Investor Profiles
One of the most important decisions when designing an investment program is the allocation of assets among the various
investment asset classes. The mix of assets must coincide with an investor’s needs over a specified time horizon taking into
consideration 1) investment goals and objectives, 2) tolerance for investment risk, and 3) need for current income. The table below
illustrates various investor profiles. The following pages give sample portfolio allocations for these investors. Please note investors
can achieve similar objectives with different portfolios and they may create more than one portfolio to achieve multiple objectives.

INVESTOR PROFILE/
INVESTMENT TIME
HORIZON

PRIMARY OBJECTIVES &
TYPICAL FINANCIAL GOALS

RISK
TOLERANCE

Type I
Current Income
Life Cycle: Age 65+
Time Horizon: Current

Primary objectives include high current income, emphasizing stability and
safety of principal as well as liquidity.
Typical financial goals include maintaining a comfortable standard of living in
retirement and preserving accumulated wealth for estate purposes.

Low Risk
Uncomfortable having any
principal reduction in a given
year to achieve objective.

Type II
Capital Preservation
Life Cycle: Age 45-75
Time Horizon: 1-3+ yrs.

Primary objectives include preservation of capital, liquidity, moderate current
income and limited capital appreciation.
Typical financial goals include providing for a comfortable retirement,
enhancing standard of living and preserving wealth, or investing for a short-term
goal such as buying a home.

Low Risk
Uncomfortable having
principal reduction of more
than 1-3% in a given year to
achieve objectives

Type III
Conservative Growth
and Income
Life Cycle: Age 40-70
Time Horizon: 3-5+ yrs.

Primary objectives include conservative growth of capital, future income and
inflation protection.
Typical financial goals include enhancing standard of living, accumulating
wealth for estate and retirement purposes, or investing for near-term goals such
as a child’s education.

Low to Moderate Risk
Uncomfortable having
principal reduction of more
than 3-6% in a given year to
achieve objectives.

Type IV
Balanced
Life Cycle: Age 35-65
Time Horizon: 5-7+ yrs.

Primary objectives include protection against inflation through intermediateterm asset growth and future income.
Typical financial goals include enhancing future standard of living,
accumulating wealth and upgrading living accommodations, or investing for
intermediate-term goals like retirement or a child or grandchild’s education.

Moderate Risk
Uncomfortable having
principal reduction of 6-9%
or more in a given year to
achieve objectives.

Type V
Capital Growth
Life Cycle: Age 30-60
Time Horizon: 7-10+ yrs.

Primary objectives include inflation protection and capital appreciation.
Typical financial goals include attaining a comfortable future standard of living,
starting a program to provide for retirement and to provide college education for
children through a comfortable mix of investment return potential and moderate
volatility.

Moderate to High Risk
Uncomfortable having
principal reduction of more
than 9-12% in a given year to
achieve objectives.

Type VI
Aggressive Growth
Life Cycle: Age 25-55
Time Horizon: 10-15+ yrs.

Primary objectives are maximum capital appreciation over a long time horizon
and inflation protection.
Typical financial goals including buying additional investment /vacation
property, attaining a comfortable future standard of living and starting a
retirement program.

High Risk
Willing to sustain principal
reduction of 12-15% or more
in a given year to achieve
objectives.

Type VII
Total Equity
Life Cycle: Age 20-50
Time Horizon: 15-20+ yrs.

Primary objectives are maximum long-term capital appreciation over an
investment time horizon of 15-20 years or more.
Typical financial goals include building capital for long-term goals such as
retirement or a child’s education. No intention of drawing income from the
investment for many years.

High Risk
Willing to sustain principal
reduction of 15% or more in a
given year to achieve.

Golden West, A Financial Corp
#103
4215 E. McDowell Rd
Mesa, AZ 85215

www.gwestfinancial.com

Advisory services offered through Capital Analysts or Lincoln Investment, Registered Investment
Advisers.
Securities offered through Lincoln Investment Broker/Dealer, Member FINRA/SIPC.
www.lincolninvestment.com. Golden West, A Financial Corp and the above firms are independent, and
non affiliated.

Financial Advisor

(480) 699-3612

mharrison@psfin.com
A222_77022_06/19

