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A Holiday Shift: Central Florida’s
Real Estate Market Favors Buyers
as the New Year Approaches

As we move through the holiday season and
toward a new year, the Central Florida real
estate market is experiencing a noticeable
and welcome shift—especially for buyers.
After several years of intense competition,

rising prices, and limited inventory, the
market is becoming more balanced.

Across Orlando, Kissimmee, Winter Garden,

and surrounding communities, inventory
levels have increased and homes are
spending more time on the market. This
change has created greater negotiating
power for buyers, with price reductions and
seller concessions becoming more common
than we’ve seen in recent years.

For sellers, this doesn’t mean demand has
disappeared—far from it. Well-priced, move-
in-ready homes are still selling, but pricing
strategy and presentation matter more than
ever. Buyers today are informed, cautious,
and comparison-shopping carefully.
What this means heading into the new year:
. Buyers have more choices and less

pressure to rush

e Sellers must price realistically to
attract serious offers
. Negotiations are becoming a
normal part of transactions again
This holiday season may feel quieter,
but historically it attracts motivated
buyers who want to act before the
spring rush. As we enter January,
activity typically picks up quickly,
making now an important time to
prepare.




¢>Why the Holidays Can Be a Smart Time to Buy or Sell in Central Florida

Many people assume real estate slows down during the holidays—but in reality,
Christmas through New Year’s can be one of the most strategic times to buy or sell a
home in Central Florida.
Buyers active during the holidays are typically serious and well-qualified. With fewer
competing buyers, there’s less bidding pressure and more opportunity to negotiate
favorable terms. Sellers who keep their homes listed often benefit from increased
visibility and motivated prospects.
Additionally, many buyers begin planning early for the new year. Job changes, tax
strategies, relocations, and school schedules often prompt buyers to start searching
before January officially begins.
Holiday market advantages include:

e Less competition among buyers
Sellers more open to negotiations
Faster response times from lenders, inspectors, and agents
Early access to inventory before the spring surge
For sellers, staying on the market through the holidays positions your home to
capture both year-end buyers and the wave of new-year activity that follows. For
buyers, this season often offers better pricing opportunities than peak spring
months.
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Investment & Rental Properties Remain
Strong in Central Florida for 2026

Despite shifts in the residential market, one
sector remains particularly strong in Central
Florida: rental and investment properties.
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At the same time, insurance costs and
operating expenses have become a bigger
consideration, making property selection ‘
and location more important than ever. /

What investors are watching now: \\ ‘ ,///
Stable rental demand despite market
cooling
Opportunities created by increased
inventory
Long-term appreciation tied to
population growth
Careful analysis of insurance and
maintenance costs
As we move into the new year, investors
who take a strategic approach—focused on
cash flow, location, and long-term value—

are well-positioned to benefit from Central
Florida’s continued growth.
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Agent Spotlight

Phil Holliday is a dedicated real estate professional with Preferred Real Estate
Brokers, specializing in helping clients buy and sell homes in both Central
Florida and Las Vegas. With years of experience in the industry, Phil combines
local market knowledge, cutting-edge technology, and a client- focused
approach to make every real estate transaction smooth and successful. One of
Phil’s unique offerings is his Perfect Home Finder program, a personalized
service that goes beyond the standard MLS listings. By working closely with
clients to identify their precise needs and preferences, Phil uses advanced
target marketing to identify pre-listed and off-market properties that perfectly
match each client's criteria. This program is especially valuable for buyers who
want exclusive access to homes that aren't widely available. Whether you're a
first-time homebuyer, a seasoned investor, or looking to relocate, Phil is
committed to helping you find your dream home with ease and expertise.
Reach out today to experience a superior level of service in Central Florida or
Las Vegas real estate.

Recommended Service Professionals

As a real estate professional, | work with many local professionals and want to recommend those that
found to give exceptional service. Here are a few of my top choices, please be sure to tell them |
referred them to you

Vince Gaudio Jacob Bonnell Omar Carmona
407-961-2203 407-999-0045 407-757-1628
Guaranteed Rate Florida DUI Group Carmona Law
VinceGaudio@Rate.com jacob@flduigroup.com carmona@carmonalaw.com
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Ahmadd Saddiq
407-716-7715

Land Trust Title of Central Florida
Ahmad@landtrusttitlecfl.com

Marc Burke
407-901-5161
Condo Metropolis

Marc@Condometropolis.com



