Utah Home Seller’s Guide

Selling a home in Utah involves preparation, strategy, and careful coordination. This guide
outlines the Utah home selling process so you know what to expect—from listing your home to
closing day.

Why Sell in Utah

Utah continues to be a strong real estate market with steady demand across many areas.
Sellers benefit from:

Strong buyer interest

Competitive pricing in many markets

Diverse buyer pools, including relocations and investors
Long-term property value trends

Working with experienced professionals helps ensure a smooth and successful sale.

Step 1: Choose the Right Real Estate Agent

A Utah-licensed real estate agent will help you:

Determine market value and pricing strategy
Prepare your home for listing

Market your property effectively

Navigate offers, contracts, and negotiations

Your agent serves as your advocate throughout the process.

Step 2: Prepare Your Home for Sale

Preparing your home can significantly impact buyer interest and final price. Consider:

e Decluttering and depersonalizing
e Completing minor repairs



e Enhancing curb appeal
e Professional cleaning and staging

First impressions matter.

Step 3: Listing Your Home

Once your home is ready, your agent will list it using the Utah-approved listing agreement. This
includes:

Listing price
Commission terms
Marketing plan
Showing instructions

Your home will be marketed through MLS and other platforms.

Step 4: Receiving and Reviewing Offers

When offers are received, your agent will review:

Purchase price

Financing terms

Earnest money

Requested deadlines and contingencies
Settlement and possession dates

You may accept, counter, or reject offers.

Step 5: Accepting an Offer

Once an offer is accepted, the Utah Real Estate Purchase Contract (REPC) becomes legally
binding. Key timelines begin immediately, including:

e Buyer due diligence
e Appraisal
e Financing approval



Meeting deadlines is critical.

Step 6: Seller Disclosures

Utah sellers are required to provide accurate disclosures regarding the property condition.
These disclosures help protect both parties and promote transparency.

Failure to disclose known material facts can result in legal issues, so accuracy is essential.

Step 7: Buyer Due Diligence & Inspections

During the buyer’s Due Diligence period, buyers may:

e Conduct inspections
e Review HOA documents
e Request repairs or credits

Sellers may negotiate repair requests or choose how to respond within contract terms.

Step 8: Appraisal & Financing

If the buyer is obtaining financing, an appraisal will be ordered. If the appraisal comes in low,
possible outcomes include:

e Renegotiation of price
e Buyer bringing additional funds
e Contract cancellation (depending on terms)

Step 9: Title & Closing Preparation

A Utah title company will:

e Perform a title search
e Prepare closing documents
e Coordinate signing and recording



Sellers will receive a settlement statement prior to closing showing proceeds and costs.

Step 10: Final Walk-Through & Closing

Buyers typically complete a final walk-through before closing. On closing day:

e Seller signs closing documents
e Title records the transaction
e Funds are disbursed

Possession is transferred based on the contract terms.

Seller Closing Costs in Utah

Seller costs may include:

Real estate commissions

Title insurance (owner’s policy)
Escrow and recording fees
HOA fees (if applicable)
Prorated taxes

Your agent and title company will provide a detailed breakdown.

The Role of a Transaction Coordinator

A transaction coordinator helps sellers by:

Tracking contract deadlines

Managing required documents
Coordinating with agents, title, and lenders
Ensuring files are complete and compliant

This support helps prevent delays and last-minute issues.




Ready to Sell?

Selling a home can feel complex, but with the right guidance and coordination, it can be a
smooth experience.

For seamless contract-to-close transaction support, visit Transaction-Services.

This guide is for informational purposes only and does not constitute legal or financial advice.
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