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School Bus Safety

It is that time of year again! My kiddos, along with many of yours, are back to school and
riding the bus daily. Itis a great time to visit with our children about how to be safe at the

bus stop and while riding the bus.

First, walk with your kids to the bus stop and wait with them until it arrives. Make sure
drivers can see the kids at your bus stop. We should teach kids to stand at least three giant
steps back from the curb as the bus approaches and board the bus one at a time. Also, teach
kids to wait for the school bus to come to a complete stop before getting off and not to walk

behind the bus.

If your child needs to cross the street after exiting the bus, he or she should take five giant
steps in front of the bus, make eye contact with the bus driver and cross when the driver
indicates it’s safe. Teach kids to look left, right and left again before crossing the street.
Instruct younger kids to use handrails when boarding or exiting the bus. Be careful of straps
or drawstrings that could get caught in the door. If your child drops something, they should

tell the bus driver and make sure the bus driver is able to see them before they pick it up.

For us drivers, we should follow the speed limit and slow-down in school zones and near
bus stops. Remember to stay alert and look for kids who may be trying to get to or from the
school bus. Slow down and stop if you're driving near a school bus that is flashing yellow
or red lights. This means the bus is either preparing to stop (yellow) or already stopped

(red), and children are getting on or off.
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Currently
On the Market

Prepping Your Home for Sale:
Get the Most Bang for Your Buck

Every seller wants to maximize his or her profit. Partnering
with areal estate agent, or me, is a great start. Homeowners
can further increase their bottom line with a few simple
steps. To get the most out of your house, complete the
following before you list.

Hire your own home inspector. If a buyer’s inspector finds
issues with your home, you can expect your profit to shrink.
Stay one step ahead by hiring your own home inspector to
unearth any potential issues.

Invest in repairs. In addition to addressing any trouble the
home inspection reveals, it's a good idea to have cosmetic
issues addressed. Prospective buyers notice things like
cracked tile, chipped baseboards, or a squeaky floorboard,
and this will be reflected in their offer.

Upgrade where it counts. You don’t have to renovate your
whole house to turn a healthier profit. Make small, impactful
swaps, such as switching out lighting, cabinet hardware, or
shower heads for cleaner, more contemporary options.

Add a few new accessories. Fresh flowers and potted
plants go a long way in making a room feel inviting. For a
cozier living room, drape a cable-knit blanket over the
couch. String Edison bulb lights over a patio and put an
Adirondack chair on the front porch. These small touches
add major warmth.

Treat it like a model home. To sell your house quickly and
for the most money, treat it like a house you’ve been hired
to stage. Put personal effects into storage, declutter, remove
artwork that could be seen as too loud, and make sure the
house is absolutely spotless.
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Real Estate Marketing Activiy Table
Bells Viga Residential - Resale & New Construdion
AUGUST 2018 (February 15, 2017 - August 15, 2018)

Price Current PendingﬁMnnﬂ'l Sold/ Maos DOMC : SP/IP | §/SqFt
Range Listings | Listings | Sold : Month | Supply | Average | Average | Average
0-95 13 w4 8 _ 1 o3 @ 565.30
100149 | x| : Lome : L o | %06
150-199 4 209 42.00 98% $97.39
200249 | 5 2 | B w% | s1m70
250-299 43 967 9% 510598
300-343 Y o% | 511084
417 7% 511505
100 | 511556
0.3 514693
050 | 514648
050 513580
000 L s000
518346
| 517819

50.00

iy
mn
[1%)
[EN)

B
43
23
15
2
3l 4 21

1

1

0
0
0
1

0
0

(=T rr R T = T = S O R S R Yy

£ R WMo e
3 = = DWW = N

ey
P
g
o)
b

122

YEAR AGO
Whole Market

Prepared exclusively for clients of Julie Hull, Exectutive Broker

& BANKER O

b HARRIS McHANEY
& FAUCETTE

Information deemed relizble but not guaranteed. Source: NABOR MLS

Key:
DOMC - Days on Marketto Contract
%P/ LP -Sales Price [ List Price

Please note: If you live outside Bella Vista, please reach out to me
and | will send you the market data for your price range in your city.

Join the Bella Vista Neighbors Discount Program!

Free to our membership!

Local Bella Vista merchants’ partner with the Bella Vista
Neighbors to offer members a discount on services or goods.
Participating members gets a membership card to carry with
them to display to the merchant before the discount is given.
Membership Card To sign up, visit www.bellavistaneighbor.com and click the
e Discount Partner tab.

8 Hebrides Lane, Bella Vista
$155,000.00 / MLS #1087210

Built in 2006, this home features 3
Bedrooms, 2 Bathrooms, and 1,408
square feet. Charming home
situated on quiet cul-de-sac street.
Home features; open floor plan,
pantry, level lot, large deck for
entertaining, 57x27 fenced area,
gardening or for pets. Close to Bella
Vista lakes and golf courses. Easy
access to new Bella Vista Bypass for
easy daily commute.
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7 Hebrides Lane, Bella Vista
$155,000.00 / MLS #1087204

Built in 2006, this home features 3
Bedrooms, 2 Bathrooms, and 1,431
square feet. Home features; sets on
quiet cul-de-sac street, cathedral
ceilings, large open-area for family
gatherings or entertaining, open
floor plan, pantry, level lot, mature
landscaping, deck, fenced back yard.
Home has new blinds and water
heater. Close to Bella Vista lakes and
golf courses. Easy access to new
Bella Vista Bypass for easy daily
commute.
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