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 MEET YOUR MENTOR

As the Founder of Leyson Capital, LLC and he CEO of Leyson Holdings
International, | create a personalized blueprint for creating legacy wealth.

| have 20 years of experience in the real estate industry.

| am one of very few women in a male dominated industry who has mastered
multifamily commercial investments and development where | have doubled the
value of my projects in Los Angeles.

My goal is to help women and their families increase wealth through real estate
investments and my consulting program. | help new investors understand how to
create a successful multifamily business through passive income and strong asset
management.

Next Steps...

Ready to work together? Let's schedule a discovery call to discuss your goals for
investing in real estate either actively or passively in multifamily. And how you

can start and grow your business.



So, you've decided to become a landlord? Congratulations on
taking this exciting step into the world of real estate investment
and property management!

Becoming a landlord can open doors to financial stability, passive
income, and long-term wealth building. However, we understand
that it can also feel overwhelming with the numerous decisions and
tasks involved. That's why we've created this workbook, packed
with valuable resources and practical worksheets to guide you
through cach stage of the process.

Within these pages, you'll find a wealth of information and tools
that will help you navigate from the initial stages of goal setting to
purchasing your first investment property. We'll cover essential
topics such as analyzing potential properties, securing financing,
and more.

Our aim is to provide you with a comprehensive and user-friendly
rcsource that empowers you to make informed decisions, stay
organized, and ultimately thrive as a successful landlord.

SO, LET'S GET STARTED! DIVE INTO
THE LANDLORD WORKBOOK AND
EMBARK ON YOUR PATH TO
BECOMING A CONFIDENT AND
PROSPEROUS REAL ESTATE INVESTOR.




“NINETY PERCENT
OF ALL
MILLIONAIRES
BECOME SO
THROUGH OWNING
REAL ESTATE."
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https://www.clevergirlfinance.com/blog/real-estate-investing-for-beginners/

Table of Content

Goal Setting Worksheet: Helps individuals define their goals and
objectives as a landlord, including financial targets, desired property
types, and investment strategies.

Budget and Financial Assessment: Assists in evaluating personal
finances, determining available funds for investment, and estimating
potential cash flow and expenses.

Property Criteria Worksheet: Helps potential landlords define their
ideal property criteria, including location, property type, size,
amenities, and target market.

Market Research Template: Provides a structured framework for
conducting market research, including analyzing rental demand,
vacancy rates, rental prices, and property appreciation in target
areas.

Property Viewing Checklist: A comprehensive checklist to assess
potential investment properties during viewings, covering key factors
such as condition, location, neighborhood, and potential rental
income.

Comparative Market Analysis (CMA): A worksheet to compare similar
properties in the market, their listing prices, recent sale prices, and
rental income to determine potential investment opportunities.

Financing Options and Mortgage Calculator: Helps individuals
explore various financing options available for purchasing an
investment property, and a mortgage calculator to estimate loan
payments.

Offer and Negotiation Worksheet: A worksheet to guide the process
of making an offer on a property, including determining the offer
price, negotiation strategies, and terms and conditions.

Due Diligence Checklist: Provides a list of essential tasks to complete
during the due diligence phase, such as property inspections,
reviewing documents, and verifying rental history.

Purchase Closing Checklist: A step-by-step checklist of tasks
required to complete the purchase of an investment property, including
securing financing, obtaining insurance, and transferring ownership.
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Step 1‘. GOAL SETTING

Financial Goals N

3.
- /

@roper’ry Type: >
Cl'orge’r Market: >

4 Financing Strategy: N /Proper’ry Management Approoch:\
. N\ /
4 Action Steps: I
l.
2.
3.




Step 2 BUDGET

Income Amount Frequency

Rental Income

TOTAL INCOME

Expense Amount Frequency
Mortgage
Property Taxes
Insurance
Utilities

Repairs/Maintenance

Property Management Fees

Advertising/Vacancy Costs

TOTAL EXPENSES

-

Total Income:

MINUS

Total Expense:

= NET CASH FLOW
-




Step 2' FINANCIAL ASSESSMENT
p

Initial Investment Amount A
Down Payment
Closing Costs
Total Initial Investment
o J
Return on Investment (ROI) Amount
Net Annual Income $
(Net Cash Flow * 12)
ROI %o
(Net Annual Income / Total Initial
Investment)
- J

Observations and Considerations:




PROPERTY CRITERIA

Step 3:

Location:
Desired Neighborhood:
Proximity to Amenities:
Access to Transportation:
-
Groper’ry Type:
Budget:

Maximum Purchase Price:

Financing Options:

AN /N

4 Size & Layout:

# Bedrooms: Parking:

# Bathrooms: # Storeys:

Private Yard: Amenities:

J

4 Rental Potential: )
Local Rental Market:

Comparable Rental Rates:

Projected Cash Flow:

- /




Step 4:

MARKET RESEARCH

TARGET MARKET

4 ldeal Tenant Profile: N
\ /
4 Rental Demand: N
- /
4 Rental Market Trends: N
\ /




Step 4: MARKET RESEARCH

COMPETITOR ANALYSIS

4 Competitor Properties: )

l.

2.

3.

L
> Y,
4 Rental Rates: )
\ /
4 Property Features and Amenities: N
\ J

Vacancy Rates:

Remarks / Observations:




Step 4: MARKET RESEARCH

LOCATION ANALYSIS

/

4 Neighborhood Profile: )
- /
4 Crime Rates: )
- /

Remarks:

-

Proximity to Schools,
Workplaces, Amenities:

~

/

-

Development Plans:

~




Step 4: MARKET RESEARCH

FINANCIAL FEASIBILITY

@urchose Price:

Financing Options:

Conventional Mortgage Loan FHA Loan

Portfolio Loan Private Financing

@s’rimc’red Rental Income:

4 Operating Expenses:
ITEM AMOUNT

\

AN SN

Remarks:




Step 4: MARKET RESEARCH

RISK ASSESSMENT

4 Market Stability: N Po’ren’riﬁl Regulatory )
Changes:

- DR /

/" Property-Specific Risks: \ (“Insurance Considerations: )

- RN /

Remarks:




Step 4: MARKET RESEARCH

ACTION PLAN

Property Acquisition Strategy:

(0w o

Marketing and Tenant Screening Approach:

Financial Projections and Budgeting:

Property Management Options:

/9‘:“5"!\’-_




Step 5: PROPERTY VIEWING

@roper’ry Address:

Q/iewing Date:

Yagont

NN

Overall Condition of Exterior
Roof Condition

Exterior Walls and Paint
Landscaping and Yard
Entryway and Foyer
Flooring Condition

Walls, Ceilings, and Paint
Windows and Natural Light
Lighting Fixtures Outlets
Heating & Cooling Systems
Plumbing & Water Fixtures
Living Room

Kitchen

Bedrooms

Bathrooms

Additional Rooms

Kitchen Appliances
Laundry Appliances
Bathroom Fixtures

Closet Space

Basement or Attic Storage
Garage or Parking Space
Smoke Detectors

Carbon Monoxide Detectors
Security System
Accessibility Features
Water Supply & Plumbing
Electrical Outlets & Wiring
Internet & Cable Availability
Parking or Garage Access
Estimated Rental Income
Operating Expenses
Potential Renovation/Repair
Costs

Property Tax & Insurance
Noise Level

Nearby Schools, Parks

Proximity to Shopping

Transportation Access




Step 6: .

Comparative Market Analysis

Property Address:

Sold Price: Property Type:

# of Units: Rentable Square Footage:

Comparable Properties:

/Proper’ry 1 Address:

Sold Price:

# of Units:

Property Type:

Rentable Square Footage:

/Proper’ry 1 Address:

Sold Price:

# of Units:

Property Type:

Rentable Square Footage:

/Proper’ry 1 Address:

Sold Price:

# of Units:

Property Type:

Rentable Square Footage:

Analysis:

Average Sold Price:

Average Price per Unit:

Average Price per Square Foot:

Adjustments:

Final Estimated Value:




Step 7' MORTGAGE CALCULATOR

Loan Amount:

Interest Rate:

Loan Term - In Years:

Monthly Payment:

Loan Amount:

X
Interest Rate / 100:

/

12 x Loan Term - |In Years:

Monthly Bond Payment:
-

Interest Paid:

Monthly Payment:

X
Loan Term:

Loan Amount:

Total Interest Paid:

-

Remarks / Observations:




Step 8: OFFER & NEGOTIATION

@roper’ry Address:

Qis‘ring Price: >@gen’r:

Offer Price: Offer Date:

Expiration Date: Earnest Money:

Counteroffer Price:

Counteroffer Date:

Counteroffer Expiration Date:

Final Offer Price:
Final Offer Date:
Final Offer Expiration Date:

4 Terms & Conditions:
Additional Terms:

AN AN AN N N

Contingencies:

Inspection Period:

Financing Terms:

-

Accepted Offer Date:

Accepted Offer Expiration Date:




Step ‘9: DUE DILIGENCE

@roper’ry Address:

Qis‘ring Price: >@roper’ry Type:

NN

Review purchase agreement and legal documents

Verify property title and ownership

Assess any liens or encumbrances on the property

Review property tax records and assessments

Evaluate financial performance of the property

Conduct a thorough property inspection

Check for structural issues, damages, or necessary repairs

Inspect plumbing, electrical systems, HVAC, and utilities

Assess condition of roof, windows, and doors

Verify property compliance with local zoning regulations

Determine land use restrictions or special permits required

Conduct environmental assessment or Phase | ESA

Investigate potential environmental hazards or contamination risks

Obtain property insurance quotes and review coverage options

Assess potential risks and liabilities associated with the property

Review existing tenant leases and rental agreements

Assess tenant payment history and occupancy rates




Step 10: PURCHASE CLOSING

@roper’ry Address:

Confirm closing date and location

Complete all necessary inspections and due diligence

Obtain homeowner's insurance

Arrange for final walkthrough

Review loan documents and terms

Coordinate with title company for necessary documents

Arrange funds for purchase price and closing costs

Review and sign closing documents

Obtain and review final closing disclosure

Calculate and prepare funds for closing costs

Coordinate payment method for closing costs

Coordinate disbursement of funds with title company

Ensure title search and insurance are in order

Review title commitment and resolve any issues

Verity transfer of ownership and update records

Arrange transfer of utility accounts

Notify service providers of ownership change

Collect keys and access codes from the seller

Update insurance policies and keep closing documents




CLOSING NOTES

My goal with this free workbook is to arm you with the tools to get started on being a
landlord and crunching the numbers to do your deals. | hope I've accomplished that goal.
One thing | can't do for you is to TAKE ACTION - that's one thing you need to do for
yourself.

Don't be overwhelmed by the task at hand. Don't think through the 100+ things that need to
happen for you to get into your next deal. Don't do that.

Instead, write down the next 3 things you know you need to do next.

Do those three, then write down and do the next 3 things.

Imagine if you continue this for two months where you will be. You will be amazed.

| would love to hear from you and about your journey.

Make sure you touch base every once in a while at ronellee@leysoncapital.com or
hello@empresstrainer.com.

If you have need help or guidance, feel free to schedule a zoom meeting with me on Calendly:

https://calendly.com/leysoncapital/business-coaching-discovery-call

| hope you enjoyed this workbook on how to be a landlord as much as | enjoyed making it. | wish

you all the best life has to offer you.

Much to your success,
Ronellee Leyson

RSN

S




THANK YOU
RONELLEE LEYSON

7304

Direct: 562-881
hello@empresstrainer.com or ronellee@leysoncapital.com

leysoncapital.com
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C(Dcm't wait
fo by

real estate,
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real estate

and wait. ))

Will Rogers




	Blank Page
	Blank Page
	Blank Page

	text_1ltsv: 
	text_2nxic: 
	text_3vtah: 
	text_4zilv: 
	text_5mirn: 
	text_6bgru: 
	text_7ptkx: 
	text_8ypci: 
	textarea_9rsxj: 
	textarea_10nquh: 
	text_12jbyl: 
	text_13rbil: 
	text_14ciwh: 
	text_15tlrz: 
	text_16byxq: 
	text_17lule: 
	text_18gcwj: 
	text_19dnwb: 
	text_20nruw: 
	text_21qfjm: 
	text_22fbwr: 
	text_23hvmn: 
	text_24paky: 
	text_25pimx: 
	text_26yjxe: 
	text_27adlg: 
	text_28rkzv: 
	text_29pmxx: 
	text_30ybgt: 
	text_31bocq: 
	text_32dozn: 
	text_33lrte: 
	text_34jewm: 
	text_35rar: 
	text_36uwmc: 
	text_37rzai: 
	text_38gqtg: 
	text_39ptlx: 
	text_40jlqr: 
	text_41xt: 
	text_42iahw: 
	text_43dgkq: 
	text_44bfbz: 
	text_45cksm: 
	text_46wviv: 
	text_47brln: 
	text_48qaci: 
	text_49eiw: 
	text_50vowp: 
	text_51vexm: 
	text_52prcj: 
	text_53kdxa: 
	text_54fhvt: 
	text_55muqc: 
	text_56qqpg: 
	text_57pjxs: 
	text_58nllb: 
	text_59hylu: 
	text_60ylwa: 
	text_61yars: 
	text_62sodg: 
	text_63faid: 
	text_64qtb: 
	text_65fqkw: 
	text_66drel: 
	text_67goyy: 
	text_68lbna: 
	text_69mvdv: 
	text_70jcfe: 
	text_71igwj: 
	text_72dzka: 
	text_73dmi: 
	text_74lm: 
	text_75fyep: 
	text_76mggv: 
	text_77qkrt: 
	text_78sepy: 
	text_79czpm: 
	text_80xymi: 
	text_81otbe: 
	text_82bfgw: 
	text_83uej: 
	text_84pgul: 
	text_85bya: 
	text_86fyhq: 
	text_87anm: 
	text_88btts: 
	text_89koqi: 
	text_90dhvh: 
	text_91koqz: 
	text_92kbrk: 
	text_93cbxb: 
	text_94hfcs: 
	text_95lugx: 
	text_96reqi: 
	text_97pidk: 
	text_98knth: 
	text_99dfdx: 
	text_100rmiz: 
	text_101czsp: 
	text_102clvs: 
	text_103iwng: 
	text_104ntyi: 
	text_105awog: 
	text_106wcga: 
	text_107ggup: 
	text_108hxmr: 
	text_109hehz: 
	text_110odmd: 
	textarea_111gkic: 
	textarea_112tuot: 
	textarea_113rgfe: 
	text_114ypa: 
	text_115iymb: 
	text_116seky: 
	text_117jmv: 
	text_118bqjv: 
	textarea_119bjqr: 
	textarea_120dcfh: 
	textarea_121ypcg: 
	text_122mnva: 
	text_123kpdl: 
	text_124bfwj: 
	text_125ifd: 
	text_126sxep: 
	textarea_127peej: 
	textarea_128zkdv: 
	textarea_129hojv: 
	textarea_130vdze: 
	text_131ks: 
	text_132bebr: 
	text_133hnso: 
	text_134sgej: 
	checkbox_135enyz: Off
	checkbox_136txqe: Off
	checkbox_137ysqp: Off
	checkbox_138lphg: Off
	text_139rumi: 
	text_140ontg: 
	text_141jqox: 
	text_142uyyu: 
	text_143wuse: 
	text_144vjvx: 
	text_145wwyb: 
	text_146pkgv: 
	text_147iqkr: 
	text_148fbfq: 
	text_149vgmz: 
	text_150afdl: 
	text_151ogms: 
	text_152orat: 
	text_153idpt: 
	text_154nlac: 
	text_155muqm: 
	text_156wllv: 
	text_157zjle: 
	text_158rzcq: 
	text_159ytpl: 
	text_160izgo: 
	text_161wejo: 
	text_162wven: 
	text_163tpbe: 
	text_164gazy: 
	text_165irau: 
	text_166evsz: 
	text_167spfj: 
	textarea_168mnej: 
	textarea_169fuuq: 
	textarea_170dasc: 
	textarea_171jlne: 
	text_172ewvt: 
	text_173jdle: 
	text_174vaot: 
	text_175dmcl: 
	text_176qbmx: 
	text_177wods: 
	text_178iqww: 
	text_179adyi: 
	textarea_180etoc: 
	textarea_181ckvg: 
	text_182fcrb: 
	text_183ifya: 
	text_184ugrf: 
	text_185bgnk: 
	text_186yyes: 
	text_187qmju: 
	text_188tntu: 
	text_189mdrh: 
	checkbox_190xsjf: Off
	checkbox_191yzee: Off
	checkbox_192vezo: Off
	checkbox_193jroc: Off
	checkbox_194wjlj: Off
	checkbox_195oxov: Off
	checkbox_196abuv: Off
	checkbox_197qf: Off
	checkbox_198rijy: Off
	checkbox_199hfkc: Off
	checkbox_200mpmd: Off
	checkbox_201sceb: Off
	checkbox_202tidl: Off
	checkbox_203rzz: Off
	checkbox_204cidb: Off
	checkbox_205bynj: Off
	checkbox_206yejw: Off
	checkbox_207tnbx: Off
	checkbox_208ofps: Off
	checkbox_209ksgv: Off
	checkbox_210vt: Off
	checkbox_211oyhc: Off
	checkbox_212szjr: Off
	checkbox_213tlxc: Off
	checkbox_214hrr: Off
	checkbox_215abgl: Off
	checkbox_216alyx: Off
	checkbox_217zxfn: Off
	checkbox_218qvxe: Off
	checkbox_219ofva: Off
	checkbox_220shzp: Off
	checkbox_221dkqt: Off
	checkbox_222qetz: Off
	checkbox_223uzes: Off
	checkbox_224mhbo: Off
	checkbox_225nbcy: Off
	checkbox_226jroj: Off
	checkbox_227bosg: Off
	checkbox_228rwsk: Off
	checkbox_229xtzm: Off
	text_230huts: 
	text_231ztmp: 
	text_232pujo: 
	text_233qdqo: 
	text_234ajg: 
	text_235egtk: 
	text_236zwbo: 
	text_237uvxp: 
	text_238wicm: 
	text_239tac: 
	text_240zkqa: 
	text_241xxvr: 
	text_242kknl: 
	text_243dojq: 
	text_244uqfz: 
	text_245jnrj: 
	text_246dzdk: 
	text_247vwof: 
	text_248uysb: 
	text_249bqko: 
	text_250cqki: 
	text_251dpgu: 
	text_252zdwk: 
	text_253khro: 
	text_254rsig: 
	text_255sqwq: 
	text_256zpsp: 
	text_257susg: 
	text_258zheh: 
	text_259nvct: 
	text_260sjsv: 
	text_261thcc: 
	text_262dluh: 
	text_263siuo: 
	text_264rzcz: 
	text_265bdpq: 
	text_266fmme: 
	text_267wagq: 
	text_268hpnn: 
	text_269qrdy: 
	text_270tokb: 
	text_271addv: 
	text_272ilhs: 
	text_273lonq: 
	text_274qsdo: 
	text_275spkp: 
	text_276xzjf: 
	text_277aazw: 
	text_278zkbc: 
	text_279ydig: 
	text_280iavc: 
	text_281xepw: 
	text_282wwkg: 
	text_283lntk: 
	text_284ztoe: 
	text_285rrxk: 
	text_286glic: 
	text_287maqb: 
	text_288rkys: 
	text_289snjv: 
	text_290avis: 
	text_291owfg: 
	text_292ookc: 
	text_293ziug: 
	text_294jrvq: 
	text_295leni: 
	text_296mvdp: 
	text_297eupb: 
	text_298dfkp: 
	text_299fvfp: 
	checkbox_301zllq: Off
	checkbox_302obma: Off
	checkbox_303xwph: Off
	checkbox_304ejym: Off
	checkbox_305vzvs: Off
	checkbox_306xuds: Off
	checkbox_307xzje: Off
	checkbox_308jhjx: Off
	checkbox_309njvt: Off
	checkbox_310pddz: Off
	checkbox_311xnbe: Off
	checkbox_312duac: Off
	checkbox_313phvo: Off
	checkbox_314hhtk: Off
	checkbox_315tsgj: Off
	checkbox_316bqjr: Off
	checkbox_317bkru: Off
	checkbox_318aody: Off
	checkbox_319dsfs: Off
	checkbox_320ugnb: Off
	text_321ejmk: 
	text_322hwwd: 
	text_323meju: 
	text_324obua: 
	checkbox_325jdja: Off
	checkbox_326mfwg: Off
	checkbox_327gccr: Off
	checkbox_328joeo: Off
	checkbox_329ggcv: Off
	checkbox_330nirp: Off
	checkbox_331wutf: Off
	checkbox_332udfk: Off
	checkbox_333ksfm: Off
	checkbox_334xmln: Off
	checkbox_335gndq: Off
	checkbox_336hadr: Off
	checkbox_337abxw: Off
	checkbox_338scee: Off
	checkbox_339ntna: Off
	checkbox_340xtlj: Off
	checkbox_341gjsc: Off
	checkbox_342lwp: Off
	checkbox_343xrju: Off


