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Dear Management: A solid offer was just handed to your borrower...

One that was made with a FULL understanding of your company's "value added" strategy, your company's overhead needs and just as important, your LO's desired compensation.

And the borrower pushes back.

So you??? Give in???

Whaaaaa?

Are you just backing off as far as you have to... to "keep" the deal?

So that means you're just jacking up prices for the dumb borrowers, who won't push back... only to lower when pushed?

Or are you not worth the value presented on your offer?

Then you my friend are lost...

On matching your pricing... to your needs.

So... get to work.
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Save this Loan Estimate to compare with your Closing Disclosure.

Loan Estimate
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Seerjectedoyments el foryour
Gaimated Toa ity Feyment

Deastied loni hive thase Teatarast




