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5 Things You Need to Know about Your Future
Neighborhood

Are you currently on the home hunt? You probably have a list of needs and wants.
Have you included anything about the neighborhood? In addition to bedrooms,
baths, and interior upgrades, it's a good rule of thumb to ask a few questions about
the potential neighborhood you may want to call home.

1.Is the area well-maintained? Take a walk around the block. Drive through the
neighborhood. Are properties well-maintained? Are roads in good condition? The
appearance of the lawns, homes, and public spaces can reveal a lot about the area.

2. Are there any rules and regulations you need to be aware of before you
commit? Do you mind if your renovations and landscaping are restricted by
homeowner association bylaws? Find out if the neighborhood has any rules and
regulations, and what they are.

3. What s the reputation of the school district? Even if you don’t have children,
the school district’s status can affect property values. Get the scoop on the
district’s rankings in academics and financial stability.

4. What's the crime rate? Oftentimes you can find maps provided by the city that
show what crimes occur in the area and how often. The FBI may also have reports
available for the area. Do a little research to make sure you’ll feel safe in your new
home.

5. What amenities are nearby? For some homebuyers, access to public
transportation is important. Others want to live near parks, shops, or restaurants.
Find out what amenities the area offers to ensure that you choose a neighborhood
that suits your lifestyle.


http://www.juliehullrealtor.com/
http://www.douglasgrantrealtor.com/

SELLING YOUR HOME

FREE Market Analysis

COMMISSION DISCOUNT
given to Bella Vista Neighbors Members who lists home
with Neighbors Real Estate Group.

Let me answer all your Real Estate questions!
| specialize in selling and marketing property in Bella Vista.
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JULIE HULL
479-876-3379
juliehullnwarealtor@gmail.com

www.neighborsrealestategroup.com

If your property is listed with a real estate broker,
with them and cooperate fully. Commission Discos
Housing Act and the Eaual Opoortunitv Act. Offer Expires December 31. 2019,

EIGHBORS

REAL ESTATE GROUP

3 Skelton Drive

Bella Vista, Arkansas
Under Contract 117 Days
Closed in 32 Days

LISTING AGENT

NEIGHBORS

REAL ESTATE GROUP.

23 Brentwood Drive
Bella Vista, Arkansas
Under Contract 27 Days
Closed in 49 Days

LISTING AGENT
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6 Sennen Lane

Bella Vista, Arkansas
Under Contract 3 Days
Closed in 44 Days

LISTING AGENT
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2 Skye Lane
Bella Vista, Arkansas
Under Contract 36 Days
Closed in 31 Days

LISTING AGENT
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50 W Elvendon
Bella Vista, Arkansas

BUYERS AGENT
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201 untlngton St
Gravette, Arkansas

BUYERS AGENT
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4 Newnham Circle
Bella Vista, Arkansas
Under Contract 46 Days
Closed in 67 Days

LISTING AGENT

please disregard. It is not our intention te solicit the offerings of other real estate brokers. We are happy to work
ffered with Relocation services. Neighbors Real Estate Group fully supports the principles of the Fair
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4521 ‘ a ircle
Rogers, Arkansas

BUYERS AGENT
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arrow Lane
Bella Vista, Arkansas

BUYERS AGENT
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58 Walney Drive
Bella Vista, Arkansas
Under Contract 77 Days
Closed in 30 Days

LISTING AGENT




HAPPY AUGUST
HOME ANNIVERSARY

Carl -5 Years!

Edwin & _Eve

—2 Year!







HAPPY JULY HOME ANNIVERSARY

Roger & Carla — 4 Years Joe & Meranda — 4 Years

Do you remember the excitement of
going to the county fair?

Julie Hull, Principal Broker

Elsie - 2 Years

Back before we were all so connected in
our electronic world, we looked forward to
meeting our friends and family at the local
county fair.
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Randy & Glenda - 2 Years

My family always went on arm band night —
The only night you could ride as many rides
as you could for one price.

My fair adventure always started at the art,
craft, and food entries. Back then, | hoped
to get to the fair early enough to be done
wandering through these booths as quickly
as possible. As a kid, | wanted to get to my
friends, but now realize what a wonderful
time this was with my mother. We would
look over all the entries and pick our
favorites, whether or not we agreed with the official fair ribbons hanging on them.

Never having my own money, | never tried my hand at the booths where you could win prizes. My
family was too frugal to spend money on this. You would hear the occasional pop of balloons or the
barking of the carnival workers trying to lure passer byers into their game.

And there is nothing like fair food. Nothing healthy to be found, only fried foods such as hamburgers,
tacos, and funnel cakes. (The one night | never had to worry about eating my green vegetable.) |
would walk the whole fair before deciding which fair delicacy | would delight in for dinner.

The most magical time was always after dark. The fair didn’t seem to wake up until then. Every
county fair had a Ferris Wheel that lite up the night sky. From there my friends | would enjoy a slew of
rides which always included the Tilt — A — Whirl (spinning carts), the Scrambler (spinning carts), the
Kamikaze (caged cart swinging back and forth until making a whole loop upside down), the Zipper
(caged cart arm rotates a whole loop and cage freely spins), and the Round Up (gravity ride).

As closing time approached, | was always thankful for the evening, sad it was over, and left to dream
of the next fair.



LLA VISTA MARKET DATA

Real Estate Marketing Activiy Table
Bella Vista Residential - Resale & Mew Construction
JULY 2019 (January 16, 2019 - July 15, 201%9)

Price Current Pending 6 Month  Sold / Mos DOMC SP/LP S /SgFt
Range Listings Listings  Sold Month  Supply Average Average Average
0-59 12 3 42 1= 1 ) = P $B6.52

100-149 z 22 195 26,17 0 E5 933 $95.42
150-199 a5 34 224 4300 1 75 933 $10140
200-249 49 1 1w 22E7 2 79 993 $109.74
250-299 18 10 52 1050 . 83 993 $107.52
300-349 14 5 27| Bm 3 a3 933 $10.95
8 2 20 aE7 2 85 993 $TBET
4 0 3 0E0 2 54 993 | $123.89
; 3 4 AT z 95 95 $132.17
7 1 70 1m 5 a7 953  $168.92
3 0 17 oW 1 59 993 $145.01
1 0 2 7 o 3 122 953 $178.94
2 1 0o 0T 13 g . -
1 0 0 oo - - - -
0 0 0 0o - . - -

wWhole tarke 168 B35 123.50

Ilwhole Marke 210 150 530 13.33 1 100 37 120
Prepared exclusively for clients of Neighbors Real Estate Group
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P
DOrAC - Days on barket to Contract
SP{LF - Sales Price! List Price

side Bella Vista, please reach out to me and I will send you the market data for your



