
RICH OFF PROMPTS
Day 28: Remove the Friction That Is Blocking Your Revenue
(Full Version)

Perfect.

Day 28 is not about adding more strategy.

It is about fixing what quietly breaks strategy.

You can have clarity, authority, structure, ladders, psychology, deployment, leverage.

And still feel stuck.

Why?

Because friction is hiding in places we have not directly attacked yet.

Day 28 is about removing friction.

Not adding more.

This is where readers either level up… or realize they have been in their own way.

We are combining:

Audience misalignment

Execution paralysis

Invisible bottlenecks

Idea overload

Reputation risk

Creative stagnation

Decision architecture

This is not surface-level advice.

This is operational correction.

---

Day 28: Remove the Friction That Is Blocking Your Revenue

You are not stuck.



You are misaligned.

Let’s fix it.

---

Part One: Audience Misalignment (You Attracted the Wrong People)

This is more common than anyone admits.

You built attention.

You built engagement.

You built followers.

But not buyers.

Symptoms

High likes, low sales

DMs that waste time

Followers who never purchase

People asking questions outside your niche

Content going viral to the wrong demographic

This is not an effort problem.

This is a filtration problem.

Why This Happens

You used broad language.

You avoided repelling anyone.

You posted for attention instead of alignment.

Revisit Day 4 if you need a refresher on posting for alignment.

How to Fix It

1. Start qualifying in your content.

Instead of:



“Business owners…”

Say:

“Service providers making under $5K/month who are tired of inconsistent revenue…”

2. Repel intentionally.

“If you’re looking for overnight results, this is not for you.”

That filters.

3. Narrow your examples.

Speak directly to one person.

Relatable example

If you help coaches but your content attracts beginner content creators who want free advice, you have a

signal problem.

Realistic Goal

Within 7 days, rewrite your bio and one pinned post to speak only to your ideal client.

Not everyone.

---

Part Two: Over-Consumption Paralysis (You Know Too Much, Do Nothing)

Some of you are not confused.

You are overloaded.

You save.

You screenshot.

You bookmark.

You never implement.

This is execution paralysis.

Why It Happens



Fear of imperfection

Fear of judgment

Waiting for “one more piece” of information

Comparing yourself to advanced operators

Revisit Day 21 if you need a reminder about deployment.

The 72-Hour Implementation Rule

If you learn something and do not apply it within 72 hours, it becomes entertainment.

Not leverage.

Action Score System

Each week, score yourself:

1 = Consumed only

2 = Took one action

3 = Implemented fully

4 = Tested and adjusted

You cannot consume your way to revenue.

Realistic Goal

Implement one thing from Day 28 within 72 hours.

Not everything.

One.

---

Part Three: The Invisible Bottleneck (Stop Fixing Everything)

Every business has one primary constraint at a time.

You cannot fix five problems simultaneously.

Identify the Bottleneck



If traffic is low:

It is a visibility problem.

If traffic is high but sales are low:

It is a conversion problem.

If sales happen but no one returns:

It is a retention problem.

If engagement is high but unclear positioning:

It is a clarity problem.

Revisit Day 22 for optimization frameworks.

Revisit Day 27 for operator intelligence.

The 7-Day Isolation Test

Pick one bottleneck.

Focus only on that.

Do not redesign your website while fixing traffic.

Realistic Goal

Identify one bottleneck and run a 7-day focused correction sprint.

---

Part Four: The “Too Many Ideas” Disease

Creators drown in ideas.

That is not creativity.

That is lack of filtration.

The Idea Vault System

Capture everything.

Execute selectively.



Create three folders:

Immediate Revenue Ideas

Long-Term Projects

Parked Ideas

The Revenue Filter

Ask:

Does this idea generate revenue in 30 days?

If not, park it.

Revisit Day 20 for asset building.

Revisit Day 26 for asset stacking.

Realistic Goal

Choose one project.

Pause everything else for 30 days.

---

Part Five: Reputation Risk (Emotional Posting Costs Money)

Revenue and reputation are tied.

Every public reaction leaves a footprint.

The 24-Hour Rule

Do not respond emotionally within 24 hours.

Ever.

Brand Boundary Statements

Predefine your values.

“I do not engage in public arguments.”



“I do not discuss client matters publicly.”

Realistic Goal

Write your personal brand boundaries today.

Revisit Day 27 on emotional leadership.

---

Part Six: Creative Stagnation (Your Content Feels Stale)

You are not boring.

You are repetitive.

Upgrade Your Format

Switch from advice posts to:

Case studies

Behind-the-scenes breakdowns

Before/after analysis

Public experiments

Operator reflections

Revisit Day 1–3 for clarity foundation.

Revisit Day 10 for authority layering.

Realistic Goal

Create one case-study style post this week.

---

Part Seven: Decision Architecture (Make Buying Easier)

Too many options confuse buyers.

If you have:

Three offers



Five links

Seven CTAs

You create hesitation.

The 1 Primary Offer Rule

For 30 days, push one main offer.

Not five.

Revisit Day 21 for deployment.

Revisit Day 24 for pipeline structure.

Realistic Goal

Simplify your public CTA to one next step.

---

Day 28 Core Prompt (High Value)

“Analyze my current business and identify signs of audience misalignment, execution paralysis,

bottlenecks, idea overload, reputation risk, creative stagnation, and decision friction. For each area, provide

a corrective action plan I can implement within 7 days.”

This removes friction.

---

Advanced Prompt: Operator Correction System

“Build a 30-day friction removal roadmap. Identify the single biggest constraint in my business. Create a

7-day sprint to fix it. Design an idea filtration system. Rewrite my bio and pinned post to attract only my

ideal client. Create a brand boundary policy. Simplify my offer structure to one primary conversion path.”

Use this when you are ready to operate at CEO level.

---

Meta Prompts for Future Use



Meta Prompt 1: Audience Filter Audit

“Evaluate my messaging and identify if I am attracting misaligned followers.”

Meta Prompt 2: Bottleneck Identifier

“Based on my current metrics, what is my primary business constraint?”

Meta Prompt 3: Idea Filter Builder

“Help me build a 90-day idea execution roadmap.”

Meta Prompt 4: Reputation Risk Check

“Analyze my public tone and identify areas that may weaken authority.”

Meta Prompt 5: Decision Simplifier

“Reduce my current offers into a clear, simplified decision path.”

Meta Prompt 6: Creative Upgrade Planner

“Suggest 5 new content formats that increase authority and retention.”

---

Realistic Goals for Now

Next 7 days:

Fix one bottleneck

Simplify one CTA

Rewrite bio for alignment

Choose one main project

Create one case study

Define brand boundaries

Next 30 days:

Notice cleaner audience

Reduced overwhelm

Stronger authority tone

Higher quality conversations

Improved conversion clarity

Next 90 days:

Focused execution

Stabilized messaging

Better retention

Less burnout



More predictable revenue

---

Why Day 28 Matters

Most people do not fail because they lack information.

They fail because friction goes unchecked.

Day 28 is about removing silent obstacles.

This is the maturity stage.

You are not adding more.

You are refining.

Two days left.

Now is not the time to drift.

This is the tightening phase.

The people who apply this will feel immediate clarity.

The people who ignore it will stay overwhelmed.

Finish strong.


