



































Racaguetball Design In The
Club Of The 80's

Racquetball Picks Up A Partner In Fitness And Moves Towards

Experimental Areas

by Donald DeMars, Designh Consultant

‘For the corporate market,
racquetball predominates as
the most viable singular pro-
gram component that feeds
the hunger of the corporate
competitive spirit. Tennis
does not.

The success of the new generation of clubs
stems from diversification. Restaurants, bars,
Sree-weight rooms, lap pools, indoor running
tracks, machine weight rooms, tennis courts
and racquetball courts are all part of the new
breed of multi-purpose clubs.

ne of the major questions that I
O am asked as a designer who has
been working in the club industry for
approximately 15 years is, “Is racquet-
ball still viable?” In other words, is
there yet enough interest in the sport to
justify further investment into buildings
that house the activity? Will racquetball
players generate enough revenue to sup-
port the investment of the developer?

Undoubtedly, these questions are
raised not by someone who has truly ex-
perienced the sport, but by bankers
(who are concerned about the developers
mortgage payments), non-players, and
new club entrepreneurs, all of which
have seen the popularity of the sport
soften in the past couple of years.

We were all witnesses to the racquet-
ball expansion boom of ten-twelve years
ago. The new sport of racquetball, en-
couraged by investors looking for new
real estate ventures, and frustated ten-
nis players looking for an easier game
to play, took off like wildfire, But the
growth was too fast. The industry bare-
ly had a chance to start sorting itself out
when a new challenger began to push
forward for some of the stage. Fitness,
that element formerly relegated to a
small room on the second floor, broke
out with a vengeance. And when the in-
vestors realized that in the space of one
2-4 man racquetball court you could
service up to twenty, cash paying,
fitness members, racquetball’s founda-
tion began to slip. Racquetball courts
to this day continue to be removed for
further fitness expansion. Where will it
end? Do I foresee a day when I will
council my clients against racquetball
in their clubs?

My answer to the last question is,
NO! As a designer who has specified
over 1000 courts to date, I firmly believe
that the sport is alive and well. All of
its assets are just as viable as they
always were. And as far as competing
with fitness? It has been said that
fitness is nothing more than a state of

health that exhibits a lean body mass
with the ability to move. Most good rac-
quetball players, likewise, have lean
body mass and have the ability “to
move!” Racquetball has indeed dis-
covered a new partner.

The slowing down of racquetball can
be attributed to various things:

1. The population is aging. Racquet-
ball is predominantly a relatively
young persons sport. The “Baby
Boomer” generation, that heavily
influenced the racquetball boom,
has, in the last ten years, moved
beyond A.C. Nielsen’s “prime age
category” for racquetball. Ap-
proximately 47,000,000 people in
this age group today, they will
comprise 65,000,000 people by the
year 2000.

2. The novelty of racquetball, as
something new, was expected to
soften.

3. Investors are fickle and always
looking for a new coat to put on.
In the fifties and sixties it was
bowling alleys. As investors rushed
forward, markets were overbuilt,
projects were ill-conceived, failures
were an every day occurence. Rac-
quetball experienced almost the
same scenario. But the food clubs,
and bowling alleys, properly sized
for the market, well-designed and
well managed, flourish through-
out the country today.

4. The national organizations for
racquetball, coping with a young
sport, untamed and caught up in
the frenzy of fitness and an initial
overexpansion of its markets, has
not had the capital to build a
strong foundation. And yet educa-
tion, the cultivation of youth pro-
grams, must be developed if each
decade is expected to support the
past.

5. Television coverage has been
minimal because the speed of the
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Choosing The Propeyr
Raccuetbcall Club

Authoritative Tips You Should Know Before It's Too Late

by Mr. Racquetball

Editor’s Note: Mr. Racquetball is the
pseudonym for a highly respected and
esteemed member of the racquetball
community in Pago-Pago. Writer, lec-
turer, sculptor of ideas and a profes-
sional hair dresser, Mr. Racquetball’s
visions and insights have elevated the
game to dizzying new heights. Besides
being a major spokesperson for the rac-
quetball industry, Mr. Racquetball is
also the author of the best selling soon-
to-be released pamphlet “Confessions
of a Racquetball Groupie.”” We are sure
you will enjoy Mr. Racquetball’s in-
sights into a very difficult subject.

hoosing a racquetball club ten

years ago was easy—either play at
the YMCA or, don’t play at all. (Unless
one wished to play at the local Elks
Club. But playing against a lush in a
lodge hat can be depressing, especially
if he wins.) Today the situation is just
the opposite. Clubs abound. An esti-
mated 15 million Americans have played
racquetball and studies have shown that
the figure could swell by 1990. Current-
ly, thousands of court clubs, ranging
from basic 4 court facilities to massive
30 court “Fitness Centers” have been
built to satisfy the need of the avid (and
rabid) racquetball minions. Construc-
tion has progressed so rapidly that in
some parts of the country there is a
court club for every 10 square miles of
city. An abundance of clubs, however,
presents a problem for the uninformed.

Serious questions arise: When choos-
ing a club what should a person look
for? Is the name of the club important?
Can the staff of a racquetball facility
change the way I think about what’s
ethical? Where do people who are “in-
the-know” play and where do they buy
their furniture?

Fortunately, the Bureau of United
Racquetball Programs (BURP), the
governing body of racquetball as it is
and isn’t played throughout the world,
was also concerned about these ques-
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The Bureau of United Racquetball Programs (BURP),
the governing body of racquetball as it is and isn't
played throughout the world.

tions. As a result of this concern, [ was
contacted and subsequently commis-
sioned to study the problem, investigate
it first-hand and, finally, to recommend
a set of guidelines to the executive direc-
tors of the BURP. After an exhaustive
probe of clubs that took the better part
of the last weekend in October, all
transcripts, notes and charts were
bound and delivered to BURP head-
quarters in San Diego. The following is
a brief look at the self-help guidelines
that were approved and adopted by
the BURP.

What's In A Name

Before entering any of the clubs in your
area, first consider their names. That’s
right. What’s the club called? It’s sur-
prising what a name will tell you about
a club. For instance, on the basis of
name alone, which of the following
three clubs would you rather be a
member of? (1) The Fairfield Downs
Racquet and Polo Club, (2) The Mid-
Towne Athletic Club, or (3) Bernie's
Kourt Klub and Kwick Kar Lube? No
contest, right? Of course not. It’s ob-
vious to everyone that anywhere you

can play racquetball and get a lube job
Is going to put you just that much fur-
ther ahead of the next guy.

Always be careful of clubs with ele-
gant sounding names. A club with a
name like The Fairfield Racquet and
Polo Club will usually have ridiculously
high membership rates and court fees
not to mention the probability of a
dress code and lofty standards of
behavior. No doubt there will even be
a notice outside the club courts stating,
“Absolutely No Profanity On The
Courts” That’s certainly understand-
able in Croquet, but what are you sup-
posed to say when you get zapped in the
rear by a rubber ball traveling at twice
the speed of light.. “Gee Whiz, 1
think I'm dying? Sometimes in life a
good “#*@!!#@! THAT HURT!” is
called for.

Since racquetball players are a fairly
mischievious lot, checking a club’s
name becomes doubly important. The
Fairfield Downs Racquet and Polo
Club would probably fail to see the
humor of someone plugging up all the
shower drains and announcing, “Surf’s
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Why You Need Lessons!

The Question is Not Whether You Should Take Lessons, But If
You Can Afford Not To!

by Niark Kessinger

hy take lessons? To get better, of

course. But why not improve
your game yourself? You haven’t done
too bad at it so far. What could an
instructor tell you that you couldn’t
figure out yourself?

Every time you swing, you make that
same mistake, over and over. You swing
a hundred times a game, three games
per hour, three times a week and each
month you’ve practiced that mistake
over three thousand times. It’s there
to stay.

When players ask me why they
should take lessons, I say the same
thing: to get better, naturally. They
might have done a good job themselves,
but they might do even better with some
help. No, they definitely will do better
with help. In 16 years of instructing [
haven’t found any student who didn’t
progress faster with lessons than on
their own,

Besides, lessons can save you time,
money and injuries.

It’s the money part that always
catches their attention. There’s two ways
to do that: keep them from buying the
wrong equipment and keep them from
buying the right equipment for the
WIONg reasons.

This is a touchy area for lots of in-
dustry people. Just what is this teaching
pro going to say to all these impres-
sionable young players? Because many
teaching pros are sponsored by racquet
companies, it is commonly thought that
we simply tell students to get what we’ve
got.

In a way that’s true: by playing with
a racquet, | am telling everyone that [
think this is the right racquet. But when
it comes to advice for which I am paid
for, I serve the consumer first. [ don’t
let my sponsoring company teill me
what to say to a student.

Many people buy a racquet for the
wrong reasons: they are dissatisfied
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‘Spend the money on lessons
and skip that year or two as
a C player or B player that

is waiting for you in the self-

taught curriculum.

with their game and want to improve
by changing the armament. This is the
least dependable way to improve. The
chances of a new racquet correcting,
your playing problems are slim.

Some racquets are better than others,
and a step up in quality will give you
aracquet that may add five or six points
to your game. To find that racquet, you
need expert advice and not the consen-
sus of the locker room. What might be
right for the player next to you may not
be right for you.

How can you tell? First, you have to
know what sort of player you are and
that’s the job of a teaching pro—to read
your style. Second, you have to know
what racquet will help you, again the
job of a teaching pro.

When you get on the court, the pro
will see if your problem is one that a
new racquet will fix. Probably not. Get-
ting a new racquet to beef up your game
is like buying a fancy sports car to make
you a better driver. To appreciate that
fine sports car, and to survive in it, you
should be a good driver already. The
same is true in racquetball.

Once your form has been corrected,
the need for a racquet may not be so
great or pressing. But by the same
token, once the form is corrected, a bet-

ter racquet will be truely appreciated.
Either way the decision is yours and you
are no longer being forced into action
by a troubled game.

Another way to save the player
money is to get the right kind of rac-
quet at the right time. The wrong time
is when the racquet is not to blame. The
right time is when you’ve fixed your
game mechanics and are ready to up-
grade your equipment to match your
newfound ability.

The single most important factor in
getting a racquet is the grip. Who tells
you this? The instructional pro. If the
racquet doesn’t fit your hand, it will
never fit your game. The most basic of
basics is good contact. Without good
contact between player and racquet,
nothing else will take place with any
degree of control.

Let’s use the car analogy again. If the
tires don’t make good contact on the
road, because of ice, snow, water, gravel
or whatever, the driver cannot steer
well, brake well or accelerate. He has no
control over the car. The same is true
in racquetball: poor grip leads to poor
everything else.

How do you get the right grip? See
your pro. Choosing the right equipment
can be part of any lesson. And that in-
cludes eyeguards, shoes and everything
else. You don’t need specific brand
name recommendations but general
traits in what a good racquet or shoe
should have,

Saving the player money is just the
start of instruction benefits. It is a sign
that your self-teaching method has
reached its limit when you begin look-
ing towards the equipment as being
responsible for your poor performance.
Time to move out of the self-taught
school of sports into the professional
school of instruction.

Continued on page 26
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Racquetball’'s a great workout. Everybody knows that, but
it's also just flat out fun to playt Day or night, winter or sum-
mer, racquetball is in season every season. Keep up with all
that's happening. Find out about the new shots, new pro-
ducts, new events and new directions by subscribing to
National Racquetball Magazine. Just snip out the form on this
page, send it in and we’ll send you a monthly magazine jam-
packed with racquetball fun.

Subscribe Today!
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Diagram 1

You’ll force the server out of the ser-
vice box. Equally important, you’ll be
able to take control of center court
yourself. To hit the backhand ceiling
ball correctly (Diagram 3), the ball
should hit the ceiling 3-5 feet back from
the front wall, 1-2 feet from the left side

Diagram 2
wall. The bal! will then bounce high and
carry deep to the left side of the court.
An extremely effective tactic to use
against a player who has closed the gap
in your match, is to hit as many shots
as possible to his backhand. By con-
tinually hitting the ball to that side,

Diagram 3

sooner or later you will get an easy shot
to put away.

An especially effective shot is a hard
forehand crosscourt, to your opponent’s
backhand, when you're both stationed
at the short line. With you in the right
side of the court, your shot should hit

KILL OR BE
KILLED

You thought you would never get this serious.

You started out just playing for the exercise. Soon it became an
obsession. The points got longer, the play became more
intense. Your head was in the game, but you just
didn’t have the shots. No touch. No Z. No kill.

Steve Strandemo and Head Racquetball
have put together a series of camps designed
10 make you a winner. Extensive training
you'll never forget. Utilizing the latest
technology in video replay while work-
ing one on one with the most legendary
name in the game. Benefit from Steve’s
years on the pro tour by learning his
inner game of mental toughness.

1986 Winter Racquetball Camps
Orlando, Florida (Orlando Tennis & RB Club)
Session I: Jan. 16-19 or Session II: Jan. 23-26

Phoenix. Arizona (Arizona Athletic Club)
Session I: Jan. 30-Feb. 2 or Session Il: Feb. 20-23

[f you're serious enough to
change your game write or call
for further information.

STRANDEMO & HEAD

P.O. Box 591. Coronado. CA 92118. (619) 437-8770



Diagram 4

3-4 feet high on the front wall, 1-2 feet
to the left of center. Let’s even assume
that your opponent actually returns the
shot. Your next shot will be an easy one,
as your opponent has returned a weak
shot at best. Then, you simply blast the
shot down the forehand side of the
court, low and hard for a winner
(Diagram 4).

Of course, you can try these afore-
mentioned strategies to no avail. This
still could result in your losing the sec-
ond game.

In the third game, you'll most likely
be serving to start the game, as you’ve
scored more total points in games one
and two than your opponent has. Now
is the time to unleash your drive serve
again. The reason is that the tie-breaker
is only to eleven points. A fast start
could completely demoralize your op-
ponent. And, you’ll be keeping on the
pressure from the start.

[ suggest moving 1-2 feet to the right
of center when serving the hard drive
to the backhand. Because of the acute
angle of the serve, vou’ll be giving
yourself a greater margin or error. In
addition, you’ll be forcing your op-
ponent to return a serve that is break-
ing away from him,

To hit the drive serve effectively, you
should stand 1-2 feet (Diagram 5) to the
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Diagram 5

‘Intermediate players tend to
make poor use of their time
outs. If you’ve won the first
game, and are winning the
second 12-4, take your fime
out. Make your opponent
think about what he’s trying
to accomplish.

right of center as I said before. The ball
should hit the front wall, 1-2 feet to the
left of center, 3-4 feet high. The ball
should then carry over the short line,
bouncing twice on the left side of the
court, before the receiver can return the
ball. Continue to serve the medium lob
for vour second serve to ensure that vou
don’t doublefault.

In the tie-breaker you should con-
stantly be striving to keep vour op-
ponent as off-balance as possible.
That’s why you should keep as many
shots as possible off the side walls. If
they’re not hit accurately, they will
carom out to center court. And,
because your opponent’s adrenalin is
really high in the tie-breaker, especially
if he’s in top shape physically, you'll

Diagram 6

find him returning shots that he wasn’t
returning earlier.

An excellent shot to hit when you’re
on the left side of the court, 3-5 feet
from the short line, when your oppo-
nent is on the right side of the court,
is a hard backhand passing shot straight
down the line (Diagram 6). The ball
should be hit 1-2 feet high on the front
wall.

Other suggestions that will help you
in a match that seems to be slipping
away, after you’ve had a big lead, 1s to
continually pace yourself, take deep
breaths, and time outs when necessary.

Intermediate players tend to make
poor use of their time outs. If you've
won the first game, and are winning the
second 12-4, don’t wait until the score
is 12-11, or 12-12. Take your time out at
12-7, or 12-8. Make your opponent
think about what he’s trying to ac-
complish. Take another time out at
12-10 if it gets that close.

Remember that you’ve got three time
outs in each of the first two games. Use
them wisely. In the tie-breaker, you only
have two time outs.

Practice, concentrate, and use the
serves and shots that have consistently
worked for you. You'll find that your
big leads will turn into routine wins,
and not frustrating losses. | _
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