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D O C T O R  O F P S Y C H O L O G Y ·  A U T H O R  ·  K E Y N O T E  S P E A K E R

Dr. Stefanie holds a doctorate in psychology and has spent more than two decades guiding C-suite executives,
professional athletes, financial advisors, sales leaders, lawyers, doctors, and entrepreneurs through the
inner shifts that outer success can't touch. She brings clinical depth, real-world rigor, and the rare ability to name
what high-performers are quietly carrying. Author of BE THE WORK, launching 2026.

"She sees the patterns most leaders can't see in themselves, and she names them in a way that actually moves people."

"Working with Dr. Stefanie changed everything. Not because she told
me what to do, but because she helped me remember who I truly
am."
Thomas C., Surgeon, Nebraska

"She sees things in you that you can't see in yourself. And she holds
you there until you can."
Julie H., CEO, Washington
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Speaking Topics

C O R P O R AT E  &  L E A D E R S H I P

The Be-Do-Have Inversion
Why most high-achievers have the formula for fulfillment backwards

Better Drive, Not Less Drive
What sustains achievement over decades without burning people out

The Cost of Capping Yourself
The hidden beliefs putting a ceiling on income, success, and impact

The Wound Behind the Drive
How unhealed pain secretly hijacks your success

Patterns That Keep Us Stuck
Why insight alone isn't enough, and what actually changes the pattern

Relationships as Mirrors
What the people who trigger you are actually showing you

F I N A N C I A L S E R V I C E S  &  A D V I S O R  A U D I E N C E S

You Are the Product
Why technical mastery is table stakes, and what actually makes an
advisor irreplaceable

The Real Conversation Behind the Money Conversation
What clients actually want to talk about, and why most advisors miss it

The Inner Game of High-Net-Worth Clients
The psychology behind serving the wealthiest clients at a different level

 
 

BE THE WORK N E W B O O K  ·  2 0 2 6

The Shift from Human Doing to Human Being
Two decades of coaching high-performers and the personal journey from professional doer to embodied practitioner. Part memoir, part framework, part
invitation to come home to yourself.

"This book is going to love you."
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