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“I'm your SRES®”
Clara Jeffreys Brooks
Realtor®, SRES®
Hallmark Realtors

Why Turn to |
an SRES™? i R

You're thinking about selling your home. Maybe you're retiring, downsizing or a major
life event has made you consider a move. A Seniors Real Estate Specialist® (SRES®)
has unique training and experience in helping home buyers and sellers in your situation.

Why ask a Seniors Real Estate Specialist® to assist you?

An SRES® understands that the decision to o/ AnSRES® can draw upon a network of other

sell can be difficult. *=  professionals focused on 50+ clients.

Selling a home can be an emotional time,
potentially involving other life decisions. An
SRES® understands the issues facing older
adults. By taking a no-pressure approach, they
can help you navigate your choices and may be
able to suggest alternatives that help you stay in
your home.

7 An SRES® can patiently support you
through each step.
Your SRES® will take the time needed to make
you feel comfertable with the complex selling
pracess. Your specialist understands the
demands a sale can make on you, and works
hard to minimize them. They will tailor the
marketing process to your specific needs, and
be there when you need them.

¢ An SRES® will stick with you throughout

the entire process.

Your SRES® is interested in looking out for
your best interests through all aspects of your
transition, not just the sale of your home.
They've invested time in becoming an SRES®
because they enjoy warking with clients in your
situation and helping others.

They've already identified other helpful experts,
including tax counselors, financial advisers and
estate planners who can help you understand
the financial cansequences of salling your
horme; interior staging specialists and trade
contractors to get your home prepared for
showings; estate sale organizers, senior moving
specialists and transitional coaches to deal with
post-sale issues.

o/ An SRES® also has ties throughout
“=* the 50+ community.

They're familiar with active adult and
community service organizations in your area.
Your SRES® can provide referrals to a variety of
resources at the local, state and national level,
and on the Internet. They're knowledgeable
about local senior housing options, and can
refer you to another SRES® if you're planning to
move outside the area.
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(V" 4 Reasons to Work
with an Exclusive Seniors

Real Estate Specialist

“I'm your SRES®”
Clara Jeffreys Brooks
Realtor®, SRES®
Hallmark Realtors

112 Westfield Ave

Clark, NJ 07066

Cell 513-260-1683
Clara@hallmarkrealtors.com

You've probably heard the saying, “all real estate is local.” It's a truism that refers to the unique qualities
of neighborhoods and properties—and the importance of working with a real estate professional who

intimately understands a local market.

The same claim can be made for real estate CLIENTS. Everyone who buys or sells property has unique needs.
This is especially true for later-in-life real estate transactions, which may include distinct challenges (floor
plans that accommodate aging in place, estate planning considerations, special financing requirements, etc.).

If you're a buyer or seller over the age of 50—or are assisting someone who is—there are several reasons to
choose a real estate specialist who focuses exclusively on seniors:

1. THEY MADE THE CHOICE

An agent who has earned the Seniors Real Estate
Specialist (SRES®) designation, and only works with
seniors, made this choice because they enjoy working
with mature adults and helping people “of a certain
age” navigate life's transitions. Many of them have
either made similar transitions themselves, or have
helped parents and relatives. There's a reason they
chose this focus for their business, and it’s all about
helping people.

2. THEY'LL OFFER OPTIONS

Newly retired? Empty nester? Widow/widower?
Any of these transitions can precipitate a huge
change in lifestyle, with many adjustments and
decisions—only one of which is where to live.

A senior specialist will listen to your concerns
and share potential solutions and resources to help
make your decisions. By focusing only on seniors,
they already understand which properties come
closest to meeting your needs—and where to find
many other valuable resources.

3. THEY ARE EMPATHETIC

An exclusive senior specialist understands that major
life changes are never easy, but they don't shy away
from the difficult topics or the difficult emotions that
often accompany these decisions. They know your
priorities change when your life changes. They'll help
you find solutions to make a smoother transition.

4. THEY ARE ENGAGED

These agents don't just talk about senior issues, they
get involved, whether it's volunteering or developing
relationships with senior-centric agencies and
individuals. They're able to help seniors throughout
their community—not just their clients. (And they'll
remain a resource long after your business relationship
is over.) Helping people is their passion!






























http://www.alibrieforganizing.com/
mailto:ali@alibrieforganizing.com



https://www.mayoclinic.org/healthy-lifestyle/stress-management/in-depth/how-decluttering-your-space-could-make-you-healthier-and-happier/art-20390064
https://www.youtube.com/channel/UC_ldgDzMaFzAEHEnIjSlWoA
https://konmari.com/
https://shop.konmari.com/collections/books/
https://www.verywellmind.com/how-mental-health-and-cleaning-are-connected-5097496
https://thezeroed.com/decluttering-can-change-your-life/
https://www.containerstore.com/organization-projects/general/tip/top-12-organization-tips
https://www.lifehack.org/articles/productivity/how-organize-your-life-10-habits-really-organized-people.html
mailto:clara@hallmarkrealtors.com
tel:513-260-1683

