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OPEN HOVSES :





Before the Open House: Call to Invite the Neighbors Script

Hello! This is _________ from Keller Williams. I'm calling because (homeowners) have asked me to invite you to the open house on their home at (address) on (date and time). Feel free to drop by, and if you know of anyone from work or a friend that would like to come with you, please feel free to bring them.

By the way, when I find a buyer, I'd like to be able to share with them what people like about the neighborhood. May I ask you what it is that you like about the neighborhood? Excellent!

And, if you were to move, where would you go next and when would that be?

Before the Open House: Door Knock to Invite the Neighbors Script

Hello! This is _________ from Keller Williams, and I just wanted to drop by because (homeowners) would like me to invite you to their open house at (address) on (date and time). 

Feel free to bring someone with you from work or a friend or relative that might be interested in buying in your neighborhood.

By the way, when I find a buyer, I'd like to be able to share with them what people like about the neighborhood. May I ask you what it is that you like about the neighborhood? Excellent!

And, if you were to move, where would you go next and when might that be?

During the Open House: Welcome Script

Hi! I’m  _________ from Keller Williams. Thank you for coming to my open house today.

I’ve found that people come to open houses for two reasons: 1) They are thinking about buying, or 2) They are curious about what their home is worth. Which are you?

During the Open House: Neighbor Welcome Script

Hello! This is _________ from Keller Williams. Are you familiar with the property values in the area? Would it be valuable to have a neighborhood report emailed to you monthly, so you can stay in touch with what is happening to values in your neighborhood?

During the Open House: Offer the KW Mobile Search App Script

How does this home compare to others you have seen? Would you like to view information on all homes for sale at any time right from your phone? Let me share my app with you.

After the Open House: Follow-up Call Script – Seller Focused

Hello! This is _________ from Keller Williams. We met earlier today at the open house. Knowing that you are considering selling your home, I’d be pleased to provide you with an up-to-date home valuation report and market update. Does that sound good? 

We could get together tomorrow around 4:00 p.m. if that works for you. Why don’t we meet at my office and go from there?

After the Open House: Follow-up Call Script – Buyer Focused

Hello! This is _________ from Keller Williams. We met earlier today at the open house, and knowing that you are considering buying, I wanted to let you know that I did a little digging when I get back to the office and I found several properties in the neighborhood that match your criteria. 

I know the house you saw today wasn’t quite right, but I think these few others might have some potential. We could get together tomorrow around 4:00 p.m. if that works for you. Why don’t we meet at my office and go from there?
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