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OPEN HOVSES :





Welcome to Week 3 of Lead Gen for Listings!
This toolkit was compiled to empower you to zero in on listings – the foundation of any great real estate business and the focus of the Career Growth Initiative.   There are a variety of methods to generate leads and this week, we’ll be targeting open houses.

Open houses put you in direct conversation with highly-qualified prospective clients and are an opportunity to showcase your skills and services. Starting with the Career Growth Initiative call on Mondays at 1:00 PM CT, you will receive instructions on how to best leverage open houses as a lead generation engine!

In the meantime, here are a few specific tips for making the most out of your open house activities this week:

Think safety first. As with any occupation, there are occasional hazards. Be aware of your surroundings, have a buddy and always let someone know where you are.

Make it an event! A successful open house doesn’t just happen, it’s the result of weeks of marketing and preparation. Make sure to utilize all of the resources in this toolkit to ensure your open house is packed!

Come prepared to speak with buyers and sellers. Clients that have not yet put their house on the market may be dipping their toes in the water at an open house, seeing what’s available in their desired neighborhood. An open house is your opportunity to connect and demonstrate how you sell houses for more money in the least amount of time.

Build your database. Open houses are a goldmine for feeding your database. Make sure you exchange information and keep your contacts organized in your database for quick follow-up.

Think of an open house as a relationship building event. Invite all of your past clients and pique their curiosity by letting them be one of the first to see your new listing.

Gather information on the neighborhood and community at your open house. Use this information to better establish yourself as the local real estate expert and develop deeper roots in the area.

Open houses are a low to no cost way to lead generate and as the adage goes – listings spur more listings. This is how you take territory and multiply your business! 

And, to help manage the referrals your lead gen activities create, utilize the tools of the Career Growth Initiative so that you can track your progress toward your big goal! The CGI was designed to help drive your business to the next level through listings. So, as you proceed week-by-week, these toolkits in conjunction with the CGI will be a game-changer for your business!
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