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Prime Corner Location with Direct Visibility
from Expressway 83/1-2

High-Traffic Exposure with Strong
Surrounding Demographics

Freestanding Commercial Building
Drive-Thru Service Configuration
Convenient Parking

Strong Signage Presence

Surrounded by Dense Residential and
Commercial Development

Excellent Access to Frontage on Expwy 83
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‘i FOR SALE: ASKING:
2,472 SF $159,000.00
0.23 AC
1-2: 30,419 VPD
&2 Frontage: 17,672 VPD
Q (TXDOT)
DEMOGRAPHICS
1 MILE 3 MILE 5 MILE
2025 7,071 57,211 119,201
Population
D .
aytime
Population
Jel 566,518 $72,033 $70,348
HH Income
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What's in My Community? .

Places that make your life richer and community better et sttt e
Q,_ - ) Drive-Thru Convenience Store

3 miles

Avariety of grocery 7 6 Local hospitals and

outlets and sources healthcare facilities

Food & Beverage Healthcare

Nearby choices for on 8 0 & 2 8 Schools and places for
premise and take-out dining education and skills transfer

Restaurants Education

Lifestyle

Enjoyment Learning 0 Lifelong learning

opportunities

Performance and 1 1

amusement destinations

Entertainment Libraries

Local transport and 1 @

connectivity

6 Civic engagement and
neighborhood hubs

Public Transport

Gateways to life 1 7

enrichment and growth

Places to play alone or in
community groups

Spiritual Centers

Proximity to play and fun Access to green spaces
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TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
¢ A BROKER is responsible for all brokerage activities, including acts performed by
sales agents sponsored by the broker .
e A SALES AGENT must be sponsored by a broker and works with clients on behalf
of the broker.

Texas law requires all real estate licensees to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

EQUAL HOUSING
OPPORTUNITY

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW

(A client is the person or party that the broker represents):

* Put the interests of the client above all others, including the broker's own interests;

* Inform the client of any material information about the property or transaction received by
the broker;

» Answer the client's questions and present any offer to or counter-offer from the client; and
» Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property
owner's agent through an agreement with the owner, usually in a written listing to sell
or property management agreement. An owner's agent must perform the broker's
minimum duties above and must inform the owner of any material information about
the property or transaction known by the agent, including

information disclosed to the agent or subagent by the buyer or buyer's agent. An
owner's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by
agreeing to represent the buyer, usually through a written representation agreement.
A buyer's agent must perform the broker's minimum duties above and must inform
the buyer of any material information about the property or transaction known by the
agent, including information disclosed to the agent by the seller or seller's agent. A
buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties
the broker must first obtain the written

agreement of each party to the transaction. The written agreement must state who
will pay the broker and, in conspicuous bold or

underlined print, set forth the broker's obligations as an intermediary. A broker who
acts as an intermediary:

e Must treat all parties to the transaction impartially and fairly;

e May, with the parties' written consent, appoint a different license holder
associated with the broker to each party (owner and buyer) to communicate with,
provide opinions and advice to, and carry out the instructions of each party to the
transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a
written offer; and

o any confidential information or any other information that a party specifically
instructs the broker in writing not to disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING
THE BUYER/TENANT IF:
e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent
the buyer/tenant;
e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the
property;
e The broker does not provide the buyer/tenant opinions or advice regarding the property
or real estate transactions generally; and
e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license
holder must enter into a written agreement that contains the information required by
section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive
and must be limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information
purposes. It does not create an obligation for you to use the broker's services.
Please acknowledge receipt of this notice below and retain a copy for your records.

API REAL ESTATE 0534881 info@apire.us (956) 412-1412
BROKER FIRM NAME LICENSE NO. EMAIL PHONE
SERGIO A. ADAME, CCIM 0534881 sergio@apirealtor.com (956) 412-1412
DESIGNATED BROKER LICENSE NO. EMAIL PHONE
RUBEN SOLIS 0598445 ruben@apirealtor.com (956) 222.6488
SALES AGENT LICENSE NO. EMAIL PHONE
BUYER/TENANT/SELLER/LANDLORD INITIALS DATE



