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There are many issues to consider before buying a home.
Buying and selling Real-Estate can be confusing, full of
anxiety, fear, and frustration, especially in today’s chaotic
Real Estate market. | am a professional reltor who is
focused on your goals while specializing in local home
buying and selling. | effectively coordinate the purchase
and sale of real estate, properties, residential homes,
townhomes, condos, hew construction, and land, based on

our clients’ needs.

Taking time to educate yourself about the home buying
process with a professional is important to the long-term
enjoyment of your home. | will present important
information and factors that you should know when you are
in the process of purchasing a home or property. Whether it
be helping you find your Dream home, Sell your home or
Finding a rental property/air bnb unit that works for you, |
have the knowledge to assist and help you with all of your

needs.
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We recommend our buyers get pre-qualified before beginning their home
search. Knowing exactly how much you can comfortably spend on a home
reduces the potential frustration of looking at homes beyond your means.

aaa

Find an agent

Start loan pre- ‘
to work with

approval

Start your search

Go ahead and get this process
started. Ensuring your mortgage
payment is around 30 percent of

your nat monthly income s a
good rule of thumb to follow.

I'd love 1o be the one to guide you
through this process. As your
agent, we'll discuss your price
range, ideal locations, current
market conditions, and maore.

I'll be sure to get you information
on new houses that meet your
criteria as soon as they're isted,
I'll do everything in my power to
help you find your dream home.

Negotiate

We may receive a counter offer.
Don't be intimidated! We'll
discuss it, oF propose our own
counter offer. Market conditions
determine how aggressively we
negotiate the contract.
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Finalize financing

If you're pre-qualified, this
shouldn't take long. But you need
to stay in close contact with your
lender. I'll manage all the property
information your morigage lender

needs o close the koan.

Congratu
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Make an offer

I'll create your offer, tailored
exactly to your needs. If it's
accapted, we should close on the
home within 30 to 60 days after. If
it's not, well negotiate with the
seller to reach a deal.

e

Close the dedal

You'll gat a Good Faith Estimate

of closing cosis from your lender.

It must contain all closing costs
and fall within a tight range of
accuracy. l'll study it and let you
know if averything looks commact.

You're a homeowner!

ations!

Get a grasp of the
market

My local market expertise is a
valuable resource as you
consider what's a good deal and
what isnt. Understanding market
conditions can be difficult, but
that's why I'm here to help.
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Move in!

Congratulations! You can move
into your new home. Enjoy it! I'l
stay in touch in case there's
anything else you need,
And don't forget...
| always appreciate rafarrals!
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DETERMINE HOW
MUCH YOU
CAN AFFORD:

Lenders typically recommend
homes with a cost no more than
three to five times your annual
household income, with a 20%
down payment and moderate

amount of other debt.

PREVIEW HOMES &
WRITE OFFER

After touring homes in your price
range, I'll assist you in writing an
offer on the right home. We'll
present a fair offer based on the
value of comparable homes in the
area. We may need to negotiate
this offer with the sellers until

accepted.

GET PREQUALIFIED AND
PREAPPROVED:

Initially you'll provide some financial
information to your lender - such as

your income and amount of savings.

For preapproval, your lender will
need W-2 statements, paystubs, bank
account statements and to run a

credit check.
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STEP 2

The immediate step
after making an offer
and having it accepted
is to complete any
inspections that the
offer was contingent
upon. If one of the
contingencies was a
home inspection, you'll
have a certain number
of days to complete
this after the offer is

accepted

This form will be used

after the home
inspection if there are
any counter-offers to
the seller, asking that
items considered
defective or problems
relating to the safety
of the home are
corrected prior to

closing.

A home warranty can
be purchased to
cover repairs and
replacements on
systems and
appliances in your
home, usually for a
period of a year. This
may include coverage
of your home's
electrical, plumbing,
heating, and air
conditioning systems
as well as other home

appliances.



Title is the right to own, possess, use,
control and dispose of property. When
purchasing a home, you are actually

buying the seller's title to the home.

Before the closing, a title search will
be conducted for any problems that
might prevent you from a clear title to
the home.

You will also want to determine how
you wish to hold title to the property -
especially if you're buying with a
spouse, a partner, family member, or

colleague.

An appraisal is an estimate of the
value of a property. Although the
primary goal is to justify the lender's
investment, the appraisal can also
protect you from overpaying.

Your lender will typically hire the
appraiser and charge you a fee for
the service at the closing.

After the lender approves your loan,
you will get a commitment letter that
stipulates the loan term and terms to
the mortgage agreement. This final

commitment letter will include the

annual percentage rate and the
monthly costs to repay the loan. It will
also include any loan conditions prior

to closing.



HOMEOWNERS
INSURANCE

Lenders also require proof of insurance on a home
before issuing a mortgage. Payments toward a
homeowners insurance policy are usually included in

the monthly payments of the mortgage.

FINAL AMOUNT FOR
CLOSING

You won't know your final cost for closing until the
last couple of days. You'll find the summary of costs

on the HUD-1 document.
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CLOSING

THE CLOSING PROCESS
FINALIZES THE
PURCHASE OF YOUR
HOME AND MAKES
EVERYTHING OFFICIAL.
ALSO KNOWN AS
SETTLEMENT, THE
CLOSING IS WHEN YOU
RECEIVE THE DEED TO
YOUR HOME.

PRIOR TO CLOSING,
YOU SHOULD CHANGE
ALL UTILITIES INTO
YOUR NAME, AND
COMPLETE A FINAL
WALK THROUGH TO
CHECK FOR ANY
OUTSTANDING ITEMS.

* A valid government issued photo ID
 Wire for the total amount due
* Outstanding documents for the title company or mortgage

loan officer

The escrow officer will look over the purchase contract to:
identify what payments are owed and by whom; prepare
documents for the closing; conduct the closing; make sure
taxes, title searches, real estate commissions and other
closing costs are paid; ensure that the buyer's title is recorded;

and ensure the seller receives any money due.

Some of the most common fees include:

* Escrow fees

e Recording and notary fees, if applicable

e Title search and title insurance

* Origination, application and underwriting fees from lender
* Appraisal fees

* Local transfer taxes

* Homeowners Insurance

* Home Owners Association fees, if applicable

Make sure to keep copies of all closing documents for tax

purposes.



Things to think about:

e What is your lifestyle? What are the things you
enjoy doing at home? Do you entertain guest?

e Will there be anyone living in the home with you?

e Will anyone else be spending more than a weekend
with you (e.g., parents)?

e How do you spend your time in the evenings and on
the weekends?

e Do need additional space for your hobbies?

e Do you have any pets?

e Do you have anything special that needs to be
accommodated such as athletic equipment, fine
art, large furniture, or a large collection?

e When people come to your home, what do you
want your home to say about you?

Where would be your ideal location.

e What is your maximum commute time and distance to
and from work?

e Are schools important?

e |s there a particular view you are seeking (e.g., lake,
farmladnd, parks)?

e What else is important about your location?




Things to think about:

o Pt

e What type of home are you looking for (e.g., single-
family, condo, town house, etc.)?

e Approximately what size house are you looking for (sq
footage)?

e How many stories?

e What size lot would you like?

e What architectural styles do you prefer?

e What type of exterior siding will you consider?

e Do you want a porch or deck?

e What are you looking for in terms of a garage (e.g.,
attached, carport, etc.)?

e What other exterior features are important to you?

G Do you have a preference for when the house was built?
e Do you want a house in move-in condition or are you
willing to do some work on it?
e What do you want your home to say about you?
e Do you want to have a swimming pool or hot tub?

e Are you looking for any structures such as a greenhouse
or shed?
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Design your home:

1.What kind of style do you want the interior of your home
to have (e.g., formal, casual, cozy, traditional,
contemporary)?
2.What kind of floor plan do you prefer (e.g., open vs. walls
between all living spaces)?
3.ln general, what are your likes and dislikes for the interior
of your home?
4. How many bedrooms do you need?
5.How will each of those rooms be used?
6.What are your preferences for the master bedroom?
7.How many bathrooms do you need?
8.What are your needs for each of the bathrooms?
9.What features must your kitchen have (e.g., breakfast area,
types of appliances, etc.)?
10.What finishes do you want (e.g., countertops, flooring,
appliances, etc.)?
11.What are your likes and dislikes for the kitchen?
12.Would you like the dining room to be part of the kitchen =
configuration? What about the living room? L (

13.What size dining room table do you have?
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Moving Day

New Address:

Before you move, you should contact the following companies and service providers:

; Accidental

______ Electric Ll -

______ Telephone i Ale

______ Water ______Health

______ Cable ______H.ome

Y 1 U e Life

____________ Renters

_/__R_Brokergzwm EW e

______ Accountant S0 Bamxs

______ Doctor ______Cellular Phone

______ Dentist ______erartment Stores

______ Lawyer ______Finance
Companies/Credit Cards

svevnment

______ Internal Revenue

Service (IRS/Social ©° = ———
SECIiEEEEL. > - R e

______ Post Office
______ Schools : S :
Business Associates

State Licemsing . = = v

Magaiines
Newspapers

House of Worship

______ Library b

______ Veterans _____Drug Store
______ Dry Cleaner
______ Hair Stylist
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Congratulation on taking the first step in the home purchasing process!

It was really nice catching up with you, and | look forward to working together in the search of your home. Here
is a list of a couple of lenders for you to speak with. It is your choice to work with any lender that you feel

comfortable with.

From there, we would know exactly what to look for or what we need to work on. You are more than welcome
to shop around for any other lenders that you feel comfortable to work with. These are just a list of Loan Officers
that | have worked with in the past. Once you have chosen a lender or if you want to look for other options,
please let me know. Remember, | do not work for the lenders, | work for you for absolutely no cost. | am here for

you every step of the way!

Jennifer Rogers NMLS# 1327514 Michael Floyd NMLS# 229856
Senior Mortgage Banker s Guaranteed Rate Affinity o
Phone: (321) 217- 2533 C:(407) 872-1129 O(601)510-0428 B¢
Email: jennifer.rogers@southstatebank.com Email: Michael.Floyd@Grarate.com

Ryan Aceto MLO# 289590
Mortgage Equity Partners
Phone: (407) 730-8823

Email: raceto@meploans.com

Keisha Durand NMLS# 972729 ELE
Landmark Mortgage Planners %E- i
C:727) 644-7301 O:(352) 505-5040
Email: keisha@Imploans.com

Documents to have readily available (if applicable):

-Copy of Driver's Licenses
-Copy of Social Security Card
‘Income and employment documents, such as tax

returns, W-2s and 1099s (2yrs)

-Pay Stubs (2yrs)
-Mortgage Statement/Coupons (for all loans)

‘Most Recent Bank Statements

-Property Tax Bill

-Asset statements on bank, retirement, brokerage
accounts and Investment Account Statements
‘Records of rent payments, divorce, bankruptcy and
foreclosure



https://www.google.com/search?sxsrf=ALeKk01auMvzaqJnYMM9oTYIInXF6d9VDA:1592835322725&q=mike+smalley+mortgage+team+winter+park+phone&ludocid=8915051223361370250&sa=X&ved=2ahUKEwiytuL8zZXqAhUCZN8KHTQvBIEQ6BMwEnoECCMQAg
https://www.google.com/search?sxsrf=ALeKk016l5aYpe2JI-1gmokC8CuUMIUm5g%3A1592835311905&source=hp&ei=77zwXruQNMKQggeE65b4Dg&q=mike+smalley+waterstone+mortgage&oq=mike+smally&gs_lcp=CgZwc3ktYWIQARgFMgQIABANMgQIABANMgQIABANMgQIABANMgQIABANMgQIABANMgQIABANMgQIABANMgQIABANMgQIABANOgcIIxDqAhAnOgQIIxAnOggIABCxAxCRAjoFCAAQkQI6BQgAELEDOgIIADoFCAAQgwFQvA1YuSlg9U9oAXAAeACAAdUBiAGSCZIBBTcuMy4xmAEAoAEBqgEHZ3dzLXdperABCg&sclient=psy-ab
https://www.google.com/search?sxsrf=ALeKk00D6Kzb8B5evGPZBRCyNw6wwEKeJw:1592835418903&q=ryan+aceto+phone&ludocid=4148476500993347640&sa=X&ved=2ahUKEwjB7NCqzpXqAhUCheAKHdcLB0QQ6BMwE3oECBMQAg
https://www.google.com/search?sxsrf=ALeKk01auMvzaqJnYMM9oTYIInXF6d9VDA%3A1592835322725&ei=-rzwXrLRK4LI_Qa03pCICA&q=ryan+aceto+mortgage&oq=Ryan+Aceto&gs_lcp=CgZwc3ktYWIQARgAMgcIABAUEIcCMgIIADIGCAAQFhAeMgYIABAWEB4yAggmOgcIIxCwAxAnOgcIIxCwAhAnOgQIIxAnOgUIABCRAjoFCAAQsQM6BAgAEEM6BQgAEIMBOggIABCxAxCRAjoHCAAQsQMQQ1DZD1jBU2DsZGgDcAB4AIABiQGIAbcNkgEENi4xMJgBAKABAaoBB2d3cy13aXo&sclient=psy-ab
mailto:raceto@meploans.com
tel:(407)%20872-1129
tel:(407)%20872-1129
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KAMILLE RICHARDS

Realtor®

COLDWELL BANKER REALTY

AS YOUR AGENT, MY TEAM AND I GO
ABOVE AND BEYOND TO HELP.




