You'll also want to be sure your agent can demonstrate an effective marketing campaign for their
homes. You should inquire about their process and ask what kind of marketing strategies they'll
use to ensure your home can sell quickly and for TOP DOLLAR. As an example, below is a
modified marketing outline | demonstrate to prospective sellers so they can easily see what will
happen after listing their home, not to mention assembling the “Dream Team” of experts who can
assist them with further preparing the home for sale & planning to help with the upcoming move.

Team Is Assembled Including
Marketing Dept., Copywriters,
Online & Offline Specialists,
Printers and More!

Using the Targeted Marketing
Approach, all Custom
Materials are Created

Specific Home
Features &

Marketing Broadcast
Goes Out to The Entire
Amenities are Buyers in Waiting List

|dentified

Mailing List Purchased to Launch
Targeted Marketing Mail
Campaign

Combo of Online & Offline
Techniques Utilized To
Specifically Target The Most
Opportune Buyers

Once you've found the right agent, trust their expertise and guidance throughout the selling
process. Communication is key, so be sure to maintain open and honest communication with
your agent every step of the way. They are often the “keys to the kingdom” when it comes to
access to any service provider you may need. Attorneys, CPA’s, Auction Companies, Moving
Companies and more. It all starts with your real estate professional.

Selling your home in the current market can be a rewarding experience with the right preparation
and guidance. By following these tips and working with a trusted real estate agent, you can
navigate the process with confidence and achieve a successful outcome.



