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Dear Management: (1 of 2) Branding dollars... where do you spend???

The eternal question, spend at the company level (like the big banks do... feeding their lo's originations) or at the loan officer level (where the connections/referrals to the borrower are).

If I were asked, I'd say... BOTH!

Do a campaign where you promote the company and ALSO spotlight your LO's.

This creates name recognition for the company (to potential borrowers and outside LO's looking in)...

SO THEY WANT TO COME TO YOUR COMPANY...

And also spend money spotlighting various loan officers (to be recognized by potential borrowers)...

WHICH IN TURN, STRENGTHENS THEIR BOND TO YOUR COMPANY.

So here's my idea #1, I call it "Simple and Heartfelt".
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You will!  with...

Easy Peezy Mortgage, LLC

And who better to help you through the process?
Well of course...
One of the dedicated loan officers, here at TEAM EASY!

Take are own... Mary Loan Officer,

She's been a member of our team for going on 7 yrs.
And she's been a wonderful addition.

Her extensive knowledge of the mortgage process,
helps ensure her borrowers are not sideswiped

with constant requests for MORE and MORE of their
documents and time.

So no time like the present!

Stop by and see what Mary can do for you.
She's located at our Longview, WA branch location...

Or stop by one of the other 999 conveniently located offices near you.
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