RICH OFF PROMPTS
Day Four: Alignment Before Attention

Day Four is about learning how to attract the right people, not the most people. This guide expands on how
to turn demand into clear signal so your content connects before it ever tries to convert.

Why Attention Alone Does Not Convert

Many creators focus on visibility without relevance. This leads to likes, saves, and views without trust or
sales. Alignment happens when your audience recognizes themselves in your words.

If your content could apply to everyone, it connects with no one.

What Alignment Looks Like in Practice

Aligned content mirrors real experiences instead of offering advice immediately. It uses the audience’s
language, frustrations, and questions to create recognition before instruction.

Buyers respond to familiarity before expertise.

Examples of Alignment vs Broad Messaging

Broad: Al can help you grow your business. Aligned: | used Al every day and still couldn’t turn it into
money. Broad: Here are five Al tools to save time. Aligned: | was saving time with Al and still felt behind.

Day Four Core Prompt

Using the main problem your audience is experiencing, write one short piece of content that sounds like
something they would say when frustrated. Avoid advice and avoid selling. Focus on recognition first.

Additional Prompt if You Missed Day Three

Think about the last few questions people have asked you repeatedly. Choose one and write a short post
that explains why so many people get stuck there. Do not offer a solution yet.

Easing Into Technology

Al becomes useful once alignment is clear. It can help analyze patterns, refine language, and maintain
consistency. Without alignment, technology only amplifies noise.

Clarity comes before tools. Always.



Day Four prepares you to turn aligned attention into a simple offer. Tomorrow focuses on testing
monetization without pressure or overbuilding.



