. What monitoring tools will | have to track my Hal Center’s performance?
W T AR F USRI B & Bea F T @ Bl A Fowre sueeor Fad?
IR IATUBT Teh THIUT TS e, TSI Areas & 3y Rae-ergq # verea, Jarsif afiv
e HidfepdT Bl & B Wehd ¢ |




59. How does Hal Center contribute to rural employment?
T He ATHIOT ASPTR A FH APTGI et 87
I TAP Hew 2-5 HH ASPIR IT Bd] ¢ 3R R Tt Tgrareit w1 JHele war g, S
wrtoT anfefes foey & AnTer €ar 1

60.Can Hal Center partners avail insurance for drones and kiosks?
IR: 2, 29 IUBT & Tole ST ey ugre aa €, foies stoeanferd weasit & simyes faaer
BT & Bl |

61. How can NGOs use Hal Center for social initiatives?
NGO & e FT ITA1T TSI el 3 g S o2 Wehd 82
IR NGO STFRsehar ATgTE, Ufeieqor =1, 3iiv Har fadeor & foie Tew o1 IuzT & Fehd &,
ST Ho ATaft I 37T I HY b &

62.What profit can | make from e-commerce services through the kiosk?
Tordier % Aoz A §-himet Aareit A 7L fbaan @nT 2 Wewar 82
IE: $-BI HATS Ui HE 715,000 H 325,000 T AT SIS Hebel| 8, ST i -od Bl AT W
[ERREaI

63. How do | ensure timely maintenance of my drones?
# o G B W W Y- H GRS o At g2
IR &8 T aniigRt & foe i Ra-wmma Fisten afiR ureifFedr 9t uge &d &, dife
SI3ICTSH B &l Heb |

64.What benefits do middlemen and produce buyers get from Hal Center?
ARl iR IeTg TRIGH B g Wew | T T Fetan 82
ITR: 3¢ TopaTelt e 2} uga fierd €, foiem da S[oTedt aTet 3Tg 37k Siqepierd
TSI G Tad €1 €, STaid 31T wiel-3eT & 31 7SI P &

65. Can cold storage owners integrate Hal Center services?
T NS TR I g7 Bew Aaait B TP B0 T §2
I BT, Blog RIS Hlfeich S BT ITGIT T2l e B b ToIQ e Hebd & 31 febaarall bl
fepaiTeeh HATC UG PR Hbd ¢, [oa] Iaeh! o TRATaET 9ad! &

66.What is the ROI if | invest ¥10 Lakhs in a Hal Center?
3R & g1 Wex | 710 T T 31 et § af RO Fm ghm?
IR MY 2-3 6T & fqw 50 TR B qTo=) oY 3G B2 Hepd &, TS srqATfard arfeies wmy
ST 25-30% 2|

67. How does Hal Center reduce operational costs for farmers?

~10~




IR BHART S WIS BIARIF ITIRT BT 30-40% T T2 &, TTod &rrd &9 gl & 3R
Z&1aT B YR 2raT 2|

68. What marketing support does OAPL provide for new Hal Centers?
OAPL I g1 Bl & foie #ia it favore Wgreer ugre wvar 82
IR g AT fIuore fope ue ed €, o RefSteat oo, §ew st 31 o enfiet €19 €,
TTich €T 96 Hb |

69. Is financing available for setting up a Hal Center?
T & Hew Wi e % g it weraan sueer 82
IR &, TR U S 3R NBFCs & 12 WTEIg 8, Sl oelielt YaniTrdTe fadsedt & ey
AT I UG R & |

70. How does the revenue model work for Farmer Producer Organizations
(FPOs)?
T Seargs Wirsel (FPOs) % fAg woa Aige il 1 &l 82
IR FPOs gol Hex HaTsil BT I Peh 370 e Teharell b foiQ 32-3 g ufd Hlstel
AT PR TBA & 3R 3T BHT b ¢

71. What support will | receive for site verification and setup?

RIS FeATI 3 AT & fag J@ Bt = wergar Fesn?
IR: BRI I AT WIS el 311% FTaTe UTH 81 @ 15 il o viaw el Jemie, waiise
TISTT 37 TATI=T BT UfehaT F9Ted &1

72. How will Hal Center improve the income of middlemen and brokers?
TRETA @RI B FH R T ¢ |

73. How do retired officials benefit by investing in Hal Centers?
Rerer sifamRal @ ger Al & fader wea | war @ far ?
IR T S AeafeT SR ATl BT @ I6TaR AT I STBTid & Wb ¢, i) T
R e emg gfafaa edr gl

74. Can | start with a smaller investment and scale up later?
T BT [T A A YEATA B Wbl § 31 a1g & I IT Wbl £2
I €T, AT Ueh fFaTST Higel F B3N T Febd & 3R oI YoT: fHder o & qof Far gt dew
# 9fg 9 Ahd £

75. What business guarantee does OAPL provide to Super Hal Center?
OAPL i W1 ATIR SRS YT Heel &2




I B TR 2 I61 & 360,20,000 T e ATIR el Fferd a=a g, st g uRdres
T gRT T B

76. How does Hal Center support agricultural machinery businesses?
T A BE welad e &1 Wl Fa Fear §2
IR ST-3TETRA UGl Ut T, I8 HislgT HefleR Bl YIeh vl ¢, S arfafees o
HRT I Bl &

77. What are the security measures for Hal Center?
T A & Ty e U /= §2
IWR: TP & Uex H HUT gRT UG b8 518 CCTV AL BId &, ST Refl JYfAfed Hd &
CCTV UOTTel! 118d oot RIS Twedl &, i ofifean-difea) Brer gid €, oo fia femre
Bl &1 3P AR, &g TFIGR BI 24x7 foSTel! GlEATHd B eldl §, Sl geaes a7 Hiek
TS & T FB3TY YOTeT, ATfop TdTerel 3117 GR&TT TS T 1T Tk | g IUHR0T 3R TReR
Y R glafera wwar g, T et siiv wdanRat & foe e gefera ardmaror dar gar gl

78. What'’s the earning potential for vehicle owners and fleet operators?
IR G b AT ¥ AlTSieee 9aTS ¥30,000 ¥ 50,000 Wl 778 Io0 &R ekl 8, i1
TG UTeageT TTelel & Ihieid B &l ¢ |

79. How will Hal Center impact healthcare services in rural areas?
T Hew THIOT G5l A W Haneit B wifad wen?
IR B R ZameiT B fSeiant 3R e =l & S o HTead ¥ SdTeid BedT 8, foas
T 37T & TR IO &I & 37X e GROTHT # R gar 1

80.What exclusivity do | get in my area?
T T S e o Ffvear v g
IR 3MUh! 2 foheiiHies & graR # fafers HeTele stfter uTH &1, [Sad 31d gt del |
ufderet =€ gni

81. How can grain and produce buyers benefit from Hal Centers?

I 31 IATE TR T Aedl A FH @ 35T Hehd 62
IR WG Pl gl Hedl & AT I et aep ey Uge fHetd 8, oy 2fies Thigry °va
BIdT & 3R Tegeel AFTd 1 B9 fohaT ST HepdT &1

82. What’s the minimum revenue | can expect from kiosk services alone?
e fpdive Warsit | & faelt e 3 B 3381 B Wt §?
IR: T Tars, fSas §-wia o foet «prame enfiet €, 7100,000 3 ¥200,000 Ufd 718
T 3T I 2 | 8|




83. How do Hal Centers handle customer disputes or complaints?
T Hew uTee Taarel an foimradl B $ Wit 82
IR TN U T AU A UUTTelt 3R foiprad faamur s m &, St waeanait o ofter
AT T & 3R U Teme el &1

84.What operational risks should | be aware of?
@ B T IR SIS & TR A TPRE €T Tee?
IR G5 SIEH! & rEaaR seeres offi Hiw 77 & Sar-wera onfiet €, f58 g wHefa
Tt 3R fafaer Samsit & g & foar ST 2 |

85. Can Hal Centers participate in government subsidy programs?
FAT T HEX TR BT AIHS! AT H HPT o AHA 87
I B, B TRBR! AISTN3if & foTQ UsiiemeoT & HeradT Bed &, 98 JiATerd Fed & (o et &
Tfeae et ofiv 3T 9T g TaT SUFT & 37 UTH 3 |

86. How much profit can | earn from drone rental services?
H g Yoo Hansit @ fraeit 3ma A wedt §2
IW: I Yool HATE Hgeaqof 3119 U= 2 Webdl! & | BIAITE 8 & faw, 3o ufd &2 71,000
H 32,000 % BT Hebdl &, ST U2 3fR 7T TR 0z v €| BT srquait & fog T g
I 39 ufd Tes F400 T I800 T HHT Wehd ¢ | fTeilie S ol Te-gi MR W a7 ufd 3t
freirieR a1 afaisteT-3menfed Fog fauieor W feere W foar st g &, o odial st
TR THeTd & | T BT FTarer 7 3fie feoberdr by srrgfa ur fondk et 8, 3fie a1a 3w,
W 3R Siteifiies syt S fafie &t & fafdear @ g €1

87. How do Hal Centers ensure sustainability in rural markets?
T Hew aritor ST A e e gfafge w82
IR: PfW, ATSIRET, S-PIF S| Tg-UdT TEHTH! bl URAE Feh, B 3 AT # steady
7T giafed B

88. What kind of digital services can | offer through the kiosk?
# fordiver & Ao | Bl i Rfies Sard were & W g2
IR: 39 1 Fars, e Jrare, e gfd, it $-wind vgi o= T g, [ afafs
3T I Bt B

89. How do | track my earnings and expenses?
# Sttt o it Tl o1 ¢ P T AHATE?
IR 3TUR! U ERP e BT v et it o, W 3fiR amugar W araidsd a8 |
TS YT Bell B |

90.What's the average footfall a Hal Center receives?
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I B W Bl 3T 50-100 e ufdfed fAerd 8, S a5 31 Ugre b7 ST aredt Hasit T
v £

91. How does Hal Center help local lenders to farmers?
IR BH e T TR S2T-3MTHTRA STTAbR! UGT Bed ¢, S Sroterar Ifea favia of wewa
& ofie ewiee % SfEH F1 HH ¢ Fhd T

92. Can school owners benefit by hosting Hal Centers?
IR 2, 9 fefSieat frer are uere o wed € 3iiR e Tarete & weem § sifafes sma
HHT AHd &

93. What'’s the potential revenue from logistics operations?
TR Wl | Wi o foae & wad §2
IR: AT ARz 350,000 T B ATREE ST I R T ¢, S featiast o1 7 3
W R BT B

94. How do Hal Centers support NGOs?
ITR: SIS BT Tea| T SUGIT STl AT, UTRI8T0T HiehHt 3R THE H S8d &
T R Ted €, |1 €1 BR HareT I 3 off FAT Wb B

95. What happens if the drone technology evolves?
a3 g et e gt ¢ ot T gem?
IR OAPL TTIAR 393 3R UTRIe10T UgTe Bear &, [T 39 Saiaas 3ad & HTef 3765 78
BE

96. How do | handle competition from other rural businesses?
H o1y wmitor e | wfaeayt E A B w62
IR: T AR DI 3 Hrheh! 3R fafder Farsit & e, 317U ITe TAT HfaeauioTe @
BT ST 312 TS <TEl ¢ |ehaT |

97.Does OAPL have all the necessary licenses and permissions to run this
business center?
AT OAPL % UTH TH SATUR g Bt Iera & fag it armareass wrgdiw aiie sigwfaat 82
ITR: B, OAPL & UTH T gl B HATeTd b o felQ rreredep faeIoiar, JHmor 3t
Iafaar €| 59 o} B S AT ST, BAR g, THNGR Bl STaver & By & ffsteet whre
TACTRIH UR USTIghe0T ETElT 81911, 3fR UTeie o7 *ft UsTieheoT gPTT | 3 S Uebr WTford gis |

EHT U T (Hebol Ui b HT 3T ISl 3R TaTsit el 9gTaT &8 & Tl THsiid &1




T3t ff 35 BT TATI=T & U, BH T JYrATHa o & fob it smaearss srmfaar siik @sde
uTH fohq 7T |

98. How can Hal Centers help in reducing post-harvest losses?
T AR TIE-TTAE THATE Bl HH TR A $A 7gg B Hbd 82
IR AN S PRI 3 AfSiRed AU THT TR Fels 31 FHoreT HeRoT § Heg o e,
ST e 7 10-15% e T BT & FAebell B

99. Can Hal Center services be customized for local needs?

T T AT T AT B RATHT TGIHATINT P ATHR HEHTSST FhaT AT Wbl 82
IR T, Aanail B 31ueh & Y fAfere snaeaesdneit &1 qur e % foiQ srqeieid foar i
TR &, TRy arfoesa Suaifar afiv enugar gfafera €|

100. What assurance does OAPL provide for service quality?
OAPL JaT 3[oTaT & AT T ST USTd Hvar 22
IN: BN II-T[OTIT dTelt Uei ey, faffd ufdreror afie foiar Tmeie 1 et 3 €, Sy
A 3R ATTERT Tl e 19d &l ¥ |

fader Heifda 3z =R TS Q& A

1. Are there any financing or subsidy options available for the initial
investment, specifically for the Mapping Drone and Spraying Drone?

741 U e & fog g v a1 afeas fGee st €, v su i ge
3fte WgT g F fg?
IR
e SucTeer &1 AT S U deat fAder o7 fewam & 3fiR 30 foT aremy & fomaiwor fawed
ER
2. s the total investment for a Hal Center bundled, or can services like the

mapping drone and spraying drone be purchased separately?

T g AR & T ot TR e B, ar &G St aite Wher i Sl Aarg et & @9
T HBAl 82

TN

TS S BT T I TRIGT ST HebdT & | BTedifeh, STd &5 a7 feaTeil | HiT gidl &, 4 IFFCO
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S QT e duferdl F 3Mger, OAPL 1 ST Sie &1 cf Wex UTeaR AT fopadl 31 faehet &
AT F & F J7d BT BT | AT Bt Hew gRT WS et oot o7 Toqn gt Wigr STt &, o
Bl X UTEeR Pl 312 TR bl JAdH ATUR TNE! BT 8 Aal ePIT | THP T, TS SI veal
TAT & Tl BT TR UTEeR Bl 5% HT oeh AT ST | 38 3 fees, &1 | qrehl g giel &bl
I I A6 bl ST fST 37 &5 & S ot {6t &1

. What are the costs associated with furnishing and setting up the Hal
Center, and who is responsible for these expenses?

T Hew ol ToTae 3T e & L AiFTd . 8, 3ite g0 feig Srigr ®ia 22

L

Hex U weTae, eita, g ot silv $evae wafaefact o @i & fore fSiwigr 1 OAPL
ey & folg T ToRgd oietae ISt UG &9 |

. Will OAPL provide all the necessary branding materials, or does the center
partner need to procure additional items?

T OAPL T TaRTAF FifST WAL UG T, AT WeX Yiea Hi TR NMgeH TR
g?

3TN

OAPL SifST Areht S Uieed, S 3R f3fSiee It g o, [Sead @18 arfafems «rma
TE! BPIT | Ter UTEeR T 3o TISi| &bl TRIGe bl TALTDBAT 6! &Pl |

. Can the Center Partner choose their own vendors for furnishing, or must
they use OAPL-authorized vendors?

T AT TR 304 BelwR b fAg o1aa T & fadhareit ) @ Wt §, A1 OAPL g
atfagpd fackareit &1 SUFeT &ar gFm?

IR

Hew UTeer Xdd Taosdrait Bl I Wbl &, wiiceet Je OAPL BT <3T1Se Aletel 3fiv siifeT

. How will the Center Partner ensure they meet the annual business
guarantee targets?

AR TR g GlAfsa $9 Bo 6 3 iite AR ST @88 R B2

S T

T3 UTeeR Bl TATeAe bl THTAT & H TeTerd el BT, Tarsit & fHafid w9 A UgTe el
BT, 3t Ao, W, wi-gaye ekt o fefSteat foraieas Jareit & foT et I Spgam grm
s I IeTed @6 ¥ &2 Hab | OAPL URI&ToT, fouoTer Teradr 3iiR ddbeiio! JeTadT Vgl Bl
qTh 1 18T &bl PR T ST Teb |
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1.

12.

13.

14.

15.

16.

How does the financial assistance or subsidy under government schemes
like the Agri Infrastructure Fund work for potential franchisees?

PN IR S A TeER! Aieareil & qgd faxia e a1 Afeast Sty thagstt
& fao S s ¥2

OAPL U T5aTg il ol TRepR! ATrsil St i STawivdel 1e & ATedd o foxdiid qeraar aT
TfTEt UTH el H TRTEAT BT, ST SUBROT! bl WG § Heg o Wb &, S fb fogwma gl

If financing is availed for equipment purchases, how are EMI payments
integrated into the operational expenses of the franchise?

7 Iuekweil St TRig % fore famuivor fovar siar €, @t EMI PraTe #t Sangelt & aiares
Tt A FR e T s §2

IS Sumeolt (S 8) & foig EMI TaTet Shamesit & TRaTele Tl &1 T A= SIrge
37R g, & T Taere # T Seie H THBT TTe T ST |

Under what conditions can OAPL buy back drones and equipment from a
franchisee if the business guarantee is not met?

72 sarare ST G 7 At & OAPL T oreit & ded Sramestt & S 3iiR Iueheor amaw
TG Tl 87

OAPL TR e YRt I8! Blel IR AR U&T & Hedidhadhd! & AT o JodgRT &l Jodidd
Bl & TG UodTSSTl I SIeT 3717 SYDBROT ITIH TR |

If a franchisee incurs losses, how does the process of franchise takeover
work, and what reimbursements can they expect?

e argstt B JHAT Bir g, o hargett arfergor HY ufthar A & wedl €, i e
T P e Y Sy e w7

7S UATSSIT B JHAT 21T ¢, df OAPL THaTgsi! T 1TUsgoT woT, Ferd fob 3T wrdefiel
et & g1 trargsit Bl ey faaer et &Y ufayfd & stresf

What are the specific responsibilities of the Center Partner in terms of
equipment maintenance, safety, and operational compliance?
IYFEI1 I TERET, FRET, 3T IR SIquTea & el # g WriigR # fafae
¥ riigR & fSwgrar:

« IYFROT b FR&TT 3717 JRaf Jferferd FHee|

» IUHT b1 TG ST BReT i g8 braeilel [&fd # 32|

» OAPL &1 AigfiehT & AR UraTssi! T HelTele e |

How does OAPL support the Center Partner in ensuring that operational

guidelines are followed and business guarantees are met?

OAPL ¥g WFiigR HI 7 FRfea Fea # A Teradr &var ¢ & uRaree Rear-fadei &t
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17.

18.

21.

Tt o ST 3t < STEr G Y e?

OAPL frafafEd vgm o &:

« ST ITA Beel | 7GG el b TeIQ UTRIET0T 3R Tuure 3 |

- 778 AT T % ToTQ qpelich! WeradT o6 uleres fGem-fdeff 1 uterer fsar < @1 81
« TR TR G el b ot Q TelveR et 3fk Anieefa |

What actions should a Center Partner take if they anticipate not meeting
the business guarantee for a given year?

33 O g WRIgR BI g oFTaT ¢ 1% g et fad ot & foe =mam siedt ot o o
TG, |t I B A BEH 38T AMEQ?

&g MPIGR Bl:

» OAPL &I I9F & Ugel Jfdd el A1eC|

» OAPL &I WgIIdT 21 & T2 fHcTese JaT [IawoT H JUR He 31 187 UTH & o Tl &1
E2EIElE

- 31TEeR ST ST Tl dTel! MTATATET bl st deett A1iee, S fefSteat foraes Jamett # afg
FeaT A7 fogara 3 /U & forw srfues el & dersr wear|

What is the Franchisee-Owned, Company-Operated (FOCO) model, and
how does it affect the responsibilities of OAPL and the Center Partner?
SraTgstt-waie, Hul-senfeta (FOCO) wige 741 8, 3T 98 OAPL 3ilt &g srilgre &Y
gt B S8 wafaa e 82

- OAPL # fSwigrfat:

0 &g TITGR & HaTS UG el 3 foTg fefSieat giaanet s, Aivwedar it uferaror vee
PR |

0 TE FaTeId e T Uedes Ha 3 foTQ aMfte =gTam ATIR e T &

- &g IPTIGR BT ferfaT:

0 3f5Tep HTTCTe T UE Fovell, IUSHRUT b &M 3R TEee qfel{3d e, 3R OAPL &Y
ARG T Tl BT |

o ToeTelt, weter 3 TATg UReeTe Tt 6T a8 Bedr|

What are the operational expenses expected from the center partner, and
what does OAPL cover?

A TR | erafera aiamea o wam g, 3R OAPL T R Fedr 87

* R UTER Bl Aol R T T eaTel Il B

faIsTedt < faet

T TfOT 3R TN URETere T
- OAPL faafeifead Q9T uge &dr &:

fefSee SR, ATHRAdR, 3% ufererT
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T AT (Ui, ToR, fefSteat amnh) @i sifafe® ok 8! ferar steem|

24.1s a license required for selling agricultural inputs, and can the center

25.

partner buy agricultural inputs or other stock items from independent
vendors?

a1 FiN-gaqe bl & fog igdy HY saegdnar ¢, 3fiv Far Hew néer wds st 9
FIN-TIYEH a1 I WIB ATGEH THIG bl €7

« TSI BT TGl

&, PIU-gaYeH o9 & 1T AT bl Saedesar 2l &1 OAPL Hex TR &1 ATaedd
TS UTH el H HEG BT, wichel TlIgd ok Hex UTeR gRT T8 bl S|

HY-gTYZH % TR % foTQ ATsdT H araegehar 761 &, a3 foara I §-wimed tiéa 3
TRIGAT & A1 Uieet TR EPTT| Wew UTeeR BT Wheat odh Hel|
« T TRt I WIS BRIGH 6l AT

Hew UTeer waas faosarneit I Hiu-gaqed a7 313 Wi 3AMgeq TG Wehd &, 9204 &b 31,00,000
Jo I & SAYCH BT Widh ¥6,00,000 d1fSehs fHehT TREN R v & foAw € =nfge|

IS Tards fadedT I WA WRIGT SATAT 8, dF ot foiet M0 IR 7.5% FaT Qo foram e

If& OAPL-approved fagsdT febell fa9w 5% gaqe a1 ois &Y 3myfd =i &2 urd §, afiv Hew
TTER T faehar & TRGdT &, al 3¢ OAPL &Y 1o 3R fehT Jor B Jurer 3ot gnit | 3
2fa H OAPL 3R Ter Uik & I 50%-50% HATEHT HTET {3641 ST |

« OAPL THa:

OAPL Jfafea Fw fob it srmaeaes 3arg 3fie siie Her UTéeR 1 OAPL-approved fadsdrsit
& AT F ST HIIE SITG |

What steps are taken to ensure compliance with the franchise agreement
terms, and what penalties or actions are taken for non-compliance?
Srageit WHgita B 26l & TR Bt Giatsa wva % fAg o wg I81g w1a § 3T Srqurea
T T TR T S AT BRATS DV ATl 87

« TR UTER Bl WHSIT BT AT BT UTedel BT TTard 81T, FSTorH IUR0T oY STTed, ek
& BT T et 371R 3T Har faawor giaferd wvar e €1

* JTUTCTS o P UR C8:

TetheaeT feuifaie / FRam < b1 gif




27.

gfe; Tex UréeR FHST BT 1l BT Ul T2 Bdl & df OAPL ThaTgsit &l esl H o TebdT ¢ 3719
forrer 7 Tl T HBAT 8

26.What options are available for a franchisee if they face difficulty in meeting

the business guarantee, and how can they seek help from OAPL, including
pending loans or EMI payments?

e Shaesh B AR TS 6 gRT R A BiATE gl §, o I Uy o fawea 8, e d
OAPL & #g FA UTH T WA ¢, s wifea w01 ar EMI “prana oft et €2

-+ TfE Wew YTETR BT ATIR T Bl G T3l B Bi&aTs €l &, T 3¢ OAPL Bl Fad eelt
ERT

* OAPL &1 HeradT & oMfHe &:

a1 GuRe F g ufereror sfiv Anigela
e HRUTHIAT 981 & foie fauure Jwefe

T TIROT R & ToIQ Tebeiieh! Hgrrdr

gfg OAPL I T & STas]g ATIR 394 g1 &1 UTdT ¢, df OAPL Thargstt &1 ame TRig
BT & 3R IUFROT BT Il WhaT € AT T YTee? Bl I JehaT &

Wfed 30T 4T EMI TR, OAPL 30T JebdT BT AT 30 OAPL & <TH U 2RI 1T, T Hex
UTEeR TR 307 AT EMI 3TdTel & Hefed oig fadia giide el gpm|

What are the risks and benefits of the bundled investment package for the
center partner?

e R & forg dea fder 3 & wifem s e @ €2

MRGIR

Tt Gabot I8 YATHd Fear & fob I maeges SUTvT 3R HaTS U AT UG o1 511, S
TITeTel B AT gl B
TR IRET T &3] Bl UTH Bl b TeiT T ARieRia |

T 9 & T fadia faeey, fSa TRie |PTd &1 Ut ot ST gidT ¢ |

gt PTa & 918 15-30 T3t o1 37 tifvae, oy Her uréar Unfies eifadt &1 vaue &2
T 2l
- SfE:

Rr Taer T BT ST FTdTe Teel 81T 8, 311 Tew UTeeR &l AfHId Uedh! BT 9ae T8l Bedl
I 3T Bl |




o MG 30 AT F ieR Y1 PTaTe 61 AT STTT, df <g=Td™ AT TRET o UG T8l e ST,
3R ¥50,000 T Rfer KT BT ST |

o R YR Pl HITH Bl Uldpet URRATTAT, SeTqdes = Tearsit, aT faeare ol 7T Bl JRT Hel
H fIweTdT & FHROT ATIR TR Bl Y37 Beel B BielTs &l Jbdl 6|

o 3PR AR TR Y3 el &, AT OAPL 38 9T WeIG-Sh ke 11 &2 WehaT &

28. How can a center partner generate additional revenue sources beyond the
minimum business guarantee?

« 3Tfdfeh et Sl BT AHTITS:

o TefSieat fpaiees Jareit &1 fowdr, St G2C Aard ik grfior fauure onfie g1
o  THN & a1 fafid ! & foTe 3ad A= st ofi Jderor HaTe ugH &l
o  HU-ZAYCH Pl IR Tgrr 3fiv Teria amgfdedisit & wrer AR &

o TS WA I TeTelT, N6k B! AT IS &5 Bl BaR Bea |
OAPL ¥R UIER Bl T IS Fd| bl UgaTd Bl & foie waede 3k Arigele uge &l

29. What technical and operational support will OAPL provide during the
franchise operation?

Thergel HUTea & e OAPL 5 TR T aehaih! 3t aReTete wda uge wemn?

* OAPL TSR depeiieh! TgTardT UgTel T, oo woam famoT, Suasoil &7 S3Tet 3R i
3ffe fefteat womfert ue ufereror onfie €

* OAPL ufaTeter ATigele ot Ut ¥, dTfch HeR UTeaR Ja s Uerait o7 Ui e 3717 Jarait

EARIERIR (EIECRT

30.What are the rules related to the franchisee’s rights to transfer, assign, or
sell the franchise to another party?
Srareat & sifter | Hafda a7 §, a3 faselt s urét o Shangsit givwe, srerea
a7 AT T £7

- Traeatt ! Tt oty uTet ot ShaTgel) ZRIthe, SIRATSH AT 9l & Ugel OAPL ¥ 31eHigs uTd
AT 3T |

- =T OAPL & 31t & 1S WY Ziwse a7 faehl srde TTelt SIreet, 3t thargsty Twsiia &
THTH & fear S|




- S BIE ZRAER BT &, ¥ 14T Thargsil OAPL grT fautfed ordf & dgd 98 THeiid W gxdier
BT

31. What is the process if a franchisee decides to close the Hal Center
business?
IR BYE STt gt Ve ATHE B 9% Hea BT Aol dar § ot ufebar war 82
- g B1S haTgsil AT € BT ATgaT g, °f 39 OAPL & Jfeid &t a1 3fiv THeiid &1
LIt BT UTeTe el 1T |
» OAPL 3T & (ITTfedd g UR) aTa Feig, v fevbeaet feuifeie & wgita & ot
& UTele P JATHR W 919 TobaT ST |
- TsarTgstt @ g JlAferd wee g o Tt Sueseot genfrrare & fore & wee o1 a7 &)

32. Are there any restrictions on the geographical area in which a Center
Partner can operate the franchise?
- U thagait & foig sibiifcies &1 wmTead: OAPL BRI feis 3iR aTeiR & [R2ifd & SR o
qfeutfe fosar ST &1
» TR UTEeR Bl STAITGA &F & B TTeTel Beell BT, 3R AfG I 31 &3t 7 fawar Fowell a8 &
a1 3¢ OAPL 3 STAfA UTH el €M |

33. Can the Center Partner engage in other businesses outside the scope of the
Hal Center operations?
AT R TR T HeR THAToa 3 graN | 9TeR 31 ATHIE! § Hordl & Wbl 87
- YR UTER Pl Bl Tex TATAS & GIIR A qTee 3 FaATGT § TeTdl gl bl STALA ¢, Ford a8
3P AT ML Bl YRT T DY Ufdagdl § geqard = Bs, S b AT, T, Fu-gaqe
farchr 3iR fefiea fardiees Jamg|
- Jiex UTEeR 1 Ig YT HAT &R 196 Blg ATed! ATIR TMafaredt OAPL 3 T THgid &l
Tl BT It o B |

34.What is the process for training the franchisee and their staff, and is there
any cost associated with it?
Themegsit 3T I HETRA B HFRIRToT 3 Y uithar 74T ¢, 31T T4 THE WY B AP
R

- OAPL thargstt 3iiR 39 FHHATRET Bl TAhAdT dd thargstl TaTed & feg ufereror uge
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35.

36.

o, TS S HaTers, ATERE0T 9aTe, W Jars 3fR e fdwe Jard onfi g1

- TfteroT f: 9o & 3fiR T8 thamesi! doeet &1 femam 21

- T T I UTTete & T ered Afed ufeieror e vgre far stren | graifes, afg
1fafees uTaetel B uferferd fosar Sirar €, df egaie e @] 2T 3fR 38 DGCA BT 3iftigd
RPTO ! TE sTdTel ol 1T |

« OAPL faRaR aaseitehy Tefer affe arfafoes Ufereror 35 Uere o Hebd §, ST Sharasit ol SiRsed |
& IR TR ATIRE eh & T ST 81 Tepal 1

How does OAPL ensure the quality and performance of the Hal Centers?
OAPL & Hew i Suram 3 weela & i gfafsia wear &2

- OAPL foafaid st 3iR 3fifee ST dTfes a8 e iaid fbar ST Hes fo It gt He ufearara
TEom-feft o7 UTeTer 9 0 &, SUTUI TSIk A I YT ST Vel & 3R ATIR M gt & T
2l

- el B PR Hew ureR gt frafia R 3 Aream & & sostt, 5= OAPL s
FTeT foraT ST dTfes JUR & ol &35l &7 Ugame &1 i1 ¥ 3117 raeaes wHeld uge fosar
ST b |

What is the timeline for the delivery of the Digital Kiosk, drones, and other
equipment, and what is the training timeline?

TefSiee e, i 3fiv 31y Sudhwon &Y FEeiient T THa=T 941§, 3ite ufrgior &1
T T §?

- Rfeiee fasdiees et

TfSiee fpaRes BT il R EedTeR el 3R UTfHes STHT UTH e & d16 34T 5 a1 T
THTE & R I FT ST Wl ¢ |

- giat feetiam:

HTATS0T ST 311 WIS gt T fatiant # 15 3 30 T&e1 o7 wepdt €1 eetifes, fomedt it faifa #,

I} IYHRT 3R Tk HHSA BT IR F 45 Tt o iR feefiaw foew simain)
- Hex Hraelierar:
Tex BT TR BT aerE o 60 &=t & e IXT v o FHrditet I&T f&ar straem|




