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Nike shares have dropped significantly since 2021 due to a shift to online sales and 
increased competition, but college endorsements offer a path to recovery. 

NIL deals with college athletes and pros can rejuvenate Nike's brand, similar to the impact 
of Michael Jordan's endorsement in the 1980s. 

While Nike's turnaround will take time, strong long-term profitability metrics and growth 
potential in China suggest a buy rating. 

Despite risks, early signs indicate that the brand endorsement strategy is working, offering 
unique upside for investors. 

Thesis 

Nike shares have dropped about 55% from their peak in late 2021, now trading at $80.90. 

In recent years, Nike's shift towards online sales and promoting its mobile app instead of 
selling through traditional in-person stores has slowed its growth. Since most customers 
prefer to try on shoes in-store, this strategy missed the mark, capitalizing more on 
temporary COVID trends than lasting changes in shopping habits. 

As the pandemic eased, other athletic brands filled the empty shelves Nike left behind, and 
competitors like On and Hoka gained traction with consumers. Nike has lost some of its 
appeal and needs a new plan to recover 

Nike has deals with major US universities, including big football programs like Michigan, 
Alabama, and Texas. With the recent legalization of Name, Image, and Likeness (NIL) deals, 
college athletes can now sign endorsement deals with companies like Nike, benefiting 
both parties. 

If Nike continues to sign college athletes, it could set itself up for success. Although the 
company is still in the midst of a turnaround, and its stock reflects that, it might be a BUY. 

Quarterly results  

Nike reported mixed fiscal first quarter results after the market close on October 1st. 
Earnings came in at $0.70 per share, surpassing the Street estimate of $0.52, while revenue 
slightly missed expectations, with $11.59 billion versus the anticipated $11.65 billion.  

On a positive note, revenue from Greater China exceeded forecasts, reaching $1.67 billion 
compared to Bloomberg's consensus estimate of $1.62 billion. However, Nike also 
announced the postponement of its Investor Day, originally scheduled for November 19, 
due to the CEO transition. This marks the final earnings report under CEO John Donahoe, 
as longtime Nike executive Elliott Hill is set to take over on October 14. 

 



 
 

According to Morningstar equity analyst David Swartz, the results aligned with 
expectations. While China's performance was stronger than anticipated, sales in Europe 
and North America remained weak. Swartz noted that Nike is currently lacking a significant 
pipeline of new products and is pulling back on certain existing offerings. 

In summary, my key takeaway from the quarter is that Nike's turnaround may take longer 
than initially expected. The company must focus on accelerating new product innovations, 
stabilizing its senior leadership team, and revitalizing its Direct-to-Consumer (DTC) 
business to regain momentum. 

Valuation  

Nike's recovery won't happen quickly, with a projected EPS drop of 20.97% for the fiscal 
year ending May 2025. However, things look brighter beyond that, with EPS growth 
estimates of 15.22% for FY 2026 and 11.92% for FY 2027, stabilizing at 14.14% YoY 
afterward. 

While earnings are expected to decline this year, it’s part of Nike's efforts to streamline 
operations. Their forward P/E ratio is 25.85, which seems low given their strong profitability 
and 40.09% return on equity. 

 

 



 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Disclaimer 

General Information 

The information contained in this research piece is for general informational purposes only. 
While we strive to ensure that the content is accurate and up to date, Investor Club makes 
no representations or warranties of any kind, express or implied, about the completeness, 
accuracy, reliability, suitability, or availability with respect to the information, products, 
services, or related graphics contained in this document for any purpose. Any reliance you 
place on such information is therefore strictly at your own risk. 

Not Financial Advice 

The content provided by Investor Club is not intended to be, and does not constitute, 
financial advice, investment advice, trading advice, or any other advice. You should not 
consider any such information as a recommendation to make any specific decision 
regarding financial products, investments, or strategies. You are solely responsible for 
conducting your own research and for the decisions you make based on such information. 

No Warranty 



 
 

Investor Club disclaims all warranties and conditions, whether express, implied, statutory, 
or otherwise, regarding the information provided, including all implied warranties and 
conditions of merchantability, fitness for a particular purpose, title, and non-infringement. 

Limitation of Liability 

Investor Club is not responsible for any kind of damages or losses that may occur from 
using the information in this research piece. This includes direct damages (like losing 
money from an investment), indirect damages (like losing business opportunities), and any 
other type of loss (like data loss or other financial losses). You use the information provided 
at your own risk.  

Intellectual Property 

All content, including but not limited to text, graphics, logos, and software, is the property 
of Investor Club and is protected by applicable copyright, trademark, and other intellectual 
property laws. Unauthorized use, reproduction, or distribution of this material is strictly 
prohibited. 

Third-Party Links 

This research piece may contain links to third-party websites or services that are not 
owned or controlled by Investor Club. Investor Club has no control over, and assumes no 
responsibility for, the content, privacy policies, or practices of any third-party websites or 
services.  

 You acknowledge and agree that Investor Club shall not be responsible or liable, directly or 
indirectly, for any damage or loss caused or alleged to be caused by or in connection with 
the use of or reliance on any such content, goods, or services available on or through any 
such websites or services. 

Changes to Disclaimer 

Investor Club reserves the right to modify or replace this disclaimer at any time. It is your 
responsibility to review this disclaimer periodically for any changes. Your continued use of 
the information following the posting of any changes to this disclaimer constitutes 
acceptance of those changes. 

Contact Information 

If you have any questions about this disclaimer, please contact Investor Club at: 

Email: info@investclub.pro 

LinkedIn: https://www.linkedin.com/company/investorclub-pro/ 

Web: https://investorclub.pro/   

Newsletter: https://invesclubx.substack.com/ 
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