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BILL FOWLER | SOUTHERN UTAH REALTOR® SOUTHERN UTAH HOME SELLER GUIDE

A practical strategy for selling in Southern
Utah

A successful sale begins before the property goes online. Pricing, preparation, presentation, access,
contract terms and communication all influence the outcome. This guide helps you organize the decisions
from the first market review through closing.

Start with your goals
« Your preferred timing and the plans connected to your next move.
* Your financial priorities and estimated net proceeds.
* Your willingness to make repairs or improvements before listing.
« Your need for certainty, flexibility or a particular settlement date.
» The scope of representation, marketing plan and negotiable brokerage compensation in your listing
agreement.
Price with local evidence

A thoughtful pricing strategy considers recent comparable sales, active competition, pending activity,
location, condition, upgrades and current buyer response. Southern Utah communities—and even nearby
neighborhoods—can perform differently. An online estimate is a starting point, not a property-specific
market review.
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Prepare for the market

Begin with condition, cleanliness and clarity. The best improvements are the ones that reduce buyer
uncertainty or improve presentation without creating an unrealistic expectation of return.

» Address obvious maintenance concerns and improve lighting and curb appeal.

* Reduce clutter and personal items so buyers can understand the space.

» Review cooling systems, roof condition, irrigation, drainage and retaining walls.
 Gather solar agreements, warranties, permits, repair invoices and HOA documents.

« Discuss whether professional staging or selective furniture editing is appropriate.

Disclose carefully

Accurate, timely disclosures help buyers evaluate the property and can reduce misunderstandings later.
Answer required questions truthfully and consult qualified professionals when an issue falls outside a real

estate professional’s expertise.
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Market with purpose

Strong marketing combines accurate property information with clear visual presentation and responsive
showing coordination. The approach should fit the home, likely buyer and current competition.

« Professional-quality photography and an intentional image sequence.

« Descriptions that explain meaningful features without exaggeration.

* Broad online exposure and direct communication with interested agents and buyers.
» Showing access that protects the property while reducing unnecessary friction.

» Feedback and market-response reviews that support timely decisions.

Measure response

Online attention, showing activity, repeat visits, questions and offers provide evidence. Review that
evidence against competing listings and recent sales. If the market is not responding, the solution may
involve price, condition, access, presentation or positioning.
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Evaluate the complete offer

The highest price is not automatically the strongest offer. Review the full combination of financing, earnest
money, concessions, appraisal and investigation terms, settlement timing, included items and the buyer’'s
ability to perform.

Contract-to-closing milestones
e
[T Confirm earnest money and all contract deadlines.
[1 Deliver disclosures and requested documents on time.
[1 Coordinate inspections, access and any negotiated repairs.
[1 Prepare for appraisal when the buyer is financing.
[1  Track title, payoff and settlement requirements.
[1 Keep invoices and proof for agreed work.
[1 Plan moving, utilities and the required property condition.

[1 Complete final signing and confirm proceeds securely.
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Southern Utah seller checklist

-

[1 Clarify timing, next move and financial priorities.

[1 Review the listing agreement, services and negotiable compensation.
[1 Review local comparable sales and active competition.

[1 Estimate selling costs, payoff and likely net proceeds.

[1 Create afocused repair and presentation plan.

[1 Gather disclosures, permits, warranties, HOA and solar documents.
[1 Approve photography, property facts and showing procedures.

[1 Review the complete terms and estimated net of every offer.

[1  Track inspection, appraisal, title and closing deadlines.

[1  Verify proceeds instructions securely and prepare for transfer.

Highwayl8RealEstate.com | 435-862-9793 | billfowler@kw.com 5



BILL FOWLER | SOUTHERN UTAH REALTOR® SOUTHERN UTAH HOME SELLER GUIDE

Your Southern Utah real estate plan starts with
a conversation

I help Southern Utah homeowners evaluate local competition, prepare thoughtfully, position their property,
compare offers and manage the details leading to closing.

Bill Fowler | Southern Utah REALTOR®
Highway 18 Real Estate / FC Realty Group
KW Ascend Keller Williams Realty

Call or text: 435-862-9793
Email: billfowler@kw.com
Website: Highwayl8RealEstate.com

A useful next step

Visit Highway18RealEstate.com to explore Southern Utah homes, local communities, market updates and
practical real estate guidance. When you are ready, contact Bill for a conversation tailored to your goals.

Important information

This guide provides general educational information and is not legal, tax, lending, appraisal, inspection or insurance advice. Real
estate practices, contracts, costs and market conditions change. Verify information for your transaction with the appropriate licensed
professionals. Equal Housing Opportunity.
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