RICH OFF PROMPTS
Day Two Breakdown

Day Two is the natural next step after Day One. Once direction is established, the next obstacle to
monetization is positioning. This day is about making your value understandable, repeatable, and
monetizable.

How Day One and Day Two Connect

Day One exposed wasted effort and forced clarity around why Al is being used. Day Two assumes that
clarity exists and asks a harder question: why would anyone pay you? Together, these days shift Al use
from experimentation to intention.

The Core Issue

Most people struggle to monetize Al because their positioning is unclear. If your value cannot be explained
in one sentence, it cannot be sold. Al increases output, but it cannot correct confusion.

Day Two Prompt

Based on my current skills, interests, and Al usage, identify the one problem | am most qualified to solve
right now. Define who specifically benefits from this solution and why they would choose me over
alternatives. Translate this into one clear positioning statement that could be understood instantly by a
stranger. Then recommend one Al-powered offer or service | could build around this positioning within the
next 14-30 days.

How to Use This Prompt

Answer this prompt honestly and narrowly. Avoid listing multiple audiences or ideas. The goal is focus, not
variety. The output should be one clear sentence and one logical monetization path.

Why This Matters

Clear positioning turns attention into trust and trust into revenue. People who make money with Al are not
louder or more technical. They are easier to understand.

Day Two continues the 30-day progression toward clarity, confidence, and cash flow. Each day removes
friction between ideas and income.



