
Here are some things to consider at least a few months prior to moving. 

Home Sale Preparation:

1. Declutter and Depersonalize: Before listing your home, take the time to declutter and
depersonalize your space. Clear out excess furniture and personal items to make your
home appear more spacious and inviting to potential buyers. You can easily liquidate
furniture on Facebook Marketplace or even donate it to a charity if you wish.
2. Market Analysis: A trusted real estate agent will conduct a thorough market analysis to
determine the optimal listing price for your home. This analysis takes into account factors
such as recent sales in your area, current market trends, and the unique features of your
property. And remember the possibility of INCREASING your current value with their
recommendations.
3. Marketing Strategy: Your agent will develop a comprehensive marketing strategy to
attract potential buyers to your home. This may include professional photography, virtual
tours, open houses, and targeted advertising campaigns to reach the widest possible
audience. Having an agent that specializes in the downsizing process and is also a Target
Marketing Specialist will ensure you have a smooth transition, you net as much as possible
and you have access to their “Dream Team” of professionals for absolutely any trade
person you may need.
4. Finding Your Next Place: Remember that a lot of the best properties never make it to
the open marketplace. When you are looking for a desirable condo or single-story home or
even a 55+ community, you’ll want to have a real estate specialist doing the heavy lifting
(and marketing) to find what you are looking for. This gets you lots of additional
opportunities.
5. Negotiations: Once offers start rolling in, your agent will guide you through the
negotiation process to ensure that you receive the best possible price and terms for your
home. They will advocate on your behalf and help navigate any potential obstacles that may
arise.
6. Closing Process: Finally, your agent will assist you with the closing process, coordinating
with all parties involved to ensure a smooth and successful transaction. From reviewing
contracts to scheduling inspections and appraisals, they will be there every step of the way
to answer your questions and address any concerns.

Working With a Trusted Real Estate Agent:
Choosing the right real estate agent is crucial to a successful home sale. Look for an agent
who has experience working with clients in your demographic and who understands the
unique needs and preferences of baby boomers or seniors. 
Most homeowners have absolutely no idea what criteria they should be utilizing when
choosing the best Realtor to sell their house. They have no pre-determined questions to be
used during an interview and they have no qualifying standards to decide which agents are
even qualified to sell their property correctly. Most home sellers admit that they don’t know
how to choose an agent.


