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- g Understanding Home
WHY USE US! '

I. Understanding your unique property

2. Review of your real estate agreements
3. Negotiation of the best terms for you
in the agreements
4. Explanation of the purchase contract
and mortgage documents
5. Correspondence with the seller’s attorney
6. Communication with the title company Financing Your Business
7. Correspondence with the mortgage company with Your Home Equity....7
8. Obtaining the necessary tie work t : | B |
9. Review of mortgage commitment ' i -
10. Review of title commitment

I1. Preparation for closing
12. Resolving all disputes before closing
I3. Representing you at your successful closing
Phone: (718) 596-3234
Fax: (718) 222-3153

Email: info@equitysmartrealty.com
Website: www.equitysmartrealty.com

EQUITY SMART REALTY 26 Court Street, Suite 701
EMPOWERING EQUITY SMART INVESTMENTS Brooklyn, NY 11242

CALL US TODAY AT 718-596-3234
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Thinking About Selling?
3 Reasons You'll Absolutely Need a
Great Real Estate Broker

hether you're familiar with the
market or you've never sold a
home before, an effective real

estate broker can be exactly the thing you
need to make for a positive market experi-
ence. With the world of real estate in a con-
stant state of flux, here are a few reasons
why the right broker can successfully guide
you through the muddled waters of the mar-
ket.

A Skill for Communication

In case the real estate market makes you
nervous, it's particularly important to have
the kind of broker who will keep you in the
loop and give you the information you need
to make an informed selling decision. A
broker with the powers of communication
will be able to give you honest advice when
it's required, like if it's time to lower the
price of your house, so that you can have
success in achieving the offer you're look-
ing for.

A Willingness to Work Hard
There are many brokers out there who won't

be willing to put in additional effort for a
client, but the kind of broker you'll want to
choose should be someone who is a go-get-
ter and will chase potential business for
you. Instead of waiting around, an ideal
agent should be following up with potential
buyers and ensuring that they're chasing
any leads that may guarantee the purchase
of your home. If you have to ask them to be
proactive, they're probably not the right per-
son for the job.

A Bevy of Client References
A real estate broker that is worth their salt
should not hesitate to provide you with
client references so you can make an in-
formed, educated decision. Instead of ask-
ing for their personal references, though,
request the names of their last ten clients as
this should give you a pretty good grasp of
what their capacities as an broker are, and
how they will serve you. If they are cagey
about providing references, you'll want to
move on to your next potential broker.

The real estate market is rife with a lot of
things to know and it can be complicated to

|

|

|

1A A \
\ =

\

|

-
v
]
L]

REAL

JUST SOLD:
Welcome Fome!

ESTATE AGENTS
WANTED: APPLY NOW!

26 Court Street, Suite 701
Brooklyn, NY 11242

Phone: (718) 596-3234

Fax: (718) 222-3153

E: info@equitysmartrealty.com
W: www.equitysmartrealty.com

jump into the tides, but the right broker can
actually make the process of selling your
home a lot less stressful. If you're currently
looking for a home and are not sure where
to turn, you may want to contact one of our
real estate professionals for more scoop on
the market

Equity Smart Realty (ESR) specializes in
a customized marketing strategy tailored to
each seller’s individual needs. Our goal is

Equity Smart Realty

Real Estate Sales:
Program
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BUY | SELL | RENT | DEVELOP

RESIDENTIAL & COMMERCIAL REAL ESTATE

to bring you the highest offer in the shortest
amount of time. Our experienced team have
successfully marketed and sold residential
properties throughout New York City. ESR
assists buyers in locating and purchasing-
properties in the following areas: Brooklyn,
Queens, Staten Island, Manhattan, Bronx
and other counties in New York State.
Schedule an appointment today. Call 718-
596-3234. m

EQUITY SMART REALTY
EMPOWERING EQUITY SMART INVESTMENTS
Phone: (718) 596-3234
Fax: (718) 222-3153
Email: info@equitysmartrealty.com
Website: www.equitysmartrealty.com

EQUITY SMART REALTY (ESR) is looking for individuals who
are driven, coachable, committed and wealth-motivated to join our
Real Estate Team. Once you have joined our Team you will attend
our Real Estate Training program unlike any other and we will pro-
vide you with the tools you need to get started. The rewards of a
Real Estate career include a potential for a six-figure income and a
flexible schedule. Contact ESR and let's discuss your future and our
GREAT COMMISSION PLAN!

26 Court Street, Suite 701
Brooklyn, NY 11242

To register visit
www.chamhercualitiun.nruIesr
or Call 718-722-9217

It's time to make a career choice that you will LOVE.
Send your resume to info@equitysmartrealty.com
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Understanding How Home Equity
Works and Why Buying a Home Can
Be Your Best Investment

hen delving into the world of
real estate and investment prop-
erty, there are many terms that

will come up that require further explana-
tion. Whether you've never heard the phrase
'home equity' before or you have a little fa-
miliarity, here are the ins and outs of what
it means and how this asset can help your
financial outlook.

All About Home Equity

Essentially, home equity refers to your por-
tion of the value of your home, and the
amount of this figure is important because
it is included among your assets when de-
termining your net worth. If this sounds
confusing, think of it this way: if you have
completely paid off the cost of your home,
the value of your home equity is this total
amount. Of course, because most people
seek a lender to borrow money from when
they purchase a home, their home equity
would consist of their down payment and
whatever amount they've paid down on the
mortgage since purchase.

An Example of Home Equity

To provide further clarification, let's use the
example of a house that has been purchased
for $300,000. In the case that a down pay-
ment of 20% has been provided at the time
of purchase, the equity in the home would
be $60,000. Since this amount is the per-
centage and cost of the house that's been
paid down, this is the amount of the house
that is actually owned and this will be fig-
ured among an individual's assets.

How Home Equity Works

As you pay the amount that you owe on
your home each month, you are paying off
your total debt and thereby increasing your
equity. Since this amount of money is con-
sidered an asset that belongs to you, it can
be used down the road to buy another home
or invest in other important things like ed-
ucation or retirement. While paying off the
amount owed on a home is a considerable
investment, if the value of your home in-
creases, this means that you'll still owe the
same on it but your home equity will have
automatically increased.

As an asset that is part of your financial net worth and can be used down the road to fund
other investments, home equity is a very useful term to know when it comes to purchasing
a home. If you're on the market for a home and are considering your options, you may
want to contact one of our local real estate professionals for more information. =

Fire Your Landlord

and Become an American Home Owner

Caribbean American Weekly's pre-purchase education program is known as the Fire Your
Landlord Seminar. This seminar is designed to take the mystery out of the home-buying
process and prepare first-time homebuyers to make the important choices related to home
ownership.

e e e i e e et o e e e g
To register:
Call 718-722-9217
Email: info@mynacc.org

The seminar covers such topics as:
BKnowing your financial situation

B(Credit and credit issues

BThe types of home ownership

BThe role of the lender

BUnderstanding the loan closing process

BYour legal rights and responsibilities as a home owner
BTax benefits of ownership

Sponsored by:

m Concerned Americans For Racial Equality

Different Shades
Scattered Globally
Same Goal

Exr,

Visit: www.chambercoailtion.org

Seminar dates:
Saturday, October 29 @12noon
Saturday, November 5 @12noo

Location: 26 Court Street
Suite 701
Downtown Brooklyn
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It’s Your Investment: How to Be a Smart Buyer

( jhoose an independent lawyer who
will protect you in the biggest in-
vestment of your life. Your attor-

ney should protect your interest, not the

commission of the broker. You have signed

a real estate contract which represents the

largest financial transaction of your life.

Did your attorney review that contract?

Your attorney, not an attorney the broker

forced on you, because the house of your

dreams would be sold if you did not sign
now. Beware of the broker and the attorney
he may recommend to you.

Negotiations and Inspection

Real estate brokers and their sales agents
are working for the seller not for you. Their
commission depends on the price they sell
the property for. The higher the price; the
higher the commission. Therefore, it is in
your best interest to negotiate intelligently.
You are best prepared to negotiate if you
know the market; do some research on
property prices in the neighborhoods you
would like to live in. Remember, the
smaller the amount you borrow, the less in-
terest you have to pay over the life of the
mortgage loan.

After you have concluded negotiations,
but before you sign the contract, have a pro-
fessional home inspection completed. That
inspection should answer questions like
these:

* What needs to be repaired at your prop-
erty?

* What’s unsafe or causing rapid costly
damage?

* What are the priorities of repairs?

* How should repair priorities be adjusted
for your circumstances?

* What repairs involve significant costs?

* What are the biggest risks of hidden dam-
age?

* What are the repair alternatives? Who
should perform them?

* What further investigations are most ap-
propriate?

Once these questions are answered, you

now have the opportunity to renegotiate a
better price or walk away from the transac-
tion since you did not sign any contract. It
is better to lose a couple hundred dollars on
an inspection than thousands of dollars later
on.

Contract Terms to Understand

* Right to Inspection, Condition of Real Es-
tate.

* Earnest Money

* Financing Contingency

* Home Inspection (As discussed above)
* Home Sale Contract Contingency (You
have a house to sell)

* Home Sale Closing Contingency (You

must close first)

* Possession

* Prorations

* Survey

* Time is of the essence

* Title Insurance - Title insurance will pay
for defending against any lawsuit attacking
the title as insured, and will either clear up
title problems or pay the insured’s loss. For
a one time premium, an owner’s title insur-
ance policy remains in effect as long as the
insured, or the insured’s heirs retain an in-
terest in the property, or have any obliga-
tions under a warranty in any conveyance
of the property.

Closing Costs and Other Issues

Before you close on the house, you should
have a final walk through inspection, and
ensure that any repairs requested have been
made and that items which were there are
still there. Some of the costs associated
with a closing are: statutory costs, transfer
taxes, recording fees for deeds, other state
and local taxes, pro-rated taxes, attorney
fees, title search costs, homeowners insur-
ance, application fees, appraisals, points,
adjustments, etc.

Important, before the closing, understand
the types of ownership of real property that
are possible: joint tenancy, tenancy by the
entirety or tenancy in common. Understand
these terms before you go to the closing. ™

Figeroux & Associates combines talented attorneys and breadth of
expertise to offer a comprehensive, creative and value-added

approach to legal services. We represent property owners, developers,
mortgage, debt and equity investors, tenants, brokers, and managers.
With a particular emphasis on the New York area, our team regularly
handles every aspect of any real estate or development transaction
including:

Sales and acquisitions

# Loan origination, mortgage refinancing and restructuring

# Credit leases, ground leases and other net leases

% Equipment leases, office leases and retail leases

# Equity transactions, accounts receivable transactions and
debt transactions

#% Property development and construction

#% Brokerage and management arrangements

#% Disposition of assets

#% Permitting before local, state and federal authorities

. : .
- Flgeroux & Assoclates
26 Court Street, Suite 701, Brooklyn NY, 11242
Phone: 1-855-768-8845 | Website: www.figeroux.com

@



‘ EQS_1_Layout1 10/11/2016 3:38 PM Page 5

Are You Ready to Refinance Your Mortgage? Learn
How to Do a Quick Refinancing Self-Assessment

hether you've decided to reno-
vate your home or you would
like to consolidate your debt, re-

financing your mortgage can be an option
in times of money trouble; however, it's im-
portant to know whether or not this is the
right step for you. If you've been consider-
ing refinancing recently and are wondering
how to come to a decision, here are some
questions you should ask yourself before
wading into the water.

Do You Have the Extra Time?

It may sound silly, but looking into the de-
tails of financing your mortgage can take
up a lot of time, and if'it's going to be stress-
ful or tax your abilities too much, you may
want to hold off until things change. Be-
cause there are so many details associated
with refinancing, and the security of your
largest investment hangs in the balance, it's
important to have the time to research and
understand all the small stuff so you don't
fall victim to a bad loan or confusing mort-
gage terms.

What's My Interest Rate?

It's entirely possible that refinancing may
not be worth it if you can't get the interest
rate you're expecting, so don't be taken in
by low rates you may have come across.

Because many unreliable lenders will offer
the lowest rate to get your business, it's a
good idea to do the research and go with
someone you can trust. Your credit score
and financial standing will have a lot to do
with the rate you qualify for, but if the in-
terest isn't as low as you've calculated, it
may not be a beneficial financial decision
in the end.

Will This Help My Financial Situation?

No one decides to move forward with a
mortgage refinancing without thinking that
it's a good financial decision, and that's why
it's so important to carefully weigh all of the
variables before deciding refinancing is for
you. From a job loss to a home relocation,
there are many things that come up in life
that we are not always financially prepared
for, so make sure to consider as many pos-
sible pros and cons as you can before mov-

ing forward with this option.

Many people think that refinancing their
mortgage will improve their financial situ-
ation and eliminate their debt, but it's im-
portant to consider all of the outcomes of
this choice before coming to any final de-
cision. If you're currently considering refi-
nancing, you may want to contact one of
our mortgage professionals for more infor-
mation. ®

Save Your:

o Creditors’ Harassments!
Lawsuits! Foreclosures!

Get the legal help you need NOW! Call 718-834-0190!

FREE BANKRUPTCY CONSULTATION

Documents Required:

H *Health *List of debts

B ome +p ealt ¢ Mind /Eealth *Your most recent tax returns
USIhess cace of Vi / rea t, *Correspondence from creditors

*Car *Marriage/Relationship L awsuit documents

*Social Security and ID
*List of assets

Filing a Chapter 7, 11 or 13 bankruptcy may be your only choice!

RAHEVAVIERICANIDREAVIFAL:

Foreclosure with a Loan Modification

~

g [~ _Z~ " For a FREE Consultation call 1-855-768-8845

Save your dream of home ownership!
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Owning vs Renting: Why High Rents
Are Worse than a Mortgage Long Term

ownership is nearly within your reach,
you're probably wondering whether you
should start looking for a home or whether
you should just keep renting. Renting is
easier, people say, and it gives you more
mobility. But over the long term, all that
rent money can really add up — and it even-
tually reaches a point where buying a home
is a better deal.
So why is paying a high rent a worse op-
tion than buying a house and getting a mort-
gage? Here's what you need to know.

If you're at the stage in life where home

Renting Doesn't Generate Equity

One of the single biggest sources of wealth
in the United States is home equity — as you
pay down your mortgage, you invest more
and more of your money into your property,
and it appreciates in value. When you even-
tually sell that home, you make a profit. The
monthly payment is something you'd have
to make anyway, whether you rent or own
— but when you rent, your monthly rent
money lines someone else's pockets, while
when you own, paying down your mort-
gage actually creates wealth for you.

Renting Doesn't Give You Access to
Home Owner Tax Credits and Deduc-
tions

There are all sorts of tax benefits available
to home owners that renters simply can't ac-
cess. As a home owner, you can deduct

your mortgage interest from your taxes
owing, reducing your taxable income —
but there's no such deduction for renters.
You can also deduct property taxes and
some closing costs when you buy a home
— there are no corresponding tax benefits
for renters.

There are also several tax credits avail-
able to home owners that aren't available to
renters. Things like renovations or simply
buying a home for the first time can give
you tax benefits that renters can't access.

~ WE KNOW
YOUR RIGHTS &
WILL PROTECT
THEM!

LANDLORD &

TENANT CASES

STOP

ILLEGAL

EVICTIONS;
POLICE POLICY
117-11

FREE CONSULTATIONS

Every Saturday 10am-3pm
Call 718-222-3155

* Evictions

* Orders To Show Cause
» Non-Payments.

» Holdovers

* Appeals

Tenants' Rights
Co-ops

Leases

Obtain Services

Rent Abatements

All D.H.C.R. Proceedings
Overcharges

Primary Residence
Owner Occupancy
Buyouts

Relocations

Article /8's

« Jury Trials

LAW OFFICES OF FIGEROUX & ASSOCIATES
26 Court Street, Suite 701, Brooklyn, NY 11242

1-855-768-8845

www.figeroux.com

If You Can Muster Up a Down Payment,
Owning Is Cheaper in the Long Run
One of the biggest hurdles keeping young
people out of the real estate market is the
down payment. It's not easy, but if you can
save up enough money for a down pay-
ment, you're actually better off buying a
home than continuing to rent.

According to Trulia, the median home
price in metro Houston in Texas is just
under $163,000, while the median monthly
rent for an apartment is $1,550. That means
renting would cost $18,600 per year, while
buying a home (assuming a 20% down pay-
ment and 30-year term) would cost $9,384
per year in mortgage payments. In other
words, owning is about half as expensive as
renting in the long run.

Renting may be a good short-term solu-
tion, but over the long haul, owning is al-
most always better. Call a local mortgage
professional to learn more.™

Should You
IQE,NTj)r Qawz/?

Call Equity Smart
Realty at
718-596-3234
fora FREE
consultation.

3 'Must Know'
Pieces of
Advice for
First-time
Home Buyers

hen delving into the realities of
home ownership, there can be
many factors involved that

make it difficult to determine what you
need to know and what can wait until later.
If you happen to be a first-time buyer who's
looking for the best tips for purchasing a
home, look no further than the following
three pointers to set you on the right path.

Get Familiar With Your Credit Score

If you haven't looked at your credit report
for a long time, it can be a daunting task to
request this information. Fortunately, your
credit report is free from AnnualCreditRe-
port.com and it will prepare you for what
lenders are going to see. By taking this im-
portant step, you will be able to determine
any delinquent accounts or balances owing
that have gone to collections, and hopefully
have these cleaned up before they can be-
come a problem for your mortgage.

Determine The Price You Can Pay
While you may have a price in mind for
what you're willing to pay for a home, it's
important to determine your debt-to-in-
come (DTI)ratio before putting in an offer.
Your DTI ratio can be determined by taking
your total monthly costs, adding it to what
you would be paying for a home and divid-
ing it by your monthly gross income. Ifit's
a housing price that will work for you, this
amount should equate to less than 43%.

Organize Your Housing History

If you have a good history as a tenant, the
next step will probably be the easiest of all,
but it's very important in order to prove
you're a responsible candidate for home
ownership. Once you've acquired a Verifi-
cation of Rent from any applicable landlord
in the previous year, you'll want to ensure
that you have money in the bank. While
RRSPs can make a good impression, make
sure you have liquid assets available so you
can convince the lender your home invest-
ment is manageable.

There are a lot of things to know when it
comes to buying a home, but if you're a
first-time buyer the most important thing is
to ensure that your finances are organized
and that you're not diving into more house
than you can afford. By taking the time to
determine your debt-to-income ratio and
looking into your credit, you can ensure a
positive first-time buying experience. If
you're wondering about homes for sale in
your area, you may want to contact one of
our local real estate professionals for more
information.™
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Financing Your Business with Home Equity

hough many business owners at

I some point tap into home equity as

a financing source, you need to de-

termine whether this strategy is right for
you.

First, you should know the basic differ-
ence between the two primary kinds of
home equity debt. A home equity loan is a
one-time lump sum that is paid off over a
particular amount of time with a fixed rate
and number of payments. A home equity
line of credit—also known as a HELOC—
works more like a credit card because it has
a revolving balance. Interest is due on the
outstanding balance and that rate may vary
over time.

As long as your home has appreciated in
value, there will be a bank or mortgage bro-
ker who wants to loan you money in the
form of either a home equity loan or line of
credit right up to your credit limit. It's in
their best interest because they make more
money that way. Yet just because you qual-
ify for a home equity line doesn't mean you
need to use it, particularly as a bank for in-
vestment purposes.

Quite a few things need to go your way
for you to use your home equity line effec-
tively. While home equity loan interest rates
may cost you less than borrowing from
other sources, such as a bank or even from
a brokerage account, you still need to be
very careful and perform your due dili-
gence.

To borrow home equity effectively, you
need stable interest rates and rising home
values. In other words, this strategy works
best during a strong economy. It's up to you
and/or your team of advisors to determine
the pulse of the local and national economy.

Even if you're operating in a strong eco-
nomic environment, many financial plan-
ners would tell you that if you need to
borrow from home equity, you may not be
in the strongest financial position to make
an investment in the first place.

Here are the things you should discuss
with a trusted financial advisor before tap-
ping into your home equity:

BWill your investment deliver a greater
after-tax return than you'll be paying for the
loan?

Do You Know
Anyone Behind
On Their
Mortgage
Payment?

FORECLOSURE PREVENTION

SEMINAR: IS YOUR HOME WORTH SAVING?

Learn about:

BShort Sales

Call 718:722-9217

Location:

BForeclosure Defense in Supreme Court
BMDeed in Lieu of Foreclosure

BYour Own Property Development
BKeep Your Equity to Start a Business

Date: Thursday, October 20 @ 6pm
Register at www.chambercoalition.org

26 Court Street, Suite 701, Downtown Brooklyn

EDoes your home equity loan or line carry
an adjustable rate? If so, a jump in interest
rates may make what you owe even more
expensive and further offset any gains you
make in your investment. If rates fall, it's
good news, but given current conditions, it
makes sense to be cautious.

EHow much is property appreciating each
year in your neighborhood on average? Is
it enough to further offset the cost of your
investment? Keep in mind that no one is
predicting the type of double-digit property
appreciation we saw before 2004.

BHow will this loan work for you from a
tax perspective? Keep in mind that interest
on home equity loans is generally not tax-
deductible if you aren't using the debt to

SELL YOUR
HOUSE FAST!

EQUITY SMART REALTY

EMPOWERING EQUITY SMART INVESTMENTS

26 Court Street, Suite 701
Brooklyn, NY 11242

Phone: (718) 596-3234
Fax: (718) 222-3153
E: inffo@equitysmartrealty.com
W: www.equitysmartrealty.com

[ ———

ARE YOU READY T0O SELL YOUR HOME?

WHY SELL WITH US!

1. Understanding your unique property

2. Preparation of your real estate agreements

3. Negotiation of the best terms for you
in the real estate agreements

4. Explanation of the real estate
contracts & covenants

5. Correspondence with the buyer's
attorney

6. Correspondence with other parties

7. Preparation for closing

8. Resolving all disputes before closing

9. Representation of you at your
successful closing

GALL US NOW!
118-596-3234

buy or renovate a property.

EWhat if you need your home equity bor-
rowing power later for an emergency—the
real reason most of us should open a home
equity line and then avoid using it? Could
you handle that emergency if your borrow-
ing was strained to the maximum?

BHow liquid is this investment? If you had
a sudden major expense, could you turn it
into cash without major hardship?

BHow much other debt do you have? Do
you have significant balances on credit card
or auto debt? That may raise the rate you
pay on your loan—another potential cut in
your investment profit potential.

BFrom a cash flow perspective, will you be
able to service the debt—make the loan
payments—assuming your investment
using the home-equity funds doesn't work
out?

Home equity is a good option for many im-
portant financial goals, but you have to bal-
ance risk against potential reward. In many
cases, it's good to hold home equity in re-
serve for a real rainy day.®

Source: www.entrepreneur.com
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NEW YORK SALES, RENTALS, AND
PROPERTY MANAGEMENT

EQUITY SMART REALTY Phone: (718) 596-3234
EMPOWERING EQUITY SMART INVESTMENTS Email: info@equitysmartrealty.com | Website: www.equitysmartrealty.com
»
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f'; "éﬁ" & We assist buyers, sellers, renters and property owners!
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Rent
Properties for Sale Your Property Apartment Rentals  Your House Value

CALL US AT 718-596-3234 OR VISIT WWW.EQUITYSMARTREALTY.COM

Equity Smart Realty is a full service Residential & Commercial real estate
agency specializing in residential listings, property marketing, sales and
comparative market analysis, investor-owned units, development, first
time buyers, buyer brokerage, and apartment leasing services.

Phone: (718) 596-3234
Fax: (718) 222-3153
Email: info@equitysmartrealty.com

26 Court Street, Suite 701, Brooklyn, NY 11242
Website: www.equitysmartrealty.com

WWW.EQUITYSMARTREALTY.COM
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