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Pre-Qualification
Meet with a trusted lender. Learn your

budget. Strengthen your position as a buyer.

Property Search

Set up listing alerts. Define your must-haves.
Home Showings _.@ Never miss opportunities.
Tour potential homes. Evaluate pros and
cons. Find the perfect property. Offer & Contract
Submit offer(s). Negotiate terms. Sign a
Inspections 4@ purchase agreement to secure the home.
Hire a professional inspector. Review their
findings. Negotiate repairs or credits. Financing Approval

Complete loan underwriting. Secure

C]osing Day % financing. Prepare for closing costs.

Sign final paperwork. Funds get disbursed.
Receive keys to your new home!

*The Homebuyer Journey typically takes about 2 months from start to finish*




Your Path to Selling Your Home

Home Seller Journey

Listing "Game Plan" Meeting

Meet with MiLow to discuss pricing,
market conditions, & positioning your

home competitively.

Professional Photography
Arranges high-quality photos to highlight

the home's appeal online.

Marketing & Showings

Implement targeted marketing &
coordinate showings to generate interest

& offers.

Buyer Due Diligence

Buyer conducts inspections, negotiates

repairs & finalizes finanancing.

Closing Day

Sign final paperwork, transfer ownership,
hand over keys, & celebrate a successful

sale!
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Prepare Home for Market

Declutter, make repairs, & stage property.
A well-prepared home creates a strong

first impression.

MLS Listing Goes Live

Listing appears on the MLS & major real
estate websites, maximizing visibility to
potential buyers.

Negotiate & Accept Offer

Review & negotiate offers. Evaluate terms

and select the best offer.

Prepare for Closing

Complete repairs, gather documents, &
coordinate moving plans.

*The Home Seller Journey typically takes about 2-3 months from start to finish*




